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A WESTERN RETAILERS’ PRESIDENT. 


The association idea has been gradually developing 
since the beginning of life on this mundane sphere. 
Individuals associated together and formed families; 
from this beginning tribal relations were entered into 
and as civilization advanced communities were organ- 
ized and governments formed, the primal idea being the 
association of individuals for coéperated strength. In 
the business world of today the association idea has been 
developed to its most finished form. Organizations exist 
in every line of business and trade, and particularly has 
the lumber industry been fortunate in 
the developmen® and working out of 
problems of great importance to the wel- 
fare of those engaged in the industry 
through intelligent associated efforts. 

In the eastern and middle western 
parts of this country the development 
of association work has been going on 
for the last score of years. It has been 
only within the last five or six years that 
the association idea has been taken up 
in the vast west—in that territory bor- 
dering on and tributary to the Pacific 
ocean. There was first the organization 
among the manufac- 
turers of lumber in the different sections 
of that great empire on the Pacific, and 
as the country from the coast eastward 
toward the mountains became more 
thickly . settled, due to its advantages 
becoming known to the great mass of 
people in the more thickly settled com- 
munities of the east, gradually developed 
the idea of an organization of retail 
dealers similar to that existing in the 
country to the east and in order that 
their interests might be looked after, 
with a result that about four years 
ago was formed the Western Retail 
Lumberman’s Association, with its head- 
quarters established at Spokane, Wasb. 

The growth of this organization has 
been remarkable considering the com- 
paratively thinly settled area which it 
covers. It embraces the states of Wash- 
ington, Oregon, Idaho, Montana, Utah 
and a small portion of Wyoming and 
now numbers in active membership 
among the retail dealers 388 yards, a 
gain of 120 during the past year. The 
membership is divided as follows accord- 
ing to states: Washington, 135; Ore- 
gon, 27; Idaho, 90; Montana, 65; Utah, 
65; northeastern Wyoming, 6. As these 
western states grew in population, and 
business and industries so will this asso- 
tion increase, and the membership may 
safely be counted upon to show a remarkable increase 
during the next few years. The section covered by 
this association is between the Rocky mountains on the 
east and the Cascade mountains on the west and is 
termed the Inland Empire, broadly speaking. Some of 
the members of the association live beyond these two 
natural boundaries on the east and west, yet they are 
largely a part of the industry of the Inland Empire. 

This region is rapidly yielding to the labors of the 
settlers. The reclamation work of the United States 
government and of individuals and corporations is 
quickly putting under cultivation large tracts of fertile 
land that needed only irrigation to make it exceedingly 
productive. As this region is settled comes at once 
evidence of the need of a retail lumber dealer’s organi- 
zation, and the next. decade will show a great increase 
in the population and productive capacity of this terri- 
tory. The day is past when the lumber dealer looks 


of associations 





askance at the association and stays outside of the fold. 
The association has demonstrated its usefulness and the 
uptodate and progressive retail lumber dealer as well 
as business men in every other line finds it greatly to 
his interest to be associated with others in his line of 
business, due to beneficial mutuality of interests. 
The Western Retail Lumbermen’s Association, which 
held its fourth annual meeting in Salt Lake City, Utah, 
February 14, 15 and 16, has been exceptionally fortu- 
nate in having able men numbered among its officers 
at its organization. To A. L. Porter, who has been 
secretary of the organization since its inception, is due 


GEORGE E. MERRILL, OF 
Reélected President of the Western Retail Lumbermen’s 


SALT LAKE CITY, UTAH; 


much credit for its success. Secretary Porter has been 
and is a tireless worker in the interest of the associa- 
tion and deserves the support of the dealers who are to 
be found in the territory embraced by this organization. 

At the annual meeting of the association in Spokane 
in February, 1906, a wise choice for the presidency of 
the association for the ensuing year was made in the 
selection of George E. Merrill, of Salt Lake City, Utah, 
and in compliment to him and also to the large number 
of members who have affiliated with the association dur- 
ing the last year or more the annual meeting this year 
was held in Salt Lake City; an account of it, in detail, 
appears in this issue of the AMERICAN LUMBERMAN. 

Mr. Merrill was chosen president because of his pro- 
gressive ideas and recognized ability as a lumberman 
and because the members knew that he would be untir- 
ing in their behalf, and as he fulfilled in an exception- 
ally able manner the trust imposed upon him he was 





Association. 


last week reélected to the presidency of the association. 
This was a deserved testimonial to the fact that he had 
neglected no opportunity to further the interests of the 
retail lumber trade of the Inland Empire territory during 
the year of his incumbency as president. 

Mr. Merrill is a firm believer in organized effort. He 
believes that in union there is strength and also that 
in knowledge there is power, and that by organization 
the members of an association secure much knowledge of 
one another, which it naturally follows is power that 
ean be used for the best welfare of the industry. That 
this power has not been used to injury of the retail 
lumbermen is to the credit of the retail 
organization, but had its members 
abused their powers Mr. Merrill believes 
that the dealer who does not belong to 
the association might in large measure 
be held responsible. In discussing this 
phase of the association idea he said 
recently: ‘‘To these dealers the call of 
association work is doubly strong and 
indeed they cannot shirk the responsibil- 
ity, for it rests with them -to exercise 
such influence in their trade organiza- 
tions as will so direct its energies that 
the maximum good for the trade may be 


accomplished along the line of broad 
purposes consistent with the highest 
citizenship.’’ Continuing along this 
same line Mr. Merrill adds: ‘‘It is 


to the credit of the retail organizations 
that they have not thus far used their 
strength wrongfully. Were they to do 
so the responsibility rests equally with 
every individual who could, if he would, 
voice such sentiment through the asso- 
ciation as would serve for the reason- 
able protection of his trade, and at the 
same time insure the fullest respect by 
his fellow citizens in other lines of 
business,’’ a sentiment worth preserving. 

George E. Merrill is a good example 
of the best type of young man in business 
today. He comes of an excellent family 
and is demonstrating that early train- 
ing and environment fit one to become a 
good citizen and good business man. He 
is the oldest son of Samuel Merrill, a 
New- England Yankee of an old family 
from Haverhill, Mass., and a lifelong 
lumberman. The elder Merrill received 
his early training in the lumber business 
in Illinois, from whence he went to Colo- 
rado in the late ’70s and there, entering 
the lumber business in the employ of the 
Halleck & Howard Lumber Company, 
continued with it for a number of years, 
later engaging in business for himself 
in company with others in retail yards 
in Wyoming and subsequently establishing what later 
was destined to be the main business of Morrison, Mer- 
rill & Co., at Salt Lake City. George E. Merrill’s 
mother was Tresa P. Merrill, who was married to 
Samuel Merrill in Denver, where George E. Merrill was 
The latter received his early schooling in Chey- 
enne, Wyo., and subsequently was graduated from the 
old New England academy, Phillips, Andover. In his 
early school days he was initiated into the lumber busi- 
ness as a collector and in hustling lumber in the Chey- 
After having been graduated from Andover 
he entered the retail business under his father’s tute- 
lage as a yard man for Morrison, Merrill & Co., later 
taking up office work, and in 1901 he spent a few months 
as collector for Morrison, Merrill & Co. in Salt Lake 
City. Circumstances later requiring the residence of 
Samuel Merrill in Salt Lake City, George E. Merrill 
(Concluded on Page 84.) 
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MANUFACTURERS 


FINEST 
MAPLE FLOORING 


KILN DRIED, HOLLOW BACKED, 
MATCHED OR JOINTED, 
POLISHED AND BUNDLED. 


Hard Maple, 


Beech and Birch Lumber Ss 


WRITE FOR PRICES. 


WEST BAY CITY, MICHIGAN. 


OUR PLANT AT MERRILL, WISCONSIN 


|B ae you ever think what it 
means in a business proposi- 
Ground 


tion to get in on the * 
Floor’’? 

That is what you will do if you 
buy your carloads of sash and 
doors of us right now.’’ 


Anson-Hixon Sash & Door Co. 


MERRILL, WIS. 


BRANCH HOUSES: 
Indianapolis, Indiana, 
Anson-Hixon Sash @ Door Co. 


Evansville, Indiana, 
Evansville Sash @ Door Co. 











First in Service, 
First in Quality, and 
First in quick response. 


EL. Roberts & Co. 


DOORS 
WINDOWS 
TRIM 


Beautiful Front Doors. Cottage Windows. 
Grilles, Art Glass, Parquetry Floors. 


22nd Street & Union Place, C H I C A G O, 
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OurFlooring. 27 28 is THOROUGHLV 
FILN DRIED, 2is0 STEZLZ S CRAPED, 
which gives ita highly polished surface. 
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We have just eguinped our 
‘Hardwood Flooring Plant with. 
\ the most Modern Machinery 

and are now ir position toLill 

PAePS with the greatest 

* prompr(ness, 
\|'\70 this is added the advantage or: 

furnishing mixed cars of Pine 

and [Temlock with yourllardwood 

Flooring, wheve customers do tat , 

wish To puechase_atull car load - 
lor Flooring. 




















We solicit youP opders on ingut- 
es and guarantee satis/action 
in eR delivery af our Stock 
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RETAIL TRADE IN ILLINOIS. 


As gathered from the dealers in attendance at the 
convention of the state retail association held in Chi- 
cago last week, there is little prospect that the consump- 
tion of lumber in the state for 1907 will fall below 
the average. In many of the smaller towns the out- 
look is not clearly defined at this date, but it is ex- 
pected that the ordinary amount of lumber will move. 


In several towns more figuring is being done than has - 


generally been the case at a corresponding season of 
the year, and in others the dealers predict that their 
business will equal in volume that of last year, which 
is said by some to have been a record. In a few in- 
stances it is stated that the money the farmers are 
putting into cheaper lands will defer improvements, 
but it should be carried in mind that there is a large 
number of good sized cities in the state and that the 
money invested in outside land will have no effect in 
farming communities. There is no indication in any 
direction that the town consumption of lumber will 
decline. 

A phase of the retail business is that more and more 
yellow pine is finding a place in construction. Some 
of the large southern manufacturers are alive to this 
condition and are putting more salesmen in the ter- 
ritory. With a decline in the volume of northern prod- 
uct there is nothing more natural than that yellow pine 
should be the leading wood in building enterprises. 
Earlier in the history of the lumber industry Chicago 
was the greatest outlet for the Michigan mills— 
which meant the greatest outlet for the product of the 
mills in the white pine territory—and from that city 
the lumber found its way to the different consuming 
points of the state. In fact Illinois was strictly a 
white pine state, little other lumber except hemlock 
being used and that wood coming into the market at 
a comparatively early date. White pine must be re- 
placed by other woods and naturally the latter come 
from the south. The territory east of the Mississippi 
river is not so thoroughly canvassed by the manufac- 
turers of the west coast as is that west of the river, 
particularly the Dakotas and Nebraska. 

The emphasized feature of the retail business at this 
juncture is the large amount of lumber that is bought 
to arrive. While the traveling salesman who ‘‘make’’ 
the state are inclined to the opinion that stocks on 
the whole are rather below the normal they think it 
will not hold true once the material that is bought 
shall be in yard and shed. Thousands of cars are on 
their way or will be on their way as soon as cars can 
be secured. Much of this lumber is not expected to 
reach its destination until considerably later in the sea- 
son, but it is believed that the present stocks will 
answer the demands of the trade until that time shall 


come. The dealers have learned to anticipate their 
wants and have planned accordingly. 

There are different ideas regarding collections. It is 
asserted by some of the dealers that the better off the 
farmers become financially the slower they are to pay 
their bills, one extensive line yard operator giving as a 
reason for this that the farmers deposit their money 
in bank, taking certificates of deposit and, in order 
that they may make their 3 percent, postpone paying 
the lumberman his dues until the certificates mature. 
In a few instances the dealers say that without extra 
effort their collections never were so good. One dealer 
made this assertion while another who operates in a 
town less than fifteen miles away said that collections 
were as bad as he had ever known them, seemingly the 
character of the consumers in the different communi- 
ties making the difference. As to the ability of the 
customers to pay there was heard but one opinion. 
There is not lacking the ability, but sometimes the 
disposition. 


LONG ON CO-OPERATION. 


After any subject has been analyzed in all its bear- 
ings by that master of applied industry and finance, 
R. A. Long, of Kansas City, further comment scarcely 
is necessary. Mr. Long recently delivered an exhaustive 
address upon the necessity for codperation and benefits 
arising from a broad knowledge of men and their 
relations secured in this way. This subject in its 
essential elements is as old as the foundations of so- 
ciety, an attribute emphasized and pointed out by Mr. 
Long. While primeval man instinctively obeys the 
law of codperation naturally in a primitive way, the 
civilized man of high education and attainments by 
force of conditions follows in the footsteps of his near- 
to-nature brother, but by reason of his education and 
advantages he should be and is able to do intelligently 
what others accomplish blindly. 

Mr. Long has entered a plea for the development of 
‘*intelligent’’ codperation. 

This address was conceived and delivered by the head 
of a great enterprise which manufactures lumber and 
sells at retail through the many local establishments it 
operates in the western central states. With reference 
to the relation which properly should exist between these 
two branches of the trade the necessity for both is 
emphasized, and, this necessity existing, it is only rea- 
sonable and logical that they should conduct their 
affairs in harmony one with the other. It was pointed 
out that the business could not be handled satisfac- 
torily were the consumers to depend upon buying ma- 
terial direct from the producers. Following up this 
line of thought it was stated that if the retail trade 
did not exist today it would be called into being by 
popular demand for the service it gives. 

Admitting the truth of this statement—and it is not 
to be controverted—the retail lumberman, if he is en- 
titled to exist, also is entitled to fair consideration at 
the hands of manufacturers—and at the hands of the 
public. The retail dealer is wronged, therefore, when 
he is placed in the position of an Ishmaelite with his 
hands against everyone and everyone’s hands against 
him, as some of the excitable daily press are inclined 
to picture this useful and valuable cog in the commer- 
cial world. 

This paper develops the thought that it is not good 
for man to work alone; thaf the best and fullest em- 
ployment of his energies cannot be had under isolated 
conditions. Contact with his fellows is necessary to 
arouse and stimulate, competition develops seeds of 
potential thought, preceding their application and 
bringing fruition to plans and purposes which, were 
the individual left entirely to his own resources, might 
forever lie dormant. Mr. Long’s paper is a plea for 
the broader understanding and the broader recognition 
of the rights of each individual member and each 
branch of the lumber trade of America, because of the 
power for good which in this manner will be developed. 








LIEN FOR LABOR ON LOGS. 


The supreme judicial court of Maine holds (Little- 
field vs. Morrill, May 1, 1903, 54 Atlantic Reporter, 
1109) that section 38 of chapter 91 of the revised 
statutes of that state, as amended by chapter 183 of 
the public statutes of 1889, giving a statutory lien for 
labor on logs, was designed for the protection of 
laborers only, and not for independent contractors. 
The phrase ‘‘whoever labors’’ in the above named 
statute is equivalent to the word ‘‘laborer,’’ and 
means no more. A ‘‘laborer,’’ in the statutory sense, 
is one who performs manual labor for wages under 
the direction of his employer. One who contracts to 
do a specific piece of work, which he may perform by 
his own labor or by the labor of others, is not a 
laborer in the statutory sense, even though he in fact 
performs the entire work with his own labor. In such 
ease he does not work for wages but to save paying 
wages. The fact that such contractor’s compensation 
is by the contract made proportional to the extent of 
the work contracted for does not make his compensa- 
tion of the nature of wages, nor make him a laborer. 
One who contracts to cut and haul all the logs and 
lumber on a definite tract of land at a fixed price a 
thousand is as to that work a contractor, and not a 
laborer, and hence is not entitled to a lien for such 
labor as he personally performs. 


TRANSPORTATION AND PRICES. 


It is beginning to dawn on the minds of the more 
observing and thoughtful lumber dealers, the char- 
acter of whose business takes in a considerable variety 
of mill product, that the transportation problem is the 
most serious consideration of the present and future. 
Not only has it become a matter of concern as to 
how the several varieties of lumber needed to meet 
the demand are to be assembled at the right time but 
it is plainly seen that in the trend of prices too much 
depends on the ebb and flow of supply, governed by 
the variations of the car equipment from one season 
to another. 

One speaker at the recent annual meeting of the 
Tilinois retailers declared that he believed that the 
secret of lumber values for the future lay covered 
up in the one word ‘‘transportation.’’ It was his 
idea that in the coming few months, if the railroads 
could promptly handle all the lumber traffic offered, 
so that lumber would stream forward to destination 
without interruption, we would see a change in the 
market tide that would reflect an easier condition in 
prices. 

There is a probability that if the producing capacity 
of southern and western mills were driven to its 
utmost, and product could be carried away into dis- 
tribution as rapidly as it was turned out, there would 
be a very different state of supply and demand in the 
consuming field than there now is. There would be 
more pressure on the part of manufacturers to sell 
and more indifference on the part of buyers. The 
old competition between sellers would be reinstated 
and the dealers would resume a degree of dictator- 
ship in respect to prices—a prerogative that they 
have about lost since the railroads have ceased to 
do their part in the handling of supplies. 

If the railroads running to the west coast could 
promptly carry eastward all the lumber that was 
offered by the mills there would be a competition be- 
tween southern and Pacific slope lumber more severe 
than was ever known between northern and southern 
pine. The natural result of such competition would 
be price cutting, and northern hemlock would be 
ground more or less fine between the two giant con- 
testants. 

Of course the possibility of sufficient transporta- 
tion to bring about such a competition as indicated 
is very remote. According to one of our greater 
railroad magnates, it cannot be assured in less than 
five year3 under the most favorable conditions. Doubt- 
less under the influence of legislation and the neces- 
sity of mitigating present evils connected with trans- 
portation in order to appease public clamor the rail- 
road management will be reformed to a considerable 
extent and so that lumber will be moved with more 
celerity than at present. This is a problem yet to be 
solved, however. In any event tlere can be no sud- 
den or overwhelming rush of lumber from the south 
or west into the interior for a year, at least. Indeed, 
the rehabilitation of the railroads and their equip- 
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ment on a seale to meet the requisites of traffic must 
consume much time. Meanwhile the growth of de- 
mand for lumber in the south and west and in for- 
eign countries will be such as to counterbalance any 
increase in transportation facilities. 

Thus it appears that any prospect of a long ex- 


tended market depression on account of an overload 
of mill output is resolved into a mere possibility un- 
der conjectural conditions. As a matter of reality 
such a relation has become established in this country 
between locality of forest supplies, the field of dis- 
tribution and transportation facilities and possibili- 


ties that it seems as if there never again can be such 
a state of affairs as a market sufficiently overloaded 
with lumber, except, possibly, on occasions in respect 
to some kinds accidentally for the moment in over- 
supply, as radically to affect the general level of 
prices. 





INTERNATIONAL EXCHANGE OF FOREST PRODUCTS IN 1906. 


Almost without exception reports of the export trade 
in lumber and kindred material throughout 1906 were 
of a favorable character. Not only was this true with 
respect to the demand but prices also were on a satis- 
factory level. During 1906 the values of all woods and 
manufactures thereof exported were $77,255,225, against 
$59,792,974 in 1905 and $61,253,370 in 1904. The in- 
crease in value for 1906 over 1905 was $17,462,251, or 
22.6 percent. 

The quantities exported during 1906 also show large 
increases over the preceding year. The exports of 
sawed timber aggregated 597,035,000 feet, as compared 
with 493,787,000 feet in 1905 and 506,697,000 feet in 
1904, The exports of hewn timber were slightly greater 
than in 1905 but below those of 1904, showing a con- 
tinued tendency on the part of exporters to shape their 
products for the market with the saw. The figures 
for the three years were 3,452,722 cubic feet in 1906, 
3,381,663 eubie feet in 1905 and 3,632,618 cubic feet 
in 1904. The values of all exports of timber and logs 
in 1906 totaled $17,471,670, against a total value in 
1905 of $11,862,920 and for 1904 of $12,070,477. 

In sawed lumber, including such items as_ boards, 
deal, planks, joists and seantling, the total exports dur- 
ing 1906 were heavier than during either of the next 
two preceding years. Not only were larger quantities 
sold and larger returns received but, prorated, the val- 
ues of all lumber give much higher prices, as will be 
seen from the following table: 


Average 

Quantity. Value. value. 

BE “adnan aancaemees 1,490,280,000 $34,598,304 $23.22 
eee rerrrcre 1,288,578,000 25,243,138 19.59 
BOGE. skweeccnceses 1,451,411,000 27,784,903 19.14 


Comparing the values of 1904 with those of 1905 
shows an increase of 45 cents a thousand feet, a gain 
of about 2.4 percent. The increase, 1905 to 1905, was 
$3.63, a gain of 18.5 percent. 

Among the more important items of exported woods 
were the following, which show either the value or the 
quantity and value of each class: 


Quantity. Value. 
I, ONO 5 6 c5s ces s0ccsensmus 21,511,000 $ 68,233 
era eee ee 25,346,000 65,833 
ethan ch sini hiss: cela Soa B seed 23,479,000 69,289 
I, I cc cncivemawbesee.  eaaies 930,463 
Nas co Sierele sikae.s onckiohiarmih nae ar eee 851,798 
SR ar er mn eee 776,358 
Other shooks, 1906....... Wer kte-evosaveke 984,605 1,462,915 
nacre cacce sab beeheeeee cose 954,050 1,421,933 
aida iiivinrhaa, bark area alaranae 659,519 1,060,509 
So isc :insia sreiinaswaiew sana 61,212,605 5,841,591 
EE ne ne herr 48,913,061 3,425,658 
NG a tia 015 oa. 5-0 <i 0.5 Woes Ol 53,236,422 4,381,540 
SOEs ceectesseiesatierene  weeece 163,240 
NG WE ciKGicd AREAS RAE | ldeee 161,586 
Dc aaah tebe kad sneask:  aaae 172,097 
CN BE ecccaccendecwes. e6.0.ea 3,158,875 
BUNS G5 hoc 6dsemneseenssiowece —seeave 3,420,808 
NTI 6. 0hik aid Ses Pian Wa nie a erenawince 2,826,994 
Sash, doors and blinds, 1906....... ...... 649,823 
DER GOR CACC DS CSADORTEEES ACRE. weecey 867,149 
DREGE DR ACS ESETAA SSE KORE  abewee 981,126 
PR EE Saka abehereeaaea, anaes 5,162,351 
At ds Where cbse hate Dats And. saeeeie 4,913,664 
RITA Sake noebidknnaeieb aaa:  deleawe 4,314,492 
WO, (RGR ccsccacexessecce <b 0ees 13,559,934 
PRA a thence bab aeic eee Sawwns 13,348.300 
TRC AER RRR eRnd  eeleians 12,110,664 


From the foregoing statement it will be seen that 
there was a very considerable decrease in the values 
of exports of sash, doors and blinds, the trade having 


fallen off the last two years about 30 percent, the 
values dropping from more than $981,000 to about 
$650,000 in 1906. The furniture trade shows a slight 
increase in 1906 over 1905, the gain being about $250,- 
000. A very substantial increase is shown in exports 
of shooks of all descriptions; the-values and quantities 
totalled appreciable increases in 1906 over the two 
preceding years. Exports of staves in 1906 were the 
heaviest recorded in the three-year period and the val- 
ues thereof increased more than 50 percent. 

The value of all unmanufactured forest products was 
$63,695,291, an increase of about $27,250,000 over the 
value in 1905, $46,444,674. The value in 1904 was 
$49,142,707. . 

Imports of all commodities coming under the clas- 
sification of woods and manufactures thereof were 
given an aggregate value of $40,660,987 in 1906, show- 
ing appreciable gains over both 1904 and 1905, during 
which years the imports were valued at $28,132,218 and 
$32,152,512 respectively. The increase from 1905 to 
1906 was a little more than 25 percent; the increase 
from 1904 to 1906 was $12,528,769, or 44.5 percent. 

Comparing the values of all woods imported with 
the values of the exports of the same material for 
1906 shows excess valuation of exports or $36,594,238, a 
gain of 90 percent. 

In 1904 the exports were valued at $61,253,370, while 
the value of all imports was $28,132,218, showing the 
excess to be $33,121,152. At that time the exports 
were about 116 percent greater than the imports. These 
comparative statements show a closing up of the gap 
between the values of exports of wood products and 
imports of the same commodities. 





WESTERN TIMBER LANDS AND SENATORIAL MISINFORMATION. 


Senator Heyburn is nothing if not ingenious. Years 
of service in the Senate have sharpened his wits and 
interminable controversies have improved his debating 
power. Evidence of this improvement is furnished in 
a recent letter distributed generally to the press in 
Idaho and eastern Washington. The learned senator 
takes occasion to propound certain questions which he 
probably deems irrefutable, among them being this 
poser: 


If the timber area of the country from which the public 
demand can be supplied was 10,000,000 acres, of which 
practically one-half was owned by combination of capital 
in large tracts, and the other half were to be withdrawn 
from location or sale by the government, would it not 
practically double the value of the private holdings, both 
as to timber lands and their products? 


Were this question to be propounded to a witness and 
answer be limited to a monosyllabie ‘‘yes’’ or ‘‘no’’ 
the answer necessarily would be affirmative. The question, 
however, is unfairly framed because it assumes certain 
conditions which do not now and probably never will 
exist. In the first place, one-half of the timbered area 
of the west is not beld by the so-called ‘‘ combination 
of capital in large tracts’’—eapital in large tracts is 
good. It might be safe to assume that one-quarter of 
the timber is owned by combinations of capital, the 
other fourth being the property of many small owners, 
many of whom in time, however, will elect to sell their 
holdings to the ‘‘eombinations of capital’’ or to 
consolidate them so that exploitation will be profitable. 
They are fully aware that the exploitation of quarter- 
section lots of timber is not profitable. 

Even though it be assumed that ‘‘combination of 
capital’? owns absolutely and entirely one-half of the 
timbered ares. and that values have been doubled by the 
withdrawal of the other half, that to a certain extent 
competition has been eliminated by the action of the 


government in setting aside forest reserves, would not 
the position of the timber owners be strengthened very 
materially were it possible for them to secure title to all 
of the timber? Evidently the learned senator from 
Idaho does not take into consideration the fact that 
while the reserved land has been withdrawn from entry, 
in part at least, the timber by this withdrawal has not 
been eliminated, but that provision is made for its 
sale. In the future the private companies owning tim- 
ber contiguous to that in the reserves can secure little, 
if any, more for this property than the government can 
for the timber on the reserved lands. In other words, 
this timber under the policy to be pursued must be 
competitive so long as it exists, the only difference 
being a variation of about $1 a thousand feet between 
the cost of logging under government regulations and 
the expense incurred where such regulations are not 
enforced. 

It may be Senator Heyburn is honest in his views, 
but the mere fact that a large part of land entered 
under any of the various provisions of the law has 
sooner or later been sold to ‘‘combinations of capital’’ 
should open his mind to the fact that were the re- 
maining public lands opened for entry without any re- 
strictions whatever the process of turning them from 
government to individual and from individuals to large 
corporations would be continued and eventually the 
great ‘‘combination of capital’’ which the learned sena- 
tor thinks he is fighting would own, not only one-half 
but two-halves of the western timber lands. This out- 
come might not prove detrimental to the interests of 
the western states save that the timber probably would 
be cut faster than is necessary, because the ‘‘ combina- 
tion of capital’’ must take steps to protect itself. To 
do so it is necessary io make the property which repre- 
sents the investment more valuable; it can be made 
more valuable only by the fastest possible development 


of the state, the encouragement of immigration, the 
building of factories and the settlement of arable lands. 

But the learned senator from Idaho has still another 
hypothetical question to propound, which he does in 
these words: 

In view of the fact that all of the timber lands of Idaho 
outside the present private holdings have been withdrawn 
beyond possibility of contribution to the markets, is it 
surprising that the price of lumber should be advanced and 
controlled by the present holdings? 

It is somewhat difficult to determine whether this is 
a potential statement or an allegation charging that 
such conditions now exist; that is, that the price of 
lumber is controlled by the present holdings. If the 
learned senator from Idaho were not so busy airing his 
knowledge of things he knows little about he would 
have time to educate himself relative to the actual con- 
trol of values. The repeated reiteration of the charge 
that certain parties or interests of combinations control 
lumber prices not only has been worn threadbare but 
is becoming decidedly tiresome. If the senator wants 
to impress his views upon the American people he should 
show more originality, instead of following blindly in 
the footsteps of his brother solon from Dakota. 

Another typical Heyburn charge is the following: 

In view of the fact that all coal lands outside of the 
present private holdings have been withdrawn from location 
or purchase by the government, is it surprising that the 
price of coal has advanced and that cars are conveniently 
scarce? 

Heretofore no one has laid the car shortage to an 
agreement by and between the railroads and manufac- 
turers and producers of lumber, coal and other com- 
modities to limit the facilities and thus render the sup- 
ply inadequate. It takes Heyburn-like genius to de- 
cipher these underhanded combinations and conspiracies 
which, sad to relate, exist only in his overburdened 
imagination. 
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TRANSPORTATION LEGISLATION IN THE FAR NORTHWEST. 


The Pacifie Coast Lumber Manufacturers’ Associa- 
tion, through its attorney, James M. Ashton, is urging 
the passage of a demurrage law by the Washington 
legislature, and a like measure is being pressed in the 
Oregon legislature. The lumbermen want a special 
demurrage law instead of increased power conferred 
on the state railroad commission, which has been pro- 
posed, looking to the enforcement of reciprocal de- 
murrage. 

The chairman of the railroad commission of Wash- 
ington, Harry Fairchild, while favoring increased pow- 
ers of the railroad commission of Washington says 
that he is willing that the lumbermen’s measure be 
given the preference, and has given positive assur- 
ance that he will not oppose the bill backed by the 
lumbermen. 

The bill prepared for introduction in the state leg- 
islature of Washington provides substantially as fol- 
lows: 

When- written application for cars, not exceeding 
ten in one day, shall be made to any railroad for load- 
ing with specified freight the railroad shall furnish 
such cars within six days from 7 a. m. of the day fol- 
lowing such application; or when the shipper specifies 


a future day on which he desires to make a shipment, 
giving not less than six days’ notice thereof, the rail- 
road shall furnish the cars on the day specified. The 
penalty for noncompliance with these requisitions shall 
be $1 a car per each day after expiration of free time, 
on demand in writing made within thirty days. 

Whenever freight is tendered to a railroad in the 
customary place for receiving it, and conformatory to 
regulations, the agent must immediately receive it and 
issue bill of lading therefor, the freight to be carried 
forward at the rate of not less than fifty miles a day. 
Failure to comply with these stipulations shall subject 
the railroad company to a forfeit of $1 per car per 
day, or fraction thereof on less than carloads. Twenty- 
four hours shall be allowed the railroad as free time 
when the freight is to be transferred at any point en 
route. Unavoidable delays in transit by congestion, or 
from any cause not within the avoidable power of the 
company, shall be added to the free time allowed in 
the act. 

Within twenty-four hours after arrival of shipment 
at destination notice shall be sent to shipper, stating 
time of arrival, number, letters and initials of the ear 
in which the shipment was originally made. Penalty 


for noncompliance with this rule shall be $1 per day 
per car, or fraction thereof on freight less than car- 
loads, with minimum of 5 cents per package, after the 
expiration of the twenty-four hours free time; pro- 
vided that not less than $1 per day be charged for 
any one consignment not in excess of a carload. 

There is a section providing for the way cars shall 
be placed on tracks, with a penalty of $1 a day when 
cars are not properly placed in specified time. 

All carload freight or freight carried at carload 
rates, or for parts of carloads, taking track delivery, 
shall be subject to the demurrage prescribed in the act. 

Shippers shall be allowed forty-eight hours for load- 
ing cars; thereafter demurrage of not more than $1 a 
car per day or fraction of a day shall be paid the rail- 
road. Shippers in default of demurrage payments shall 
not be entitled to empty cars until they have paid de- 
murrage arrears. When after the cars have been placed 
for the shipper they shall be temporarily removed for 
any cause, or the railroad shall cause any hindrance 
to loading, the shipper shall not be chargeable with 
such delay. 

When cars shall be bunched by the operating depart- 
ment of the railroad in excess of the ability of the 
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shipper to load them he shall be allowed separate and 
distinct periods of free time to load or unload cars 
as specified in each separate application. 

Several sections are devoted to minor particulars in 
respect to loading, delays, notices, removal of freight 
by consignees, parts of carloads, regulations and pen- 
alties connected therewith, the penalty for infraction 
of rules about time for unloading being $1 a day per 
car. The voluminousness of these rules as laid down 
in the bill is such that a shipper or railroad agent 
would have to study some time before he could get 
them all clear in his mind so as to be able to apply 
them in each particular case. 

Section 14 provides that if the consignee shall re- 
fuse to accept freight on the bill of lading the railroad 
shall give legal notice to the consignee of such refusal, 


and if the consignee shall not take care of the shipment 
within three days he shall be assessed the usual demur- 
rage charge of $1 per day for overtime. He shall 
also pay all other charges caused by refusal to accept. 

Railroads shall not discriminate between persons or 
places in storage or demurrage charges. No rebate or 
drawback shall be lawful in respect to carload lots. 

Demurrage shall not be charged on privately owned 
cars standing on private tracks. 

Action for the enforcement of the act can be brought 
in the superior court of the county in which the cause 
of action arose, or in which the shipment was tendered, 
and in case of recovery of demurrage by the plaintiff a 
reasonable attorney’s fee shall be allowed as a part 
thereof. 

Full power is the railroad 


given commission of 


Washington to enforce the act. When a railroad shall 
fail or refuse to supply the necessary cars for the 
shipment or freight tendered, it shall be subject to a 
fine of not less than $100 nor more than $5,000, such 
penalty to be found by a jury trial. But on proof of 
public calamity, accident, unprecedented increase of 
business or any other cause or delay unpreventable by 
the railroad company no conviction for such failure or 
refusal shall be found. 

The provisions of the act may also be enforced by 
mandamus or mandatory injunction on suit or com- 
plaint of any party affected by the violation of the 
law, at the instance of the commission. 

If any section of the act shall for any reason be held 
unconstitutional it shall not impair the validity of 
other portions of the act. 





PRESENT AND FUTURE OF NORTHERN PINE AND HEMLOCK VIEWED BY A MAN OF EXPERIENCE. 


The present and prospective condition of supply 
and demand pertaining to northern lumber was intelli- 
gently set forth in the address delivered to the Illi- 
nois Lumber Dealers’ Association at its recent annual 
meeting by T. A. Bruett, of the Wilbur Lumber Com- 
pany, Milwaukee, Wis. 

He began by stating that in 1905 the average ad- 
vance in the price of lumber was $4.50 a thousand 
feet and in 1906 about $3.50 a thousand. These ad- 
vances do not take into account the $1 advance on 
hemlock declared December 15, which was not fully 
sustained. The better grades of shingles have ad- 
vanced fully 50 cents a thousand. List prices are 
practically being maintained on everything except 
hemlock, the price having sagged back to the list in 
vogue prior to December 15. 

The stocks available from northern sources this 
year will be considerably less than in 1906, in Mr. 
Bruett’s opinion. Probably he has in mind pine lum- 
ber more than hemlock and the hardwoods. While re- 
ports generally indicate a comparative falling off in 
the input of northern pine logs this season there are 
indications that there has been great activity in mis- 
cellaneous logging, including hemlock and the hard- 
woods. The weather for a month to six weeks gen- 


erally has been favorable to hauling and every avail-: 


able team has been kept at work. 

Mr. Bruett believes that prices will not fall off dur- 
ing 1907. There may be off times in the year when 
prices may sag enough so that dealers will be able 
to pick up certain stocks of lumber at prices below 
present values, but these gains to the purchaser will 
be offset by higher prices on certain kinds of lumber 


and at periods of peculiar stress. At the present 
time inch northern pine stock in anything like a dry 
condition is practically out of the market, and there 
is very little surplus of other sizes. Yellow pine 
piece stuff is also low in supply and firm in price. 

A scarcity of shingles of best two northern grades 
prevails—such a scarcity as has not existed for years. 
The indications are that the northern shingle output 
this year will be no larger, if as large, as in 1906. All 
know how conditions are in respect to red cedar shin- 
gles. Next to none are leaving the mills, there being 
“ combined embargo on shipments arising from snow 
blockades and car and locomotive shortage. It has 
come to this, that it is about impossible to get shin- 
gles through from the coast to the interior in less 
than three to six months, which is hardly a workable 
proposition as a dependence on a shingle supply which 
must be on hand during the active building season. 
Dependence on the south for a shingle supply is also 
an uncertain quantity. 

As for the northern mills that heretofore have 
turned out lumber and shingles, they are one after 
another dropping out of commission. To a notable 
degree they are being replaced by portable mills and 
small power mills, which are scattered over the coun- 
try sawing up the remnants of the timber that is 
found over wide areas that have mostly been de- 
nuded of the heavier growths. While these mills 
will produce considerable lumber for a number of years 
they will fall far short of filling the gap caused by 
the decline of old methods, and will cause additional 
expense in handling in the wholesale branch of the 
business. To handle the lumber of small and portable 


mills with anything like success there must be con- 
centration at some convenient place for sorting, pil- 
ing, dressing and shipment, for in no other way can 
ample assortments be maintained for a carload busi- 
ness. This concentration means extra costs for freight 
and handling, which must have a measure of effect on 
the maintenance of a higher range of values than 
formerly. Mr. Bruett might further have said that 
when the main dependence for northern lumber comes 
to be on the output of scattered small and portable 
mills, which will be annually cutting on a declining 
timber supply, there will be no such thing as rolling 
up a burdensome surplus such as was common when 
the big mills were devouring vast tracts of virgin 
timber and throwing the product on the market with- 
out regard to demand and prices. No burdensome sur- 
plus will exist in the old northern pine states hereafter. 
In reference to the common opinion that prices 
at the present time are excessively high, Mr. Bruett 
said that he did not consider them so. Money is 
plentiful and cheap compared to interest rates in 
former times. Cheap money always spells high prices 
for commodities. Though he introduced figures show- 
ing that prices of lumber had advanced 100 percent 
since 1897, Mr. Bruett contended that consumers can 
better afford to pay current prices than they could 
when finance and trade were depressed as in 1897. 
Mr. Bruett said that future lumber values are to be 
determined by transportation conditions. In his 
opinion if all the lumber that could be produced in 
the south and west could be shipped to market as 
rapidly as it can be made ready prices would not 
stand up to the present figures for any length of time. 
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POSITIVE AND PROSPECTIVE ADVANCES IN RATES ON SOUTHERN HARDWOODS. 


Under date of February 2 the St. Louis, Iron Moun- 
tain & Southern, the St. Louis & San Francisco, the 
St. Louis Southwestern and the Missouri Pacifie rail- 
ways announced an increase in the rates on hardwood 
lumber from points in Missouri, Arkansas, northern 
Louisiana and Indian Territory to Mississippi river 
gateways ranging from 1 to 5 cents a hundred pounds, 
to take effect March 1. These increases represent the 
wiping out of whatever differentials in the past have 
applied on cypress and hardwood shipments as compared 
with the rates on pine. The railroad officials claim they 
are establishing a general lumber rate to apply on all 
kinds of lumber irrespective of weight, condition or 
quality. The rates on hardwoods from the south here- 
tofore have been less than the rates on pine, although 
the cost of transporting a thousand feet of lumber to 
the shipper has been in a measure equalized by the lower 
rates because of the greater weight of hardwood and 
rough cypress stocks. The plans of the railroads con- 
template the extension of the blanket rate system to the 
entire lumber product south of St. Louis and west of 
the Mississippi river, making a flat rate, with possible 
exceptions for nearby points, of 18 cents a hundred. 

The railroads east of the Mississippi river which orig- 
inated the 2-cent advance on yellow pine are still smart- 
ing under the three successive adverse decisions ren- 
dered against them by the federal courts and the Inter- 
state Commerce Commission, in which their actions were 
held to be arbitrary and unreasonable. It will be re- 
called that during the trial of the 2-cent yellow pine 
advance suits lower rates were made on hardwoods and 
cypress because of the alleged water competition and 
that this competition was the governing factor in deter- 
mining hardwood rates. Presumably the Mississippi 
river has gone out of business and this governor no 
longer governs. Whether or not this is a fact the rates 
have been increased and, judging by the reported temper 
of the railroad officials, the increases will stand not- 
withstanding the protests made, because the railroads 
need the money and ‘‘the traffic will bear the advances. ’’ 

In the formal protest filed by the committee repre- 
senting the Lumber Exchange of St. Louis it was 
pointed out that manufacturers had been able to ship 
only 10 to 60 percent of their products and that they 


had many unfilled orders on their books which would 


have to be shipped after the higher rates had become 
effective. In answer to the suggestion that the date on 
which the new rates become effective be postponed the 
railroads replied that there would be no time when in 
effect an increase would not be retroactive and apply 
on a part of the material which manufacturers had con- 
tracted to supply. The railroads claim that owing to 
increased wages and higher prices paid for all supplies 
and equipment a readjustment of rates is foreed, and 
this readjustment is a parlor name for advance. 

In discussing a question of this kind it is impossible 
to reason in a logical way for or against a change in 
rates, because on the authority of high traffic officials 
rates are not determined by logic. The president of a 
great northern railroad company said that the best 
guesser made the rates. 

What the advance means to the hardwood and cypress 
interests whose products will have to pay the higher 
rates can be understood better when it is known that an 
increase of 1 cent a hundred pounds means an addi- 
tional charge of 25 to 50 cents a thousand feet which 
on the lumber already sold is a positive loss to the 
shippers. Where the lumber must pay a rate 5 cents 
higher than that assessed in the past the shippers stand 
to lose $1.25 to $2.50 on each thousand feet now sold 
and undelivered. The action of the railroad companies 
in advancing the rates in the face of their inability to 
handle an average of probably more than 35 percent of 
the traffic that has been offered means in effect to go 
back and from the orders taken in January, 1907; De- 
cember, November and in some instances September, 
1906, take from the profits of the lumber manufacturers 
or buyers anywhere from $1.25 to $2.50 a thousand feet 
and put this into the coffers of the railroad companies 
so that their incomes will not be depleted in any way. 

Under ordinary conditions an advance made effective 
on thirty days’ notice would affect a considerable por- 
tion of the shipments made by the producers within the 
first thirty days after the new rates went into effect, 
but under normal conditions the producers should be 
able to clean up back orders with dispatch and to adjust 
their affairs to meet the changes. Owing to the car 
shortage or scarcity of transportation, whichever it may 
be called, this adjustment of business to meet changed 


conditions is impossible through no fault of the lumber- 


men. They have lost thousands of dollars because of 
their inability to ship lumber ready for delivery six 
months ago and they stand to lose additional thousands 
in the event the proposed rates shall go into effect March 
1, Past losses cannot be made good—they constitute 
a part of the disadvantages under which commerce has 
labored for many months. 

With reference to the prospective further losses by 
reason of higher rates being imposed it might be well 
for shippers individually, or collectively, or both, to 
make formal requests upon the railroad companies serv- 
ing them for cars in which to ship lumber already sold 
and, in the event these ears be not supplied before the 
new rates become effective, to bring suit, not only for 
the difference in the freight but for whatever further 
losses or inconvenience the failure of the railroads to 
move the lumber may have occasioned. Action of this 
sort may appear drastic, yet it is scarcely as arbitrary 
and by no means as unreasonable as the promulgation of 
a tariff naming a higher rate which, because of failure 
to provide equipment by the railroads, becomes retro- 
active and affects transactions which should have been 
completed months ago. 

A complete review of this case shows that it is the 
intention of the railroad companies to make a blanket 
rate on cypress and hardwoods covering the entire 
product of the southern states, from Missouri south. As 
applied to cypress, it is claimed that a blanket rate of 
this kind is inequitable because the product of Arkansas, 
considered as a whole, is inferior to that of southern 
Louisiana—that the cypress from near the Gulf coast 
brings more in the market than that from Arkansas and 
northern Louisiana and that the Arkansas-northern 
Louisiana product is entitled to the benefit it now enjoys 
under present differentials. 

If, as alleged, the advances named by the St. Louis, 
[ron Mountain & Southern railway, in its tariff sheet 
No. 4903-A, are but preliminary to a general increase in 
the rates on all classes of hardwoods from points south 
of the Ohio river this matter should be taken up in time 
by the hardwood trade of the south with a view of pre- 
paring itself in advance to pay the higher rates or to 
take whatever steps may be deemed adequate to prevent 
the railroad companies from assessing and collecting the 
higher charges. 
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DAMAGES FOR FAILURE TO FURNISH CARS FOR LOADING. 


In an action instituted to recover damages sustained 
in consequence of an alleged failure of a railway com- 
pany to accept and transport certain elm logs offered 
to it for transportation, the St. Louis court of appeals 
says (Hoffman Heading & Stave Company vs. St. Louis, 
Iron Mountain & Southern Railway Company, 94 South- 
western Reporter, 597) that if timely demands were 
made for cars, and the defendant failed to furnish them 
without having a lawful excuse for the failure, it was 
answerable for the proximate damage sustained by the 


plaintiff, whether the demand was accompanied with 
notice of the danger of the logs souring or not. The 
latter circumstance might be material if an unusual 
traffic, creating an unexpected demand for cars, had 
been shown; then some preference might be shown to 
shippers who had perishable goods awaiting transporta- 
tion. No extraordinary traffic, which overtaxed the 
capacity of the defendants’ rolling stock, was interposed 
as an excuse for not furnishing enough cars to the plain- 
tiff, and the defendant was under the legal duty to 


supply the plaintiff and other patrons with cars to move 
promptly such freight as might be expected according 
to the usual volume of business offered for shipment. 
No doubt the plaintiff must show that the logs were 
offered for shipment to some person having authority to 
act for the defendant in shipment matters; in other 
words, that the plaintiff took the proper step to contract 
for shipment. 

The plaintiff’s contentions appeared to be fully sus 
tained and the court rendered decision accordingly. 





QUESTIONS HANDLED BY A RETAIL LUMBERMEN’S ANNUAL. 


At the recent annual meeting of the Retail Lumber 
Dealers’ Association of the State of New York, at 
Binghamton, the ‘‘Steel’’ railroad bill, passed by the 
state legislature in 1905 and vetoed by Governor Hig- 
The bill is similar to other state 
It legalizes the car service demurrage 
practice of the railroads to enforce prompt unloading of 
cars, and as an offset to that concession makes the rail- 
roads responsible for delivering empty cars to shippers 


gins, was considered. 


railroad bills. 


within a specified time, for the prompt hauling away of 
loaded cars when the shipper has given due notice of 
their readiness, and requires that the loaded cars in 
transit shall be moved at least fifty miles a day. There 
are the usual particular conditions included in the bill 
as guides in its operation and as safeguards against 


any possible misconstruction and violation of the bill’s 
provisions. 

The association purposes to place a copy of this bill 
in the hands of every receiver and shipper of freight in 
each assembly district. Each shipper will be urged to 
write to his senator or assemblyman advising that all 
proper influence shall be employed in favor of this 
legislation. It is thought that amendments to the 
original bill will have overcome the objections that 
Governor Higgins urged in vetoing the measure as 
first passed by the legislature. 

The members of the association were particularly 
interested in the address of Fred J. Davenport, of New 
Orleans, representing the Cypress Selling Company. He 
referred to a Chicago mail order house that had offered 


to buy a large quantity of cypress for the purpose of 


distributing it to customers on mail orders. The 
(vypress Selling Company rejected the proposition. Mr. 


Davenport advised the wholesale dealers to sell to regu- 
lar retailers only. He went on to describe how the 
mail order houses seek to entice the manufacturers by 
offering to buy the entire cut of a mill or a group of 
inills. The proposition looks advantageous. The first 
vear’s deal of this kind looks rosy, but the next year 
the order house tries to squeeze down prices a trifle, 
and the third year a little more. By the fourth year 
there is no alternative on the part of the mill man but 
to sell out to the mail order concern, because he has 
lost standing in the retail trade and must sell on the 
mail order house’s terms or go out of business. 





SHIPMENTS OF REDWOOD IN JANUARY. 


The total shipment of redwood lumber from the mills 
of Humboldt, Del Norte, Mendocino and Sonoma 
counties in January, 1907, to all points, including those 
on San Francisco. bay, was 31,324,950 feet. 

The following table shows the total amount of red- 
wood shipment from the mills and San Francisco bay 
points during January, 1907 and 1906: 

SHIPPED TO 


January, 1907. January, 1906. 
on 14,7: 


4,733,176 
6,230,257 


Bay of San Francisco......... 25,310,337 
6,014,613 


Southerm California. .....ccccs 
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Mexica and Central America... 519,043 
a 7 aa ee 141,360 
Hawalian islands ............ 305,515 
Australia and other oriental 
Ere Oe See ees 48,204 587,582 
U. S&S. Atlantic ports, Europe 
SE DEE acca ERseeeaece >. “Aeurwen 147,894 
WE. bccceaveeWs weecede 33,411,576 22,664,827 


The following table shows shipments of redwood lum- 
ber in January for the succession of years from 1894 to 
1907, inclusive: 





YEAR— January. YEAR— January. 
CO Pee hel OR) See 15,429,123 
are EE Ve. eee 21,035,886 
rere ce §. Ue... See 22,083,459 
eres BE Bee nee | TO0E wc cccccvcce 27,294,700 
ee 19,074,913 | 1905 ........... 28,669,944 
aA (oR OY Se ere 22,664,827 
eT Tee Depeeee | BOOT ve swceccees 33,411,576 


It will be seen that shipments in January of this year 
exceeded those of any other year included in the record, 
probably owing to the large amount that was shipped 
to San Francisco on account of the rebuilding of the 


burned city. 


It will be noticed that in the disposition of redwood 
by far the larger share of the output of the mills goes 
to points on San Francisco bay, namely, 25,310,357 feet, 
against a grand total of shipments reaching 33,411,576 
feet. Southern California receives the 
6,014,613 feet; South America comes next, 
with 1,375,996 feet; Mexico, Central America, Hawaii, 
Australian and other oriental ports taking the residue. 
Oregon and Washington, Atlantic ports of the United 
States, Europe and Africa, all tabulated as figuring in 
redwood lumber receipts in other months, are blank for 
January this year, none having been shipped in that 
month to those destinations, or at least no forwarding 
of appreciable size were made. 


next largest 


amount, 





MICHIGAN HARDWOOD STOCKS AS PORTRAYED BY THE ASSOCIATION STATISTICAL REPORT. 


One of the youngest, one of the fastest growing and 
one of the most substantial organizations in the country 
is the Michigan Hardwood Manufacturers’ Association. 
The organization was perfected in July, 1906. Since the 
initial meeting a number of conferences between the 
members have been held and the work of the association 
has been carried on as rapidly as was compatible with 
thoroughness. 

The year end report of the secretary, Bruce Odell, 
shows what has been accomplished in the way of compil- 
ing statistics of the hardwood manufacturing industry of 
the state. The products reported by manufacturers 
vffiliated with this association, it is said, represent 80 
to 85 percent of the entire cut of the Wolverine state. 
Reports from seventy-five mills for 1906 show an output 
of 387,041,000 feet. The cut of 1907 is estimated at 
417,162,000 feet, of which quantity a little more than 10 
percent, 44,365,000 feet, already has been sold. Figures 
showing the actual products of seventy-five mills for 
1906 and the estimated output for 1907, together with the 
quantity of the 1907 cut of each kind of hardwood lum- 
ber sold for future delivery, are given herewith: 


Production, Production, Sold, 1907, 





1906, 1907. by eleven 

75 mills. (Estimated.) manufacturers. 

BE. ar s9 1b een aitps 608 8,695,000 9,511,000 3,100,000 
Basswood . 26,238,000 26,382,000 4,612,000 
MOEN saccsevees 3,052,000 40,620,000 2,789,000 
Birch ...ccce..-- 28,858,000 26,083,000 1,700,000 
Bim, TOCK..cccce- 3,267,000 2,674,000 280,000 
Elm, soft or gray. 19,907,000 24,366,000 3,481,000 
Maple, hard or soft.241,207,000 265,932,000 28,403,000 
Other hardwoods... 15,817,000 Rd a ee er 
or 387,041,000 417,162,000 44,365,000 


This report is characterized by the secretary as the 
most complete and accurate portrayal of the hardwood 
situation in Michigan that ever has been compiled. The 


report is issued in a beautiful folder form which shows 
the amount of stock of each kind now held by pro- 
ducers and the quantity represented by unfilled orders. 


This information is not only supplied in total but the 
grades and thicknesses of each item of stock on hand 
are shown and similar information is given for unfilled 
orders in detail. It is not possible to reproduce the 
report in its entirety but anyone interested doubtless can 
secure a copy of the official returns by application to the 
secretary at Cadillac, Mich. 

A table showing the gross quantity of each kind of 
stock held by producers, the lumber called for in unfilled 
orders, and the unsold stocks on hand July 1 and October 
1, 1906, and January 1, 1907, has been made up from 
the detailed reports issued by the secretary. The infor- 
mation contained in this statement illustrates the satis- 
factory nature of the business carried on by the hard- 
wood manufacturers of Michigan in 1906. The total 
report of the cut for the year was 387,041,000 feet. 
January 1, 1907, there was reported on hand 116,991,000 
feet, with orders for 84,732,000 feet, leaving available 
from last year’s operations at seventy-five of the largest 
mills in the state only 32,259,000 feet of hardwood lum- 
ber. This is the equivalent of only 8.3 percent of the 
entire product. The figures for October 1, 1906, show 
53,035,000 feet on hand and unsold out of a total stock 
of 145,342,000 feet, the unsold stocks comprising 35.8 
percent of the stocks held. The report for July 1, 1906, 
showed 33.7 percent of the stocks held to be unsold. 

In summarizing the present state of affairs Secretary 
Odell points out that on January 1, 1907, the manufac- 
turers had on hand and unsold about 8 percent of bass- 





Stocks on hand. 


July 1, July 1, 


———Unfilled orders. 


wood, less than 6 percent of beech, less than 19 percent 
of birch, less than 12 percent of elm and less than 8 
percent of maple. The statement of the sales of lumber 
to be cut in 1907 made prior to January 1, 1907, shows 
that the manufacturers actually did not have on hand 
enough lumber to fill all orders then on their books. A 
comparison of the actual product in 1906 with the esti- 
mated cut of 1907 shows a slight increase in ash and 
basswood, decreases in beech, birch and rock elm, and 
slight gains in soft elm, maple and miscellaneous woods. 
The increase in maple, it is said, was reported by mills 
that manufacture maple flooring and the gain in the 
milled product will not more than cover the increased 
capacity of the flooring plants. It is stated also that 
owing to unfavorable weather early in the season many 
of the manufacturers are uncertain as to whether they 
will be able to put in as many logs as they had contem- 
plated at the beginning of the last season. Viewed 
through the list thrown by this concise statement of 
available stocks and the amount of business offered, the 
eut in 1907 should bring full values. Manufacturers 
entered the year with unusually light stocks of nearly 
all kinds of wood and with a noticeable scarcity of sup- 
plies of northern hardwoods. 

A complete statement showing the quantity of each 
kind of stock held July 1 and October 1, 1906, and 
January 1, 1907, orders on the books of manufacturers 
which have not been filled and the quantities of unsold 
lumber is given in the appended statement: 





- ——— — Unsold stocks. ——————_ 
January 1, 





October 1, January 1, October 1, July 1, October 1, January 1, 
1906. 1906. 1907. 1906. 1906. 1907. 1906. 1906. 1907. 

No. reports 69 74 75 69 74 75 69 74 75 
Basswood . 12,520,000 11,559,000 7,507,000 7,371,000 7,312,000 5,444,000 5,149,000 4,247,000 2,063,000 
Beech - 16,793,000 17,714,000 15,269,000 12,142,000 10,966,000 12,845,000 4,651,000 6,748,000 2,424,000 
Birch ..... 18,485,000 17,022,000 12,030,000 8,991,000 8,347,000 6,588,000 4,494,000 8,675,000 5,442,000 
OD bicesns 11,828,000 12,118,000 8,549,000 5,612,000 6,696,000 5,919,000 6,216,000 5,422,000 2,630,000 
Maple .... 93,032,000 86,929,000 73,636,000 63,760,000 58,986,000 53,936,000 29,272,000 27,943,000 19,700,000 
Totals. .147,658,000 145,342,000 116,991,000 97,876,000 92,307,006 84,732,000 49,782,000 53,035,000 32,259,000 








0 
0 
0 


00 


00 





FEBRUARY 23, 1907. 


AMERICAN LUMBERMAN. 


29 





PENDING RAILROAD MATTERS OF IMPORTANCE 


CAR STAKE EQUIPMENT. 


Lumbermen from the Atlantic to the Pacific are inter- 
ested in the complaint now pending before the Inter- 
state Commerce Commission to secure a ruling from 
that body directing the railroads to supply open cars in 
which lumber can be loaded with suitable supports for 
holding it in place. For many years shippers have 
protested against the expense incident to equipping 
open cars each time they are loaded with lumber. At 
first the shipper grumbled to himself because of this 
burden, later he talked the matter over with others sim- 
ilarly situated, and as a result of this interchange of 
experience conferences between shippers and the rail- 
roads were held in which the lumbermen endeavored to 
convince the representatives of the railroads of the ne- 
cessity for the latter to furnish a car complete in all 
details essential to the satisfactory handling of saw 
mill products. Finding these conferences of no avail, 
as a last resort complaint was made to the Interstate 
Commerce Commission and at the suggestion of that 
body the railroad companies and the lumbermen at 
length got together on a business basis with a view of 
determining whether or not it would be possible, as 
the lumbermen have maintained, to provide permanent 
equipment for open cars. Judging by the outcome of 
experiments made it seems it is possible. 

A conference between the lumbermen and the repre- 
sentatives of the railroad companies will be held in 
Washington, March 5, immediately prior to the reopen- 
ing of the case before the Interstate Commerce Com- 
mission. Owing to the widespread interest in the car 
stake equipment matter a representative attendance of 
lumbermen from Washington to Florida and from Cal- 
ifornia to Maine wil] be on hand. 


RECIPROCAL DEMURRAGE. 


The Minnesota legislature passed a reciprocal demur- 
rage bill, as amended by a special committee appointed 
for that purpose, February 20, by a vote of 113 to 1. 
The vote was taken at the close of a lively two-hours’ 
session, during which a number of amendments were 
proposed and debated but most of them were voted 
down. 

Representatives of the railroads operating in Lllinois 
appeared before the Illinois legislative committee on 
railroads to argue against a reciprocal demurrage bill 
now pending. The railroad men pointed out that inas- 
much as the railroads have only transportation to sell 


it is to their interest to see that all cars are kept in 
use as much of the time as possible. On taking up 
for detailed discussion the merits of a reciprocal meas- 
ure it was alleged that it was only a sugar coated pill 
for the purpose of admitting a new method of rebating. 
Furthermore it was argued that in the event such 2 
measure was passed the railroads would keep all of 
their cars on their own lines and that through shipments 
without transfer would be impossible; in other words, 
the railroad representatives used the old, stock, mil- 
dewed arguments against reciprocal demurrage. It 
would seem from the oft reiterated statement of the 
disadvantages of reciprocal demurrage that there are 
only two arguments against such a law—one that it 
would enable the roads to give rebates and the other 
that it would do away with through shipments. 

The railroads should use a little of their brain power 
and devise some new objections, because these old ones 


are losing their force, as they have time and again 
been proven to be childish. Under the general head of 


reciprocal demurrage the railroads are obligated to not 
only furnish cars but to move them and to demand and 
secure the return of their equipment after a reasonable 
time has been allowed for unloading. It is difficult to 
see why the railroads, which would profit to a greater 
extent than any other interest by the adoption and 
enforcement of state and national reciprocal demur- 
rage laws, should raise such a vigorous and, it must be 
confessed, impotent howl over the proposed law. 


SLEEPING OR——? 


When the Chicago Evening Post, the official organ 
of the bureau maintained by the railroads in Chicago, 
puts on its war-paint and squeals something must 
‘‘drap.’’ It surrendered to a notion of this sort in its 
issue of February 20 and the something that ‘‘drapped’’ 
was either its dignity or its veracity. Under a head- 
line sufficiently large to attract attention it gave what 
was purported to be an adverse opinion by Commis- 
sioners Lane and Harlan on reciprocal demurrage... It 
doubtless will be recalled that several months ago— 
to be explicit, in January—these commissioners did 
issue a report in which reciprocal demurrage was 
touched upon in a brief way but by no means in an 
adverse sense save in some specific features, not essen- 
tial ones, which the commissioners intimated would have 
to be considered in the event a law was passed. Just 
why the Post wants to dig into the grave of antiquity 
and publish as a news report an article which was tele- 
graphed all over the country two months ago is more 


TO LUMBERMEN. 


than any other newspaper can understand unless it was 
‘dollar a line’’ stuff. If the latter is true then the 
Chicago Record-Herald has a complaint to make, because 
it reproduced in condensed form the arguments of the 
Post, in its issue of Thursday morning, February 21. 

It is possible that, as alleged, a penalty for failure 
to move cars will not build any more cars of itself and 
will not furnish motive power for moving them, but it 
will furnish for furnishing these things a motive which 
those opposed to the idea evidently refuse to consider. 


A FIGHT FOR SERVICE. 


At the conference of the lumber and railroad interests 
held in St. Louis last week the pine manufacturers of 
the south inaugurated a movement looking toward a more 
adequate car supply and a proper distribution of those 
furnished. From the detailed reports submitted the utter 
inadequacy of the car supply and the variations in the 
percentages of requirements received by each mill were 
clearly set forth. With a view of improving the service 
it was decided to rate the mills so that cars could be 
distributed intelligently and equitably. Committees were 
appointed for this work, as well as other committees 
necessary to the successful prosecution of the cam- 
paign, which in its final analysis is for improved service 
if it be in the power of the railroads to give it, which 
those behind the movement firmly believe can be ren- 
dered. 


OBJECT TO RATE INCREASES. 


Few shippers are willing to concede the necessity for 
advancing freight rates. They contend that the heavy 
increase in traffic and improvements in rolling stock 
and motive power have offset the greater cost of supplies 
and labor. An organization recently was perfected in 
Chicago and O. F. Bell, of the Crane Manufacturing 
Company, this city, was elected chairman. This organi- 
zation was the outgrowth of the work that has been 
carried on hy and between the American Shippers’ Asso- 
ciation and the Illinois Manufacturers’ Association, its 
object being to prevent the adoption of higher rates 
which the railroads have announced are to be put into 
effect on many commodities at an early date, and have 
already been made on some classes of traffic. 

The first work to be undertaken by the new organiza- 
tion, or branch of the two associations mentioned, will 
be to push the reciprocal bills that have been introduced 
into Congress. The prime object, however, is to prevent 
the increases in rates which it is intended to bring about 
by changing the classifications. 





FEATURES OF LUMBER AND SHINGLE IMPORTATIONS DURING 1906. 


Mahogany comprises the bulk of all the cabinet 
woods imported by this country. The total imports 
for 1906 aggregated 44,490,000 feet, valued at $2,895,- 
825. The other cabinet woods imported, duty free, 
during the year were valued at $1,613,569, giving a 
combined value for all such imports of $4,509,394. 
The value of cabinet woods in 1905 was $3,337,024, 
so that an increase of $1,172,370 took place, or a gain 
of approximately 35 percent: The increase in ma- 
hogany receipts was 14,045,000 feet, or 46 percent. 

Throughout 1905 the markets of the United States 
were somewhat overcrowded with cabinet woods, par- 
ticularly mahogany. This condition is reflected by 
the light receipts for the year, which were much less 
than during either 1904 or 1906, although the aver- 
age value of the quantity received was higher than 
in either of the other two years, This can be ex- 
plained on the ground that there was a surplus of low 
grade stocks, with a more nearly normal demand for 
better qualities of mahogany. The generally pros- 
perous conditions which prevailed throughout 1906 
gave a broader demand for mahogany of all grades 
and largely are responsible for the increase in im- 
portations. The better demand early in 1906 enabled 
dealers in mahogany to move old stocks and their 
supplies were replenished by receipts of additional 
cargoes or parcel lots. 

Of the entire increase in importations of 14,045,000 
feet 5,239,000 feet of the gain was in receipts from 
the United Kingdom. This was the highest priced 
mahogany that has reached this country, having an 
average value of more than $100 a thousand feet, 
against an average of probably less’than $50 for the 
mahogany from Mexico, Central America and _ the 
West Indies. The fluctuations in quantities received 


from any of the American countries are due largely 
to the influences which local conditions have upon the 
work of getting out the goods rather than as a re 
flection of the state of trade. 

Details of the mahogany trade for the last three 
calendar years are given herewith: 











Quantity, Average 

FROoM— M feet. Value. value. 
United Kingdom, 1906......... 13,705 $1,417,344 $103.41 
BE 56 see ba Wd Seba dee aee 8,466 968,125 114.36 
BE. 405 005606205004 d060 000 7,498 764,730 101.99 
Central America, 1906......... 10,582 469,037 44.32 
| ern 10,160 517,970 50.98 
eee er ree 15,696 772,742 49.23 
pe eer 11,263 509,836 45.27 
eer eee 7,647 363,433 47.52 

DE anh 40 006000 0e6oneodn0d 12,706 469,011 36.91 
CR, Bs 600 0,00008400600000 Se 169,271 92.61 
Fah ieee oie deeckne ee 1,535 89,204 58.03 
er ear 2,644 163,802 61.94 
Other countries, 1906......... 5,714 329,887 57.73 
| EER a ea ee 2,637 157,938 59.89 
ary errr ee 3,585 214,629 59.86 
ee 44,490 $2,895,825 $ 65.09 
BOGE 666% 0d100040s0000 0 2,096,670 68.86 

Df ap wos0e%seeueesan 42,129 2,384,914 56.60 


The greatest increase in the importation of any 
class of forest products was the gain in sawed lum- 
ber from British North America. The receipts in 
1904 aggregated 627,609,000 feet; in 1905, 794,797,000 
feet, and in 1906, 1,100,769,000 feet, an increase of 
374,160,000 feet in two years, the gain being about 
6 percent. Not only were larger quantities of lumber 
received from our next neighbor north, but the prices 
in 1906 were materially higher than those of either of 
the two preceding years. The average value of lum- 
ber received from this source in 1904 was $14.04, and 
in 1906 $16.36, showing a gain of $2.32 in two years, 
equal to 16.5 percent. The percent of increase in 
importations of sawed lumber from other countries 
was very heavy, but the quantities for any of the 
years given are insignificant, although values were 


high, Lumber of this sort is so insufficiently de- 

scribed as to make comment upon the kinds and 
quantities impossible. 

Quantity, Average 

FROM M feet. Value. value. 

British North America, 1906.1,001,769 $16,393,139 $16.36 


1905 794,797 12,117,582 15.24 
ee as _ 627,609 9,441,110 14.04 
Other countries, 1906.... 7,104 331,974 46.72 
ee bscee ee « 6,063 191,545 31.55 
_. eres 3,349 151,589 45.26 








..1,008,873 $16,725,113 $16.50 
800,860 12,309,127 15.36 
630,958 9,952,699 15.20 


Totals, 1906..... 
SOD 26cn0d6 6000 
A slight increase is noticeable in the importation of 

shingles. The quantity received in 1906 was 33,662,- 

000 pieces more than the previous year. The most 

striking feature of the importation of shingles is that 

the average values for 1904, 1905 and 1906 were the 
same, being $2.09 a thousand for each of the three 
years. The variation in price was less than a half 
cent, the exact average being about $2.08% for all 
three years. 
—eo 

JAMES J. HILL, father of the Great Northern and 
godfather or stepfather of the Northern Pacifie and 

Burlington, is said to be extremely happy over the 

clearing up of the accumulated freight and opening of 

the entire Great Northern system for westward business. 

It is said that now both freight and passenger sched- 

ules are being maintained on the main line and branches 

and that everything is being handled without delay. It 
is to be presumed that very soon an avalanche of lum- 
ber, shingles, timbers and other saw mill products will 

reach the famished east, which, by the way, is in a 

mood to consume several trainloads without stopping 

for other refreshments. 
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EDITORIAL REVIEW OF GENERAL LUMBER TRADE CONDITIONS FOR A WEEK. 


Demand for yard stock seems to have acquired a 
good start in the greater portion of midcountry terri- 
tory. The weather during the greater portion of 
February has been mild enough to be favorable to out- 
door work in all the middle and southern belt of the 
country, and there was enough stir among consumers 
to suggest strongly to the retailers that they must 
prepare for an early spring trade. At any rate there 
has been a marked revival of orders on wholesale 
stocks from country yards. This is especially observ- 
able in the northwestern trade, with Minneapolis as 
the center, where orders for yard stock are flowing 
in in excess of anything before realized since the first 
of the year. These orders are being piled on a mass 
of others that have not been delivered for lack of 
transportation. Southern pine manufacturers and 
wholesale shippers also note an increase of yard orders 
within recent time, though they are still handicapped 
in shipping by the slow movement of cars on the 
railroads. It is probable that there is a tendency on 
the part of retail dealers to bargain for stock early in 
the season because they expect from experience likeli- 
hood of a delay in shipments and realize that they 
must be forehanded with their orders if they are to 
be reasonably sure of their lumber sufficiently early in 
the season. 

* * * 

In the territory west and northeast of Minneapolis 
there is likely this spring to be an extraordinary de- 
mand for northern pine because the embargo on the 
northern Pacifie railways is preventing delivery of 
either lumber or shingles from the west coast. In 
territory each and southeast of Bismarck the retail 
trade for several years has largely been supplied from 
the west coast and the Inland Empire mills. This 
season that supply has been almost entirely cut off, 
and the trade is resorting to the upper Mississippi 
mills as its only present resource for lumber. It is re- 
ported from the Puget sound country that the manu- 
facturers there realize what is going on in the Da- 
kotas and Minnesota, and as soon as the railroad em- 
bargo shall be lifted they will recover lost ground 
ast of Bismarck if they have to cut prices in doing 
so. But the prospect now is that there will be no free 
movement on either the Northern Pacific or the Great 
Northern railway for a month or more, and in the 
meantime the upper Mississippi river wholesalers will 
have an opportunity to sell a large amount of their 
dimension and other common lumber in territory from 
which they have been partly debarred for several 
years. 

* * * 

The northern pine manufacturers continue to hold 
the key to the situation in respect to that kind of 
lumber. Prices are as they make them. Trade at the 
Tonawandas is on a moderate winter basis, but the 
demand is continuous and at steady prices. Much of 
the cut of 1907 has been placed under contract at the 
advanced figures made last fall and in December. 
Nearly all box lumber has been spoken for. There 
will be an uncommonly large output in Canada, judg- 
ing from the increase of the log input over that of 
last year, but reports of demand so far developed 
since January 1 presage no surplus to cause a de- 
pression in prices. Indications in the Saginaw valley 
markets are that an unusual amount of Georgian bay 
lumber will be brought over for consumption in 
and distribution from that district throughout the 
coming season. The hemlock situation in Wisconsin 


and Michigan is pronounced satisfactory to producers 
and considerable lumber is beginning to move prepara- 
tory to the spring trade. Cars in northern Wisconsin 
are now sufficiently plentiful to meet the requirements 
of shippers in most instances. Hemlock in Pennsy]l- 
vania and in the east generally was last year sold so 
close to the saw as to preclude any sagging off of de- 
mand or prices in this spring’s trade. Present de- 
mand is excellent. 
* * * 


. 

In the southern pine zone the demand for yard stock 
begins to indicate that the spring trade has begun, 
but there still is a woful lack of transportation to 
move lumber ordered to destination. Railroad orders 
are conspicuous at the Texas and Louisiana mills, while 
mills accessible to seaports are doing a good deal in 
the export trade. Orders from the interior are also 
increasing and movement would be heavy on old and 
recent orders if the railroads could carry all that the 
mills can offer for shipment. In the Mississippi valley 
district the railroads are still blockaded with cotton, 
and it will be some time before this freight will be 
cleared away so that the roads can pay due attention 
to lumber shipments. There is still complaint all over 
the south about the shortage of cars and the slow 
movement of lumber freights. Drastic measures are 
being adopted or mooted in the different state legisla- 
tures to remedy the evil of meager transportation, 
with what future result remains to be seen. That 
demand for southern lumber will be heavy there can be 
no doubt; how it can be carried to market rapidly 
enough to meet the exigencies of trade is a problem 
the solution of which is being earnestly sought by the 
shippers and publie economists, 

* * * 

The lack of transportation is not only hampering 
the business of souther npine products but is as keenly 
felt by the manufacturers of hardwood lumber. In the 
Memphis district a serious condition caused by the 
delayed cotton movement seems to be absorbing all the 
energies of the railroads covering the valley country 
below Cairo. It is thought that there will not be 
much relief from the cotton embargo for several weeks. 
In the meantime many shipments of hardwood lumber 
are indefinitely hung up. For weeks the logging indus- 
try in the same section has been largely in suspension 
on account of overflowed rivers, bayous and lakes, with 
an exceedingly wet and spongy condition of the soil. 
On this account production of both logs and lumber has 
been seriously limited, thus reducing stocks and the 
business the manufacturers might have done under 
more favorable circumstances. But a restriction of 
lumber output and slow deliveries tend to maintain 
prices and sharpen the demand. Stocks of oak in all 
the large northern markets and centers of consumption 
are unusually low and ash is nearly out of the market 
so far as considerable amounts are concerned. There 
also is a searcity of poplar and cottonwood, and red 
gum is selling close to the limit of the dry supply. 


* * * 


An extraordinary effort has been made to put in a 
large supply of hardwood in the northern forests, but 
there has been a great accumulation of logs along the 
railroads waiting for transportation to the mills, which 
as yet has been inadequately furnished. This is espe- 
cially true of the upper peninsula of Michigan, where 
large amounts of logs and timber are banked on the 
roads for which there has been no transportation, 


though in previous years there were cars enough to 
move all such stuff to mills, yards or mines, as the case 
might have been. As yet the railroad officials have 
given no intimation as to when the tiedup logs, timber 
and cedar can be moved, and much loss impends in con- 
sequence, since warm weather and worms are not far 
in the future. Reports from all the hardwood mar- 
kets indicate no letup in the demand for lumber and 
conditions all point to the impossibility of much in- 
crease in supply for months to come. As to prices 
there is more likelihood of further advances than 
weakening or recession. 
* * * 

A peculiar condition pertains to the north Pacific 
coast situation. Owing to the bloekade of eastbound 
freight at Puget sound and interior points consequent 
on car shortage and the snowslides and floods in the 
mountains the Northern Pacific and Great Northern 
roads refuse to receive any but perishable freight des- 
tined for points east of Montana. Lumber and 
shingles of course are included in this embargo. No 
commodity freights are to be received for shipment 
until the present embargo shall have been cleared 
away. It is thought that this means that the tieup 
will not be relieved before about April 1, and not 
then if there shall be more trouble with snow and 
washouts in the mountain sections. Many of the rail- 
road mills are shut down, including those that cut 
both lumber and shingles. Some of these have accu- 
mulated great piles of product that cannot be moved, 
to the great financial distress of many of the operators. 
The tidewater mills are kept running because they 
have an outlet for their lumber by sea; yet some of 
these are also shut down. Washington mill operators 
are losing much of their trade in the east because they 
cannot deliver the lumber called for. Orders continue 
to arrive, but such as are accepted are subject to the 
condition that the lumber will be delivered at no 
stated time, but as soon as possible. Of one thing the 
coast operators can be assured; there will be plenty 
of demand for their shingles and lumber as soon as 
the usual outlet eastward shall be restored. In the 
Minneapolis market a positive dearth of red cedar 
shingles prevails, as none have gone forward for the 
coast for weeks. Evidently there will be a hunger for 
red cedar shingles when ears begin to run that will 
devour all that can be shipped. Operators can indulge 
this anticipation in case their financial condition is not 
so desperate as to preclude enjoyment of anything. 
Shipment of lumber from Puget sound, Grays harbor 
and Columbia river points by vessel is going briskly 
forward, there having been some decline in freight 
rates—to an $8 basis at Sound points. Demand at 
San Francisco has improved and it is expected that 
prices will react to a higher basis as a result. Port- 
land shippers into California by rail are denouncing 
the recent advance in freight rates on the Southern 
-acifie railroad. 





* * * 


In the New York district trade is pronounced quiet, 
and it is apprehended that high interest rates have 
deterred many builders from embarking in new enter- 
prises. As a rule, however, the metropolitan dealers 
think that the quietude is only seasonable and that it 
will be sueceeded by activity a little later in the 
season. Spruce and southern pine are quiet at Boston, 
where a fair demand prevails for hemlock. The cypress 
trade is reported to be in fine form at all points of 
production and distribution. 





EDITORIAL COMMENT ON MATTERS OF CURRENT LUMBER TRADE INTEREST. 


IT WAS a great time in Leadville when the Forest 
Service rangers met there the first week in February. 
This meeting was not called for the purpose of having 
a good time but seriously to consider ways and means 
of improving the service, which improvement, in eom- 
mon with many other things, can be accomplished 
through coédperation and interchange of experiences. 


ANOTHER ‘‘log lifting company’’ has been organ- 
ized in the north to remove sunken logs from the north- 
ern streams. It may be interesting in this connection 
to state that the supreme court of Michigan has decided 
in effect that anyone is at liberty to raise deadheads 
and engage in this business for personal profit. The 
case was that of the Cheboygan county supervisors, who 
let a contract for removing deadheads from certain 
rivers. The contractors learned that another party was 
raising sunken logs and brought suit for a restraining 
order compelling him to desist. The independent oper- 
ator demurred to the bill and was sustained by the 
supreme court, which held that while supervisors have 
the right to remove obstructions they cannot restrain 
others from doing so. 


JOINT indictments have been returned against nine 
of the officers and directors of the American Reserve 
Bond Company, in which fraud is charged. It will be 
recalled that this concern incorporated the Austin Land 
& Lumber Company with a capital stock of $500,000, 
which stock, it is alleged, was falsely represented to be 
fully paid up and secured by deeds of trust mortgages on 
timber lands. It also will be recalled that a fraud order 
was issued by the postoffice authorities on May 26, 1906. 
The case will come up for trial in St. Louis, where the 
company had its main office. 


A DISPATCH from Albuquerque, N. M., states that 
the Santa Fe road contemplates moving all of its tim- 
ber treating plants to New Mexico, locating either at 
Albuquerque or Belen. The Santa Fe now has one of the 
largest timber treating plants in the country, at Summer- 
ville, Tex. It is stated in this dispatch that the work 
can be handled to better advantage in New Mexico than 
in any other part of the country and more economically 
at one point than where the plants are widely separated. 


AN ESTIMATE has been compiled by the forestry 
officials of Ontario for this winter’s log eut. It is 
thought that more timber will be taken out this season 
than last. The records show that loggers will cut about 
1,000,000,000 feet of pine, 70,000,000 feet of hemlock, 
1,500,000 feet of spruce and 1,250,000 cubic feet of 
square timber. In addition the camps will turn out 
100,000 cords of pulpwood and 4,500,000 railway ties. 
To the increase in railway construction is due the heavy 
gain in the product of the tie camps. 





INSTEAD of being a purely personal affair with the 
people of the United States the car shortage appears to 
be worldwide. Canadian commerce is suffering because 
of insufficient facilities and information from Italy 
states that merchants who ordered 500 cars, or wagons, 
a day received forty-five and a firm which ordered twenty 
received one. This should prove interesting to the rail- 
road bureau, which can point out how much better the 
railroads of the United States are doing than those of 
other countries. It should give them some ammunition. 


A TERRIFYING dispatch from Jasonville, Ind., states 
that near Howesville a timber freak has been discovered 
which it is thought is the nucleus of the lumber trust. 


This embryonic monstrosity is formed by two elm trees, 
the bases of which are twelve feet apart, joined together 
at a hight of twenty-five feet. Above this point the 
trunks of the trees have blended into one compact whole 
and the result is said to be a lifelike picture of the 
lumber trust. 


IT IS proposed to amend the agricultural appropri- 
ation bil! so as to provide that live stock may not be 
moved from any forest reserve, national forest or 
Indian reservation to another such place except under 
such regulations as the secretary of agriculture may 
provide, and under the quarantine regulations already 
in force, and no live stock of any nature shall be 
allowed on any of these grounds until such quarantine 
regulations have been fully complied with. 


PRESIDENT ROOSEVELT bases his plea for the 
withdrawal of all coal lands in the west on the follow- 
ing grounds, which should have due consideration by 
Congress: 


1. It will facilitate the working, under favorable condi- 
tions, of coal deposits for local markets by miners without 
large capital, as no land purchase money would be re- 
quired and the small royalty charges would be paid out of 
the earnings. 

2. It will facilitate larger operations, as the leases could 
be made sufficiently liberal in the matter of time, area and 
other conditions to induce healthy competition and meet all 
real demands. 

3. Yet in all cases the general supervision of the govern- 
ment could be such as to prevent waste in the extraction 
and handling of these fuels. 

. The system can be operated in such manner as to 
prevent the evils of monopolistic control. 

5. It will permit the government to reserve for general 
use fuels especially suitable for metallurgical and other 
special industries. 

6. It will enable the government to protect the public 
—_— unreasonable and discriminating charges for fuel 
supplies. 
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EDITORIAL DISCUSSIONS WITH CORRESPONDENTS OF THE AMERICAN LUMBERMAN. 


Inquiries Personal, Technical and Legal—Communications Grave or Gay—A Dozen Answers for the Anxious. 


Would Locate Missing Reélative. 


3ROOKLYN, N. Y., Feb. 7.—Editor AMERICAN LUMBERMAN : 
Will you kindly advise me if you are acquainted with a lum- 
berman named Cornelius Van Keuren who some time ago 
operated a mill or lumber yard in some part of Michigan? 
His relatives, myself among them, are anxious to locate him 
and if you can furnish this information it will be greatly 
appreciated. CHARLES W. JOHN. 


[This inquiry is referred to readers of the AMERICAN 
LUMBERMAN, some of whom probably will be able to 
furnish the desired information if the person named is 
or has been in the lumber business.—EDIToR. | 








Standard Lengths of Hardwood Logs. 

HARRISONBURG, VA., Feb. 6.—Editor AMERICAN LUMBER- 
MAN: What are standard lengths of hardwood and hemlock 
timber ? WILLIAM MELBOTT. 

Rural Route No. 7. 

[Standard lengths of hardwood timber are eight to 
twenty feet. If there may be said to be a standard for 
hemlock we believe sixteen feet would apply in the 
west and probably thirteen feet in the Adirondack 
region. It is not possible to give an absolute standard, 
because the purposes for which the lumber cut from the 
timber is to be used would have a great deal to do with 
what was wanted.—EDITor. } 





He Wants to Know. 


NORFIELD, MIss., Feb. 14.—Editor AMERICAN LUM- 
BERMAN: The enclosed is an exact copy of a letter re- 
ceived by the Southern Pacific Company at New Orleans 
and by the Southern Pacific Company sent to the Butter- 
field Lumber Company, asking if it were possible that this 
letter came from a resident of “classic Norfield.”’” Ernst 
is probably a better saw mill worker than a high class 
literary writer. E. O. W. 


The following is the inclosure referred to: 


NORFIELD, MIss., Jan. 9.—Southern Pacific Company, 
New Orleans, La.—Dear Sir: You have had the kind- 
ness to send me the book or exenple of the steamships. 
I will take on next Wednesday the steamboat. When 
I will take the sterrage, it is then time enough when 
I come to Tuesday afternoon to you in the office and 
pay my ticket, or you think it be better when come 
before? I stand here and work to Monday evening and 
will go away on Tuesday afternoon. Please give me 
by these post-card answer how the best is in these 
affairs. ERNST RUPPECHT. 





[And some base varlet intimates talent is on the 
wane.— EDITOR. | 





Another Reason Why Lumber Is High. 


MUSKEGON, MICH., Feb. 16.—Editor AMERICAN LUMBER- 
MAN: The Chamber of Commerce of this city is looking 
for some person or persons who might be interested in put- 
ting up 75 to 100 small dwelling houses in Muskegon. 
There are so few vacant dwellings that we have not houses 
to offer the people we are trying to induce to locate here. 
Knowing that you reach a large number of people who are 
directly or indirectly concerned in building, 1 send you this 
inquiry in the hope that you will give us your assistance in 
ealling it to the attention of people so interested. With 
sincere thanks, I am, yours very truly, 

PavuL R. BEARDSLEY. 

[The saw mill town of Muskegon does not appear to 
be suffering materially from the loss of its lumber in- 
dustry. This letter also suggests a reason for the high 
price of lumber which might well be brought to the 
attention of the mud-rakers who are just now attempt- 
ing to construct a wooden bogey man to be called ‘‘ The 
Lumber Trust.’’ The letter is respectfully called to the 
attention of those concerned in the building business.— 
EDITOR. | 





Time Required to Creosote Timber. 

NEWTON, MIss., Feb. 15.—Editor AMERICAN LUMBERMAN : 
How long will it take to creosote a piece of sap pine timber 
8x8 9 feet long? C. H. PIERSON. 

[It is not possible to answer this question definitely. 
The most thorough creosoting treatment includes the ex- 
traction of the sap contained in the wood cells by means 
of the application of steam followed by creating a 
vacuum in the cylinder in which the wood is treated, 
which forces much of the moisture out of the material. 
After this the cylinder is filled with creosote and pres- 
sure is applied. The time required to creosote a piece of 
timber thoroughly depends upon the size of the lumber 
and the number of pounds of creosote to be forced into 
each cubic foot. For light treatment it requires only 
a few hours, the time increasing as the quantity of 
oil put into the wood and the size of the material are 
increased.—EDITOR. | 





Timber Contract Construed. 


MEMPHIS, TENN., Feb. 11.—Editor AMERICAN LUMBER- 
MAN: Will you kindly advise me regarding the following 
contract for the sale of timber? I have your book, “Law 
for Lumbermen,” but nowhere can I find a case similar to 
the one concerning which I desire information. The case is 
as follows: arty of the first part sold all the timber on 
some 6,000 acres of land, timber to be eighteen inches and 
up and with no specifications in the contract as to the time 
of removing the timber. Party of the second part has now 
been cutting on this timber every year for the past twelve 
or more years and has not cut half of same. It is stipu- 
lated in the contract that in the event party of the second 
part does not get out any timber during any year he shall 
nevertheless pay party of the first part $1,000, same to 
apply on any timber that shall be gotten out the next year. 
I desire to know if this contract cannot now be terminated 
at the will of the first party, or in the event of the sale of 
the land would the contract apply as to the purchaser? The 
land is located in Tennessee. ROBERT N. LEWIS. 


[A contract of the kind described cannot be terminated 
at the option of the party giving it. Where timber is 
sold separate from the land and the contract does not 


stipulate the time for its removal the courts have held 
that the purchaser has a reasonable time to remove the 
timber. What constitutes a reasonable time is dependent 
upon circumstances. At the rate of progress which has 
been made during the last twelve years a part of. this 
land would necessarily be utilized in furnishing nourish- 
ment for the timber for twenty-five years from date of 
the contract. This might be proved to be an unreason- 
able time and if the matter were passed upon by a court 
the holder of the contract might be directed to remove 
the timber sooner than its removal will be accomplished 
at the present rate of cutting. Providing the terms of 
this contract of sale have been observed it is still in 
force.—EDITOR. | 





Measuring Tapering Sticks. 

SoutH BenD, WASH., Feb. 11.—Editor AMERICAN LUM- 
BERMAN: We have had some littie argument here as to the 
contents in feet of a stick of timber cut to certain dimen- 
sions and now we refer the matter to you. Suppose a stick 
of timber is cut to the following dimensions: 8x8 at one 
end and 4x4 at the other and 30 feet long; how many feet 
of timber does it contain? 

SourH BEND MILLS & TIMBER COMPANY. 

[If the correspondent will turn to page 313 of the 
AMERICAN LUMBERMAN’S ‘‘ Curiosity Shop’’ he will find 
the following formula for figuring pieces of this shape: 

To the sum of the area of the two ends add four times 
the area of the middle section, parallel to them, and multiply 
this sum by one-sixth of the hight. 

This will give the cubical contents of the piece, which 
readily can be reduced to board feet. A tapering stick 
8x8 at one end and 4x4 at the other, 30 feet long, con- 
tains 93.3-+ feet.— EDITOR. | 





Compliment, Philosophy, Facetiz. 


GARFIELD-ON-THE-ARKANSAS, ARK., Feb. 14.—Editor 
AMERICAN LUMBERMAN: Sold the lumber part of my busi- 
ness nearly one year ago but herewith enclose you my 
subscription to “he Best Lumber Journal on Earth” or 
elsewhere. 

As a financial investment I have no further use for it, 
but as a source of pleasure and enjoyment am not ready 
to give up reading the many good things found in its 
columns. From its many editorials one may know the 
conditions and what is new in the lumber world. In the 
inimitable writings of Met L. Saley there always come 
words of wisdom, clothed in language so beautiful and 
fascinating that reading them over twice is a pleasure. Its 
news notes show bow many acquaintances formed while in 
the lumber business are faring and its various poets inspire 
the whole mass until reading your journal is one of the 
pleasures that come before business to one who no longer 
sells boards. 

The reason I did not respond to your statement of 
last fall was I was just matriculating for a special course 
in the hospital. At first there were indications that I 
would soon want a bill for a house 2x6 feet, but owing to 
the high price of lumber and the skill of the physician 
this was deferred until a later date. After a few weeks 
the doctor said he would board me as long as I could plank 
down promptly but if 1 felt strong enough to take a short 
vacation at home he could no doubt cure the other patients 
and I might get well enough to have my bill presented. Did 
not like the idea of being worked this way, but in my 
condition was no match for him, being so thin I would 
drop about two grades, so came home shortly afterwards and 
then began to take notice. 

I know, Mr. Editor, you are writing a book entitled 
“History of the Lumber Industry of America;’’ also know 
you desire it to contain nothing but facts and all of them; 
therefore will tell you one-twelfth dozen of my troubles, 
give you an important fact and at the same time clear the 
“Lumber Trust” of the charge of conspiracy. 

At Kansas City in June, 1905, the delegates to the Mid- 
State Wholesale & Retail Coal Dealers’ Association (now 
Missouri & Kansas Coal Dealers’ Association) in a thought- 
less moment made me a director of the association. My 
election showed plainly to the farsighted lumberman that 
good timber was far more scarce than they had ever sus- 
pected. You will remember soon after that how values (I 
mean prices) began to soar and soar until the consumer 
got sore at everybody who handled lumber before he got it. 
This continued until the “lumber barons” made _ several 
millions and I have made—a mighty poor director. 

Pardon the length of this and bear in mind that if they 
get me back in the hospital I may be next year where it 
would be impossible to trouble you with a communication or 
you to find a mail route to get the LUMBERMAN to me. 

Truly, Mr. Editor, aside from this letter, I am, 

Respectfully, yours, 
N. O. WAYMIRE. 
oor 


Restricting Exportation of Hardwoods. 


CLEVELAND, OHIO, Feb. 9.—Editor AMERICAN LUMBERMAN : 
Our company has been manufacturing stave, heading and 
barrel machinery continually since 1871. Naturally we have 
given the timber supply some thought and attention. We 
have watched the good white oak timber utterly disappear 
from the states of Wisconsin, Michigan, Indiana, Ohio, 
Canada and Pennsylvania. Today white oak is rapidly 
disappearing from the southern states. About eight years 
ago the writer made inquiries directly through the United 
States consuls, in all 
parts of the world, 
as regards the tim- 
ber resources of the 
various countries 
and concerning 
white oak particu- 
larly. The result of 
our inquiries proved 
that outside the 
United States and 
Russia there was 
little if any white 
oak timber. For the 
last ten years our 
white oak timber 
has been literally 


slaughtered and 
wasted by foreign 
cooperage stock 


makers from Aus- 
tria, England, Ger- 
many and France. 
It therefore seems 
to us that in order 
to stop this waste 


be a wise move on the part of our forestry department to 
recommend and ask Congress to place an export duty upon 
white oak logs, lumber and cooperage stock of at least $6 a 
thousand feet, board measure, and a tax of at least $3 a 
thousand feet on all other than white oak timber. This 
would preserve the supply of timber at home and the goy- 
ernment would profit from all the timber exported from 
America. THe Perer GERLACH COMPANY. 

[The proposition of our correspondent to place an ex- 
port tax on American lumber, particularly white oak, is 
impossible if it were desirable from the viewpoint of 
American consumers, because it would be prohibited 
by an explicit denial of the power to do so by the con- 
stitution of the United States. The fifth clause of the 
ninth section of the first article of the constitution reads 
that ‘*No tax or duty shall be laid on articles exported 
from any state.’? The ninth section was one of a pro- 
hibitive character limiting the powers of the United 
States. Under it no export tax can be laid on exports 
from any state, and therefore from all the states of the 
American union. This completely nullifies the proposi- 
tion that an export duty be placed on any kind of wood 
shipped from the United States to foreign countries. The 
only way to effectuate the result proposed would be to 
change the constitution so as to permit the levying of 
export duties, which would seem to be an impossibility 
in view of the conflicting interests that would be in- 
volved in the discussion of such a measure. 

The editor canngt see how anything can be done to 
prevent the continuance of the exportation of white 
oak or any other wood procurable in this country so long 
as foreigners shall be willing to pay the prices that 
American producers ask for it, however much the coopers 
or any other class of consumers may desire to check the 
movement.—EDITOR. | 





An Economic Anomaly. 

State Oil Inspector Frank A, Clark, with headquarters 
in Everett, Wash., stated in an interview recently: 

The difficulty surrounding the securing of fuel has caused 
some strange things to happen in Washington. The most 
surprising is the fact that oil burners are being installed 
in the donkey engines used in many of the logging camps, 
which at first blush appears an absurdity, as one would 
think that in the forest nothing could be found so cheap 
as wood for fuel. I was told that it had been found eco- 
nomical to burn oil in the donkey, and I suppose the system 
will be adopted everywhere. The oil companies are making 
great additions in their facilities for supplying this new 
demand; and, by the way, there is no longer a monopoly 
of the business by the Standard Oil Company in this part 
of the country. Five independent companies are operating 
in this state. We do not allow the sale of inferior grades, 
and every dealer is thus put on the same selling basis. 





Love Sonnet of a Lumberman. 


JOHNSTOWN, Pa., Feb. 15.—Editor AMERICAN LUMBER 
MAN: I enclose a sonnet which may be of a character 
suitable to your pages. If not, please return in the enclosed 
addressed envelope. ArTHUR Piers LEGH TURNER. 

[We find it more or less suitable, though a bit de- 
layed after the appropriate date, February 14. We 
insert it here after taking a few liberties with the 
author’s effusion—EDITOoR. | 


Rhapsody by the Rule. 


Dear Mary Ann, my love I'll guarantee 
To pass the hardwood rules’ most stringent test 
And grade out all as No. 1. But lest 

By any chance the tally faulty be 

At shipping point, be thou, sweet, consignee, 
The chief inspector. Dearie, you may rest 
Assured, whate’er thy scale, I'll not protest 

At grade or tally of my love for thee; 


For thou wilt find it free from check and wane, 
Nor ever will neglect bring on dry-rot; 

And with sound heart untouched by weather stain 
I'll ship it not by car but lifelong lot; 

For never will the stock exhausted be, 

As I shall e’er use careful forestry. 





oe 


Ice Road Locomotives. 


ESCANABA, MIcH., Feb. 16.—Editor AMERICAN LUMBER- 
MAN: Please advise me in the columns of your paper what 
success has been attained by lumber companies using steam 
logging locomotives on ice logging roads. INCOGNITO. 

[Several times brief reference has been made in the 
columns of the AMERICAN LUMBERMAN to the use of 
locomotives for motor power on ice roads. An engine 
designed for this service is manufactured by the Eau 
Claire Mill Supply Company, Eau Claire, Wis., a pic- 
ture of which, as ready for operation, is reported here- 
with. For detailed information it probably would be 
well to communicate with the company whose name has 
been given.—EDITOR. | 





of timber it would ICE LOCOMOTIVE MADE LY THE EAU CLAIRE MILL SUPPLY COMPANY, EAU CLAIRE, WIS. 
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CO-OPERATION A PRIME ESSENTIAL IN ALL HUMAN EFFORTS AND PROGRESS. 


Arguments of R. A. Long, of Kansas City, Mo., Before the 1907 Annual Meeting of the Southwestern Lumbermen’s Association. 


I want to talk to you for a short while in reference to 
a condition, although not by any means new, yet in but 
few instances, comparatively speaking, given the con- 
sideration that the interests of mankind demand, for, in 
my opinion, it has much to do with the greatest pos- 
sible success of men. That condition must apply during 
the few moments I shall address you, that any good may 
result, which condition is coéperation. It is useless to 
say that a speaker, however well he may understand his 
subject and be able under favorable conditions to present 
it, will be a failure addressing a listless, inattentive or non- 
cobperative avdience. On the contrary, one of very limited 
ability, if he be in earnest, with the close attention and 
sympathy of his audience, is often judged as a strong, force- 
ful speaker. There is an unexplainable strength gained by 
eye looking into eye, the actual touching of elbows, espe- 
cially if those involved are in unison with each other; or, in 
other words, “In unity there is strength.’ We all remember 
the old story of the drunken Irishman standing with 
his arms clasped about a tree, looking up wistfully into 
its branches, exclaiming, “United we stand, divided I 
fall.’ The book of all books says, ‘A house divided 
against itself cannot stand.’ In admonishing men for 
the good of their welfare it also says, “‘Forsake not the 
assembling of yourselves together,” indicating, in a col- 
lective sense, men can accomplish more than when stand- 
ing alone. Men need to come in contact with men in 
order to receive encouragement, or to prevent discourage- 
ment. Mind must meet mind in order to attain its greatest 
development, for one’s mind cannot long feed advantageously 
on the thoughts that it alone develops. A sacred writer 
has said, “Iron sharpeneth iron, so a man sharpeneth the 
countenance of his friend.’”’” Growth can be rapid only by 
cultivation, and cultivation of the mind cannot exist to any 
great extent where we absent ourselves from our fellows. 
Has it ever occurred to you how little one can accomplish 
in this world without coéperation, or, with the assist- 
ance of his fellows, how much he can accomplish by co- 
operation? Columbus had implicit faith that by sailing 
in a certain direction from Europe other worlds would be 
discovered; was willing to risk his life, his reputation, his 
all. But this was not sufficient; cojperation of men and 
means was needed, and several attempts were made to 
interest rulers of other nations, only to have his plea 
rejected, before he succeeded in interesting Ferdinand and 
Isabella, king and queen of Spain. Without this codopera- 
tion, or like cojperation from other sources, this greatest 
of nations would not exist today. Great, because of her 
independent, persistent, intelligent, ambitious men; of her 
refined and pure-minded women, coupled with the love and 
respect for Him who gave the world the Gospel of Redemp- 
tion, and may I say, with such principles, added to such a 
faith, man may meet with discouragements and disappoint- 
ments, but victory will be the ultimate result. 

Again, Watts, watching the escaping steam from the 
tea kettle, became convinced that it could be_ utilized 
for the help of man, and yet Watts, left to work out 
the problem unaided, would have been a failure. It was 
only through the codperation of a Fulton, a Stevenson, 
of the master minds that have promoted our great indus- 
tries, such as railroads, steamboat lines ete., and manned 
them after they were built, that it has been brought to the 
greater usefulness. 

Again, as Benjamin Franklin saw the lightning forging 
its way through the clouds, he conceived the thought 
that electricity might be harnessed and used for man’s 
betterment, and yet, would you believe Benjamin Franklin, 
with all of his wonderful ability, could have, without the 
cobperation of men of science, electricians, men of means, 
given to us this, one of the greatest blessings of today? 


Plan Worked Out by Man. 


Something over nineteen hundred years ago a_ child 
was born in a manger, came to work out the plan of 
God, yet he alone, although a child of Divinity, could 
not have perfected the plan; it became necessary that 
man be taken into his confidence, observe his life, his 
crucifixion, his burial, resurrection. and ascension, so that 
when he had passed on some one might be left to tell the 
story. Though the men chosen came from a common call- 
ing were few in number, and the majority very limited in 
their general experiences, yet they were men of one mind, 
and today, through this cojperation, thirty millions out of 
eighty-two millions of the population of the United States 
are professed followers of this Child of Divinity. 

The great bodies of water which we call lakes, seas 
or oceans are made possible only by the combination of 
the spring, the branch, the creek, the river, and only 
by the existence of these large bodies are we enabled, 
through the machinery of Heaven, to pump sufficient water 
up into the clouds for distribution again over all the earth 
to provide for the requirements thereof. One has most 
beautifully and fittingly said: “How boundless are the 
blessings we owe to the sea, the father and sustainer of 
all organic life. Should its eternal fountains be dried 
up the bounding surface of the earth would be converted 
into a naked waste. To it we owe the magnificence of our 
forests, the verdure of our meadows, the beauty of our 
fields. It is its water we enjoy in the luscious fruits of our 
orchards, or quaff in the juice of the exhilarating grape; 
they circulate in the veins of the numerous animals—of the 
bee, which offers the sweet tribute of its honey; of the 
bird, that charms us with its song.” This illustration 
reminds me of the wisdom of segregating large volumes 
of capital in order to the floating of greater business 
enterprises, concerning which I will have more to say later. 

As the water is taken from the ocean into the clouds, 


through raindrops carried to the earth, forcing its way 
through rivulets, stream and river, back to the ocean, 
continually pursuing this course, producing a wonderful 
blessing to man, so also does the capital, segregated through 
heavily capitalized corporations, find its way through the 
arteries of trade by the purchasing of material, the pay- 
ment of labor, through the earnings of the company, return- 
ing again to the treasurer of the corporation, to be again 
sent through the arteries of trade through the same chan- 
nels, plus dividends distributed, to again and again pursue 
the same course, and hence it would seem to me that the 
segregating of capital, provided it is not used to oppress 
the weak, is not only not a detriment to the business world 
but a very material advantage. 

The civil war of 1861 was brought upon us because of 
a lack of coéperation, or a split, if you please, in the 
democratic party, causing the election of Abraham Lincoln, 
the head of the republican party. The people of the south, 
believing that this meant the freedom of their slaves unless 
prevented by a resort to arms, fired on Fort Sumter, and the 
result was that thousands of our noble men gave up their 
lives; and the republican party has been kept in power 
almost continually since, more because of close coéperation 
of the people constituting that party than because of 
advocating better principles than those advocated by the 
democratic party. Mr. Roosevelt, a great, honest, cour- 
ageous president of wonderful ability, and yet no greater 
in my opinion than some of his predecessors, still has been 
able to accomplish more because of having the codperation 
of both houses of Congress, and because of public sentiment 
being in his favor. 


More Than Leaders Needed. 


Take any of the world’s greatest generals, a Wellington, 
a Bonaparte, Grant or Lee—what could they have accom- 
plished in war, in making history for the nation they rep- 
resented, or a name for themselves, could they have not 
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called to their assistance those who took their places in the 
ranks and hurled bullet and shell at the enemy? 

Take Marshall Field, the greatest merchant, so called; 
had he confined his operations to the goods he alone could 
have bought and sold he would only have been a little 
country storekeeper. It was only by calling others to codperate 
with him that he was able to build and build until he had 
become the greatest merchant prince of the world. I have 
often said that when one’s business grew to an extent re- 
quiring help beyond his own ability to choose assistants and 
coéperate with them so as to get the best of their ability. 
In order to insure the greatest competency and closer co- 
operation, many of the larger business houses today sell 
stock in their companies to the heads of their departments 
on very easy payments—to a great extent, if you please, 
paid for out of the dividends accruing to said stock; and in 
my judgment it is a wise plan, for it brings the men occupy- 
ing said positions to assume greater responsibilities, dive 
into the business with maturer thought, relieve the general 
manager of much strain, reserving his strength that he 
may look into the broader fields of the business world 
rather than to wear his life away dealing with details, 
making a stronger organization in every way, and the 
net financial results, by selling of the stock on the liberal 
plan suggested, found better than the old plan of operating 
—getting all you can and keeping it for yourself. If I 
mistake not this was the plan that made Carnegie’s organi- 
zation so strong as to make him one of the wealthiest men 
in the world, which is resulting in the building of libraries 
to be used not only by the men of today but by those of the 
ages that are to follow. 


Effected Through Co-Operation. 


Only through the codperation of men and means are 
we enabled to have hundreds of miles of street railways 
traversing the streets of our towns and cities, magnifi- 
cently equipped, producing a saving and convenience to 
millions of our people daily. It is by this means we have 
our great railway systems, tying together the Atlantic and 


Pacific, the Lakes and the Gulf, by the use of millions of 
tons of steel, over which glide our magnificent palaces on 
wheels, transferring our people at lightning speed from one 
extreme of our country to another. 

Through this means we have our great steamboats riding 
on the bosom of our wonderful waterways, carrying in most 
rapid way passenger and freight from one continent to 
another, enabling us to conduct business by import and 
export running into the billions of dollars annually. By 
the same combination of brains and means we are enabled 
to carry on a conversation and hear in most natural tones 
the voice of our friend over fifteen hundred miles away. 
By no other means could we read in our morning papers 
of all the important events happening in the wide, wide 
world, as it were, only the moment before. By this means, 
only a few hours after the fearful calamity of our Frisco 
brethren on the 18th of April, 1906, were the people of 
the world aroused to tender sympathy and started great 
trains carrying food and raiment on their way to relieve 
the suffering. By this means the gospel of the Son of God 
is being carried to the uncivilized nations of the globe and 
presented in such a manner as to convert the people from 
barbarism to Christianity, and lift the women of such coun- 
tries from lives of brutality and servitude, making them 
queens in their homes. Take the towns and cities of our 
country that have made and are making the greatest prog- 
ress; you will find it is in large part because of the close 
coéperation of their citizens. I am told in the early his- 
tory of Chicago a dozen men joined hands in every move- 
ment that meant for the upbuilding of that city, and the 
result is we have a city of over two million people filled 
with such progressiveness and aggressiveness as to com- 
mand the admiration of the most ambitious of God’s crea- 
tures. The lack of coéperation on the part of the citizens 
of Leavenworth in the ‘60s prevented the building of a 
railroad bridge across the Missouri river at that point, and 
because of the codperation on the part of the citizens of 
Kansas City said bridge was built at her doors, resulting 
in Leavenworth being a city today of only about 30,000 
people, and Kansas City about twelve times that number, 
giving her the position of the second railroad center of the 
United States, the second live stock market, the second 
primary grain market, the eighth in bank clearings, with 
the promise of being the largest and greatest city in the 
United States west of Chicago within a period of not more 
than thirty years. This prophecy is made by some of the 
most conservative business men of our section, and this 
condition prevails not only because of her location but 
because of the fact that her citizens coéperate or pull to- 
gether pertaining to every proposition that means of ma- 
terial interest to her people. 


Selfishness Must Be Eliminated. 


Permit me to impress you with the thought that there 
can be no inspiration, hence no great success in doing 
things, in a small, half-hearted, selfish manner. Selfishness 
always means littleness, for no man can be selfish without 
being narrow. Great problems can only be worked out 
through the codperation of men—never through the efforts 
of a single individual, and, in order to coéperate where a 
great number of men are involved, it is necessary to have 
a central head, and hence the necessity of organization, 
calling together the men in the same lines of business for 
the purpose of discussing plans and purposes looking to the 
betterment of the business represented by the parties com- 
prising such an organization. This matter of organization 
is a recognized necessity by all thinking men, and was 
most forcefully referred to by the worthy president of 
the United States in his recent message. I am pleased to 
say, the closest students of the great business which we 
represent are in sympathy with this idea. In our business 
three important factors are necessary: First, the manufac- 
turer, converting the tree into lumber and preparing it for 
shipment; second, the retailer, as an agency for distri- 
bution; third, the consumer, to create a demand for the 
product. There can be no doubt as to the necessity of the 
existence of the first and third parties. As to the second, 
while the business of the world might be handled in a man- 
ner without him, yet were he not in existence today so 
great would be the inconvenience, or cost to handle business, 
applied to both manufacturer and consumer, doubtless an 
immediate movement would be started to fill this important 
gap between two great factors. 

This being true, all three should respect the right of each 
other, and in order that each should be in position to 
protect his rights and to further its purposes along lines 
of easy handling and profitable results, such codperation, 
through organization, is essential. It is important to the 
retailer that the manufacturer have his organization, for 
through organization certain grades, specifications and meth- 
ods are adopted, so that when the retailer places his order, 
provided with a responsible manufacturer, he knows he will 
get about the same class of goods and the same kind of 
treatment in all cases. Again, when men meet and co- 
operate, they do not look at given propositions along such 
narrow lines as when they confide their thinking to their 
own little selfish circle, and hence it is easier for the 
retailer to secure justice through an organization of man- 
ufacturers than he could secure without the existence of 
such an organization. 

Again, I believe I am safe in the statement that there 
isn’t a lumber manufacturing association in all the land 
that does not believe in protecting the trade of the retailer; 
no man of justice could think otherwise, if I am correct in 
the statement that the retailer is a necessity for the dis- 
tribution of the product of the manufacturer. I am sure 
all of the manufacturing associations would be glad to 
adopt as one of their governing rules that a manufacturer 














. So ae ee ee 

















FEBRUARY 23, 1907. 


AMERICAN LUMBERMAN. 


33 





must protect the trade of the retailer in order to keep his 
good standing with the association. Under such condi- 
tions, would it not be to the interest of the retailer that 
every manufacturer be a member of a manufacturers’ asso- 
ciation? If so, codjperation on the part of the retailer, 
throwing his trade to the members of the manufacturers’ 
association would produce the result desired and do away 
with the vexatious problem of manufacturers infringing 
upon the rights of the retailers by shipping to consum- 
ers in the retailers’ territory. This would bring us to the 
means of closer codperation between retailer and manufac- 
turer, and hence to the more pleasant relations and desirable 
results as affecting both parties. 


In the Retail Lumber Business. 


In my judgment, there is no business in the world that 
requires a closer coéperation on the part of the parties 
at interest than does the business of the retail lumber- 
men, for the reason that of no other business producing so 
small a profit to the investor as does the retail lumber 
business is there so much said through public press and 
various other channels about monopolies, trusts, robbery 
ete., and in this connection I would be glad to see some 
of our industrious prosecuting attorneys and newspaper 
reporters, who have so much to say about lumber trusts 
ete., make a careful inquiry as to the profits made by the 


merchants handling other lines of goods in towns where 
these complaints arise, and determine for themselves as to 
whether or not the profits as obtained by lumbermen are 
exorbitant, or even so large as the profits made by other 
merchants in ‘said communities. Because of such universal 
talk as to lumber monopolies etc., although groundless it 
may be, and I am sure is in the large majority of cases, we 
cannot have the slightest understanding as to what prices 
we may ask for our product without fear of prosecution ; 
and, although fruitless as such prosecutions have been as 
applied to the prosecutor, yet causing us expense and vexa- 
tion, and hence the necessity of organization, if for no other 
purpose than that we may become well acquainted with 
each other; for many times, not knowing our nearest neigh- 
bor except as we may hear of him through a customer for 
whom we have figured a bill, we are led to believe him 
a mean, unprincipled, treacherous fellow, whereas to know 
him in fact we find him a man of honor and a princely 
gentleman, and may I say, when we have broken the outer 
crust and gotten at the heart of every living man, we 
find a lot of good in them, and as a rule we only find the 
best there is in men by knowing them best. 

I believe it is an established fact that when men are well 
acquainted with each other and on friendly terms, without 
any kind of an understanding or agreement, they respect 
and look to each other’s good in most particulars, be it 


business or otherwise, and so, since we are not privileged 
under the law to make any kind of an agreement as to the 
prices we may ask for our product, even though such an 
agreement produce very moderate returns on our invest- 
ment, it seems to me to be advisable that we have our 
organization, local as well as general, become better ac- 
quainted, and talk over all matters that will affect the 
results of our business that do not conflict with the law. 
I feel certain through this means the returns on our invest- 
ment will be better than where we confine ourselves to our 
own little shop with the selfish and uncomfortable thought, 
“We are going to take care of ourselves, and let the other 
fellow look out for his own interest.” 

I notice in an article written by Secretary Hotchkiss, 
of the Illinois association, a few days ago, that we have 
about 25,000 retail lumber dealers in the United States, 
only about one-half of whom are members of any organiza- 
tion. As we are just entering a new year, the time of 
resolves or resolutions, why would it not be well for us to 
start out with the idea of greatly increasing our member- 
ship in all of the various lumber organizations throughout 
the country, and keep up the good work from year to year 
until we have secured such a number and can show such 
strength and result as to cause us to cast aside narrow 
selfishness, look along broader lines, and join in the greater 
fields of usefulness? 





THE LUMBERMAN POET WRITES FROM THE SCENE OF THE WISCONSIN RETAILERS’ ANNUAL. 


The Man Who Butted In. 


This is a sad and mournful tale (I almost hate to tell it) 
About a stranger uninformed who landed at the Pfister 
And met a lot of lumber folks (the folks who buy and 
sell it) 
Who did to him what’s often done by playful Kansas 
twister. 
He walked right up and registered, (not knowing what 
was coming) 
Requested that he get a room where peaceful he could 


slumber. 
His grip was grabbed, and upward went the elevator 
humming— 
The hotel people thought that he, poor fellow, handled 
lumber. 


First someone handed him a badge, a badge with badger 
on it; 


A badger badge, the badgest badge that e’er was manu- 
factured. 
He got a picture of a girl in bathing suit and bonnet, 
We loaded him with souvenirs until his back was frac- 
tured, 
We chased him up; we chased him down; we decked him 
with carnations. 
We filled his clothes with sample woods, cement and 
lime and plaster. 
The more he tried to duck before these friendly minis- 
trations, 
The souvenirs 
faster. 


and other things kept coming only 
We shook his hand; we asked his health; inquired about 


his daughter, 


About his sister’s husband’s dad’s beloved cousin’s 
mother; 

We feared that he was thirsty, so we bought him vichy 
water, 


And then at once invited him ‘on Snell to have 


another.”’ 


At 1 a. m. the man collapsed; the Red Cross came and 


got him. 
They put him in an ambulance and rushed him to 
asylum; 
Then full of drugs and stimulants the busy doctors shot 
him, 


And gave him baths and intended to 


beguile him. 


other things 


When he awoke he told us then, with earnest elocution, 
He’d not intended to deceive, for souvenirs to work us; 
He said the pace was much too fast for his poor consti- 
tution— 
He was no lumberman but just a “strong man” in a 
circus. 
Milwaukee, Wis., February 20, 1907. 





PROGRESS OF RECIPROCAL DEMURRAGE AS REFLECTED BY ASSOCIATION SENTIMENT. 


While at times the people may follow false phophets, 
they are quick to detect error and to repudiate it even 
more quickly and most unequivocally. Public opinion is 
far nearer being ideal than the individual course would 
indicate. Men tell others what constitutes right and 
wrong even though they, themselves, do not follow the 
straight path thus laid down. 

Reciprocal demurrage has been the hope and the talk 
of thousands for years, and now that the subject has 
been brought before the people in chrystallized form 
they are urging in every way in their power that steps 
be taken to enact the principle into statutory law. 

The AMERICAN LUMBERMAN is pleased to give here- 
with several recently expressed views on the question, 
being the actions taken by several lumber organizations 
at their annual conventions. 


Protest and Recommendation of the Illinois Lumber 
Dealers Association at Its Annual Convention 
in Chicago February 15, 1907. 

WHEREAS, During the last four months delays in the 
delivery of lumber from the mills or wholesale markets to 
retail dealers have been so serious as to amount almost to 
an embargo upon our business, resulting in frequent 
inability to fulfill our contracts, with consequent loss of 
business and sometimes in claims for damages against us; 
and 

WHEREAS, These delays are increasing in extent year by 
year, so that in 1906 at no time were deliveries as prompt 
as they should have been under normal conditions, resulting 
in the ne¢essity of ordering stocks far in advance of the 
time when they were wanted and requiring a heavier invest- 
ment than would be indicated by the volume of business; 
and 

WHEREAS, This condition, so damaging to the interests 
not only of retail lumber dealers but of producers and con- 
sumers of lumber, is the result of lack of foresight and 
proper provision for their future needs by the railroads, so 
that their facilities are inadequate to the normal demands 
under present conditions of population and of industrial 
and commercial development; and 

WHEREAS, The railroads, after long delays in delivering 
cars of lumber to us, demand from us a demurrage charge 
for any detention of their cars above a short fixed period; 
therefore be it 

Resolved, That railroads should pay to us a compensation 
for undue detention of our property in their possession 
from point of shipment to our places of business, as a just 
and reasonable measure of reciprocity in the relations of 
the railroads to the interests they serve; and be it further 

Resolved, That our representatives and senators in Con- 
gress be requested to urge and support the adoption of such 
amendments to the interstate commerce act as will define 
the duties of common carriers in respect to promptly fur- 
nishing adequate means of transportation and in moving 
commodities entrusted to them for transportation with 
prompt dispatch to destination, and as will grant authority 
to the Interstate Commerce Commission to interpret and 
apply such principles and to exact for violation thereof 


proper and adequate penalties which shall both serve as 
remuneration to consignors and consignees of freight for 
undue detention of their commodities and shall stimulate 
the railroads to an adequate realization and performance of 
their said duties as common carriers; and be it further 

.Resolved, That these preambles and resolutions be pre- 
sented to our representatives in Congress, and that each 
member of this association be requested to use every legiti- 
mate means to impress upon these representatives the 
seriousness of the present condition and the importance of 
securing immediate remedial legislation. 


Resolution Drafted by C. E. Murphy, Chairman of the 
Resolution Committee of the Western Retail Lum- 
bermen’s Association, Adopted by That 
Organization February 16, 1907. 


Among several sets of resolutions adopted by the 
Western Retail Lumbermen’s Association in convention 
at Salt Lake City, Saturday, February 16, was the fol- 
lowing, presented by C. E. Murphy, chairman of the 
committee on resolutions: 


WHEREAS, Exasperating delays in handling the freight 
traffic of the country have to a great extent paralyzed 
business and caused loss to both shippers and receivers of 
lumber and all other commodities, as well as loss to the 
railroads themselves, therefore, 

Be it resolved, That we believe it to be the duty of 
Congress to enact laws giving to the Interstate Commerce 
Commission supervision over this phase of interstate traffic, 
with a view to assisting the railroads to furnish sufficient 
and suitable equipment, motive power and trackage for 
conducting the increased traffic of the country in a prompt 
and safe manner and thus better perform their duty to the 
public as common carriers, and at the same time secure 
greater margin of profit for their stockholders. 

Be it further resolved, 'That for the purpose of inducing 
the railroads to supply cars for loading promptly, and when 
loaded to move them with all practicable speed to their 
billed destination and also to induce the receivers to unload 
and release such equipment promptly, we are in favor of a 
national reciprocal demurrage law so framed as to bring 
about these results, and with penalties sufficient to compell 
rigid observance of the law by shippers, railroads and 
consignees, as we realize that the interests of the shippers 
and the railroads are nearly identical, and we want to make 
ourselves distinctly understood as not being prejudiced 
against railroads, but on the contrary we regard them as 
our friends in whose prosperity we should take a friendly 
interest, recognizing them as the greatest factor in the 
development of our country. 

Be it further resolved, That we heartily approve and 
indorse the action of the National Reciprocal Demurrage 
Convention held in Chicago January 5 and the action of the 
committees at that convention. 

Resolved, That we heartily indorse and approve of the 
prompt action and interest of the president of the United 
States, Theodore Roosevelt, in the support of such a 
measure, 


Resolution Adopted by the Legislature of Washington 
February 15, 1907, Urging Congress to Provide a 
National Reciprocal Demurrage Law, Simi- 
lar to Those Enacted by the States. 

SEATTLE, WASH., Feb. 16.—The house and senate of 
the state legislature yesterday passed the following res- 
olution urging congress to pass at the present session 
a national reciprocal demurrage bill. 
mits both branches of the state legislature to the pas- 
sage of a state reciprocal demurrage law. ‘The resolution 
reads: 

WHEREAS, The principle and 


practice of reciprocal de- 


murrage has proven to be essentially fair in states that 
have enacted legislation covering reciprocal demurrage on 
interstate business; and 

WHEREAS, It is apparent and urgently necessary that 


the principle and practice of reciprocal demurrage should 
be incorporated in national legislation to cover interstate 
business; and 

WHEREAS, Recommendations have been made by repre- 
sentatives of large commercial and shipping interests to the 
president of the United States, to Congress and to the 
Interstate Commerce Commission, that the Interstate Com- 
merce Commission be given authority by an act of Congress 
to apply the principle and practice of reciprocal demurrage 
to transportation and shipping on interstate business, there- 
fore be it 

Resolved, That the legislature of the state of Washington 
in session assembled hereby endorses the recommendation 
that Congress do enact at the pending session a law grant 
ing and conferring upon the Interstate Commerce Commis 
sion authority to make rules and regulations for reciprocal 
demurrage on interstate business; and be it further 

Resolved, That the secretary of the house and the secre 
tary of the senate of the legislature of the state of Wash- 
ington are hereby instructed to transmit to the president 
of the United States and t6 the secretaries of the senate 
and house of representatives of the Congress of the United 
States of America a copy of this resolution. 





LONG CONTINUED CONTEST TERMINATED. 


In the now celebrated case of McAlpine vs. Mellen 
the court sitting at Duluth, Minn., has awarded dam- 
ages to Mr. Mellen in the sum of $20,000. The court 
found that Mr. McAlpine had as much as if not more 
to do with carrying on the business in dispute than 
had Mr. Mellen; that the books were kept in proper 
shape and that there was uo erasure, mutilation or 
error in entries made for purposes of deception; that 
there was no fraud or misrepresentation on the part 
of Mr. Mellen or any of his employees. Inserted in 
the written decision of the court is a definite expression 
of appreciation of the aid rendered by Robert Nelson, 
attorney for the defendant, to the state and to the court, 
in arriving at a clear solution of the questions involved 
in the suit. 

PPBAADADLDPD PPP PL 

SOME OF the railroad companies are figuring out a 
most beautiful panic, with depression in all lines of 
trade and industry and the beginning of conditions the 
opposite of the millennium in the event their protests 
are not heeded. And the little dog barked at the moon. 


This action com-. 
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SOUTHERN FREIGHT RATE ADVANCES INEQUITABLE. 


Charges on Hardwoods and Cypress Summarily Increased—Protests Registered by Lumber Exchanges—Losses 
Imminent Through Practically Retroactive Higher Rates—Arbitrary and Untenable Attitude of 
Railroad Officials—The Situation Reviewed by an Extensive Shipper. 


The tariff sheets issued by the St. Louis, Iron Moun- 
tain & Southern, St. Louis Southwestern, Frisco and 
Misouri Pacific roads February 1 announced a change 
in rates on hardwood and cypress of 1 to 5 cents from 
points in Missouri, Arkansas, Louisiana and Indian 
Territory to St. Louis and beyond, with similar 
advances through other gateways, effective March 1. 
In some instances the increases will be nearly 40 per- 
cent and the increases in the freight charges on cars 
loaded with hardwood lumber will be from $8 to $20. 

Last week a committee appointed by the Lumber 
Exchange of St. Louis, consisting of W. W. Dings, L. J. 
Taussig, Thomas E. Powe, Theodore Plummer and 
Joseph A. Hafner, was appointed to voice the protests 
of the lumbermen. A conference was held between the 
members of this committee and the general freight 
agents of the four roads. making the advances on Feb- 
ruary 12 and 13. 

The committee set forth that inasmuch as the bulk 
of yellow pine was shipped dressed it was more easily 
damaged than rough hardwood or cypress and that the 
latter should not be subject to as high a rate. A pro- 
test was entered against placing cypress in the yellow 
pine rate and vigorous opposition registered against 
the application of the new rates on lumber which here- 
tofore has been tendered for shipment. 

In response the railroad men denied that they were 
classifying cypress as yellow pine but said they were 
creating a general class for lumber without differen- 
tiating between the various kinds. With respect to the 
retroactive feature of the new rates it was claimed 
that there never was a time when a rate could be 
raised without such a protest being entered. Further- 
more, it was argued by the traffic men that for years 
the southern roads had hauled lumber at low rates in 
order that manufacturers might compete with those in 
the northern states and that owing to the increased 
cost of operation it was impossible longer to continue 
to do so, as it was claimed the railroads now are enti- 
tled to charge more for this service than they have in 
the past. 

Complaint of St. Louisans. 

W. W. Dings, secretary of the Garetson-Greason 
Lumber Company and chairman of the Lumber Ex- 
change’s committee, gave this review of the confer- 
ence: 

A number of St. Louis lumber firms sold hardwood lumber 
weeks and even months ago, making prices based on the 
rate at that time. This lumber was tendered to the rail- 
roads for shipment, but they could not provide cars. We 
have asked that the roads either move these shipments or 
suspend the advanced rate in such cases. 

At our recent conference with representatives of the 
freight departments the railroad men, so far from agreeing 
to consider the suspending the rate advance in these cases, 
flatly refused to do anything at all in regard to the matter. 

W. R: Peabody, general freight agent of the Iron 
Mountain, one of the four systems which have 
announced the raise, said: 

Complaints of that nature—contracts previously made— 
would be brought up, no matter when or under what circum- 
stances the advance in rates was made. But we will look 
into this complaint and see what ought to be done, if any- 
thing, in the way of suspending the rate advance. 


Effects of the Advances. 

The increase in the rates on hardwood lumber will 
affect practically every foot of hardwood and cypress 
produced south of St. Louis and west of the Mississippi 
river, save possibly the cypress of the southern Louisi- 
ana belt. The higher rates will apply whether lumber 
moves through St. Louis, across the river at Thebes, 
Memphis or any other gateways. 

Recognizing the mutuality of their interests, the pro- 
test entered by the committee of the Lumber Exchange 
of St. Louis undoubtedly will receive the support of the 
Lumbermen’s Club of Memphis, which it is stated will 
enter as vigorous and loud a protest and condemnation 
as has the hardwood fraternity of St. Louis. In the 
event direct appeal for mitigation of the order be not 
heeded it is probable the matter will be carried before 
the Interstate Commerce Commission, which, now being 
equipped with power to deal with matters of this kind, 
will probably render unnecessary such interminable 








litigation as followed the protest of the southern pine 
fraternity when advances were made on their product 
four years ago. 


Protest of the Committee. 


In addition to oral arguments directed against the 
proposed changes in classification the committee sub- 
mitted the following formal protest: 


St. Louis, Mo., Feb. 11, 1907. 
Mr. W. C. Stiru, Freight Traffic Manager Missouri Pacific 

System, St. Louis Mo.: 

Dear Sir—At a meeting of the Lumbermen’s Exchange 
of St. Louis the undersigned committee was appointed to 
confer with you and to protest against the short notice 
given the lumbermen, also in regard to certain inequalities 
in freight rates on lumber to St. Louis, your Tariff 4903—A. 

We wish to state at the outset that we do not object to 
an increase in the rates, but we do most seriously protest 
against the excessive and unequal increase of rates on 
cypress lumber from southern Arkansas and northern Louis- 
iana, amounting to 40 percent advance over the present 
rates from southern Arkansas and from 20% to 28% percent 
over the present rates from northern Louisiana. 

In making this great increase—from 13 to 18 cents from 
southern Arkansas and from 14 and 15 to 18 cents from 
northern Louisiana—equal to the rate from New Orleans 
und southern Louisiana points, we believe that your freight 
traffic department did not take into consideration the follow- 
ing points: 

First—That cypress lumber shipped from southern Ar- 
kansas and northern Louisiana has always taken hardwood 
rates and that the hardwood rates do now apply on cypress 
lumber from competitive territory; from Mississippi points 
the cypress rate is 15 cents to St. Louis. 

Second—That the cypress of Arkansas and northern 
Louisiana is greatly inferior in quality and its market value 
is from $3 to $5 less a thousand feet than is the cypress 
from southern Louisiana points. Furthermore, an 18-cent 
rate would prevent shipments of a great quantity of low 
grade cypress which is now being shipped from that terri- 
tory. Your rates effective March 1 are 18 cents from Little 
Rock, 349 miles to St. Louis, and the same rate applies 
from New Orleans, 826 miles to St. Louis, a difference in 
distance of 487 miles. 

Third.—A considerable part of the cypress from southern 
Louisiana points is shipped dressed to 13/16 inch, while 
practically all the cypress of southern Arkansas and north- 
ern Louisiana is shipped rough and is sawed full 1 inch. 
The weight of the rough cypress is therefore nearly one- 
fourth more than is the dressed lumber. Yellow pine is 
also shipped largely dressed to 13/16 inch, weighing from 
2,000 to 2,600 pounds a thousand feet, while rough cypress 
weighs 3,000 to 3,500 pounds a thousand dry; but cypress 
from this territory is usually shipped dry and will weigh 
in that condition 3,200 to 3,500 pounds, while green cypress 
weighs 5,000 pounds. The weight, therefore, of cypress as 
it is shipped from this territory is much greater than dressed 
yellow pine and dressed cypress from southern Louisiana 
points. 

For the reasons stated we protest against the proposed 
excessive increase on cypress rates from southern Arkansas 
and northern Louisiana points to St. Louis, and request 
that cypress from those points take the hardwood rates 
as heretofore. 

We think you will readily see that to make the rates 
from these points 3 cents higher than competitive Mississippi 
points, and equal to New Orleans and southern Louisiana 
points, is doing us a great injustice and will work a hard- 
ship on the cypress mills in southern Arkansas and north- 
ern Louisiana as well as to the lumbermen of St. Louis. 
The cypress in southern Arkansas and northern Louisiana is 
not as good as that of southern Louisiana and sells for 
considerably less. It is not, as a rule, as good as the 
Mississippi cypress which takes a rate of 15 cents to St. 
Louis. 

We have also been requested by the members of the 
Lumbermen’s Exchange to protest strongly against the in- 
justice of making your new tariff effective as early as 
March 1, 1907. We claim that it does not give sufficient 
notice, in view of the fact that you have been unable to 
furnish cars for lumber contracted for and sold on the 
basis of existing rates. At the rate that you are furnishing 
cars now this lumber cannot be shipped prior to March 1, 
1908. We therefore request that the date for putting in 
effect the new tariff be deferred until such a time as lumber 
now under contract and sold, which has been held up and 
delayed by reason of your inability to furnish cars, can be 
shipped. This lumber was bought and sold on the basis of 
existing rates. 

To increase’ rates before your transportation department 
is able to move this stock will work a hardship and 
heavy loss on the lumbermen of St. Louis. We have not 
objected to an increase of rates, but only to the EXCES- 
SIVE increase on cypress and to the short notice given, 
because it does not protect existing contracts. 

Respectfully submitted, 
W. W. Dincs, Chairman. 
THoMaAsS E. Powe. 
L. J. Tavssic. 


Presentation of a Heavy Shipper. 


In a personal letter to the editor of the AMERICAN 
LUMBERMAN Theodore Plummer, president of the Plum- 
mer Lumber Company, of St. Louis, and a member of 
the committee appointed by the Lumber Exchange of 
St. Louis, has given a personal review of the situation 
which constitutes an accurate portrayal of existing 
conditions. This letter is reproduced in full herewith: 


Str. Louis, Feb. 18.—J. E. Defebaugh, Editor AMERICAN 
LUMBERMAN: As is well known, the railroads have been 
unable for months past to furnish cars to move 25 percent 
of the lumber offered them, and had not enough engines to 
pull their cars once they were loaded, the result being cars 
were two to six weeks getting to destination, 150 to 500 
miles, being set out at any siding for any class of preferred 
freight or that which paid a higher rate. The lumber 
business has been cut in twain, expenses have greatly in- 
creased, while expected earnings have failed to materialize. 
Many wholesalers who are forced to make large advances 
to country mills on contracts have been sorely pressed and 
forced to strain their credit by borrowing heavily at high 
rates of interest to carry loads forced on them by lack of 
equipment or proper management of the railroads. The 
lumbermen have accepted all this without more complaint 
than was necessary to keep their business from stopping 
altogether, and have meanwhile been active in contracting 
where they could for mill cuts and large quantities to be 
furnished during the year, prices made f. o. b. mill, based 
on current freight rates that had prevailed for years. Many 
contracts of this character have been made, not an intima- 
tion being given by the roads of a contemplated advance in 
rates. 

On February 1 the trade in St. Louis was surprised at 
receiving a printed tariff by the Iron Mountain, effective 
March 1, disclosing an advance of % cent on hardwoods 
from points in Arkansas and northern Louisiana to St. 
Louis, and that rough cypress had been raised to the 
classification of dressed yellow pine, and the rates ad- 
vanced from 3 to 5 cents. Something must be done. 

A meeting of the directors of our lumber exchange was 
called and a committee appointed to confer with the trans- 
portation department of the Iron Mountain to protest 
against the change in classification of rough cypress and to 
see if they could be induced to postpone the date on which 
these increased rates became effective, or at least until 
the roads could supply equipment to move the lumber they 
had been offered for months past. The exchange committee 


arranged for a conference, which lasted two afternoons, 
using every argument they could bring to bear, but to no 


effect. We were finally coolly told that the roads ‘needed 
the money,” they thought the rates equitable and, in short, 
they would make no changes or concessions in either rate 
or time of going into effect. Mr. Hulburt, the general 
freight agent, coolly told us that this was only a prelimi- 
nary advance; that they intended later to advance hard- 
woods an additional 3 cents, to be equal to dressed yellow 
pine. 

I enclose a copy of the petition presented them, also clip- 
pings from the St. Louis press. 

Only the roads west of the river have as yet made this 
advance, but if they can win the rest will follow as a 
matter of course. While the business of these roads has 
been doubled and trebled, which in point of revenue is equal 
to a heavy advance in rates, yet we recognize they are 
operating under increased expenses, and the lumbermen, 
always liberal and ready to meet any one half way, offered 
no protest against the advance of one-half cent on hard- 
woods, being willing to accept that as their proportion 
of the changed conditions, but they do seriously object to 
paying 18 cents on rough cypress from points in southern 
Arkansas and northern Louisiana to St. Louis, against the 
same rate on dressed and manufactured stock from points 
500 miles farther south, of a greatly superior quality, and, 
too, where it moves over three lines of road. 

If these tariff changes and threatened advances are made 
the results will be that the millman will get just that 
much less for his lumber f. o. b., and that a lot of them 
will be forced out of business, the roads’ tonnage and rev- 
enue decreased through an ill advised effort to force more 
reverue out of shippers in order to pay dividends on their 
reams of watered stock. 

I met Mr. C. D. Hendrickson, of Memphis, chairman of 
the rail and river transportation committee, whom I later 
advised of the results of our conference, suggesting that 
the St. Louis and Memphis interests, together with others, 
make a common fight legally or before the Interstate Com- 
merce Commission. He assures me of their coéperation 
and that he will have a meeting of their railroad committee 
and advise me promptly. 

My company is only one of a number, but we have at one 
point in northern Louisiana seventy carloads of cypress 
wh:ch we have been trying since December by every possible 
means to move, but up to February 11 we had not received 
a single car. On that date we bought one. The rate from 
this point to St. Louis is 14 cents and will be increased to 
18 cents, a direct loss to us of more than $1,200. It was 
only on account of such cases as this that we asked an 
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extension of the old rates for ninety days, but which they 
flatly refused. 

Knowing your willingness to aid the trade in all ways 
possible, we ask now the influence of the AMERICAN LUMBER- 


MAN and of your very able pen. THEODORE PLUMMER. 


MEMPHIS PROTESTS. 

MEMPHIS, TENN., Feb. 18.—Lumbermen of this city 
are disposed to protest vigorously against the proposed 
advance in rates on the Frisco system, St. Louis, Iron 
Mountain & Southern and St. Louis Southwestern (Cot- 
ton Belt) from points in Louisiana, Arkansas, Missouri 
and Indian Territory to Mississippi and Ohio river cross- 
ings, effective March 1. The raise in rates varies iargely, 
tunning all the way from 2 to 5 cents. In some in- 
stances, however, where there has been a flat rate or 
hardwoods and pine and cypress, a differential of about 
3 cents a hundred will apply, this being particularly 
the case where there is a large percentage of cypress 
and pine and very little hardwood lumber. 

The point on which the lumbermen of this city will 
most strongly register their protest is the enforcement 


of the advanced rate on stock that has been sold during 
the last couple of months and is still unmoved because 
of the inability of the railrvads to furnish the necessary 
ears. They assert that the failure to move this lumbe) 
is the fault of the railroads entirely and that, having 
made the sales on the basis of the existing schedules, 
they should not be forced to pay the higher rates when 
failure to remove has been no fault of theirs. They 
furthermore propose to protest with equal vigor against 
the enforcement of the advanced rates on lumber sold 
for later shipment the price of which was based on the 
existing tariffs. 

One firm in Memphis having interests at Montrose, 
Ark., points out that the old rate on hardwoods, pine 
and cypress to St. Louis over the Iron Mountain was 
or is 13 cents a hundred, but that the proposed rate is 
15 cents on hardwood and 18 cents a hundred on pine 
and cypress. This is an advance of 2 cents on hard- 
wvods and of 5 cents on pine and cypress. Representa- 
tives state the firm does not manufacture anything but 
cypress at this plant and that therefore the advance is 
practically equivalent to $1.50 a thousand on the entire 


output of its Montrose mill; and further that :\ has 
been able to ship hardly anything from this mill be ause 
of inability to secure cars and that should the advancea 
rate go into effect as indicated it will cause a serious 
loss on the lumber sold and undelivered. 

Lumbermen of St. Louis are vitally interested and the 
report is circulated here that action of a vigorous char- 
acter will be taken by the St. Louis Lumber Exchange. 
It is practically certain that the Lumbermen’s Club will 
take up the matter at its meeting to be held next Satur- 
day, with a view to securing a delay in the date at 
which the new rate will become effective. If the rail- 
roads will not listen to reasonable demands from the 
lumbermen they declare their intention of taking the 
matter to the Interstate Commerce Commission with a 
view to preventing the railroads from putting the ad- 
vance into effect under ninety days. Some even con- 
tend that the delay in the effectiveness of the rates 
should be made even longer because of the fact that the 
railroads are so slow in furnishing cars that it will take 
more than ninety days to clear up the lumber already 
sold for shipment. 





CAR STAKE HEARING TO BE PRECEDED BY A CONFERENCE. 


Matter Will Be Up at Washington March 5, But Lumbermen and Railroad Men Will Meet the Day Previous and May Reach Agreement. 


March 5 has been assigned by the Interstate Commerce 
Commission as the date for hearing the complaint of 
the lumbermen against the railroads on the car stake 
equipment matter. The cases now pending are entitled 
National Wholesale Lumber Dealers’ Association et al., 
complainants, versus Pennsylvania Railroad et al., de- 
fendants, and the same complainants versus the Atlantic 
Coast Line et al., also the Pacific Coast Lumber Manu- 
facturers’ Association et al. versus the Atchison, To- 
peka & Santa Fe Railroad et al. Identified in the prose- 
eution of these three complaints is practically every lum- 
ber association of the United States and the railroads 
made parties to the suits embrace all important lines in 
the country. 

A conference between representatives of the lumber 
interests and the railroads has been arranged for March 
4 at the New Williard hotel in Washington. This will 
be participated in by the special committee of fourteen 
and the subcommittee of eight, with as many railroad 
officials present as care to take part in the proceedings, 
which in a way will be carried on in efforts to reach an 
amicable settlement. 

Part of the complainants’ evidence in these three cases 
was presented before the Interstate Commerce Commis- 
sion at Washington in January, 1906. Counsel on both 
sides then agreed before the commission that a com- 
mittee representing both interests in contention should be 
appointed to confer on the matter of equipping flat and 
gondola cars with permanent stakes sufficient for holding 
lumber while in transit. Similar action was taken at the 
hearing of the Pacific coast camplaint before the Inter- 
state Commerce Commission in Chicago last September. 

A considerable number of cars have been equipped 
with steel stakes, according to designs recommended for 
test by the committees. Numbers of shipments have 
been made on these cars, with the result that the lum- 
bermen are convjnced of the entire practicability of such 
stake equipment for both flat and gondola cars. 

The counsel for complainants has sent out circular 
letters to the proper officials of the railroads involved in 
the pending hearings, asking their representative com- 
mittees, as well as lumber shippers, to meet at the 
New Willard hotel,:in Washington, March 4, at 10 a. m., 
to consider the results of experiments with the steel 
stake equipped cars, as a means of reaching a settle- 
ment of the vexed question if possible without further 
controversy or litigation. 

As a large number of lumbermen will be present at 
the conference March 4, coming from distant points in 
the east, south and west, a hearing before the Interstate 
Commerce Commission has been set for March 5, so 
that the testimony of these numerous lumbermen can be 
taken on the car stake question should settlement fail 
to be reached between the shippers and the railroads on 
March 4. In the event that the contending parties reach 
a settlement on March 4 the complainants’ counsel will 
go before the Interstate Commerce Commission and ask 
to have orders entered disposing of the pending litiga- 
tion. If the two sides shall be unable to agree com- 
plainants will proceed with the submission of evidence 
in support of their contention before the commission. 

In the circular letter to the railroads the complainants’ 
counsel take occasion to reiterate the complaint that the 
shippers have all along lodged against the railroads in 
respect to car stake equipment, namely, that it is un- 
reasonable and unjust to require the shippers to pay the 
regular rates on lumber and besides go to the expense of 
furnishing car stakes. The contention is made that it 
is the duty of the railroads to furnish cars properly 
equipped to carry forest products, as they do for other 
important commodities such as coal, coke, cement, brick, 
cattle ete. Upwards of 300,000,000 feet of lumber is 
annually consumed for car stakes, it is declared by the 
lumber representatives, which great expense is growing 
greater each year. It is also a great economic waste of 


the forests, already being too rapidly depleted. Lumber. 


and forest products shipped by rail annually amount to 
136,000,000 tons, which is about 10 percent of the total 
tonnage annually transported by the railroads of the 
country. For this service the shippers of lumber pay to 
the railroads approximately $500,000,000 annually. On 
account of this enormous revenue to the roads it is only 
reasonable and fair that they equip the cars to carry the 
freight safely. 





Simultaneously with the letter sent out to the counsel 
and committees representing the railroads there was one 
addressed to lumber shippers interested in the car stake 
question, many of whom have experimented with the 
steel stake equipped cars. These letters also give notice 
of the conference to be held at the New Willard hotel 
on March 4, and the hearing before the Interstate Com- 
merce Commission on the next day unless the preceding 
conference shall result in a settlement of the question, 
as is hoped. If the result shall show that the hearing 
before the commission must proceed the lumbermen ad- 
dressed are asked to be prepared to answer the following 
questions : 


1. Number of flat and gondola cars loaded by you 
annually with lumber and forest products. 

2. Number of box cars loaded by you annually. 

3. Requirements of the railroad companies over which 
you ship as to number, size and quality of stakes, and equip- 
ment placed on flat or gondola cars loaded with lumber or 
forest products. 

4 The average cost or value of such stakes or equip 
ment. 

5. The minimum loading weight of lumber and forest 


products required by the railroads, per car, over which you 
ship. 

6. The general average weight of a car of lumber or 
forest products loaded by you on flat or gondola cars. 

7. The average freight rate paid by you upon shipments 
of lumber or forest products to various markets. 

8. The rates on other commodities, such as coal, coke, 
cement, iron, brick, grain, cattle, sugar etc., between points 
in your vicinity and points in the territory to which your 
lumber shipments are made. I desire to show by this test/ 
mony that the rates on lumber and forest products «ar 
relatively as high or higher than on other commodities 
shipped in large quantities in similar territory. 

9. Enumerate number and approximate cost of accidents 
you know about which resulted from the breaking of tem- 
porary wooden equipment on flat or gondola cars. 

10. Be prepared to testify as to your experience, if any, 
with loading and unloading any flat or gondola cars equipped 
with steel stakes. 

The circular letter to the shippers asks for the names 
and addresses of any shippers who have loaded cars with 
steel stake equipment and urges all such to attend the 
conference and hearing at the New Willard hotel March 
4 and 5, prepared to give in their testimony. Those who 
cannot personally attend are urged to send substitutes. 





LESSENED RESPONSIBILITIES OF A MICHIGAN LUMBERMAN. 


Owing to the demands of the numerous other enter- 
prises in which he is engaged, and perhaps partly be- 
cause he wishes to lighten the load which he has 
carried so long, John W. Wells, of Menominee, Mich., 
has decided to relinquish his personal management of 
the I. Stephenson Company, the Ford River Lumber 
Company and the Escanaba & Lake Superior railway, 
which enterprises will in the future be conducted by 
boards of directors, through superintendents, Mr. Wells 
being a member of each board. In addition to this 
burden of management Mr. Wells has been either the 
manager or leading spirit in a number of other im- 
portant enterprises. Among them are the J. W. Wells 
Lumber Company, of Menominee, Mich., of which he is 
president; the Girard Lumber Company, of Menominee, 
Mich., and Dunbar, Wis., of which he is vice president 





JOHN W. WELLS, OF MENOMINEE, MICH. 


and general manager; the Bird & Wells Lumber Com- 
pany, of Wausaukee, Wis., of which he is president, 
and the White Pine Lumber Company, of Ontario, 
Can., of which he is president. He occupies similar 
positions in two railroad companies, a large wholesale 
house and in two or three other Canadian companies. 
As vice president and genera] manager of the I. 
Stephenson Company, of Wells, Mich., the Ford River 
Lumber Company, of Ford River, Mich., and the Es- 
canaba & Lake Superior railway, he has demonstrated 
his extraordinary ability and feels that, having put 





these enterprises upon their feet, so organized that 
they will no longer require so much of his attention, 
he is entitled to some relief from the details of man- 
agement. The I. Stephenson Company is perhaps the 
leading lumber institution of the northern peninsula of 
Michigan, and during the last eight years Mr. Wells 
has built it up until from a yearly cut of 15,000,000 
feet, shipped by water, it now has an annual output of 
60,000,000 feet, shipped largely by rail, with what is 
believed to be the largest maple flooring factory in 
the world, with planing mills and every other acces- 
sory of a first class plant, handling the material from 
the stump to the finished product. lt was Mr. Wells, 
also, who built and equipped the Escanaba & Lake 
Superior railway, extenuing sixty-four miles from 
Wells, Mich., to Channing, at a junction with the Chi- 
eago, Milwaukee & St. Paul, and having with its 
branches about 130 miles of track equipped in first 
class style. Mr. Wells also negotiated the purchase 
and accomplished the reorganization of the Ford River 
Lumber Company, which last year produced 17,000,000 
feet of lumber, 40,000,000 shingles, 340,000 railway 
ties and 65,000 telegraph poles. 

The welding together of these interests, the build- 
ing up of a great manufacturing plant and the con- 
struction of a railroad to supply the mills with raw 
material from thé 250,000 acres of land, and perfect- 
ing the organization necessary to carry on the work 
have been no easy task and Mr. Wells is to be congratu- 
lated on the consummation of work well done. 

In connection with this change it may be said that 
Daniel Wells, his son, has relinquished his position 
as superintendent of the Ford River Lumber Company 
and will hereafter devote his time to his interests in 
the Dominion Lumber Company, the Canada Saw Mill 
Company and the White Pine Lumber Company, all 
of Canada, as well as assisting his father in the dif- 
ferent enterprises in which the latter is engaged. J. 
W. Wells’ interests in lumber, railroads, banks and 
mereantile enterprises, outside of the business center- 
ing at Wells, would be more than enough to engage 
the attention of any ordinary man, but Mr. Wells ex- 
pects that hereafter he will not only devote more at- 
tention to his individual interests but will also find 
time for the rest and recreation to which his long and 
strenuous business career entitles him. 

PPB POO 

The Walsh Manufacturing Company, of Pittsburg, 
Pa., which manufactures the W. & W. dry kilns, for 
cooperage stock, has on file a number of letters from 
well pleased customers. One of these, written by 
E. J. Stevens, pronvrietor of the Farwell Heading 
Mills, of Farwell, Mich., is as follows: 

Referring to yours in regard to the W. & W. dry kiln 
will say that for nail keg heading it has met with my 
requirements and I can truthfully say that it is the best 
kiln I have ever had anything to do with. I have operated 


the kiln almost a year and have never lost any tise for 
the want of dry heading. 
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INTERESTING NEWS MISCELLANY OF A WEEK. 





To Develop Redwood Holdings — As to the Furniture Trade in St. Louis—Western Manufacturers Indorse 
Reciprocal Demurrage—Other Items of Interest. 


CHANGES IN A FAMOUS OPERATION. 


SAGINAW, MicH., Feb. 18.—It comes from trustworthy 
sources that Mershon, Schuette, Parker & Co. will pur- 
sue a much more aggressive course this season and will 
handle a much larger quantity of lumber than they did 
last. Mr. Mershon was known to be somewhat conserva- 
tive, and no doubt there was method in being so the 
last two years, but it appears some of the younger mem- 
bers of the firm favor pushing business to the limit. 
The firm has a good many million feet of lumber in 
Canada to come forward when navigation will open. 

Meantime the Mershon-Bacon Company, of Bay City, 
will go into hardwood specialties more extensively. At 
a portion of the Mershon, Schuette, Parker & Co. plants 
the business in the past has been confined largely to 
pine, but the new concern believes with the diminishing 
supply of pine and the high prices asked for that com- 
modity there will be more satisfaction in handling hard- 
woods and hemlock. The Mershon-Bacon Company takes 
the hardwood mill culls of the Kneeland-Bigelow and 
Kneeland, Buel & Bigelow concerns for a series of years, 
estimated at 5,000,000 feet annually, which will go into 
box stuff, and as there is a supply of hardwood timber 
north of the Saginaw river available for a forty years’ 
supply the future is favorable for that industry. 





LARGE CALIFORNIA REDWOOD HOLDINGS WILL 
BE DEVELOPED. 


SAN Francisco, Feb. 15.—It is announced that H. B. 
Hickey and his associates will at once begin the develop- 
ment of the large holdings of redwood timber recently 
acquired in Mendocino county from H. J. Crocker and 
J. M. Macdonough. Included in the sale were 12,000 
acres of choice timber land near the town of Usal. 
The same capitalists have also bought from the Pacific 
Redwood Company, the Redwood Investment Company, 
J. C. Bull, jr., Thomas Blair and others 32,000 acres of 
timber land in Humboldt county with a stand of more 
than 32,000,000 feet. 





ST. LOUIS FURNITURE TRADE. 

The following concerning the furniture trade of St. 
Louis has been prepared by George T. Parker for the 
annual report of the local Merchants’ Exchange and is 
taken from the proof sheets: 


St. Louis is said to be the fourth city of the United States 
in the value of manufactured furniture, Chicago, New York 
and Grand Rapids outranking her in the order named; but 
it is also said that in erg © numbers of carloads and 
pieces she doubtless ranks at the head. 

In no previous year in her history has the great southwest 
contributed so liberally to the trade of St. Louis. Marvelous 
developments in population and property wealth are the 
record of 1906. An unparalleled business year in the furni- 
ture and kindred interests has been the result. Not only to 
the southwest but to all points of the compass has her 
trade extended. 

All factories and dealers have been busy the entire year, 
there being hardly a cessation, resulting in total sales of not 
far from $35,000,000, of which it is estimated about $9,500,- 
000 was the output of our own factories. For the last six 
months business has been greatly retarded by the inability 
to secure cars for shipping, resulting in many cases in an 
absolute loss of trade. Notwithstanding, the estimate for 
the increased volume of business is 7 percent over 1905. 

Three new factories have been added during the year, 
bringing the total number to over fifty. Besides, large ad- 
ditions, greatly increasing the output facilities, have been 
made to old factories. 

In consequence of the advance in the price of lumber 
and other material entering into the cost of furniture its 
prices have been advanced about 10 percent. Oak, which 
has been most freely used, is being imitated by a finish upon 
birch and elm. This, however, does not extend to the better 
grades, which are still of mahogany and birdseye maple. 
Circassian walnut is a wood promising to be in greater evi- 
dence. It is finished dull, without the polish, which is 
also a popular finish for the mahogany. Oak, gum, birch 
and poplar continue to be the woods most largely used. 

A cogent factor in St. Louis as a furniture market is the 
fact of its being the greatest hardwood lumber market of the 
country, contributing with cheap coal for fuel to the suc- 
cess of her factories. The car furniture works have found 
their product in constant demand, extending their business 
to foreign shores. 

An active year is in prospect for the $50,000,000 or there- 
abouts of capital employed in these various industries. 





AFTER LAND MONOPOLIES. 

PORTLAND, ORE., Feb. 16.—That the Oregon state 
legislature proposes to do all within its power to force 
large holding companies to dispose of their lands in 
accordance with the terms of the grants under which 
they were given is evident from the action already taken 
on the several measures introduced. The two big cor- 
porations pursued by the legislation attempted are the 
Southern Pacific Railroad Company and the Southern 
Oregon Company. The former holds about 3,000,000 
acres along the line of its road by virtue of succession 
to the interests of the Oregon & California and Oregon 
Central railroad companies, which obtained the lands 
from the government by decree of Congress upon the 
condition that they be sold to settlers in 160-acre tracts 
at $2.50 an acre. To force the Southern Pacific com- 
pany to comply with the terms of the grant both 
branches of the legislature have adopted a memorial to 
Congress, from which the desired relief must come. 

The Southern Oregon Company, holding about 100,000 
acres along the Roseburg-Coos Bay wagon road, ob- 
tained its title from the wagon road company, which 
was also a beneficiary of Congress by the land grant 
route. This grant being made in the interest and for 





the benefit of the state, the state, according to the 
opinion of the attorney general, has the right to com- 
pel compliance with the terms of the grant, which call 
for the sale of the land upon the same terms and con- 
ditions as those governing the railroad grant. The bill 
introduced by Representative Chase to bring the South- 
ern Oregon Company to time passed the house by a 
vote of 59 to 1 and there is little question that it will 
pass the senate also. 





ROOSEVELT’S PLEDGE TO LUMBERMEN. 


SEATTLE, WASH., Feb. 16.—George H. Emerson, one 
of the Washington delegation of Jumbermen from the 
Chicago National Reciprocal Demurrage Convention to 
confer with President Roosevelt regarding a remedy of 
the present railroad evils, has returned to the coast. in 
an interview given in Seattle on his way home to 
Hoquiam he said: 


President Roosevelt said to us: ‘The American people 
will never recede from the control of the railroads they 
have assumed. You have come to the only place where re- 
lief can be obtained.” 

At our meeting with the president Chairman Knapp, of 
the Interstate Commerce Commission, treated us to a sur- 
prise. In a very clear and elegant statement of the con- 
clusions of the commission he advised that additional 
powers be granted, even to the extent that the commission 
might declare a railroad incompetent, thus throwing the 
burden of proof on the road. 

He also urged that a law be enacted compelling the 
movement of cars not less than a fixed number of miles a 
day and that a penalty for failure in the form of reciprocal 
demurrage be paid to the shipper or consignee and a cor- 
responding penalty be paid to the railroad for unnecessary 
detention of their cars by the shipper. 

He also urged a law to compel the free interchange of 
cars between roads and a penalty to apply between roads 
mee 9 failure to return cars where no other agreement 
existed. 

In the judgment of the commission the more expeditious 
movement of cars will overcome the car shortage and it 
would not be necessary to impose a penalty at present for 
not furnishing cars when demanded. Such laws and rules, 
the commission thought, should go into effect after due 
notice, perhaps not until after July 1 next. 

The other members of the commission approved of Chair- 
man Knapp’s statements. 

The president then stated to the commission that he 
wished it would prepare a bill or recommendations for 
such a bill along the lines mentioned and that he would 
send a special message to Congress on the subject. 





HARDWOOD INSPECTION IN ST. LOUIS. 


Sr. Louis, Mo., Feb. 13.—During the recent annual 
convention of the Hardwood Manufacturers’ Associa- 
tion of the United States reference was made to the 
subject of inspection by the association in the St. 
Louis market. This matter did not appear in the re- 
port of the annual and the position of this market in 
this regard, the St. Louis dealers feel, should be defi- 
nitely stated. A colloquy which demonstrates the 
status of the market occurred between W. W. Dings 
and Secretary Lewis Doster as follows: 


Mr. Dings—Mr. President, Mr. Doster in his report, while 
it was very complete, did not dwell very strongly on the 
fact that we have in St. Louis a local inspector. I wish 
= would explain to this association why that inspector is 

ere. 

Secretary Doster—I am glad to do so. I tried to cover 
as many details as I thought advisable In my report. The 
executive board authorized mc as the superintendent of the 
bureau of grades to furnish our grading bureau in every 
section of the country in whatever manner it must be han- 
dled in different districts. The St. Louis market is peculiar 
and different from any city market in the United States. 
It has there a system which has been in use for many years 
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“Collecting a Claim Against a Railroad.”—Black Diamond. 


of establishing the inspection at the destination. Prac- 
tically all lumber is inspected when it is unloaded from the 
cars instead of when it is loaded in. 

Prior to our establishing a system many members of 
our association refused to ship lumber to St. Louis owing 
to the fact that the lumber was not taken care of properly 
on arrival and such conditions were felt by the buyers and 
handlers of hardwood products in that market. Upon the 
request of members of our association we inaugurated our 
inspection system in St. Louis, locating a man in that city 
to meet conditions and work expressly for such market, 
to travel from that city when conditions justified either to 
mill points or to other destinations. Since the establish- 
ment of this bureau we have found that shipments have 
increased to a great extent, and such increases were noted 
within thirty days after the establishment of our system. 
This is one of the peculiar markets we must contend with 
for such shipments on grading. Practically we do for all 
members of the association the same inspection and rein- 
specting that we do in other markets, but we have not 
established this local work in any other section of the 
country, and we do not think it necessary to do so, other 
than by using our traveling force for the inspection of 
lumber. 


‘*The system of charges,’’ concluded Secretary Dos- 
ter, ‘‘is made according to the amount of work han- 
dled by the inspector.’’ 





WHAT IS A FREIGHT CAR? 


Under this interrogatory caption the Scappoose Ad- 
vocate, a weekly publication published at Scappoose, 
Ore., contributes the following literature of the car 
situation: 

A northwestern lumberman, referring to the car shortage, 
inquired pertinently, “‘What is a freight car?’ the inference 
being that he had not recently seen one. The office repeated 
the inquiry and received the following contributed informa- 
tion : 

“The freight car belongs to the fowl family. During the 
spring and early summer it can be found in nearly every 
part of the country, its favorite haunt being near railroad 
tracks, and it is easy to capture. In autumn, however, like 
certain other fowls, it goes into hibernation or flies away 
to other climes. Scattered incidents are known where 
specimens are captured during the autumn months. A 
lasso or a well greased switch crew is sometimes used in 
snaring a freight car, but main strength is the best weapon. 
In any case the hunter must be very wary, as any noise 
like the fluttering of a way bill will make the quarry dis- 
appear. Some railways own large flocks of domesticated 
freight cars, but they are carefully guarded during the 
closed season. The wild freight car when caught and fairly 
loaded up becomes perfectly stationary.” 





INDORSES NATIONAL RECIPROCAL DEMUR- 
RAGE. 


The Oregon & Washington Lumber Manufacturers’ 
Association in annual meeting at Portland, Saturday, 
February 16, in recognition of the well directed efforts 
of J. E. Defebaugh, editor and publisher of the AMERT- 
CAN LUMBERMAN, for the enactment by Congress of a 
National Reciprocal Demurrage Law, gave the matter 
favorable consideration and referred it to the railroad 
committee with instructions to prepare the desired reso- 
lution at the earliest possible moment ‘and send copies 
of the same to the members of the state legislature and 
Oregon’s representatives in Congress. Victor H. Beck- 
man, of Seattle, chairman of the executive committee 
of the National Reciprocal Demurrage Convention, who 
was present, spoke upon the importance of National 
reciprocal demurrage legislation and reviewed the work 
already done toward this end. He requested the asso- 
ciation to go on record favoring such action. 





HE LOST HIS TRUNK. 


SEATTLE, WASH., Feb. 16.—Lloyd L. Hillman, of the 
Jay S. Bennett Lumber Company, will never again trust 
his ability to fool his friends. A few weeks ago, as re- 
cently told in the LUMBERMAN, Lloyd took unto himself 
a partner for life. Being one of the popular members 
of the younger lumbermen set he thought it wise not to 
inform his friends of the approaching event. Giving 
Jay Bennett alone a quiet tip he quietly passed through 
the ordeal and with his bride went south for a honey- 
moon, 

Lloyd was little more than out of the city when in 
some mysterious manner the news began to spread and 
there was an immediate conference among the members 
of the Saw Dust Club. 

Prior to becoming a benedict Lloyd lived at what is 
known as Towne’s Hall, in the fashionable residence 
district, and there left his trunk containing all his ward- 
robe excepting his wedding outfit, until his return. Two 
days after his departure the Saw Dust Club friends of 
Mr. Hillman engaged the services of an expressman and 
sent him to the Hall to get the trunk. Being supplied 
with an order signed with the name of Mr. Hillman the 
trunk was delivered and the expressman paid. ’ 

Lloyd returned from his trip the first of the week and 
telephoned to the Hall, saying he would send an express- 
man for the trunk. His surprise was unbounded when he 
was informed that the trunk had been delivered on his 
order a week before. 

But daylight did not dawn to Mr. Hillman until the 
first of 350 postal cards with his address printed on one 
side and on the other a blank form which when filled in 
gave suggestions as to how the trunk could be recovered, 
began to arrive. The directions almost drove Mr. Hill- 
man crazy and he was thinking of some way to put a 
stop to the torture when the trunk arrived at Mr. and 
od Hillman’s new address and Lloyd changed his 
clothes. 
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WHAT IS BEING DONE BY RECIPROCAL DEMURRAGE ADVOCATES NORTH, WEST AND SOUTH. 


Oregon Bill Possesses Virtues of Legislation 


RAILROADS BROUGHT TO TIME. 


NASHVILLE, TENN., Feb. 19.—The Tennessee Railroad 
Commission has issued the most important bulletin that 
has come from that body for years, important because 
it directly concerns shippers of lumber and all other 
freight within the state in a most direct manner. The 
full text of this bulletin follows: 


All railroad or railway companies doing business in 
Tennessee shall receive and transport without delay or 
discrimination the passengers, tonnage or cars, loaded or 
empty, of any connecting line of railroad or other common 
carrier by water or land; and deliver without discrimina- 
tion or unreasonable delay any passengers, tonnage, cars 
loaded or empty destined to any point on or over the line 
of any connecting railroad, and shall receive and transport 
without discrimination or unreasonable delay any freight 
consigned to any person, firm or corporation or common 
carrier at any point on its line or any point on any 
connecting line of railroad; provided, that perishable freight 
of all kinds and live stock shall have precedence of ship- 
ment. 

Where traffic arrangements have been entered into by 
railroad companies in this state, whose lines connect, the 
freight and shipping charges shall be reasonable and shall 
be submitted to the railroad commission for its approval. 

Where no traffic arrangements exist between connecting 
lines of railroad within this state, it shall be the duty of 
such railroad companies to enter into traffic arrangements 
with each other whereby each shall be secured in its pro 
rata of the freight charges on any business that may be 
interchanged and fixing reasonable rates for freights and for 
switching, which rates shall be submitted to the railroad 
commission for approval. 

On complaint of any railroad company or shipper that 
any railroad or railway company doing business in this 
state has failed to comply with the requirements of the 
law in regard to unjust discrimination, the railroad com- 
mission will hear and adjudicate the cause and, if the 
complaint is sustained by proof, the penalties will be 
imposed. 


Several complaints have been filed with the commis- 
sion of late months charging failure on the part of 
connecting but competing lines to interchange freights, 
and the above bulletin will doubtless have the desired 
effect of remedying the troubles of shippers growing 
out of their past inability to have freight cars switched 
from the lines of one railroad company to those of a 
competing line. 


MINNESOTA LEGISLATURE REDRAFTS RECIP- 
ROCAL DEMURRAGE BILL. 

MINNEAPOLIS, MINN., Feb. 19.—The reciprocal demur- 
rage bill before the state legislature has been redrafted 
by the special committee of the house, and in its present 
shape it is considered certain to pass the lower house. 
The new form of the bill aims carefully at preventing 
the use of demurrage as a cover for giving rebates. 
When a shipper orders more than three cars at one time 
the railroad is given one day of additional free time 
for each car in excess of three. Then it is provided that 
on payments of demurrage by a railroad to a shipper 
one-half is to go to the shipper, and the other half to 
the school district in which the shipper resides. The 
railroads are required to make detailed statements to 
the railroad commission once a year, showing all demur- 
rage payments, to whom and by whom paid. 

The provision authorizing the railroad commission to 
suspend the order in emergencies has been stricken out 
because of a belief that it is unconstitutional, and in- 
stead the new bill provides that the commission may 
grant additional free time when it appears that more 
cars are being demanded of the railroads than it is 
possible for them to supply, or when strikes, weather 
or other conditions make it impossible for railroads or 
shippers to release cars within the time limit. The 
average distance a car must be moved in a day is 
reduced to fifty miles. 


WORKING FOR NATIONAL RECIPROCAL DE- 
MURRAGE. 


SEATTLE, WASH., Feb. 16.—The law department of the 
joint car shortage committee of the Pacific Coast Lum- 
ber Manufacturers’ Association is this week engaged in 
figuring with the different mills the amount of money 
lost by each by reason of the failure of the transconti- 
nental lines to deliver cars for shipment. It is expected 
it will take at least thirty days to gather this informa- 
tion, and immediately afterwards it will be incorporated 
in a complaint for damages against the Northern Pacific 
and Great Northern, to be filed with the Interstate Com- 
merce Commission. 

Another complaint will be filed with the same body 
charging the officials of these roads with neglect of the 
duties of their respective offices, resulting in a con- 
tinuation of the car shortage period to the detriment 
of the industry. This latter proceeding will be with the 
view of ousting the officials from office and will take 
the place of the contemplated action to revoke the char- 
ters of the roads. 

Secretary Beckman is working day and night gather- 
ing data to be used before Congress in support of the 
demand for a national reciprocal demurrage bill. Mr. 
Beckman is also using his every effort to have the state 
legislature pass a state reciprocal demurrage bill and in 
this connection has made several trips to Olympia. 


Culled from Many Statutes—Tennessee Commission 


While it is impossible to state just when the suits of 
the association will be filed with the commission it is 
hoped to get them of record some time during April. 

State Reciprocal Demurrage Fight. 

All lines of railroad operating in the state of Wash- 
ington are making a vigorous fight against the passage 
of a state reciprocal demurrage bill now before the 
legislature and supported by almost every lumber and 
shingle manufacturer in the state. 

On Wednesday night last the first important confer- 
ence between the advocates of the proposed measure and 
railroad officials took place before a joint session of the 
house and senate railroad committee. Secretary Victor 
H. Beckman, of the lumber association, gave the com- 
mittee a host of detailed facts showing the railroads 
where they are to blame for the present car shortage. 
In doing this Mr. Beckman eliminated all arguments 
involving a period from November 1, 1906, to the 
present, during a part of which the roads have been 
blockaded. In support of his position Mr. Beckman 
quoted plentifully from the reports of the Interstate 
Commerce Commission and showed that the Northern 
Pacific and Great Northern were deriving a larger 
amount of revenue on a smaller amount of equipment 
than any other lines of railroad in the United States of 
equal importance. 

Attorney L. C. Gillman, representing the Great North- 
ern, argued that the passage of a reciprocal demurrage 
act, with a penalty for failure on the part of the roads 
to furnish cars within a specified time, would be an in- 
justice to everybody. He contended that it has been 
impossible for the railroads to keep pace with the growth 
of the business comprising eastbound shipments and 
that no company could keep on hand a sufficient amount 
of equipment to handle the maximum traffic at all 
times. 

Attorney W. W. Cotton, representing the Oregon 
Railway & Navigation Company, declared that lumber 
shipments had caused the present car shortage and that 
a reciprocal demurrage law was designed by the lum- 
bermen, solely for the purpose of getting even with the 
railroads. As a matter of fact, he stated, the lumber- 
men did not want the penalties but cars. 

Elmer Hayden, representing the Tacoma & Eastern 
railroad, asked that the bill be made to exclude all lines 
not over 100 miles in length. 

C. C. Howard, representing the Bellingham Bay & 
British Columbia railroad, followed along the same line. 

State Railroad Commissioner Lawrence addressed the 
committee stating that the available cars on the North- 
ern Pacific equaled only about 30 percent of require- 
ments and that trains were overloaded and the service 
impaired. 

Attorney James M. Ashton, representing the lumber 
association, declared that if any bills of the same import 
ever passed could stand the test of the supreme court 
the one now proposed would. Many times during his re- 
cital of the facts he was interrupted by Attorneys Gill- 
man and Cotton. 

The arguments were closed by Railroad Commissioner 
Fairchilds, who spoke in defense of the bill. 


OREGON PASSES RECIPROCAL DEMURRAGE 
AND RAILROAD COMMISSION BILL. 

PoRTLAND, ORE., Feb. 16.—With the passage by the 
Oregon state legislature this week of a reciprocal de- 
murrage and railroad commission bill the lumbermen 
of Oregon have won a signal victory. Upon this bill 
hinged the one great fight of the session. It was a 
battle between giants, with the millmen, lumber ship- 
pers and lumber dealers on one side and the powerful 
railroad interests on the other. True, the lumbermen 
had the moral support of many commercial organiza- 
tions as well as of the producers and shippers in other 
industrial lines, but it was the lumbermen who took 
the initiative in the effort to secure remedial legisla- 
tion, stood in the thickest of the fight and followed 
the bill through to victory. 

The bill was prepared by the Oregon & Washington 
Lumber Manufacturers’ Association, and while it had 
to submit to some pruning its principal provisions were 
retained. The chief difference between the original bill 
and the bill as amended and passed lies in the method 
of selecting the first railroad commission. The original 
bill delegated the appointing power to the governor, 
whereas the amended bill places the appointing power 
in the hands of a state board, consisting of the gov- 
ernor, secretary of state and state treasurer. This 
much of a concession it was found necessary to make 
in order to secure the enactment of any railroad legis- 
lation, and as the governor is satisfied he will attach 
his signature and the measure will become a law. 

For a time it looked as though all effort to pass the 
bill would fail, the senate holding out for the con- 
centration of responsibility in the hands of the governor 
and the house for its distribution among the three 
members of the state board. Each branch of the as- 
sembly passed its own bill, turning down that of the 
other, At the last moment conference committees were 
appointed, and as a result the senate yielded. This 
happy termination of the struggle was due in no small 
measure to the appearance of a strong Portland delega- 
tion, representing the chamber of commerce, at the 
critical time. To the lumbermen of the state, however, 
and their determined representatives is due the credit 
for the enactment of a bill that, it is believed, will 
result in bettering the transportation conditions and in 


Takes Action—Washington Workers Active. 


bringing relief to all classes of shippers. Among those 
who did heroic work for the cause at the state capitol 
may be mentioned President Philip Buehner, of the 
Oregon & Washington Lumber Manufacturers’ Asso- 
ciation; Secretary E. P. Sheldon, of the same organiza- 
tion; A. C. Dixon, of the Booth-Kelly Lumber Com- 
pany, of Eugene, and George M. Cornwall. 

The bill provides for succession by election, two mem- 
bers to be elected at the June election in 1908 and the 
third at the general election in 1910. The salary pro- 
vided is $4,000 annually for the commissioners, $2,000 
for a secretary and $1,200 for a stenographer. The 
commission will be clothed with very large powers, 
among them the correction and revision of railroad 
rates. When established the rates shall remain in force 
until set aside by decree of court, the railroads being 
given the right of appeal. Stringent provisions are also 
found in the bill against the granting of rebates and 
rate discriminations and the giving of passes or free 
transportation. The commission is also given the power 
to compel the railroad companies to provide adequate 
transportation, depot and terminal facilities. 

The reciprocal demurrage features of the bill are 
believed to be just both to the railroads and shippers 
and to the consignees. The railroads must furnish 
cars upon application within periods ranging from five 
to twenty days, according to the number of cars de- 
sired. Failure to furnish cars within the prescribed 
time limits subjects the railroad company to a penalty 
of $2 a day per car. A similar penalty is in store for 
the shipper or consignee in the event he does not load 
his cars within forty-eight hours after receiving them 
or fails to unload them within forty-eight hours after 
arrival. 

The bill embodies the best features of the best rail- 
road regulation laws of other states, and while per- 
haps not perfect is believed to be the best measure 
of this character to be found upon the statute books of 
any state. All the mistakes of other states have been 
carefully avoided and every provision, it is believed, 
will stand the test of the highest courts. 


LUMBERMAN ON THE RAILROAD COMMISSION. 
(Special telegram to the AMERICAN LUMBERMAN.) 

SALEM, ORE., Feb. 20.—Governor Chamberlain having 
approved the reciprocal demurrage railroad bill passed 
by the legislature last week, the state board, consisting 
of the governor, secretary of states and state treasurer 
yesterday appointed a railroad commission consisting 
of Oswald West, of Salem, who previous to this appoint- 
ment was state land agent; Clyde B. Atchison, an 
attorney, of Portland, and Thomas R. Campbell, of 
Cottage Grove. The personnel of the commission meets 
the entire approval of the lumbermen of this state 
who have worked hard to secure remedial legislation on 
matters pertaining to that industry. 

Mr. Campbell is a member of the firm of Campbell 
& Alexander, the largest lumber concern at Cottage 
Grove, and his appointment is especially satisfactory to 
the lumbermen of the state because of his high stand- 
ing among the fraternity and his familiarity with the 
needs of the lumber industry. Mr. Campbell was 
formerly a resident of Minneapolis, Minn. 





Reciprocal Demurrage Defined. 





A Straightforward Appeal for Help in Winning 
a Great Fight—Put Your Shoulder 
to the Wheel. 





To Our Customers and Friends: 


RECIPROCAL DEMURRAGE—WHAT IS IT? 

Reciprocal demurrage is a twentieth century ‘Golden 
Rule” applied to the railroads. ‘Do unto the railroads as 
they have been doing unto you.” 

THE SHIPPERS WANT, AND THE DEALERS NEED 

First—Free interchange of cars. No restrictions on equip 
ment. Cars to run anywhere in the United States. The 
railroads can double and treble their per diem charge against 
each other, which will insure their prompt return. 

Second—Cars furnished within a reasonable time after 
written order for same is placed. The Interstate Commerce 
Commission and the railroads can agree upon what is a 
reasonable time, and for any excess of said time $1 a day 
demurrage for each twenty-four hours payable to the 
shipper. 

Third—Cars moved after loaded inside of twenty-four 
hours and kept moving towards destination not less than 
100 miles every twenty-four hours, floods and strikes per- 
mitting, penalty $1 a day for any excess running time 


payable to consignee. 


Twentieth century freight trains with a guaranteed sched- 
ule of 100 miles a day are as necessary as twentieth cen- 
tury limited passenger trains with schedules of fifty miles 
an hour. 

Will you put your shoulder to the wheel and help to make 
the railroads “deliver the goods’? You have paid [tem to 
move at a reasonable speed. « 

If you believe you are entitled to what you pay fcr, write 
your congressman and senators a personal letter and have 
your friends do likewise. Fill out and sign enclosed peti- 
tion at once. Hostuier Coat & Coke COMPANY, 

Sipney P. Hostier, President. 
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PRACTICAL PLANS FOR THE UNIFICATION OF CYPRESS INSPECTION AND GRADING. 


Employees in Conference With Manufacturers—Details of a Unique Meeting in New Orleans— Prospective Good Results and Those Who Will Benefit. 


At 10 o’clock last Sunday morning Chairman John 
A. Bruce, of the Southern Cypress association’s grad- 
ing and specifications committee, called to order in 
New Orleans, La., a meeting that was decidedly unique 
in the lumber industry—a conference of owners and 
employees, the men behind the money and the men 
behind the saws—for a discussion of the cypress grad- 
ing rules. 

About eighty-five were present, representing twenty- 
six mills in the southern cypress belt. Also present, 
attracted by the novelty of the meeting, were repre- 
sentatives of two other great lumber associations— 
Chief Inspectors Hill, of the Hardwood Manufacturers’ 
Asosciation, and Warren, of the Yellow Pine Manu- 
facturers’ Association. Seated in the Progressive 
Union hall, where the meeting was held, were graders, 
mill inspectors, foremen, shipping clerks and million- 
aires, and it is perhaps fair to both to say that the 
former were about as well dressed as the latter. 

Seated upon the platform with Chairman Bruce were 
the other members of the grading and specifications 
committee—Capt. John Dibert, A. T. Gerrans and R. 
H. Knox—and Secretary George E. Watson, of the 
Southern Cypress Manufacturers’ Association, who 
acted as secretary of the meeting. Chief Inspector B. 
R. Ellis and Inspector Abercrombie, of the association, 
were also in attendance. 


Objects of the Meeting. 

In his opening talk Mr. Bruce explained the objects 
for which the meeting had been called—to get the 
men’s views on the grading rules and to secure a uni- 
form interpretation of the rules by the graders and 
inspectors at the mills, the plan being a part of the 
general campaign to secure as nearly uniform grading 
of eypress as possible throughout the cypress produc- 
ing belt. He called the graders’ attention to the re- 
sponsibility placed upon them and to the fact that 
lumber valued at thousands of dollars was entrusted to 
their judgment for grading. The rules in force had 
been adopted by the committee only after long and 
careful study and the manufacturers desired their ob- 
servance by the employees. If the latter had any sug- 
gestions to offer regarding the rules the committee 
would be glad to hear from them. If there were any 
differences of opinion regarding interpretations the 
present meeting was the place to air them and thresh 
them out. He urged the men in attendance to speak 
freely and to bring up for general discussion any 
points on which they might desire enlightenment. This 
was, he said, intended to be an employees’ meeting— 
the committee could get the employers’ views at any 
time, but it rarely had a chance to hear from the men. 

Following Mr. Bruce, Chief Inspector J. V. Hill, of 
the Hardwood Manufacturers’ Association, was asked 
to talk. Mr. Hill made a brief, informal address on 
the general subject of lumber inspection, telling of the 
experiences in the woods over which his corps of in- 
spectors held jurisdiction. One of the causes of com- 
plaint, he thought, was the fact that in some instances 
the mill graders, either by request of the sellers or 
by accident, occasionally loaded into a car a considera- 
ble percentage of upper grade stuff. Another mill, 
shipping to the same buyer, graded its shipments 
strictly. The buyer, upon comparing the two cars, 
naturally felt that the shipper who had loaded in 
strict accordance with the rules had given him the 





worst of it and filed complaint, whereas the reinspec- 
tion showed that the 
‘*the best of it’’ by the upper grade stutf in the other 
ear. He discussed the subject of reinspection ete. 
along general lines. 

Chiet Inspector T. J. Warren, of the Yellow Pine 
Manufacturers’ Association, followed with a _ talk 
along similar lines, dealing with the methods of in- 
specting and grading yellow pine. 

At the request of Chairman Bruce, Secretary Watson 
then began reading the grading rules, a copy of which 
had been placed in the hands of each man present. 
After reading one clause or paragraph a halt was 
called and discussion invited. 

Unconventional, Virile Debate. 

And the invitation was accepted. The men behind 
the lumber piles, on the yards and in the shipping 
office were not at all backward about expressing their 
views, and the expressions were made in terse, vigorous 
English, straight to the point. The chairman’s demo- 
cratic rulings caused a good deal of quiet amusement, 
but served to put the men at their ease. If an em- 
ployer and an employee—one of his own men some- 
times—demanded recognition from the chair simul- 
taneously the employee got the floor and the em- 
ployer had to be temporarily content with a back seat. 
The discussion throughout was good natured. Where 
there were differences of opinion, or variations in the 
interpretations of certain sections of the rules, the 
chair occasionally called for a rising vote to get the 
majority of opinion for the benefit of the grading and 
specifications committee. And in the vote the employee 
counted one and the employer counted just one time 
also. No favorites were played. Chief Inspector Ellis 
was frequently called upon for his interpretation of 
the rules. 

The result, as had been forese2n, was that the men 
got a better idea of just what the rules meant and 
stood for. Doubts regarding interpretations were 
cleared away. They were given a definite idea of just 
where the official inspectors would stand in ease of 
reinspection of shipments. Incidentally they learned 
that there were a good many opportunities for honest 
differences of opinion, and that the life of a member 
of the grading rules committee wasn’t all roses. The 
cock-sure youngster who had doubtless profanely re- 
marked on the yards that he could draw up a dinged 
sight better set of grading rules blindfold and with 
both hands tied behind him learned that the trick of 
framing rules was a rather more difficult and important 
matter than he had imagined, and there were apt to be 
a good many folks who might differ with his ideas on 
the subject. 

Other things that developed at the outset were the 
manifest desire of the manufacturers that their lumber 
should be graded in absolute conformity with the rules 
and their apparent determination to enforce the rul- 
ings of the official inspectors in cases of dispute and 
reinspection. The fact that the rules specified a little 
higher standard than the employee thought necessary 
for any particular grade, it was impressed upon the 
latter, did not give him a license to ship to the buyer 
lumber that accorded with his own views on the sub- 
ject, but it was incumbent upon him to put in the 
ear lumber that conformed to the little red book of the 
cypress grading rules—otherwise the man who signed 








buyer had merely been given | 





his pay check might be called upon to foot bills for 
reinspection and adjustment. 


Diversion and a Retrospect. 


At 12:30 a recess was taken for lunch and the party 
were escorted to the Rathskellar, where a substantial 
dinner had been ordered beforehand. After the inner 
man had been refreshed the discussion was resumed at 
the Progressive Union hall, and the fact that the at- 
tendance was larger at the afternoon than at the fore- 
noon session was gratifying proof that the men were 
interested in what was going on. 

At 3 o’clock Chairman Bruce adjourned the meet- 
ing, although the discussion of the rules had not been 
completed, in order to enable the visitors to catch 
their trains. He explained that another seance will 
be held to finish up the discussion, at a date to be 
fixed after consultation with the manufacturers, and 
that it was hoped that the attendance will be even 
larger than at the first. Then the party filed out to 
the street and were photographed before dispersal. 

That the experiment of getting the employees to- 
gether to talk over the importance of grades had 
proven a success the manufacturers present agreed 
unanimously. And that it will bring good results in 
the future there can be no manner of doubt. The fear 
that the counter attractions of the city might prove too 
strong was also exploded. The men were there for 
a purpose and so far as could be learned none of them 
yielded or was tempted by the primrose path of Canal 
street from the meeting hall. They were there to 
learn; they learned, and they went back to the mills 
with added knowledge more than enough to repay the 
manufacturers for the expense of bringing them to- 
gether. : 

It is generally agreed that the plan of bringing the 
employees together is one of the best that the hard 
worked eypress officials have devised for the unification 
of the grades. The improvement in this direction 
since the organization of the Southern Cypress Manu- 
facturers’ Association has been little short of marvel- 
ous, as is shown by the record of reinspections. Not a 
great while ago the awards were going heavily against 
the shippers on reinspection of cypress shipments. 
A large percentage of the adjustments, it is stated, were 
adverse to the manufacturer. Today the record shows 
that a materially less percentage of adjustments is ruled 
against the seller, and the chance is even that the 
protesting buyer will have the benefit of paying the 
expenses of his request for reinspection. The cypress 
people are not yet satisfied, however, and are working 
steadily toward a much better average, with every 
prospect of success. 

Yesterday the association placed its own inspectors 
in the northern territory east of Pittsburg. The terri- 
tory west of that city has already been covered and 
adjustments by official inspectors of the association 
can now be made in any portion of the consuming 
territory. 

Attendance. 

Below is a partial list of those present at Sunday’s 
meeting, about twenty-six mills being represented: 

Bowie Lumber Co., Bowie, La.—One man. 

3rownell-Drews Lumber Co., Morgan City—Mr. 
and one man. 

Burton-Swartz Cypress Co., 
five men. 

Cummings-Moberly Cypress Co., Taft—Two men. 


Drews 


3urton—Captain Burton and 




















CYPRESS PEOPLE IN ATTENDANCE AT THE GRADING RULES MEETING HELD AT NEW ORLEANS, LA., FEBRUARY 17, 1907. 
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_ Allemands Lumber Co., Allemands—E. G. Westmore- 
land. 

Nibert, Stark & Brown Cypress Co., Donner—Capt. John 
Dibert. 

Aivert Hanson Lumber Co., Garden City—Edward Hanson 
and one man. 

Cotter Bros. Cypress Co., Morgan City—Two men. 

Hilton-Dodge Lumber Co., Savannah—R. H. Knox. 

Iberia Cypress Co., New Iberia—George W. Dallas and 
one man. 

Jeanerette Lumber & Shingle Co., Jeanerette—One man. 

Lyon Cypress Lumber Co., Garyville—S. M. Bloss and 
eleven men. 


Levert Lumber & Shingle Co., Plaquemine—John Deblieux 
and two men. 

Lutcher & Moore Cypress Lumber Co., Lutcher—Four men. 

Norgress-Menefee Cypress Co., Berwick—Two men. 

Opdenweyer Cypress Lumber Co., New Orleans—One man. 

Owl Bayou Cypress Co., Strader—John A. Bruce and one 
man. 

J. C. Rives Cypress Co., St. James—Three men. 

St. Louis Cypress Co., Houma—aA. T. Gerrans and three 
men. 

Vale Royal Manufacturing Co., Savannah—One man. 

Whitecastle Lumber & Shingle Co., Whitecastle—A. C. 
Johns and two men. 


F. B. Williams Cypress Co., Patterson—F. B. and L. M. 
Williams. 

Charenton Lumber Co., Charenton—One man. 

Goodland Cypress Co., Chacahoula—One man. 

Fair Cypress Co., Ludorme—One man. 

Louisiana Cypress Lumber Co., Harvey—Five men. 

T. J. Warren, chief inspector Yellow Pine Manufacturers’ 
Association; J. V. Hill, chief inspector National Hardwood 
Manufacturers’ Association; George BE. Watson, secretary ; 
B. R. Ellis, chief inspector; W. Abercrombie, inspector, and 
J. H. McKay, of the Southern Cypress Manufacturers’ As- 
— A. J. Hillard, Cypress Selling Company, and 
others. 





EMPLOYEE ENTITLED TO A FAIR SHARE OF THE PROFITS, THIS SPEAKER SAYS. 


Address of C. W. Nibley at the Fourth Annual Meeting of the Western Retail Lumbermen’s Associaticn at Salt Lake City. 


I was asked by your president and also by your secre- 
tary to make a few remarks at one of your meetings. I 
consider it an honor to meet with a body of men like 
this and to be asked to address them, even for a short time. 
I see a good many pretty good talkers before me—espe- 
cially are they good talkers when they run up against a 
customer and they think the other fellow is liable to get 
that customer; they will talk more rapidly and fluently 
than I think I can today, so I know very well I am not 
speaking to a lot of men who do not know what talk is, 
but what subject or theme I will talk to you on I have not 
decided. I will speak at random. 

We are in a busy world, living in strange times; com- 
bination is necessary and unavoidable, and combination in 
business ought not to be of necessity bad, indeed it is not 
necessarily bad. We find even in our government today 
the president of the United States and his secretary of 
state, Mr. Root, pleading for extended power of combina- 
tion, that is to say, Federal powers, power to cope and 
deal with new questions which are arising and which must 
be settled. The whole tendency of the age is to combine, 
to centralize, and I do not see how it can be avoided. The 
conditions that we live in make it so. We are a part of 
them, we cannot avoid them. The old things have passed 
away and new things are upon us. We live in new activ- 
ity, strange times, and combination and centralization are 
necessary to our business life. How to do that, how to 
accomplish that, and to do justice and keep within the 
laws, is the problem for you to consider, and for all 
men, indeed, to consider. It has been noted in the very 
able paper prepared by your president that the desire of 
this association is to so keep within the law. Of course, 
if all men were governed by righteous principles in busi- 
ness as well as in every other way there would be very 
little difficulty, but the question arises and will arise, What 
is justice? It is just like Pilate with the Greatest before 
him asking what is truth. Justice is not any more easily 
defined than truth is defined, but we must approximate 
more or less to accomplish substantial justice and to get 
into our business affairs as much soul and heart as possible. 


Soulless Corporations. 


The age has grown to a very large extent to believe that 
corporations at least have no souls. Of course we know 
they have not, but in the business operations of those cor- 
porations they can inject soul and humanity and justice, 
perhaps, into their affairs a little more than they have 
done. The man who helps you in your office, the man who 
is your chief man, or your chief men in your yard, they 
are interested with you in your business. Do they get all 
or a fair share? they’re asking. They are asking not only 
this question in lumber yards, but in all phases of our com- 
mercial life. Do the men who assist you in making your 
competence or your fortune have proper compensation? 
Now, this thought occurred to me in trying to speak to 
you today, and I desire to emphasize, if I emphasize any 
one point, that the man who assists in your business, or the 
men, should be interested in some way in that business. 
I do not think it is possible to make any ironclad rule or 
law that will govern any condition alike, because what 
would satisfy this man or what would be customary with 
this yard would be impossible with some other, but in 
every one—in yours, in mine—cannot we try to use our 
help in a manner a little more effective than we have 
hitherto done? Is it not possible we can inject a little 
more of the sense of justice into our business affairs than 
we have done? I do not see for the life of me how the 
right to combine can be obliterated. Take, for example, a 
little town with three lumber yards. Now, if they enter 
into a combination that they will enter into some kind of 
an agreement that will be defined by the law as a combi- 
nation in restraint of trade, but let two of those men sell 
out to the third, that third man fixes those prices and 
sells the same way, and that is not a combine and no 
restraint of trade. The same thing is accomplished, so that 
I can see no relief from the question of combination. It is 
an age of combination, and a combination of progressive 
powers—even the government is asking for greater powers. 

We can take into partnership in some small way and 
relieve one soul here and another there from that burning 


sense of injustice which is apt to crowd down into a man’s 
heart when he sees his employer doing well and he has just 
the smallest possible amount he can hire him for. 

I would say that I can try to do a little toward that, 
and if each one does that something will be accomplished. 
How to plan that out I cannot tell in each individual case. 
I would not advise that the profits be shared so that they 
will take it all. I recall a case Mr. Eccles and I had in 
Salt Lake City a few years ago. We got a pretty cheap 
fellow by the name of Murphy to run the yard. We got 
along with him; but he got in another Murphy, and pretty 
soon we did not own the yard—the two Murphys owned the 
yard. That is what I call profit sharing on a big scale, 
but none of us lost money in the operation, so we are all 
pretty happy about it. The steel trust tries to get its 
employees to take a little interest in the business. The 
railroads are offering stock, they are fitting up reading 
rooms, class rooms and rooms for education and develop- 
ment and taking more interest in their employees. There 
should be something in business to keep men together a 
little more than a mere cash payment. That is the thought 
and about the only one I have to emphasize. Our lumber 
interests will grow with other interests, but only when we 
get more and more into our souls that we must try to do 
substantial justice to every one, and bye and bye will be 
realized, I believe, the dream of the poet—my favorite, 
3urns—when he said: 


“Then let us pray that come it may, 
For come it will, a’ that, 

When map to man the wide world o'er, 
Shall brothers be, an’ a’ that.” 


Another thing I wish to call your attention to is that 
every man should stick up for his own town. I dislike a 
knocker. A man who knocks his neighbors, knocks his 
neighbor’s business, knocks his locality and his town. 

Now, the fellow who knocks somebody else only injures 
himself. Do all you can for your neighbor, your town and 
your country. 





BAD SHED MAY BE A SERIOUS LEAK BY HIDING ODD STOCK FROM VIEW AND SALE. 


of Pendleton, Ore., at the Salt Lake Convention Full of Valuable Experiences. 


Paper by A. W. Robinson, 


Lumber sheds exist in great variety in nearly every town 
or village in the United States. The majority of them 
cover lumber and other kinds of stock usually found in 
lumber yards, more or less successfully, and afford greater 
or less convenience in handling this stock and preserving 
it in good shape for sale. At the same time most sheds 
also cover a multitude of sins. For instance, I have in 
mind a shed of the pattern that was in most general use 
fifteen or twenty years ago. At that time the majority 
of sheds constructed consisted of the type known as open 
or single sheds. They generally were about ten feet high 
on the rear side and ten or twelve feet high over the front 
piling bottom. The front slope of the roof usually ex- 
tended down below the plate far enough to afford protec- 
tion to the ends of the lumber piles. They were usually 
boarded up on the back and both ends tight. Most of them 
have what is known as an upper deck, and this is where 
the “sin covering” comes in. 

Accumulating Odd Stock. 

A dealer is in need of stock. He goes out in the yard 
and takes a look at the piles. He sees that the 12-foot 
flooring is getting a little low. He puts that down. Then 
he sees that the 16-foot ceiling pile is shy. Down that 
goes, and so on through the entire list. In the majority 
of cases he will not notice that over on the back side of 
the upper deck he has a few thousand feet of 6 and 8-foot 
stuff that he bought of one of his traveling men friends, or 
perhaps got when he bought the yard. Into the office he 
goes. Charlie Goodtalker is there waiting for the order 
and after getting it proceeds to get in his fine work 
and makes a suggestion that the dealer can make some 
“easy money” by letting the mill put in a little short stock. 
Of course in the end he makes his point and the stuff 
finally comes. When the dealer sees a great big load of 
6 and 8-foot flooring come into the yard he begins to scratch 
his head and wonder where he will put it. The long 
lengths fill all the room in the regular piling places. So, 
after looking around for a while Mr. Dealer makes up his 
mind to nail a couple of pieces of 1x6 on the studding up 
close to the roof to make a “temporary” (%) place to put 
the short stuff. It takes three men and a lot of cussing 
to get it up there, and at the same time the boys in the 
yard get instructions to “shove it off’ at every opportunity. 

Of course all hands, including the boss, firmly resolve to 
work the stuff off, and to some extent they live up to the 
resolution, but the disagreeable fact remains that the shed 
contains at all times a considerable percentage of odds and 
ends away back behind other piles and on the “temporary” 
decks up under the roof. No matter what instructions are 
given or how badly you want to get rid of the accumula- 
tions of odd stock, with the kind of a shed I have in 
mind, there is always quite a percentage of stale and un- 
necessary stock on hand. Now, don’t understand me to 
mean that it is not desirable to buy a percentage of short 
stock, because that is not what I am getting at. The 
idea I am seeking to convey is that most lumber sheds 
contain a large amount of stock that is neglected, sometimes 
for years, and that an unnecessary investment is carried. 
Of course in the later years there have been a lot of 
expensive and convenient sheds built, and most of them 
are a big improvement over the shed I have been trying 
to describe, but a lot of the most expensive sheds built 
have the same defects as the old styles, in the fact that 
there are too many cute little corners and cubby holes in 
which to poke away out of sight the stock that is anything 
out of the ordinary. 


Hard Shed to Invoice. 

When we bought our yard we got a shed of the pattern 
I have described. It was twenty-six feet deep, six feet high 
on the rear side and about ten feet in front. Originally it 
was a double deck or two-story shed, but during the time 
it had been in use the third deck or upper story had been 
put in a piece at a time as circumstances forced additions 
to be made, ‘and besides this some of the lower pockets 
had been subdivided both horizontally and perpendicularly, 


and you can imagine the job it was to invoice this shed 
when it was anywhere near full. You know the regular 
lengths are always put out in front, and when the pockets 
are full, in order to get anything from behind, a fellow 
has to play rabbit or ferret and craw! in. If the .boss 
is at-hand the yard men may crawl in and get out some 
of the short stuff, but the chances are largely against his 
doing so at any other time. From the looks of our stock 
we made up our minds that the boss had not been there 
much of the time when the loading was going on. We 
found large piles of short lengths and odd sizes stuck in 
behind the 12-foot and longer. It was so dark in there 
that we had to take a guess at the grade and let it go at 
that. Sometimes we found piles of stock with a quarter 
of an inch of dust on them, showing that they had been 
there some time, to say the least. 
* After having operated the yard for a little over a year 
and all the while fully intending to get rid of all those old 
piles, we started to build our new shed. When we came 
to dig out the stock from the old shed we found that 
most of the old piles of odd stuff were still there and 
enough new ones to make up for any that were missing. 
So, I say, and I am thoroughly convinced of the truth of 
it, if you want to keep your stock free from surplus and 
odds and ends, you must have a shed in which to store 
it that will not admit of any hiding places. 
A Well Ordered Shed. 

Last year we built another shed. It is 100 by 150 fect 
on the ground. The walls are twenty-nine feet high and 
the peak of the roof is about forty feet from the ground. 
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SHED OF OREGON LUMBER YARD AT PENDLE- 
TON, ORE. 


In the corner that fronts on the streets is an office fourteen 
by twenty-six. This is divided into two rooms and neces- 
sary closets. There are piling spaces on each side of the 
shed fourteen feet deep. In the center is a space twenty- 
eight feet deep that is used for piling room. This leaves 
space for two alleys each twenty-two feet wide. In the 
front of the shed between the two alleys we have cut off a 
sash room twenty-two by twenty-eight, the ceiling of which 
is ten feet high. It is floored overhead, as is the office. 
This makes excellent space for the storing of paper and 
other sundries, and as it is open all around there is little 
chance for stock to be lost sight of. All our lumber except 
the long heavy timbers and joists is stood on end, and 
unless you are acquainted with this method of piling lum- 
ber you may doubt it when I tell you that there is no 
more labor connected with putting the lumber on end than 
there is in piling it on a horizontal pile. It can be stood 
on end faster than it can be piled horizontally. It keeps 
fully as well and the last board is as easy to put up as the 
first one. It certainly occupies a lot less room on the 


ground. You will realize this point when I tell you that 
we now keep all our lumber stock on three lots, whereas 
before we built the shed we used the most of nine lots. We 
now have room on our own ground to do a large fuel busi- 
ness. If we had not built the shed we would have had to 
rent ground for that purpose. The best point, to my mind, 
is the fact that all our lumber is piled on the ground floor 
and in plain sight from every side. Since -we built the 
shed we have disposed of not less than $2,000 worth of 
stock that was surplus, and lots of it that had been in the 
yard for several years. We still have a little undesirable 
stock on hand, but there is mighty little of it and before 
long there will not be a single thing in the yard that is 
not new and regular. 


Necessary Equipment. 


When equipment is mentioned my mind immediately runs 
to the numerous saws, hatchets, hammers and bits that our 
farmer friends have borrowed, to put in a coupling pole 
with, and forgot to return. If you are lucky enough to be 
doing business where the dealers do not deliver anything 
at all the tools before mentioned are about all you need 
in the way of equipment besides your sheds. When you 
deliver free you are up against an entirely different propo- 
sition. Then you need wagons, horses, harness and about 
two extra men for an ordinary business, and more in pro- 
portion. Sometimes you don't need so many men, but you 
have to keep them just the same. In delivering stock it is 
obvious that your wagons etc. shonid be handy and such 
as to enable you to do the work cheaply. A wagon with 
medium running gear is about the handiest. If you have a 
rolling bolster fixed on the rear axle the unloading amounts 
to very little. We have our wagons fixed in that way and 
find that we can save at least one-third of the time in 
delivering, and if we get pushed for time on account of 
demurrage we can jerk a carload out pretty quick by 
dumping the loads in the alleys. When we have plenty of 
time we pile it off the wagons. 

We find that it pays to have plenty of rolling stock. 
If you are busy a wagon can be loaded while the other 
wagon is out, and your team can be kept going instead of 
standing in the yard while the load is being put on. You 
know, wagons live on axle grease, and that is cheap feed, 
whereas you have to pay men to be around whether they 
work or not, and horses cost about 50 cents a head a day 
to board. Sometimes they die on your hands. So, I say, 
put your spare cash in rolling stock instead of buying 
more railroads. We have sand to deliver and have a spe 
cial wagon for that purpose. The box is carried on the 
rear axle and dumps. We find this very much more con 
venient than any other kind of a rig; it loads and unloads 
easily. The box holds one and one-half yards when full 
and is marked at the right places for one-half-yard and 
one-yard loads. 

Annoying Problem. 

We are up against a proposition that is worrying us 
some, and that relates to delivering sawed wood. If any 
of the members can give us some pointers we would be 
glad to get them. In our town there are no alleys and 
most of the coal has to be delivered in sacks. The sacks 
cost about 50 cents a ton and are hard to get at that. Sug- 
gestions that will get around this point will be gratefully 
received. 

Before I quit I want to tell you about our rig for sawing 
wood. We have a machine that consists of two 38-inch 
saws on one arbor, sixteen inches apart, an automatic feed 
works and an extension table that reaches into the car. 
There is attached an elevator for taking away the sawed 
wood. The whole rig is driven by a 20-horsepower electric 
motor. With this machine we are able to unload and saw 
a car of slab wood for less money than we can throw it 
out on the ground. It keeps three men busy to feed the 
machine. So far we have been able to sell the sawdust for 
enough to pay for the electricity, but we may not be able to 
do that all the time. Even if we don’t our woodsawing 
is not costing us much. 
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‘NEW YORK RETAILERS HOLD SUCCESSFUL ANNUAL MEETING. 


Work of the Year Reviewed in Able Addresses by President and Secretary—New Officers and Committeemen Elected—Sociability a Prominent Feature. 


The Retail Lumber Dealers’ Association of the State 
of New York met in Binghamton, N. Y., last week 
Thursday and Friday, February 14-15, to hear the re- 
ports of the officers and committees, discuss matters of 
interest to the lumber dealers, elect officers and directors 
for the ensuing year, plan for legislative and other 
work for the year and incidentally have a good time. 
It was the thirteenth annual convention and according 
to the officers was the most eventful and most successful 
ever held. Nearly 300 were in attendance from every 
section of the state. Two special cars over the Dela- 
ware, Lackawanna & Western railroad brought delega- 
tions from Buffalo and Rochester, while special cars 
arrived frequently during Thursday morning from east- 
ern quarters of the state. The headquarters of the con- 
vention was at the Hotel Bennett, where the sessions 
were held in a large assembly hall. 

The directors held an executive session Thursday 
morning at which time the preliminary work was taken’ 
up and plans discussed for work to be brought before 
the convention. The directors in attendance were: S. 
W. Sherwood, Cortland; N. G. Waterbury, Whitesboro; 
W. M. Patteson, Penn Yan; Spencer Kellogg, Utica; 
F. M. Dain, Peekskill; S. H. Beach, Rome; H. C. Du- 
rand, Rochester; W. L. Ensign, Binghamton; E. A. 
Fletcher, Rochester, and R. B. Overbaugh, Saugerties. 

The convention proper opened at 3 o’clock Thursday 
afternoon with about 250 delegates present. The min- 
utes of the twelfth annual convention were read by 
Secretary Wilson-Jones of Utica. President Charles J. 
Miller of Newfane, delivered the opening address and 
said in part: 

President Miller’s Address. 


We can congratulate one another on the success of our 
organization, and on the work accomplished by it. As our 
secretary has informed us the year 1901 saw only seventy- 
two loyal members, who were and are the bulwark of our 
organization. Today we can boast of 290 members. This 
is a record of which we can be proud. During the last year 
forty-nine new names have been added to our list. This 
grand showing we can attribute to your unceasing work 
and to the faithful work of our secretary. We wish to 
thank each one of you for your cordial support. Right here 
it might be proper to say that tomorrow will occur the 
election of officers of this association. Feeling that I have 
been more than sufficiently honored by you, I take this 
occasion of expressing my gratitude to you for the honor, 
and of most positively stating that I am not a candidate 
for reélection. This statement is perhaps superfluous, but 
is made so that not one of my friends will waste a vote 
given as a complimentary vote tomorrow. 

Now gentlemen, we trust that this coming year you may 
give even more earnest support to our officers and to our 
organization than you have during the last. Let every 
member realize more fully the importance of our associa- 
tion, and let us not be content until we have with us a 
much larger percentage of the lumber dealers of the state. 


Critical Period for Retail Dealers. &: Bait 


Gentlemen, it seems to me that this is the most critical 
period that the retail lumber dealer has ever gone through. 
We must all of us carry a great variety of lumber. A 
dealer who confines himself to pine and hemlock is not 
considered to have a stock at all. He must have hemlock, 
pine, spruce, cypress, gum, oak, red cedar, poplar and what 
not. He must carry every conceivable kind of doors, and 
built in every conceivable shape. His variety of windows 
must approach infinity. Thus with the car shortage staring 
him in the face, and with the tardy shipments and much 
more tardy delivery by the railroads, he must anticipate his 
wants by an extremely large reserve stock. 

All these conditions, together with the abnormal price of 
every commodity the retailer sells, make it necessary for 
him to invest a large amount of capital, which means a 
vast additional expense. Here, gentlemen, is our danger. 
Many of the small wholesalers are going out of the legiti- 
mate wholesale business and are buying from the other 
wholesalers in car lots and selling direct to our retail trade. 
They thus avoid the expense of maintaining a retail yard, 
they have no insurance, taxes or labor bills to settle, and 
they avoid paying the hundreds of dollars of interest which 
we must pay to maintain our excessive stocks at these 
abnormal prices. The result will be that if the wholesalers 
recognize them as legitimate trade, they certainly can under- 
sell us, and if carried to the extreme many of the retail 
lumber yards will be a thing of the past and a joy forever. 

Certainly the retail lumber yard has a legitimate field, 
and is an absolute necessity to the consumer, but if the 
retailer is deprived of all the large contracts by these semi- 
wholesalers, his business will be so limited that he must 
either get an exorbitant price for his smaller sales or retire 
from the field. The loss of a retail lumber yard would 
certainly be a loss to any community, as the proximity of a 
lumber yard always leads, on account of the convenience, to 
a vast amount of building. 

Thus the semiwholesaler is not only an enemy to us as 
retailers but is just as great an enemy to the consumer, as 
a whole, for what is saved by the large consumer who is 
most able to pay, must be made up for by the small con- 
sumer who can ill afford the extra charge which he would be 
compelled to pay under the new conditions. 


Business In Jeopardy. 


Now, gentlemen, there is a fight before us. Our retail 
lumber business is seriously menaced, and we need the sup- 
port of every retailer in the state to combat these condi- 
tions. Whether many of us survive or not depends upon 
the attitude taken by our friends the wholesalers. : 

Gentlemen, does it not behoove us to support our organl- 
zation? Can we not well afford to finance it, to work for 
its enlargement and to take a keen interest in its welfare? 
The stronger our organization the more respect will we 
awaken in the minds of our friends the wholesalers, and 
the less liable will they be to do anything to injure our 
business. 

During the last season we have had a Dp mmc sub- 
mitted to our association which we should consider most 
carefully. Certain wholesalers wished to sell direct to the 
consumer, and to allow to the resident dealers a commission. 
This is only a more gentlemanly process of driving the 
retailer out of business. How long do you suppose these 
wholesalers would continue to pay us tribute after they had 
become established? We would simply be selling our birth- 
right for a mess of pottage. The very fact that the associa- 
tion was consulted by these people shows that they did not 
wish to act contrary to the wishes of the association, and 
is one of the strongest proofs of the influence of the 
association. 

Duties of the Association. 

Now again the fight — earried on to compel the 

railroads to give to the people their rights suggests what 


may be done by us as an association. We should watch 
carefully both state and national legislation, and see that 
no laws are passed which are detrimental to our interests, 
and if such laws come up their passage should be prevented 
by every means possible. We should examine carefully the 
present laws which directly affect us as lumber dealers, such 
as the lien laws, the bankrupt law, the employers’ liability 
law, and if we find that they are not what they should be 
we should take steps to have them revised or repealed. 

This important work of the association has not perhaps 
been sufficiently emphasized, but it certainly seems that it 
is all important, and that our interests should be carefully 
looked after both at Albany and Washington. 

Gentlemen, the future of the association and the benefits 
to be derived from it depend wholly upon ourselves. As 
each of us strives to make his own business a success, so 
let us all unite to make the association a success, and as 
it becomes more powerful so will our business interests as 
retailers be better protected. 


Secretary Wilson-Jones’ Report. 
At the conclusion of President Miller’s remarks G. 
Wilson-Jones, secretary and treasurer, made his report 
which follows: 


Before making detailed reference to the work that has 
been done, I wish to make a few general statements 
addressed more to the new members and those who have 
under advisement the question of becoming members than 
to those gentlemen who have been the backbone of the 
association since its organization. 

The Matter of Prices. 

In the first place this association has no interest in the 
matter of prices as an association. The secretary is not 
expected to keep informed upon this subject as one of his 
regular duties. If this association has any tendency in the 
matter of prices it is a bear rather than a bull tendency. 
As an actual fact the retail lumber dealer is not making 
the percentage of profit today with high prices that he did 
twenty or even less years ago with comparatively low 
prices. The capital required to stock and maintain a retail 
yard is so much greater now than formerly that many 
changes are certain to occur. 

At such an occasion it is natural to ask what we are 
getting out of our association. While it is easy to demon- 
strate what the association is doing, yet this service cannot 
always be figured out as you can figure the actual saving 
by using a certain improved machine. Furthermore, unlike 
the service of a machine, every retailer is benefited whether 
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he is a member or not, while of course not to so great an 
extent as a member, nevertheless to a sufficient extent to 
make the association a very valuable asset to every man 
in the lumber business or about to engage in it. For 
instance, suppose you had no means of knowing whether 
your competitor would be your townsman or the wholesaler, 
how could you figure to make any money? If your com- 
petitor is your townsman he is under expenses practically 
identical with your own. If your competitor is the whole- 
saler, how can you by any manner of means make your 
figure match his? If the association does not on this point 
benefit every retailer every time he figures on a job, whether 
member or not, then we must take leave of common sense 
and admit that the lumber business is run on lines of 


insanity. 
Chance for the Old Member. 


At this juncture the old member can do himself good 
and help the association by explaining to his neighbor who 
is not a member that he is actually accepting a service 
worth hundreds of dollars a year for which he is not only 
not paying a cent, but is really throwing the weight of his 
personality against. When we consider the cost of member- 
ship even in the $10 towns we are surprised at its cheap- 
ness. Ten dollars a year means even less than three cents 
a day. What retail lumber dealer in this or any other 
state would stand up before us here today and say he does 
not believe the association is worth three cents a day to 
him? Yet this is what hundreds are practically doing when 
they refuse to unite with us and make the association a 
unanimous force of improvement to the lumber business. 

Some of my replies to members who make complaints have 
been far from satisfactory to me, and no doubt just as 
unsatisfactory to the members. This has been especially so 
when the complaint was against another member. You can 
readily understand how difficult it is to gain a new member 
and hold him if one of the first things he encounters is 
sharp competition from a fellow member. Most of us feel 
that membership means something in the way of courtesy. 


Gratifying Growth. 


The record of growth of our membership is very gratify- 
ing. When I became secretary we had seventy-two actual 
paid memberships. This little group of seventy-two has not 
varied in its makeup except as some of the firms have gone 
out of business, but the bulk of them remain, the old guard 
of the association. It is to them I look for money when 
the regular dues fail to cover the expenses. These firms 
have been members since our organization in 1894, and 
know what it means to do without an association, therefore 
they are willing to make sacrifices to maintain one. It is 
time the more than 200 additional members stood back of 


this group in the financing of the organization. I am glad 
to say some do, but the bulk of the members go on the 
assumption that if their dues are paid there can be nothing 
to worry about. I would like to mention the individual 
firms and the amounts they contribute, but they would not 
tolerate this. I can say, however, that each year since I 
have been secretary, several hundreds of dollars have been 
raised by members of this old guard that every retailer in 
the state might have the benefit of an association that was 
wideawake, aggressive, and able to cope with the situation. 
_It certainly is cause for congratulation that our associa- 
tion has grown so steadily and rapidly. There have been 
no spasmodic increases, but a constant growth that shows 
no signs of ceasing. 
Financial Condition. 

_ While the amount of money handled by me as treasurer 
is very small, and while I do not think any of you feel 
that I am liable to abscond with it, nevertheless I think it 
would be a good thing if the treasurer were required to give 
a bond for whatever amount a committee of the members 
may decide. I ask this for the reason that we are growing 
rapidly, and shall grow even more rapidly during the coming 
year than during the last two years, and there is always 
likelihood of some one raising the question as to the use 
of money contributed. 

During the year just closed the association suffered the 
loss by death of the following members: James I. Young- 
love, W. L. Scott, M. J. O’Donnell and H. J. Baldwin. 

I think it is cause for congratulation that the retail 
dealers, irrespective of membership in the association, in 
Binghamton and Lestershire, should have considered it 
worth while to invite the association to meet in their city 
and then finance the whole affair, so that all the secretary 
had to do with it was to get the people there. The 
magnificent manner in which the members responded speaks 
volumes for their appreciation. It is the first time in the 
history of the association that such a thing has been done, 
and I hope it will be simply the beginning of what ought 
to become a custom. The small number who contributed to 
the success of this meeting shows that it is not necessary to 
hold the convention in a town where there are twenty or 
thirty lumber dealers, wholesalers as well as retailers. 

After the secretary’s report it was unanimously voted 
that the fourteenth annual convention be held in Buf- 
falo, 1908, the exact date to be decided on by the offi- 
cers at a meeting to be held in the future. 

After a day of business at which time much work 
was accomplished, the delegates assembled in the con- 
vention hall at the Bennett, where a social session was 
held. There was an abundance of cigars and luncheon 
and other refreshments were served. An orchestra played 
and an entertaining vaudeville by the artists from the 
Armory theater was given. The members occupied 
seats at long tables placed down the room and the 
stage was built at the head of the room, which was 
attractively decorated with flags, bunting and cut flow- 
ers. The programs were printed on shingles and kept 
by many as novel souvenirs. During the evening nearly 
300 members of the association and friends attended 
the vaudeville. 


FRIDAY’S SESSION. 


The business session Friday opened with an address 
on ‘‘Louisiana Red Cypress,’? by Fred J. Davenport, 
of the Cypress Selling Company, and was followed by 
a discussion of lumber insurance by H. Bilietter, of the 
Lumber Underwriters of New York city. S. L. Hunt- 
ington, of the Lumber Insurers’ General Agency, also 
gave au address. 

An invitation was extended to the convention on 
behalf of the lumber dealers and the Chamber of 
Commerce of Elmira to meet in that city next year, but 
an overwhelming vote cast for Buffalo will find the 
convention there next year, the exact date to be de- 
cided on later. A vote of thanks was then extended 
to the lumber dealers of Binghamton and Lestershire 
for the fine entertainment given the delegates. 

Early in the day the matter of electing officers for 
the ensuing year was brought up. R. B. Overbaugh 
and D. D. Nellis were candidates for president. George 
Wilson-Jones was the only one in the race for secre- 
tary and little strife remained in the other offices. To 
disposé of this matter and other business committees 
were appointed as follows: 

Committee on nominations—S. W. Sherwood, T. J. Her- 
rick and Mr. Forbush. 

Auditing committee—William Patterson, R. B. Overbaugh 
and 8S. R. Hatfield. 

Committee on resolutions—B. H. Beach, Spencer Kellog 
and D. D. Nellis. 

Nominations are Made. 


The committee on nominations made the following 
report: 

For president—D. D. Nellis, of Utica, and D. B. Over- 
baugh, of Saugerties. 

For vice president—F. M. Dain, of Peekskill, and W. A. 
Taylor, of Vernon. 

For directors—Thomas Blanchard, of Buffalo; J. W. 
Bought, of Chatham; George Heller, of Theresa, and D. F. 
Madigan, of Dunkirk. 

The officers for 1907-8 are: President, R. B. Over- 
baugh, of the Saugerties Coal & Lumber Company, 
Saugerties; vice president, F. M. Dain, of the N. 
Dain’s Sons Company, Peekskill; secretary and treas- 
urer, George Wilson-Jones, Utica; directors, Thomas 
Blanchard, of the Smith-Blanchard Lumber Company, 
Buffalo; J. W. Boright, of the Boright Lumber Com- 
pany, Chatham; George Heller, of Heller & Shelley, 
Theresa, and M. F. Madigan, of Madigan & Co., Dun- 
kirk. 

_ The most important matter taken up at the conven- 

tion was the proposed amendment to the law governing 
the transportation of freight as embodied in the fol- 
lowing act: 

SecTion 1. Chapter five hundred and sixty-five of the 
laws of 1890, entitled “An act In Relation To Railroads.” 
constituting chapter thirty-nine of the general laws, is 
hereby amended by inserting therein the following new sec- 
tions 48-a, 48-b, 48-c and 48-d and to read as follows: 

Sec. 48-4. CHARGE For Car Service. Railroad compa- 
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nies may charge and collect car service charges at the rate 
of one dollar per day of twenty-four hours, or fraction of 
a day, on all cars not loaded or unloaded within the free 
time allowed for unloading or loading the same and delivery 
to the railroad company by the shipper of instructions for 
forwarding. The railroad company shall, however, refund 
charges collected for stormy days or when the railroad com- 
pany is responsible for the failure to load or unload a car 
within the free time. Free time for loading or unloading 
shall be allowed as follows: Computing from seven o’clock 
ante meridian of the day following or of the car and 
receipt of notice thereof by the party entitled thereto; on 
ears of coal and coke and fertilizers, seventy-two hours if 
the car contains not over thirty net tons, if over thirty net 
tons eighty-four hours; on cars of other freight, forty-eight 
hours if the car contains not over twenty net tons, if over 
twenty net tons sixty hours. When a car is placed after 
twelve o’clock, noon, of any be the free time shall be com- 
puted from noon of the day following placing and receipt of 
notice thereof. 


Time Allowed for Supplying Cars. 


Sec. 48-B. FURNISHING Cars. When a shipper who is 
not indebted to it for prior car service charges makes oral 
or written application to a railroad company for a car or 
cars, other than cars of designated marks or of unusual 
construction, hight, length or capacity, to be loaded with 
any kind of freight embraced in the tariff of said company, 
stating in said application the character of the freight and 
its final destination, the railroad company shall furnish such 
car or cars within four days from seven o’clock ante merid- 
ian of the day following such application, not including 
Sundays or legal holidays; or when the shipper making such 
application specifies a future day on which he desires to 
make a shipment, giving not less than four days’ notice 
thereof, computing from seven o’clock ante meridian the 
day following such application, not including Sundays or 
holidays, the railroad company shall furnish such car or 
cars on the day specified in the application, provided that 
when the application is in writing and states that the car 
is desired for the shipment of perishable freight the rail- 
road company shall furnish a suitable car or cars, includ- 
ing refrigerator cars if required, within two days and in 
such cases the railroad may require a deposit of two dollars 
for each car so ordered, to be retained as a forfeit in case 
the car is not loaded, to pay trackage; if the car is loaded 
then the said two dollars shall be refunded to the shipper 
with the bill of lading. To facilitate the making of the 
application in writing, every railroad doing business in this 
state shall provide suitable blanks for that purpose to be 
kept at all freight offices. For every failure to furnish such 
ear or cars, the railroad company so failing shall forfeit and 
pay to the shipper applying therefor damages at the rate 
of one dollar per car per day or fraction of a day, for the 
time during which the railroad shall remain in default in 
the performance of the duties herein required, upon demand 
in writing made within thirty days thereafter by the ship- 
per, and the railroad company shall make payment within 
thirty days after demand. 

Sec. 48-c. FORWARDING CARS, NOTICE TO CONSIGNEBR. 
When freight embraced within its tariff has been loaded into 
a car furnished by a railroad or a car loaded with such 
freight is tendered to any railroad company at any station, 
junction, connecting or terminal point on its lines, and cor- 
rect shipping instructions given, the railroad must imme- 
diately receive the same, issue and deliver to the shipper 
bills of lading therefor, and computing from seven o'clock 
ante meridian of the day following receipt, the car must be 
earried forward and transported to the point of destina- 
tion at the rate of not less than fifty miles per day of 
twenty-four hours. On arrival at destination, all cars shall 
be placed at an accessible place for unloading within twenty- 
four hours after their arrival, except at local stations hav- 
ing not more than one team track siding, where they shall 
be placed by the train on which they arrive. Railroad com 


panies shall, within twenty-four hours after the arrival of 
a car, give notice to the consignee or person designated in 
the shipping instructions as entitled to such notice, of the 
arrival thereof, with the weight and amount of freight 
charges due thereon, the letters or initials and number of 
each car, and if transferred in transit, the letters or initials 
and number of the car in which the freight was originally 
shipped. Such notice shall be given in writing by personal 
delivery or by leaving the same at the business office of the 
party entitled thereto, by mail, or by telephone when the 
party entitled thereto has a telephone in his place of busi- 
ness, followed by written notice. For every failure to 
receive car freight and issue bills of lading therefor, or to 
transport . car, or to place it, or to give notice of its 
arrival, in the manner and within the time prescribed by 
this act, the railroad company so failing shall in each case 
forfeit and pay to the shipper or consignee or person whose 
interest is affected damage at the rate of one dollar per 
day or fraction of a day, for the time during which the rail- 
road shall remain in default in the performance of any duty 
herein required, and also all loss or damage sustained by 
such person by reason of any such failure, and the railroad 
company shall make such payment within thirty days after 
written demand therefor. The time during which the move- 
ment of freight was actually suspended on account of acci- 
dent or any cause not within the power of the railroad to 
= shall not be counted or computed against the rail- 
road. 

Sec. 48-p. CoMMON LAW RIGHTS AND LIABILITIES Nor 
AFFECTED. All the common law liabilities of railroad com- 
panies and all the common law rights and remedies of ship- 
pers shall remain in full force and effect the same as though 
this act had not been passed and this act is hereby declared 
to be supplemental thereto. 

Sec. 2. This act shall take effect July 1, 1907. 


The movement for legislation of this kind began in 
1905 and resulted in the passage of the Steele bill, 
which was vetoed by Governor Higgins. The associa- 
tion purposes to place in the hands of every shipper 
and receiver of freight in each assembly district a 
copy of this bill which already has been introduced 
in the legislature and each shipper is urged to write 
his senator and assemblyman urging the use of all 
proper influence in favor of this legislation. The pro- 
visions of the bill are believed to be entirely reason- 
able and it is thought that the proposed amendment 
will obviate tne objections made by Governor Higgins 
to the Steele bill. 

The Mail Order Question. 


The members paid particular attention to the ad- 
dress of Fred J. Davenport, of New Orleans, represent- 
ing the Cypress Selling Company, referring to a mail 
order house which had written to his concern relative 
to the purchase of large quantities of lumber. Mr. 
Davenport first stated that his company rejected the 
proposition of Sears, Roebuck & Co., and then went 
on to advise the wholesale lumber dealer to sell to the 
retailer only. The retailer’s credit can be ascertained, 
and much trouble saved in the matter of collections, 
whereas in selling to contractors and consumers a 
much greater risk is taken. Mr. Davenport went on 
to state some of the methods employed by large mail 
order houses in dealing with manufacturers. The first 
year’s proposition to the manufacturer for his entire 


output is a rosy one, and it seems like poor business 
policy to refuse it. The second year’s prices are 
squeezed down a trifle, and the third year still more. 
By the fourth year there is no alternative for the 
manufacturer except to sell his factory, because he has 
lost his standing among the retailers and must sell at 
the mail order firm’s terms or go out of business. 

During the temporary absence of the secretary the 
matter of his salary was taken up for discussion and 
a recommendation was unanimously made that the 
board of directors increase his salary to $1,200 a year, 
and also to give him the receipts from what new mem- 
bers he may be able to obtain during the coming year, 
provided that the total amount shall not exceed $1,500. 

As the association had already voted to hold the 
next convention in Buffalo, it was voted to instruct 
the secretary to reply to the letter of invitation from 
the Elmira Chamber of Commerce and city officials, 
thanking them for their offer. 

Adjournment was then taken and at a subsequent 
session of the board of directors N. A. Tyler, of Ver- 
non, was elected a director to succeed Mr. Overbaugh, 
advanced to president, and E. M. Cameron was chosen 
in place of Mr. Dain. The directors indorsed the 
action of the convention, increasing the salary of 
Secretary George Wilson-Jones. 

At 9 o’clock Friday evening the members of the 
association, numbering 297, and several friends gath- 
ered for the annual banquet. The first feature was 
a brief address by Mayor H. H. Woodburn, of Bing- 
hamton, who said that he felt safe in turning over 
the keys of the city to the lumbermen, especially as 
he was doing it on the eve of their departure from 
the city. He told them how Binghamton appreciated 
their presence in the city and expressed a hope that 
all had enjoyed the two days’ stay here. 

After the elaborate dinner had received proper at- 
tention and with the cigars came the introduction of 
S. H. Beach, of Rome, N. Y., as toastmaster, and after 
a few words in a serious vein regarding the foolish- 
ness of the lumber trust charges of Senator Kittridge, 
of South Dakota, Mr. Beach called on the lumbermen’s 
trio, Messrs. McNulty, Bagg and Slater, of the Christ 
chureh choir, for several songs, which were received 
with much applause. 

Before calling on ‘‘Bobbie’’ Clark for a topical 
song to the tune of ‘‘The Good Old Summer Time,’’ 
Mr. Beach read a number of ‘‘fake’’ telegrams which 
created no end of amusement. 

Peter Kemper, jr., of Newark, a lawyer who recently 
quit the legal profession for the lumber trade, said 
some things of a serious nature about his new busi- 
ness and his trials as a beginner and then told some 
good stories. 

The members of the association and other lumber 
concerns represented at the convention were: 
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O. D. Greene, jr., Adams. 

Blakeslee Lumber Co., Albany. 
Cameron & Hawn, Albany. 

J. Kurtz, jr., & Wend, Albany. 

J. M. Ellis, Alexandria Bay. 
Edward G. Crannell, Altamont. 

S. S. Babcock & Co., Amagansett. 
Amsterdam Lumber Co., Amsterdam. 


Mohawk Valley Lumber Co., Amsterdam. 


H. P. Benton, Andover. 
A. 8. Pierson, Apex. 
Arcade Planing Mill Co., Arcade. 
3roadbrooks & Ranger, Attica. 
Auburn Lumber Co., Auburn. 
Clark Lumber Co., Auburn. 
M. D. Greene, Auburn. 
Cc. A. Porter & Son, Auburn. 
R. J. Rogers Lumber Co., Auburn. 
S. G. Lyon & Bro., Aurora. 
Charles Oper, Ava. 
Cc. H. Streever, Ballston Springs. 
Charles Wood & Co., Babylon. 
L. C. Lum, Barker. 

Pender & Byrnes, Basom. 
Batavia Lumber & Coal Co., Batavia. 
W. T. Mylcrane, Batavia. 
Jones Bros. & Parker, Bath. 
Bartlett & Co., Binghamton. 
Ensign Lumber Co., Binghamton. 
C. D. Middlebrook & Son, Binghamton. 
A. Roberson & Son, Binghamton. 
Tooley & Wilkinson, Brockport. 

E. M. Hager & Sons Co., Buffalo. 
Beyer, Knox & Co., Buffalo. . 
Charles Boller & Sons Co., Buffalo. 
B. Brady, Buffalo. 

Builders’ Planing Mill Co., Buffalo. 
M. A. Cwiklinski, Buffalo. 
Dohn, Fisher & Beyer, Buffalo. 
Huntington & Finke Co., Buffalo. 
John Hutzler, Buffalo. 
D. Y. Leslie, Buffalo. 
MeNeil Lumber Co., Buffalo. 
Montgomery Bros. & Co., Buffalo. 
William Neubecker, Buffalo. 
Smith-Blanchard Lumber Co., Buffalo. 
Whissel Lumber Co., Buffalo. 
George M. Zimmerman, jr., Buffalo. 
W. D. Dibble, Byron. 

y. H. Brownell, Caledonia. 
Martin Herman, Callicoon. 
T. BE. McConnell, Cambridge. 
M. L. Smith Lumber Co., Canajoharie. 
Frank R. Beecher, Canandaigua. 
Alexander Davidson, Canandaigua. 
George T. Thompson, Canandaigua. 
Barrett Lumber Co., Canastota. 
The Elitsae Manufacturing Co., Castile. 
J. A. Foote & Co., Catskill. 
W. E. Lampman, Catskill. 
Rich & Easton, Cattaraugus. 
W. M. Davis Lumber Co., Cazenovia. 
Bishop & Hallock, Center Moriches. 
Robert Haviland, Chappaqua. 
Boright Lumber Co., Chatham. 
Chester Partholomew, Chittenango. 
F. W. Potter & Co., Churchville. 
Otis Brooks Lumber Co.. Clayton. 
J. G. Atwater & Son, Clear View. 
Cc. A. Sloan, Clyde. 
W. H. Ladue’s Sons, Cold Springs. 
J. F. Brady & Co., Cooperstown. 
Corning Building Co., Corning. 


H. F. Benton Lumber Co., Cortland. 

Croton Docks Co., Croton-on-Hudson. 

S. R. Lown, Cuba. 

Bryant Furniture Co., De Ruyter. 

Despatch Lumber Co., Despatch. 

Goble Bros., Dundee. 

Madigan & Co., Dunkirk. 

M. J. O'Donnell & Co., Dunkirk. 

O. G. Brian, Dykemans. 

Todd & Gurney, Earlville. 

East Hampton “umber & Coal Co., East 
Hampton. 

E. L. Ackerman, Edmeston. 

Bailey & Deyo, Ellenville. 

lk. E. Hudson & Sons, Ellisburgh. 

Doane & Jones Lumber Co., Elmira. 

Fairport Lumber Co., Fairport. 

Cc. F. Aldridge, Fishkill Landing. 

Charles C. Kellogg & Sons Co., Frankfort. 

Mohawk Valley Lumber Co., Fultonville. 

Colson & Carpenter, Geneseo. 

N. W. & C. D. Neff, Geneseo. 

R. J. Rogers Lumber Co., Geneva. 

Kendrick & Brown Co., Glens Falls. 

Burr Brothers, Gloversville. 

Charles J. Holden, Gloversville. 

c. L. Hunt & Co., Golden Bridge. 

Gouverneur Lumber Co., Gouverneur. 

John W. Jones, Groton. 

Hamilton Lumber Co., Hamilton. 

Clark & Bennett, Haverstraw. 

Cc. R. Snell, Herkimer. 

H. L. Tuttle, Henrietta. 

Julius Augustin, Hicksville. 

W. O. Church, eT Falls. 

George Cromwell, Highland Mills. 

Maxson & Starin, Homer. 

M. & 8. Pierce, Honeoye Falls. 

E. A. Ham, Hunter. 

Charles C. Kellogg & Sons Co., Ilion. 

L. C. Bradley & Co., Interlaken. 

Driscoll Bros. & Co., Ithaca. 

Lyndon Lumber & Supply Co., Jamestown. 

Louis F. Shedd, Jamestown. 

J. I. Younglove, Johnstown. 

H. W. Palen’s Sons, Kingston. 

W. A. Barlow & Co., Lacona. 

S. H. Nash, Lafargeville. 

J. C. Weil, Lancaster. 

F. C. Rogers, Le Roy. ; 

Lestershire Lumber & Box Cu., Lestershire. 

Liberty Lumber Yard, Liberty. 

Andrew Little, Little Falls. 

James Clifford & Bro., Lockport. 

Murphy Brothers, Lockport. 

A. P. Covert, Lodi. 

Parker & Moore, Lowville. 

William Bray, Lyndonville. 

G. W. Sloan, Lyons. 

J. S. Burgess, Marathon. 

A. A. Clark & Son, Marion. 

Marlboro Manufacturing & Supply Co., 
Marlboro. 

W. L. Pratt, Massena. 

D. F. Madigan & Co., Mayville. 

Orcutt & Porter Co., Mechanicville. 

L. & G. Crouse & Co., Memphis. 

William O’Donnell, Medina. 

Rowley & Eddy, Medina. 


Mexico. 
G. Myron Allen, Middle Granville. 
Rowley & Eddy, Middleport. 
Swift Brothers, Millbrook. 


Sarah E. Requa, Monsey. 

Walter Pease & Co., Morton. 

Young, Halstead & Co., Mount Kisco. 
Mount Morris Lumber Co., Mount Morris. 
Hutton Bros., Nanuet. 

A. C. Bartle, Newark. 

S. N. Keener, Newark. 

Wilcox Bros., Newark Valley. 

W. H. Baldwin, New Baltimore. 

Cc. A. Hawkins, New Berlin. 

Db. G. Cameron, Newburgh. 
Newburgh Lumber Co., Newburgh. 


Newfane Basket Manufacturing Co., New- 


fane. 
A. P. LeFevre, New Paltz. 


J. A. Mahlistedt Lumber & Coal Co., New 


Rochelle. 
Goldsmith & Tuthill, New Suffolk. 
Citizens Lumber Co., Niagara Falls. 
Haeberle Lumber Co., Niagara Falls. 
Wicker Lumber Co., Niagara Falls. 
W. G. Palmer, North Tonawanda. 


Thompson, Hubman & Fisher, North Tona- 


wanda. 
Northport Lumber & Coal Co., Northport. 
J. A. Willard, Northvilie. 
KE. J. Elliott, Norwich. 
W. L. Seott Lumber Co., Norwich. 
George Wheeler, Norwich. 
Gregory & Sherman, Nyack. 
W. H. White & Co., Nyack 
A. A. Grinnell Co., Inc., Oasfield. 
G. A. Marcellus, Oneida. 
Ogdensburg Coal & Towing Co., Ogdens 
burg. 
Proctor Manufacturing Co., Ogdensburg. 
N. H. Briggs & Sons, Oneonta. 
Young, Beach & Maher, Ontario. 
W. C. Nye & Co., Oriskany Falls. 
Washburn & Todd, Ossining. 
Kinne Bros., Ovid. 
LeRoy C. Bradley, Ovid Center. 
Farmers’ & Builders’ Supply Co., Owego. 
Charles H. Church, Oxford. 
E. Bailey & Sons, Patchogue. 
William A. Serven, Pearl River. 
N. Dain’s Sons Co., Peekskill. 
W. M. Patteson, Penn Yan. 
Potter Lumber Co., Penn Yan. 
C. & A. Schneckenburger, Perry. 
Seymour pee os Phelps. 
Walsh & Reichling, Piermont. 
H. R. Taylor, Pine Bush. 
Wadhams & Whitlock, Pittsford. 
Cornell Lumber Co., Pleasantville. 
H. 8S. Selheimer, Point Breeze. 
Richard Warren & Sons, Port Byron. 
O. T. Fanning & Co., Port Jefferson. 
Arnold Lumber Co., Poughkeepsie. 
S. H. Morris Lumber Co., Ransomville. 
Ravena Lumber Co., Ravena. 
Frederick W. Lee, Red Hook. 
Cook & Smith, Redwood. 
John Jones, Remsen. 
T. J. Herrick, Rhinebeck. 
J. E. Crandall, Ripley. 
Ik. A. Comstock & Co., Rochester. 
Cc. T. Crouch & Son Co., Rochester. 
Genesee Lumber Co., Rochester. 
German-American Lumber Co., Rochester. 
Hollister Lumber Co., Rochester. 
Lyell Avenue Lumber Co., Rochester. 


John Miller, Rochester. 


William B. Morse Lumber Co., Rochester. 
Otis Lumber Co., Rochester. 

Palmer Lumber Co., Rochester. 

helps & Fletcher, Rochester. 

Beach Lumber Co., Rome. 

Edward Comstock, Rome. 

W. J. Turck Co., Rondout. 

Isaac Hicks, Roslyn. 


J. D. Hicks & Co., Roslyn. 

W. J. Cruickshank, Salem. 

}ranch & Callanan, Saranac Lake. 

Trombley & Carrier, Saranac Lake. 

ik. R. Todd, Saratoga Springs. 

Finger & Lewis, Saugerties. 

Saugerties Coal & Lumber Co., Saugerties. 

A. W. Evans, Savannah. 

—— & Hotchkiss Lumber Co., Schenec 
tady. 

Peckham, Wolf & Co., Schenectady. 

Veeder & Brown, Schenectady. 

(. J. Cameron, Schuylerville. 

Silver Springs Manufacturing Co., Silver 
Springs. 

M. L. Siver & Co., Sidney. 

Hampton Lumber Co., Southampton. 

Goldsmith & Tuthill, Southold. 

J. B. MeCabe & Son, Spencerport. 

Smith & Burr, Spring Valley. 

Ilerbold & Kessler, Springville. 

ik. R. Potter, Stephentown. 

DD. T. Bales & Son, Stony Brook. 

Whritner Lumber Co., Suffern. 

George G. Kenyon, Syracuse. 

k. M. Klock & Sons, Syracuse. 

Mann & Hunter Co., Syracuse. 

Taylor & Crate, Syracuse. 

Tannersville Lumber & Coal Co., Tanners 
ville. 

Heller & Sheley, Theresa. 

J. H. Feroe’s Sons, Tivoli. 

J. D. Spicer & Co., Troy. 

Madden Lumber Co., Troy. 

William Hazard, Trumansburg. 

Muller & Son, Truxton. 

Wooster & Mott, Union Hill. 

Charles C. Kellogg & Sons Co., Utica. 

Nellis, Amos & Swift, Utica. 

Philip Thomas’ Sons, Utica. 

Kdwin Dewey Howe, Valatie. 

N. A. Tyler, Vernon. 

LD. C. Dominick, Walden. 

Vannakin, Nichols & Kroeger, Walton. 

J- O. Garretsee, Warsaw. 

3. G. Galloway, Warwick. 

B. F. Vail, Warwick. 

Edwin Clark, Waterloo. 

Smith A. Waterman, Watervliet. 

James P. Drake, Watkins. 

H. J. Baldwin & Son, Waverly. 

R. Young & Bros. Co., White Plains. 

Denton & Waterbury, Whitesboro. 

Wilson Lumber Co., Wilson. 

Yerks & Co., Yonkers. 

John J. Roake & Son, Yorktown Heights, 

Oak Duke Lumber Co., Wellsville. 

S. F. Hanks, Wellsville. 

Westfield Lumber & Coal Co., Westfield, 

Cowen & Co., White Plains. 

John Brown, West Coxsackie. 

George S. Weeks, West Winfield. 

A. N. Martin & Bro., Webster. 
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RETAIL LUMBERMEN OF THE OLD BAY STATE IN ANNUAL CONVENTION. 


Business and Pleasure Combined in One Day’s Sessions—Prosperous Conditions in Retrospect and Prospect—Features of a Successful Banquet. 


WorceEsSTER, MAss., Feb. 16.—The sixth annual meet- 
ing and banquet of the Massachusetts Retail Lumber 
Dealers’ Association took place today in the Bay 
State house. In every respect it was as brilliant a 
success as the annual gatherings of former years. Be- 
tween 150 and 200 of the retail and wholesale lumber 
dealers of the old Bay state fraternized enjoyably 
after the business session, discussed business and those 
matters which are of mutual interest to both, partook 
of an-excellent dinner and for the time buried all 
differences, if there were any, and altogether had a 
good social time. 

President C. P. Chase, of Springfield, presided, and 
was honored with an election to succeed himself as 
the head of the association. A similar compliment 
was paid George A. Denison, of Springfield, who has 
been the efficient secretary of the association the last 
year, and who now enters upon his second year as 
a paid secretary of the association. 

Mareus L, Foster, of Worcester, who has been close- 
ly allied with the active work of the association from 
its inception, was reélected treasurer. 

The annual reports of the officers spoke of the 
magnificent work done in a tangible increase in mem- 
bership, an increase from forty-six to seventy-four 
in active membership, while there was a gain from 
nineteen to twenty-five in the associate membership. 
This report makes the Massachusetts Retail Lumber 
Dealers’ Association the strongest of its kind in the 
New England states. 

At the business sessions discussions of vital im- 
portance to the members took place on such subjects 
as scalping, the lien laws and others. The after- 
dinner oratory was well sustained by Senator A. M. 
Taft, of the Massachusetts legislature; Rev. Dr. Wil- 
yard Scott, pastor of Piedmont church, Worcester, 
and a strong favorite with the lumber dealers because 
of his witty stories, and his honor, Mayor John T. 
Duggan, who also spoke to the lumbermen at last 
year’s banquet. 

The guests were a very happy crowd. Merriment 
reigned supreme. Chorus singing and story telling 
were intermingled in rollicking, jolly fashion, and 
when the annual function was over the party sepa- 
rated from the festal board with the fond wish that 
they might again renew acquaintance at the next an- 
nual meeting. 


THE BUSINESS SESSION. 


Soon after 10 a. m. the lumber dealers began to 
gather in the corridors of Worcester’s leading hotel. 
Handshaking was the order of the day as the busi- 
ness men in the lumber industry assembled for their 
annual festive oceasion from all over the state. It 
was nearly 11 o’clock before President Chase called 
the business men to order. 

The call for the meeting was read by Secretary 
Denison, after which he read the records of the last 
annual session, which were approved. 

President Chase next submitted his annual report 
as follows: 

President Chase’s Report. 


It is with great pleasure that I welcome you here today, 
to our annual meeting for the purpose of reviewing the 
work of the year, and to lay our plans for the coming year. 

The last year has been rather a strenuous one for the offi- 
cers of the association, and they have given freely and 
willingly of their time and money whenever the necessity 
for same has arisen. 

In 1902 we had forty active members. In 1906 we had 
forty-six active members and seven associate members. At 
the present date we have seventy-four active and twenty- 
six associate members, showing a substantial growth from 
the beginning. 

While this growth is very gratifying to us all, there are 
still many very desirable dealers in the state who have not 
as yet joined the association and whom we want with us. 
I feel that the growth of the association, and the interest 
manifested in it by its members, should be sufficient proof 
to all those remaining outside that the association has come 
to stay and that it is for their interest to give it their sup- 
port. 

At our last annual meeting, you will remember, we voted 
to try the experiment of having a secretary who was in no 
way connected with the lumber business, and I am convinced 
that it was good business policy, and that the results shown 
must recommend it to you. You elected George R. Denison 
as secretary, and he has worked hard and faithfully to push 
every measure suggested by the president and directors. He 
has also worked your president harder than was anticipated, 
as he has communicated almost daily with me, either per- 
sonally or by wire, trying to learn the difference between 
barn boards and base boards. Notwithstanding this I wish 
to publicly thank him for his uniform courtesy and helpful- 
ness. 

I also wish to express my appreciation of the loyal sup- 
port of the board of directors, nor do I forget the quick 
and cheerful response of all the members of this association 
whenever called upon financially for support, and I assure 
you it has been appreciated. 

I forbear taking any more of your time at present, as 
your secretary has a detailed report to make on the several 
matters that have come up for action the past year. 


Several changes were made in the bylaws, after 
which Secretary Denison submitted a verbal report 
of his work during the year. He said in part: 


The active membership has increased from forty-six to 
seventy-four, with twenty-five associate members, the latter 
showing a gain of six. During the year there has been one 
resignation and there are but five members in arrears for 
dues. This increase is very gratifying but by no means 
satisfying, because there are eligible men in this district 
sufficient to bring the total up to 100. The secretary will 
do all that is possible to bring them into membership, but 
he needs the codperation of the members. 


Visiting Other Associations. 


_ The association has been represented at the annual meet- 
ing of the Rhode Island association by the president and 
secretary and at the meetings of the New York and Connecti- 
cut associations, while the secretary represented the asso- 
ciation at the annual meeting of the Eastern States asso- 


ciation in Washington last spring. The secretary also spent 
a pleasant evening with the Berkshire Lumber Ciub, a wide- 
awake association, and that is a suggestion for every group 
of lumber dealers in each district to organize in a similar 
way. The principal purpose of their meetings was sociabil- 
ity, where the dealers could gather together and know each 
other, and in a business sense their coming together is 
undoubtedly of much value. 

The secretary has during the year visited nearly every 
member of the association at his yard, and a very consid- 
erable number of dealers who are not members for the pur- 
pose of inducing them to join. 


Studying Local Conditions. 


Another purpose was to familiarize the secretary with the 
local conditions and to get acquainted with the men, so that 
if any question came up it could be handled intelligently. 
The secretary has found that this contact with the dealers 
has been of great value in a good many matters that have 
come up within the last few months. 

There have been few complaints of illegal sales by dealers 
during the year. Possibly there are a large number of 
wholesalers who do not approve of illegal selling, because 
they claim there is no profit in scalping. But there are 
some who do. In talking with President Davis in New York, 
he said that scalping had practically ceased in that dis- 
trict. He added that their people would not buy from the 
wholesalers who did that. And I would say to you, “Go 
a do likewise,” and that is the whole remedy for 
scalping. 

Then there is another question: Why should the whole- 
saler be loyal to your interests unless you are loyal to him? 
By treating the scalper and the loyal man alike, you are 
tempting the loyal man. 


Contributed by Notables. 

Pliny W. Wood, of Worcester, spoke in highly com- 
mendatory terms of the work done by the new secre- 
tary, Mr. Denison. 

Z. C. Field, Milford, spoke briefly on the unfair 
methods of some business men and complained against 
the railroads which would not give information as to 
where carloads of lumber were. consigned when the 
address bore a fictitious name. 

President Chase referred to the manner in which 
he was instrumental in securing one member to join 
the association who was prior to that acting in a way 
detrimental te its interests. 

The secretary’s report was then approved of. 


Treasurer’s Statement. 

Marcus L. Foster, Worcester, submitted the report 
of the treasurer. It stated that the receipts for the 
year ended February 16 were $1,258.50, including 
a balance from previous year of $202.50, and that the 
expenses amounted to $1,138.33, leaving a balance in 
favor of the association of $150.17. This report, as 
well as those of the auditor, Charles Porter, of Spring- 
field, and Mr. Parmalee, of North Adams, was ac- 
cepted. 

On the motion of Pliny W. Wood the president, 
secretary and treasurer were appointed delegates to 
attend the annual session of the Eastern States Lum- 
ber Dealers’ Association. 

It was also voted that the president and secretary 
attend the meeting of the Eastern States association 
in Washington March 5 and 6, and that their expenses 
be paid by the association. 


Officers Unanimously Elected. 

Edwin Bradley, of Holyoke, reported this list of 
officers on behalf of the nominating committee: 
President, C. P. Chase, Springfield; vice president, W. 
B. Gaines, Greenfield; treasurer, Mareus L. Foster, 
Worcester; secretary, George A. Denison, Springfield; 
directors for three years, Edmund Wood, New Bed- 
ford; Charles K. Ferry, Pittsfield; L. A. Williston, 
Holyoke, to fill the unexpired term of W. B. Gaines; 
H. W. Sears, of Middleboro. 

The elections of these officers were made by a un- 
animous vote, after which President Chase extended 
his thanks to the members for the courtesy they had 
shown in electing him for the second time. 

The other members of the nominating committee 
with Mr. Bradley were Pliny W. Wood and Marcus 
L. Foster, of Worcester. 

President Chase announced that after adjournment 
of the business session there would be an informal re- 
ception, the president and secretary receiving, and 
he appointed these as the reception committee: Ed- 
mund Wood, New Bedford; Loren H. Nauss, Glouces- 
ter; Frank Lawrence, Boston, and Carl Ruggles, 
Springfield. 

Social Intercourse. 


During the hour and a half which elapsed between 
the close of the business session and the dinner hour 
at 2 o’clock, the members and their friends, the whole- 
salers, were invited to partake of what was called 
‘‘pink tea,’’? which had a very fascinating taste for 
the members, not found usually at functions of wo- 
man’s clubs. The punch bowl was much in evidence 
during the reception, and the interval provided the 
opportunity for the members to shake hands and have 
a good time in renewing acquaintanceship. 

Dinner was served in the large banquet hall of the 
hotel. The tables were arranged horseshoe fashion, 
and were laden with potted flowers and ferns. Dur- 
ing the dinner hour, the Light Infantry orchestra 
played a number of selections, and also led in singing 
popular songs. 

Dinner over, President Chase, in opening the post- 
prandial exercises, expressed the great pleasure it 
was for him to welcome the members and their friends 
once more. He expressed the great appreciation he 
felt because of the compliments which had been show- 
ered on him during the day for the work accomplished 
in’ 1906, and he hoped he would continue during the 


coming year to merit a continuance of the members’ 
confidence. 
Mayor Duggan’s Talk. 


Mayor John T. Duggan, who was the first speaker, 
and who attended the banquet last year, said it gave 
him more than ordinary pleasure to extend the greet- 
ing of the chief magistrate to them on that occasion. 
He said: 

The gates of our city are open to you, and we hope you 
will enjoy yourselves to the limit. It is good also to see 
by my side the mayor of a sister city, whom I have not had 
the pleasure of seeing here before, and I hope both he and 
every one of you will come to the municipal building and 
inspect it. Your president has told you that I do not know 
very much about the lumber business, but as a physician 
of twenty-five years’ standing I can say that I have helped 
to protect the “lumbar region,” and I have tried to do my 
duty both by plaster and liniment. 

I presume you have noticed the great drain that has been 
made upon the lumber areas of north and west Canada, 
which means that soon you will have nothing from that 
country. Half of the lumber cut in these forests goes to 
Great Britain, and the next greatest power for its use is 
that of the United States, and then Southern America, Japan 
and China. It takes but a few seconds with the saw to 
destroy what has taken years to grow. Great is the destruc- 
tion of these forests. Even man himself will pass away, 
and it will take only a few hype to pulverize his bones, and 
this planet will go on just the same. 

A Noble Work. 


The work in .which you are engaged is a noble one. I 
was born and have been brought up in this city, and I well 
remember the names of the men who were prominent in 
the lumber business in Worcester. They were good and true 
men. They fought our battles and swore by our flag, and 
many of them are lying in our graveyards today. They 
were Americans in soul as well as in name, and they stood 
for high citizenship. And you are the representatives of 
these men. 

You do good to come here on a Saturday afternoon and 
have a good time. A year ago I had the pleasure of being 
with you. I hope your association will prosper, and that 
every act of yours will be true to the great spirit of true 
citizenship which characterized those men who preceded you. 
(Loud applause.) 

Mayor W. E. Sanderson, of Springfield, spoke for a 


few minutes, expressing his pleasure at being present. 
Senator Taft’s Talk. 


The next speaker was Senator A. M. Taft, of Wor- 
cester. He spoke of the fact that the representatives 
and the legislators seldom knew what were the opin- 
ions of the manufacturers and the employers of labor 
on certain measures which come up for discussion at 
the state house until these measures are passed. He 
said they did not let their representatives know any- 
thing about it until the bill was passed. That he said 
was not the case with the Boston & Albany or with 
any great corporation which looks out that the laws 
which favor them are passed, and that those that are 
not favorable to them or that would be against their 
interests were killed. He said he was not saying that 
he would vote for eyery measure which he might be 
asked to vote in favor of, or that he would vote 
against every measure which he might be asked to 
vote against, but he added that to the lumber dealers 
and the metal trades association the time would come 
when they must see to it, if their business is to be 
protected by legislation, that legislation favorable to 
it is passed. ‘‘We do not know that bills adverse to 
the interests of the commonwealth are presented, and 
that it was not entirely proper these bills should go 
on the statute book. In buying your lumber you try 
to buy to the best advantage, and I warn you to find 
out that legislation which you need is passed, and if 
it is right and proper that it should be passed I am 
sure your representatives will give you that legisla- 
tion.’’ 

The last speaker of the day was Rev. Dr. Willard 
Seott. He is exceedingly popular with the lumber 
dealers and received very cordial applause when he 
rose to speak. He spoke for half an hour, in which 
some of his best jokes convulsed his hearers, and 
hardly had the sound of laughter subsided when the 
falling of a pin could be heard on the floor, so close 
was the attention paid to the words of wisdom and 
advice which fell from the good pastor’s lips. 

He said that the whole business of life for them 
was to know how to blend the aspirations of holiness 
in their hearts with the practical necessities of every 
day life—how to keep the Sabbath suitably and the 
Saturday strenuously, and from the same point of 
view. 

With a few closing words from E. W. McDuff, of 
the Rhode Island association, and a parting good- 
night from President Chase the meeting closed. 


Those Who Sat at the Tables. 


Mayor John T. Duggan, Worcester. 
W. B. Gaines, Franklin County Lumber Co., Greenfield. 
Senator A. M. Taft, Worcester. 
. W. Wood, jr., treasurer W. H. Sawyer Lumber Co., 
Worcester. 
H. C. Dyke, Stone & Foster Lumber Co., Worcester. 
Rev. Dr. Willard Scott, Worcester. 
S. E. Eastman, W. H. Sawyer Lumber Co., Worcester. 
Marcus L. Foster, Stone & Foster Lumber Co., Worcester. 
R. H. Stevens, Stone Lumber Co., Boston. 
H. B. Stebbins. H. B. Stebbins Lumber Co., Boston. 
H. C. Bagley, J. E. Heaney & Sons Co., Lineoln, N. He 
Chauncey L. Mitchell, Mitchell & Harding, Lawrence. 
John S. Fletcher, Fisburg Lumber Co., Boston. . 
Charles A. Swenson, Baker Lumber Co., Worcester. 
Warren H. Gleason, William G. Barker Co., Boston. 
W. G. Fiske, Upton. 
Fred M. Fiske, with W. G. Fiske, Upton. 
‘ ee A. Denison, secretary of the association, Spring- 
eld. 
E. J. Guiney, Borden, Guiney & Kendall Co., Fall River. 
Edwin Pradley. Merrick Lumber Co., Holyoke 


a W. McDuff, president Rhode Island Dealers’ Asso 
ciation. 


R. B. Redfern, W. M. Weston Co., Boston. 
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NORTHERN PINE AND HEMLOCK CUT IN 1906. 


Thirty-fourth Annual Compilation of the American Lumberman—Decrease in Northern Pine Cut—Lightest 
Stocks on Hand in Sixteen Years—Shingle Output Lessened Remarkably—Lath Production 
Increased — Hemlock Cut Greater — The Figures in Exhaustive Detail. 


FOREWORD. 


In presenting its thirty-fourth annual statistics the 
AMERICAN LUMBERMAN is aware that sectionally the 
lumber product of the United States is covered in many 
ways. Also it is aware that periodically the field is cov- 
ered by the Bureau of the Census perhaps more com- 
pletely than by any other agency. It believes, however, 
the information compiled in this office showing the pro- 
duction of various kinds of lumber and stocks on hand 
from year to year to be of more practical value to lum- 
bermen than are the statistics published in any other 
form. This year the scope of the work has been en- 
larged and the returns published this week and herein- 
after will cover a wider field than ever before. By mail 
and in person over 24,000 concerns listed as manufac- 
turers have been interviewed and returns have been se- 
cured from a very large percentage of this number. 


Decrease in Northern Pine Product. 

According to the statements and estimates furnished 
the AMERICAN LUMBERMAN the total production of north- 
ern pine in 1906 was 3,292,678,000 feet. Early estimates 
of the 1906 output predicted a decrease of 400,000,000 
feet, a remarkably accurate forecast of the actual loss, 
which was 371,285,000 feet. The reported cut for 1905 
was 3,663,963,000 feet. On a percentage basis the net 
results of the two years’ work show a loss in volume 
of 10.1 percent. This rate of decrease was not main- 
tained in the west of Chicago territory, which shows a 
falling off of only 8 percent. The cut in 1906 was 2,803,- 
805,000 feet against a total of 3,047,616,000 feet in 
1905, a difference of 243,811,000 feet. 

In the Chicago district the output was 407,370,000 
feet, against a production of 494,948,000 feet in 1905, 
a decrease of 87,578,000 feet, or 17.7 percent. 

East of Chicago the total cut was 81,503,000 feet as 
compared with a reported cut in 1905 of 121,399,000 
feet, a loss of 33 percent. On the basis of the foregoing 
figures the production of white pine is decreasing more 
rapidly in that portion of the belt known as east of 
Chicago territory than in the Chicago district, and faster 
in the Chicago district than west thereof. It is some- 
what curious to note that the decrease west of the Chi- 
cago district is only 8 percent, which is more than 
doubled in Chicago territory, where the loss was 17.7 
percent, and this loss in turn nearly doubled in the east, 
where the decrease was 33 percent. 

The production in the various districts in 1905, with 
figures for each year since 1872, is given herewith: 

Northern Pine Product by Grand Districts. 
West of East of 


YEAR— Chicago Dist. Chicago Dist. Chicago Dist. 
gp SE ETE 2,803,805,000 407,370,000 81,503,000 
eee 3,047,616,000 494,948,000 121,399,000 
i Seer 3,671,314,000 446,729,000 102,874,u00 
eee 3,948,798,000 701,938,000 141,116,000 
rere 4,328,930,000 800,942,000 164,523,000 
Eee 4,184,596,000 839,929,000 311, ity 000 





4,047,064,000 1,056,810,000 

4,400,802,000 1,150,721,000 

3,757,841,000 1,493,596,000 

3,767,460,000 1,490,409,000 985, 
3,239,096,000 1,513,232,0v00 973 "43 35,000 
4,158,833,000 1,716,640,000 1,075,197,000 
3,824,004,000 1,754,054,000 1,243,459,000 
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3,812,112,000 
4,380,315,000 
3,874, 
4,06 
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029,312,000 1,484,840,000 
336,136,000 1.877,.772,000 
176,960,000 1,828,467,000 
405,847,000 2,123,524,000 
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3,471, 2,481, 357, 000 2,.230,107,000 
3,624 2,376,577 ,000 253,684,000 
3,¢ 7 2,339,783,000 2,110,343,000 
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3,115, 1287000 
3,169,019,000 
3,448,647,000 
3,134,332,000 


'196,844,000 
-977,221,000 
236,270,000 
111,070,000 
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113,396,000 
:906,855,000 
250,116,000 
379,388,000 
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tort 
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2,931,924,000 2,188,372,000 2,431,854,000 
2,455, 16,000 2,110,837,000 2,202,705 3,000 
2,072,257,000 1,801,351,000 1,777,687,000 
1,573,198,000  1,531,540,000 = 1,7 Le, 205,000 
1,023,974,000 1,251,081,000 1,354,418,000 
¥ 063. 298,000 1,138,165,000 i; 393, 870,000 
1,448,874,000 1,118,529,000 1,311,643,000 
1,360,331,000 1,120,962,000 1,487,260.000 
1,309,442,000 1,044,291,000 1,397,573,000 


1,353,000,000 1,226,819,000 1,413,961,000 


Compared with 1905 the pine product of the great 
lakes states shows a loss of 371,285,000 feet. The de- 
crease 1904 to 1905 was 556,954,000 feet, against a de- 
crease 1903 to 1904 of 574,935,000 feet. The decrease 
in 1905 was a little over 13 percent, so that on a per- 
centage basis the loss last year was less than for either 
1904 or 1905, having been only 10.1 percent, against 
13.2 percent for 1905 and about 12 percent in 1904. It 











frequently has been stated that the loss and the percent 
of loss will grow smaller and smaller from year to year 
and the figures for the last four or five years tend to 
confirm this prophecy. A close scrutiny of the subjoined 
table will bear out the statement made: 


Total Pine Lumber Cut of Michigan, Wisconsin and 
Minnesota, 1873 and 1906, Inclusive. 











, Sere 3,292,678,000 | 1889......... 8,183,048,000 
SS 3) 663,963,000 | 1888......... 8,254,291,000 
1904 |e 7,757,916,784 
1903 ee 7,425,368,443 
ae 5,294, 395, EE eee 7,053,094,555 
ae 5,336,448, 000 Co ee 7, 935,033,054 
See 26 é 7,624,789,786 
Sr 3 7,552,15 0,744 
Pee ,155,300, 000 6,768,856,749 
Bess ox s0ees 6,233,454,000 Sa 5,651,295,006 
eae 5, 725,763,035 re 4,806, 94: 8,000 
eee 7,050,669,2385 | 1878......... 3,629,472,759 
3,83 21, 516, “ OTS 3,595,333,496 

7,é 3,879,046,000 

3,968,553,000 

. 8,751,306,000 





879,94! 
eR 8,597,623,000 | 1873......... 3,993,780,000 
Stocks at the Close of 1906. 


At the close of 1906 northern pine manufacturers re- 
ported 1,502,666,000 feet of lumber on hand. At the 
close of business in 1905 the stocks reported aggregated 

1,572,230,000 feet, the lightest recorded since 1890. It 
is but fair to state that a considerable part of the de- 
crease in stock is due to the smaller production of north- 
ern pine, but reports from manufacturing centers indi- 
cate that only moderate supplies are on hand. Compar- 
ing total stocks at the end of the two years shows a loss 
of 4.4 percent, the decrease being 69,564,000 feet. The 
stock losses were not proportionately as great as the 
decrease in production. 

At the close of business in 1904 the manufacturers 
reported stocks aggregating 2,171,903,000 feet. The out- 
put in 1905 was 3,663 963,000, making the total stock of 
lumber available for distribution 5,835,866,000 feet. 
The records show, however, that at the end of 1905 
manufacturers reported on hand 1,572,230,000 feet, mak- 
ing the quantity sold 4,163,636,000 feet during 1905 
and showing stocks previously held to have been drawn 
upon to the extent of 499,673,000 feet. 

Northern pine producers entered 1906 with total stocks 
of 1,572,230,000 feet, and cut during the year 3,292,678,- 
000 feet, making the total quantity available 4,864,908,- 
000 feet. They reported on hand at the end of the 
year 1,502,666,000 feet, leaving for distribution 3,362,- 
242,000 feet, against a distribution in 1905 of 4,163,636,- 
000 feet, showing a decrease in the quantity distributed 
in 1906 as compared with 1905, on the basis given, of 
801,394,000 feet. 

The reported stocks of northern pine operators for 
each year 1884 to 1906 inclusive are given herewith: 


Pine Stocks at the Mills, 1884 and 1905, Inclusive. 








1906 1,502,666,000 | 1894......... 3,944,842,304 
1905 1,572,230,000 | TBBS. csccccce 3,646,469,071 
1904 2,171,903,000 | 1892......... 3,119,380,245 
1903.. 1,0646,552,000 | 1004..:...2- Sf 338,700,221 
1902.. 2,112,719,000 | 1890......... 1,160,331,050 
1901 2,388,256,000 ae 1 AS8,7 751,000 
, 2, 839,705,000 ee 3,386,200 
2,728, 271, 000 0 Ss 2. 986'012 445 
39, >. arene 3,068,092,608 
J 0 | eee 3,237,809.116 
937.43 ee 3,516,957,416 

DODO ss cescvess 4, 180, 360, 700 | 


Considering the foregoing statement in another light, 
it is shown that at the close of 1906 manufacturers had 
on hand 45.6 percent of the yearly lumber product. At 
the close of 1905 they had on hand nearly 43 percent 
of the product. In the west of Chicago district a de- 
crease of 5.1 percent is shown, in the Chicago district 
a loss of 7.8 percent, while the decrease in the east of 
Chicago district is very small. 


The Shingle Output. 


Comparing the shingle product of 1906 with that of 
1905 shows a loss of approximately 20 percent, the total 
reported for 1906 being 1,186,203,000, against a re- 
ported total for 1905 of 1,482,640,000, the loss being 
296,437,000 pieces. At the close of 1905 manufacturers 
reported stocks aggregating 482,593,000, while for 1906 
the reports show stocks of only 169,425,000, a decrease 
of 313,168,000, or 65 percent. This serves to emphasize 
the shingle situation during the last year and the broader 
market which the restricted movement of west coast 
shingles has given competitive products from other sec- 
tions. In view of the state of the market it is some- 
what surprising that the decrease in shingles product 


should have been so great. The following table shows 
the total cut for each year 1891 to 1906, inclusive, with 
stocks on hand 1891 to 1906, inclusive: 





YEAR— Cut. Stocks. 
D6shbes00 ke eteonnneees 1,186,203,000 169,425,000 
Dib ndis0nésese0se06b0e608 1,482,640,000 482,593,000 
Dh 6.6 $5-50000000660469062050 1,619,058,000 685,865,000 
b> oo 009600000066894684800 2,343,202,000 667,072,0 
1902 2,685,757,000 397,815,000 
1901 2 471,627,000 355,545,000 
1900 2,400,679,000 649,759,000 
SS 6.4006006500860800600068 2'899,310,000 649,302,000 
DNS 664608 06s 044500000006066 3,030,815,000 762,698,000 
Dtbhebnd60460h6o000e40ewe8e Pa rrr 
tt kitbensebenabaheeeees% o LED = occcccesece 
arr rr rere pe i eee eee 
0, ee ny ee 2,903,367,850 ..cccccces 
0 ree Peet ee ee STA =—s ho nd 0008 
0 Sr eT Tre Pe TT 3,934,679,560 ..icecce ° 
St 6206.640004404600400008400 SG UOt eee = vv cevdcvee 


Increase in Lath Production. 


Comparing the production of lath in 1906 with that 
of 1905 shows an increase of 156,721,000 pieces. The 
output in 1906 was 1,215,960,000 pieces against a total 
for 1905 of 1,059,239,000 pieces, the increase being 13 
percent. Stocks on hand at the close of 1906 were 384,- 
618,000 pieces, against a total stock at the close of 
1905 of 254,187,000 pieces, showing an increase in stocks 
of 130,431,000 pieces, or 34 percent. 


Percentages of Cut on Hand. 


Of the total shingle output of 1,187,203,000 pieces 
there were reported on hand at the close of the year 
169,425,000 pieces, or 14.3 percent. Of the total lath 
product for the year 1,215,960,000 pieces there were 
reported to be held at the close of the year 384,618,000 
pieces, or 31.5 percent. 

It is somewhat interesting to note that while the west 
of Chicago district manufactured about 85.5 percent 
of the lumber product reported its percentage of the 
shingle cut was a little less than 26 percent, the Chi- 
cago district turning out more than twice as many 
shingles as reported by the west of Chicago district. 
The west of Chicago district’s percentage of the lath 
output was more in keeping with its percentage of the 
lumber product, reporting about 70 percent of the 
entire lath output. 


Hemlock’s Gain in 1906. 


Nearly one-third of the loss in the pine cut was 
made good by the greater production of hemlock, the 
great gain taking place in Wisconsin. The reported 
total for 1906 was 1,318,601,000 feet, as compared with 
an output of 1,200,767,000 feet in 1905, a net increase 
of 117,834,000 feet. A comparison of the reports for 
the two years shows the following changes: 


1906. 1905. Increase. 
Grand total...... 1,318,601,000 1,200,767,000 117,834,000 
Chicago district... 440,259,000 443,324,000 *3,065,000 


West of Chicago 

Oe cunanes 639,663,000 
Michigan railroad 

and interior. 
Saginaw district. 

* Decrease. 


511,104,000 128,559,000 


150,735,000 
87,944,000 


160,666,000 
85,673,000 


*9,931,000 
2,271,000 


The foregoing statement shows a gain of 128,559,000 
feet in the territory west of Chicago, equal to 25.1 
percent. This increase is the equivalent to 52.7 per- 
cent of the decease in pine in the same district. 

Stocks on hand at the end of the year were con- 
siderably heavier than in 1905, and particularly so in 
west of Chicago territory. The comparative figures 
are: 274,611,000 feet in 1906 and 187,448,000 feet in 
1905, a difference of 87,163,000 feet. This gain was 
forecasted in a measure in the report of Secretary J. E. 
Rhodes, delivered at the annual meeting of the hemlock 
manufacturers. 

Stocks reported at the end of last year aggregated 
485,111,000 feet, or 9.5 percent of the cut for the 
year. 

What effect the car shortage has had in this result 
is not easy to determine, but undoubtedly scarcity o. 
equipment has had a restraining influence on the move- 
ment. 

A comparison of stocks for the two years is given 
herewith: 


1906. 1905. Increase. 
Grand total ...... 485,111,000 358,987,000 126,124,000 
West of Chicago 
district ........ 274,611,000 187,448,000 87,163,000 


Chicago district. . 
Michigan railroad 

and interior.... 
Saginaw district.. 


142,375,000 118,813,000 23,562,000 


51,498,000 39,319,000 12,179,000 

16,627,000 13,407,000 3,220,000 
It is not possible to set forth wherein or why these 

increases in stocks took place, unless last year’s reports 

were in error. 

To the Reader. 


It is up to the reader to assimilate and apply the 
detailed figures which have been prepared for his bene- 
fit. 

Recapitulation of the hardwood statisties of 1906 is 
not given in this issue of the AMERICAN LUMBERMAN, 
but will appear in the succeeding number. 
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NORTHERN PINE, HEMLOCK AND HARDWOOD STATISTICS FOR 1906. 


All figures in these tables read in thousands of feet, the three last ciphers being omitted to save space. 








COMPARATIVE STATEMENT OF WHITE PINE LUMBER CUT AT THE MILLS IN THE NORTHWEST, 1892 TO 1906 INCLUSIVE. 




















































































































































































































LOCALITY. AA | 1906. | 1905. | 1904. | 1903. | 1902. | 1901. | 1900. | 1899. | 1898. | 1897. | 1896. | 1895. | 1894. | 1893. | 1892. 
Me NIMRMMIIN 2.5. is 5.4. 6:.014,4.40.9 00: id: rere eos ieee 576,641| 524,550| 510,380] 558,025] 464,632) 471,526) 420,146) 438,428) 321,613) 294,070) 229,411) 213,227| 130,954) 133,800) 109,863 
III ooo 5 .o.bosc0 keane shade euerasaaebiel 291,020] 368,947| 386,911} 4421535] 465, 204} 588,581) 538,583] 594,376} 469,701; 460,348] 307,179) 479,102) 491,256] 409,000) 488,725 
IR RIMINI 65:5: 6.0:4-0;0:4-4.6.0.0, 00k ek sce ce 184,714) 294,276] 365,245) 339,801] 373,586] 460,036] 562:412] 503,979] 560,573] 686.545} 516,230| 713,027] 673.572] 811.576| 931/806 
MIE 2 ooi. 545 ccedarscncapctaies one renin 102,768] 146,147) 191,587| 256,340) 259,838) 251,582) 216,645] 246,980) 226,600) 210,060] 187,985] 229,800] 170,440] 164,622] 175.991 
Chippewa Valley. PLS SE Ape Are AES 89,473] 111,030] 124:979] 141,889] 168/917| 156,845) 229/394] 251:732| 283.782| 274'879] 229'129| 302'381| 281/388 291,767| 298,834 
EON ork gecitctdinicvreckie-boe-a,<ja's dune 400 400} 22,740) 29,366) 27,183) 40,175) 85,067| 102,067) 167,455) 132,178] 174,427) 157,595] 174,922) 240.679 
WEY MONROE. os cnine cciccioc cre uneee 827,903] 827,729] 918, 128 943,728] 932,260) 813,082) 567,482) 702,930) 544,318] 477,269] 322,169) 463,920) 342,806] 341,890) 349,394 
Ashland Ee eet Oey eee Eee 190,169} 173,500} 457,368) 509,275| 622,307) 472,342) 509,350] 513,847) 347,438] 265,350) 222,200] 333,467] 264,540] 264,300] 273,230 
Paul & Duluth Railroad. . pen Mawes ap fa FF RL ere Bees od pears 49,660| 70,250) 73,955 
C hie ago, St. Paul, Minneapolis & Omaha Ry........ 195,948] 148,413] 145,496] 137,633) 195,482) 167,165) 164,347] 213,496] 199,005 5} 185,203! 157,222} 209,192) 1671254] 244'909| 286/311 
(SEE ES I aie eee 29/209] 38,533| 58,556] 47'765| 62,067| 125.256, 51,642! 93'800| 64,077| 134/132] 94/373] 206.638] 226°7: 51| 192,523 301, 807 
Wisconsin Valley...........-+-+seeeeeceeeeeeeces 255,389] 291,061] 391,636) 407,943) 567,730| 534,425) 613,032] 541,892) 454,705) 398,744) 351007| 384,496] 428.: oo) 3 495,644) 456,154 
EE Soil acer cima ccisuaaeunbe aalieavvies sires 15,932} 31,193} 41,879) 55,695) 67,001) 35,782| 34,002) 71,350) 57,050) 50,217 237,390) 207,869} 221,094] 216, 6,808 393,566 
Ashland Branch of Chicago & North-Western. ....... 41,814| 91,982} 771452} 70,114] 90,035) 56,001] 725269| 115.693} 105,233] 126,518] 197°700| 202514] 188'265| sf: 
Hast Contral WISCONSIN. «0... 6. cis cece snes ___-2.425 255 1,300} 15,315] 23,505) 25,150) 27,585] 27,232) 21.680] 36,670) —54,994| 38,773] 30 040) is =| 
Total West of Chicago District. ............... | 2,803, ao 047,616)/3,671,314|3,948,798)4 .930)4,184,956|4,047,064/4,400.8 57, 46) ).097 4,158 3,824, 06 2/4,380,. 
Green Bay Shore District ...........cccccccecscsee 192,5' 219,511) 185,617] 358,852| 550! 429,420) 513,999 : 675, 5,552| 639,673| 749,254| 396, aa ae TROT DE ae 8 
Cheboygan 9°500 11,010 3,000 9,000 13 4¢ 00 23'600| 28,386 2,575} 109,500} 83,298 79.300 102,362} 87.800} 105,116} 114,000 
IN a sia at Gr ncay tu, wr eusc Sas © wiay adres Sceesaveiaveia erasure 17,453] 29,697; 38,142) 48,459) 62,22 65,305] 93,982) 117.855] 203/990} 195.461| 211/801] 250/117] 261,536] 2391648] 297'320 
Ludington. . 3,323 3,482 3,110 3,695 4, 627 10,912} 22,900} 38,280] 57,689] 55,802) 55,306] 68,21 93,766] 92,346] 120,557 
White Lake. ‘sgevctts ; cca Geen ladun ced) asoutars Sasesace| sacccocl sscceasl sencasol S00 26675) $4068) 386001 “Se B00 
WII isiesirncicaaointnays:e.e 40,306] ° 40,732) °35,704| ° 44,660 47,810 44,052) 39,197) 42,099] 72,696) 24,650) 48,249 40,908 127,510} 131,286) 253,716 
Grand Haven and Spring Lake eRe “aideved sca . | sre ee ai ite eta 500 1,000 800 
Miscellaneous Mills, Chicago-Lake Superior DistrictR. | _ 144. 189} 190,516) __237, 27 | ; ,330| 266,640 ; 312, 681 408,717 505,646! | 470,590] 488, ant 472,045 570, 436] 548,414 
Total Chicngo DMC 2.06.05 vccee cesses 370| 494,948) | — 500" 942| 839 55,721| 1,528,590] 1,490,409] 1,513,232|1,716,640)1, 754,053/2,029,312)|2,336,135 
Chicago & West Michigan Railway................. Sates nae | 4,312) 13,755) 11,862 a 8,489] 33,746] 30,678) 53.319) 97,821 
Detroit, Lansing & Northern Railway.............. eae rr 2,480 26,730 24' 550 0} 14,500 14,975 21,068 37,94 5} 11,690 
Flint & Pere Marquette Railroad..................- oe wef rescence] serares| sacecvel ve a 2,585 12/395] 32! 375) 29,470) 18,445) 33,021) 65,49. | 80,693 
*Pere Marquette Railroad .............ceeeeeeeeee 6,599 4,856 2,782 3,475) 5,038 9,377| 52,880] 68, za7| 5 52,459| 67,166] 84,767| 156,759) 190.204 
Grand Rapids & Indiana Railway.................. 6,123 5,284] 12'931| 26.924) 48/810} 26179] 421837] 110: 986} 110,861 95 5,844) 140,168) 150,833] 186,840] 177,811 
Mackinaw Division Michigan ¢ ‘entral Railway....... 50,124) 49,339) 69,803) 61,387 50,492 -_ 0 > 62,240) 68,157) 99, 249) 85,270) 85,609) 90,701 85 147/269 
Miscellaneous Mills—Michigan...............-+-+.4+ 1,144 2,225) 1,867) 7,760) 72,905] 63,5: _109, 194| 171,109) | 148, 042} 154,352] 196,146) 17 < 33'635 
Total Michigan R. R. and Interior Mills .......... 63,990|  61,704| 87,383) 99,546] 177,245 2 _ 403,132] 426,939) 387,925] 489,090) 501, f 
The Saginaw Valley..........0.cccscessesceeceees 37,256] 21,530 38,878) 50.228) 109.501, 130,471 i) 285,614) 339,991| 316,798) 388,266] 482,559) 594,411) 7 
SA PERM NE o sina G04 6 0:4 008 48 wie be. KL RTOTS 19,103} 17,560) 13, ‘001| | 12,252] 35.093] 32,271] 119,323} 140,939] 196,787] 229,545) 210 614| 2 264,068) _ 
Total Saginaw District ...........ceccccsescee 56,359| 39,090| 51,879) 62,480) 144,594{ 162,742) : ~ 404.9371 480.930! 513.585] 617.811| 
Lake Erie Points... Rersnesieras ss Perec cteriets aa: 1,050) —_ 2,080) 1,8: 54|__2, 497|  10,084[ 53,330) z 58,796] 67,716] 71,925] 67,895] 5 
rn ee ee. ~ 3,292,678|3,663,963|4.220,917|4,791,852 5, 26 1/6, 061, 508|6, 12 153, 297)6, 2: \6, 233,454|5 1,725 5,763|7,050, 268/6,821, 5167, 326,264/8,594,22 2 








5,287,395) 5, 5,356, 808} 5, § 








*Combination of three railroads, 


COMPARATIVE STATEMENT OF SHINGLES CUT AT 








THE MILLS IN THE NORTHWEST, 1892 TO 1906 INCLUSIVE. 





"LOCALITY. _ 


| 1906. | 


1905. | 


1904. 


| 1903. | 





1902. 1 




























































































































































_ LOCAL = el 1901. | 1900. | 1899. | 1898. | 1897. | 1896. | 1895. | 1894. | 1893. | 1892. 
PN 5. 5500 26 ccaNin se edonocdcenewmens 31,332| 36,945] 89,134| 155,023; 89,324) 79,774] 67, oad 89,139| 90,324, 58,034) 47,139) 46,523 : 27,786) 
I foo a osm Ko ado od dowd: wie 1,401 1,107 30,479 39,714 62,945 49,652)  65,( 104,965, 111,661) 93,512) 62 126} 99, 1338) 1 BT: 23! 137,908) 

Below Minneapolis. ........ ccc ccccccsccsecccccce 6,721 33,658) 75,742 89, 565) = 90,133 f 155, 278} 201,940) 213,765| 119,748) 214,188} 204,198] 285,897| ,015 
EMI oo ole, a cle ate iacnsoa nee ced acadene 13,775] 15,399] 35,624 56| 57,633 52 78,600} 65 '970| 491361] 391885} 491444] 62’ 567| 59,255] 66,100 
te a aa teas IETS ea Re 25,293] 34,307] 47,981 50,031 132,125] 176,303] 138/382] 104/882} 138/204] 144'184| 153,066} 177,170 
MNS aces. s.0ys 9 cake a(sheaeciaaeeeieine BEES! Peer) ee 21,754] 22): 56,794] 49,905} 65,943] 47, 644) 70,332) 71,040) 91,511] 127,956 
MI oe 2 oot a glancig ware areas oe wieelaarale 33,177] 64,474] 127,363| 156/113| 148/111 70,547, 138,692) 101,466] 67,092) 54,001; 86, 431| 61,529] 865628] 116/484 
ee OR enna eee re 49,100} 33,720) 23,150} 27, _ 36,37 16,978, 45,916, 47,980; 30, 764) 10,050} 16,880, 26,535] 25.652} 20/953 
St. Paul & Duluth Railroad, ...............0eee ee one eros meres - eer ae mere ae ee ae 20,175 17,169} 16,124 
Chicago, St. Paul, Minneapolis & Omaha Ry......... 5,106 9,747 25,640 "24, 768 25,507, 50,465} 45,744) 29,993} 64,593] 108, 818] 153,223 
Wisconsin Central 36,355) 47,708) 33,523) 77,240 67,816) 106,941 35,967| 20,403) 57,229) 66,673 05 131.562 
Wisconsin Valley..............-. 16,071 5,821 20,063; 27,070 53,347| 74,225 85,920) 64,262) 86. 466) 139 237°438 
“Soo” Road. 8,228 36,085 40,300 67,211 117,500; 118,018 10,000| 80,670} 100, 680) 93 91 830 
Ashland Branch of Chicago & North-Western. ....... 75,846, 61,838) 49,540) 84,380 99,380} 103,913 78,661} 34,02 20) 50, 032 ai, 144} poh are ars 
eg ee Sere oe 5,800! __ 3,760}. ‘ 19,150 _ 64, 371 __ 66,97: 90. 407|_ 62, 409) 42 | 32, ) 47,343} 5 29,240) 34,202} 32° 619} CS te 
Total west of Chicago District ....... 7 ~~ 308, 205| 384,569) 617,689) 921,162| 936,322; 962,165] 969, 3| 1,297,396] 1,156,388) 1,020, 488) 744,063) 1 ,098,457| 1,2 270,739) 1,289.591|1,7 48, 806 
ences Ge Mines WINE. c6oc o:5- ns crse cccese se cea ~ 843,464] 442,004] 403,233] 561,704| 611,608| 443,863] 381,528] 522,400) 467,104) 270,907| 322,462] 330,085| 301,709) 306,941 
CHEDOYEAN, 2... ccccccc cece cece rrnecccesecces 10,000 9,500 14,500 35,300 44,7 16 47,152| 39 38,500} 44,092) 35,007} 21,700| 31,200} 43,401] 50,000 
occ Siac atk Seg cm alata ctr ASE 57,366] 74,750) 80,629] 89,109] 171,953] 143,902| 198,752] 189,325} 289,902} 277,200) 217,517| 259. 245,289] 269,484) 345,969 
MINN acco adic ciutestia cSeicisisid hare sie wtyeaibbnm xi 23,915] 22,302) 14,700) 26,214) 31,959 35,880) 27°127| 28,378] 31,724) 13,502} 11,601/ 22,860] 38,848 can 51,322 
Witite Lake, 2... ccc csc ccc ccc ccccesescccssesceses sees eee ees eee eee Ree MO sh wes. @es ak send.0s 15,285 21, aoe 27,048 700 60,000 
RE ke trees fers a aan sagt avd 20,995} 15,296) | 16,300) | 26,092} °31,386| (34,136) | 44 082} 34,135] 41,900] 40.677] 53'8 62,252 3| 169,392 
Miscellaneous Mills, Chicago-Lake Superior District .. | 222.816] 325,618] 298,718! 252,499] 302,080) 256,996) 2 225,722) 211,07 9 _ 133,494) 136,564 149682 160,672) 204,340 
Total Chiicage THRICE «5 os cee cesses _ 878,556 | 889,470) 828,080] 990,918/1,193,702| 961,938) 917,314| 1,048,407/1,078.036) 772,010| 765,806] 820,948] 895,394] 973,823/1,187,964 
Chicago & West Michigan Railway................. ne plas .| w[ seseees| eeeees+|  32,964[ 82,191/ 20,000) 15,000) 26,028) 33,631] 98,351] 96,344 
Detroit, Lansing & Northern Railway............... ‘ | ix | a 46kaben ee | 35,050 39,750} 21,800 8,900 12,35 25,457 28,460) 28,325 
Flint & Pere Marquette Railroad................... . : .: Sd 78.046} _75,300| 63,815) _ 29,000} __ 44,250) __ 79,734] 108,100] 163,877 
*Pere Marevette Railroad . eco aac aeioeine 54,352| 28,543| 30,387| 72,423 219,301 135,643] 140,229) 146,060 197,241| 105,615, 52,900| 82,629) 138,822| 234,912) 288,546 
Grand Rapids & Indiana Railw ay are eT eee eT eee ye 38,811 35,592 34,250 77,402 78,753 125,420 46,412 62,823 76,100 77,620 33,103 52,535| 95,985| 134,7 29) 145,452 
Mackinaw Division Michigan Central Railway....... 39,569) 41,367; 24,241 40,682) 53,516) 45,160) 49,453) 39,050 bo 42°682| 28,600 911,613! 83,265] 83,323) 85,325 
Miscellaneous Mills—Michigan................+..45 5,500} 6,800 39,200} 178,100) 117,778) 126,675) 173,677| 139,012] 296,626] 194,926) 132,893] 226,267) 325,104] 265,924] 189,826 
Total Michigan R. R. and Interior Mills ........ ~_ 138,232] 112,302] 128,078] 368,607| 469,348] 432,898) 409,771| 386,945) 615,467| 420, $43) 247,496) 40: 3,044| 643,176] 718,881] 709,149 
Sar RES 55): 5c5:6;3.0:5:9 ssa, cles acon gS memes 4,528) 5,756) 875 755, 3,210 23,725|  13,754|  62,285/ — 87,029| 48,276] 38,181) 49,843) 88,307| 112,826) 182,315 
BORN INI 50a a: 5a k. a kign Nee Paw menses 52,182 |__ 84,793) 44,336] 59,715] _53,972| 82,846) 81, 869 94,977| 112,791| 99,154] 90,018} 114.378] 95,753] 76,333] 106.447 
Total Saginaw District. Gia eigraie simrmaliacwiaie maleate 56,710) 90,549) 45,211] 60,470} 87, 182) 106,571| _ J57.267| 199,820] 147,430 128,199] 164,221] 184,060|_ 189 159) 288.762 
Lake Erie Points... .....ccsccccscsvcvecevercvers 4,500; 5,750) -| 1,045} 1,571| 4,055] coeel Se ee eee eae eae ok 
re. Grand | total. ...... _ 1,186,203) 1,482,640} 1,619,058) 2,342, 2202/2, 6: 658,12: o|2 2 2,467, 6: 27\2 2. 400 68 1/2,8 390, 010) 3, 049, 71 12,3 360, Zt, 83. 564|2,486,669| 2,06 369) 3. 171. 45 54 3, 8: 34, 681 








*Combination of thre e railroads, 





COMPARATIVE STATEMENT OF STOCKS OF WHITE PINE LUMBER AND SHINGLES, 1899 TO 1906 INCLUSIVE. 






















































































































































Alt al a ENR sui ________ LUMBER, M FEET. Ee SHINGLES, M PIECES. oe 
_ LOCALITY. | 1906 | 1905. | 1904. | 1903. | 1902. | 1901. | 1900. | _1800. _||_ 1906. | 1904. | 1903. | 1902. | 1901. | 1900. | 1899. 
PS Te | a a 268,138] 242,387| 301,740] 286,434] 219,338] 2 269,618] 271,687]| ¢ 55,839| 42,375) 17,781| 24,545] 48,851| 32,704 
Minne — Raiiiara abs aii'echle) dei 6 arab shale dco $8) bie, wresesgie RIE SUe 195,931} 221,008 243,786 194, 241| 222858] 33314 358,540) 355 5,031)| 744) 23,013) 18,4: 54 16,148} 48,502) 48,439) 75,662 
BE INU 5: 4.635.050 c1s. ccere.e bin a see andes 4000008 123,221) 191,392| 347,493 263,095} 2 29'866| 27 1,86 445,624) 436,639 || 5,536} 32,245 67,571 46,076} 28,520) 40,67 1| 102,710 100; 121 
4 Eo eee et ee 30,567 36,051 71,536 61 '609} 56,660 47/04: 62,956} 67, 700} 697; 4,435) 15,145) 11,644 3, 800| 6,465) 16,845) 15 5,750 
MO ose ak cicaisi os p< cases ceean muah 43,855) 44,884 61,509 21/265 71,255) 68,6 87,895} 99,725|| 8,611] 24;286, 31, 326| 11,165] 12, 510| 9, 360) 24,465] 30,823 
pO Serre eee nee rer rere 100 err 15,384 30,224 31,169) 26,02 > i ry eee 5,000) 12,894) 14,850) 6,026] 16,462) 13,908 
Se eee eee ee 316,760} 327,980) 403,231) 332,786) 254,750) 288,213] 208,555) 237,919]; 4,968) 38,973) 81,376) 64, 963} 27'619] 26,053) 26,053) 63,487 
onc oi a ars tcorg cieserdre alae aja 72,292} 52,132} 130,325] 125,320! 148,731| 126,886] 162,810} 136,255|| 4/326 i 9,225] 12,5 9,309| 9,930} 9,438] 10,926 
Chicago, St. Paul, Minneapolis & Omaha............ 119,383) 90,134) 89,962) 84,367| 118,731) 122,907) 129,727| 156,645|| 3,4 9¢ 9,7 ,176| 9,900) 12,101} 17,090) 321424 
RE ae, Se ere eee 12,032 10,627 33,378 0,849) 36,227) 70,300) 32,559) _57,376)| 4,553) 10,641) 15,210) 19,275) 17 812} 8,865} 21,270} 25.987 
Wi isconsin Re errs ere rere 125,203) 128,517| 224,385) 184,809) 259,971) 263, 756| 319/61 7| 265,718}; 2,339) 5,003) 21,057; 16,577) 9,562) 7,687) 27 985| 23,488 
Oe, | SASS en Srey are ecoee eae | 7,287 13,366 0,909 25,562) 31,750) 13,823) 15,647) 28,230); 1,949} 15,807} 23,991) 15,880) 11, 0¢ 51} 7,250) 16,500) 12,630 
Ashland Branch Chicago & North-Western. 24,848) 52,930) 31,920) 47,184; 53,420) 20,925) 51,014) 55, 790}; 6,1: 56| 11,778| 9,525] 31,105] 4,585) 31,210) 30,458 
Ne MIE IIIS 6 oo. dines tds 600s cree duane 61 235 1,515 5,270 8,280) 10, 305| 9, 507) 10, 905 2 1 500 __ '675|__ 3,600) _ 8, ae = 8,710 9, ,905|} 10,650 
Total west of Chicago District ................. |1,340,227|1,411,643/ 1,977 (7,073|1,693,015) 1,743,006) 1, 905,246] 2,192,489] 2,2 ,25 56|| 52,819} : 222,195] 381,585] 324,387| | 750| 417,223) 479,018 
Cinaei Oy, CUOUO TMUEIOE oink vieioie sc oes sec crineeses | 79,499) 75,754) 65,069] 120,645) 153,209] 166,200, 228,973) 135,112, || 45,823) 124,693) 112,692) 111,857 aati 45,553| 61,645| 78,662 
are eer ene he ee eT 2,000 50 eevecse 900 1,92 28| 3,900 10,680 10,500) f snes | 6( 10| 1, 700} 6,500 5,450} 3,000) 3,800} 
NE 25.0, saute russes aaa siacer aon iso ria-o bys sa | 908 1,775 1,112 901) 6,000 20/411 9,412)| 2,308) 2,824) 1,584) 10,263) 3,784; 1,400) 2,976 
er ee eee ee ee 9,605 7,691 13,131 18,132 19,881 17,040; 35,282) — 27,876 8,813) 97 8| 20,743| 45,226) 30,340) 9,398] 35,266| 
Muskegon 5: seieas 8,472 9,506 17,081 14,714 13,428} 13,82 52| 16,085) 9,599 | ,4,976 5,713} 9,500) 10, pin 4,500 1,000 4,980} 
Miscellaneous Mills—Chicago-Lake Superior District .. 45,717| 39,984 3,21 74,473) 98,604| __ 93,774) 133,326) | 27\| 45,947 Sent : 29,398) 61,927) 29,21 3] 15 696) 55,146| 
WUE CRO TNAIGE: 55868 5 5 55 e.s ond ce tees 146,201| 134,760) 159,612| 229,765) 288,931) 300,766] 444,757|_ 285,226|| 107,867| 234,528) 275,617| 246,558| 130,868| 77,047) 163,813] 170,2 
Chicago & West Michigan Railway................. : Wi nal oe 1,125]| . rn 8,450 
Detroit, Lansing & Northern Railroad.............. ° +s ‘ ‘| sal” vance wie RE RS CORE FI ee: 2,900 
Flint & Pere Marquette Railroad. .................. ee Here t eee of sesesss| soseees Donde seca _ _ SARBSES SPARES PPS Fes oe eee: eee ee 2,592 
*Pere Marquette ........... ems Se S:66ee bint /4 bree ie bie 500 2 Loe 2,432 “3. 050) 5 2,245 5 420) 1,980|| 3,435) 2,250 6,650, 31,717| 24, ‘i 9, 960) 10, 740 8.942 
Grand Rapids & Indiana Railroad....... pee fee sees 1,581 1a 317 9,595) 23 oa 27,026 || 1 ,040} 1,408; 3,244) 18,765) * 300} 20,490} 6,500} 3,400 
Mackinaw Division Michigan Central Railroad. ..... a 12) ae 19,599 18, 30) 25,623) 18,650|} 1,244) 5,602) 2 oes 10,660} 886] 1,950) 5, $20} 3,188 
Miscellaneous Mills—Michigan. .................... 2 : 675| 1,222 38} 35,346, 37,132|| "490, 207| 7,500) 21,835) _ au 685) 10,854| 18, 330] 9,907 
Total Railroad and Interior Mills ; 13, — ae 30,448] 30,950] 38,678] 81,056} 90,019] 84, wil | 6,209) 9,467|, 79. 400| 82,977| 59,406] 43,254] 41,390] 25,437 
ER ee ee Pee eee re ee aa 940 897 1,222 31,043 48, 736| 72,424 64,73 50} 1,100]. 1,000|....... | 3,275] 1,385) 2 2 
SP era eee ee ee 2,401 8,079 3,873 3,100 7,594 13,412} 12,291 14.573) .—_ 15,303] 8,263] 10,150) 5,750). 9,175] 16, 5} 4,449 
po gk... eee ee eee ° 2,769 9,019 4,770 4,322| 38,637| 62,148] 84,715) —79,302|| 2,530) 16,403) 9,263) 10,150] 9,025) 10,560] 19,285] 17,561 
See I DI, eins iv iscsivrsccrvncessacssenee 100 900] ...... 6,500) 3,400 28,980] 27,725] 28,539)] . A ere f...---+ | 3,000) -300|_-9,934|8,053| ‘1,673 
ne eee 1,502,666] 1,572,230 2,171,903 1,964,552) 2,112,652)| 2.378.196) 2,839,705|2,728,311)| 169, 425) 482,593| 386,865) 667,072| 397,815) 360,545) 649,764) 694, ,242 

















*Combination of three railroads. 
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COMPARATIVE STATEMENT OF LATH CUT AND ON HAND AT THE MILLS IN THE NORTHWEST, 1900 TO 1906 INCLUSIVE. 

































































































ene __CUT, M FEET. * ____ STOCK ON HAND M. FEET. _ 
LOCALITY. _—_—_——si|_—«:1906. | 1905. | is | 1903. | 1902. | 1901. | 1900. [/ LOCALITY. T1906. | 1905. | 1904. | 1903. | 1902. | 1901. | 1900. 
Above Minneapolis........... 143,310| 119,654| 118,279| 116,577] 98,231| 97,003] 76,238 || Above Minneapolis..........| 54,750) 30,623) 41,085) 48, 36,288) 40,3: 
PII 6 5o55.0:0 43 0.006004 54,744 65,699 53,552 75,401 90,576} 115,650) 92,077 Sr Minneapolis. . . ERS 26°179 27.572 12 "405 31, oH! 2 te 30586 38/049 
Below Minneapolis........... 40,918] 62,006] 81,679] 105,494 99,424 113,444) 124,032 Below "Wiencapails i hata wr 23,917 20,096 56,363} '57,936 45,929 32/803 63,132 
St. Croix Valley.............. 32,366] 34,498) 49,117) 67,780} 63,625] 56,501) 49,150 || St. Croix Valley............: 11,699} 6,507) 10,954] 14'710| 17. 800 5.190} 12'325 
Chippewa Valley............. 32,357| 29,688] 24,194 39, 157| 36,449] 22,062} 44.297 || Chippewa Valley............ 12,922} 8,729] 7,302} 61825] 11/460] 5.915} 6,635 
Beet OWOE............. eee Por 762| 6,680] 7,332| 11744 || Black River....... 1.2.2... a pe Rn 150} 3,204] 2'309] 21465) 7,845 
Duluth District.............. | 235,030 248,276 371,546 2337 '732| 274 522} 183,355] 131,184 Duluth District. ............ 86,311] 69,999} 65,219] 74,132} 86,298] 46.614) 31/504 
Ashland District. ............ | 74,892] 52,961] 108,259) 123,350) 136,855 51,264 || Ashland District, ........... 26.795] 10,152} 14,683} 32/548} 33,299/ 20,532] 22'892 
C., St. P.M. & O.............| 42,302} 33,848} 26,625] 27,243] 36,508 27,692 P. veseesssss| 21,472} 16,947] 11,688] 16,808] 25,893] 17,721] 16,661 
Wisconsin Central... ... 22... | 44,682| 23,754] 12,518] 26,555) 30,016) 23°: 25,009 Wisconsin Central. 7... 2211 8.570] 3.283 5,021| 13,283]  10;410 5/182] 10.478 
Wisconsin Valley............ | 97,537} 64,869] 99,903] 105,950] 117,842| 97,948] 119,883 || Wisconsin Valley... ........- 27,241] 16,624) 30,842 45,613 31,439] 24,210] 32,626 
“Soo” Road ................| 34,856] 10,250) 31,188) 27,667/ 23,361) 13,455| 8,752 || “Soo Road .. 2. 9,346] 21383) 10,003) 9/183 5,625 2'863 2; 164 
Ashland Branch C. & N.-W...| 27,379] 23,045) 18,815] 25,620} 37, 690 22,660| 19,370 || Ashland Branch C. & N.-W... 3,864 4,505 4,887] 10,330] 10,625 6.559 4,907 
East Central Wisconsin... ... | 2400} 337] 4.975] 8,305! 10,055] 10,000] __ 6,675 || East Central Wisconsin. ...... 296 142) —-2'790| ~—-3,410| 4,175] 3,749} +2920 
Total West of Chicago Dist.R | 862,823| _768,885|1,000,650| 998,593/1,061, 43) 891,248] 787,367 {| Total west of Chicago Dist. . .| 313,362| 217,562| 273,392| 367 7,836| 367,037| 249,677] 202,461 
Green Bay Shore........... Rj 158,492] 109,621{ 91,882] 174,122] 166,185] 158,398) 154,718 || Green Bay Shore......... R 40,9: e 38,277| 4 | 46.7391 39,0121 C77) 
SING gn 045:04 65 50 eens | 30;400| 44,500| 3,100 10,385 11380) 13,600| 21:815 || Gheboygan................. Beye, Pircose: Povrres: “e 730 * 301] “14001 | °2°700 
NR feks ciate nate ken | S558) 5,786 8,797| 22,956] 32,236] 18,619] 16,197 || Manistee... 2222222221112! 2,866 249) °° 3,397) 6,520] 5,792| 4|349| 3,099 
Nuskeson Pees OF eo hey TT ho 4] eo ae ‘ oe BE MGS ooo. o.a:s-6:0c-0'rd0eane REE EE 5 Dene: eS ac - a . : : 
MAINE S255 cad oe. send 5 , ,000| 9,025 Muske BON ag eeeeeee a “752 640 1,707 8| 800] ©’ 800) °° 1,474 
. & L. 8. District... ....... | 65,458| 64,054] 64,297] 93,717| 83,467} 59,112] 67,125 || C. & L. S. District . pe ais _ 10,218 195671 35, 725| 30,886 19,5 323] 17/049 
~ieaal Chicago District... .R| 264,032| 228,426) 176,565| 312,835] 301,630] 255,799) 268,980 ||_ Toul Chicago District... ...| 88.3: _31,977| 63,248] 94,482| —-84,518| 64,784] 86,093 
Pere Marquette.............. | 4,488) 4,550] 6,250) 7,501) 10,381 4,702) 7,231 || Pere Mar irs a i 3,682) 3,7! 55] 3, —T, 685 
Te 2 4 eee R| 7/808} _4'750| _9492| 13/015| 18,037| 23:533| 9/046 | G. R.  ahateeabebae 1,273! at Bois] Ben 8349 2.900 3'406 
Mackinaw Div. Mich. Cent. .. | 24,783) 23,399 24 ,731) 22° ,998 30,340 17,807 1 5.313 | Siar > Div. Mich. Cent. ... 5,114| 2,647 7,159 7,341 12,533 5,600 4'964 
Miscellaneous Mills Michigan. . 4,713} 3,851 680) rk "040 4,847 17,488 98,899 Miscellaneous Mills Michigan. 505 "539 "100 "270 1 070) 4245 25,374 














Total R.R. & Interior Mills. R} 41,792) 36,550) 41,153] _ 45,4541 63,605) 6 63,530] 130,489 i Total R.R. & Interior Mills. | 7,261] 3,431) 16,559) 17,947| 25,412| 18,734) 35,433 










































































































Saginaw Valley ............ | 19,276) 5,295) 5,787| _6,721| 13,835] 19,27 29,428 || Saginaw Valley............. 3,500 150} 700 d 5 3: 
Lake Huron Shore. ........ R| 27,577] 18,583] 19,889] 22/350] 24.199] 23,050] 22/508 | Lake Huron Shore........ il 2157 1,067| _4,480/ 4350, 3184 78.090 (i386 
Total Saginaw District. R| 46,853] 23,878) 25,676| 29,071| 38,034) 42,320) 51,936 || Total Saginaw Dist. oom 5,657| 1,217] 5,180} 5,650} 18,098) 38,653) 8,903 
Lake Erie Points............ | 1,000) 1,500) 825| 3,541) 2.905) 5.938] 21,119 || Lake Erie Points............ BORE IRS ee Tee 3,000] 120} 5,100| ~—«2,991 
__Grand Total. -R/1,215,960/ 1,059, 239/1,: 244,869/1,379,494|1,468,017|1,258,835|1,259,351 || Grand Total............ .|_ 384,618] 254,187| 358,379| 488,915| 495,185] 376,948) 425,881 
COMPARATIVE STATEMENT OF HEMLOCK CUT AND STOCKS ON HAND, 1901 TO 1906 INCLUSIVE. 
—____LOCALITY. __———~—~s;=Ci‘@OG. | :1905. | 1904. 1903. | 1902. | 1901. || | ~~=LOCALITY. _ | 1906. | 1905. | 1904. | 1903. | 1902. | 1901. 
Below Minne ME oe Cacao wid atacand | 79,229 43| 23,300 9,425) «2,486 || Be low Minneapolis................... | 48,004 ~ 300) 17,000) 3,7 7| 3,119 
CG. Mi. St. Bw O.. RY. O00... ccecess | “8.281 74,772 60,144] _ 57,907 I ¢ { =e SS “Sepepeeeregerene: 7,540} 36,497| 45,000 37. Hh 36. O75 42’ 874 
Ww Lconhane é entral Railw | eee | 175,710) 1815395 .450| 167,345) 160,199 || Wi isconsin Central Railw ce in aliases: 39,404 45,825] 105.336 90,919 89,595 83430 
Wisconsin Valley ........ GIR RS R) 136,765} 124,203} 117,198} 87,288] 81,007 || Wisconsin Valley..................... 76,764] 39,512) 68,150] 50,313] 34,536] 37,304 
Ashland Branch C. & N.-W. Ry........ | 201,808} 137,895] 132,918] 95,080| 66,465 || Ashland Branch C. & N.-W. Ry....... 76,119) 49,429 53,200| 64,201] 39,929] 291375 
5 i Ty R| 56,016} 36,954) 30,925] 21,625] 27/411 || “Soo Road...................-.-.R| 25,732} 15,553} 23406) 9,275] | 8.647) 18.404 
East Central Wisconsin. .00000000000..] 1,854) _ 10,165] 15,082} 15,008] _ 19,510 |i East Central Wisconsin... ...| 1,048 $32| 10,037/ 6.4851 «6. 210} _ 11,390 
Total west of Chicago’ ‘District. .....R| 639,663) 511,104) 588,684| 538,347| 455,015) 414,985 || Total west of Chicago District. .....R| 274,611| 187,448| 322,129| 262,629| 221,249] 225,896 
ee ge er re R| 188,039) 175,269} 195,866) 178,033] 158,126] 151,948 || Green Bay Shore.. EEE REE “RR 74.791 58.875 54.705 36 0: ——— 
is Giinps had ndshcarsautbs ae | 50,539| 59,342/ 54 ,283/ 97,584/ 95,613/ 92,638 || Manistee...].......0.000000 00000, 21'355| 17,662 20123] 32333]  18'208 34470 
RUMI io (iooct os ba hare Renee | 14:765| 15.510) 19,038} 20,0401 23,100 || Tadington ... o.oo. coe ccc cesccceecn 5,812| 7,476] 8,036] 3,846] 10,030) 7,693 
IND iors. 5 ce 5 bdannte neeewnad 10,158] 13,405) 16,244] 2| 17,466] 21,408 || Muskegon.......................000. 2'012 3,766 4.104 4'096 5,329 3876 
SER E ERS SIRE: R| 24,600} 38,550} 17,100] 36,850} 24,000] 17,190 || Cheboygan... 211122222022 22 2221105) 1,610] 2°510 25} 3,090 "290| _4:700 
Chicago and Lake Superior .. . .. ...-R}_ 152,158] 141,248] 120,934] 111,963} 125,091] 136,223 || Chicago and Lake Superior... .........] 36.795] 28,524) 33,882) 231667) 19,886) 47/407 
} Total Chicago District........... Rj _440,259| 443,324) 423,465|_479,349| 450,236| 442,507 || Tota! Chicago District.............R| 142,375) 118,813] 130,875] 103,071| _92,937| 164,377 
Grand Rapids & Indiana Ry. beok-o acd wiere R} 58,658 72,878) 80,643) 94,463) 114,813 || Grand Rapids & Indiana Ry........ 34.032!) 23.024! > z 7 
Pere Marquette ee Seeded acilese ale R| 21,047) = 26,504! 45,847| 52, aoe 2) 55,553 } Pere Marquette Railroad - cnteseb 86  : 3,957 2 507) ia 698 21'336 33 410 30, oo 
Mackinaw Div. M. ©. B. BR... 2.20605 53,964) 47,965) 70,869} ¢ ,984 || Mackinaw Div. M.C. R. R............ 10,726 11,085} 32,114) 31,195] 28,737 33,813 
Mincellancous idichigan Mills | 17,066] 13,319) 18,045) ,312 || Miscellaneous Michigan Mills ; : 2,783}  2:703| 3,985] 3,855] — 2'660| 10,843 
Total Michigan R. R. and “Interior MR 150,735] 160,666) 215,404| 249,8: 662 || Total Michigan R. R. and Interior M.R| 51,498} 39/319 96,015] 105,775] 98,833] 139/865 
aGIRA WMI oicncornbes:en ee os eesazs 29,622] 29,3 27. 085| 42'026| 40,668 || Saginaw Valley...............+0+..+.. 6,239} 5,952} 15,776] 13,010] 12/222) 19,342 
Lake Huron Shore.........----- “SO OR] 58/322] : 259| 79,812] 94.121 || Lake Huron Shore... ||... 1.277777! -| 10,388] 7,455) 13,088] 17,950] 16,393] 24,926 
Total Saginaw District. ........- | 87,944) 85,673| 81,099} a 344| 121,838) 134,739 || Total Saginaw District. ........... | 16,627; 13,407| 28,864| 30,960) 28,615| 44,268 
III ova oc 5 )s.015-00 0 11,318, 601)1, 200,767|1,291,169]1,334, 444/1 1,277,814)1,264,943 || Grand total..................R| 485,111| 358,987) 577,883] 502,435] @441,644| 574,406 


Thirty- fourth Annual Statement of the Lumber and Shingle Product of the Northwest—1906. 
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MINNE {|Cut. | Stk.|| Cut. | Stk. |{ Cut. | Stk. || Cut. | Stk. jCut. | Stk.|/Cut. | Stk. | Ke ‘ut. Stk.|| Cat. | Stk. | || Cut. | | Stk] || Cut. | et (Cut. | i “Bik. kc. ||Cut. T Ta 
Ada—Wild Rice Lumber Co........ccccccccccccesccccscccccccsces | 9813] 3450]|. 2 3 1 E a ISR | RSA see: 7 7 ~ | Sal 
Aitkin—Duluth Log Co. (Ha .| | 775 575 . : oo eleees «| "sooo" eool| | aoe 
Akeley—Moore Bros. .....cseseeesecsceesees _ a ov} } } 400 
— Red River Lumber Co. (Hdq. Minne s ot 
Bagley—Bagley Lumber Co..........:sseseeeceeeceesseeseeeeees 

(Hdq. Northwestern Lumber Co. 

— Edw. Groven Lumber Co.......cccccccccscccvccccccccccsccees 
Bemidji—E. J. Swedback.........cescccccsccccssccccccscsecesees 
Day—Nolby Bros. .......cceeececccecsscccncscscesccsccececesseess 


Deer River—Deer River Lumber Co.........sseeceeeceeceeeeee 
— A. EB. Whitmore ......ccccccceccccee _ 
Emily—A. N. Ford............ 
Hanover—Richard Saenger ...... 
Latona—Pine River Lumber Co 

«Sta. Horton’s; Hdq. aia 
Lawrence—Samuel Mattson .... ccc cccececececeeeceeeeee peer 
— Mille Lacs Manufacturing Co. 

















Long Prairie—H. = sggnan Manu a uring 
Diginae EE, 5; DOME ccccinsscieccvessscecectossenseses 
Opstead—Simpel’s aor Mill Co. (M. Sta. Nora). 
Pillager—C. EX. JONNEOMN........ccccccccccccccccccccces 
Richville—Henry A. Burgess. (Sta. Soo).. 
Sauk Center—James Ingram............+.00 

xe Se Se rere rere 


ee Se Terre nd 
Sauk Rapids—Sartell Bros. Co. (Sta. Sartell)................. 
Scanlon—Scanlon-Brooks Lumber Co. (Hdq. Minneapolis). 
Babet—PStaE WG nc ccccccssvesccscccccccscccescevcocccsseccese 

































































































































Sleepy Eye—Steinke-Seidel Lumber Co.. 
(M. Cunningham Bridge.) 
Swanville—Koenig Bros. & Meschke..........ccccscccccccccccs|sccccc|ovcees 
Toenstrike—James ET. Cartel ....ccscscvccvccccsccssccecees 
— T. M. Partridge Lumber Co. (Hdq. Minneapolis).. — 
Turtle River—Kelso Lumber Co.........ccccccccececccsecscees 2 
Two Inlets—Max WBischens...............+. 
Estimates for missing reports (8 mills).. seoll 4m 
Association SOCRID GD WTR icccccncccscccvesesccccosccseces “fsas8se 258114| ewpcoe ! ar sae sari||azeree 52854 
“Total 1906 (576041 |268138|/~ I16|......|| 750) 149|| 98) 43 | 20271 474)) 1204) 8 510) 6476 
Total 1905 524550 242387 ml bee fhe || an EEE 
Increase 52091) 25751 ue Nees r 
___ Decrease _.........-.++- Se onvecccecseseccsccscceccccccccosccccclescces i mies. | | _|l = | ll | |i I caaal “sas haar tere 
MISSISSIPPI RIVER—BELOW MINNEAPOLIS. 
W'te a kan iz “Oak. if.-3 Baceweed. I ~ Birch. || Elm. || Beech. || Ash. ||Mixt H’ds.|| Shingles. |) Lath. 
i M. feet || M. feet. M. feet. || M. feet. || M. feet. M. “tet. |{ M. feet. || M. feet. | M. feet. | M. feet. | M. Pes. | M. Pes. 
ey, aac IOWA. [Cut. | = |[Cut. | Stk.|]/ Cut. | Stk.[/Cut. | Stk. | | Stk. i |Cut. | Stk.|/Cut. | Stk.|/ Cut. | Stk.|| Cut. | Stk.||Cut. | Stk. oot. | See. WWCut. 7 | Stk. 
Muscatine—South Muscatine Lumber Co..........csceeeeeeees * ERD Re wa re oe) (eeere 1 = 4 
MINNESOTA. 
Mazeppa—William H. Bright. (M. Brights)...........ccscecs[esccececeece 
Winona—Robb Bros. ........ seseterarsceasseveseeseesecsoseoers "| RIE eRe is hnoacscbcwbcadh ss ivcclhcschaakacaswethcksncdoasos< lle. itash sais diitcosdidhataacdiibavecAccasseliissasatscsaccl- SNA 
Anwoclation tetels GO WEIRD ccc cccccsicccccsccccccscccoscocs ea SS bie i RAAB eeeee ee Tees > epeem ENEEE Ngeee: GRRE eeTee ck ieee Ieee ederim Teepe Fo —t™” 
WISCONSIN. ous 
Maiden Rock—Spalding Bros. 
Ono—W. F. Ogilvie........... 
Estimates for Susing reports Q mills) -. ‘ } 
TNE MEE ndcansshelsebdesssstenstntadceusnesgeneesaasemesas 14/123221 | | | | | | j 
CEE eS At ot ah de teicioate cacied 294276} 191392\ | 62006| 2 
POE ini carsenntoseskortesvtcdusenretacannatasesses eect bnadiaeanebl 1 2 T ~/ 
DIGOPORED « occcccscccccccseccsvccccccsccsespecccesosecssbeets 109562} 68171 | | | | | | | | | Fe 









































Abbreviations: *—Included in association totals. C—Custom sawing. 9% —Manufacturing ended. 


OER CCT 


st 


42D AMERICAN LUMBERMAN FEBRUARY 23, 1907. 





Thirty-fourth Annual Statement of the Lumber and Shingle Product of the Northwest—1906. 


MISSISSIPPI RIVER—MINNEAPOLIS. 















































































ae a ee es M. feet. || ~M. feet. I M. feet. | M. feet. eel | ~ Birch. |{ Elm. jj Beech. || | Ash. Mixt H’ds.|| Shingles. i) Lat 
a | W’te Pine.|| Hemlock. || | Oak. _ Maple. | M. feet. || M. feet. {| M. feet. || M. feet. || M. feet. | M. feet. | M. Pes. || M. Pes. 
as ; |Cut. | Stk.|/Cut. | Stk.|/Cut. | Stk.||Cut. | Stk. |/Cut. | Stk.|/Cut. | Stk.|/Cut. | Stk.||Cut. | Stk.|| Cut. | Stk.||Cut. | Stk.||Cut. | Stk.||Cut. | Stk. 
Assoc iation ‘totals 6 mills)..... soscseeenks teen eeeeeee tteee se se ++ |291020) 195931||...... Joccese 7 | ez [ “1401 744|| 54744] 26179 
7° |) Sen arr ree }291020|195931) 1401) 744| | 54744) 26179 
Total 1905 [zeeourlosuoaa| | 1107| 8403 I 65699 97. 
MIND Se icckneceaecennddeincdaddcensenetenscccunenkesagedeemienananins IL 294. ] 
a _Decrease _.. 77927 “3é07||"22 sees | ae 
ST. CROIX VALLEY. 
i W’te Pine.|| Hemlock. | ~ Oak. Il at ag {| Basswood. | Birch. | i ie Elm. a. Beech. || Ash. ||Mixt H’ds. Shingles. Lath. 
ee ee ey eS M. feet. \ M. feet. || M. feet. || feet. || M. feet. | i M. feet. || M. feet. || M. feet. i} M. feet. M. feet. M. Pes. | M. Pes. 
MINNESOTA. Ae Sut. | Stk.|[Cut. | Stk.|/Cut. | Stk. Waae | Stk. {[Cut. | Stk.| Cut. | Stk.j/Cut. | Stk. || Cut. a Stk. || Cut. | Stk. . | Stk.j/ Cut. | Stk.||Cut. | Stk 
Sandstone—C. J. Hoglund. (M. Groningen)..........-...-+++. | 800) 225)|...... Liouned || 260 ee ; tot a a... 
Stillwater—Eclipse Saw Mill Co..........ccccccscscccccccecces C| 14500]...... ) Soo } cwcece Heccaccdecesee covcee if | | | | | Scwactelencecs Plcacocstt Qiibiccusse 
Sem CMS MMII cio sas ia cone Sac ecke a.csacne<oocccncsceceiat Cl 60h... | ae Lcacsd | eee eee || | | || Siacienaes ae Bees Bae ae 75)... 
WISCONSIN. | | | | I | i\ 
Elmwood—Beardsley & Patridge............ceeteccecceeeeceeees | 600) 60) npenne [occcee 40 | OE |e, Seen fo | a On OMe Ee, eee 
New Richmond—Willow River Lumber Co...........cssee00+ 2273)  400)| 18099) 7000) | BBivewscct| See, Misi) IGLR, SESl] SOR, TOR]| 248] BBil ncn icnlacccss|| STlassrcdlfoccacchecases|lesceccleocccctlscccsalsccoss 
St. Croix Falls—A. H. French. (Portable "milis) eccineasnned sesece | sevece | sesece senvce |} 500) 50) | | | | Oe) SR: R. Maet co. > 
Spring Valley—Nele MAGSON ...6...ccccccccccecccsccccceccecccee Ecce Re Taek eee _ = haces i] 25 30) | ; 5 || i| | Sly 
Trade Lake—Ole Mattson. 1 ecntie | EES re | 100| peesee | 
EE ee SE is agate bin Seed eeisieikd 4 6OCROMES KEE MEMES AEE ORM ERA REE Ea aalel | a eee }} Ses Eee 
Association totals (4 mills) E zs| 29882||...... Lisewé | ee ae | 
WOEEE BEEP ctccdcevcecsuvenee |102 30567 | | 18099) 7000); 966) 225 291) = 
Total 1905 ...... mca saacaes = 9006! ||..;...1-:...- I { — [19775 


15309| 
increase = 


Decrease 


Teed 


CHIPPEWA VALLEY. 

























































































W’ te Pine.|| Hemlock. || Oak. | Maple. || Basswood.|| Birch. || | Elm. | Beech. jj Ash. || Mixt H’ds.|| Shingles. || Lat 
ee — __| M. feet. |] M. feet. |] M. feet. M. feet. || M. feet. || M. feet. | M. feet. {| M. feet. ls a Seat, i M. feet'|| 3a. — | oe 
et ian erie on WISCONSIN. ath ___|Cut. | Stk.||Cut. | Stk.||Cut. | Stk.||Cut. | Stk. ||Cut. | Stk.||Cut. | Stk.|/Cut. | Stk.|| Cut. | Stk.|| Cut. | Stk.||Cut. | Stk.||Cut. | ‘Stk. ||Cut. | Stk. 
Bloomer—Charles Albrecht...........ccccccccscccsccccccccccccers ‘ | \| RE Dea akt . . = — 
— William Durch 5] a en a Oe I ee es 
— Wilson-Weber Lumber Co. | Rea eye i ie ees pees ee ee ee ees ieee wae eee 
Boyd—Charles Shong & SOM........cccccecccececcceccccccceveees } 200 5} — 2 mn ee ee ee ee” en 
SR, NIE Oe ID evn ccceececsausenvccucccecoccensésees | 600] \| | \| | | SE Deas | all ae f ‘ 
Couderay—Chippewa Hardwood & Hemlock Co.............66+ 500) \| 3 500! 5 2000} 1000} 25 | ag 0 | Ce | a Gan 
Eau Claire—Dells Lumber & Shingle Co.........sccsecsseeeee | ad | ° ¢) y i 3 2624) 1500) | 
EE By CD CDs a Koos c ik nncdsevesdcc cubes ddbentaelotccedtndsedalloreccelonseseEheessunleenssallebegedlonssee bisceccslosnadcslicccacs Spee 
— John H. Kaiser Lumber Co.. 3037 | SiJeesess|eeeeee||ecrees|eesees |leeesseleeeese|feeeees GEES 
— Daniel Shaw Lumber Co........ | 1] | | 5| 8 | 55 || 800) 35} | 
— William J. Starr. (M. Weston) 140} 140)|...... Lascoce I| 560;  400)| 2040) 1590 || 1100) | 10| 30} 

Graytown—C, B. Thatcher. (Sta. 40)... 200) eee ees Jeccees || 60) 20 20 10 || 30} | £0 12)| 
Pe UREN TORE. x. cic gcccoosedsccacackassuccovecencovedd Ws cccns = eae. i ee 1 Wllsecxe 150); 700) 650) 
I oc ca ccccancecienccsbesanemacacnornecse bewsece Dcvnnen | 150} 50} | 10] ..0006 20} .cccce 40|| 200) 120)| 
Srvington—Cotin Bok &. Lasmber Co.......cccccccccccccocessecleseses Retains Cannes Jescces | ae Tl cccoce |] WOOL... | eee eae 
(Hdq. Minneapolis, Minn.) } | }| } } } | | 
ee ID I conc cine ncceusesccdenuteceescuunscn 9; 300)...... haseeas leecess Liétucshecasanlheesecsleesces | 150} eee 
Ruby—Ruby Lumber Co............cceseeeees | 9S 88}| 814] 888] 44 27) 119 19|| 675) 634| 73 
Signor—Signor, Crisler & Co. Couderay).... os} 50]. 1] ceed 500|| ore eae i 25) 25 || 150 600) 300 | | 
Stanley, R. F. D. No. 2—A. Balde ‘shwiler ee ere | 45) |, eee Jessese \| ee | 15 5 40 25) 10}| 
(M. near Eidsvold.) iI | 1] i II 
Stanley—North Western Lumber Co. (Hdq. Eau Claire)....| bd | +! *| *| 253)| 1053 | 515 so) 1 sees! 
Thorp—Nye, Lusk & Hudson Co. (M. Ejidsvold) | 540) 110) 160}...... | | 830}. 
Estimates for missing reports (2 mills)...........ss.e0 ‘ 800] 10||  —100)...... 1| || hives i eee eee | | | 
a = (7 mills) ......0..0.eeesseeseseereeceetececees era — || = — : if =e SR eee i Sry: ae “|| iiisa} ‘sail’: 38581] 11130 
Total 1906 9473| 43855) | || 1857] 841|| 3608] 2167 || 10209) 2086|| 13658] 6146 5386] 2026||...... eee 5 34|| 7671 36|| 25293] 86 357| 12922 
Total 1905 11030 aass4]] =| || | hans oe ‘ws Baw es pn OT “Tl Saaz] o4ose|| aoesel “eras 
ncrease efoccccelocccce || | i] } 
+ \| | | i| | | | RS ape | 2669 
Decrease sisi 1029|| | | | I | | | | H | I} | 9014] | ise7s|| | — 
BLACK RIVER DISTRICT. 
W'te Pine. || Hemlock. | Oak. | Maple. || Basswood. || Birch. {| Elm. || Beech. || Ash. Mixt H’ds.|| F 
scanmmeaniee —— reas - - . feet. | M. feet. || M. feet. M. nest. ut = feet. || fe. feet: ! M. feet. {| M. feet. t} M. feet. {} M. feet. i| aod | Mt. Pes. 
IE ne (i]t Mil SHAKE, | BOCI}CUE SUE owe | SHE Cue] Suc| fou [Cut Yeti (Cut | ue Cut | uc (Cut BAK ou 
ui Trow & Co.... peesscerseteeceeeesee| MOO) LOO)] SOO) 100)| «0. ee fees |[ anew epee ee ee [lense eel ereeee ivtecuulvecteatiscconchansccigl [issouns Pc acaaieal \| | eee F 5 
Total 1906 400 | 20 109 ae Se T segued | Laas i erceks ae wind onaed | ee eer, | ORE ae TARAS eas ae 
OT >Re aT AONE A SERRE MSR AIRE TA 5) PE Cea | Sea Re | Bae aes Be cacl cca Lied | eS Se oe Desissos i| F 
NIE 5505's Ca cad nb hSGichchia san nhecnivensaatieaeae umesicenes 400} 100] 100] 100} esloaie ee | are Rae _ ae Ee ae PERS ee aes wee lie 50] 
DULUTH DISTRICT. 

W’te 4 Hemlock. || Oak. | Maple. | Basswood, .|| Birch. || Elm. || Beech. || Ash. ]|Mixt H’ds.)| Shingles. || Lath. 
i _ CM feet. |] M. feet. || M. feet. || M. feet. ale feet. "|| M. fect. || M. fect. || M. feet. || Mf. fect. || M. feet. || M. Pes. {| M Pes. 
ba a ____ MINNESOTA. —___ | Cut. | Stk.|| Cut. | Stk.|[Cut. | Stk.|/Cut. | Stk. |/Cut. | Stk. ||Cut. | Stk.|/Cut. | Stk.|/Cut. | Stk.|/Cut. | Stk.|/Cut. | Stk.|/Cut. | Stk.||Cut. | Stk. 
Barnum—Cain G& Woodbury... ..cccsccccccccccccccccccesccccccece | 1 = 
Biwabliz—Colvin & ROWD..cccceccvccseccccccccscccccces 

© GC FPRIFDAMES..... cccccccccccccccccccocccs 

Duluth—Alger, Smith & Co. (M. W. Duluth).......... 57000} 11000 
— Merrill & Ring Mill Co. and Split Rock Lumber Co 15319] 6119 
— Scott-Grafl Lumber Co. ...c.ccccccccccccccsccccccccece i} 13453]. 

— Virginia & Rainy Lake Co | 37000 14000 
Floodwood—C. B. Wilder ........csccecceccsccesccees cern | 
Moose Lake—Gunderson, Peterson & C0.........seseceeeeeeeee 1 Py hemes } 2} 42] | i} i] a SER een ape Soe 
Powers—Rock Lake Lumber Co. (Sta. Hibbing).............. Shae een heres | | | 15 ae } 1] il BR Pa 
TO RN Gives a ncccescscscectssccescesdcccesesnsoas - | < oe 
Two Harbors—James H. Lunz. (M. Sta. Waldo)............ 

Virginia—W. T. Bailey Lumber Co. (Hdq. Duluth)......... 

WN VORIIOE sc ccccvcvncccassesvecccssecccnccdscocscecccses 

Winton—Swallow & Hopkins. (M. Sta. Ely; Hdq. Duluth). 

WISCONSIN. 

Hawthorne—Duluth Log Co. (Hdq. Duluth, Minn.)......... 

Gordon—Gate City Lath Co. (Hdq. Winona, Minn.)....... 

Martinsen—Martinsen Bros.  ........scscecsescesececscerens +P 


Superior—Rogers-Ruger Lumber Co. (5 portable mills).... 
— Edw. Hines Lumber Co. (Hdq. Duluth, Minn.) 



































































































































































‘ 7565| 5 
PI UNE 0 SIN cs cree cdpecnactnnndces sosdncensecess D seseee|[eeeeeel ‘. ‘| 89143 47192 
Snare zug 6769 I: Be ant a ae we —— “542| 100 QI: 0|| 33177] 4968||235030| 86311 
Total 1905 |827729 327980| ae ae 64474| 38973)|248276| 69999 
Increase tiwwa: i. os. ss ns t+ & Fr BB f- 8 + SS tt @ Cerca. 16312 
i Decrease _ ssefescece| 11220]]......[eeee ff am | 31297] 34005]| 13246)...... 
ASHLAND DISTRICT. 
W’'te Pine. ~ “Hemlock. = Oak. | Il , Maple. \ Basswood. " Birch. Elm. Beech. || Ash. Mixt H’ds. Shingles. Lath, 
M. feet. M. feet. M. feet. M. feet. || M. fe feet. M. feet. || M. feet. M. feet. || M. feet. M. feet. § ‘fl M. Pcs. 
WISCONSIN. |Cut. | Stk.||Cut. | Stk.|/Cut. | Stk.|/Cut. | Stk. |/Cut. | Stk.||Cut. | Stk.|/Cut. | Stk.|| Cut. | Stk.|| Cut. | Stk.|| Cut. | Stk.|/Cut. | Sy k.||Cut. | Stk. 
Ashland—Lake Superior Lumber & Box Co........ccccceeceenelecsece [sees 9600} 2500 153]...... 240 , | ee 1157 400) 5 | ae = 3000 500 
— Estate of Thomas Nester (Hdq. Detroit, Mich.).......... | A Seer eee Rae eee } 4064) 3500 
— John Schroeder Lumber Co. (Hdq. Milwaukee).......... 14633 7 2 y | | 20) 7 9484| 3560 
— Edw. Hines Lumber Co. (Hdq. Duluth, Minn.)........... 1 1] | 700) 462 
BM. Ot WashDurn......cccccccccccccccccccccsccccccccccccs | | | se . 1991)...... 
Bayfleld—Bayfleld Mill Co.......cccccccccccccsecccccvccccscceees *| 500 
— Wachsmuth Lumber Co.. weecsreccsvccccecccccccesesesoeesesooce : F iad 6151) 721 
From River-Valiay LAMP CO...ccccccccccccccccccovccccccces ee | | Spe: ieee ens 
(Includes 2,200 M sawed for Ww. H. Gilbert, ene 
Mellen—Foster-Latimer Lumber Co0.........ccccecccccsceeeeees * * 
CMM MIUUNS cvercncccscccerenseccncccccnccccccsovcccesccecencssecsessisceccss| SOU boocssadhoscccclecgvecilosccesicacesc loccccelovscceloecsecicecccs|lsssccefocsecetsccccslcceccellcscccelccccoctboasscslovcdschlccaceslsoccectiieccccclecces e 
— Scott-Taylor Lumber Co. (Hdq. Ashland) 
Odanah—J. S. Stearns Lumber Co...........cssscceeeseees 
ee tea ne ececkennessetcsadedions 
Shanagolden—Nash Lumber Co...........c.ceceeeeeeeees 
WSU —DAWOTGS EMMDSE Co.cc cccccccccccsccccccccccsccscs 
(Hdg. Oshkosh. M. burned here. Will not er 
— Thompson Lumber Co. (Contract sawing).... ‘ 
Estimates for missing reports (3 mills)....... 
Association totals (6 mills) 
DOCKS THES cccvccccccce 1099 | 8118| 2218} S843}! 1094| 1199||...... | 49100 
ETE SAUGApe Acca hemsbi ceuedsenbesecesctcesnecnchuonmene } | 33720 
MUD cc ncnacincncconccntedscccesecesessecessceessecésoes | | | | | | | | 15380 
MINE -. an: occnatncnstsneenacecnnibensshastnebatsasobncxsnsnisibedaasihe he ea we 































































































Abbreviations: *—Included in association totals. C—Custom sawing. 9—Manufacturing ended. +—New mill. P—Partial year’s cut. 
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Thirty- fourth Annual Statement of the Lumber and Shingle Product of the Northwest—1906. 


CHICAGO, ST. PAUL, MINNEAPOLIS & OMAHA RY. 


mut te Pine. | Hemlock. | Oak. } Maple. | Basswood. ~ Birch. 

M. feet. M. feet. M. feet. | M. feet. || M. feet. \ M. feet. ‘| M 
WISCONSIN. | Cut. Stk. — Stk. {jCut. | Stk. jjCut. Stk.|{| Cu 
Cumberland—Beaver Dam Lumber Co.............ceeeceeeeees * | | 1] 
Drummond—Rust-Owen Lumber Co..........cscceseeseceeseees 
Ellsworth—Fred Harshman. (M. Sta. Lost Creek) | 











feet. feet. M. feet. {| M. feet. M. Pes. M. Pcs. 


Stk. || C ut. | Stk. |) Cut. | Stk,||Cut. | Stk. 
217) . . . . 











~ Elm, : =. ~ Beech. i Ash, ‘eats 8 Lath. — 








Stk. ||Cut. | Stik.|| Cut. 
- 








. | Stk. cae ‘| Stk.) [| Sut | Stk.|/ Cut. 
535 











Se Ws ME Rncceccncsnenesesnicostsousnecesssoucsets 
eg ee a rere 
Knapp—Thomas Teegarden & Son........... 
Mason—George Hudson ........ccccsccesessees 
hi ee. LU eer 
Phipps—A. H. Barnard (Hdq. Minneapolis, Minn.)...... 
Radisson—Radisson Hardwood Lumber Co...........ssseeeeeee 
(Hdq. Minneapolis, Minn.) 

Rice Lake—Rice Lake Lumber Co..........sccseccccscsccsccecs 
Shell Lake—Lakeside Lumber Co.......... 

Estimate for missing report (1 mill) 
Association totals © mills) 


Total 1906 
Total 1905 



































4156| 3449|| 29162 
5106) 3449 | 42302| 21472 
9747| 153999| 33848} 16947 
























































{195948119383} 


281| 7540) | 
-- |148413} 90134] 


67652) 36497 | | 











































Increase | 47535] 29249]|......|...0.. | 
= Decrease oleuhinibed | Keaitients me siti 28957] | \\"" bail i88501| 8454| 4525 
WISCONSIN CENTRAL RAILWAY. 
W'te Pine.|| Hemlock. |[ Oak. || Maple. || Basswood. || Birch. Elm. Beech. || Ash. ||Mixt H’ds.|| Shingles. || Lath. 
M. feet. | M. feet. || M. feet. | M. feet. || M. feet. || M. feet. || M. feet. | M. feet M. feet. Ht M. feet. | M. Pes. | =i 
|Cut. | Stk.||Cut. | Stk.||Cut. | Stk.||Cut. | Stk. ||Cut. | Stk. |Cut. | Stk.||Cut. | Stk. \\c Sut. | Stk.|| Cut. | Stk.| 
STR GENIE ME BI is scisic tae 6cndesssasscsneivensenaeeies | ,50]....-.}| 1000) 100}; 10; 10 ‘tae eines ‘ie eae || 500) 300|| 200)... sssaes | ll 35 1| 
— Rietbrock Land & Lumber Co. (Hdq. Milwaukee)...... | 181)...... a || } 290) | 592! 
Auburndale—R. Connor Co. (Hdq. Marshfield).............. 250) 50 2000 
ey NS Oia iiniik.ns. sc nencdessnasenesdescceescascoeess 90) 50|} 550 
ot Ty Us MEE |‘ cnctcrscendcascsecegecen ° oreccee 25] 2000 I) Bj ecccccd| «= Bj ecccced] ‘BWhecccee |] WOloccecel) WO o.cccee 
Curtiss—George P. Green & Sons.. SS SSS eae eee ee 100 35|| 1498 
—— EE, Be BART ccccccccvecsccccccccscsccccscsevcccscsesesescesese Bhavecse |} 580 
sens UNI INR Se od Ls eeimmowiannaoaa eens ~ ae || 130 
Donald—Fountain-Campbell Lumber Co............ceeeeeeeeee 400 350/| 1700). 
Dorchester—Paulson & Btephens.......cccccsccsscccresccccccceces 44| 25} 178 
Be Mis GREENE scccsrncscccccscocsccessesssceoceoncesescoseceocs 40]...... |; 250 
Fifleld—Boyd & McCartney ........cccscccccsccccccsccccccccccseloscceclcscecs || 1000 
EE iy EEE haha Gaia vekadiin da asd b 425005 caddsendionesenaciusaetsaacuneienes 1 re a ee ee ae ee ee ae 
—— BIONTy OCC 2. ccccsesvccsscccccccevccsocssesccescccccccesccccee 700} 500)} 1200 
Grand Rapids—Edward Lynch (M. Milladore)...............+. , Foe ee Pe en en een wa Fen a 86 oe 
LOVOI—BUR BrOB. occccscccccccccccccvccccccsscesccccsessccsscscss|cosees seeees | 
oi MOE THOMNEEDS c0scessescccnenceccecs Py God Cord | coreers cereess | errress crerer es | errresy Crrrery | eerrees Peers | eer 
McMillan—B. F. McMillan & Bro....... 500) 
Maplehurst—Squaw Creek Lumber Co 








(Hdq. Milwaukee. Saw only for own retail yards.) 


MarehGeld—P. BR. Bbbe (CR. BF. D. 9)....ccccccsccccccccccccscces 
Ce ED aabencindenddcchasdeiinonsidabsnederinecseesshieheeshcs bods wenstelpeansells kes vxlband cst inteieiberecs Missi tsleodseddbmaee 
— Roddis Lumber & Veneer Co. (M. Park Falls) 


Medford—Medford Lumber Co........ccccciscccscscscccccse 
So Es MEE GUND kakssncancnabedcseesaescness . 
Milan—Martin Ellingson - beeeteccosveseoocessosse 
Milladore—Milladore Lumber Co................ 
Ogema—L. J. Larson (M. Larson’s Spur)...... 
— le ee a ee re rrr 
Oshkosh—Campbell-Cameron Co. 
o— CE CU Snis ccd cninancedaubatesehsebsedsaakienaneeien 
(For cut, see Antigo, Catawba, Kempster, Deerbrook and 
Ormsby.) 
on Sn, AO Be GO ioc cin kss Sass dae keaebidanaewtsanwoeneee 
— Hollister Bros. - 
M. at Thort F 
Owens B. Ce: BRO Clic sccsscscisvicescesecnsasece | 
Park Falls—Winnebago Realty Co. (Flambeau Shingle — J | Se { {| 
Phillips—John R. Davis Lumber Co. 2\) 3 32 50 312) ) }] | | 5 29|| 12945) § 6S } *400) 9235 
AI MS MIB Soe cio t cisatee eA pee c ain ibiccsa dunes soensesed | 25 60|| 35 | 35 | CSTR eeret: nee ee Pees | 1500|...... 
— Luger Lumber Co. (Hdq. Minneapolis, | | | 1 | 
— The George P. Miller Lumber Co. (Hdq. } 
Rib Lake—A. Appleyard 
— Rib Lake Lumber Co 
—Stephen Konz ...........00. 
— Waters & Zerbel . 
Scandinavia—W. J. Maxwell “Lumber Co. (M. Rosholt).... 
Stetsonville—Ed O. Brecke & Sons 
a PERE BOS. Be WOreccccccscccccesscccccs 
Stevens Point—Clifford Lumber Co..... 
oe Win Ws BEMROROEE 6 ccccdccnsccocossccceses 
<—- SORE Te DA Co cacesctveccrsedendessscetecsovcseveecs 
Thorp—Nye, Lusk & Hudson Co. (See also seenpunbniente 
Upson—Upson Lumber Co... 
RIPE G—E, TRO asiecccescsscsccssee 
Westboro—Westboro Lumber Co 
Worcester—Luger Lumber Co. (Hdq. Minneapolis, Minn.). 
Estimate for missing reports. (10 mills) 2 100|| 1500; 
Association totals (19 mills).. AGIA PS SRE NESecdetowbetinneneee § 4603|| 93427] 62168) | 
~~ *Potal 1906 12032||175710| 39404 
Total 1905 | 10627||iz1028| 458251| 
Increase | 35 54682|...... 
64: 



































Cees 1k ae asbock plaka’ ea am a 
































19134| 4558|| 20090] 9475|| 9909) 6468) 50 $250/| 2364| 
| | 


De 455 : 44682) 8570 
| +7708| 10641|| 23754) 3283 


| 
| |} | |} {| ff | ff | | ‘laa | 25 
WISCONSIN VALLEY. 


W'te Pine.|| Hemlock. | Oak. Maple. || asswood.|| Birch. || Elm. || 3eech. || Ash. Mixt H'ds.|| Shingles. ath. 
M. feet. | M. feet. M. feet. M. feet. || M: feet. || M. feet. || M. feet. | M. feet. || M. feet. | M. feet {| M. Pes. | M. Pes. 
~_WISCONSIN. ‘[Cut. ij ‘Stk. ll Cut. | Stk. fost. | Stk. | || Cut. a Stk. {jCut. | Stk. ||Cut. | Stk.|/Cut. | Stk.|[CGut. | Stk.|| Cut. | Stk.) Cut. Stk.|| Gut. | Stk.||Cut. | Stk. 
Ableman—Scharnke & NN ha vgdinhcedusiacacteamandgnt | | r ; 
Arena—McCutchin & Lloyd 
Bancroft—H. L. Kellogg............ 
Bell Center—Lewis & Onstine...........e.seeeeee 
Boaz—F. W. Popp (M. Richland Center).. 
Bridgeport—James Hacklin ......... 
3undy—Bundy Lumber Co........secseeeeceeeeees 
Cazenovia—J. R. Carroll........ccccccsecccccccces 
=< JOsePh DUPLO 2.0... cccccccccccccccccccccccccses 
Dancy—G. H. AltenburgG........cccccccccccccces 
Dudley—P. Smith & Som.........cceeeeeeseeecees 
Edgar—Quaw Lumber Co. (Hdq. Wausau). 
— Wausau Lumber Co. (M. Rib Falls)...... ‘ 
WORSE. Tc BOG. ccccccvcccccsccccccsccsccscescsscscccccsese 
Hartford—Denison, Liver & Coerper (M. Moon) 
Heineman—Heineman Lumber C 
Holt—Mohr-Stotzer Lumber Co 
LaFarge—Brittingham & Young Co 
(Hdq. Madison. Portable a 
March—Doud Sons & Co.......csccccseecceeees 
Merrill—C. D. Clarke Lumber Co............. 
— Gilkey & ANSON CO... .cccccccccccccccccccccss 
— A. H. Stange C0.....cccccccccccccscccccccccce 
—H. W. Wright Lumber Co................ 
Nelsonville—Nelsonville Lumber Co......... 
Pittsville—D. A. McCoy & Co.......sssseee. eeeee 
Rhinelander—Brown Bros. Lumber Co.. soecse 
— Pelican River Lumber Co eee 


SPD nvnkcen ncn cicessasncatcussncevasenncedssncccreseceseuds 









































































Soldiers Grove—Atley Peterson 
Tavera—M. D. Ellsworth ..... 
Wausau—A. Arntsen .......cccccccceeccceees ° 
— Barker & Stewart Lumber Co............ seusevee 
— Fenwood Lumber Co. (M. Fenwood)..............++- 
M. at Rib Hill. (Burned last summer) 
— Jacob Mortenson Lumber Co............cssecccecceeees 
— Rib Valley Lumber Co. (M. Rib River)........... 
— Alexander Stewart Lumber Co. 
West Lima—Muller Bros 


























































































































































Estimate for missing reports (6 mills)............ssseeees- te oa 3488| 7509) ozi6| eee 6270| 1141|| 76328| 20800 
Association totals (16 mills—2 reports not in)................ 199023} 93488|| 78482) 40216 s|+eeeee|| 8200} 1000)|......].....- 1700; 2000 
Total 1906 eatenbere Secvvepeveceess 255389 | 125203 | |136765| 76764 7016 | 18229 e) “— <i 16071 \| Steen 27241 
TORRE BRED cccccccccccccocccvcccccccccscvcscccccccs coccnccee 291061) 128517) |112574| 39512 | 6821; 6003 16624 
Increase .... oven cvcceleeses of eccsce | \\ | heen seal 32668| 10617 
eee eee a SO Ti oe an an a a eee ee ee ae ee ee ee ce ee Oe ll leo 




































































Abbreviations: *—Included in associations totals. C—Custom sawing. 9%—Manufacturing ended. 
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MINNEAPOLIS, ST. PAUL & SAULT STE. MARIE RY. 
W’'te Pine. \ Hemlock. | “SF ‘Maple. || | Basswood. Birch. Elm. Beec! 
ech. Ash. 5 
ee wiGiiG ot Tat pou aa a fet . feet. M. feet. \|_ x . feet. | M. feet. | M. feet. It M. feet. ieee Shingles. | Rd 
a ~_ MICHIG u t ut. | Stk.||Cut. | Stk.||Cut. | Stk. ||Cut. | Stk |Cut. | Stk.|/Cut. | Stk. 5 ; Stk1/G Sti —— 
Gooks—John P. Huebscher.. SAE Wilis<cocdl-cosathors Sa Miiccaes Wiececasincues x 7 poe | See Cat. | Sek. Cut | Stz||Cut r Sti Cat. | Stk. 
Perea E. Curtis...... , Tbs seca | SS Re Panes OE RI GS Se ee ees eee, Bie meek reds acai: 
Garnet—Hudson Lumber Co. 4000] = T50}}......] cece 500} 1000||......]...... a 6h hn) ar an ee a ee 
Hermansville—Wisconsin Land & Lumber Co.........c.ccssc|ccesse]ooseee * Moc stclacaces T061| SB82 || 1193] 486|| 1964] 2497/| 64]......11 81 aesll oal aaa eye 
Masonville—Escanaba Lumiber Co........cccccccccccccccccccces Tccccce bg | | Ser Mere 2052) 725 308 95}| 1813] 318]| 85)......1] 295) 48!| 62] wii... tl... i ele 
tapid River—Garth Lumber & Shingle Co. (Sta. Garth)...| 500]...... S000) 0s cceffocccccfoccece 500)...... 100 1000 : 
Rudyard—Bonner & Erl. (Succeeded H. Cottle).......ccscecleccece|oovcee CERES RGR HE RE: AR, be leas i! Sebees ‘ Hii ids | Mea eas. | cs ee 
aa adele ee aS aes) Ma pei a es ee a le ee terete eeeeee|| ae fisasecksedsoalbawssosgasquscldtbasbeliaokes 
Atlanta—Arpin Hardwood Lbr. Co. (Hdq. Grand Rapids). 2787 | 
Casesée—"—. Teraty.. Gh. 7. TD. Bebe TE. Ts DB, Pe iccilsccccckesiseciiecsssccincscen oo Sf He at OUlUelUC..hU LUC. ULlC cl Se ee ieee seisacces 
Catawba—Edwards Lumber Co. (Hdq. Oshkosh)............ 9 eer’) peeer?)| emer er | Deeks bee | eed beens | Cte Coo | Coo cone | ooo one 
= BOURDON TEGGERED oc ccccciccvescccccsescsnececcesessoscesccesesves os ie | eS ie | taataieie Qpmceeae | Stebeie beck dide! | M— e | Gti ett | eee Ce 
Centuria—William Ihrig +74 ied | rT, Si | bebe bebe | Goose Don | a | Coo Coenen | Benen eee 
Clifford—L. M. Reed......... 8001 7501} BL OTT EE Cag h eect tt peeteeetfeeesestocee cst osesssfoceece 
Frederic—The Leavitt Lumber eee 28 
—F. E. Lemma. (M. also Luck) pédekbneieseedendedeosseneknne rT) ee 7) | 7 ein | Renee eine | ened baka | ed | Ce | ee eee 
[i Pe eer err ees a eS a eae | 6 ee ae ae a el ees eds: chee pes | ee ess | ee ihe | es a. LL. 
Glen Flora—C. A. Coon Lumber Co "800 obesénsiaceebabeeenen 
Hawkins—Ellsworth Mfg. Co. (Hdq. Ellsworth)............. es | ae ee | eid bei | ie | eich betas | bo poe 
Ingram—Ingram Lumber Co. (Hdq. Wausau)............+.-. 2442| 980i} 533) zoll PT gah deal cereal cee esfeeeees 
ESE GE, INNES Sovccedanecacdencceincecesuagusacecaseces 00 
UNE CCOMMURD TION TR c cn dccneccdracccccbuesenencsasnade 15 
ae Mig MUNMMORE. 50.00.00000sehendesencredecetiesdecdsececsnessvccescscees 50 
MeCerG—D. Tn Greekiicccciccccscccecs a or 
North Forks—North Fork Lumber Co0...........sececssescesees a 
Oe eee ee” SS Te ee Bie ee eee ea elke Glades aes: eee bee 
Signor—Signor, Crisler & Co. (M. also Couderay).......... 100} 100 
GUN MIN CCAD ch Se tcnedehsndecdabadesemensneeecceanes 
Tripoli—Stolle-Barndt Lumber Co.......cccccccsccscccccccvesees s ® s Wicsssettekedectisetcekbennnce ji 150) 5c i 
(Hdq. Minneapolis, Minn., W. O. Barndt Lbr. Co.) | 
Estimate for missing reports (6 mills)............scccccssccees | 1200]  200|| 5500] 2500)|...... — | Re — lI | | 
ee ee ee eee are | 4286] 3828|| 33341| 19807|]...... Siemans | ee COS {| rah ith *$84)) engoo| “Bi seeees 
Total 1906 15932| 7287]|| 5 25732|| 5330 2 7 en Mitetadad Shit 874) } in 
Toeal 1968 a "| 31193 | 13566|| 41182 3: 7“ 2342 — —— 2718 oe) “ a) ~ 463}| ae I les F | F- }- 34856] 9346 
“SR REET SR EEN OPO IE ROOM ERS | 5a S055: 14834] 10179|| as 15807|| 10250] 238 8: 
Decrease 15261| 6079]]......]...... | | || | | | | | | | ll £ —_|f sas _ 24608 aa 
ASHLAND BRANCH OF C. & N. W. BY. 
"a ‘. = | Hemlock. | | Maple. Basswood. Birch. Elm Beech. s i ? 3 
oe M. feet. ue fect. _M. feet. |e feet. || Mt ae I M. feet. (| M. feet. i} tect. | Nie teat | bee ue Pes 





_____ WISCONSIN. ae r Ste: || Cut. | Stk.|/Cut. J ‘Stk. || Cut. | Stk. _{[Cut. | Stk. |/Cut. 


Allenton— Kuhaupt Bros. 
—— Wele & BOM... ccccseccvccvcccccccccccescccccscccece 












| Stk.|/Cut. | Stk. 2 | Stk. ‘Cut. | Stk.|/Cut. | Stic. ||Cut. | Stk. 













Aniwa—L. A. Rose (M. Washburn Siding).......... 
Antigo—Antigo Manufacturing Co. (M. Mattoon).. 
— Kingsburg & Henshaw. .........ccccccccccccccces 





— Wisconsin Bark & Lumber Co 

Appleton—G. W. Jones Lumber Co. (M. Aniwa).. ones 

BE, GB. WODOROs.cccccccscccccesccccvicsceccccesccccceccccansscs 

Big Falls—Wall-Spalding Lumber Co. (Hdq. Oshkosh, Wis.) 

Birnamwood—Andrews & Roepke Lumber Co.............eee0. 

Blackwell—Flanner-Steger Land & Lumber Co.............. 
(Hdq. Chicago, Ill.) 

Breed, Ti GAGE cc ccccscrcceescccsscscccccccecccsessescocccncs 
Buswell—Buswell Lumber & Manufacturing Co.............. 
(Hdq. Minneapolis, Minn.) 
Carolina—Ernst Thiele .. 
Carter—Miner Bros. 
Clintonville—Rohrer Manufacturing Co...........sseseeeeeeee 
Crandon—Carpenter Brose. ....cccccccccccccccccccccesccccecccess 

— Keith & Hiles Lumber Co....... cc.csccccccccece 
Elmhurst—George H. Wunderlich 
ame, We,  PUGOR ciccckccccccsscccccvcstcccsnsscnsescass 
EXxmerson—Emerson Bros. .......sccseseccsccsccccesece 
Gagen—Minneapolis Cedar & Lumber Co...........seeeseeeees 
(Hdq. Minneapolis, Minn.) 
Hackley—Hackley-Phelps-Bonnell Co. .........ceceeeeeceeceees 
Hayes—William Somers (M. Sta. Suring).. oa 
Kimball—Kimball & Clark............seee- 
Koepenick—H. S. Wunderlich ........0..seeeceseeess 
Lac du Flambeau—Flambeau Lumber Co 
Laona—Connor Lumber & Land Co........c..ee.e.- 
Mattoon—Paxton & Lightbody Co........ss.ceeseeee 
— Wisconsin Timber & Land CoO..........seeeeeeeeeees 
Menasha—Menasha Paper Co. (M. also Ladysmith). ae 
— Menasha Wooden Ware CoO......c.ccscccccccceccrssccececcees 
Monico Junetion—C. A. Beck & Son Co. (Hdq. Milwaukee) 
Morris—Buckstaff-Sprague Lumber Co.......csccececeeeeeeees 
New London—Hatten Lumber Co..... 
Oshkosh—Edwards Lumber Co.........ccsseseseseeseeees 
(M. P. O. Deerbrook, Sta. Neva.) 

M. at Kempster.......ccccccccccccccccscccccccecs gecceee 

BE. GE QUTRGIR cc cccccccecccccscscccvccceccccccssese oe 
— William Wagstaff. (M. Polar) 
Padus—Reedsburg Lumber Co.........ccccccccccccscccces 
Parrish—Alfred Hurlbutt .... 
Pella—Fred A. Grosskopf.. 
Regina—H. R. Miller....... 
Sandrock—E. & H. Staples 
Saxon—Somers Timm Lumber Co...........sscecsscccceees 

(Sta. Gurney. Hdq. St. Paul, Minn.) 

Shawano—Shawano Lumber Co..........-scecesecececcccveceees 
Sheboygan—Crocker Chair Co. (M. Antigo)............. 

Bes OR Beis av caccccnbcccccccscccncccsaccesoscnsecces 
Soperton—Menominee Bay Shore Lumber Co 
Starlake—Salsich & WiUlSOM.........cccccsecccccececccecceves 
Summit Lake—Robert A. Seering............s.ceeeseeeeece . 
Whitcomb—Whitcomb Lumber CoO..........ccesececeeseeeenees 
Wittenberg—Viking Lumber Co..........ccceceesecceceneceeeces 
Se We, GI occ ccncccscncccnccccencccsececccconcesstautacees 
Estimate for missing reports (6 mills) = 
De ee SG aan eet eee eee ee ee eee kstnaehaseaceiteasaed x 
Ree rrr | 41814] 24848 110856] 39419 905}  472|| 26675 15635 4950 “36062 T 

4 ree «Tice ‘come masa ir ji 75846| _6156|| 27379) 3864 


aes), BUR TE ......<0ss0reserecnscnnsseeans sesnnnseuenaseccessel Mean Ma Gse4G) $156] 27379) "see 
a 
nt ATE | cais[ivioll | {| | ij | | | : rT ittper O08). AoA... 


EMCFORBO coccccccsccccccccccesceseesesccceccececoceees 



























































































































































































es 25|..-0.. | 1836 | 












































EAST CENTRAL WISCONSIN. 





W’ te Pine. ——— | Oak. Maple. 

M. feet. M. M. feet. M. feet. | 

aie WISCONSIN. Cut. | Stk.|| Cut. | SBE Cat | Stk.||Cut. | Stk. 

AAA, TE. TIE a6 occ ccscassvccesccstaccssenccsocccsesead Locacee feccecs leovece ieeesen Doccecs Inosses Joocece Dresses 

Greenbush—Rudolph Herrling .. eecccsfe ° ecclecees 10 bas 

Hilbert—Theo. Orphal ............ ‘ eecces Wheccccell Bleccece 
* 


Birch. | Beech Ash. Mixt H’ds.|| Sh 
" : ingles. 
M. feet. {| M. a. f M. feet. I} M. feet. M. feet. | M. Pes. Me Pes. 


[Cut. | Stk.||Cut. | Stk.|/Cut. | Stk.|/ Cut. | Stk.|/Cut. | Stk.||Cut. | Stk.||Cut. | Stk. 
Sy) GEE ea A TR Ee ee ee 600|...... 




























Iola—J. & C. Wipf.......... 


Northland—J. O. Wrolstad.. 
Ogdensburg—Christ Beitel ° 
Omro—H. C. Scott ............. ees ° ° Whacsccellccocse 
Rosecrans—F. C. Robenhorst. oC}. 5 ° 

St. Nazianz—Peter Weber..... 
Sheboygan Falls—M. D. Hobart. ° ell. 
——- FRIGRATOROR BBBOB, ccccccccccccccccccccccccevesscoccecs ° 9 
CURR —“TORVOE TPOR, cv cccsecaseccscscascccsconcsccsocces Cc 50 ° 25} ..2.-- 
Two Rivers—Two Rivers Wooden Ware Co 
West Bend—Dow Maxon. (Route 4. M. at Cedar Creek)..|......]... ccelfcccces seccce 100}...... 
Estimate for missing reports (2 mills)..............scsseeeeecefececes Bescces ee ee eee SOP TRS, TGp Sebee 


Total 1906 
Total 1905 ... 


Increase ... 
Decrease 


“Abbrev jations: *—Included in associations totals. C—Custom sawing. 9%9—Manufacturing ended. 
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GREEN BAY SHORE. 
a—Above Menominee. 










































































































































































































































































by Ma tore |) Me Hemlock. | a, Maple. | Basswood. Birch. Elm. | wes Ash. Mixt H’ds.|| Shingles. Lath. 
Mot M. feet. M. feet. M. feet. M. feet. q 7 | M. feet. M. feet. M. Pcs. M. Pes. 
MICHIGAN. out | Stk.| Cat. i Stk. Cut. ae Stk.||Cut. | Stk. ||Cut. | Stk.||/Cut. | Stk.|| Cut. Stk] Gat. Stk.|| Cut. | Stk.|| Cut. Cut. | Stk.||Cut. | Stk. 
= & a RETR ERS Sesdchackecaschnves teen Dh AR ie er 
Brampton—A. M. Snyder & SOM......ccccccccccccccccccccccccsccc[occcccfocccce || BOO] BO0i].....0f0.00../] 200] 9001) 20) 30)] 260) 2256]] 20) Oli... ccfecccnef] BB) BBiloccccclccccccllccccccdeccccellaccescleccces 
Cedar River—S. Crawford & Sons.............. 425) 215 6752) 2696 
Escanaba—Mashek Lumber Co. (M. Gourley)... 10] ..000. _. ee 
Faithorn—Geo. Harter & Son. (M. Johnson Spur). conshesacesieosees 300, 50 
Ford River—Ford River Lumber Co...........ssccscssscecees ee Ee Me Cote eee See: ey a So eee ee ye ee Se Se eee eee ie eet Pace ene meer pet 
Foster City—Morgan Lbr. & Cedar Co. (Hdq. Oshkosh, Wis.) 420] SB] Fete ccfecccces] 2005] 201} 2OSBi STL] 60D] G7Oi} B18] BGAll...cecfecccccl] BWhecocckloccccsclecccccl] °F Pieececcloccces 
Gladstone—The Northwestern Cooperage & Lumber Co..... 1466  -  Ses SUmelUtlLcellC lC lm lee OS! a lULelUlUlUrr,lClUrLl Oe ee Se ad s 
es Ee EE BI vnc cdncecceseccccceaenepabecnecsccscoce 46 Pe. Sees FF = =) 6§CCOUe OC RE BP RC OR Ne ee es Geet 
Bea TI Bikccdnnnscnnnssscccdatcssccarsicenscasvaciasecs 199 100 300)...... 
Labranche—William Mueller Co. (Hdq. Blaney)............ 300]...... i aaseae 
ee, a Oe re ree | eee Saat ee ee See PG See CERN I CE A OR TEE Meee ee meget 
(Got out about 7,000 M logs—sold.) 
STN BD BO. Gis ccdses nen censctewsecaisccvccenseace 2287} 2000s 110 110 6581 189}; 5697 667 
Vans Harbor—Vans Harbor Land & Lumber Co 1342| 400 200)......|| 2000)...... 1000)...... 
(Partly contract sawing.) 
Ween GO, Gi RAE Gan vcccasccncccssnevesescccesescs 257 > a. Soe SF FS lUClUc rlCUCPlClCU ECCLES ee ee eee ee ° bd ® bd 
Wells—The I. Stephenson Company...........cccccsccccccccces 15000} 6000)}  *| */} 30)  25/) 10000} 8000 || 5000) 800]]/ 6000) 6500]/ 1500} 400); 300) 30); 200) i5j}...... 145) |*12000) *2400//*10000) *3300 
WISCONSIN. 
RS: TEE pon ep haus cedvesconncsdinscddoesenssnsenaenenae aot ee Me eee | eee! eee a eee a ee ee ee Se | See een Re ee ee ee He ee ee ee 
Beaver—Henry A. Tagatz............... 200 re 20 § 50 eee ee ee 
aes is, Ne BE in h.0 in hccniccnccccccducceccesasec cs 175 160) bf bg 59 59 98 98 553 553 158 158 102 102 81 81 89 | eee Cee pendosteceses ° * 
b—Menominee River. 
4 te Pine. | Hemlock. | Oak. | Maple. | Basswood. Birch. Elm. | Beech. Ash. Mixt H’ds.|| Shingles. Lath. 
. feet. M. _feet. M. feet. M. feet. M. feet. M. feet. M. feet. | M. feet. i M. feet. M. feet. | M. Pcs. | M. Pcs. 
MICHIGAN. baa . | Stk.|| Cut. | Stk.||Cut. | Stk.||Cut. | Stk. |[Cut. | Stk.||Cut. | Stk.|/Cut. | Stk. || Cut. | Stk.|| Cut. | Stk.||Cut. | Stk.|/Cut. | Stk.||Cut. | Stik. 
Menominee—Menominee River Shingle See epee leesnps | coccce | seccse ‘ cocccellocccccfoccoce [foccccelecccce|lecccceloccoce Hoscscelsocese | voeees [| occccclocccee | 25000) oescece ||-----s[-e+ ea: 
—A. Sples Lumber & Codar Co.........ccsccccccccccccccccvcces 5000 2601] 4000} 9 2000)|......|..00-- ad POE 1500}...... 100]...... Beicsencctlcosccelvesessh|  Mivovecs -+++e+}| 30000] 2000)) 1000 200 
Be We WED CAG Bic cc tcsccncccccccccscccscccscscscsecess 8186} 5237|| 6891 1015| 4|| 1055) 425 || 1123)...... 733] 100 392 losecestoccsas || 8029) 1520 
WISCONSIN. 
Marinette—Hamilton & Merryman Co. (Includes mills of | 
R. W. Merrymah & Co. and Merryman Mfg. a oweme 16753|...... (t. eas Sa 1459|...... 2283] ...00 1054]...... Th ovccccdbcccceclocesects) «© cocses 7063 
eg ee aan Serius ‘Saag obkikc, meni eee ieee Wee aide Tees cage eee eon ee mee ate lates, Rhee aes +) 12842] 675))..-5-.|-0 
—N. Ludington Co...........00.. 33152 * *|| 205]-..... 93 3 695} 156|| 146 a6} am 138} | 21887| 7866|| 15010] 635 
— Sawyer-Goodman Co. .......... * ee ee ee _. & Fav oe ee Ree ee eee | 0}| 21322) 4518}} 15320) 4661 








c—Below Menominee. 


~ | W'te | Hemlock. | _— I Maple. pag | Birch. | Elm. | Beech. Ash. Mixt H’ds.|/ Shingles. || _ | Lath. — 
| M. feet M. feet. M. M. feet. M. feet. M. feet. M., feet. M. feet. M. feet. M. feet. M. Pcs. M. Pes. 


eT a | Stk.|] Cut. i atk: |jCut. | Stk. ||Cut. | Stk.||Cut. | Stk.|/Cut. | Stk.||Cut. | Stk.|| Cut. | Stk.|/Cut. | Stk.|/Cut. | Bie |ICat | Stk 














WISCONSIN. 
Green Bay—Dobry “Lumber Co 























































































— Murphy Lumber Co. (Mill recently sold) 6400 660 12100 5850); 30;  30)| 1100) 240 |] 340] 140|] 1200] 100]]......]......]]....ac]eecese||eeeces}eeeese/} 60) 201] 3500)...... | 6700) 2700 
Detroit Harbor—Rasmus Hanson. (M. Jackson Harbor)... Theccccst| Bilcvccceis Tcccocctl Tfovecec i Ticecccold Blcvecccdl  BWhovcccsileccccchocccceliscoscclooccceiloccccelocesceiiccscocincccestt Wilessons 
Oconto—Holt Lumber Co.......cccccscccscccccccccccccscceccssces . ° bd be 4190) 2371 121 44 
a I EE ickb cee neseesachsn widens aces kehewebbaseieenrhate 3000; 1100 = 14000) |: ceseselsoeses 3000 
Oconto Falls—Union Manufacturing Co. é Wheccccoll  Behcosccciiccscechoccccesl  Beccece [eccoocheescosiioccccsiooseset] — Bhcosecckloccccehsccccefl Alcccocckleccccolecesest]  Siiboccecetccescélccacss 
Peshtigo—The Peshtigo Lumber Co... 3162} 1000 16940 10000 3763); 6717| 2316 
Stiles—The Anson Eldred Co............sssccesesees ee 300) 50} s 30 650|| 3675, 387 
Estimate for missing reports (5 mills).................. ‘| 1500 son | oe lsaccookh coccceloccece | 2400; 1000|| 4000/...... if 1500]...... 
DIE TORE. Te TI oxi cen carccccncsraccctonbantctes --| 89936] 58301] 73245] 31873]|...... Soka | | | Reneans lescacd |106344| 13461|| 60245) 13068 
Total 1906 119261 199} 79499) | 188039) 74791) 7 ao 10943 | | = 5953) | 15769] 5822 4418 1506) bens 1140|| 1710)  366|| 11633) 2700||343464) 45823||158492| 40997 
Total 1905 .........cecccecccccccccccccccccccsccccccsscoeces [LOOLL] 75754| 175269 58875] | {| ‘ bn {| | {| { een 20870 
EE EFS Oe ES TET errr | caine 12770| —— 7 | iz i a = we | \| | {| ‘< Pe Ere 48871| 20127 
ES SEE EIR BIE PERE. | 26912]......]]..++-- Essie Zi }} \| | 98540] 78870]]......]...... 
‘CHEBOYGAN AND VICINITY. . 

W’te Pine.|| Hemlock. | ll a oo | Basswood. || Birch. | Elm. Beech. — Mixt H'ds.|| Shingles. Lath. 

M. feet. M. feet. uM Set. eet. M. feet. M. feet. M. feet. M. feet. M. feet. M. fee | M. Pes. | M. Pcs. 
MICHIGAN. Cut. | Stk.|| Cut. | Stk.| ~~ | Stk. Cut. Stk. = oa _ ~~. * Stk.||Cut. | Stk./[/Cut. | Stk. ow “Stic Cut. | Stk. |Cut. | Stk.|/Cut. | Stk. 
Cheboygan—Embury-Martin Lumber Co.......e.seecececeeeeees 4500| 2000|| 14500| 1600|| 100)...... 1200/...... || 300]  20]]| 500]...... 300] ...... gz a 90) 2000]...... =... Pa 1] 13400| eens 
IS SIMD, :o5.0i0in0000000h0s0crerd0senencdésetedteckenelibeeabibeabad | 100 IG}] ccccelecccce 125 135 | | | ee Feesees Bopéaun Re iniel “0 3} | POF ee 

bo reer ere ere ye Te Tr Cre eee Hee ee ie, ae ee ee ae [eccces bccces Heccces x oceees eesese Liswess ee Ss sbinanl vations feoseve Hesee || 10000. 

Weadock—William Gingrich .......... | sestae | senses = eS eee o eeeeoe 200]...... | | | ewanbin | peenea | ienhne | | ee | oe Jeseeee {| Te Aa ere Oe 
Estimate for missing report (1 mill). | 5000]...... || 10000}......| EF ee eccecelesooes a ee ae B sacneal RR PACES RGR ae ae | | 7000]...... 
TOtAl WSS ccssecccccccccce ° ee .--| 9900 20001) 24600) 1610)] te hes cocece | fae, 125 \| 315) 25| 5 || “a -|| 460]...... | 510| 93|| 5050 200|| 10000)...... | 30400|...... 
ek Se ae ‘ ee IE-] B10 }} | } 1] | ] | 1] | | 600|| 44500]..:... 
Increase me % ienuen | sa Sessnetoossen an tL a | \\ | | | \| | || | \| RPE || 14100| bkeene 

Decrease ... 1510}...... 13950} 900 : aa | = -  § _ Disses x eet ee 








MANISTEE AND VICINITY. 


W'te Pine.|| Hemlock. Oak. Maple. sgt | Birch. 
M. feet. M. feet. M. feet. M. feet. M. feet 


Elm. Beech. || Ash.  ||Mixt H’ds. a Lath. 
M. feet. | M. feet. | M. feet. } | St | 









































































































































feet. || M. feet. {|} M. feet. at Pcs. 
MICHIGAN. _ |Cut. | Stk.|| Cut. | Stk.||Cut. | Stk.|/Cut. | Stk. |[Cut. | Stk.||Cut. | Stk.||Cut. | Stk.]|Cut. | Stx.|| Cut. | Stk.|| Cut. | Stic.|| Cur. 7 at ||Cut. | Stk. 
Pastlake—R. G. Peters Salt & Lumber Co..........ce.cee00+ 600 ‘all 4 = 2750 66 49|| 12501 = 972 394 752 = $4 395|| 5588) 1415}| 906) 182}| 60 “ll 12000| 3574||......|.....» 
Willer City ilee B BB ices nck svaccccncscsstcesacece .+.-{ 10143] 6408 473 62]; 82 18 7 ae are ae 1l| 681... | en: es |} 4409] 873]|" 1094)" 647 
Manistee—Buckley & Douglas Lumber Co........... ° 4418} 1050}| 12565 6841 35 2}| 10300] 2903 | 424 7 261 71 1912 941 333 4) 39) 10|| 10475) 407)| 2617| 1364 
—L. Sands Salt & Lumber Co...........ccccccccsscves . 792 774 ‘| 18049} 10641||......[...... 7877| 1464 | 234 45 122}) = a 20482 oe 2943) 955 
TOMS "FF TIGMASOR Be GOOG oc 00 cic cccccccscccccvesccvccccseccsccelocseceleccece 500 150) 10 vm. 900; 800) 25 25 3 11)) an. Oe ee ee | oe 
Estimate for missing report a mill).. Kaas : eae oi isi" "1200 5000 500| cesses are Ree aoe 1| adieu ee | ||.. sereee||ee sande . | 10000} 1500)) p Sam 
WIE TIES Gscsheacacswesasucenades des ooes .-| 17453] 9605 | 505 539) 2 21355 -" “Ta 31596] 9246 || 1683! ae — 634 | 1736 2490 1543 | 57366| 88f3]| San 2866 
MUNN) MINN 050055 cescas ates sone nceanecasoauatacse 1121] 29697] 7e91|| 59342] 17662 -= he ae S | 74750 9578|| 5734] | 249 
Increase 3693} | | T | PRE peer oe |} 820) 2617 
Decrease 880% cial : | | i { { sft a if | itasal ies pesca 
LUDINGTON AND VICINITY. 
W’ te Pine. _ tw tt ae eo on Law “— | Beech. Ash. = } oo “Shingles. || Lath. 
M. feet. eo | M. feet. M. feet. at feet. M. Pes. M. Pcs. 
MICHIGAN. Cut. | Stk. Gut oe Six. | Gut. | Stk. Cut. + Stk. cut, | Bt cut, Pai |Cut. | Stk.}}/ Cut. | Stk. 9 =>. } jcut, i “Stk. | ic ut. .||Cut. | Stk. 
Ludington—The Butters Salt & Lbr. Co. (M. Buttersville). 300 22 1300 147| 15].....- 2600) 250{| 225; 20/{ 80/...... 1200 6|| 1100) 345) | 3i| 4604) - ocsse 
—~ Fhe Cartier Lambe?” COs ccscccccccscccccccvssvcsceescocsesess 2475 526]| 4998) 1043/|...... Joccccchloccscckoessce [oseccelocescciloccces|eocess Hoveccclvessectioocese ++. Hesenes | 1] | 13831 
ones : DRO TRUE Be TARE Cac isc sccns ccsesectecccccessen 548 360|| 8467] 4622) 15} 12|| 7122] 3367 585 136 460 370} | 2149| 925|| 3954) 1585 | 928 =, = ee eee 
NTMI Sh... binbadtesacceialkatsnstabecekntegesakicosesoe 3323 908|| 14765] 5812|| 30} mI ae | 3617 | “ -_ " “ om 931) | 5054 — 1528) 
I fring echt asl aio ntnpaei ein tidesa waka = 1775} — 7476} | | | | 1] | 
EMCPORRO cccvccvccccccccccescvccreccscestavesesesoncoczevcceelveoees levccceflocccce|oocees | | | | 
DOCTEASC ... severe cecccececccccecececscccccsssesscosscecess | iia" ééil|" | _1664 il| 3 _ \ - | | a | = Zz | | seca | ae | mA i 7 


MUSKEGON AND VICINITY. 













































































































W’te Pine.|| Hemlock. Oak. | Maple. | Basswood. | Birch. | Elm. | Beech. Ash. Mixt H’ds.|| Shingles. {| _ Lath. 
M. feet. | M. feet. || M. feet. M. feet. M. feet. M. feet. M. feet. | M. feet. M. feet. {| M. feet. | M. Pes. || M. Pes. 
MICHIGAN. | Cut. | Sti. || Cut. | Stk.|/Cut. | Stk.||Cut. | Stk. |/Cut. | Stk:||Cut. | Stk.|/Cut. | Stk.||Cut. | Stk.|| Cut. | Stk.| {| Cut. | Stk.||Cut. | Stk. |/Cut. | Stik. 
Mieaet OP, MAARE HE Ws oh on i ncccccccccasccdcsecsccctsdaase | 1692] 100|j 3499] 1000]; 960)...... }} 192) 17 100) 25) ee | f l 25 F | | 6246] 1528||......]...-. 
— Gow & Campbell. (M. North BOND sa cen sasescsccsocss 1935 501|| 4179| 1003) 4 5} 81) 15 $1 65 74 4003) 1313|} 3128) 752 
mo DT iin onc kon ccccccsveccesnietacsecasssccsocesetes 7871} = 9} 150 78) 266 TED Heccccelcoesce eR nee ee meer | BOE Deisaccastesonns 
ee I ii Fac ws andn ncaa toededsasusendednbabaslieud etteeaseces ae || 1500 700 | 30 30 |: . r 225 225}).. e+e]| 2000] 600)]...... issensdiadsgrs 
Estimate for missing report (1 mill) ee 1500| NN REE ‘eet | SER ee eS Te Rape a ie ieee. Ce See ee ee 
TOCRE BOGS cvcccccccocescses -- | 40306, 8472|| 10158 2766\\ 1725} al kone 7 211{ = 120) : fe 324| 285)| i= 4 E 312 a) Tas 
Total 1905 . . 9506|| 13405] 3766] } i] | | 15296] 6713|| 4517 640 
Increase . eleccees loccccctloocese | y | | | | | |] 5699|...... IJecccce 112 
ES er ae eae 96|1034|| 3247| 1754 | in | | ee | 737 1389]...... 
CHICAGO AND LAKE SUPERIOR DISTRICT. 
eee W’ te Pine. | ‘Hemlock. | Oak. i} Maple. || Bas swood. Birch. |j Elm. || Beech. |j Ash. || Mixt H’ds.|| Shingles. Lath. 
M. feet. || Hs | feet. || M. M. fee M. feet. M. feet. | M. feet. | M. feet. || M. feet. || M. Pes. M. Pes. 
MICHIGAN. _ | Cut. | Stk. c “ Stk. l\ Gut. j Ste. | Cut. Stk. ic Cut. | Stk. Cut. | Stk. |Cut,, Stk. Cut. | Stk. Cut. | Stk.||Cut. | Stk.}/ Cut. | Stk. Ae Stk. 
Barage—Tatate GCF TRS Waste a. cei. cccccccccccsseccesccces 5808} 1560) 5 607 170 585) 7 |} 594 76) | | 451) || 4166) 6037} 3200 
Benton Harbor—George B. Thayer & Co. (M. Coloma).....|......|...++- 200 6 | 225 2 | eee ° 
Benzonia—Case Bros. Lumber Co..........ssccessescceecccees . | 120]..... . | 20 
=~ GOMEBO Th. BlOB sacs ccsccscccsccccccvcsccoccvesecescosasece mor Mk Shoe 100}...... | 1].....- 
Bergland—G. A. Bergland. (Hdq. Milwaukee, Wis.)....... 920 565 700| 164 
oe SS ee er eee 1873} 1175 |} Whe ccese 
Blaney—William Mueller Co...........cscccccccssvcccccccssccees § | Bi]. occcfocccce|foccccc|occece lescces [occcce 
DS SI SAAD WO oc cctcccscessctseessvescesicntes | y. 12164| 4264 || 1842} 480 
SSGES WE PMID sscc os cx'odanvbcc oven ovigs sawncatoencswotviccetsics ch a cc eee {| §00]...... 
—W. H. White Co.... 12291} 2429 | 826 141 
BOUGMOMAR— TE, GB. MARA s occ sccccsccccocccsccccsocsctccscccnscccocs|ecscdplococseliosancshessocetivccovelesseceiicscceessececsd [losses] cobs ce 
Carlshend—Manigold Co., Limited..........cccccccccececcccceee| 20)  20)| DAO]. aa] ceeeleoeeee||eosccelooenee |leeecesleseecs 
Cecil—Emmet Lumber Co. (Hdq. Grand Rapids) 1129} 1061 135) 158 
CRGNIE HS. Fi. BR cence cdccnssscccccccveccunscesséevecvccecaped - ie reer | Cree sleeeeee eoccece 
Charlevoix—Charlevoix Lumber Co........... 480 «-+|] 1465 90 185|.....-||  85)...+.. | seccee 15 | 
Chassell—Worcester Lumber Co., Limited 3192} 272 1088 aéi|) 1494] 93| 14|| 482)...... 




















Abbreviations: *—Included in associations totals. C—Custom sawing. 9%—Manufacturing ended, 
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CHICAGO & LAKE SUPERIOR DISTRICT—Continued. 





M. feet. M. feet. M. feet. || M. feet. 


W'te gg Hemlock. \\ Spruce. || Oak. berate | Birch. | Elm. ch. || Ash. || Mixt H’ds.|| 7 | Lath. 
ll a a! M. eee. 


| || Bee 
M. feet. || M. feet. || M. feet. || M. feet. || M. feet. || M. feet. 



















































Cut. | Stk.|/Cut. | Stk.||/Cut. | Stk.|/Cut. | Stk. ||Cut. | Stk.||Cut. | Stk.||Cut. | Stk.|| Cut. | Stk.||Cut. | Stk.|j/Cut. | Stk. Ta 
Cheboygan—Lombard & Rittenhouse. (M. Grand Marais)..|......|...... AH | SRNR Dare < Sa RS P| a Sar | Ree eel | Hee GE OST! | 10000 
Dollarville—Danaher Hardwood Lumber ~~ cccce cccccces oe 186 5) 7 228] °° "7 5 7821 
Donaldson—R. McKee & SOMS.........s.sssseecees sa 150). RRS | a ees | eee es! | ee. 0 
East Jordan—East Jordan Lumber Co.. cove sseeeee] 558} 600]/ 6517] 2679]] 10]  10/] 8356) 6609;| 785) 3271) 505) 159] 1370|......]]. 981] 204 1500 
Emerson—Chesbrough Lumber Co.......cccscsccee soscsccveves 17500} 5000) 7 onbanehemenin ° | RRR See | en Pen | Sa) Ee | eee, eee, 750 & 

(Winter office, 141 Milk street, Boston.) 

PG TIS. TOD Cie. ash vciceceke ctbs cajerceccseccacscscclocivcctsce wee 
Frankfort—D. B. Butler........ 
GOPMAERARE—TAUGE BABY cccescccccrcccccssscccvccccvccsccvecccccscclscetcsloccoasht ~ QeOlecccccllocecaclesccccllecsecehooccse [eccccchoccccel! -BBBcccecalleccoccdsecoscll coses 
Gilet BORO —6aee Asmor TAMAOS- C0... 6. cccccccsccsccnvecestcca, MOlccesccll Giibccccesth Slasescall BRblcscccs  “S0lc.i..0) 2... ......0 265)... * 
RN IN oa lieiisccdcdesuntnsuadsicccrarcoress dapucadtessecs 200)... 
Grand Haven—Kilbourn & Kilbourn................ | 
Grand Marais—Cook, Curtis & Miller seccccslecccceleccece|| 395] 00]/......[.0.02-1] 4594] 1750 |] 257] 2001] 623) 4001) 542] 2501). 64il 
ip NED EAMOE COis ccccccatccscescncssnesévdecrsesocsecenscesve 


(Sawn for Manistique Lumbering Co., Detroit, Mich. 
and the Eddy Land Co., Toledo, Ohio. 

Grand Rapids—Thos. MacBride Lumber. Co. (M. Buckley). 

REED, 0s Sn eivetcbacckkendedcnesentictaecescececduskssesaslos 

Honor—Guelph Patent Cask Co., 

Ironwood—Scott & Howe Lumber Co 

















1638 it 





























Kenton—Sparrow-Kroll Lumber Co..... | 16049] 8948])......]...... 
Lake Ann—William Habbeler Co........ oa 20 20} | 
Manistique—Chicago Lumbering Co..... eee seeeeee| 23000} 10500) 

— Weston Lumber Co.....000ccsesccseocess wie seeeeeees} 9700] 2600]] 1000]...... 
— White Marble Lime Co.................. ones osae eclecccndhosencebhsocesghctcese 
Marquette—F. W. Sambrook & SOm.........ccccccccecscees “a 700 i7|| | 
Munising —PoOrater Bras, CO..6eciccsscrcccscccscceces saamecek 410 285) | 

—C. H. Worcester Co. (Hdq. Chicago, IIl.)... 244 .cccce | 
Newberry—Garret Southfield. (M. Ozark)...... icirenioesieatl Cth weaes 
Oden—Williams Lumber Co.......c.cccccsccesccces f 
Ontonagon—Crooker Bros. ...... 

att, Ts EE, Rak ond b 0044404 6ssdadnaccevinee 

Otse 0— Amos Leighton 

Pentoga—F. G. Hood & Co............. 

Petoskey—W. L. McManus Lumber 





—F. D. Merchant. (Hdq. Alanson) 





























Pickford—Wiilliam BeacomM ....cccccccccccscccccecs 

Republic—A. Voegtline. (M. 

NE Rs op nneciendsecdctdccntenscasbesceckibeccoece 20) | 

Sagola—Sagola Lumber Co. (Hdq. Chicago, --} 4000) | 3000| 00 

Sault Ste. Marie—Bradley-Watkins Co...........ccccecececese per ee | ia nal | Sh rere || 10700 | 
(Hdq. Tomahawk, Wis.) | | | | ie 

ee a in anni dh bath éiebostadeoke osbesigundandaciockauen 25 | 56 Meh - Rineescbhcebh ealvecidd Bivabee lecsssillsesoxchen,ox 





— Peninsular Bark & Lumber Co 
Simmons—Simmons Lumber Co.... 





150|| 11) 11|| 600 
1200 |} 200)......)| 2900 


Skandia—Dalton Lumber CO... .crcccccsscccsccccescccccescssccccs| GOlocceosll WOOlecccccll Sleoceocli 20001 Fil 1001...... 60 
South Frankfort—W. N. Kelley. } 
Sutton’s Bay—Leos Bros. ........ 

— Einer Peterson ......ccccssseee 

Stalwart—Alfred Cotton ............ 





Traverse City—John F. Ott Lumber 
ey EE MERE ki aic cals wicks bide sesmenme bpdacecione 
— W. E. Williams Co. (Entire product in flooring) a Srerereny | Ceemrne baesess 
SPORG—-"TPORE EAMRROP GOs, TG ik ccccicscccsccsccccetecscacccsece | 1200) 60|| 2800} 
PCR SEE 0h TN co hic dtdadcdsricgdedocecdccecedaces ee ae 36434 
Wallin—Nels Bye. (M. South Frankfort) 
Estimate for mi sing reports (13 mills) 
Total 1906 
Total 1905 
Increase 
Decrease 


Co. 








| 25000) 1400 |“ i0500] i *5000/ \| 
. 144189} 45717) | 15215 58] 3804! 
| 1190516) 39984 | 141248} 28524 

5733)| l {0910} mall as 






| 3000) | 
seeeeelens | 1200; 1000|| 40000) 15000) | 
Diy) 9664| 2097|{ 1861[448|| 4479] 2079/2: 








6000) 
22816| 45947|| 65458) 13723 
a ek Taek Sees | 325618] 91120|| 64054] 10218 

1] ar ae eee pee | 1404) 3505 








26361 || 13453| 3862 


2 aS 
| ft ll 
PERE MARQUETTE RAILROAD SYSTEM. 


W’te Pine. | AE Hemlock. | Oak. a || Basswood. | Birch. Elm. || Beech. || Ash. 
M. feet. | . feet. | M. feet. feet. || M. feet. || M. feet. {| M. feet. {| M. feet. | 

| Cut. | Stk. veut | Stk.|| Cut. | Stk.| tut | Stk. ||Cut. | Stk.|/Cut. | Stk. || Cut. 
ea, Di. TI inca n os vaagceetdseniennnceasssccanionws CR See | | ia KERCS) Pens 
Belding—Belding-Hall Mfg. Co. (M. also Ely) 500] “sal 300) ( 
Bellaire—C. L. Houseman. (Hdq. Muskegon) ee 1} 00} 3: i i mae meee 
Clare—B. B. GO%Lrr....ccsccccscccccccccccccececccscsces | ‘ ee: i wenn | miet 
Deckerville—John Reinelt .......... sa | | | PS e , HOE 1] | } : ‘pi 
Edmore—Pfeiffer & Burch................. 27) ~ } oo a s} ; 9?  amepigege } ala teed 8 See 
Mik Rapide—J. G. Booth B Co......cccccccsscecsccse 2 | ) 7 | — 
RRs Bs BW ovkca ce ciccceccdcavisceseceses 
Elwell—J. R. Miller.......... 
Ferry—Powers & Critchet 
Filion—H. D. Horton........ 
Fowlerville—C. H. Hill............eeceee 
Freéport—Charles A. Curtiss 
Fulton—N,. Shook & Son............+.++- 
Grawn—Daniel EB. Crandall & Som.........ccssccsccscees os 
Grand Junction—William E. Erkenbeck..............scceeeeees 
Grand Rapids—J. W. Travis & Son. (M. } 
BRATION TORT TEOIVOOER eo occ c escccscccsivcccccciocccssccesccecs Cc 
Ficodwood—E. H. Coville. (Hdq. Foose)... ...cccccccccccccscces 
Hart—B. M. Burr. (M. Sta. Elbridge) 
— Hart Cedar & Lumber Co 
Hartford—L. P. Walker.......... 
Hopkins—L. C. Walter..... owes 
Howard City--C. Williams. 
Hudsonville—B. & T. Hughes 
Lakeview—Macomber & Bale 
Lansing—Lansing Spoke Co... 
Lawrence—Isaac Monroe ....... 
Mayville—Conrad Gohs ...... 
Mecosta—Hughes Cedar Co 
Northville—Union Manufacturing & Lumber Co 
Phelps--N. P. Peterson Co. (Hdq. Sheboygan, 








} 








|| Mixt H'ds. | 
\| M. feet. || M. feet. 


|Cut. | Stk.|| Cut. | Stix./(Cut. | Stk. 
| | 100! 


|} 
| 


| Shingles. || Lath. 
| M. Pes. || M. Pes. 
seca | Stk.|/Cut. | Stk. 









































































































WUE “CEU CNNEE TIPOM. cc ccctecsesccsecatacccsectinerecascesf, 8 Sa | Olle | SN OSS C4 a gt 
St. James—Beaver Island Lumber Co seen - 
SPORE ai. FE. SIMO OE oi oe ck hese ccccvececcdcccnccvessccssetaccced eecece asaveel petieas th rey | | | 20]. 
Sebewaing—Liken & Bach peecreeeae eee ed ae | 850]... 
Bs DRO oscccaecene aban res ne | |. A] 27| Bae Set | SNS Fees | Seals! Tele 
ee I CE er er ee | 200] 1| ‘ -{] 87 i cee | Se Ses | ee 1 
Thompsonville—A. G. Anderson Co............cccccceccccccces | ae | | | ‘ : SS iS 55 
(R. F. D. 1; Sta. Turtle Lake.) | | \| | ora 
Traverse City—East Head Lumber Co. (M. Mitchell)... | 245} 220 \| 
TN Se IR a cencs odntmavcdeddacs baexdcoveatecwoseean ee Tiadese | Re Ae | RE Deauhiies | ere EY | Sere) Penner | ees (nen | eee Ape | | 
a SORT BD. WAMAN, o.6ccccccccccsccsccacs ee 00) { 5 | — 500 || 250} 100!| 100) 60|| 200) 150|| 300! 50 
Estimate for missing reports (5 mills) | ee isecees scakien’ Distcwectuecesd bHessens lesieoes Baccus wae sett wcdeealectan OP: ee Bae Ij 1450) "50 9000! 1000!) 700 ) 
stir : ports (0 1 . . seseeed eed ee ee ee ‘ 5 906 | 7 2 
Total 1906 ......... a 21047) 3957|| 1578) 379] 5 2 723] 32 95 39|| 28% 5831 ‘ 3 2156 - ; 39511 54h: = 
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GRAND RAPIDS & INDIANA RAILWAY. 
W’te Pine.|| Hemlock. “Oak. | Maple. || Basswood. || Birch. || Elm. || Beech. ]) As “li taint Baa a : — 
; ; ____—| M feet. (|e cal M. feet. Il at feet. || M. feet. || M. fect. || M. feet. || M. feet. tl ua fost. i wl eee | 
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Big Rapids—Ward Bros.............e-08. ee - f Bil... 
Byron Centre—S. &. Towner & Bod. ....cscsecccccsceccccecece 


Cadillac—A. F. Anderson. (M. South Boardman).......... 
NEY MII CLAD 4.0 t.s0 001n.5.00.4s desseheencehedsataseasicnss du 
— Cobbs & Mitchell, Incorporated.. mite 
=e GUNN, SUMMON OS OOD is setcccccctcoccccccase 
— Mitchell Bros. Co. (M. Jennings)........ 
= UE Ge. BPMEDs iccevccbecccsiccecssscseccs 
— Williams Bros. Co. (Hdq. Manton)......... 
Conway—MocPariane Brom. .ccccccccccccecccccces 
MD, GOIN + 6 kano diic ctdsceitwscdiacese 
Dighton—Dennis Bros. Salt & Lumber Co 
(Hdq. Grand Rapids.) 
y—Belding-Hall Manufacturing Co. (See also Belding).. 
PORNO ai. \tok. MAURO GE Cie 66550050 acct ceseccccdcheacneccéeane 
Harbor Springs—Harbor Springs Lumber Co......... 
maw PON GS POE cece nd bb asicererecccrcccicccecececcce 
Kalamazoo—George P. Schau. (Portable mills).............. 
Kalkaska—Loomis Lumber Co. (Sawed at Bird’s mill) 





2000} 
2075 














Keystone—J. M. Crandall . ee 
Kingsley—Wesley Dunn ....... eee Sete " idl 
ks Sil Ni i60nd iecncedancccabhcecsisscecesedsinaebadetcehuwase 1 
Abbreviations: *—Included in association totals. C—Custom sawing. 9—Manufacturing RT +_New ‘mill. ‘P—Partial year’s cut. 
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J. M. Williamson, H. D. Wiggin, Boston. 

F. A. Stuart, Thompsonville Lumber Co., Thompsonville, 

A. G. Packard, United Lumber Co., Springfield. 

J. B. Chase, C. P. Chase & Co., Springfield. 

H. H. McNeil, Fred S. Morse Lumber Co., Springfield. 

E. E. Carpenter, E. V. Babcock & Co., Boston. 

Robert Patterson and Charles E. Briggs, New England 
Lumber Co., Providence. 

P. R. Eaton, Fitchburg. 

William Aker, with P. R. Eaton, Fitchburg. 

S. IE. White, Winchendon. 
: L. S. Lewis and J. A. Holmes, Hutchinson Lumber Co., 
synn. 

L. A. Thornton, L. H. Gage Lumber Co., Providence. 

Charles Schumaker, Malden City Lumber Co., Malden. 

Hi. C. Abbott, Worcester. 

George W. Stone, Stone Lumber Co., Boston. 

J. F. Keenan, A. Weston, D. A. Lucey, H. C. Philbrick, 
Boston. 

George E. Fisher, L. N. Godfrey Co., Boston. 

C. G. Garrettsin, A. C. Dutton Lumber Co., Springfield. 

L. H. Randall, A. C. Dutton Lumber Co., Springfield. 

Walker E. Ellis, A. C. Dutton Lumber Co., Springfield. 

M. J. Farr, Franklin County Lumber Co., Greenfield. 

L. H. Vanss, L. B. Vanss & Sons, Gloucester. 

Frederick J. Caulkins, Boston. 

W. B. Parmele, treasurer S. B. Dibble Lumber Co., North 


dams. 

E. Blair Thomas, Thomas & Palmer, Great Barrington. 

F. O. Arnold, Worcester. 

W. C. Baldwin, W. H. Baldwin & Son, Lee. 

J. L. Temple, J. L. Temple Co., North Adams. 

G. Waldo Parrott, secretary Lumber Dealers’ Association 


of Rhode Island. 


Mayor W. E. Sanderson, Springfield, of the Wason Man- 
ufacturing Co. 

C. P. Chase, C. P. Chase & Co., Spri eld. 

BE. A. Woodward, Hampden Lumber Co., Springfield. 

Charles 8S. Potter, Hampden Lumber Co., Springfield. 

W. 8. _Keezer, Jones Hardwood Co., Boston. 

Fred R. Basley, Barker & Co., Inc., Boston. 

Frank H. Wyman, Wyman Allen Lumber Co., Boston. 

F. V. Bartlett, Bartlett Box & Lumber Co., Westboro. 

Theron H. Porter, W. H. Sawyer Lumber Co., Worcester. 

I. W. Mark, Worcester. 

L. P. Smith, W. H. Sawyer Lumber Co., Worcester. 

D. C. Richardson, Mansfield Lumber Co., Mansfield. 

H. A. Morse, Walpole. 

E. W. Hannay, Gain-Robinson Lumber Co., Springfield. 

H. W. White, Stetson, Cutler & Co., Boston. 

Carlos Ruggles, Gain-Robinson Lumber Co., Springfield. 

Luman §. Drowne, — Franklin County Lumber Co., 
Northampton and Greenfield. 

R. A. Williston, secretary and manager Ely Lumber Co., 


> 2 
. W. Hart, Boston. 
Louis A. Tarlton, W. H. Sawyer Lumber Co., Worcester. 
F. W. Barnes, Hatch & Barnes Co., Worcester. 
J. C. Kennedy, Berlin Mills Co., Portland, Me. 
Walter J. Harding, Mitchell & Harding, Lawrence. 
F. Howard Hinckley, jr., John Hinckley & Son, Yarmouth- 


port. . 
H. Gallagher, Grayson-McLeod Lumber Co., Boston. 
Cyrus E. Bean, Bean & Moore, Lawrence. 

sn C. Pease, Mershon, Schuette, Parker & Co., Saginaw, 

ch. 

mA. ! H. B. Kendall, Borden, Guiney & Kendall Co., Fall 
ver. 


Z. C. Field, Milford. 

i - + treasurer Calvin-Putnam Lumber Co., Danvers. 

George F. Welch, Scituate. 

George L. Davis, Skillings, Whitney & Barnes Lumber 
Co., Boston. 

G. F. Stocker, Frank A. Arend & Co., Boston. 

Edmund Wood, Greene & Wood, New Bedford. 

EK. E. Stone, EB. E. Stone Lumber & Box Co., Spencer. 

W._C. Morse, Gain-Robinson Lumber Co., Springfield. 

J. L. Barney, Rice & Lockwood Lumber Co., Springfield. 
P peoneet C. Pepper, Rice & Lockwood Lumber Co., Spring- 
e 


Edwin B. Pratt, Wiley, Harker & Camp Co., Boston. 
Arthur R. Logan, Wiley, Harker & Camp Co., Boston. 
John O. Fox, John O. Fox & Co., Putnam, Conn. 

A. F. Mitchell, J. K. B. Sears & Co., Middleboro. 
Herbert 8. Barker, Boston. 

F. Badger, Shepard & Morse Lumber Co., Boston. 
Charles A. Parke, Union Lumber Co., Natick. 

George F. Cobb, Pope & Cottle, Chelsea, 

H. A. Savage, Gouverneur E. Smith, New York. 

O. F. Osgood, Perry & Whitney Co., Boston. 

8S. H. Boardman, Guilford Manufacturing Co., Guilford, Me. 
Swift, Utica, N. Y. 

Frank W. Lawrence, Lawrence & Wiggin, Boston. 
F. W. Ely, Ely Lumber Co., Boston. 

Frank W. Page, Parker & Page Co., Boston. 

Fred A. Walker, Parker & Page Co., Boston. 

Cc. C. Whitney, Perry & Whitney Co., Boston. 

W. A. Smith, Atlantic Lumber Co., Boston. 

James 8. Crowther, Bicknell & Co., Worcester. 

R. G. Bicknell, J. F. Bicknell Lumber Co., Worcester. 
E. J. Cross, Worcester. 

E. F. Saunders, Blanchard Lumber Co., Boston. 





DISCUSSION OF MEANING OF FAIR PROFITS ON LUMBER. 


Interesting Subject Viewed from All Sides by W. F. Stevens at the Illinois Retailers’ Annual Convention. 


A profit is represented by the margin that remains after 
the first cost and all the incidental expenses of buying, sell- 
ing and collecting have been paid. To produce this margin 
in some degree or other is the prime object of all activities 
in the world of commerce and the mind of the average man 
has been so fashioned that up to the point which the indi- 
vidual believes to be fair and legitimate no objection is 
offered. 

The most prominent two facts in all commercial trans- 
actions are these: The buyer wants a low price and the 
seller wants a high one, and the territory lying between 
these two points has been the battle ground of the ages. 
It is forever the same old bone of contention. For one 
party the price is too high, for the other party the price is 
too low. And while it is legitimate that we may wish and 
hope for the day to come when the seller will sell at the 
buyer’s price, or the buyer will “| at the seller’s price, 
or both, or vice versa, yet it is to be feared that like the 
day of perpetual motion or the millennium, it is not at 
hand. And yet the fact remains that lying somewhere be- 
tween these two extremes must be found a point which is 
just and fair and equitable to both interests. 

Any article of commerce may be unjustly high or low in 
price, accordingly as environment or the unquestioned law 
of supply and demand affects it, and under such circum- 
stances the exaggerated price, either way, is not a safe 
mark of real value, and the margins thus created being 
fictitious are not only sure to prove unstable but unfair, 
hence should not be taken into serious consideration in 
such a discussion as this topic suggests. 

What is a fair profit on lumber and side lines? Not be- 
ing informed in the manufacturing and wholesaling of lum- 
ber products I can speak with no degree of actual knowl- 
edge as to the fairness of the profits realized in that end 
of the business. But in, passing stop long enough to say 
that what has been done, from the standpoint of the re- 
tailer, ‘‘is plenty.” 


What Is a Fair Profit? 


It is not within the scope of my activity, neither was it 
in the thought of the builder of this program, to answer 
definitely and completely and in detail, to the entire satis- 
faction of the membership of this association, the question 
as to what is a fair profit; but discussing the question 
from the standpoint of the retail lumber dealer it is perti- 
nent to ask for the consideration of some points that must 
be pretty thoroughly determined, if a fair margin is to in- 
tervene between the cost and selling price. It is much 
easier to make dogmatic statements than to prove them. 
But as positiveness is productive of discussion the asser- 
tion may be ventured that probably not over ten retail 
lumber dealers out of one hundred made as much net profit 
on the volume of business transacted in the year 1906 as 
they should have made. 

Profits should always be placed on a percentage basis and 
the percentage should be determined by a number of propo- 
sitions that enter into the equation; such as time, knowl- 
edge, capital, loss, expenses etc. These items must all be 
met and satisfied before there can be any true profit. Time 
is the most valuable thing in the world of commerce today. 
From the very dawn of creation down to the present mo- 
ment nothing else has ever had an equal value with it, or 
ever will have. When we stop to consider that the aver- 
age man lives only a little over thirty years, or 250,000 
hours, and that twenty-four of these slip away from him 
every day, we gain some idea of the stupendous value of 
time ; so whatever is to be done must be done quickly. 


The Value of Time. 


The great commercial system of the present day reaches 
out a powerful hand for the young men of the time, and 
having put them through at high pressure discards the 
large majority of them at about the age of forty-five or 
fifty years. This is an appalling fact and one that should 
cause every merchant to ponder well upon the value of 
time when he is about to determine the percentage it should 
be charged with in computing a profit. 

While there are exceptions to the rule, and many men con- 
tinue effective in business long after the fifty-year limit is 
passed, yet no man is warranted in- figuring ahead that his 
chances are any better than the average, and the young man 
who doesn’t calculate to have made his competency and 
reached Easy street, barring very extraordinary circum- 
stances, before he is fifty years of age is simply doing him- 
self a very great injustice, because after that time the odds 
run very heavily against him; so in making up the percent- 
age to be asked for profit let us say for time 7 percent. 

Knowledge Is Valuable. 

The second most valuable thing in the world of commerce 
is knowledge. Without it time and capital would be of no 
avail and the affairs of men would be in a hopeless tangle: 
therefore knowledge is forever bringing order out of chaos 
and victory from the jaws of defeat. It doesn’t come to 
men unbidden, and to become the possessor of useful knowl- 
edge generally, and technical knowledge in particular, re- 
quires a long period of close application and profound 
thought and study. Some men acquire it in the schools 
and colleges which are available for the purpose; others 
from the experiences and contact with the affairs of life; 
but, however acquired, once possessed it has a certain 
definite, tangible value and should enter the equation at say 
5 percent. 

The Use of Money. 


Next in importance to time and knowledge let us name 
capital. The value of the use of money or of the rate of 


interest it will command varies with circumstances and the 
rate will fluctuate from, say 3 percent on very substantial 
and well secured long time loans, to 33 percent for call 
money in the street. The average rate of legal interest in 
all the states and territories is 64% percent and the average 
special or contract rate as limited by law in forty states and 
territories is 7% percent, while in twelve states and terri- 
tories there is no legal limit put to the special or contract 
rate that may be charged. So it doesn’t take any argument 
to show that the general consensus of opinion of about 
80,000,000 people places the worth or use of money at an 
average rate of 6 percent, but in order to avoid rating 
capital on a higher basis than knowledge let us put it in 
at 5 percent. 
The Item of Losses. 

Now, so far this proposition has proceeded on a basis that 
may be applied to any legitimate line of present day mer- 
chandising; but in considering the item of losses it will 
perhaps be fair to say that a much smaller percentage a d 
be considered to cover that item in the retail lumber busi- 
ness than in almost any other line of trade now carried 
on. A stock of lumber properly bought, received and cared 
for very seldom shows any depreciation in value until it 
is again turned into money, and often, thanks to the peren- 
nial activity of the law of supply and demand, shows an 
actual increase in value from the time it is placed in stock 
until sold. It doesn’t go out of style, become shopworn or 
decay; hence the depreciation of stock, if any, is so small 
as to not warrant taking into account. 

The operations of the lien law in this state, if properly 
taken advantage of, preclude the necessity of any heavy 
losses in accounts, so that about all the losses that have to 
be considered are those that occur in the class of small 
accounts, and the relative percentage of these varies with the 
volume of business transacted and the character of the com- 
munity in which the business is being done. By losses let 
us understand that the actual loss of capital is referred to 
and not the loss of possible profits, and when so understood 
we probably will not be far from the actual experience of 
many retail lumbermen when we mark down for the item of 
losses 1 percent. 


The Expense Account. 


Perhaps there is no department in any business which will 
show a wider range of items charged up to it than will the 
expense account, and of course no hard and fast rule can 
be made concerning every item which ultimately finds its 
way there, or for each separate business, as the necessary 
items of expense will vary with the community in which it 
is contacted. But having charged up such items as salaries, 
for both proprietor and all help, team, barn and yard ac- 
counts, taxes, insurance and incidentals, it would seem that 
the account has been charged with about all that properly 
belonged to it. As heretofore suggested, the size of the 
expense account will vary greatly with circumstances, local- 
ity and environment, but probably a fair average to be 
considered for the item of expense would be 10 percent. 

Now in having considered the items of time, knowledge, 
capital, losses and expense the points have been covered 
which make it possible to produce a true net profit, and that 
every business can show a true net profit is the only excuse 
it can have for being in existence at all; so let us put down 
for this item 5 percent, and we have a total which foots up 
to 33 percent, which seems to me to be about the right 
percent of gross profits which the retail lumber business 
ought to yield. I say gross profit because the percentage 
allowed for time, knowledge, capital and true net profit is 
cumulative, while the items of losses and expense are dissi- 
pating in their effect upon the final total to be found upon 
striking a balance. In other words, the result of time, 
knowledge, capital and true net profit for any given time 
would be found upon the credit side of the profit and loss 
account, while the result of losses and expenses for the same 
length of time would be found upon the debit side ; therefore, 
if this method of figuring a profit would be held correct, 
and 1 percent of losses and 10 percent of expenses, which 
make a total of 11 percent, be taken from the gross 33 
percent, we have a final of 22 percent net profit, which could 
be held to answer fully the question “What is a fair profit 
on lumber?’ 

Opinions Differ. 

Of course, all that can be said on an occasion of this 
kind is necessarily in a general way, as in order to specify 
specific cases must be under consideration; but one thing 
worthy of note in this connection is that there is a very 
wide difference of opinion among retail lumber dealers as to 
what does constitute a fair profit on their line of merchan- 
dise; as was proven by the discussion which took place in 
the convention of this association held one year ago. The 
question of the size of the profit is very largely determined 
by the personality of the merchant asking it. 

Conditions change, standards vary, opportunities do not 
always remain the same, and because these things are true 
business ethics and practices must be constantly readjusted, 
andthe changes attendant upon the retail lumber business 
are coming with such increasing rapidity that it is with 
difficulty the adjustments are made. It has not been such a 
long time since an investment of from $1,200 to $1,500 would 
be sufficient to do an annual volume of retail lumber trade 
of $50,000, while under present conditions it will require at 
least double the investment to do the same volume of trade. 
The average’ stock of today has a much wider range of 
selection, comprising materials from widely separated points, 
the transportation of which has become a very serious prob- 
lem, and the time it takes to assemble them makes it neces- 


sary to anticipate wants so much farther ahead than for- 
merly. So that the lumber merchant who has not made a 
thorough readjustment of his whole business within the 
last ten or twelve years is finding his commercial career a 
pretty rocky road to travel. 


Commensurate Percentage, 


All of these things being true make it of first importance 
that a profit commensurate with the amount of risk and 
labor involved be taken, so if a 12 to 15 percent net was 
sufficient.ten years ago the ratio ought to increase in propor- 
tion with the increase of capital and knowledge required 
since that time, which is fully double, hence would call for 
from 25 to 30 percent net. This may at first, perhaps, ap- 
pear to be too large a percentage, but if so it is only because 
as a class we are not used to it. The dignity and impor- 
tance of the retail lumber business are as great as those of 
the dry goods, clothing, jewelry or drug business, and there 
is no good reason my! the percentage of net profit should 
not be as great also, but on the average it is not, and the 
fault lies at our own doors. 

It takes as much money, intelligence and experience and 
a whole lot more of hard manual labor to conduct a suc- 
cessful retail lumber business as any of the other lines 
just mentioned, yet it is a well known fact that when the 
retail lumberman cieans up at the annual invoice his aver- 
age net percent of profit is much less than in these lines, 
and the only good reason some of us can give for such a 
condition is that we do not think that we are entitle to 
as great a return for our time, — and effort as our 
brother merchant who happens to be in these other lines. 
We need to get away from the idea that because net profits 
have been from 10 to 15 percent they ought never to be any 
higher; that because our fathers and grandfathers grew 
= = gray in the business at about that percent so 
snou we. 


Slaves to Custom. 


The main reason why retail lumber merchants are so 
slow to adjust themselves to a fair percentage of profit is 
because they have for so a been accustomed to too low a 
basis and they are afraid that the thing cannot be done. 
It is hard to overcome what is born and bred in the bone, 
and it is easy to listen to the “Song of the Siren” until the 
sheriff nails up the front door. It is sometimes urged that 
because of the larger volume of business handled py the 
dealer the percent of profit should be smaller. | was 
raised on a farm, and I remember that when it came time 
for the spring work, and the teams were put in the fields 
for the long, hot, heavy days of toil, my father told the 
men to double up their feed, instead of cutting it down, 
and it’s hard to understand why a retail lumberman is 
not of as much value as a horse. 

About the only redeeming feature there is to the larger 
volume of business is the increased profit; unless that is to 
result who cares for the extra labor involved? Who is 
anxious to: assume the additional risk? Who wants to 
sweat and tug and lead the strenuous life in order that in 
the end the profit that should have been his may be handed 
over to the other fellow, just because his bill footed up in 
the thousand column instead of in the hundred column? 
If you are going to throw an extra heavy load from a drive 
wheel to a shafting you double the strength of the belt 
instead of weakening it, and if the dynamo is to pull ten 
cars instead of one it must generate ten times the force, 
and if a dealer is to handle an increased volume of busi- 
ness, to say the least, the percentage of profit should not 
be any less. 

When we take into consideration all the elements that 
should make up a profit and allow full credit for each one 
at its average value in the open market it is difficult to see 
how it can be pitched very far from 25 percent net, under 
present conditions, and leave all for the dealer that he is 
entitled to. In determining the profit that would be fair 
on such side lines as go with the lumber business I can see 
no reason why the method should be very materially 
changed from the one just outlined, as most of the side 
lines handled come in the same class of merchandising as 
does lumber. I should be glad to hear a full discussion of 
this subject by the dealers present, to the end that we may 
have as much light and information on the subject as possi- 
ble. 





INDIANA TIMBER LAND BRINGS HIGH PRICE. 

LouIsvILLE, Ky., Jan. 3.—For a consideration of 
$100,000 Mrs. Josephine Armstrong, of Louisville, and 
Nellie Peter, of Paris, France, have conveyed to Z. P. 
East, of Worthington, Ind., a tract of land embracing 
1,200 acres, situated between Worthington and Bloom- 
field, in Greene county, Ind., and covered with timber 
of the finest quality. The tract is said to be the best 
in the country and the intention of the new owners is 
to subdivide it and sell it in small tracts. The land 
originally belonged to Jacob Peter, father of the two 
grantors, who was for many years a resident of Jeffer- 
sonville, but before his death moved to Louisville. Mrs. 
Armstrong and Miss Peter inherited the land under the 
will of their father, which is dated January 28, 1888, 
and which was filed for probate in Jeffersonville on 
January 3, 1889, 
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Thirty-fourth Annual Statement of the Lumber and Shingle Product of the Northwest—1906. 


(atten from Page 42H.) 
GRAND RAPIDS & INDIANA RAILW AY—Continued. 
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Thirty-fourth Annual Statement of the Lumber and Shing! 
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\bbreviations: C—Custom sawing. P—Partial year’s cut. 


YELLOW PINERS’ MEETING. 


The February meeting of the Yellow Piners was held 
at the Missouri Athletic Club, Tuesday evening, with 
a fair attendance. Mr. Goepei, president of the club, 
presided. The meeting was a stag affair. Luncheon 
was served in one of the private dining rooms of the 
club about 7 o’clock. Musie by an orchestra was fur- 
nished during the luncheon and quartettes and solos 
were rendered by the Buckingham quartette. 

After the luncheon was over a regular business 
meeting was held. By a vote of the club, on a resolu- 
tion offered by T. C. Whitmarsh, the meeting nights 
were changed from the third Tuesday to the second 
Tuesday in the month. This change was made in 
order to secure a better attendance of the members, as 
it was shown that the special rates offered by the 
various southern railroads on first and third Tuesdays 
each month were taken advantage of to go south at 
one fare for the round trip. Another matter also 
brought up by Mr. Whitmarsh was the suggestion that 
St. Louis yellow pine men secure offices in the new 
Wright. building, on Eighth and Pine streets, and in- 
duce the management of that building to change its 
name to the Lumbermen’s building. The matter was 
discussed at length but no action was taken. The 
matter will no doubt be taken up later and an effort 
will be made to carry out the idea suggested. Two new 
members were selected—C, 8. Chesboro, secretary of 
the St. Louis Werner Saw Mill Company, and Scott 
Short. of the Moore Company. The meeting then 
adjourned. 

The following were in attendance: 

I. C. Brewer, A. P. Brewer Lumber Co. 
Thomas C. Whitmarsh, W. T. Ferguson Lumber Co. 
W. Standing, jr., Grayson-McLeod Lumber Co. 
t. L. Treadway, Chicago Lumber & Coal Co, 

R. Swartz, Eau Claire-St. Louis Lumber Co. 


G. R. Gloor, Eau Claire-St. Louis Lumber Co. 
FF. R. Steber, H. Wachsmuth Lumber Co. 
George R. Hogg, Mogg-Harris Lumber Co. 
J. k. Schnieders, Frost-Trigg Lumber Co. 


W. E. Rockwell, Arkansas Lumber Co. 
W. E. Grady. 
George K. Smith, Yellow Pine Manufacturers’ Association. 
Cc. J. Trowbridge, Monarch Lumber Co, 
W. L. Goodnow, Yellow Pine Manufacturers’ Association. 
I’. J. Riefling, George W. Miles Timber & Lumber Co. 
Charles E. Price, William Buchanan. 
«. D. Adams, W. T. Ferguson Lumber Co. 
J. O. Pride, William Buchanan. 
H. W. Clark. 
G. W. Bright, sales office Kirby Lumber Co. 
John C. O’Nair, B. H. Pollock Lumber Co. 
(. L. Robinson, Chicago Lumber & Coal Co. 
William Vossmeyer, The Moore Co. 
C. A. Teasdale, Alf Bennett Lumber Co. 
LD. L. Dickinson, Alf Bennett Lumber Co. 
t. C. Campbell, Alf Bennett Lumber Co. 
Ss. W. Morten, VanCleave Lumber Co. 
Kk. A. J. Kunz, B. H. Pollock Lumber Co. 
k. H. Pelton, Grayson-McLeod Lumber Co. 
C. K. McClure, South Arkansas Lumber Co. 
Frank Goepel, president Yellow Piners. 
R. J. Fine, secretary Yellow Piners. 
I. R. Fitzroy, treasurer Yellow Piners. 
GUESTS. 
W. B. McDavid, Chicago Lumber & Coal Co., Mobile, Ala. 
J. H. Watson, American Telephone & Telegraph Co. 
Isaac T. Cook, Chemical building. 
Robert M. Smith, Buckingham Quartet. 
Wallace Needringhous, Buckingham Quartet. 
Tyrie W. Lyon, Buckingham Quartet. 
Charles A. Rose, Buckingham Quartet. 
John A. Dauer, Buckingham Quartet. 


BBB 


The B. F. Sturtevant Company, of Boston, Mass., 
has recently received orders for its new type of high 
pressure rotary blowers from the General Fire Extin- 
guisher Company, Atlanta, Ga.; Rivett Lathe Com- 
pany, Brighton, Mass.; Wayne Agricultural Works, 
Goldsboro, N. C.; J. B. Clark Manufacturing Com- 
pany, Rockford, Ill.; New York Continental Jewel 
Filtration Company, New York city; Winchester Re- 
peating Arms Company, New Haven, Conn.; Salem 
Glass Co., Salem, N. J., and Eastern Chemical Com- 
pany, Boston, Mass. 
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SUBSTANTIAL EXPANSION BY DETROIT CONCERN 


The Brownlee-Kelly Company Succeeds Browal 


A change in name, but no change whatever in manage- 
ment, methods and sources of lumber supply, marks the 
organization at Detroit, Mich., of the Brownlee-Kelly 
Company as successor to Brownlee & Co. For nearly 
forty years the business established in 1870 by the late 
William G. Brownlee has enjoyed a growth akin to that 
of its home city—steady,substantial and sufficiently rapid. 
The founder of the house began in a small way as a 
dealer in cedar products. It was but a step to the 
handling of lumber and but another, and a natural step, 
to its manufacture. For a number of years, and until 
1901, Brownlee & Co. operated a double band saw mill 
at River Rouge, a suburb of Detroit. When conditions 
of timber supply made a change in location for the 
manufacturing department desirable John N. Brownlee, 
then the head of the company, went south and estab- 
lished the Brownlee Lumber Company, now an important 
enterprise at Shubuta, Miss., with a complete equipment 
of saw mills, cross arm factory, logging railroad ete. 





WILLIAM W. KELLY. 


Colin C. Brownlee, another of the Brownlee brothers, 
also turned his steps southward and, after becoming fa- 
miliar with southern lumbering conditions in Missis- 
sippi, went to Cleveland, Tenn., and established the suc- 
cessful business of C. C. Brownlee & Co. This concern, 
after cutting out its timber near Cleveland, has recently 
removed to Cisco, Ga., where it has considerable timber 
holdings, with saw mill, planing mill, dry kilns ete. Its 
timber consists chiefly of pine, poplar and white oak. 

The Detroit business was continued and enlarged as a 
general wholesale concern. The company has extensive 
yards on the River Rouge in South Detroit, comprising 
twenty-eight acres, with ample docks for receiving Jake 
cargoes and numerous railroad spurs for receiving and 
dispatching carload shipments. The large planing mill 
on the premises recently has been entirely rebuilt and re- 
fitted, so as to make it strictly up to date. In addi- 
tion to the distribution of lumber received by vessel the 
company has had a steadily growing business in direct 
shipments by car and cargo from mill points to its cus- 





ee & Co., Enlarging its Business and Usefulness. 


tomers. Its business for 1906 totaled over 32,000,000 
feet. The bulk of the material handled has been hem- 
lock, northern hardwoods and yellow pine, but nearly 
all classes of stock used in the lumber trade of the 
Detroit district have been dealt in to a greater or less 
extent, and Brownlee & Co. have been generally recog 
nized as among the largest wholesale lumber houses in 
southern Michigan. 

The management of this business has been in the 
hands of William E. Brownlee and William W. Kelly, 
the latter having become associated with the company 
in May, 1902. It is these gentlemen who now compose 
the Brownlee-Kelly Company. 

Mr. Brownlee is the second son of the founder of 
the business. He began his career, after leaving college, 
as a newspaper reporter and in a few years became man- 
aging editor of the Minneapolis Journal and later was 
chief editor of the Denver Times. Fourteen years ago, 
however, he forsook the editorial sanctum and has. since 








WILLIAM E. BROWNLEE. 


given his undivided attention to the lumber business. 

Mr. Kelly has been identified with the lumber trade of 
Detroit for over twenty years. For ‘eighteen years he 
was with the Delta Lumber Company, during a consider- 
able part of that time as secretary and in charge of its 
large wholesale plant at Delray, now a part of Detroit. 

The Brownlee-Kelly Company succeeds to the Detroit 
business of Brownlee & Co. and will operate the River 
Rouge yards and planing mill, as well as all other de- 
partments of the former company. It will continue to 
occupy the suite of offices in the Telegraph building, 
Detroit, and, in fact, the business will proceed with no 
change whatever except the difference in name. 

The new concern will continue to receive Jumber in 
large quantity over its docks, and will distribute hemlock 
largely in southeastern Michigan, while it will send its 
hardwoods over a wide field, including the New York 
and New England territory. With its affiliated com- 
panies in the south it will naturally oceupy a strong 
position in yellow pine. 
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ONE YEAR'S WORK OF WIDEAWAKE RETAILERS. 


Fourth Annual of the Western Retail Lumbermen’s Association—Cordial Welcome in Salt Lake City—Con- 
ditions Reflected by Official Reports—Addresses on Live Subjects—Prosperity in Mutual Insur- 
ance—Full Details of a Great Meeting Concluded With 


Saur Lake City, Uran, Feb. 16.—A hundred and 
more lumber dealers of the great Inland Empire—inter- 
montane territory—journeyed hundreds of miles to 
gather at Zion even as did Brigham Young and his fol- 
lowers in 1848 come to the fertile valley by the Wasatch 
mountains. These modern pilgrims came in Pullman 
cars instead of afoot and with ox teams, yet many of 
them journeyed far in this land of distances to meet 
and confer with one another in the fourth annual con- 
vention of the Western Retail Lumbermen’s Associa- 
tion, which today closed its third day of meeting and 
ended what may safely be termed the best meeting ever 
held by this organization and the first one held away 
from Spokane, its headquarters. 

Those coming from Washington traveled 1,000 miles 
to this week’s convention. The attendance would have 
been larger had it not been for the tieup of the trans- 
continental railroads, making it practically impossible 
for eastern Washington members to get here in time 
for the meeting. 

For the first time in the history of Zion an interstate 
gathering of lumbermen was held here. And in char- 
acteristic style the hospitality of the local lumber frater+ 
nity was shown, and the visiting members and their 
wives were entertained in royal manner. A feature of 
the meeting was the large number of ladies present, 
attracted by the beauty of the city in which the meet- 
ing was held and the entertainment prepared by the 
local contingent. 

Never did Salt Lake City present a better appear- 
ance. The weather was ideal—warm and balmy, with 
not a bit of snow in sight except on the faraway moun- 
tains. Fisher Harris, that indefatigable worker of the 
Salt Lake Commercial Club, declared it was the kind 
of weather Salt Lake always has in the winter—that 
it was not necessary to order a special brand for the 
oceasion—and, of course, the visitors were sufficiently 
courteous to their hosts to believe him. 

The first session of the convention was called to order 
at 2 p. m. Thursday, February 14, by President George 
E. Merrill, of Salt Lake City, with a handsome gold 
mounted gavel, a souvenir of the days when he was 
president of the Philo society at old Andover. The 
meeting was held in the big and tastily decorated 
armory of the Utah National Guard. The members 
had been arriving all the forenoon from up on the 
Oregon Short Lixe from Oregon, Washington, Montana, 
Idaho and northern Utah, and from local points in 
Utah on the different trains centering in Salt Lake 
City. The eastern Washington attendance was not 
large, owing to the difficult problem of reaching Salt 
Lake beeause of the Oregon Railroad & Navigation line 
being washed out between Spokane and Pendleton, 
necessitating a journey around by Spokane, Butte and 
thence down on the Oregon Short Line. 

On the platform besides President Merrill and Secre- 
tary Porter at the opening of the convention were Fisher 
Harris, secretary of the Salt Lake City Commercial 
Club; C. W. Nibley, of Salt Lake, one of the leading 
citizens and most prominent lumbermen of Utah; Hon. 
kK. P. Coltman, mayor of Idaho. Falls, Ida., and a retail 
lumberman of that city, and H. H. Hemenway, of Colo- 
rado Springs, Col., secretary of the Colorado & Wyo- 
ming Lumber Dealers’ Association, a former Wisconsin 
lumber manufacturer, well known among his many 
friends as ‘‘Pap’’ Hemenway. 


Welcomed by Fisher Harris. 





The address of welcome was made by Hon. Fisher 
Harris, originator and prime mover in the ‘‘See Amer- 
ica First’? campaign, who spoke in substance as fol- 
lows: 


The pleasant duty of welcoming you to this city has been 
assigned to me as the representative of the Commercial 
Club. In order that you may understand how widely 
extended that welcome is I should perhaps explain that the 
Commercial Club represents in its membership every social, 
industrial, commercial, professional, political and religious 
interest of the city of Salt Lake and _the state of Utah. 
Speaking for these varied interests I bid you welcome on 
their behalf to our capital city and trust that the result of 
your deliberations may be pleasant and profitable beyond 
your most sanguine expectations. 

That I am not At this moment in a position to present you 
with the great keys of the city is due to the fact that when 
the authorities learned of your coming they unlocked every- 
thing in the city and threw the keys away. 


Capital of Vast Area. 


There are 85,000 square miles of territory in the state of 
Utah, and Salt Lake City is the political, commercial and 
social capital of that vast area. Through all the veins and 
arteries of the city’s busy life runs the constantly increas- 
ing tribute of wealth flowing from ranch and range; from 
mine and mill. As the devout Mohammedan, when he hears 
the muezzin’s call from the mosque’s minarets, turns his 
eyes toward Mecca, so the thousands of men and women 
who inhabit the intermontane west look lovingly toward 
the City of the Saints, “‘blessing her where she stands.” 

In a few months sixty years will have passed since the 
pioneers caught their first view of the treeless desert valley. 
Sixty years fs not a very long period in the history of a 
munieipality; but consider what a miracle of development 
has been wrought here in that brief time. How the waste 
places have been made beautiful; how great business estab- 
lishments, sazelting and refining works, churches, schools, 








colleges, clubs, theaters, institutions of art, music and 
science have sprung into existence until Salt Lake City has 
become the acknowledged center of an inland empire whose 
wealth producing potentialities are greater than those of any 
other section of the great republic. 


Components of the City. 


Boston is currently believed to be the educational center 
of the United States, but the public schools of Boston are 
no better than the public schools of Salt Lake City, and 
our population is constantly being recruited and increased 
by those people who make their living from the ranches, 
mines and industrial enterprises of Utah, Idaho, Nevada, 
Montana, western Wyoming and Colorado. These people 
are drawn here by the characteristic American desire for the 
best there is in life—and here they find it, not only in the 
superior educational, artistic and social advantages to which 
I have referred, but also in the superb climate and the 
exquisite scenic beauty of the city’s environment. The 
religious, social and political life of the city is composed 
of many elements: We have many Mormons, a few more 
Protestants, an enormous and seemingly unnecessary number 
of republicans and an occasional democrat. 

In this connection I am reminded of an incident in 
English history, which most of you here will remember: 
When the present King Edward VII was the prince of 
Wales he brought his bride, the present queen, home to 
England. She was, as you remember, a Danish princess, and 
the Poet Laureate Tennyson celebrated her arrival with the 
usual state poem, in which he said: 

“Norman and Saxon and 
Dane are we; 

But all of us Dane in 
Our welcome to thee.” 

May I not paraphrase the words of the great poet and 
say: 

, “Gentile and Mormon and 

Jew are we; 
But all of us friends in 
Our welcome to thee.” 


Response by Hon. E. P. Coltman. 


The response was made in happy form by E. P. Colt- 
man, of Idaho Falls, Ida., who said: 


It is with an exalted degree of pleasure that I acknowl- 
edge the honor you have conferred upon me, and we as mem- 
bers of this organization would be indeed ungrateful if we 
did not show a pleasurable sense of satisfaction in being the 
guests of your beautiful city. 

We are assembled for various matters of interest, have 
much business to transact and many things to consider, 
but even the routine of business or discussion will in nowise 
obliterate that sense of duty we feel in recognition of the 
hospitality of the citizens of this garden spot of the great 
west, who have demonstrated in no uncertain manner that 
spirit of advancement which characterizes the greatest of all 
factors in the upbuilding of communities—‘Boosting.”’ ‘This 
word has become part and parcel of the life of vigorous 
communities of the west. It means a great deal in various 
ways, and primarily carries with it the spirit of fellowship 
and social advantage that cements more strongly than any 
other quality the ties that bind individuals in the common 
eause of upbuilding communities. Business is but half- 
hearted if all pleasure is eliminated, and the growth of any 
community, any city or state, cannot be prompted to a 
greater degree than by combining the social life of men with 


the commercial. 
The Helpful Spirit. 


The better element of human nature cannot be better 
conserved than by encouraging people to foster that species 
of “boosting’’ that incorporates the social qualities of men 
with those of the sterner character. It is the intent and 
purpose of the great lumber interests of the west to assist 
in the laudable work in every conceivable manner. The 
business of community building is not only of vital interest 
to lumbermen from a commercial point of view, but the 
spirit of trade inspires in all citizens with the red blood 
of progress in their veins a desire to promote community 
welfare. Wherever people live building follows. It is but 
natural to presume that all are interested in any movement 
to increase community activity or growth of the people. 
There may be a large element of commercialism actuating 
the spirit, but nevertheless towns or cities with citizens 
who will not boost progress along any line speedily pass 
into the shadow of forgetfulness, public interest wanes, and 
a vital portion of a nation’s progress resolves into sheer 
stagnation. 

The Western Retail Lumbermen’s Association comprehends 
many things. We are in a measure the middle men between 
the public and the great timber interests of the country, 
and feel a great interest in the prosperity of both. It is 
not my intention to specify the details of the business 
session. Statistics, of course, are vital but of little interest 
to the average person. The individual is not half so inter- 
ested in business operations as he is in business accomplish- 
ment. 

Millions in Timber Interests. 


The timber interests of the United States represent hun- 
dreds of millions in money and millions of acres in territory. 
So great has become the industry of building that no town, 
village or hamlet exists in the length and breadth of the 
land that is not in quick communication with the lumber 
market of the country. 

But with all the millions of acres of timber land, the 
warning has already been sounded that scarcity of lumber 
may confront us in a few years. This is but one of the 
things that the lumberman is protecting against today. A 
supply that apparently is inexhaustible today will have the 
benefit of both national and individual forest protection, and 
under plans inaugurated some years ago new growth will 
materially relieve the strain in the future. 

Legislation, business and other matters will be arranged 
for the purpose of conserving the great industry that has 
been so vital to humanity for all time—the avocation of 
building. There must be houses and material from which 
to construct them. 

Out here in the great expanse of the western plain and 
mountain, over trackless and undulating desert, habitations 
in years gone by were lonely huts by a water course or 
cabins on the verge of forest wilds. 


Growth of Empire. 


Before the advance guard of the pioneer filed the beasts 
and enemies of civilization, and we who follow in the trail 
of Lewis and Clark and of Fremont appreciate the hardship 


a Notable Banquet. 


and endurance of those sturdy spirits who paved the way 
toward the setting sun, and we who come after may per- 
petuate architectural monuments to their memory. No 
greater illustration of building in the wake of those brave 
spirits of early days can be found than within the confines 
of your own city. The ground won from virgin wilds and 
consecrated with the blood of those who lived in hope and 
saw not achievements, now glories in famed monuments 
of wood and stone. The once dead lands toward the great 
inland sea now throb with veins of steel and pulsate with 
activity, and forests in the mountains beyond have given 
up their treasure that you might erect to humanity these 
glorious edifices that inspire the souls of men to song and 
open the eyes of the world to wonder that men had confi- 
dence to build upon the sands of the desert. 


Advantages of Organization. 


The spirit of organization that makes it possible for us 
to meet with you today embodies advantages for you and 
for us. It fosters the upbuilding of institutions of magni- 
tude, creates the sterling sentiment of loyalty to community 
ideals and, above and beyond all, brings together these rep- 
representatives of colossal industry that they may com- 
mingle in the sunshine and gladness of good fellowship, 
know each other as man to man, and bury the sacrificial 
competitive principle that we may join with you in the 
pleasures of celebrating and having a good time in addition 
to discussing the many phases of our business interests. 

The west has hewn its way from circumstances. It has 
built its own home and cut its own water ways. In 
my own section of the great irrigated west our producing 
lands are widening with each day’s plowing, and we rejoice 
that we have a happy valley of our own, and we combine 
in the occupation of furthering ever its smallest interest. 
Its timber possessions come by freight, but its broad fields 
and irrigating systems and building enterprises make our 
interests individual. And commonwealths are built to suc- 
cess on the great process of promoting common interest. 
We are here in friendship, brotherhood, and bound by 
commercial ideals. The extent of our usefulness depends 
entirely upon the amount of energy we exert. We build, 
we fail. Our ability to build depends on our coalition of 
interests, the fusing of activity. Our enjoyment of success 
and the reward of hope are reaped from our efforts to make 
each other happy, build as we go and combine in practice as 
well as theory in the upbuilding of these things that mean 
prosperity, growth and a contented people. 


Annual Address of President Merrill. 


President Merrill suggested that the reading of the 
minutes be dispensed with, which was done. He then 
reviewed the work of the organization during the last 
year, as viewed from the standpoint of its ‘executive 
officer in his annual address, as follows: 


Fortunately for your presiding officer, lumbermen are as 
a rule very practical, little given to fine words and flights 
of oratory, and more appreciative of statements of plain 
facts. I take it that as busy men you will want a com- 
prehensive but compact array of information conveying a 
maximum of essentials in the history of our organization 
the last year with the minimum of indulgences in fond hopes 
and anticipations. Therefore in what I have to say to youon 
this occasion, our fourth annual convention, you are to ex- 
pect the plain and straightforward statement rather than the 
pretty phrase. 


Evidences of Prosperity. 


It is safe to say that the last year has brought to us as 
{Individual dealers a reasonable measure of prosperity. No 
better evidence of this could be found than your attendance 
at this meeting. The very fact of the existence of this 
prosperity accounts to an extent for the comparative in- 
activity of this association along certain lines in which 
some years past a great deal of energy has been expanded. 
It is very fortunate for you as individuals and for our 
organization that this condition of affairs prevails today 
and that you have had so little occasion to invoke the 
assistance of your organization along semiprotective lines. 

I say that this inactivity has been fortunate, and I 
mean by this statement that it is well that we have not 
been obliged to exert ourselves to the utmost because the 
period which has just* passed has been one for deliberation 
rather than for action. If, as may possibly be the case in 
some rare instances, individual members feel that a desir- 
able degree of action has been lacking, this preliminary 
statement with the explanation which follows will, I hope, 
afford abundant reason for this same inertia. 

In stating that the last year has been a season for 
deliberation, I could well go further and say the most 
important and critical deliberation in the history of the 
retail lumber trade organizations. 


The Trust Bug-a-boo. 


Incensed at wrongs perpetrated by a few, excited by the 
cries of a certain class of demagogue politicians (or so- 
called reformers) and the fever fed by a press overambitious 
for sensations, the people of our country have worked them- 
selves into a state of mind wherein, like the lonely old woman, 
they suspect the existence of a ‘‘man” under every bedstead, 
every chair, behind every drapery, and almost under the wall 
paper and carpets of the commercial or economic house- 
hold. In an excess of anxiety to discover the presence and 
investigate the intentions of every intruder, and to punish 
for every such intrusion, there has been a disposition to 
wield the “big stick’? not wisely but too well. The result 
of such wielding cannot but be disastrous when in this 
frenzy so called investigation attacks every object which 
could cenceivably hide that bug-a-boo, a “trust” as we 
term it, in the commercial household. The family oilcan 
has been rapped with a vengeance, every corner in the flour 
bin has been prodded to drive to the light of day a grain 
trust or a flour trust; in the greatest anxiety to discover 
and throttle the coal trust intruder the family coal hod has 
almost been thrown with its contents out of the household. 
The stove trust, the carpet trust and every other trust 
have come in for a share of attention, and it is but natural 
that, occasionally making the discovery of the presence of 
something which resembles this bug-a-boo, the old woman 
of investigation should worry and worry lest somewhere 
there be concealed a lumber trust. 

Those of us who know by constant association with the 
facts of our business that there is not, and there cannot 
be a lumber trust, are not fearing the results of the most 
searching investigation. (Unfortunately, however, the mer- 
est shadow, the slightest semblance, even the atmosphere 
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surrounding an ordinary trade organization brings from 
some quarter violent denunciation. In all this excitement 
methods have been adopted and tactics pursued by some 
legislators calculated to put beyond the law the most inno- 
cent trade organizations founded for the best of purposes 
and intended only through education and enlightenment 
of the trade in general thereby to lift and strengthen the 
soundest economic and commercial conduct of our business. 


Keeping Within the Law. 


And so I say, confronted with this condition of affairs, 
the last year has been a season for deliberation on the part 
of your officers and directors, it being the desire not 
merely to avoid, as we always have endeavored to avoid, 
the breaking of the law of the land. It has been our desire, 
I say, to so conduct ourselves in the affairs of this associa- 
tion that we might be removed from even the semblance 
of law breaking. It is true, likewise, of all similar organi- 
zations throughout the land that they have expended money 
and energy to study existing conditions and so to accom- 
modate themselves to such conditions as to be able to con- 
front even the most fanatical and unreasonable reformer 
with such a clear statement of their purposes and aims and 
so accurate an insight into their workings that no excep- 
tion could be taken to their continued existence. We have 
felt that the great good which this association can prob- 
ably perform along educational lines in making the mem- 
bers better merchants and better citizens has justified the 
forfeiting of what may to some appear a fair and justifiable 
exercise of privileges with which a trade organization always 
endeavors to forward the membership. We have consulted 
with the best legal talent east and west; our secretary has 
met with the officers of similar organizations in the most 
eareful and painstaking deliberation, and while the results 
of such deliberations are by no means final (and in the 
nature of things cannot immediately be final), yet we 
have reached the conclusion that we are not in any respect 
violating the laws of the land. 

All of this is for your information regarding the general 
lines upon which we have been deliberating. Before the 
adjournment of this convention we hope that you will 
better understand the efforts which have been made and are 
now being made to prolong the usefulness and protect the 
justifiable existence of our own and of similar organizations. 

To a considerable proportion of the consuming public the 
mere fact of an advance in the price of any commodity 
is sufficient to create agitation and to bring hints and dec- 
larations that those engaged in selling such commodity are 
in a combination or are members of a trust. And as is 
usual in such cases, those who are least familiar with the 
subject in all its ramifications, and who are least acquainted 
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with the real facts of the trade and its sources of supply, 
are loudest in their denunciation. We who do know the 
actual conditions and understand the working of the law 
of supply and demand in the lumber business require no 
explanation for the present era of higher values, and we 
understand perfectly well that each consumer contributes to 
an extent to these increased values, by joining in the de- 
mand for supplies in excess of the normal production. 

The disagreeable condition of affairs leading to accusa- 
tions which are absolutely unfounded exists in some places 
today and to some extent we are suffering in common with 
dealers in every line of merchandise. Granting that this is 
the case, is there any reason for enduring it? Is it neces- 
sary? We resent it, knowing that we are not to blame. 
Yet all the time a powerful remedy lies within our reach. 
To my view we can overcome the present conditions by 
spreading broadcast and putting in the possession of every 
one the facts which do really account for the prices which 
we ask for our commodity, and if we will be in any degree 
as alert:and as persistent in laying these facts before the 
public as are the cheap politician and the busybody in 
spreading misstatements we can minimize the effect of the 
misunderstanding. There is hardly an issue of our trade 
papers which does not contain to some extent information 
which will be of interest to the public. This information, 
supplied occasionally to the press in readable form, in- 
telligible to the average consumer, will be heartily welcomed 
by the average newspaper as the choicest of news. Such 
publications as the History of the Lumber Industry of 
America can be of great assistance along these lines, and 
an earnest effort to get before the public the facts of an 
ever increasing demand and a rapidly diminishing supply, 
presented in all its phases, is to my mind the best possible 
method of bringing our customers to an intelligent apprecia- 
tion of the truth. And all we need is the facts; they will 
speak for themselves to any reasonable man. It is im- 
possible in the scope of this paper to suggest in any great 
detail the numberless facts which will contribute to our 
purpose, but the mere mention is sufficient to set to work 
in our minds the thought of the many causes which all 
contribute to the higher values which prevail and which will 
continue to prevail. 


Policy of the Association. 

Granting the great measure of good which this method 
—publicity—will accomplish, we must face the fact that 
there yet remains in the minds of many a question as to 
the reason for the existence of trade organizations such 
as the Western association. It is right here that we find a 
difference of opinion among association authorities, and this 
difference of opinion resolves itself into this: To what 
extent can we properly permit our trade organizations to 
goinan effort to serve their members, and what can be the 
declared policy of our own particular trade unions? With 
due allowance for the real and the main purposes of our 
meeting and our organization, there has been a disposition 
on the part of some of our sister associations to adopt 
as a policy a strict agreement to endeavor to confine the 
handling of lumber at retail to the dealer who engages or 
may engage in the retail business. Others of the retail 


associations, including our own, under the direction of your 
executive officers, have declined to accept this as the wisest 
policy. Rather we have chosen to content ourselves with 
making as our essential purpose along such lines the simple 
dissemination of information as to the manufacturers and 
wholesalers who confine their business to sell to the dealer 
and those who apparently prefer to cater to an extent or 
very largely ito the consumer direct. As we already know, 
and as stated in our articles, we are in nowise bound to any 
line of action, and our whole purpose along semiprotective 
lines is-simply to assist the smallest dealer to obtain a 
livelihood and a reasonable return on his investment. It 
is needless to say that any information which we dissemi- 
nate is calculated not to favor the creation of a trust but 
to the contrary the tendency is to prevent a combination 
of the strong against the weak. It is but natural that as 
individuals we do not wish to assist the manufacturer to 
build up his dusiness by holding us to him with one hand 
and with the other hand remove from us the means of 
livelihood, 
Importance of Individual Action. 

It is true that some organizations in other lines of 
business have seen fit to go further and to act in concert 
as organizations. Your directors, however, have not seen 
fit to adopt new tactics, and we trust and believe that the 
policy to which we have adhered will meet with your 
approval. 

I would call your attention to the fact that this policy 
means simply this: That the individual as a unit assists 
the organization rather than that the organization assists 
the individual. I will not dilate at length on this aspect 
of association work, as it should be patent and require 
no argument to prove that the action of the individual is, 
after all, the important action. You cannot expect to 
adhere to this reasonable, rational and legal policy which 
we have always followed and keep within lines which are 
legitimate and expect to secure from your association an 
insurance policy against competition—a guaranty of the 
fairness or reasonableness of your competitor—the mainte- 
nance of an army of men to guard your particular interest 
or absorb the entire attention of your secretary for every 
slight matter which may arise in your competitive struggle 
for business. A dollar pays one day's demurrage—some- 
times; it buys a fairly good dinner; it will procure a few 
cigars ; and this amount which you pay each month to assist 
in meeting the expenses of your organization is expended 
only and chiefly to help you to help yourself. This money 
is spent to furnish you knowledge, and it is for you to 
realize and to act on the maximum that “knowledge is 
power.” 

Notwithstanding all with which we have been obliged to 
contend and which we must continue to combat, we are 
steadily moving forward, accomplishing great good, and it 
is the sincere hope of your retiring president that the 
future will bring forth more than your fondest anticipations. 


Secretary Porter’s Report. 


Secretary A. L. Porter followed with his annual 
report: 


To attempt a detailed report of the accomplishments of 
our association day by day for the last year would, with the 
short time allotted me, be an impossibility, and believing 
that you gentlemen are more interested in discussing mat- 
ters of particular importance to you at this time I will 
only give you a brief outline of the last year’s history. 

We have put forth every effort to strengthen our associa 
tion, and the following figures will no doubt be a source of 
satisfaction to you: 


February, 1906, our membership numbered............ 325 
New members added during the year................- 115 
BARGE 06.6.6 b e656 v0 sen 00h sees ethos esas endeas bene 440 


Members dropped during the year, including entire list 
CE DORORRET TOUIOEGs 0 o.0.0 00 008.60 0s0000nn ne ehowees 


Net membership January 1, 1907, all retail yards.. 379 


Or a net gain for the year of 54. 

The territory of our association is rapidly increasing in 
population, new railroads are being built, new towns incor- 
porated, and other cities are having a steady increase in 
population, all of which means many additional lumber 
yards, so we may expect our membership to increase within 
the next five to eight years to at least 1,000 yards. 

Your president has fully covered the legal questions 
which have confronted us, and the cautious manner in 
which your officers have attempted to guide the association's 
affairs, in order that we may at all times keep our opera- 
tions well within the letter of the law. We are not looking 
for an opportunity to evade laws, but, on the other hand, 
have spent our money for opinions so we might be fully 
informed. 

Object of the Association. 


In this connection we have had occasion to note that many 
of our members do not fully understand the object of the 
association. It is not to restrain trade or regulate prices, 
divide territory, or use coercive measures against those from 
whom we buy, but is clearly defined in article 2 of our 
declaration of purposes, as follows: 

“The object of this association is and shall be to secure 
and disseminate to its members any and all legal and proper 
information which may be of interest or value to any mem- 
ber or members thereof in his or their business as retail 
lumber dealers.” 

Please make a note of this, that you may ever be ready 
to answer that the object of our association is to furnish 
information to its members. 

Your board of directors on May 29, 1906, passed the 
following resolutions: 

“WHEREAS, We have abandoned the provisions of article 
7 of our declaration of purpose and articles of association, 
and no longer observe the same or any part thereof in 
practice; and 

WHEREAS, We believe it is necessary to amend the arti- 
cles of association to conform to our present needs, require- 
ments and purposes ; 

“Therefore be it Resolved, That the articles of association 
of the Western Retail Lumbermen’s Association be and are 
hereby amended by striking out article 7 and the whole 
thereof, and that the articles of association be renumbered 
so that article 8 shall become article 7, and so on through 
the remainder of the articles. 

“Resolved, That article 4 be amended by striking out 
section 2 thereof and renumbering the sections so section 
3 shall become section 2; section 4 shall become section 3; 
section 5 shall become section 4; section 6 shall become 
section 5. 

“Resolved, That section 1 of article 4 be amended by 
striking out the words ‘considered a retail lumber dealer and 
be,’ so that section 1 as amended shall be and read as fol- 
lows, to wit: ‘Section 1. Any person, firm or corporation 
within the territory of this association regularly engaged 
in the retail lumber trade carrying an assorted stock of 
lumber, sash, doors and other building material reasonably 
commensurate with the demands of his community shall be 
eligible to membership in this association.’ 

“Resolved, That section 5 of article 4 be amended by 
striking out the following: ‘And by surrendering his 
certificate of membership.’ 

“Resolved, That section 3 of article 4 be amended by 
changing the word ‘initiation’ to the word ‘membership.’ 

“Resolved, That a new paragraph reading as follows shall 
be inserted in section 3 of article 6: ‘The board of directors 
may elect one and the same person to hold office of secre- 
tary and treasurer.’”’ 

It is proper that these resolutions should be approved by 
you at this meeting. 


Valuable Information to Shippers. 

Your secretary has made numerous trips during the year, 
calling personally on a large number of shippers to talk 
over with them, in your behalf, matters of mutual interest. 
The result of this personal work has been very satisfactory, 
much good having been accomplished in a quiet way by 
becoming personally acquainted with the shippers. We have 
had occasion a great many times during the year to fur- 
nish manufacturers information upon their request which 
has greatly assisted them in having their shipments pass 
through the regular channels. 

Now conditions seem to be changing rapidly. The lumber 
dealer of today is compelled to carry a larger assortment 
of woods than formerly, and by reason of increasing dis- 
tances between him and his market supply, shortage of 
cars, or at least failure on the part of the railroads to 
deliver promptly, bring forcibly to his mind the necessity 
of increased investments, carrying a lesser percentage of 
profit, and the undisputable fact that if he is to keep up 
a good assortment of stock he must anticipate his wants 
and place orders months in advance of his immediate needs. 

Many lumbermen are of the opinion that the future will 
see a lesser number of yards with a large amount of capital 
invested, in order to carry a sufficient quantity of material. 
Although this condition may be brought about in the east 
and middle west in the near future, we hardly believe it 
will be in evidence in the territory of our organization for 
some time to come. 


Trust Investigation. 


Much is being said at the present time about trade 
organizations, and we are informed through the press that 
the so called “lumber trust” is to be investigated. Such 
an investigation will surely prove a disappointment to the 
authors of it. If you go up a hill you must come down, 
and it is believed by many the main agitators of these 
questions have about reached the top. We are living in a 
competitive age, but we are slowly and surely emerging 
from this into an age of enlightened codperation for the 
general good of all, and we believe nothing but good can 
come of trade organizations like our own, whose accom- 
plishments are brought about by working in accord with 
the laws of the land, by practicing the Golden Rule, and 
by voluntarily adopting the slogan, “Live and let live.” 
Our association fosters and encourages the small dealer, and 
this particular fact puts us as far away as possible from 
the general idea of a trust. 


The Parcels Post System. 


I would recommend that this convention put itself on 
record in regard to the proposed parcels post system, or 
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partial parcels post system for rural routes only. Also with 
regard to the bill now before Congress known as Senate 
Vile No. 6923, providing for the inauguration of a partial 
l-cent rate for first class mail matter. I would also recom- 
mend that this convention authorize its board of directors 
to appoint three executive committees of three members 
each from the members of this association, whose duty it 
shall be to consider matters of importance to members in 
their particular territory, all of these committees to be 
under the general supervision of the board of directors, one 
committee to be appointed for Montana, one for Utah and 
one for southern Idaho. 

I would like to have you consider the advisability of 
establishing a traffic department in connection with our 
work, providing, of course, if after presenting the matter 
to them we find the railroads willing to cojperate with us, 
with the idea in view of giving the members of this asso- 
ciation better and more prompt service; while on the other 
hand it would be the special duty of this department of our 
association to see that each and every claim filed by its 
members against the railroads had merit before passing to 
them. It seems to us a department of this nature would be 
beneficial to both the railroads and our members, for it 
would save the railroads an endless amount of correspond- 
ence and work, and, on the other hand, members having 
meritorious claims would receive much quicker service than 
formerly. 


Mail Order Competition. 


Another subject of vital importance to you, which has 
not been taken care of in our set program, is the competi- 
tion you are or will experience in the near future from 
the large mail order concerns. A few moments’ discussion 
of this subject would no doubt bring out many unique 
methods which you have individually of competing with this 
class of business houses. Later on we will have something 
to tell you in regard to how these people are expecting to 
sell lumber by mail direct to your patrons. 

We are always more or less at a loss to know exactly 
what subjects to place on our program. ‘Thinking the 
matter over, it has occurred to me that the Western asso- 
ciation could well afford to offer a cash prize of $100 to 
members who will prepare the best paper on “A Modern 
Retail Yard,” the paper to cover all phases of the business 
and be in the secretary’s hands on or before January 1, 1908, 
the same to be read at our next annual meeting. If this 
recommendation meets with your approval, I suggest that a 
committee of three be appointed at this meeting to put in 
writing the rules which will govern the contest and the chief 
points on which the judges will make their decision. 

After March 1 your organization will have permanent 
headquarters in the new steel building now completed in 
Spokane known as the Columbia block. All of you are 
— to make this office your headquarters when in Spo- 
ane. 

In conclusion I wish to thank our members who have so 
promptly contributed during the year their small dues of 
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$12, thereby enabling your treasurer to make a very cred- 
itable financial statement. 

We request one and all to take an active interest in our 
work and coéperate with your officers between annual meet- 
ings, with the idea of getting all the benefits which should 
accrue to members of an association of this character. 

Treasurer’s Statement. 

The report of the secretary was received and placed 
on file and a committee of five appointed to consider 
the recommendations made therein, to report later at 
the meeting. 

The secretary then read the report of the treasurer, 
which position he also holds. It follows: 


RECEIPTS. 
January 31, 1906, cash on hand......... $ 461,01 
Received from membership fees and dues. .4,901.00 


—— $5,362.01 
DISBURSEMENTS. 
Paid out on voucher checks signed by the presi- 
Gent AME MOCTOLHLF-CLORGUTOE «oo. 0:0 ccscccncivec-s 4,508.61 





CON CO DON ai shi wieb dias newer dnes.eti $ 853.40 
tespectfully submitted, 
A. L. Porter, Treasurer. 
Satt LAKE City, Feb. 14, 1907. 

We have checked the accounts of the treasurer from 
January 31, 1906, to January 31, 1907, and find the same 
to be correct. 

The statement from the Old National bank shows a bal- 
ance of $853.40, which amount corresponds with the treas- 
urer’s books. 

We find voucher checks signed by the president and 
secretary-treasurer for all amounts paid out during the year. 

W. J. BuRTON, 
GEORGE E. HILL, JR., 
Auditing Committee. 

Judge H. H. Rolapp, of Ogden, was unfortunately 
called east a few days previous and could not be pres- 
ent to deliver an address on ‘‘ Associations and the 
Law,’’? which had been looked forward to with consid- 
erable interest. 

Secretary Porter read a poem that has been going 
the rounds of association meetings this winter, anent 
the mail order houses, entitled ‘‘The Shears-Sawbuck 
Way.’’ 

The president announced the different social features 
of the three days’ meetings, including a reception at 
the Kenyon hotel at 1 o’clock that evening to be fol- 
lowed by the concert at the famous Mormon Taber- 
nacle. 

Committees. 


He also announced the following committees: 

Credentials—George F. Felt, Salt Lake, Utah; O. P. 
Smoot, Provo, Utah; A. D. Anderson, Logan, Utah. 

On Secretary's Report—-A. D. Robinson, Pendleton, Ore. ; 
Walter Monson, Preston, Ida.; John Hunter, American Fork, 
Utah; J. N. Flint, Bozeman, Mont.; A. W. Service, Poca- 
tello, Ida. 

On Resolutions—C. E. Murphy, Salt Lake City; J. C. 
Weeter, Pocatello, Ida.; ID. C. Eecles, Ogden, Utah. 

On Nominations—I’. H. Hilliard, Tekoa, Wash.; F. S. 
Stone, Nampa, Ida.; C. Ek. Bowerman, St. Anthony, Ida. 

In conelusion President Merrill announced that the 
entertainment was given by the wholesale and retail 
lumbermen of Salt Lake city and county, and he sug- 
gested that these local lumbermen and their wives at- 
tend the reception, concert and other social features 
and get acquainted with visiting lumbermen and their 
Wives. 

An invitation was received from the Utah Chamber 
of Commerce for all lumbermen to visit their exhibit. 

On motion of Mr. Coltman the chamber was thanked 
for the invitation and it was decided to visit the cham- 
ber rooms in a body some time before the close of the 
convention. The Western Retail Lumbermen’s Associa- 
tion then adjourned until Friday at 2 p. m. 


FRIDAY AFTERNOON. 


President Merrill called the second session of the 
Western Retail Lumbermren’s Association to order at 
2p. m. Friday and announced that it was an executive 
session for members only. 


District Associations. 


‘“[Pistrict Associations’’ was the theme of an ad- 


dress made by George E. Hill, jr., Rigby, Ida. [The 
address will be published on another page or in a later 
issue. | 

At the conelusion of this address President Merrill 
stated that it was the desire of the Western associa- 
tion, as well as the district associations, to be in every 
way amenable not only to the letter but as well to the 
spirit of the laws of the country regarding trusts and 
combinations. 

Robert Anderson, of Logan, told of the efforts of the 
dealers of northern Utah toward organizing. 

O. P. Smoot, of Provo, explained that the dealers 
of southern Utah were getting along together very 
well. Mr. Smoot made a most favorable impression 
by his remarks. 

Eli MeIntyre, Rexbury, Ida., spoke of conditions in 
southeastern Idaho. E. P. Caltman, of Idaho Falls, 
Ida., in the same territory, declared that the South- 
eastern Idaho Association was a very successful local 
organization. 

Albert Johnson, of Ephraim, and E. M. Works, of 
Manti, spoke of the situation south of Salt Lake City. 
The general discussion which followed was participated 
in by George E. Hill, jr., Walter Monson, R. C. Shaw, 
Theodore Nystrom, August von Boecklin and Secretary 
H. H. Hemenway, of the Colorado & Wyoming associa- 
tion, Colorado Springs, Col. 

Secretary Hemenway expressed his pleasure at learn- 
ing of the success of organized effort among the lum- 
ber dealers in the territory of this association, particu- 
larly in the way of forming local organizations and 
working in harmony. 

‘*In fact,’’? concluded Secretary Hemenway, ‘‘ there 
is so much to say I might as well stop right here.’’ He 
was loudly applauded, and President Merrill declared 


the members would be willing to stay as long as Secre- 
tary Hemenway would care to address them. 

Hiram Belknap, of Ogden, outlined the trade situa- 
tion in that enterprising gateway to the intermountain 
territory. 

‘*Free Delivery.’’ 

A ‘‘good Indian of Salt Lake’’ was the way the 
president introduced Theodore Nystrom, of Salt Lake, 
chairman of the entertainment committee and the gen- 
tleman who looked after the ladies so nicely, who spoke 
on ‘‘Free Delivery.’’ [This address will appear on 
another page or in a later issue of the LUMBERMAN. | 

Mr. Nystrom’s address was well delivered and was 
frequently interrupted by laughter and applause, and 
was one of the brightest addresses delivered at the 
convention. The subject was discussed at some length 
by J. C. Weeter and others. 

Mr. Service, of Salt Lake, declared that charging 
for delivery was very fair. Often farmers come and 
carry away the lumber bought and ask for a discount 
because of so doing. If a delivery is charged this is 
obviated. 

F. S. Stone, of Nampa, Ida., formerly of Iowa, 
stated that Nampa is u free delivery town. He be- 
lieved a charge should be made for delivery and hoped 
it could be eventually brought about. 

Mr. Nystrom added that there is a great temptation 
to cut off the drayage charge, as well as to cut the 
price, to a contractor, whose next order you want. 


Collections and Credits. 
F. E. Robbins, of Ritzville, Wash., took up the dis- 


cussion of ‘‘Collections and Credits.’ ! 
Why a 10 Percent Cash Discount Was Adopted at Ritz- 
ville. 


I would first state that Ritzville is located in eastern 
Washington on the Northern Pacific railroad, seventy miles 
west of Spokane. Ritzville has always been marked with 
distinction for two things, the place to get the longest 
credit and the largest primary wheat receiving station in 
the world. 

Those who are in touch with the conditions in a wheat 
growing country are aware of the fact that the retail 
merchant can only look forward to one payday. It has been 
an old established custom in this locality to carry the 
ranchers from one crop to the next. 

At one time in the history of the trade in this section 
there was a necessity for this degree of liberality in the 
extension of credit, but that time has passed. The condi- 
tions are not now what they were then; the rancher has 
prospered, he now has the money, or a credit at the bank, 
but he still insists on having long time. Why? Because he 
can buy on time just as cheap as he can for cash. 

After rehearsing the stated conditions and comparing 
notes with my competitor we struck up the happy medium 
of a discount for cash. After some talk both pro and con it 
was decided that we raise the price 7 percent and give a 
10 percent discount for cash. 

I wish to state right here that from the first day that the 
10 percent discount was put in force up to the present time 
our cash sales have made a steady increase, as you will note 
from the following tabulated statement showing the percen- 
tage of cash sales, compared with the corresponding months 
the year previous: 


1905. 1906. 

Percent of cash sales. Percent of cash sales. 
DJAMUALY «2c cscccccce 15 PED ej. ca dov etd sa6n 24 
BODPUATY 22. cccsccoce 16 Re eee 38 
jae aoe ae EE ccwiein ate ae, \60Sincoun 28 
NEE. oe i-6 sin c:o00:0 010050 4% rer 38 
BN xea 500 wD 80:0'4 38 we 5 MEE idee te Seccbenies sare 35 
eer errr 4 RS are eens reer 36 
BPRS re ee 5 ere eee 
ND vinnie a waanaeewae 6% REE Peer a 36 
September ....0ccccee 15 0 re 43 
NN asa sth wiejeisime-s 5% MEI Gx-ksb-Ae dS ca ee 41 
November .........+- 18 ns ,., Ce OTe 41 
ji eee eee 8 PN 0:2. 0:4: 9: ace aceanace 54 

Total percent....115 Total percent..... 452 


In conclusion I would state that the 10 percent discount 
for cash has been satisfactory and a success. The main 
point of the whole question of curtailing the present bur- 
densome credit business is the making of it an object for 
the slow paying customer to pay his account promptly by 
offering him sufficient inducements to do so. 

Mr. Nystrom asked if the discount was not given on 
a thirty-day settlement. Mr. Robbins said that the 
discount was allowed only when settlement was made 
before 6 p. m. on day of sale. His remarks were loudly 
applauded. He added that no drayage was paid, every- 
thing being sold f. 0. b. yard. 

After a brief further discussion of the subject it was 
decided to postpone the presentation of the balance of 
the papers that were scheduled for that afternoon 
until the next forenoon, which had been deft open for 
this purpose, and adjournment was taken until 10 a. m. 
Saturday. 

It was announced that a trip to Great Salt Lake 
had been scheduled for Saturday forenoon, and that 
the ladies would take it anyway, but that members 
would be expected to forego this pleasure and be at 
the meeting. 


THE INSURANCE ORGANIZATION. 

Friday morning, February 15, shortly after 10 
o’eclock the Lumbermen’s Mutual Society was called 
to order by President F. H. Hilliard, of Tekoa, Wash. 
This is the insurance organization of the Western Re- 
tail Lumbermen’s Association, which has been very 
successful during the four years of its existence. 

Secretary A. L. Porter read the minutes of the pre- 
vious annual meeting. President Hilliard then pre- 
sented his annual address, which follows: 


Address of President Hilliard. 


While it is the custom that the president of associations 
such as ours open the meeting with an address, my remarks 
on this occasion will be very brief, so much so, in fact, as 
not to bear any resemblance to an address. I desire, how- 
ever, to assure you of the pleasure I feel in meeting with 
you once more. A large number of those present have met 
with us here for the first time; others we have seen at each 
of our annual meetings. Today we will present for your 
consideration our doings for the year 1906, and make 
whatever plans are necessary for the present year. Your 
secretary’s report will cover everything in detail. Therefore, 
I shall not take your time for those things that properly 
belong to him. 


During the last year we passed the million mark in the 
amount of insurance in force, increasing our business more 
than 100 percent. All losses have been promptly adjusted 
and paid, to the entire satisfaction of the insured. Not- 
withstanding our losses were heavier than in any former 
year the reserve fund has shown a healthy increase; the 
deposit fund has been carefully invested, and the interest 
from that goes a long way toward meeting the necessary 
expenses. During the year, as you are all aware, the 
insurance companies advanced ratés 25 percent. Your 
executive committee after carefully considering the matter 
deemed it advisable to allow the rates to remain as they 
were and not follow the advance. This should be borne in 
mind when you are considering the amount that you have 
saved in insurance for the year. 


Creation of Reserve Fund. 


Our assessments have been 60 percent for the year, and 
will doubtless remain at that. By keeping that rate of 
assessment we are able to create a reserve fund that will 
enable us to meet all losses at any time without calling 
upon the members for any unusual amount in case of a 
series of fires. We find that companies that have endeavored 
to run their affairs on a cheap plan, and not provide for 
contingencies of this kind, have found themselves in an 
embarrassing situation when it became necessary to increase 
their assessments. We trust that our methods in this 
respect will meet with your approval. Too much credit 
cannot be given to our secretary for his efforts in building 
the association up and placing it in the present gratifying 
condition. ‘There is now upward of $1,000,000 of insurance 
in the territory that we cover that has not been placed with 
us but which properly belongs to us. This we hope to get in 
the near future, and ask the codperation of each member in 
securing it. I am sure that I voice the sentiment of every 
visiting member in thanking the residents of this beautiful 
city for the many favors shown, and for their extremely 
successful endeavors to make our stay among them one ever 
to be remembered with pleasure. 

Thanking you, we will proceed with the regular order of 
business and next listen to the report of the secretary. 


Lumbermen’s Mutual Society. 


A. L. Porter then reported as follows as secretary of 
the Lumbermen’s Mutual Society: 


This is the fourth annual report for the Lumbermen’'s 
Mutual Society, and as was predicted when we organized 
the insurance feature, records as given you at this time 
will show a phenomenal increase in both assets and volume 
of business over any previous year. 

As a great many of you already understand, the Lumber- 
men’s Mutual Society has catered thus far only to the 
business of retail lumber dealers in the states of Washing- 
ton, Oregon, Idaho, Montana and Utah. A very large 
percentage of the lumbermen in this section of country 
have already taken advantage of the saving made by carry- 
ing contracts with our society, and if our business increases 
this next year as it has the last year we will have a line 
of insurance on 95 percent or more of the retail yards in 
our territory. Each year since our organization, January 1, 
1904, we have saved our members 40 percent of the amount 
they previously paid stock or board companies for insurance. 

In the fore part of July this year board companies 
advanced their rates 25 percent. After considering the 
matter carefully, and the reasons for this advance, your 
executive committee considered it would be the part of 
wisdom for the Lumbermen’s Mutual to continue to accept 
business from its members on the basis of their board rate 
in effect prior to July 5. This advance of the board com- 
panies no doubt brought us considerable new business, for 
the lumbermen were quick to realize that on the basis we 
were writing them policies their annual saving would be 
equal to 65 percent of the amount they would be compelled 
to pay board companies after the 25 percent advance. We 
expect and believe we are entitled to receive the business of 
those members who have heretofore for one reason or 
another not given us their business, because the society at 
the present time has more than ample cash assets to meet 
promptly any and all obligations which it may contract. 
Further, it has a_ sufficient volume of business at the 
present time to enable it to make safe averages. If we are 
successful in securing $500,000 of new insurance this next 
year it will in the very nature of things mean a reduc- 
tion in cost to each and every member. 


Increase of Surplus. 


Our record of the last three years has proven beyond the 
question of a doubt that we can carry insurance on retail 
lumber yards at a net annual cost to members of 60 percent 
of their board rate, and with this income pay all expenses, 
losses, and still make a nice profit each year for the 
society to place in a surplus fund. Insurance of this kind 
simply means the codperation of men in the same class of 
business for mutual protection, at a minimum cost. 

Two vital points are always considered when you pur- 
chase an insurance policy: The financial responsibility of 
the company issuing the contract and its cost. Acknowledg- 
ing that these are the vital points for consideration, let me 
eall your attention to the records of interinsurance com- 
panies or societies for the last twenty-five years. About 
twenty of this kind of association are operating today in 
the United States, covering various classes of risks, mostly 
those known as special hazards. 

In addition to the organization among lumbermen there 
are companies or exchanges carrying special risks on brewer- 
ies, ice factories, drygoods stores, flour mills, packing houses, 
grain elevators, hardware stores, steam laundries ete. The 
oldest of these we are told was organized twenty-five years 
ago, and during the life of each down to the present day 
so far as we know, none of them has ever failed to pay a 
loss, and no one but what has made a saving to its mem- 
bers of from 20 percent to 64 percent annually. 

These facts may surprise you, but they are nevertheless 
true, and the reason for this success is because each company 
eaters to a special line of risks, and has a very low expense 
account. This being a fact it is very seldom that they have 
any two risks subject to one fire, and if two of their risks 
are located close together it is an easy matter to reinsure 
them for the protection of the society. On the other hand, 
stock companies, mutuals and others doing a miscellaneous 
business, insuring all classes of risks, except a few which 
may be found unprofitable and placed upon their prohibited 
list, necessarily entail a conflagration hazard in every vil- 
lage, town and city, and an extra premium necessary to 
cover this hazard must be collected, not only from those in 
the congested districts, but from all classes of business 
throughout the country. 

Another reason for the success of these companies cater- 
ing to special lines is the moral hazard, which we are told 
has been estimated as high as 40 percent. This may be 
exaggerated but nevertheless the total amount of losses 
from this cause is very heavy. Of course there are no 
undesirable moral risks in the lumber business. 


New Series Created. 


At our meeting in Spokane last year you voted to create 
a second series known as series “B,’’ which would enable 
the society to carry an additional $3,000 for each member, 
thereby making a saving for those who ,wish to take 
advantage of it just twice the amount which they were 
saving in series “A.’’ This new series is practically the 
same as a separate company. It stands all of its losses 
and expenses, has its own set of books and records, and in 
fact everything pertaining to this series is kept separate 
and distinct from series ‘A.” 

We began to issue policies in series “‘B’’ March 1, and 
the financial statement which we will read later shows this 
series to be in excellent condition at the close of business 
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on December 31, 1906. During these ten months we have 
issued policies for members to the amount of $482,750, and 
deposits on this business have amounted to $11,832. 

Most of you are familiar with the workings of our society, 
but for the benefit of those few dealers who are not I wish 
to give a brief explanation of our plan. 

Organizations operating under this same plan have been 
in existence for twelve to fifteen years, and it has been 
thoroughly tried out and has operated successfully in all 
instances. 





Plan of Operation. 

Now when a contract is issued to a member he is 
required to deposit im cash a sum equal to one annual 
premium acc ording to the board rates. For example, if the 
contract is for $3,000 and the board rate-is 2 percent, the 
member deposits $60 as a guaranty to us and every contract 
holder that he will pay his proportion of losses and expenses 
as long as his contract is in force, providing the amount 
of assessments do not exceed in any one year the amount of 
deposit. This deposit is kept intact and is net used for 
expenses or to pay losses. It is made only once, and is held 
by the society during the life of the contract. For con- 
venience sake only we write a contract covering a period of 
five years. The member is privileged to cancel at any time, 
and if the assessments are paid up to date the full amount 
of his deposit is returned to him. Now, after a member 
makes his deposit we charge each month against his con- 
tract 5 percent, which would be $3 a month on the $60 
deposit. At the end of three months we have charged 
against the member's contract $9, and notice for this amount 
is then mailed, asking him to pay promptly, in accordance 
with articles of agreement, which provide that payments of 
this nature shall be made within twenty days from date 
of notice, for by failing to do so the member thereby cancels 
his contract and forfeits to the society the $60 which he 
has on deposit. You will see by having this deposit makes 
our society absolutely secure, as each and every member 
knows we already have the money in the bank to meet a 
loss should we be called upon. We have never yet had to 
forfeit a member’s deposit, as all pay their assessments 
within the allotted time. By following out this method we 
make a total charge against the member’s contract during 
the year of $386, which is equal to a net annual saving of 
$24 on the $3,000 contract. The $60 originally paid still 
belongs to him, but is held by the society so long as his 
contract is kept in force. Our articles of agreement provide 
that no member can be assessed in any one year for more 
than the amount of his deposit, thereby insuring him that 
his indemnity will not cost him more in our society than he 
has been paying other companies, and the history of the 
last two years shows that he will be able to save at least 40 
percent annually. 

Growth Shown in Figures. 

It is perhaps unnecessary to continue explanation of our 
plan further, but we sincerely hope if there are any present 
who do not thoroughly understand the workings of the 
society they will feel at perfect liberty to ask any and all 
questions which may occur to their minds. 

The following figures taken from our records at the close 
of business December 31, 1906, will be of considerable inter- 
est to you, and will show the phenomenal growth of our 
society : 


Percent. 
Ratio of expense to income, 1905.........ccccccccccee cad 
PY 6cBG hoe CGE S RANE AED EDS Ss +O RTEDS SD OSTEO 16 
Expenses (not including losses), 1904 Pe re eer $ 1,951.21 
ERE IAS See aoe tet ne eee rer aoa Morr 
DE Rice Ak dace mee one RAs eee Pa eed bees 2,743 
Ineumsnes written im. 1006... 6.0.00cs08esecvaews 244, 900. 0u 
SIE Stach kth sa NS Sacco se ish w he At 286,900.00 





Cr Cre eres Poe ee ee een et r 622,150.00 
EON: GOTIMG BOOR 6.0.5.6. 6:0:5:0:005 08 806 coe tas bee 2'100.00 
RE En Te See Te OT TT TET Cee Tete 814.45 
PTT Tee eee TT eT LT eee TT OCT ee eT 9,239.80 
Gain, 
Commenced business January 1, 1904. percent. 
Insurance in force January 1, 1905...$ 244,900.00 
SORMOREG 1, BOG. 5. c0 05 ccs cree acne’ 531,800.00 117 
BORE FT, BOGE caps cvevasecescass 1,153,950.00 117 
Deposit of members January 1, 1905.. 6,305.: 30 se 
OO eS errr ree eee 13,806.55 1 is 
Ce Se eee ee 28,984.02 109 
Cash assets January 1, 1905......... 7,560.83 eee 
eer 16,335.31 116 
pa ae errr err ree 36,213.65 121 


Income (not including deposits), 1904. 2,600. 10 





PU tars Ro kac Gate aera vuatee es 158 
re wer eer Pere at eri Ter 150 
Cash income of deposits for three years, which is 
not included in above, amounts t0............ $28,984.02 
I thank you for your attention. 
Finances, 


As treasurer of the society A. L. Porter reported as 
follows concerning the financial condition December 31, 
1906, of both series, A and B: 


The following is the combined statement of series ‘‘A”’ 





and “B,’ Lumbermen’s Mutual Society, at the close of 
business December 31, 1906: 
ASSETS. 

I Te I, a aig a: 50s eae es 94 end $ 5,251.60 
First mortgage loams............2+.. 21, 500.00 
pO reer rrr re rey oe ee ee ere 23.95 
Accrued interest not due............. 
Puretinre GE BEGGS «<3. cckccsccss 98. 50 
Assessments charged policy holders, 

payment not yet called for........ 5,806.21 


—_———. $36,213.65 
Amount required to pay original de- 
posit premium for every policy in 





NS Re ea ea eae 28,984.02 
PE snap ate wea gawwenasnesieewawee $ 7,229.63 
Losses for the year have been as follows: 
May 14, Pioneer Lumber Company, North 
MN 322.08 ica ko cowneaetesoce Series A $3,000.00 
May 14, Pioneer Lumber Company, North 
I. 554.d:b A oss be Debits RA Swi ewe oes “ — B_ 3,000.00 
July 14, Empire Lumber Company, On- 


ee rar ee “ —B 3,000.00 
August 31, Sawyer & Evans, Malad, Ida.. “ B 18.80 
September 11, Mackay Lumber Company, 
a Ea ery ree ee eee A 
October 10, Joseph Turner, Wallace, Ida.. A 


6.00 
215.00 
$9, 239.80 
We have examined the books, mortgages, warrants etc. 
of the Lumbermen’s Mutual Society, and have compared the 
bank balances as shown by our books with statement from 
the bank, and we find the above statement to be true and 
correct. 

Voucher checks for all moneys paid out during the year 
are herewith attached, the same having been signed by the 
president and secretary-treasurer. 

(Signed) EF. H. HILuiarp, President. 
IF. E. ROBBINS. 
Z. E. HAYDEN. 
Executive Committee. 


Following the reading of these reports the president 
appointed the following nominating committee: J. M. 
Flint, Bozeman, Mont.; George Cole, Logan, Utah, and 
George Clithero, Boise, Ida. 


Entertainment Announced. 

It was announced that all must obtain tickets of Mr. 
McCarthney for the banquet Saturday evening at the 
Knutsford for themselves and wives. It was also an- 
nounced that the visiting ladies, accompanied by the 
wives of Salt Lake lumbermen, would meet at the 
Kenyon hotel at 2 o’clock in the afternoon for a trolley 
ride about the city and to Saltair and Great Salt lake. 
In the evening the ladies will be given a theater 
party at the Orpheum theater, while the men take in 
the Hoo-Hoo concatenation. 

F. E. Robbins, of Ritzville, Wash., introduced the 
following resolution: 

Resolved, That whenever a loss occurs the manager shall 
be instructed to charge against the member's contract 60 
percent of his deposit, which shall be equal to one year's 
assessment. 

The resolution was adopted unanimously. 

At the suggestion of J. C. Weeter,.of Pocatello, those 
having policies in the association were asked to stand, 
and about one-third of the lumbermen present stood up. 

Mr. Weeter made a strong talk urging every dealer 
to take a policy and not only help the association but 
themselves. 

J. H. Dunlop, of Cascade Locks, Ore., spoke of the 
strength of this mutual organization. He said that 
his concern, having a saw mill plant, had considerable 
insurance in bond companies that went to the wall in 
the San Francisco fire, but its mutual insurance was 
all right. 

A lumberman said he had taken no insurance in the 
Mutual Society because of the requirement of paying 
the full board premium and leaving it on deposit as 
long as the insurance is in force. 

President Hilliard explained that this was deemed 
to be the best policy, as it made the insurance abso- 
lutely safe. 

Walter Monson, of Preston, Ida., stated that he had 
never been able to get a policy in the Mutual Society 
because of a steampower plant, but that he had re- 
cently displaced the steam with an electric plant, and 
he would now apply for a $6,000 policy. 

George E. Hill, jr., of Rigby, Ida., explained that the 
secretary would place with old line companies the sur- 
plus insurance of members that could not be taken in 
the two series of the Mutual Society. 

The secretary stated that the society had an arrange- 
ment with the Fire & Marine Insurance Company, of 
Seattle, 2 company the officers of which are all lum- 
bermen, to take the surplus at a reduction from the 
board rate. 

Mr. Weeter made a strong request for lumbermer to 
take out policies in the Mutual Society. 

A. W. Robinson, of Pendleton, Ore., stated that in 
the ’90s he lived at a, Minn., and that the old 
line companies charged 21%4 percent until the lumber- 
men formed their mutual insurance company, when the 
old line companies reduced their charge to 144 percent. 

The nominating committee recommended the follow- 
ing for directors for the ensuing three years and they 
were duly elected: T. E. Healey, Belt, Mont.; George 
E. Hill, jr., Rigby, Ida., and R. C. Cardell, Billings, 
Mont. 

A vote of thanks was given the officers for their ex- 
cellent work, on motion of H. R. Cleaver, Caldwell, Ida. 
The meeting then adjourned. 


Election of Officers. 


A meeting of the directors was held at the conclu- 
sion of the regular session, and the officers and execu- 
tive committee re-elected for the ensuing year, as fol- 
lows: 

President—F. H. Hilliard, Tekoa, Wash. 

Vice president—F. E. Robbins, Ritzville, Wash. 

Secretary and treasurer—<A. L. Porter, Spokane, Wash. 

Executive committee—F. H. Hilliard, F. E. Robbins and 
Z. E. Hayden. 

SATURDAY MORNING’S SESSION. 


Saturday morning was devoted to a continuation of 
the papers and addresses on topics of trade interest 
and their discussion that was begun the afternoon 
previous. The attendance was not quite as large as 
usual, owing to the fact that some of the visiting 
tumbermen accompanied the ladies on the outing to 
Saltair, the resort on the shore of Great Salt lake. 

Previous to the calling of the Western association 
meeting to order a meeting of the dealers of Utah was 
held to consider a recent supreme court decision on 
the lien law of the state, which will likely result in 
business in the state being done on a cash basis here- 
after. 

The meeting was called to order shortly after 10 
a. m. by President George E. Merrill, who introduced 
J. M. Flint, of Bozeman, Mont., who addressed the 
meeting on ‘‘Stock Keeping’’: 


Stock Keeping. 


This subject of stock keeping is one of the most impor- 
tant to be considered by the retail lumber dealer of today, 
and is one which has confronted the mercantile world for 
ages. It can only be handled, however, in a general way. 
there being such a vast difference in the requirements of 
cities and towns of different sizes and in different locali- 
ties that what would apply to one might not suffice for 
another. 

A dealer in an agricultural territory would not be re- 
quired to carry a stock of mining timbers, nor would a 
dealer in.a small country town be required to carry such 
material as would be used in the construction of a large 
business block in a city. Therefore it can be readily seen 
that this subject must be met by the individual dealer in 
the different localities. Each dealer must study the condi- 
tions and requirements of his particular locality and de- 
cide for himself as to the variety and quantity of stock he 
should carry to meet the demands of the trade and show a 
reasonable profit on his investment. 

I shall attempt to show a few of the disadvantages and 
the advantages of keeping a large and well assorted stock. 
Some of the disadvantages of yy OS a —_ and well 
assorted stock can be summed up as follow 





Disadvantages. 


First—the extra amount of labor required to handle and 
properly care for the same. 

Second—The amount of real estate and extra shed room 
required. 

Third—Additional taxes and insurance. 

ss large amount of goods to deteriorate in value, 





Fifth—The requirement of a larger amount of capital. 
All of which have a tendency to reduce the percent of 
net profits at the end of the year. 


Advantages. 
Against these I would offer the following recognized 
advantages: In the first place the dealer who carries a 


well assorted stock meets all of the requirements of the 
trade with much more ease and thus saves a great deal 
of time and worry in the way of procuring, by local ship- 
ment, items on which he is short. 

Second—I believe that it is the universal experience 
of merchants in all lines that their customers are better 
satisfied and less liable to look elsewhere for good if in 
their home town they can find stocks fully adequate to all 
of their requirements. 

Third—aA dealer with such a stock buys in larger quan 
tities and further ahead of his requirements, thus enabling 
him to take market advantages that ofttimes present them 
selves. Also, he is not crowded for time for goods to 
arrive as is the dealer with the small stock who does 
not buy until his stock is low. By shipping in carload lots 
much is saved in the way of freight over making local 
shipments. 

Fourth—The dealer with the stock on hand which will 
fully meet all requirements of the trade is much less liable 
to have competition spring up in his territory. Neither are 
his customers so liable to look elsewhere for their goods 
and by so doing invite the poacher to quote and ship into 
his territory. 

I actually believe that more of the trouble with the 
poacher originates from inadequate stocks than from any 
other one cause. It is a recognized fact that towns in 
which good stocks in all lines of business are carried grow 
and prosper to the detriment of small surrounding towns 
that do not carry good stocks. 


A discussion of the subject followed, Mr. Flint as 
vice president of the association taking the chair, 
President Merrill being called out. The general tenor 
of the discussion was that it was becoming a custom 
to carry too many different kinds of stocks and spe- 
cialties, and that where expensive specialties are 
carried buyers should be made to pay for them. 


Profit and Selling. 


J. C. Weeter, of Pocatello, Ida., discussed the sub- 
ject of ‘‘Profits and Selling,’’ which had been as- 
signed to C. G. Wright, Idaho Falls, Ida., who was 
unable to be at the meeting. 

Mr. Weeter took up first the question of selling. He 
declared that retail lumbermen, as a rule, were not 
good salesmen, and could not compare in ability with 
the salesmen for the large concerns in other lines of 
business. it was first necessary to interest yourself 
in the families, crops ete., of customers, and not only 
make one sale but to keep the steady business of the 
customer. Talking up the lumber alone, he declared, 
was not all that is necessary. 

He emphasized the necessity of having every bit of 
business done shown on the books. He knew of a 
concern that did a large business at good prices, but 
went to the wall because it did not get its business all 
on its books. ‘‘Lumbermen are as a general thing,’’ 
he said, ‘‘the biggest fools that I ever butted up 
against in business.’’ [Applause. | 

The lumberman does not always figure on fixed ex- 
penses. He thinks because his boy is working for 
him, and he owns his own team, and his competitor 
is not so situated that he can ‘‘skin’’ his competitor. 
He foolishly does not stop to think that his boy could 
earn a good salary elsewhere, and that the team cost 
money. Such lumbermen, after being in business for 
years, are right where they started. He urged that 
lumbermen at the close of each day ask themselves 
what was the result in the way of profits for the day’s 
business. By so doing much more would be accom- 
plished and the general result would be much better 
at the end of the year. Mr. Weeter’s talk was very 
interesting and instructive. 

Vice President Flint called attention to the im- 
portance of the subject to all dealers, and suggested 
it be fully discussed. 

George Barline, of the Washington Mill Company, 
Spokane, was asked by A. W. Robinson to explain 
the system of his company whereby everything sold 
went on the books. Mr. Barline stated that no sales- 
man or clerk was allowed to let anything go out of 
the yard without its being first entered on the books. 

Theodore Nystrom explained how accounts were 
handled by his Salt Lake yard. Every sale was 
made out in triplicate, except the very few small sales 
of a dollar or less made in the yard, and for these 
the honesty of the yard man had to be relied on. 

George Clithero, of Boise, Ida., stated that his 
system is similar to that of Mr. Nystrom. It would 
apply more particularly to the large yards. In the 
small yards, where farmers come in for smaller 
amounts, it is harder to get them all on the books. 
He called attention to the fact that customers will 
claim that they can get lower prices of a competitor 
when it is not so, but merely make these false asser- 
tions to get lower prices. ‘‘ Nowadays, however,’’ said 
Mr. Clithero, ‘‘we are getting so we believe our com- 
petitors rather than the man with the bill to figure 
on,”” 

The title of a paper by George Clithero, of Boise, 
Ida., was ‘‘The Planing Mill and- the Retail Yard.’’ 
He covered the matter in detail, and told of some of 
his experiences in operating a planing mill and fac- 
tory at Boise, which is a sort of a fighting ground for 
the factories of the east and the west. 

He was followed by J. H. Dunlop, of Cascade Locks, 
Ore., manager of the yard department of the Wind 
River Lumber Company. [Mr. Dunlop’s address will 
appear elsewhere. } 
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At this point President Merrill resumed the chair, 
and announced the next number on the program to 
be a paper on ‘‘Sheds and Yard Equipment,’’ by A. 
W. Robinson, of Pendleton, Ore. [Mr. RKobinson’s 
paper appears elsewhere in this issue.] 

Mr. Robinson is manager of the Oregon Lumber 
Yard at Pendleton, which is finely equipped in the 
way of sheds. He showed the convention photos of 
the exterior and interior of the shed, which presented 
an excellent appearance. 

His address was well received and President Mer- 
rill declared he was ‘‘a live one,’’ and though his 
address was the last it was by no means the least. 

This concluded the morning session, and adjourn- 
ment was taken until 2 p. m. 


FINAL SESSION, SATURDAY AFTERNOON. 


The final session, Saturday afternoon, opened with 
a talk by J. A. Reeves, of Salt Lake City, general 
freight agent of the Oregon Short Line railroad, on 
the ‘‘Railroads.’’ He stated that the car shortage 
question which he had been asked to talk about hardly 
came under his province, as his business was to make 
the exceedingly low freight rates the lumbermen 
enjoy. [Laughter.] Regarding the car shortage, he 
made the old excuse of the railroads not being able 
to get ears ordered from the factories, declaring that 
ears promised last August had not yet been delivered 
to his road. 

He did not think it practicable to keep cars ex- 
clusively on their own lines, because of the trouble 
that would ensue from unloading and loading and the 
congestion that would occur at terminals. He asked 
the lumbermen not to criticise but to help the rail- 
roads work out the problems before them. He espe- 
cially requested shippers to be patient. ; 

The increase of minimums, he said, had a bearing 
on the ear situation, as the putting of more freight 
in the cars made more cars available. Mr. Reeves, in 
conclusion, said he had brought no statistics with 
him, and had no formal address prepared, so with these 
few remarks he concluded his talk. 


Coast Fir and Other Woods. 


President Merrill introduced August Von Boecklin, 
of Tacoma, Wash., who represented the Pacific Coast 
Lumber Manufacturers’ Association, and who _ pre- 
sented a paper on ‘‘Coast Fir and Other Woods.’’ He 
stated that the lumbermen had the goods on the coast, 
but could not deliver them. The railroads were doing 
practically nothing on the north coast to take lumber 
away. He said he would like to have Mr. Reeves or 
some railroad man explain why the Northern Pacific, 
requiring cars to be loaded at the mills in forty-eight 
hours, left them after being loaded from thirty to 
sixty days in the Tacoma yards. He then proceeded 
to his address, which follows: 


Each section of the United States has its peculiar ad- 
vantages, and regardless of how frequently these are put 
forward the interested listener never tires of hearing his 
locality favorably spoken of. Hence, while I speak with 
enthusiasm of the prospects of our particular section of the 
coantry, | am sanguine of at least commanding your atten- 
tion. 

Gentlemen, in traveling to and fro between Mississippi 
and Missouri river terminals and our Pacifie northwest dur- 
ing the last twenty years and noting the wonderful progress 
made everywhere in our region, I simply cannot resist refer- 
ring again and again and at all times to the opportunities 
at every hand, for he or she who is not afraid to hazard 
the effort to win an attractive competence, to say the least, 
by casting their lot amongst us. 

Two words cover the elements of our advantages—climate, 
resources; two more complete the evolution of a barren 
waste into a thriving commonwealth—population, facilities. 
The last and most important is coming to you as rapidly 
as brains, brawn and means can bring them. Unfortunately 
facilities in every line of commerce in our section of country 
are most sadly deficient. 


Task of the Lumberman. 


To us as manufacturers and to you as retailers of forest 
products is allotted the task of supplying perhaps the great- 
est of those fundamental necessities of mankind, shelter 
as well as structural support. ‘The settler is content with 
a mere shanty, but neither his desires nor those of the 
countless thousands who follow his lead are ever satisfied 
ultimately, nor is the demand for our wares on the part of 
the railroads, factories, industrial and civic establishments. 
All will come to us at different times for their requirements. 
With the assurance, therefore, of inevitable and unprece- 
dented progress it behooves you to look about for a supply 
for this unprecedented demand, and we, desirous of develop- 
ing the greatest forest and timber resources known, are 
equally desirous of keeping before you these facts. 

It is most essential to its success that a branch of com- 
merce be supported by a supply ample to meet the demand 
of those who would develop it, and to you we have to say 
that if you are at this time not actually pushing, or possibly 
not even carrying, all of the numerous lines of coast forest 
products for interior as well as exterior work you are 
missing opportunities which I am afraid you will keenly 
regret. 

Timber of the Coast. 


A few figures to support my contentions, I feel, are in 
order and, I trust, will demonstrate to you the force of my 
last assertion. Washington state alone has a total stand 
of timber amounting to 195,658,080,000 treet board measure, 
of which 119,412,250,000 feet is Douglas fir, sometimes 
called Oregon fir, Oregon pine, red fir, yellow fir and even 
Douglas spruce, but now officially designated as Douglas fir, 
and the balance distributed among hemlock, 24,848,259,000 
feet; cedar, 25,309,533,000 feet; spruce, 12,419,215,000, and 
western pine, 10,586,520,000, with something like 3,750,000 
feet of hardwoods. 

During 1905 the state of Washington cut more lumber 
than an other state in the Union, with an aggregate of 
3,917,966,000 feet, of which 3,125,325,000 was Douglas fir, 
217,174,000 feet was cedar, 217,074,000 feet western yellow 
pine, 179,864,000 feet.spruce, 84,773,000 hemlock, 32,664,000 
western white pine, 23,385,000 larch and the balance scat- 
tering woods. The foregoing was taken from reports of 
557 mills furnished the government during the last year, 
reports for 1906 not yet being officially compiled. 

I now come to the point by urging you to give these fig- 
ures your careful consideration and if you are not already 
well connected with coast lumber or woodworking manufac- 
turing institutions. that you at once bestir yourselves and 
get in touch with coast manufacturers of lumber, lath, 
shingles and particularly such specialties as sash, doors, 


interior finish, porch columns etc. A number of enterprising 
institutions, members of the Pacific Coast Lumber Manu- 
facturers’ Association, give high grade interior finishings 
their careful attention, and if you desire to get in touch 
with any of these institutions you need merely apply to 
your secretary for names of manufacturers. 


Unequaled Resources. 


The unequaled timber resources of the coast guarantee 
you a source of supply for fifty years to come without re- 
forestation, to say nothing of what this supply will be 
when the reforestation of logged-off lands is accomplished. 


Many of you no doubt are acquainted with the value of 


our coast woods as interior finish, but such of you who may 
not be posted in this particular 1 trust will investigate this 
carefully. Architects throughout the country are recog- 
nizing that Douglas fir offers a valuable article for high 
class interior work. Methods are now employed in its manu- 
facture by means of proper steaming and kiln drying on a 
scientific basis and then machine finishing to a high degree, 
after which the wood can be effectively and durably finished 
either by shellacing and varnishing in the white or stain- 
ing. The beautiful effects obtained by staining such a piece 
of flat or slash grained Douglas fir are interesting the most 
fastidious connoisseurs of this line. 

Most of you have undoubtedly heard or read of the ex- 
hibit of coast manufacturers in the Lumber Exchange build- 
ing at Minneapolis, and when in that city it will pay you 
to visit this exhibit and see for yourselves the charming 
effects demonstrated there. This room has been artistically 
fitted up and offers a welcome to the traveler. It is of 
especial interest to the trade, who are cordially invited to 
inspect the work. In this connection I wish to say our 
Washington hemlock offers a superior wood for interior 
finish as well as bevel siding for exterior work. As a wood 
for interior work it is most desirable for finish in the 
white—in fact when finished with high grade varnish in 
this way it presents a beautifully soft and silken effect 
equaled by no other wood. A trial will demonstrate the 
truth of this assertion and in the next car of lumber bought 
on the coast I suggest your requesting your connection to 
supply you enough casing, base and molding to finish up at 
least one room in clear Washington hemtock and you will 
at once be convinced. 

The tremendous impetus to progress in our section of 
country as a result of railroads now heading that way is 
difficult to realize, but one thing is certatn, the lumber in- 
dustry will be benefited as much and more by the changed 
conditions than any other line and it is for you, the dis- 
tributers of our wares, to develop these benefits and to 
bring forth from these new conditions the best results. 

From the foregoing I trust it is obvious you can work up 
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an unlimited demand, especially for high grade work in our 
forest products, and be assured of a supply which for two 
generations at least, if not for three, will be an inexhausti- 
ble source of profit and genuine satisfaction to you. 


A telegram was read by the president from C. G. 
Wright, Idaho Falls, Ida., who stated he was unable 
to be present owing to illness in his family, but he 
asked that his application for membership in the asso- 
ciation be received. 


Election of Officers. 


F. H. Hilliard, chairman of the nominating commit- 
tee, presented the following report, which was adopted, 
Vice President Flint taking the chair and putting the 
motion to this effect before the meeting:  - 

Owing to the fact that certain conditions, includ- 
ing legal and other phases of our work, have arisen 
during the last year, your committee believe it would 
be unwise at this time to change certain of our ex- 
ecutive officers. 

Our president has given the affairs of the association 
most careful and painstaking consideration, and has 
directed its workings with a high degree of diplomacy. 

We, therefore, beg to place in nomination for your 
consideration as officers and directors the following 
names: 


President—George E. Merrill, Salt Lake City. 
Vice president—H. D. Andrews, Caldwell, Ida. 
DIRECTORS FOR TWO YEARS. 

F. E. Robbins, Ritzville, Wash. 

W. P. Monson, Preston, Ida. 

D. R. Beebe, Provo, Utah. 

DIRECTORS FOR THREE YEARS. 

J. M. Flint, Bozeman, Mont. 

F. B. Bartlett, Lewiston, Ida. 

(Signed) E. H. HILuiarp, 
F. S. Stone, 
C. E. BOWERMAN, 

Nominating Committee. 


President Merrill Appreciates Reélection. 

On resuming the chair President Merrill, who had 
just been reélected for another year, stated that he 
appreciated the honor conferred upon him by his re- 
election, and he expressed the hope that the associa- 


tion would prosper during the coming year. He also 
hoped that the public would become better informed 
and that the idea that lumber organizations are trusts 
would be dispelled. 

J. H. Dunlap introduced an amendment to the con- 
stitution providing for an auditing committee at each 
annual meeting. This committee has heretofore been 
appointed without authority. The amendment was 
adopted. 


Resolution of Thanks. 


F. H. Hilliard introduced the following resolution 
of thanks, which was adopted unanimously: 


WHEREAS, The fourth annual meeting of the Western 
Retail Lumbermen’s Association has been the most success- 
—. gathering of the kind ever held by this organization ; 
an 

WHEREAS, We realize that the open hearted hospitality 
and general desire on the part of the good people of Salt 
Lake to make pleasant our stay in their midst has been 
the cause of this successful gathering of our association ; 
therefore be it 

Resolved, That before adjournment this association offi- 
cially express its gratitude and heartfelt thanks to the 
highminded and generous people of this famed city; and 
especially do we mention the following as worthy our sin- 
cerest thanks for the part they have taken in providing 
entertainment for our visiting members and their ladies: 

The management of the Armory hall who provided us 
with such commodious quarters in which to hold our ses- 
sions; the Commercial Club for the many courtesies ex- 
tended us during our stay in this city; to the Merchants’ 
and Manufacturers’ Association for its kind invitation to 
visit the display at the Chamber of Commerce; to the Salt 
Lake wholesale and retail lumber dealers fof the elegant 
banquet provided for us tonight at the Knutsford hotel—we 
know it will be of a high order and in keeping with the 
various entertainment features already enjoyed; to the local 
lumber dealers and their ladies for the manner in which 
they have taken care of the visiting ladies; to Prof. Evan 
Stevens and his famed Tabernacle choir and the Mormon 
church authorities for the use of the great tabernacle, in 
which we were charmed beyond expression by their beauti- 
ful and unexcelled music; to all whom we may have omitted 
to mention that have in any way contributed to our lavish 
entertainment while remaining in this great city. 

(Signed) C. E. Murpuy, Chairman. 

J. C. WEETER. 
D. C. Eccues. 

George E. Hill suggested that as the remaining com- 
mittees were not yet ready to report, a recess be taken 
to visit the yard of the Burton Lumber & Coal Com- 
pany, a few blocks away, which he said would give 
an opportunity to see some very fine lumber sheds. As 
the committee appointed to consider the recommenda- 
tions made in the secretary’s annual report was ready 
to report, the visit to the yard was postponed until 
later in the afternoon. 


Regarding Secretary’s Recommendations. 


The committee to which was referred the recom- 
mendations made by Secretary Porter in his annual 
report, anent district committees to work under direc- 
tion of the board of directors, and offering prizes for 
the best papers on yard management, reported favor- 
ing these propositions. The report was made by 
Walter Monson. 

The report was discussed in detail. The secretary 
explained regarding his suggestion that executive com- 
mittees of three in each section be appointed to con- 
sider local matters that might come up and to report 
to the board of directors. This suggestion was adopted. 
A recess for a few minutes was taken so that the 
members in each section could select their members 
of these executive committees. After reeconvening the 
following executive committees were elected: 


Idaho—F. S. Stone, Nampa; J. C. Weeter, Pocatello; 
George E. Hill, Rigby. 

Utah—Hiram Belknap, Ogden; C. E. Murphy, Salt Lake; 
O. P. Smoot, Provo. 

Montana—Lees Taylor, Boulder; E. M. Seibert, Living- 
ston; Mr. Harrison, Great Falls. 





Considerable discussion followed as to the working 
out of the details of the supervision of the district 
executive committees. 

The next recommendation was regarding the offering 
of prizes for papers on the management of retail 
yards. It was approved. 


Resolutions. 


C. E. Murphy, of Salt Lake, chairman of the com- 
mittee on resolutions, presented several carefully con- 
sidered and prepared resolutions, as follows: 


Salt Lake People Thanked. 


WHEREAS, The pleasure and enjoyment of the visiting 
members of the Western Retail Lumbermen’s Association at 
this fourth annual convention have simply been unsurpassed 
in the history of this association; therefore be it 

Resolved, First, that we express to the local association 
and the people of Salt Lake City our most hearty and sin- 
cere appreciation of the countless ways in which they have 
planned for our comfort and happiness during our stay in 
this beautiful und historic city of the northwest. 

Second, that we recognize the courtesies of the press in 
their breezy and comprehensive reports of our public ses- 


ons. 

Third, that particular mention must be made in these 
resolutions of the never to be forgotton musical treat en- 
joyed by us in the tabernacle on Thursday evening, and 
that our hearty thanks are hereby conveyed to the organist, 
musical director, choir and all others directly or indirectly 
responsible for the pleasures of that occasion. 

ourth, that the local weather man be canonized for his 
most considerate treatment of this association in giving us 
the bright, balmy spring days so akin to the spirit of good 
fellowship of the people of this splendid city. 

Fifth, that so perfect has been every detail of the ar- 
rangement looking to our happiness, so comprehensive every 
plan for the greatest efficiency of our executive sessions, 
that forgetting our troubles with the railroads, grand 
juries and unscrupulous competitors, we are reminded of 
the story told recently by Hon. W. J. Bryan of the bashful 
man who had been waiting for years trying to get up cour- 
= to propose to the object of his heart’s affection, and 
when finally he rose to the occasion, told her the story of 
his love and had heard her tremulous voice whisper its 
great affirmative, going home he stood still in the road, took 
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off his hat and lcoking up at the stars said, “O Lord, I 
hain’t got nothing agin nobody.”’ 


Manufacturers Censured for High Prices. 


WHEREAS, The present high price on lumber and building 
materials is undoubtedly restricting building operations ; 
and 

WHEREAS, The retail lumber dealers are charged with 
combining for the purpose of raising the prices to the dis- 
advantage of the consumer; and 

Wuereas, The retailers of lumber products are in no 
way responsible for the present high prices on building ma- 
terial, as it is a matter over which they have no control, 
but on the contrary the manufacturers are directly respon- 
sible for the present high price of all kinds of building ma- 
terials ; therefore be it 

Resolved, By the Western Retail Lumbermen in annual 
convention assembled, that we condemn and deplore the 
present high prices of lumber products as restricting build- 
ing operations throughout the territory covered by this as- 
sociation, the same being detrimental to the best interests 
of the country in general. 

Resolwed, further, That it is unfair for the manufacturers 
and wholesalers to put the burden of the high prices on the 
retail lumber dealers, and we therefore ask that they reduce 
the price of lumber material as far as possible consistent 
with the cost of manufacture, and at all events that the 
prices of lumber be not increased above those now prevailing 
if a reduction be impossible. 

Resolved, further, That a copy of these resolutions be 
spread upon the minutes of this association and a copy be 
forwarded to the manufacturers’ associations of the Pacific 
coast states and other manufacturers from whom we buy. 


The resolutions were considered separately. The 
resolutions regarding the high price of lumber were 
loudly applauded. : 

Mr. Von Boecklin, for the Pacifie Coast Lumber 
Manufacturers’ Association, declared that the logger 
should be included, as he was responsible for the high 
price of lumber, and not the millman. The secretary 
was requested to have several hundred copies of this 
resolution made and sent to members, that they might 
have them printed in their local papers. 

The resolutions on reciprocal demurrage and indors- 
ing the Chicago National Reciprocal Demurrage Con- 
vention on January 4-5, called by J. E. Defebaugh, 
editor of the AMERICAN LUMBERMAN, were received with 
loud applause and adopted unanimously. 

The final resolution of thanks was adopted by a 
rising vote. 

Tacoma Gets Next Annual Convention. 

When the question of holding the next annual con- 
vention came up J. H. Dunlop, of Cascade Locks, Ore., 
invited the association to come to Portland next year. 
He spoke for the Oregon & Washington Lumber Manu- 
facturers’ Association. He stated that at Spokane 
last year Portland stepped aside for Salt Lake, and 
now they would like to have the western retailers 
come to Portland. 


August Von Boecklin spoke strongly in favor of 
Tacoma for next year’s meeting and extended an in- 
vitation on behalf of the Tacoma Boosters’ Club, the 
Tacoma Chamber of Commerce and the citizens of Ta- 
coma generally. 

A standing vote was taken on the question—Tacoma 
or Portland? Tacoma won by a large majority, which 
brought loud applause. 

The ‘‘City of Destiny’’ on Puget sound will be 
the place of meeting of the association in February, 
1908, thanks to the efforts of Mr. Von Boecklin. 

The banquet at 6:30 in the evening at the Knulsford 
hotel was announced, and it was voted that no one 
wearing a dress suit be allowed to enter the dining 
room. 

A vote of thanks to President Merrill and Secretary 
Porter for their untiring efforts was passed by stand- 
ing vote. 

The fourth annual convention then adjourned, with 
the Hoo-Hoo yell. 


Secretary Porter Reélected. 


The board of directors met immediately after the 
adjournment and reélected A. L. Porter secretary and 
transacted some routine business. 
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DISTRIBUTION OF THE 


WASHINGTON. 
Alfalfa—Cascade Lumber Co. 
— St. Paul & Tacoma Lumber Co. 
Almira—Hayden Lumber Co. 
—K. R. Woodbury Lumber Co. 
Attalia—Kent Lumber Co. 
Cashmere—W. H. Hartley. 
Cheney—Ratcliffe & Staftord. , 
Clarkston—Valley Lumber & Manufacturing 

,. Ce 

—D. B. Parks. 
Colfax—Potlatch Lumber Co. 
— Springston Lumber Co. 
Colton—Madison Lumber Co. 
Colville—Hunt Hardware Co. 
Connell—Pectlatch Lumber Co. 
— Springston Lumber Co. 
Coulee City—George M. McDonald. 
— Wright Bros. Lumber Co. 
Creston—Hayden Lumber Co. 
Cunningham—Cunningham Lumber Co. 
Davenport—Baske & Huesman. 
— Hayden Lumber Co. 
Dayton—Dayton Lumber Co. 
—*City Lumber & Coal Yards. 
Dixie—Walla Walla Lumber Co. 
Downs—-Hayden Lumber Co. 
Edwall—F. R. Woodbury Lumber Co. 
— Hayden Lumber Co. 
Ellensburg—Ellensburg Lumber Co. 
— *Coble & Sheneberger. 
Endicott—Springston Lumber Co. 
— Potlatch Lumber Co. 
Ephrata—Hayden Lumber Co. 
— W. P. Davidson. 
Fairfield—Gregerson & Hanson. 
Garfield—Madison Lumber Co. 
— Potlatch Lumber Co. 
Govan—Hayden Lumber Co. 
Guy—Potlatch Lumber Co. 
Hartline—Hayden Lumber Co. 
—P. J. Young. 
Hatton—Potlatch Lumber Co. 
Harrington—Hayden Lumber Co. 
— *Ball & Hoes. 
Irby—F. R. Woodbury Lumber Co. 
Johnson—Madison Lumber Co. 
Kahlotus—Coulee Lumber Co. 
Kennewick—St. Paul & Tacoma Lumber Co. 
— Cascade Lumber Co. 
Keystone—Keystone Lumber Co. 
Krupp—Hayden Lumber Co. 
—F. R. Woodbury Lumber Co. 
Lamona—Davis & Yake. 
Latah—Harbour Bros. 
LaCrosse—Potlatch Lumber Co. 
Lind—St. Paul & Tacoma Lumber Co, 
— Potlatch Lumber Co. 
Lowden—Tum A Lum Lumber Co. 
Mabton—Cascade Lumber Co. 
— St. Paul & Tacoma Lumber Co. 
—S8. P. Flower & Co. 
Medical Lake—The Saw Mill Phoenix. 
Mesa—Mesa Lumber Co. 
North Yakima—St. Paul & Tacoma Lumber 





Co. 
— Pioneer Lumber Co. 
— Scott’s Lumber Yard. 
— Cascade Lumber Co. 
—H. M. Helliesen. 
— *Stone & Stone. 
Oakesdale—Madison Lumber Co. 
— Springston Lumber Co. 
Odessa—G. W. Finney Lumber Co. 
— Odessa Lumber Co. 
— Joseph Kriegler. 
Paha—Paha Lumber Co. 
Palouse—Potlatch Lumber Co. 
Pasco—White River Lumber Co. 
Pomeroy—Garfield Lumber Co. 
— Pomeroy Lumber Co. 
Prescott—John Geyer. 
Prosser—St. Paul & Tacoma Lumber Co. 
— Cascade Lumber Co. 
Pullman—Springston Lumber Co. 
— Potlatch Lumber Co. 
Quincy—Hayden Lumber Co. 
— Sallberg Lumber & Grain Co. 
— Quincy Lumber & Grain Co. 
Reardan—Chamokane Lumber Co. 
Richland—Cascade Lumber Co. 
Ritzville—St. Paul & Tacoma Lumber Co. 
— White River Lumber Co. 
Rocklyn—Baske & Huesmann. 
Rosalia—Madison Lumber Co. 
— Potlatch Lumber Co. 
Sprague—Sprague General Supply Co. 
— Sprague Lumber Co. 
Spangle—B. C. Rohweder. 
Spokane—Central Lumber Co. 
— Springston Lumber Co. 
— Owen Lumber Co. 
—H. J. Peterson Lumber Co. 
— Eastern Lumber Co. 
—W. T. Goodhue & Sons. 
— George W. Hoag Lumber Co. 
— Lakeside Lumber Co. 
— Luellwitz Lumber Co. 
—*J. F. Sexton & Co. 
— *Pearl Street Lumber Co. 
St. John—Potlatch Lumber Co. 
Starbuck—Starbuck Lumber Co. 
Sunnyside—Cascade Lumber Co. 
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—- St. Paul & Tacoma Lumber Co. 
Tekoa—Tekoa Lumber Co. 
Thornton—Potlatch Lumber Co. 
Toppenish—St. Paul & Tacoma Lumber Co. 
-*Morgan Lumber Co, 
Tyler—White River Lumber Co. 
Two Rivers—Kent Lumber Co. 
Touchet—Tum A Lum Lumber Co. 
Uniontown—Potlatch Lumber Co. 
Washtucna—J. H. Nelson. 
— *Peters Bros. 
Walla Walla—Whitehouse, Crawford & Co. 
— Walla Walla Lumber Co. 
— Oregon Lumber Co. 
— Kent Lumber Yard. 
— Potlatch Lumber Co. 
Waitsburg—Farmers’ Lumber Co. 
— *A. M. McCoy. 
Wapato—St. Paul & Tacoma Lumber Co. 
— Cascade Lumber Co. 
Waterville—Gray-Stanway Lumber Co. 
—F. M. Scheble Lumber Co. 
Waverly—A. R. Graham & Co. 
Wenatchee—Hayden Lumber Co. 
— Wenatchee Lumber Co. 
— *Columbia River Lumber Co. 
Wilbur—Hayden Lumber Co. 
—M. E. & BE. T. Hay. ‘ 
Willada—Charles Ashton. 
Wilson Creek—Gentry & Goldsmith. 
— Wilson Creek Lumber Co. 
Winchester—Hayden Lumber Co. 
Winona—Potlatch Lumber Co. 
NORTH DAKOTA. 
Mohall—John O’Brien Lumber Co. 
WYOMING. 
Cody—H. W. Darrah. 
— *Cody Lumber Co. 
Sheridan—Forest Lumber Co. 
— Big Horn Lumber Co. 
— *Sheridan Lumber Co. 
— *Union Lumber Co. 
Thermopolis—Barr Lumber Co. 
— Thermopolis Lumber Co. 
Worland—Worland Lumber Co. 


IDAHO. 


Alexander—B. Bendixsen. 
American Falls—American Falls Hardwood 














Co. 

- Weeter Lumber Co. 
Blackfoot—Weeter Lumber Co. 
— Idaho Lumber Co., Limited. 
Bliss—Morris-Roberts Co. 
BRoise—The Coast Lumber Co., Incorporated. 
— Shaw Lumber Co. 
— Hawkeye Lumber Co. 
— Capital Lumber Co. 
—M. H. Goodwin. 
— *W. H. Ridenbaugh. 
— *Ruby Creek Lumber Co. 
Buhl—Buhl Lumber Co. 
— *Milner-Perrine Lumber Co. 
Burley—Weeter Lumber Co. 
— Nibley-Channel Lumber Co. 
Caldwell—Canyon Lumber & Coal Co. 
— Caldwell Lumber Co. 
— Central Lumber Co. 
— *R. L. McFarland. 
Cambridge—Clare & Rodgers. 
Franklin—Excelsior Lumber Co. 
Filer—Nibley-Channel Lumber Co. 
— Weeter Lumber Co. 
Firth—Weeter Lumber Co. 
Genesee—Madison Lumber Co. 
— Potlatch Lumber Co. 
Glenns Ferry—The Ferry Lumber Co. 
Hansen—Weeter Lumber Co. 
Heyburn—Heyburn Lumber Co. 
— *Riverton Lumber Co. 
— Weeter Lumber Co. 
Hagerman—Morris-Roberts Co. 
Idaho Falls—Idaho Falls Lumber Co. 
— Coltman Lumber Co. 
— *Consolidated Wagon & Machine Co. 
Juliaetta—Frowick Lumber Co. 
Kellogg—Smith & McIntosh. 
Kimberly—Weeter Lumber Co. 
— Nibley-Channel Lumber Co. 
Lewiston—Bartlett Lumber Co. 
— Colby, Coryell & Howe Lumber Co. 
— Ford Lumber Co. 
— Potlatch Lumber Co. 
Mackay—Mackay Lumber Co. 

Malad City—Malad Lumber & Hardware 

Co. 

— Sawyer & Evans. 
McCammon—wWeeter Lumber Co. 
Meridian—J. A. Fenton. 
— Central Lumber Co. 
Montpelier—Sidney Stevens Implement Co. 
— *Consolidated Implement Co. 
Mountain Home—Mountain Home Lumber 


Co. 

Moscow—Madison Lumber Co. 

— Springston Lumber Co. 

— Potlatch Lumber Co. 

Mullan—B. F. Tolbert. 

— Clubb Bros. 

Murphy—Murphy Lumber Co. 

New Plymouth—Plymouth Hardware & 
Lumber Co. 


Nampa—Knowlton & McNeil. 
— Nampa Lumber Co. 
—— Stone Lumber Co. 

Central Lumber Co. 
Notus—The Empire Lumber Co., Limited. 
larma—Adams Lumber Co. 

Parma Lumber Co. 
DPayette—-W. A. Coughanour. 
—*A. E. Wright. 
locatello—Weeter Lumber Co. 

Bistline Lumber Co. 
— W. J. Harvey. 
—A. W. Service. - 
I’reston—Superior Lumber Co. 
—~ Preston Lumber Co. 
Rexburg—Rexburg Lumber Co. 
Rigby—-Rigby Hardware & Lumber Co. 
Rupert—Beymer Lumber Co. 
— Ferry Lumber Co. 
— Nibley-Channel Lumber Co. 
— Weeter Lumber Co. 
Scherrer—Weeter Lumber Co. 
Shelley—Weeter Lumber Co. 
—- *Johnson-Lundell Co., Limited. 
Shoshone—E. W. Horton. 
— *C, F. Borden. 
St. Anthony—St. Anthony Building & Man- 

ufacturing Co. 

— Snake River Lumber Co. 
Twin Falls—Weeter Lumber Co. 
— Twin Falls Lumber Co. 
~—— Nibley-Channel Lumber Co. 
— Adams-Pilgerrin Co. 
—— Idaho Lumber Co., Limited. 
Wallace—The G. Scott-Anderson Co. 
— Turner Lumber & Manufacturing Co. 
Weiser—Hinze Lumber Co. 
— *Thomas B. Kelley. 


MONTANA. 


Alder—Alder Trading Co. 
Anaconda—Anaconda Copper Mining Co. 
Belt—Neihart Lumber Co. 
Belgrade—The Belgrade Co. 
— Lobdell Lumber Co. 
sear Creek—Ross Lumber Co. 
sig Timber—The Montana Trading Co. 
— Big ‘Timber Lumber Co. 
Billings—Cardell Lumber & Coal Co. 
—H. M. Allen & Co. 
-Seeley Lumber Co. 
— Russel Lumber Co. 
— Billings Lumber Co. 
Boulder—Lees Taylor. 
Bozeman—Flint-Lynn Lumber Co. 
—Gallatin Lumber Co. 
— Kenyon-Noble Lumber Co. 
— Lansing-Nash Lumber Co. 
Bridger—Baldwin Lumber Co. 
— *John Farsman. 
— *Merrill Lumber Co. 
Butte—Western Lumber Co. 
-*Largey Lumber Co. 
— Big Blackfoot Milling Co. 
Collins—Collins Mercantile Co. 
Columbus—H. M. Allen & Co. 
Conrad—John O’Brien Lumber Co. 
Culbertson—Tanner & Best. 
Dillon—Dillon Lumber Co. 
Eureka—Eureka Lumber Co. 
Forsythe—H. M. Allen & Co. 
Fromberg—Baldwin Lumber Co. 
— *Fromberg Lumber Co. 
Great Falls—Great Falls Lumber Co, 
— Byrne & O’Neil Lumber Co. 
— Holter Lumber Co, 
Glendive—Midland Coal & Lumber Co. 
— *Goodrich-Call Lumber Co. 
Havre—John O’Brien Lumber Co. 
— Joseph Gussenhoven. 
Helena—Capital Lumber Co. 
— *Sanford & Evans. 
—G. O. Yergy. 
Huntley—J. W. Day. 
Joliet—Joliet Trading Co. 
— *Talmage-Sayer Lumber Co. 
Kalispell—Kalispell Lumber Co. 
O'Neil Lumber Co. 
— Northwestern Lumber Co. 
Laurel—Templeton Lumber Co. 
Lewistown—Montana Lumber Co. 
Livingston—Livingston Lumber Co. 
— The A. W. Miles Co. 








Manhattan—Manhattan Implement & Lum- 


ber Co. 
Miles City—Midland Coal & Lumber Co. 
— Northern Lumber Co. 
Missoula—Big Blackfoot Milling Co. 
— *Missoula Lumber Co. 
— *Western Montana Flouring Co. 
Mondak—Valley Mercantile & Lumber Co. 
Moore—Basin Lumber Co. 
— Montana Lumber Co. 
Norris—H. F. Brink. 
Red Lodge—C,. C. Bowlen. 
— W. A. Talmage. 
— *Olcott & Nutting. 
Rosebud—H. M. Allen & Co. 
Sheridan—wW. 8. Tucker. 
Shelby—William Dawes. 
Straw—Montana Lumber Co. 
Twin Bri Twin Bri Lumber Co. 
Wibaux—Midland Coal & Lumber Co. 


Terry—Terry Lumber & Coal Co. | 
Thompson Falls—C, H. Doenges. 


OREGON. 
Adams—Tum A Lum Lumber Co. 
Arlington—Arlington Lumber Co. 
Athena—Tum A Lum Lumber Co. 
— ‘Umatilla Lumber Yard. 
Condon—Arlington Lumber Co. i 
Kcho—Echo Lumber Co. | 
— °H., T. Ievin. 
'reewater—Tum A Lum Lumber Co. 
Grass Valley—Wind River Lumber Co. 
Helix—Smith & McEachern, 
llermiston—Hermiston Mercantile Co. 
*inland Empire Lumber Co. 
lone—Wind River Lumber Co. 
Irrigon—Wind River Lumber Co. 
LaGrande—The Stoddard Lumber Co. 
Milton—W. BE. Putnam. 
Moro—Wind River Lumber Co. 
Nyssa—The Empire Lumber Co. 
Ontario—The Empire Lumber Co. 
- Ontario Lumber Co. 
l’endleton—Potlatch Lumber Co. 
— Robert Forster. 
— Oregon Lumber Yard. 
Shaniko—Shaniko Warehouse Co. 
Th2 Dalles—Joseph T. Peters & Co. 
—*Hanson & Thompson. 
Vale—The Empire Lumber Co. 
Wasco—-Wasco Lumber Co. 
Weston—G. W. Probstel. 
Woodburn—Hertzler & Haskell Lumber Co. 
UTAH. 
American Fork—Chipman Mercantile Co. 
- A. K. Thornton & Son. 
Bingham Canyon—Bingham Coal & Lumber } 


Co. 

Bountiful—Bountiful Lumber & Building 
Association. 

Brigham City—Merrill Lumber Co. 

— McMaster & Son. 

Bear River City—Wilson Lumber Co. 

Collinston—Hyrum Jensen. 

Corrine—B. M. Shaw. 

Draper—Draper Mercantile & Manufactur- 
ing Co. 

Ephraim—aAlbert Johnson Lumber Co. 

Kureka—Tintic Lumber Co. 

Garfield—Miller-Cahoon Co. 

— Jensen Bros. 

aaeer . River—The Merriell-Bolinger Lumber 


0. 
lieber—Wasatch Lumber Co. 
Kaysville—Kaysville Coéperative Mercan- 
tile Institute. 
Layton—L. 8S. Heywood & Sons. 
Logan—Cache Valley Lumber Co. 
-Smith Bros. Lumber Co. 
— Anderson & Sons Co. 
— The United Order Manufacturing & 
Building Co. 
Manti—Union Lumber Co. 
Milford—Grace Bros. 
Morgan—Morgan Codperative Mercantile 
: Institute. 
Mount Pleasant—Bent-Hansen & Co. 
Murray—Holman-Payne & Co. 
— Miller-Cahoon Co. 
Nephi—Grace Bros. 
Ogden—Sidney Stevens Implement Co. 
— Pioneer Coal & Lumber Co. 
— Utah & Oregon Lumber Co. 
— Volker-Scowcroft Lumber Co. 
— Eccles Lumber Co. 
— Hyrum Belknap. 
Pleasant Grove—A. K. Thornton & Sons. 
Price—J. C. Weeter Lumber Co. « 
Provo—Central Lumber Co, 
——Smoot Lumber Co. 
— Beebe Lumber Co. 
Richfield—Anderson Lumber Co. 
Richmond—Excelsior Lumber Co. 
Riverton—Page, Pixton & Co. 
Robinson—Tintic Lumber Co. 
Salt Lake—George F. Felt Lumber Co. 
-Salt Lake Building & Manufacturing Co. 
— The Pacific Lumber Co. 
— Utah Lumber Co. 
— McConaughey-McCartney Lumber Co. 
—- Morrison, Merrill & Co. 
— George Romney Lumber Co. 
— Taylor-Armstrong Lumber Co. 
— Burton Coal & Lumber Co. 
— *Parker Lumber Co. 
— *Sierra Nevada Lumber Co.. 
Sandy—Jensen & Kuhre. 
Spanish Fork—Jex Lumber Co. 
-*Central Lumber Co. 
Springville—H. T. Reynolds. 
— *Central Lumber Co. 
Sugar P. O.—Granite Lumber Co. | 
Tooele City—George F. Richards. : 
Tremonton—Wilson Lumber Co. 
West Jordan—West Jordan Lumber Co. 
NEVADA. 
Ely—Ely Lumber & Coal Co. 
— Shleton-Holtzman Lumber Co. 
— Shelton-Holtzman Lumber Co. 





~ Not members. 
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WESTERN HOSPITALITY EXTENDED GENEROUSLY 10 WESTERN RETAIL LUMBERMEN. 


Two Hundred At a Salt Lake City Banquet—Music, Mimicry and Oratory—A Big Percentage of Ladies Present—Roster of Those Who Participated. 


In many respects this convention was a remarkable 
one, but the climax came with the banquet Saturday 
evening. Jt was an event in lumber circles in the 
great western country and established a precedent 
that Tacoma next year will have to ‘‘hurry’’ to equal. 

No expense or attention had been spared by tne 
lumbermen of Salt Lake to make the entertainment 
feature a success, and they exceeded all expectations. 
The dinner was held in the great banquet hall of the 
Knutsford hotel at 6:30, previous to which an informal 
reception was held in the parlors. 

When over 200 lumbermen and their ladies were 
seated at four long tables, just comfortably filling the 
big room, the scene was an inspiring one. The beauty 
of Salt Lake City—a city famed for its beautiful 
ladies—was there, and from the appearance at the 
banquet the lumbermen of Zion have their share of the 
fair ones. The visiting ladies held up their part in 
the beauty show, and as for the men—they didn’t 
count. 

The hosts of the occasion were the following lum- 
bermen of Salt Lake City: 


Asper, Noal & Co. 
Burton Lumber Co. 
George F. belt Lumber C¢ 
Granite Lumber Co. 
Holman, Payne & Co. 
McConaughy-McCartney Lumber Co. 
Miller-Cahoon Lumber Co. 

Morrison, Merrill & Co. 

Pacific Lumber Co. 

Parker Lumber Co. 

George Romney Lumber Co. 

Salt Lake Building & Manufacturing Co. 
Sierra Nevada Lumber Co. 
Taylor-Armstrong Lumber Co. 
Utah Lumber Co. 

S. W. Morrison. 

J. J. Stewart. 

T. H. Smith. 

2 V. Smith. 

3. A. McFarland. 

. W. Frank. 

‘rank S. Murphy. 


hk 
( 
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The banquet committee consisted of the following 
well known Salt Lake lumbermen: 
W. B. McCartney. 
George IF. Felt. 
S. W. Morrison. 
W. Service. 
Harry Hayward. 
On the menu appeared the following bit of charac- 
teristically Murphy-esque original verse: 
“L-augh and the world laughs with you” 
U-niess you laugh like a cad; " 
“M-an wants but little here below, 
t-ut he wants it damnably bad ; aren 
“Jo-verything comes to him who waits, 
ht-efuse, however, to wait too long. eee 
“M-emories dear with pictures of sunshine 
kE-ncourage laughter, pathos and song. 
“N-othing sought is nothing gained, 
S-nore and you sleep alone. a 
‘B-e glad and your triends are many” ; 
A wise guy reapeth what others have sown. 
N-umerous Hoo-Hoo are wanting drink. 
Q-uietly wanting it P. D. Q., y 
U-rgently needing some stimulation, 
E-arnestly craving it through and through. 
'T-is temptingly, tentatively waiting for you. 
The menu was highly characteristic and uniquely 
elaborate and satisfying. 
The master of ceremonies was Salt Lake’s master of 
wit and repartee, Frank 8. Murphy, than whom a more 
appropriate choice for the honor could not have been 
made. It was 9:15 when the chairs were pushed back 
and Mr. Murphy broke the ice by saying: 
Ladies and gentlemen—and lumbermen! 


He stated that he was glad to see so many present— 
204 by actual count. It was the last scene of the last 
act of the three days’ and nights’ session, He re- 
ferred to Salt Lake City as ‘Zion by the salted sea.’’ 
He complimented the association on its remarkable 
growth, founded on reciprocity in trade and good fel- 
lowship among lumbermen. Said he: 


In this country fresh from the hands of the Almighty 
we are building a great empire and we will be proud some 
day that we have had a share in the building. 

He introduced President Merrill as a young Lochin- 
var, who recently came out of the east—earnest, ambi- 
tious and forceful, a believer in the ‘‘square deal.’’ 
Without flattery he declared he was the coming lum- 
berman of this territory—the ‘‘noblest Roman of 
them all.’’ F 

President Merrill declared the toastmaster was 1n 
error when he referred to the banquet as an occasion 
for rest and recreation. It was neither for him. He 
explained his appearance on the program. He was an 
Englishman, and the English and the Irish never mix. 
He had told Mr. Murphy that he did not want to ap- 
pear and naturally, true to his race, Mr. Murphy had 
told the committee that Mr. Merrill wished to appear 
on the program. 

He noticed Mr. Murphy’s initials were transposed 
on the menu ecard. He wondered if they stood for 
‘*Sly Fox,’’ but surely he did not think they could 
mean ‘‘Surplus Fat’’ or ‘‘Sad Faced’? Murphy— 
rather it should be ‘‘Smiling Frank’’ or ‘‘Seldom 
Full’? Murphy, though those who compete with him 
might think they mean ‘‘Soft Footed’’ Murphy. He 
thought, however, that all would agree that they 
meant ‘‘Surely Famous’’ Murphy. 

President Merrill closed his brief remarks with a 





few uppropriate words on the pleasure it gave him 
to see such a successful and important gathering of 
lumbermen of the intermontane territory as that just 
concluded. 

A selection by the Ensign Quartet followed. 

The toastmaster called attention to the fact that 
there were two ministers of the gospel on the pro- 
gram. He wished the ladies present to know that 
whenever lumbermen got together it was customary 
for them to arrange their program in this manner. 

Rev. P. A. Simpkin, a leading Congregational min- 
ister of Salt Lake, was the first of the parsons to take 
the floor. He made a humorous talk, hitting right 
and left and calling Fisher Harris the greatest farmer 
in the state—of Mumm’s extra dry. The question is 
not ‘‘how shall we do,’’ but ‘‘who shall we do and 
how shall we do it?’’ He wondered why he had been 
called upon, unless it was to get everyone in a mood 
to attend his services in the morning. He told a num- 
ber of humorous stories and surely ‘‘ brought down 
the house’’ with every one. 

He gave the Hoo-Hoo a few jolts—about their Jate 
hours ete. He said he was going home on the ear last 
night and an old gentleman with alfalfa on his chin 
remarked to him+ 

I understand those Hoo-Hoo are in town—the whole 


bunch of celebrities that I've been reading about for a long 
time, 


; 


He had got the ‘‘who is who’’ of Colliers and Sat- 
urday Evening Post mixed with the ‘‘Black Cat’’ 
brethren. 

He eulogized the beautiful ladies of Salt Lake City, 
and his words were applauded to the echo by the vis- 
iting lumbermen. He told a horse racing story, and 
declared if he wasn’t a preacher he would have a lit- 
tle fun himself. He said several of his church officers 
were lumbermen, and he knew some of their charac- 
teristics. He understood they were charged for the 
lumber more than the traffic would bear. Having asso- 
ciated with Mr. Harriman so long, he did not blame 
the lumbermen—they had got the habit. 

He hoped the new schedule of prices would cover 
the banquet of the evening, but he doubted if it would 
take care of the autos and European trips he had 
heard talked about in some of the lumbermen’s house- 
holds. He apologized for talking so long, saying the 
trouble with most ministers is their poor terminal 
facilities, 


Fisher Harris Gets Even. 


The toastmaster called on Fisher Harris, secretary 
of the Salt Lake City Commercial Club, that he might 
get back at Rev. Simpkin. Mr. Harris said he had 
prepared no address for himseif, only having written 
the one for Rev. Simpkin, but in it he made no ref- 
erence to himself and really he thought that was the 
poorest part of his speech. He referred to Rev. Simp- 
kin’s elegant praise of the ladies, which he said was 
the part of his speech that he took the most pains 
with. He said he did not belong to Rev. Simpkin’s 
chureh, being an Episcopalian by marriage, holding 
his religion in his wife’s name, as Rev. Simpkin’s does 
his money. 

Getting serious the versatile secretary declared that 
in the next five years Salt Lake City will absorb 
all the lumber manufactured on the Pacifie coast in 
the building of great and beautiful homes for its pros- 
perous business men, and that no doubt Rev. Simp- 
kin will be moved elsewhere to a larger and more 
appreciative congregation. 

Secretary Harris surely proved himself a ‘‘winner’’ 
as an extemporaneous speaker and his witty but good 
natured ‘‘grilling’’ of Rev. Simpkin was enjoyed by 
everyone present, including that gentleman himself. 

A solo by Fred S. Sanford entitled ‘‘Down in the 
Depths’’ followed. The quartet then rendered a pleas- 
ing selection. 

J. C. MeClain, a Salt Lake City lumberman, fol- 
lowed with an address on ‘‘Pot Luck in the West.’’ 

As Mr. McClain concluded his address a black kit- 
ten wandered into the banquet room and was im- 
mediately seized and held aloft by an _ enthusiastic 
Hoo-Hoo and the banquet room resounded with the 
Hoo-Hoo yell. 

Rev. W. J. Hindley, of Spokane, was then intro- 
duced. Mr. Hindley is one of the most brilliant speak- 
ers in the great western country and last year found 
a warm spot in the hearts of the lumbermen at their 
third annual convention in Spokane. Thinking so 
much of Mr. Hindley, the Spokane delegation brought 
him with it this year that it might again be favored 
with one of his able talks. He told a number of 
laughable stories—kept his hearers in laughter much 
of the time, although making a very interesting talk. 

Jimmie Lucas, from the local Orpheum theater, gave 
several interesting imitations as an antidote to the 
most excellent addresses of the evening, followed by 
selections from the quartet. , 

Eli H. Pierce, a local insurance man and friend of 
many of the lumbermen, recited ‘‘Der Oak on Der 
Rhine’’ to the great entertainment of the banqueters. 

J. C. Weeter appropriately thanked the hosts of 
the occasion, lumbermen of Salt Lake City, for their 
grand hospitality, and Mrs. F. H. Hilliard, of Tekoa, 
Wash., presented the following resolutions on behalf 
of the visiting ladies, which were unanimously ap- 
proved by the ladies and the gentlemen as well. 


What the Visiting Ladies Thought. 

Wuereas, This fourth annual convention of the Western 
Retail Lumbermen’s Association has been the first occasion 
on which the ladies have had the privileges of the associa- 
tion extended to them, privileges which have been highly 
appreciated by the ladies, not only because of the delightful 
outing and sightseeing which our visit to this most inter- 
esting city has meant to us all, but also because for the 
first time we have felt perfectly sure that our husbands 
and their associates were safe from many of the dangers 
which we are taught to believe threaten the man away from 
his home; and 

WHEREAS, Our visit to Salt Lake City will linger with 
us as a beautiful memory where the untiring interest and 
thoughtful courtesies of our hosts and hostesses have com- 
bined in giving us some of the happiest days of our lives; 
therefore be it 

Resolved, First, that the visiting ladies extend to the 
local association and their good ladies our high sense of 
appreciation of the many thoughtful ways in which they 
have planned for our happiness during our stay in their 
beautiful city. 

Second, that we hope the good precedent established this 
year in inviting the ladies to these gatherings will become 
an established custom in the Western Retail Lumbermen’s 
Association, that we ladies may have these privileges of 
meeting one another, exchanging our sympathies and ex- 
pressing our joys in the fact of being iumbermen’s wives, 
wives of the most generous and kind hearted men in the 
world. 

The toastmaster called upon President Merrill to 
respond to the resolutions of the ladies, which he did 
briefly but to the point. The festivities of the even- 
ing concluded with the singing of ‘‘America’’ and 
‘“*Auld Lang Syne,’’ and the greatest retail lumber- 
men’s meeting ever held west of the Rocky mountains 
was a thing of the past. 

Those present at banquet: 

W. A. Wallace, Salt Lake City. 

Mr. and Mrs. H. 8. Ensign, Salt Lake City. 

Fred C. Graham, Salt Lake City. 

Joseph Voll, Salt Lake City. 

Mr. and Mrs. F. E. Robbins, Ritzville, Wash. 

Mr. and Mrs. F. H. Hilliard, Tekoa, Wash. 

Mr. and Mrs. A. W. Robinson, Pendleton, Ore. 

Mr. and Mrs. 8. W. Morrison, Salt Lake City. 

Mr. and Mrs. J. J. Stewart, Salt Lake City. 

J. C. Weeter, Pocatello, Ida. 

Mr. and Mrs. J. H. bardwell, Salt Lake City. 

Mr. and Mrs. Theodore Nystrom, Salt Lake City. 

Mr. and Mrs. Edward Merrill, Salt Lake City 

Miss Rea Nibley, Salt Lake City. 

Miss Alice Felt, Salt Lake City. 

Miss Alice Nibley, Salt Lake City. 

George KF. Felt, Salt Lake City. 

Mr. and Mrs. D. G. Lilley, Salt Lake City. 

Miss Geneve Felt, Salt Lake City. 

J. C. McClain, Salt Lake City. 

Marion Thompson, Salt Lake City. 

Mrs. J. C. McClain, Salt Lake City. 

Rey. and Mrs. P. A. Simpkin, Salt Lake City. 

Mr. and Mrs. F. S. Murphy, Salt Lake City. 

Mr. and Mrs. W. J. Hindley, Spokane, Wash. 

Mr. and Mrs. George E. Neville, Salt Lake City. 

Mr. and Mrs. August von Boecklin, Tacoma, Wash. 

Miss Jennie Mason, Spokane, Wash. 

A. L. Porter, Spokane, Wash. 

Fisher Harris, Salt Lake City. 

Lynn §S. Gillham, Salt Lake City. 

J. C. Anderson, Richfield. 

Jennie Anderson, Richfield. 

James E. Fogg, St. Anthony, Ida. 

Eli McEntus, Rexburg, Ida. 

George E. Hill, jr., Rigby, Ida. 

Mr. and Mrs. George IF’. Foster, Salt Lake City. 

Mr. and Mrs. J. M. Thurston, American Fork. 

Mr. and Mrs. John Hunter, American Fork. 

W. J. Adams, Eureka. 

A. E. Payne, Holman, Payne & Co., Salt Lake City. 

W. H. White, Burton Coal & Lbr. Co., Salt Lake City. 

E. H. Thompson, Bridal Veil Lbr. Co., Bridal Veil, Ore. 

George Clethen, Coast Lbr. Co., Boise, Ida. 

John A. Ketchen, Capital Lbr. Co., Boise, Ida. 

J. H. Dunlap, Wind River Lbr. Co., Cascade Locks. 

W. J. Harvey, Pocatello, Ida. 

Mr. and Mrs. H. R. Cleaver, Caldwell, Ida. 

r Mr. and Mrs. E. M. Sybert and daughter, Livingston, 
Mont. 

Mr. and Mrs. C. L. Jacobson, Holman, Payne & Co., Salt 
Lake City. 

Mr. and Mrs. C. N. Sargent, Morrison, Merrill & Co., 
Salt Lake City. 

S. H. Brake, Denver. Col. 

Will M. Boaz, Denver, Col. 

Robert Anderson, Logan. 

F. S. Stone, Nampa, Ida. 

Mr. Cordell, Billings, Mont. 

Mrs. T. H. Smith, Salt Lake City. 

E. V. Smith, Salt Lake City. 

Miss Irma M. Eberhardt, Salina, Kan. 

Cc. A. McFarland, Mill City, Ore. 

Mr. and Mrs. O. D. Romney and daughter, Salt Lake City. 

Mr. and Mrs. Willard C. Burton, Salt Lake City. 

Mr. and Mrs. W. G. Burton, Salt Lake City. 

D. E. Swinehart, Butte, Mont. 

W. W. Dunks, Butte, Mont. 

George M. Barline, Spokane, Wash. 

John R. Barnes, Kaysville. 

Mr. and Mrs. Fred C. Sanford, Salt Lake City. 

E. M. Works, Manti. 

Mr. and Mrs. J. H. F. Volker, Ogden. 

H. H. Hemenway, Colorado Springs, Col. 

Mr. and Mrs. J. E. Pfost, Meridian, Ida. 

Mr. and Mrs. H. D. Andrews, Caldwell, Ida. 

Mr. and Mrs. W. B. Knowlton, Nampa, Ida. 

Mr. and Mrs. R. Eugene Jones, Provo. 

Mr. and Mrs. C. H. Wright, Provo. 

Page, Pixton & Co., Riverton. 

Mr. and Mrs. A. W. Asper, Salt Lake City. 

Mr. and Mrs. J. A. Alcom, West Jordan. 

D. C. Peck, Idaho Falls, Ida. 

Miss Mabel Coltman, Idaho Falls, Ida. 

Miss Alice Coltman, Idaho Falls, Ida. 

Roy C. Wyland, Salt Lake City. 

Arthur Meyer, New Plymouth, Ida. 

A. E. Skranchy, New Plymouth, Ida. 

Mr. and Mrs. Alma J. Brown, Salt Lake City. 

Mr. and Mrs. William Service, Salt Lake City. 

Mr. and Mrs. R. W. Frank, Salt Lake City. 

W. J. Burton, Salt Lake City. 

Miss Lucile Burton, Salt Lake City. 

C. R. Shaw, Boise, Ida. 

Bent K. Hamen, Mt. Pleasant. 

J. A. Fenton, Meridian, Ida. 

L. R. Aldrich, Blackfoot, Ida. 

F. A. Nelson, Rupert, Ida. 

G. E. Asper, Salt Lake City. 

James M. Smith, Logan. 
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A. W. Wochter, New Plymouth, Ida. 

c. F. Bock, Portland, Ore. 

Gus Taylor, Boulder, Mont. 

c. A. Manson, Richmond. 

Otto Erlandson, Payson. 

George Cole, Logan. 

Sidney Stevens, Salt Lake City. 

John W. White, Salt Lake City. 

Cc. Sam Robinson; Salt Lake City. 

Mr. and Mrs. Henry J. Hayward, Salt Lake City. 
Mr. and Mrs. H. W. Gwilliam, Ogden. 

Mrs. Lizzie H. Crippo, Salt Lake City. 

Mr. and Mrs. C. E. Murphy, Salt Lake City. 

Mrs. C. Eccles, Salt Lake City. . 
Mrs. Julia W. Eccles, Salt Lake City. 

A. E. Anderson, Logan. 

Joseph Belnap, Preston, Ida. 

Marion A. Belnap, Ogden. 

Hyrum Belnap, Ogden. 

Roswell C. Belnap, Ogden. 


Prudence Quirk, Ogden. 

Mr. and Mrs. 8S. H. Leaver, Salt Lake City. 
Mr. and Mrs. O. W. Merrell, Brigham City. 
Mr. and Mrs. A. Femby, Merrell. 

Mr. and Mrs. W. P. Morrison, Preston, Ida. 
Mr. and Mrs. Albert Johnson, Ephraim. 


Grace Johnson, Ephraim. 

B. Bendexson, Alexander, Ida. 

R. S. Shaw, Boise, Ida. 

Flossie Ossmen, Salt Lake City. 

L. E. Elggren, Salt Lake City. 

Mr. and Mrs. W. E. Losee, Salt Lake City. 

It should be stated, with due modesty, that the 
AMERICAN LUMBERMAN was the only lumber trade jour- 
nal represented at the Salt Lake City convention. 
Other lumber journals will probably publish a report 
of it some weeks later, but it will be taken from the 
AMERICAN LUMBERMAN. 

The Entertainment. 

Two notable features of this convention were the large 
number of lumbermen accompanied by their wives 
and daughters and the thoughtfulness of the Salt Lake 
lumbermen in preparing entertainment for the visiting 
ladies, in the carrying out of which the ladies of the 
Salt Lake lumber fraternity worked unceasingly. 
Every effort was made by the local ladies to enter- 
tain the visitors, and when the men were busy at the 
meetings a committee of ladies was always with the 
visiting ladies. The attendance of the ladies promises 
to be an important feature of future conventions. To 
Mrs. George E. Merrill, wife of the worthy president 
of the association, and the other Salt Lake ladies much 
credit is due for their part in making the entertain- 
ment a success. 

The visiting ladies were taken about the city in 
trolley cars Friday, and Saturday morning were taken 
to Saltair, the great bathing resort on Great Salt 
lake, and it was regretted that it was not the bath- 
ing season. An opportunity was given to see this 
remarkable world wonder. 

Concert at Mormon Tabernacle. 

The treat of the week was the concert at the great 
Mormon Tabernacle Thursday evening, given by 
courtesy of and through special permission of Presi- 
dent Joseph Smith, of the Church of Latter Day Saints 
(Mormon). This had been arranged for largely 
through the efforts of C. W. Nibley and other Salt 
Lake lumbermen who are members of the church. 

The visitors took seats in the rear of the great gal- 
lery, over 200 feet from the immense pipe organ, 
where, owing to the remarkable acoustic properties of 
the tabernacle, a pin could be heard to drop in front 
of the organ. This was the regular choir practice 
night, the practice being postponed until later in the 
evening to give the visitors this treat. 

Prof. J. J. MeClelian, the famous organist of the 
church, presided at the organ, and Prof. Evans Stevens 
directed the choir. When the Pilgrim’s chorus was 
given, as the first number, and the great choir of over 
300 male and female voices joined with the organ, a 
volume of melody came forth such as can be heard in 
but few other places in -the world, and the visitors 
then realized what a rare treat they were enjoying 
and listened spellbound till the last of the six numbers 
was concluded. The concert included a soprano 
by Mrs. Thomas Edward, a baritone solo by Horace 


solo 


S. Ensign and three organ solos, ‘‘Heaven’s Love 
Song,’’ ‘‘Mignon’s Gavotte’? and ‘‘An Old Love 


Song,’’ one of which gave an imitation of the human 
voice in song that was superb. Every number was 
loudly applauded. 

At the conclusion—the concert lasting one _ short, 
pleasing hour—C. W. Nibley, of Salt Lake, prominent 
not only as a lumberman but also in the church, arose 
and thanked Profs. Stevens and McClellan and the 
choir for the great treat they had given the visitors. 

Theater Party. 

Friday evening the visiting ladies were taken to the 
Orpheum theater by the local ladies, where a vaude- 
ville program was enjoyed, after which the ladies re- 
paired to Franklin’s cafe for a delicious ‘‘after 
theater’’ repast. No speeches were made, however, 
it is said. 

Hoo-Hoo Concatenation. 

Friday evening was devoted to Great Hoo-Hoo—and 
eighteen kittens had their eyes opened to the light of 
Hoo-Hoo. S. W. Morrison, of Salt Lake City, took 
charge of the proceedings for W. M. Elliott, Vice- 
gerent of Utah, who was ill at a local hospital and is 
not expected to recover. 

The concatenation oceurred in the Armory and after 
being duly opened Acting Snark Morrison turned the 
meeting over to H. H. Hemenway, of Colorado 
Springs, Col., former Snark of the Universe and mem- 
ber of the Chamber of Ancients. 

The other officers of the evening were: 

Senior Hoo-Hoo—D. C. Eccles. 

Junior Hoo-Hoo—J. J. Stewart. 


Bojum—Theodore Nystrom. 
Scrivenoter—Heinrich Hudson. 





Jabberwock—E. V. Smith. 

Arcanoper—Ernest Asper. 

Custocatian—E. M. Cole. 

Gurdon—William Service. 

At the conclusion a buffet lunch was served in the 
hall, but no program of toasts was carried out. Re- 
gret was expressed at the serious illness of Vice- 
gerent Elliott, and a committee consisting of J. J. 
Stewart, E. P. Coltman and Theodore Nystrom was 
appointed to report to him the great success of this the 
first concatenation held since he has been Vicegerent. 

The Initiates. 

The following were initiated: 

August Von Boecklin, Tacoma, Wash. 

Roy M. Hanson, Salt Lake City. 

«. lL. Moreland, Salt Lake City. 

Ray W. Frank, Rock Island, 11. 

Frank S. Stone, Nampa, Ida. 

Roy C. Wyland, Salt Lake City. 

Daniel G. Lilley, Salt Lake City 

L. R. Aldrich, Blackfoot, Ida. 

J. E. Pfort, Meridian, Ida. 

A. A. Anderson, Logan. 

Kk. P. Coltman, Idaho Falls, Ida. 

Sidney Stevens, Ogden. 

Frank C. Howe, Murray. 

R. N. Thorp, Murray. 

. A. Alcom, West Jordan. 


cc sowerman, St. Anthony, Ida. 
J. E. Fogg, St. Anthony, Ida. 
L. C. Miller, Murray, Ida. 
Those Present. 
W. J. Adams, Eureka. 
L. R. Aldrich, Idaho Lbr. Co., Blackfoot, Ida. 
J. EK. Alcorn, West Jordan Lbr. Co., West Jordan. 


H. D. Andrews, Central Lbr. Co., 
A. Anderson, Logan. 

J. C. Anderson, Richfield. 

Robert Anderson, Logan. 

Anthon Anderson, Logan. 

J. G. M. Barnes, Kaysville Co-op., Kaysville. 

Joseph Belnap, Preston, Ida. 

DD. Rk. Beebe, Beebe Lbr. Co., Provo, 

Hyrun Belnap, Ogden. 

C. C. Bowerman, Snake River Lbr. Co., St. Anthony. 
Carl Bock, Eastern & Western Lbr. Co., Portland, Ore. 
F. L. Botsford, Salt Lake City. 
Alma J. Boon. 

W. J. Burton, Burton Lbr. Co., 
T. T. Burton, Burton Lbr. Co., Salt Lake City. 
W. C. Burton, Burton Lbr. Co., Salt Lake City. 
W. G. Burton, Burton Lbr. Co., Salt Lake City. 


Caldwell, Ida. 


Salt Lake City. 


George H. Barline, Washington Mill Co., Spokane, Wash. 


. H. Bardwell, Sierra Nevada Lbr. Co., Salt Lake City. 
t. C. Cardell, Cardell Lbr. & Coal Co., Billings, Mont. 
I. R. Cleaver, Caldwell Lbr. Co., Caldwell, Ida. 
George Clithero, Boise, Ida. 

Coast Lumber Co., Boise, Ida. 

George Cole, United Order Bldg. & Mfg. Co., Logan. 
George A. Cordon, Rigby Lbr. & Hdw. Co., Rigby, Ida. 
E. P. Coltman, Coltman Lbr. Co., Idaho Falls, Ida, 
W. W. Dunks, Western Lbr. Co., Butte, Mont. 

J. H. Dunlop, Cascade Locks, Ore. 

D. C. Eccles, Eccles Lbr. Co., Ogden. 

J. A. Fenton, Meridian, Ida. 

George F. Felt, Felt Lbr. Co., Salt Lake City. 

J. M. Flint, Flint-Lynn Lbr. Co., Bozeman, Mont. 

R. W. Frank, Salt Lake City. 

H. W. Gwilliam, Ogden. 

W. J. Harvey, Pocatello, Ida. 

Bent Hansen, Mount Pleasant. 

Fisher Harris, Salt Lake City. 

H. J. Heyward, Salt Lake City. 

L. S. Heywood, Layton. 

H. H. Hemenway, Colorado Springs, Col. 
I’. H. Hilliard, Tekoa, Wash. 

W. J. Hindley, Spokane, Wash. 

George E. Hill, Rigby Lbr. & Hdw. Co., 
H. Horsley, Soda Springs, Ida. 

John Hunter, American Fork. 

Heber Jex, Jex Lbr. Co., Spanish Fork. 
David W. Jeffs, Jeffs Brick & Lbr. Co., 
J. J. Jensen, Jensen Bros., Garland. 
Hyrun Jensen, Collinston. 

Eugene Jones, Beebe Lbr. Co., Provo. 
A. Johnson, Ephraim. 

George Jones, Monmouth, Ore. 
Alexander Johnson. 

John A. Ketchem, Capital Lbr. Co., Boise, Ida. 

W. B. Knowlton, Knowlton & Knowlton, Nampa, Ida. 
S. 8. Later, Rigby Lbr. & Hdw. Co., Rigby, Ida. 

J. E. Lane, Montana Lbr. Co., Lewistown, Mont. 

S. H. Leaver. 

W. E. Loose. 

J. W. Loofbouraod. 

d J. Lynne, Salt Lake City. 

S. J. Mason, Spokane, Wash. 

Eli McIntyre, Rexburg, Ida. 

W. B. McCartney, Salt Lake City. 

J. C. McClain, Salt Lake City. 

S. McLenman, Montpelier, Ida. 

Thomas McMaster, Brigham. 

Arthur Meyer, New Plymouth, Ida. 

Cc. W. Merrill, Brigham City. 

J. Francis Merrill, Brigham City. 

George E. Merrill, Salt Lake City. 

A. F. Merrill, Malad, Ida. 

Cc. A. Monson, Richmond. 

W. P. Monson, Preston, Ida. 

ig. Monson, Franklin, Ida. 

. Murphy, Salt Lake City. 

. Murdock, Heber. 

‘. E. Murphy, Salt Lake City. 

. Nelson, Rupert, Ida. 

*. Nibley, Hilgard, Ore. 

Cc. W. Nibley, Salt Lake City. 

Theodore Nystrom, Salt Lake City. 

A. E. Payne, Salt Lake City. 


Iona, Ida. 


F. P. Page, Salt Lake City. 

S. C. Peck, Idaho Falls, Ida. 
J. E. Pfost, Meridian, Ida. 

F. E. Robbins, Ritzville, Wash. 
A. W. Robinson, Pendleton, Ore. 
G. Y. Robbins, Morgan. 


O. D. Romney, Salt Lake City. 
A. W. Service, Pocatello, Ida. 
William Service, Salt Lake City. 
Sidney Stevens, Ogden. 

R. S. Shaw, Boise, Ida. 

Cc. R. Shaw, Boise, Ida. 

A. R. Shaw, Boise, Ida. 

A. L. Skanchy, Logan. 

W. A. Skidmore, Preston, Ida. 

O. P. Smoot, Provo. 

James M. Smith, Logan. 

E. V. Smith, Salt Lake: City. 

F. 8. Stone, Stone Lbr. Co., Nampa, Ida. 
J. J. Stewart, Salt Lake City. 
John Stringham, Bountiful. 
George Swartz, St. Anthony, Ida. 
D. E. Swinehart, Butte, Mont. 

E. M. Sybert, Livingston, Mont. 
Lees Taylor, Boulder, Mont. 

J. M. Thornton, American Fork. 





Ik. H. Thompson, Bridal Veil, Ore. 

J. W. Volker, Volker-Scowcroft Co., Ogden, Ida. 

August Von Boecklin, Tacoma, Wash. 

C. H. Ward, Provo. 

William Wachter, New Plymouth, Ida. 

J. C. Wester, Pocatello, Ida. 

Cc. C. Wilson, Tremonton. 

James Woodmansee, Rigby, Ida. 

J. A. Wootton, Heber. 

KE. M. Works, Manti. 

Charles H. Wright, Beebe Lumber Co., Provo. 

Notes of the Convention. 

The versatile and eloquent representative of the 
Pacific Coast Lumber Manufacturers’ Association, 
August Von Boecklin, of Tacoma, was accompanied by 
his charming wife, a bride of about a year. Mr. Von 
Boecklin was to address the convention Saturday. 
The night previous he consigned his clothes to the 
tender mercies of the Kenyon hotel tailor, to be re- 
turned pressed early the next morning. Part of them 
came back—all except the trousers—and, of course, 
Mr. Von Boecklin could not think of speaking at a 
convention which had been addressed by Fisher Har 
ris without this necessary article of wearing apparel. 
He finally succeeded in borrowing a small sized pair 
which he wore to a clothing store and bought a pair of 
‘*hand-me-downs,’’ which made him very presentable. 
The story got around the convention, however, and 
there were many smiles when he appeared on the 
rostrum, which he took good naturedly. 

The night of the Hoo-Hoo concatenation Rev. W. J. 
Hindley, of Spokane, pastor of Pilgrim Congregational 
Chureh of that city, was the only member of the male 
persuasion who accompanied the forty to fifty ladies 
to the Orpheum theater. As they came out of the 
theater after the performance, Mr. Hindley with the 
buneh of ladies trailing after, a sergeant from Fort 
Douglas who was standing at the entrance sized up 
the bunch and remarked to a corporal with him, 
‘*Gee! The Mormon church must have just let out!’’ 

The only lady who attended all the business sessions 
was Miss Jennie Mason, the most capable as -well as 
charming stenographer in the association’s offices at 
Spokane, who came with Secretary Porter to report 
the proceedings of the convention. She was of great 
assistance to the newspaper contingent and, what is 
more, helped them cheerfully. 

Messrs. Rhineheart, of the Big Blackfoot Milling 
Company, and Dunks, of the Western Lumber Com 
pany, made a strong team from Butte. 

Secretary Porter was joined by his wife in Salt 
Lake. She had been east and was detained by illness, 
but reached Salt Lake late Saturday night on a de 
layed train, missing the banquet. 

David Eccles, president of the Oregon Lumber Com 
pany, Ogden, accompanied by his wife and daughter, 
is spending a month or so in Cuba. The company was 
ably represented by his son, David C. Eecles. — 

Charles E. Murphy, manager of the Utah Lumber 
Company, Salt Lake, looks so much like his brother 
Frank 8. Murphy that the ladies were continually 
mistaking one for the other. , 

There was only one discordant note on Thursday. 
Everyone was asking for Frank 8. Murphy, of Salt 
Lake. A lumber meeting in Salt Lake City without 
Frank Murphy present was preposterous. He was over 
on the California looking into some redwood 
timber, and although intending to be home before the 
convention did not arrive until Thursday evening, and 
then came in quietly before a committee consisting of 
Messrs. Swineheart, of Butte, George Borline, of Spo- 
kane, and Gilman, of Seattle, could meet him at the 
train with a brass band that had been arranged for. 

George Barline, of Spokane, came down to tell about 
the doors made by the Washington Mill Company. He 
insisted they are pine doors and should not be con- 
fused with the fir, spruce, cedar and redwood doors 
made on the wild and woolly coast, from whence freight 
trains do not come any more. 


coast 


The first exhibit of spruce doors made at a western 
convention was under the direction of L. C. Bricker, 
of the B. B. Lumber Company, Des Moines, Iowa, who 
came all the way from ‘‘loway’’ with a ton of excess 
baggage consisting of spruce doors to show the kind 
of stuff turned out by the factories of the Clatsop Mill 
Company, Astoria, Ore.; the Columbia River Door Com- 
pany, Rainier, Ore.; and the Hoquiam Sash & Door 
Company, Hoquiam, Wash., for which the B. B. Lumber 
Company is eastern sales agent. He exhibited cue doors 
in one of the parlors of the Kenyon hotel, the conven- 
tion headquarters. 

The entertainment committee of Salt Lake lumber- 
men, which arranged everything so nicely, consisted of 
Theodore Nystrom, chairman; C. E. Murphy, A. E. 
Payne, James Bardwell and Earl Smith, assisted by 
the wives of the local lumbermen. , 

The McPhee & McGinnity Company, Denver lumber 
and paint manufacturer, had an exhibit of 
in one of the parlors of the Kenyon hotel, 
of 8. H. Brake. 

The Malthoid and P. & B. roofings, as well as all the 
interests of the Parafline Paint Company, were looked 
after by Will M. Boaz, manager of the company’s Den- 
ver office, who had an interesting exhibit at the Kenyon 
hotel. The Morrison-Merrill company represent them 
in the Salt Lake territory. 

C, G. Bock, of Portland, was at the convention repre- 
senting the Eastern & Western Lumber Company of 
that city. It was his first trip on the road, and he 
made lots of friends. He expects to make this territory 
hereafter for this company, with which he has been econ- 
nected for some years. 

Fred L.: Batsford, who is now 
Portland wholesalers, spent the 
Salt Lake trade and meeting the visiting lumbermen, 

The convention badge was in the shape of a very 
pretty gold and leather watch fob. 


its paints 
in charge 


with Dant & Russell, 
week calling on the 
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REALM OF THE RETAILER. 


Saley’s Impressions of the Big I[linois Convention— Random Observations on the People and the Event—A Grist of Yard Improve- 
ment Paragraphs—Gossip of the Delegates, Traveling Salesmen and Others. 


Reflected from the Meeting of the Illinois Association. 

lh. M. Mackemer, Hanna City, says on his ecard that 
‘‘No man can give you long time on a lumber bill 
without charging you more than the lumber is worth,’’ 
but I fear that when making this statement Mr. 





COL. W. H. 
“Most forceful extemporaneous speaker of the association.” 


HUNTER, OF LA SALLE; 


Mackemer does not take into consideration how many 
unbusinesslike dealers there are. 


A. J. Geisbush remarked that, in English, H. C. 
Buchterkirchen means ‘‘a peach.’’ It really looks 
that way. Mr. Buchterkirchen holds down Staunton, 


with a population of 4,500, as a one-yard town, and 
under these circumstances he could not report trade 
otherwise than good. 

The names of forty ladies were on the register. 
From the mezzo they could look down on us, the lords 
of creation, but they were farther from the depart- 
ment stores than pleased them. 

We expect nothing but rare good sense from the 
lips of Col. W. H. Hunter, La Salle. He is the most 
forcible extemporaneous speaker of the association. 
Mr. Hunter was a captain in the Union army, and 
when I asked him where his higher military title came 
from he said that his ancestors were Kentuckians. 

President Johns, of the Southwestern, said he had 
been told by a physician that he was found under a 
lumber pile down at Pana, consequently he was glad 
to meet the dealers of his native state. 

It was the first time in the history of Hoo-Hoo that 
ladies were present on the roof, and it took words to 
make them understand why they were on the roof 
when they were in a hall in the third story of the 
hotel. 

The night the big bunch of us, by courtesy of tue 
Edward Hines Lumber Company, were seeing the girl 
at the La Salle in ‘‘The Time, the Place and the 
Girl,’’ Mr. Hines was in Egypt, and we all wished 
him a fine time riding the camels and climbing the 
pyramids. 

When from the upper floors of the Lexington we 
saw the flames roll up from the Coliseum nearly every 
man asked, ‘‘ Where will the Ringlings open with their 
circus now?’’ which was one of the results of adver- 
tising. 

I am glad to be able to announce that Tom LaBlanc 
—our own Tom of the editorial staff of the AMERICAN 
LUMBERMAN—has proved himself the wit of the Hoo- 
Hoo world. No other kitten has been brought forth 
who was able to put Billy Barns, as Junior, to sleep. 

Frank Mosher, De Kalb, knew what he was talking 
about when in the able paper presented he spoke of 
me as a man of matchless oratory. On the program 
this paper was attributed to H. M. Sanford, Freeport, 





which did not diseconcert Mr. Mosher in the least. ‘‘A 
good man got the eredit of it,’’ he said. Sinee I was 
in Mr. Mosher’s town he has bought a new _ two- 


cylinder automobile and says if I will come and see 
him again he will give me a whirl without jiggling 
the life out of me. 

One cherished advantage of the Lexington as a con- 
vention hotel is that the walls are plentifully set with 
mirrors, and some of us vain fellows looked at our- 
selves in them so hard that we flaked the quicksilver 
off. 

N. H. Parsons, Rockford, is the second dealer I have 
seen who has an automobile delivery. His is a 
15-horsepower machine with brackets on the side and 
ean carry 150 feet of lumber at a load. The city 
spreads over a large area and when a contractor three 
miles out ’phones in that he wants a little material, 
in three minutes the auto pulls up at the job. When 
I go to Rockford I shall ride on top of a load of lum- 








ber on this auto. Mr. Parsons looks for a good year. 
Last year every furniture factory but one built an 
addition and two new ones went up. Mr. Parsons had 
just sold a bill for another factory and the prospect is 
that others will be built. ‘There are not enough houses 





IRVINE McCAULEY, OF CHICAGO; 
“Known at the conventions as the ‘flower man.” 


for the employees of these factories and this Rockford 
dealer sold eight house bills at one whack. The Rock- 
ford yards are Jaying in large stocks. 

When C. W. Guild, Wheaton, said I had on a new 
shirt and, on being asked how he knew, replied that he 
had a new one, it was an example of the principle 
that our remarks reflect ourselves. Trade in this old 
college town is always good. In January collections, 
without extra effort, were twice as large as for the 
corresponding month last year. 

B. C. Beckman found a sum of money at the Lex- 
ington during the convention, which he will return to 
the owner if he or she will write Mr. Beckman, 188-190 
Madison street, Chicago, stating the correct amount 
and the time and place it was lost. 

Secretary Hotchkiss agrees with the most of the 
rest of us that a convention of four days is one day 
too much. 

When the photo of the bunch in the convention hall 
was taken the explosion blew out two windows. This 
is the second time I have seen this appeal to the van- 
ity of men smash windows, the first time in Rock 
Island at a meeting of the Southeastern Iowa associa- 
tion. I don’t think much of this picture taking in 
convention halls; nevertheless, I hope you saw my 


picture in the group published in the AMERICAN LuM- 


BERMAN last week, as that was what I was there for. 


Yard Improvements. 


J. H. Prutzman, with the Shannon Lumber Com- 
pany, Shannon, explained an advantage of his unload- 
ing deck, which was built in connection with the shed 
erected by the company last season. He sold two 
bills and delivered the bulk of both directly from 
the deck. He makes a point of handling as much lum- 





CLARENCE A. CORSE, OF ST. LOUIS; 
“With the Colonial Lumber & Timber Company.” 


ber as possible in this way, thus clipping the wings 
of the expense account. ‘The lumber is shoved from 
the car to the deck and put in pile at the convenience 
of the yard force. 

Last September R. F. Myers, Sheldon, built an en- 
closed shed, 56x114 feet, with an 18-foot alley. In the 
sides are doors for ventilation. The lumber is ten 
inches from the ground, with free ventilation under- 
neath. The last was a good year for Mr. Myers for 
the sale of repair work. 

John Stolze, Edwardsville, will this season build a 
shed of 100x180 feet and he says I will be a kind of 
father of it. Mr. Stolze has been a member of the 
association for sixteen years and has attended fifteen 
meetings. He is the father of ten children and says 
there is no use writing President Roosevelt about it, 
as he put in practice populating the earth before the 
president thought of it. With Mr. Stolze were Henry 
P. Hotz and Edward Barnett, his competitors, and 
both praised him for his persistent efforts to get them 
into the association. A few years ago Mr. Hotz says 
they wouldn’t sell Stolze a barrel of lime and now 
they are like triplet brothers. Mr. Hotz is serving his 
second term as mayor. The town has 7,000 population 
and two banks with deposits of $2,000,000. A thou- 
sand ears of potatoes are shipped from the town 
yearly. December 1 the trio bought sixty cars of 
lumber and they have the largest stocks in the history 
of their business. 

Five years ago Mark Anthony, Streator, put in a 
pocket planing mill that did not cost to exceed $300 
and he is confident it has made him $500 yearly. The 
other two yards of the town are now putting in these 
little mills. The power is electricity. Mark Anthony 
was named after old Mark of the classics, and is 
often asked where Cleopatra is. Last year trade was 
disturbed by the coal strike, but at present the pros- 
pect is more encouraging than at any time during Mr. 
Anthony’s experience of fifteen years. 

O. H. Paddock & Co., of whom Bob and Joe were 
present, have headquarters at Pana and ten yards. 
Eleven of those interested as proprietors and man- 
agers were at the meeting, and from the way they 
mixed you would know that the former are men of 
the people. Trade for 1906 and the outlook for the 
present year were reported good. Last year $6,000 
was expended in sheds. At Nokomis a shed of 24x300 
feet was built; at Morrisonville one 28x150 feet; at 
Assumption one 32x80 feet and another 32x56 feet. 
They are now building one at Coffeen, 60x95 feet. The 
Paddocks look like boys, and at the rate they are 
guing it is impossible to tell what they will accomplish 
by the time they shall have acquired years. 

Charles Wertz, Bradley, two miles from Kankakee, 
built a shed 144x167 feet with three alleys and a rail- 
road track running into it. With the track Mr. Wertz 
is highly pleased. Without doubt this feature of shed 
building is growing in favor. The trade prospect is 
not encouraging. Stocks are normal and collections 
are slower than they were in 1906 and the preceding 
year. 


Verging on the Personal. 


‘‘True & True’’ Bert Ahrens thinks that the stocks 
in his territory as they now stand are depleted, but 
many of the dealers have bought from fifteen to 
twenty cars with specifications to follow. 

That wonderful phrenological machine that at 25 
cents a head told 376 of us what was in us and what 
we are good for gave N. J. Clears, with the Morgan 
Sash & Door Company, the highest rating, placing the 
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total at 135, the perfect head being 150. My rating 
was only 115. The blamed machine didn’t take into 
consideration my love for ragtime and old fiddles, con- 

Irvine McCauley, of the MeCauley-Saunders Lumber 
Company, he who sells cypress and is known at the 
conventions as the ‘‘flower man,’’ dispensed 4,000 car- 
nations to all and hundreds of bunches of violets to 
the ladies. Mr. MecCauley’s flowers are a feature at 
the convention and I believe they do something toward 
purifying us, if indeed we need any such thing. 

Former President Boston, Yorkville, always happy, 
says he is supremely so once a week and that is when 
he opens this journal to this department. Such an 
unsolicited acknowledgment from such a_ source 
caused me to blush as red as the sky at sunset. 

It is the observation of Clarence A. Corse, with the 
Colonial Lumber & Timber Company, St. Louis, that 
the dealers in his territory will have well assorted 
stocks when the lumber that is bought shall arrive. 

Jack Campbell, with Francis Beidler & Co., ‘‘True 
& True’’ Dodd and myself were the first to arrive at 
the Lexington and before the others began to show 
up we had discussed and settled some of the perplex- 
ing problems of life and, at the expense of Secretary 
Schreiber, of the Beidler concern, some other problems. 
We didn’t know how it would work, but I afterward 
spoke to Mr. Schreiber about it and he said it was the 
thing to do. 

E. Blaisdell, the veritable ‘‘Old Blaise,’’ was here 
for the fourth time he was out since he left the hos- 
pital, where he came near stepping over the divide, 
and one and all we inwardly prayed that he would 
meet with us for years to come. 

The Ahrens brothers, Peter, Bert, John and Henry, 
all of whom are nembers of the True & True family, 
were in attendance, as for a while was a younger 
brother, Walter, who is employed in the Chicago post- 
office. This younger brother seems out of place, as 
the others have taken to lumber like ducks to water. 

F. H. Harris, assistant manager of the Van Arsdale- 
Harris Lumber Company, San Francisco, when on a 
pleasure trip dropped in to see what kind of looking 
fellows we are. 

J. A. Adams, Seales Mound, hopes to live 100 years 
and be able to do a good day’s work up to the end. 
He likes the world and enjoys doing its work, and we 
agreed that if ever we struck another world as good 
as this one we never would record a kick. 

I first met Earl Randall when he was with the 
Keeler Lumber & Fuel Company, Beloit, Wis., where he 
was employed for fifteen years. On that occasion 
we went out to see if we could locate the state line, 
I having a curiosity to stand with one of my big 
feet in Wisconsin and the other in Illinois. Mr. 
Randall is now traveling in northern Illinois and 
southern Wisconsin for the Southern Lumber Company, 
of Warren, Ark., and thinks that the stocks at the 
yards visited by him are below normal. A Racine 
dealer recently ordered eighty cars. In selling to the 
retail trade Mr. Randall finds it an advantage having 
served an apprenticeship as a retail dealer, feeling 
that if he should find one of his customers in jail for 
a term of a couple of weeks or so, or otherwise em- 
ployed outside, he could step right in and look after 
his business until he came around again. To show 
his customers what kind of a concern he is selling 
lumber for he carries large albums filled with the illus- 
trations of the mills, logging scenes and timber of his 
company, cut from the pages of the AMERICAN Lum- 
BERMAN. Mr. Randall tells me that his company has a 
school house on wheels in which forty scholars are 
taught and in which on Sunday religious services are 
held. 

H. L. Hart, sales manager for the White River Lum- 
ber Company, Mason, Wis., dug through the snow 
drifts and got here. At one time the mereury in 
Mason marked 48 below and Mr. Hart says no busi- 
ness was going on but shoveling coal into the stoves 
and furnaces, the doors of which were not closed for 
forty-eight hours. 

Ted Reagan smiled up at me from one of the eush- 
ioned chairs as I was passing through the lobby and 
then we talked for an hour. Mr. Reagan is an expert 





CHARLES A. GLORE, OF CENTRALIA; 
“A former president of the association.” 


anatomist and for two years practiced osteopathy most 
successfully in an Indiana town and formerly in Chi- 
cago, but he says he missed the boys and the dealers, 
and at the Indiana convention he engaged with the 
Robinson Lumber Company, Indianapolis, with mills in 
Mississippi. Mr. Reagan is such an expert at billiards 
that he makes the most of the boys take to the tall 
grass. I sometimes dream of the trip that ‘‘Ted’’ and 
I had in the east. 

J. C. Manson, a retail dealer in East Boston, Mass., 
on his way to Kansas City and New Orleans dropped 
in to size up the Illinois dealers and when he was 
talking with me he said that.those in his immediate 
company were staving good looking fellows. Trade 
at the Hub for 1906 was less active than for 1905, but 
the prospect this year is bright. Much of the white 
pine sold is second growth, from which about 10 per- 
cent first common can be selected. 

E. F. Hunter, Chillicothe, has enjoyed the meetings 
of the Southwestern so much that he hopes Secretary 
Gorsuch will so stretch the rules that he may become 
a member. I should call Mrs. Hunter the premier asso- 
ciation lady of the land, as I believe she attends more 





E. BLAISDELL, OF BRANDON, WIS.;, 
“We prayed he would meet with us for years.” 


associations and sits through more sessions than any 
other dealer’s wife. Mr. Hunter is a mighty good 
lumberman, and no one knows how much it is owing 
to the suggestions from the other side of the house. 

Charles H. Winn, who for years represented William 
Buchanan in the southwest, is now with the Central 
Coal & Coke Company, Kansas City, and will make his 
headquarters in Springfield, came to the Illinois meet- 
ing to get acquainted with his future customers. The 
first time I met Mr. Winn was in Webb City, Mo., and 
every time I have met him since it has been a pleasure. 
If he will make as many friends in Illinois as he did 
in his old territory it will take an adding machine 
to count them up. A. B. Gorin, assistant sales man- 
ager of the Central Coal & Coke Company, was also 
here to see the lay of the land. 

The first man I met in the city who belonged with 
the crowd was W. H. Matthias, with the W. M. Ritter 
Lumber Company, Columbus, Ohio, who was in the 
lobby of the Majestic waiting for me as I came down 
from the dining room on the seventeenth floor, the 
highest point in Chicago one can eat unless he goes up 
in a balloon. ‘‘Rushing! Rushing!’’ said Mr. Mat- 
thias when speaking of trade. 

R. C. Clarke, with the Gilkey & Anson Company, 
Merrill, Wis., and whose home is in Aurora, thinks 
that the dealers in the territory over which he travels 
have pretty good stocks and bought a good deal of 
material in January. In his territory there is a good 
outlook for trade. 

The citizens of Urbana do not know the jewel they 
have in their midst in C. D. Rourke. There was not 
an hour of the four days’ meeting that he was not 
talking for Urbana. Every man at the convention 
now knows that the university town is to have an 
opera house that is to cost $50,000. Mr. Rourke is an 
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advertiser to talk about and among other things 
dispenses 200 cigars a week. Every man who comes 
into his office is offered a cigar. ‘‘How about that 
bill you were talking about?’’ Mr. Rourke asked a 
man. ‘‘I bought it of one of your competitors,’’ was 
the reply. ‘‘Have another cigar,’’ said Mr. Rourke. 
Joe L. Nichols, with the Taber Lumber Company, 
Keokuk, Iowa, who travels in central and western 
Illinois and northern Missouri, is afraid that the 
scarcity of shingles may curtail building. In _ his 
opinion retail stocks are under normal, though consid- 
erable lumber is in transit, provided it has got started. 
I shall risk the statement that in T. V. Jones, of the 
Decatur Lumber & Manufacturing Company, Decatur, 
the association has a good president. The president’s 
home town has 30,000 population and six yards and, 
according to Mr. Jones, is located in the garden spot of 
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BERMINGHAM, OF GALENA; 


Illinois. Collections never were better than last year. 
Stocks are above the normal. In 1906 the Wabash 
established shops which cost $400,000, which are just 
starting up and which will be the main shops of the 
system. Among other improvements this year will be 
an addition to the Milliken university. Mr. Jones is 
also president of the Decatur District Retail Lumber 
Association, with a membership of fifty yards. It 
astonished the crowd that in the AMERICAN LUMBER- 
MAN, printed Thursday night, there was a half-tone 
portrait of Mr. Jones with the announcement that he 
was president of the Illinois association, when really 
he was not elected until Friday morning. ‘‘That’s 
nerve!’’ a representative of a contemporary said. No 
nerve about it. The prediction was made by the seer 
of the editorial staff who reads events in advance as 
clearly as we blinder mortals see daylight through a 
window pane. He predicted the Frisco earthquake and 
says that the price of lumber will not decline this 
year. 

January 1 Bert E. Cook began to roam over central 
and western Illinois for William Buchanan, St. Louis, 
He thinks it is due time that nothing but yellow pine 
should be used up here for building material and ex- 
pects to shove some of it in. 


Conditions of Trade in Many Illinois Towns. 

J. Wilder Smith, manager for the Hebron Lumber 
Company, Hebron, tried his best but could not rank 
{rade higher than fair. 

J. W. Mackemer & Co., Peoria, closed the best year 
they ever had. The prospect is not bright, R. G. 
Mackemer thinking that the price of lumber has put 
a damper on prospective building. In the five yards in 
which he is interested stocks are above normal in size, 
with a lot of stuff bought to arrive. This Peoria firm 
has built an office, 24x28 feet, two stories, finished in 
yellow pine in imitation of oak. 

Down in Centralia, Egypt, the home of Charles A. 
Glore, a former president of the association, four busi- 
ness blocks are being completed at a cost of $100,000. 
The electric line will be extended. A good deal of 
paving is under way. There is an expansion of the 
coal mining industry. Stocks would be of usual size 
if purchases had arrived. 

Pekin, where the Pekin ducks originated, has three 
vards, with big stocks in two of them. D. F. Velde 
thinks there is building in the air, though few plans 
are well defined as yet. 

Leo W. Charlton runs the one yard in Apple River 
and is looking for as much trade as ordinarily comes 
his way. The day he left home hogs were selling for 
$6.90. He regards it as fortunate that he has a good 
stock of red cedars. 

The philosopher he is, T. J. Bermingham, Galena 
and elsewhere, never goes around grumbling about 
business. He may enjoy an excellent trade, but if not 
he is just as happy. At the meetings it is a pleasure 
to see how readv he is to jump to his feet to defend 
the right. Mr. Bermingham is a good lumberman and 
T wish we all were as good merchants as he. In his 
thirty odd years in the retail trade he has not before 
seen the time when the manufacturers were not eager 
to sell lumber. 

Warren O. Houghton, Galva, had a good year at his 
eleven yards. The farmers are buying lumber less 
profusely than they are buying land and consequently 
to an extent improvements are postponed. 
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The one yard in Barry is owned by A. L. Jones. The 
surrounding country is great for apples. Two years 
ago a bank failed for $200,000, the results of which 
are disappearing, the outlook for 1907 being the best 
in Mr. Jones’ experience. He has figured more bills, 
largely among farmers, than for a corresponding time 
in any previous year. 

Wade M. Simpson, Galesburg, interested in fifteen 
yards, says they are stocked 20 percent above normal. 
The yards are mostly in small towns and just what 
trade will be is not plain as yet. In Galesburg the 
prospect is ‘bright. 

W. A. Grandy, Mason City, has two yards and does 
not regard the outlook for business at all encouraging. 

At least every third dealer asked me about the old 
black cow and all riveted their eyes on my diamonds. 
Harry Page was the only man in the crowd who out- 
diamonded me. If some Twenty-second street crook 
should hold up Mr. Page, outwardly I would express 
sorrow, but inwardly—that’s another story, as then the 
field would be clear. 

I’. T. Rolph, Streator, has been doing more figuring 
than formerly this early in the season. He had a good 
vear and expects 1907 to be another. There is less 
talk than formerly about the price of lumber being 
high. Mr. Rolph has a unique business card. On one 
side is his portrait; on his shoulder are loaded lumber, 
lath, lime, plaster, cement ete., and in one hand is a 
hod of eoal. On the other side of the card is ‘‘A 
Prayer,’’ which surely emanated from the brain of a 
philosopher. It reads: 

O Powers that be, make me sufficient to my own occasions. 

Teach me to know and to observe the rules of the game. 

Give me to mind my own business at all times, and to 


lose no good opportunity of holding my tongue. 

Help me not to cry for the moon or over spilled milk. 

Grant me neither to proffer nor to welcome cheap praise ; 
to distinguish sharply between sentiment and sentimentality, 
cleaving to the one and despising the other. 

When it is appointed for me to suffer, let me, so far as 
may humanely be possible, take example from the dear, well 
bred beasts, and go away quietly, to bear my suffering by 
myself. 

Give me to be always a good comrade and to view the 
passing show with an eye constantly growing keener, a 
charity broadening and deepening day by day. 

Hfelp me to win, if win I may; but—and this, O Powers! 
especially—if I may not win, make me a good loser. Amen. 


To W. H. Waldie, Oregon, it begins to look as if 
there will be some house building this year. Mr. 
Waldie’s concern is now the Rock River Lumber Com- 
pany and occupies the old Mattison & Becker yard, 
with its large shed. On account of owning both yards 
the company is heavily stocked. 

Owing to previous engagements I had to decline an 
invitation by John Alexander to go with him to his 
home in Aurora and climb up behind his hoss. I 
hardly think I err in saying that Mr. Alexander is the 
largest line yardman in Illinois, his company, the John 
Alexander Lumber Company, owning forty-seven yards. 
Stocks in these yards are about normal and Mr. Alex- 
ander does not appear to know where additions to 
them will come from. Collections would be better if 
the banks of the state did not pay 3 percent on de- 
posits. The farmers have certificates and will pay 
their lumber bills when these certificates of deposit 
mature. Thus in many instances the lumbermen pay 
6 percent to carry their customers in order that the 
latter may get their 3 percent. 

Kewanee has 18,000 population and five yards. The 


dealers of this town look for a good trade, notwith- 
standing it is not starting up early. Last year a 
large number of small residences were built and this 
year a better class will be the rule. T. H. Johnston, 
with one yard in Kewanee and two outside, has big 
stocks. 

S. A. Holeomb, the poet, of Sycamore, reported in 
dialect that 1906 was an excellent year and that no 
clouds are on the horizon. Brass works which will em- 
ploy 200 hands are to be built. An addition to the 
town has been opened and many houses, it is thought, 
will result. 

E. S. Hanna, Aurora, a distant relative of the 
lamented Mark Hanna, for four years has had all the 
business he could lay to. Stocks in the city are of 
the usual size. Among the improvements for 1907 
will be a Y. M. C. A. building to cost $100,000 and a 
Y. W. C. A. gymnasium that will cost $60,000. 

Smithfield has one yard that is owned by Frank 
Wetch, the stock at times on the inventory showing a 
value of $18,000, and from conversation with Mr. 
Wetch I concluded that as to the way a-yard in a one- 
yard town should be run his head is level. Fall trade 
ran so late that spring business is not expected to 
start early. 

Viola is in a mining district and B. L. Cristie, who 
has a yard here, handles grain as well as lumber. Mr. 
Cristie has a horse that weighs 1,680 pounds and he 
says he is one of the fastest in that section of the 
state—when he is tied to a post. 











Consider Many Subjects, Including Reciprocal Demurrage and the Catalog Houses — The Model Retail 


MILWAUKEE, WIs., Feb. 19.—The seventeenth annual 
session of the Wisconsin Retail Lumber Dealers’ Asso- 
ciation opened in this city at the Hotel Pfister at 2:30 
o’clock Tuesday afternoon—at least that was the offi- 
cial hour, but the convention really began Tuesday 
morning with a great influx of Badger State retailers 
and attendant wholesalers and salesmen. The paint- 
ings that decorates the mezzanine floor of the Pfister 
were obscured by new examples of art not as pure, 
perhaps, in coloring, but equally interesting and enter- 
taining to the folks from up the state. These later 
additions to the art gallery invited the retailers to 
call at room No. so-and-so to get fresh cigars and to 
carry away samples of siding or bunches of souvenirs. 
The attendance at the Wisconsin meeting this year is 
well up to the mark, indicating that interest in this 
association is not only keeping up its gait but is 
really on the increase. 

THE FIRST SESSION. 

The meeting was called to order in the ‘‘red room’’ 
at 2:30 p. m. by President L. C. Whittet, of Edgerton. 
The address of welcome was delivered by R. B. Wat- 
rous, of Milwaukee, secretary of the Citizens’ Business 
League. He said that Milwaukee annually welcomes 
hundreds of organizations, but none with greater 
pleasure than the men representing this ‘important 
branch of the great lumber industry. He extended 
an invitation to the association to meet in Milwaukee 
again next year. 

Mr. Watrous called attention to several important 
matters that the convention was to diseuss—reciproeal 
demurrage, catalog houses ete., and declared an asso- 
ciation of interests a necessity—necessary not only to 
the suecess of the business concerned, but necessary 
to the man himself beeause of its broadening in- 
fluence. 

President Whittet responded and then delivered his 
annual address, which was as follows: 

The President’s Address. 

It is with pleasure I extend a greeting to the members of 
the Wisconsin Retail Lumber Dealers’ Association and a 
hearty welcome to our visiting friends on this, the seven- 
teenth, anniversary of our association life. 1 am prompted 
to stop for a moment for a retrospective view of the 
events which have crowded themselves upon the horizon of 
our association work during the last year. 

The year just closed has been the culminating climax of 
an era of unprecedented prosperity, a prosperity which has 
been universal and not confined to any single locality, in- 
dustry, or any particular branch of trade. It has been 
shared in by the day laborer, the farmer, the manufacturer, 
the retailer and the capitalist, so that as a consequence we 
have been brought to the threshold of new conditions. 
Questions and problems by reason of this prosperity con- 
front us today and require careful and extremely thoughtful 
consideration. 

Transportation. 

There would have been no necessity for the agitation of a 
reciprocal demurrage law had the railroads been able to 
handle present business as well as they did shipments of a 
few years ago. The simple fact is that unusual prosperity 
brought such a volume of business that they were unable to 
handle it properly. They were unprepared for the emer- 
gency and the commercial interests as a consequence are the 
sufferers. It is fair to presume that the railway compa- 
nies are just as anxious to increase the earnings of their 
investment as you and I are to increase ours. The reports 
of the Interstate Commerce Commission show that from the 
years 1895 to 1905 the business of the railroads increased 
118 percent, or on an average of 12 percent a year, while 
the increased railroad mileage during that time was 2 
percent, of locomotives about 35 percent and of freight 
ears 45 percent. In taking these percentages it must be 
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remembered that the carrying capacity of cars and drawing 
capacity of engines has nearly doubled. 
Reciprocal Demurrage. 

The reciprocal demurrage question, as it is now generally 
termed, has been so thoroughly agitated and is so familiar 
to all that it is not necessary for me to more than call 
your attention to the salient facts. Conditions prompted 
J. EK. Defebaugh, of the AMERICAN LUMBERMAN, to issue 
a convention call to all interested car shippers to meet in 
Chicago on January 4, 1907, for the purpose of considering 
the question of car shortage as well as the movement of 
cars when loaded. This call received the hearty response 
of shippers from all over the United States, and as a result 
more than 250 delegates responded to roll call. The ques- 
tions submitted were considered in all of their phases, and 
as a result a committee of nine was appointed to wait upon 
resident Roosevelt and outline the wishes and views of the 
convention. This committee met the president by appoint- 
ment and presented the facts clearly and fully. The presi- 
dent was so impressed with the justice of the complaints 
made against the railroads that he immediately requested 
the Interstate Commerce Commission to prepare recommen- 
dations for a bill granting the commission additional powers, 
likewise providing under penalty for the movement of 
loaded cars a given number of miles each day and _ pro- 
viding for reciprocal demurrage in the shape of a penalty 
upon railroad, shipper or consignee; first, upon the railroad 
for failure to provide cars within a stated number of days; 
upon the shipper for failure to load within a limited time, 
and upon the consignee for failure to unload within a given 
period. In cansidering this gigantic question it is well to 
remember that the primary object is the betterment of 
conditions for all concerned. It presents so many phases 
and angles that in justice we should make speed slowly and 
not look from a biased point of view or listen entirely to 
popular demand, but remember that every fair question has 
two sides, with undoubted justice and reason upon both. 

The Trust Bugaboo. 

As a result of our prosperous conditions there has been 
abroad throughout the length and breadth of our land an 
undercurrent of feeling against associations or corporations 
of whatever character. The retail lumber dealers’ associa- 
tions have not escaped notice. It is certainly a great satis- 
faction to know that the same law which applies to a lumber 
dealers’ association must likewise be applied to every other 
association, be it of farmers, grocers or whatsoever. 

It has been and is at the present time the desire of the 
officers of your association so to conduct the affairs of this 
association that every act shall be above suspicion. We are 
joined together not for the purpose of infringing upon any 

‘s rights but for the dissemination of such knowledge as 
is right and proper—such knowledge as will make us better 
lumbermen—and indeed the very exigencies of the case make 
organization absolutely necessary. 

Supplies. 

It was about fifteen years ago that I entered business 
with my father, and I can well recall that invariably we 
could tell within a day or two when an order for a car 
of lumber which we had placed would be delivered to our 
yard. Then our stock consisted principally of pine, with 
cedar posts and shingles as side lines. Hemlock was prac- 
tically an unknown quantity. A buyer could go to any of 
the large wholesale markets and procure his entire stock. 
What are the conditions today? A retailer must anticipate 
his wants months ahead and instead of going to a single 
market for his stock he must go to the four points of the 
compass, and he must necessarily have a knowledge of the 
different qualities and uses of various woods which our 
fathers little dreamed of. 

Price Features. 


There is an apparent conviction that prices of lumber are 
too high. No doubt this belief is due to a lack of accurate 
information. Since 1895 248 firms representing an aggre- 
gate annual output of four and a quarter billions of pine 
lumber have retired from business. Mr. Rhodes, of the 
Northern Pine Manufacturers’ Association, tells us that in 
1890 northern pine stumpage, the estimate of which included 
only the best timber, was sold at from $5.50 to $6.50 a 
thousand in the state of Michigan, from $2 to $4.50 in 
Wisconsin and from 75 cents to $4 in Minnesota; the last 
sale by the forest service was $12. Besides the law of 
supply and demand, which regulates the price of lumber, it 
is necessarily affected by the cost of production. Wages 
for work in the woods during 1906 were two and three 








times greater than those paid for the same work in 1896. 
lor instance, in 1896 teamsters received $16 a month; in 
1907, $40; choppers in 1896, $14; in 1907, $45; sawyers 
the same difference; cooks in 1896, $40, and in 1907, $75, 
including board. Nor has prosperity caused advances alone 
in lumber. The following figures are given for the month 
of January in the years 1896 and 1907 respectively : 
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I am giving you these figures simply to call to your 
mind the wonderful increase of farm products, and I ven 
ture to say that there has never before been a time when a 
farmer could realize upon all of his products the price 
which he can today. There have been times when wheat 
has sold higher—likewise hogs, corn and hay—but never a 
time when every single product commanded a maximum 
market price. 

Again the Trusts. 

Senator Kitredge, of South Dakota, recently made a series 
of statements in the \United States senate, when asking for 
a congressional investigation of lumber conditions, that are 
so far from the truth that it seems incredible that a man 
in public life could deliberately represent conditions so 
falsely. He declared the lumber organizations to be the 
most diabolical trusts in existence—a trust that is with you 
from the cradle to the grave. It is very easy to poisoa 
the public mind when in a state of such feverish unrest 
as we find it at present, and it is next to impossible to 
eradicate the wrong that has been done. A child can start 
a fire, but it takes many fire companies as well as years of 
time and mints of money to repair the damage. In the 
words of the Southwestern association : 

Ve invite investigation of our association and its 
methods by proper state or national officials, or by 
others who may be authorized, competent and unpreju 
diced, in order that our rights may be defined so that 
the stigma of “trust” may be removed. We prefer 
judicial decisions, though they may be against us, to 
the damage wrought by a prejudiced and uninformed 
public. 

Organization is but the child of necessity. We see it in 
every branch of our commercial life. The farmer of today 
finds that in order to make a success of his vocation, with 
land worth $100 to $125 an acre and wages correspondingly 
high, he must from force of circumstances farm on a more 
scientific and higher plane than his father did, and so they 
are organized to exchange experiences that they may profit 
thereby. 

Inequitable Competition. 

At the meeting of the Secretaries’ Bureau of Information 
held _in Chicago December 18, 1906, Secretary Harlow, of 
the Louisville association, presented a clause which he de 
sired incorporated into the constitutions of all associations 
working under the bureau. This clause is a pledge on 
the part of all members not to purchase from wholesalers 
and manufacturers who sell directly to consumers. This 
subject was very ably and fully discussed by the secre- 
taries and delegates present. Your officers, however, deemed 
it wise to submit such an important article to our “‘declara- 
tion of purpose” to the annual meeting for final decision. 
It might be added that the Louisiana association has 
adopted and is at the present time working under this re 
vised constitution. 

In closing my service as an official of your association, I 
beg leave to thank the directors who have been associated 
with me for their kindly consideration at all times, and 
to our secretary I wish to express most sincerely my appre- 
ciation for his prompt, careful, painstaking methods in 
handling all questions. For our association I look forward 
to a bright future. The work that is being done is impos- 
sible to be reckoned in dollars and cents. We shall never 
reach an absolute point of perfection, but we can strive 
toward that goal, 


The Secretary’s Report. 
Secretary Paul Lachmund, of Milwaukee, read his 
annual report: 


For several years past it has been a souree of satisfac- 
tion to me to be able to report a material increase in the 
number of new members admitted over those admitted each 
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preceding year. The year 1906, however, has proven a dis- 
appointment in this respect, as we have made a gain of only 
twenty-one members, as against forty-three in 1905. The 
total active membership of the association at this date 
is 


411. 

Since April 24, last, the headquarters of the association 
has been located at 818 Goldsmith building, in this city. 
The constant expansion of the territory covered by the asso- 
ciation and the growth of its business necessitated the re- 
moval of the office of the secretary to some place more 
readily accessible by railroad than the old location, and 
your board, jointly with the board of directors of the 
Retail Lumber Dealers’ Insurance Association, wisely selected 
Milwaukee in preference to other points under consideration 
as headquarters. ‘ 
Finances. 


The finances of this association are in a satisfactory 
condition, as you will be informed by the report of the 
reasurer. I have collected $2,737.50 as dues from mem- 
, of which I have paid the treasurer $2,198.70, leaving 
$538.80 in my hands. 





Reciprocal Demurrage. 


Among the various subjects which will be brought up for 
your consideration at this meeting perhaps none deserves 
more careful and dispassionate deliberation than the recip- 
rocal demurrage question. That the shippers have some 
grievances against the railroads appears to be well founded, 
but in passing judgment on the question let us not lose 
sight of the fact that most of the railroads have been taxed 
beyond the capacity of their equipment by the immense 
tonnage which the various industries of the country have 
offered them for transportation. 


Tariff. 


Notwithstanding an urgent appeal was made to Congress 
by a number of commercial organizations of the country to 
abolish the tariff on rough lumber, no action has been taken 
on the: proposition at the present session of Congress. I 
therefore recommend that our association again declare 
itself in favor of a revision of the tariff schedules on all 
articles of manufacture, including lumber, which are shown 
to be absolutely out of line with the fundamental principles 
of protection. 

The Mail Order Question. 

The catalog and mail order houses are seeking to extend 
their operations to the sale of lumber and other forest 
products. A systematic campaign by the retail dealers in 
all lines of merchandise to educate the consuming public 
on the injurious influence of the catalog houses should be 
inaugurated at once, and it is recommended that a commit- 
tee be appointed by this association to take the matter up 
with the representatives of other retail dealers’ associations 
and coéperate with them to that end. 

Trade Relations. 

Our reciprocal relations with the wholesalers and man- 
ufacturers are of the most cordial nature. Remarkably few 
complaints for transgression on the retailers’ trade by whole- 
salers have been entered, and those made were with few 
exceptions readily adjusted. 

I again wish to thank the officers of the association and 
every member with whom I have come in touch, personally 
or otherwise, for their many kindnesses and loyal support. 


Treasurer’s Report. 
Treasurer J. B. Laun, of Kiel, Wis., presented his an- 
nual report and it was received with applause because 
of the association’s good financial standing: 


March §, 1906, cash on hand........... $2,906.07 
Received from secretary............... 2,198.70 
—————. $5,104.77 
NE I a 565.516.5595 10.6 660 ote He RRDAME 2,359.22 
February 19, 1907, balance on hand......... $2,745.55 


Committee Appointments. 


The president announced the appointment of the 
following committees: 


Auditing—Mrs. Hattie M. West, Milton Junction; T. If. 
Earle, Darlington; J. B. Whittaker, Menomonie Falls. 

Resolutions—H. L. Tibbits, Milwaukee; Jerome Baker, 
Whitewater; E. B. Morse, Princeton. 

Constitution—C. F. Mohr, Portage; D. M. Hunter, Viola; 
Waldo Thompson, Beloit. ; 

Legislation—Charles Hagen, Black Creek; Fred Barnett, 
Ripon; W. I’. Pierstorf, Middleton. 

J. C. Flack addressed the convention on ‘‘ Redwood.’’ 
Mr. Flack stated that one of the great problems in the 
handling of redwood was removing moisture in drying. 
He stated that the best redwoods grows in three count- 
ies near San Francisco, and as it is a very mountain- 
ous country, it all has to come out by water. Eureka, 
the home of redwood, is shown by reports to have 55 
inches of rainfall a year and the climate is very even, 
the temperature varying but little throughout the year, 
with a great deal of rain and, in the absence of rain, 
fog. Further he said: 

I have known them to keep lumber in a dry kiln for 
weeks at a temperature of 140 to 160 degrees; that takes 
a great deal of the life out of the wood. To avoid this 
the company I represent was formed by twelve large 
manufacturers of redwood. Our yard is located about 
twelve miles from San Francisco, and the temperature 
there makes it almost perfect for drying. We have to 
hold our lumber about six months out of the eight months 
drying weather to get it out in proper shape, and by 
doing that we remove all moisture. When it is thoroughly 
dry the shrink and swell feature is eliminated and it re- 
tains its life and is not so brittle as the kiln dried lum- 
ber. I do not think anybody ever accused redwood siding 
of walking, and it does not require a large nail to keep 
it from pulling away. A 6-penny cut finish nail is con- 
siderably the best, but an ordinary 6-penny nail will give 
good satisfaction, and will give you no trouble with the 
spliting feature. The longevity of redwood makes it un- 
usually adaptable for outside use. There may be seen 
today mile after mile of fence in California that has been 
standing for forty years, and it is showing no evidence 
of decay. The Southern Pacific people have over 12,000,- 
000 redwood ties on their line; they have given perfect 
satisfaction, and some of them have been on the ground 
since 1864 and are in good condition now. 

Replying to a question of Mr. Ketridge, Mr. Flack 
stated the dealers throughout the east, who have been 
accustomed to use 4-foot clapboards, will not discontinue 
the practice simply for the reason that it has become a 
custom, yet, he stated, they will demand a reduction 
if there is a variation of 1-32 of an inch on 4-foot 
siding. 

The Forestry Service. 

Referring to the efforts of the forest service to esti- 
mate the quantity of redwood timber, Mr. Flack stated 
that timber cruisers who have gone to the coast after 
long experience in the middle west, have found it 





almost impossible to agree on a stand of any given 
tract of timber—that the quantity is so great as to 
make it almost impossible to estimate. 

Secretary Paul Lachmund read an invitation from 
the Schlitz Brewing Company, requesting the members 
of the association to visit the brewery. He stated by 
way of explanation that the invitation had been 
accepted but the officers of the association had thought 
it advisable to set a time after all the business had 
been transacted; therefore the trip to the brewery 
would be made Thursday afternoon, 

The next, and what proved to be one of the most 
interesting features of the program, was a paper upon 
‘*Practical Forestry’? by Professor Fillbert Roth, of 
the University of Michigan, which was illustrated by 
stereopticon views. Professor Roth presented two sets 
of pictures, one illustrating forestry and lumbering as 
practiced in Europe, exemplifying, as he said, the 
right way; the other set representing the American 
method. He stated that thirty years ago the publish- 
ers of the dictionary did not know what forestry 
meant, but today every man has a more or less dis- 
tinct idea of the practices of this science and it is 
generally known that it is a practical proposition and 
not an untried and unknown attempt to do what is 
impossible. He said that it is being realized that for- 
estry is a part of agriculture and a branch of farming; 
that it has grown up with agriculture and stands on 
an equal plane in the old world. It is not a begging 
enterprise which needs to be nurtured by the govern- 
ment, but is almost self supporting and if its principles 
are properly carried out, can make more off inferior 
lands than the average farmer in this country makes 
off of his good lands. 


The Status of Forestry. 

Referring to the status of forestry, Professor Roth 
said the forests must be recognized as a crop; they 
have many similarities to other crops, but are longer 
lived. The principal difference between the forest and 
other crops being that foresters can make use of lands 
which are suited for no other purposes. 

Referring to the quality of the lands in the United 
States, he stated that there is at least a couple of hun- 
dred million acres which cannot be farmed, yet could 
be put to goed purpose by practical foresters; that the 
people of the old world have demonstrated the fact 
that such lands can practically be used only for grow- 
ing timber. The forest differs in another way from 
the ordinary crops in that it does not use up the fer- 
tility of the soil, but on the contrary makes it better. 
The farmer is compelled to spend millions of dollars 
to keep up the fertility of the soil. Another difference 
between a crop of grain and a crop of timber is that 
the grain fluctuates in price, while experience has 
demonstrated that the timber crop increases in value 
from year to year. 


Lumber Prices. 


Referring to prices, Professor Roth said that while 
we hear a good deal about the ‘‘lumber trust,’’ it is 
not the trust which makes prices high, but natural 
conditions. Fifteen years ago Michigan was known as 
a lumber exporting state; today lumber is being im- 
ported into Michigan. He recalled the incident of a 
dealer who took a contract to build a large bathhouse 
at Manistee, which was to be finished in norway. 
When the contractor got around to the finish he asked 
permission to use southern pine instead, stating that 
it would be just as satisfactory and he would make a 
little profit—a striking example of a condition in the 
north, where a man working within the sound of the 
saw mills can bring lumber a thousand miles cheaper 
than he can buy it at home. Several excellent illus- 
trations of forests in Germany and also of forestry 
enterprise, showing how timber is cut and replanted 
and reproduced by natural means were shown. One 
illustration showed a section of a forest country in 
Germany with a modern macadamized road running. 
through it. Professor Roth stated that the revenue for 
the construction and maintenance of good roads in 
that country is dependent upon the forests. 

Pictures of the timber in the western part of the 
United States were shown, as well as views of cutover 
jands, showing the wasteful manner in which the tim- 
ber was used. Professor Roth called attention to the 
fact that the German method of cutting trees as close 
to the ground as possible, utilizing the entire tree, is 
the antithesis of the American method, that of cutting 
up as high as may be found convenient. 

He referred to the misuses of the privileges accorded 
settlers in the west under the ‘‘Timber and Stone 
Act,’’ declaring that a great portion of the most valu- 
able timber of the country had been stolen from the 
people of the United States, lands worth hundreds of 
dollars an acre going at $2.50. He advocated an active 
campaign by the lumbermen for the purpose of inter- 
esting their congressmen and senators to exert every 
effort to repeal this act, which he branded as one of 
the most pernicious in American history. He said that 
some people have been vigorously antagonizing the 
policy of the present administration in handling west- 
ern timber lands, but that these are parasites who are 
interested in obtaining valuable lands for themselves 
or their friends at $2.50 an acre. a 

WEDNESDAY’S SESSION. 

The session of Wednesday morning was called to 
order promptly at 10 o’clock and T. A. Bruett, of Mil 
waukee, addressed the convention on ‘‘ The Modern Lum 
ber Yard.’’ Mr. Bruett’s paper will appear in a later 
issue. 





Mr. Bruett’s suggestions in regard to collections had 
aroused much interest and a general discussion of the 
advisability of charging interest on book accounts, 


requiring settlement at the end of a given period by 
an interest bearing note ete., followed, disclosing a 
wide variance in the practices of members from differ- 
ent parts of the state. 

The next speaker, W. G. Hollis, secretary of the 
Northwestern Lumbermen’s Association, of Minneapolis, 
addressed the convention on a subject which is daily 
increasing in its importance to lumber retailers, ‘‘ The 
Mail Order Question.’’ 


WEDNESDAY AFTERNOON, 

Immediately after the opening of the Wednesday 
afternoon session of the convention George W. Hotch- 
kiss, of Chicago, secretary of the Illinois Lumber Deal- 
ers’ Association, read his paper presented at the Illi- 
nois convention the week before and entitled, ‘‘Is the 
Retailer Responsible for High Prices?’’ He received 
close attention during this excellent discussion of the 
subject. 

One of the features of the convention was afforded 
by William Ellis, of Chicago. He announced his topic 
as reciprocal demurrage, and, as he invited interruption, 
he was constantly besieged with questions, for all of 
which he had answers. The iumbermen, many of them, 
showed themselves no less ready and the result was a 
session of informality. Among other things Mr. Ellis 
said: 

I wish to discuss reciprocal demurrage from the stand- 
point of an advocate of it rather than as an opponent. 

The warehouse evil is the root of the whole trouble of 
car shortage in this country. 1 do not think that the retail 
lumbermen of Wisconsin are guilty in this respect, but 
they are all affected by the practice of other lines of trade, 
and I can substantiate with figures the statement that it is 
the practive of very many shippers and consignees to use 
cars as temporary warehouses rather than build warehouses 
of their own. Terminals become clogged because of the 
warehouse evil and whole systems are affected, as cars 
cannot get through the terminals and are left standing on 
the sidings. 

A penalty of one dollar a day will never release the 
ears of this country. Five dollars might do it; if not, it 
ought to be ten dollars. If you will give it cars to move 
the railroad will move them. Have your demurrage big 
enough so that no one wants to pay it. Then put on a 
penalty for not moving cars. That is reciprocal demurrage. 
The railroads are anxious to furnish cars and to move 
cars, because that is the only way in which they can earn 
money. You might just as well pass a law compelling 
lumber dealers to sell lumber as to try to compel the rail 
roads to furnish cars. That is what they are in business 
for. A penalty for not moving cars will stop the railroad 
people who are trying to make tonnage records; that is, 
who are trying to move a maximum amount of freight 
with a minimum consumption of coal. Reciprocal demurrage 
which will force people to unload cars and railroads to move 
ears will increase the car supply of the country 25 percent: 
but to establish a five dollar a day penalty to be paid the 
shipper for failure to provide a car is simply to re 
establish the practice of giving rebates and to make it 
legal. The true reciprocal of not unloading a car is not 
moving a car, but the true reciprocal of a penalty on us for 
not furnishing you a car for your business would be a 
penalty on you for not furnishing us the business when we 
have the car. 

The solution of the problem is to make all men regard 
a car as what it is—a part of the commerce of the country 
and the property of all the patrons of the railroad, and not 
of any one patron. Get rid of the warehouse evil and you 
won't need reciprocal demurrage. 

W. G. Hollis, of Minneapolis, explained his scheme 
for the organization of a ‘‘service association.’’ 
He said the Northwestern Lumbermen’s  Associa- 
tion was invited to take part in the national recip 
rocal demurrage convention in Chicago, but that the 
association declined. ‘I don’t believe,’’ said Mr. Hol- 
lis, ‘‘that we can accomplish the desired result by that 
form of legislation. We are secking a quicker way 
to get at it.’’ 

The convention held a brief experience meeting be- 
tween the retailers and the salesmen, such as was orig- 
inated by Arthur Holmes, secretary of the Michigan 
Retail Lumber Dealers’ Association, who was present. 
The traveling men who spoke were F. E. Worden, of 
Oshkosh; C. B. Boutelle, of Dodgeville, and F. N. Snell, 
of Milwaukee; the retailers were M. Ti. Hand, of Ply- 
mouth; 'T. H. Earle, of Darlington; D. Dickinson, of 

3eaver Dam; Paul Lachmund, of Milwaukee, and H. W. 
Hogue, a former salesman, now a Wisconsin retailer. 

Wednesday evening was given over to a dinner at 
which the traveling men joined the association in an 
entertainment, the principal feature of which was a 
concert by the Lyrie Glee Club ‘of Milwaukee. 


THURSDAY’S SESSION. 

Thursday morning the Retail Lumber Dealers’ Mutual 
Insurance Association. of Wisconsin held its annual 
meeting, at which Secretary Lachmund presented his 
annual report, showing the business done during the 
year and reflecting a very satisfactory condition. See- 
retary Hotchkiss, of the Dlinois association, was asked 
to tell his experience in attempting to form a lumber 
mutual company in Illinois. He stated that the attempt 
had failed on account of an objection on the part of 
some lumber. dealers to that feature of the plan which 
provided. for a joint association composed of eoal and 
lumber men; however, he expected to complete the or- 
ganization of a lumber mutual association to insure 
lumber risks only. : 

The election of officers resulted in the choice of M. H. 
Hand for presidenit, and C. F. Mohr, Fred Barnett, 
Cyrus W. Allen and W. F. Kellogg were elected direc- 
tors. 

The Election. 

At the close of the insurance association meeting the 
retailers convened and proceeded at once to the election 
of officers, which resulted as follows: 

President—L. C. Whittet. 

Treasurer—J. B. Laun. 

Director—George W. La Point. 

On motions made in each instance the officers chosen 
were declared unanimously elected. President Whittet 
made a few remarks testifying his appreciation of the 
honor and his reluctance to accept office again. 

The report of the auditing committee showing that 
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the books and accounts of the treasurer had been found 
correct was received and accepted. The committee on 
constitution submitted a report recommending that par- 
agraph 2 of section 2 of article 6 of the constitution 
be repealed. This report was amended and on motion 
all of section 2, providing exceptions to the established 
custom prohibiting wholesalers from selling direct to 
consumers, was repealed. 

Arthur L. Holmes, seeretary of the Michigan Retail 
Lumber Dealers’ Association, addressed the convention 
regarding a proposed change in the declaration of prin- 
ciples, advocating the repeal of the present declaration 
and the adoption of a new form which reeently was 
adopted by the Michigan association. 


For National Reciprocal Demurrage. 

Secretary Holmes also touched on the question of 
reciprocal demurrage, deploring the tendency of the 
press to demand local legislation of this character. He 
urged each member of the association to do everything 
in his power to aid in the securing of a national recipro- 
cal demurrage law along the lines laid down and advo- 
cated by the National Reciprocal Demurrage convention 
held in Chicago in January. Referring to the matter 
of credits touched upon in Mr. Bruett’s paper read 
the previous day, he said that he had one idea to offer 
that might be of value; whatever settlement might be 
made with a customer and whatever terms of sale 
might be adopted, the important thing was to have a 
positive understanding in advance which could not be 
evaded when it came time to settled for the bill. 


Important Association Legislation. 
The following resolutions were read by H. L. Tib- 
bitts on behalf of the committee on resolutions and 
were unanimously adopted: 


Reciprocal Demurrage Indorsed. 


Wuereas, The growing inability of the railroad companies 
to furnish adequate means of transportation and promptly 
to move to destination commodities entrusted to them for 
transportation is a menace to the prosperity of the coun- 
try and causes serious loss to individuals; now, therefore, 
be it 

Resolwed, That we commend to our representatives in 
Congress the principle of reciprocal demurrage, believing 
that it is essentially fair and that under its reasonable 
operation transportation companies and the public generally 
would be equally protected and all greatiy benefited, and 
especially call their attention to the urgent necessity of 
enacting at this session legislation granting to the Inter- 
state Commerce Commission increased and more general 
power in order better to regulate in a fair and flexible 
way the movement of interstate freight and the proper 
handling by the railroads and their customers of freight 
car equipment. 

Wuerevas, The forests of the United States are being 
vastly depleted, and something must be done for their 
protection ; be it 

Resolved, That this association is in hearty sympathy 
with the national and state bureaus of forestry; that we, 
the retail lumber dealers of Wisconsin, hereby urge prompt ac- 
tion by the forestry commission of Wisconsin In the matter of 
preserving the timber now — and the replanting 
and protecting of forests on state land, as fast as prac- 
ticable. Be it further 

Resolved, That a copy of this resolution be sent to the 
state forestry commission and that our board of directors 
do all in their power to further this movement. 


Wuereas, The retail lumber dealers of Wisconsin, in 
convent.on assembled, do hereby resolve that they are 
against the pending bill now before the Congress of the 
United States, known as the Varcels Post bill; be it 
hereby 

Resolved, That we enter our protest against such meas- 
ure being enacted into law; and we urge our representa- 
tives in Congress .to exert all their influence to defeat 
such measures as may be offered for enactment, known 
as said Parcels Post bill, or any other bill containing such 
measures. Be it further 

Resolved, That the secretary of this association be and 
hereby is instructed to send each member of Congress a 
copy of this resolution. 


Wuerpas,. The forests of this country are practically 
annihilated; and 

WHereAS, Manufacturers of lumber in this country are 
dependent on the supply of Canadian lumber; be it 

Resolved, That it is the sense of this meeting that the 
present tariff on lumber imported from Canada shoulé be 
removed at the present session of Congress; and be it 

Resolved, That a copy of these resolutions be sent to 
other lumber associations and their support asked in this 
movement; and be it . 

Resolved, That a copy of these resolutions be sent to the 
chairman of the committee on ways and means and the 
senators of the state of Wisconsin at Washington. 


WHEREAS, The Wisconsin Lumber Dealers’ Association, 
in common with all other organizations of retail lumber- 
men, has as one of its fundamental principies the doctrines 
that the lumber business should be transacted along recog- 
nized legitimate lines as between the manufacturer and 
the consumer; and 

WHEREAS, The Hardwood Manufacturers’ Association of 
the United States, at its recent annual session at Memphis, 
announced that it would print and put in circulation among 
its membership at an expense of $25 a copy a book con- 
taining the names of 10,000 consumers of lumber in various 
—_ of the country to whom the intention ts to sell direct; 
anc 

WHEREAS, This action is subversive of our principles as 
members of the Wisconsin Retail Lumber Dealers’ Associa- 
tion, therefore be it 

Resolved, That we unqualifiedly condemn this contem- 
plated revolutionary step of the Hardwood Manufacturers’ 
Association of the United States and earnestly request it 
to reconsider its action and to rpgfrain from committing 
itself thus formally to the principle of selling direct to 
consumers. Be it further 

Resolved, That copies of this resolution be forwarded to 
a Doster of the Manufacturers’ association, at Chi- 
cago, é 


Resolved, That the association extend its hearty thanks 
to Secretary Hollis in appreciation of the vast amount of 
information imparted and the able manner in which he 
handled his subjects; and be it further 

Resolved, That the individual members of this association 
should follow along the lines suggested by him. 

Resolved, That the hearty thanks of this association be 
extended to the traveling salesmen for their generous enter- 
tainment of the members of the association and their ladies; 
and be it further 


Resolved, That the members of this association always 
meet the salesmen in their offices or elsewhere with cour- 
tesy and kindly feeling to further the good fellowship 
between the two branches of the trade. 

Resolved, That the members of this association extend 
their thanks to the management of the Pfister hotel in 
appreciation of the splendid manner in which they have 
provided for our comfort and pleasure during this meeting. 

It was moved and seconded that a committee of three 
be appointed to codperate with other similar commit- 
tees from other associations for the promotion of a 
better understanding and practice of forestry. The 
motion earried and President Whittet announced that 
the appointments would be made later. 

A letter was received from J. T. Ling, representing 
the manufacturers of prepared roofings who heretofore 
have had exhibits at the convention, stating that on 
account of some criticism of the large number of roof- 
ing exhibits at last year’s convention the manufacturers 
had decided to refrain from exhibiting their product 
this year and until they could obtain a definite expres- 
sion of the desire of the association. This was referred 
to the board of directors. This concluding the busi- 
ness of the session, the convention adjourned. 

Thursday afternoon those of the members who were 
not compelled to leave the city made a trip to the 
Schlitz brewery, arrangements for which as well as 
many other interesting features of the convention were 
made by Frank N. Snell, of Milwaukee. 


ENTERTAINMENT OF THE LADIES. 


During the three days’ convention of the Wisconsin 
retailers the ladies who accompanied them were the 
guests of the traveling salesmen at various entertain- 
ments. There were the usual reception and registra- 
tion of the visiting ladies, the first formal feature being 
a luncheon at the Hotel Pfister at 12:30 p. m. Wednes- 
day. After the luncheon Douglas Malloch, ‘‘the lum- 
berman poet,’’ of the AMERICAN LUMBERMAN, Chicago, 
by request recited some original verses. Immediately 
thereafter the sixty-five ladies who participated in the 
luncheon were escorted by Met L. Saley, of the AMeErI- 
CAN LUMBERMAN, and a committee to the Shubert 
theater, where they witnessed the performance of ‘‘ The 
Light Eternal.’’ At 6:50 p. m. the ladies participated 
in the dinner served at the Hotel Pfister, in which the 
retailers and the traveling men also participated. After 
an elaborate dinner they were entertained by the Lyric 
Glee Club, of Milwaukee, that organization giving a 
varied and delightful program of vocal music. 

The committee of ladies who were particularly active 
in receiving and entertaining the visitors consisted of 
Mesdames A. L. Annis, Fred Barnett, W. E. Cooper and 
W. E. Priestley. Miss Lachmund, daughter of Secre- 
tary Lachmund of the association, was also active in 
helping to make the hours pass pleasantly for the ladies 
from elsewhere in the state. 





TIMBER AFFAIRS IN THE WEST. 


‘*Good tracts of timber are mighty searce,’’ was 
Victor Thrane’s summary of conditions in the west. 
He said that J. D. Lacey & Co. had closed a number 
of large deals the last season for some very desirable 
tracts and could have sold a great many more had it 
been possible to round up suitable lots of timber in 
shape to turn over to manufacturers or holding com- 
panies. The heavy demand for timber land in the 
west last year produced some rather strange results 
in the way of prices. Owners who have held on for 
years are willing to close out at very low prices in 
districts where operations have not yet begun, but 
in sections where logging operations now are under 
way fancy prices are paid for all available timber, 
whether in large or small tracts.. The socalled nominal 
values placed upon holdings in out-of-the-way districts 
represent a good return on the investment although 
prices on a stumpage basis still are low. Mr. Thrane 
said his firm had received many inquiries from pros- 
pective buyers and at times was at a loss how to sat- 
isfy the demand, as the heavy transactions last year 
took a very large part of the floating supply off of the 
market. 

Mr. Thrane was in Chicago this week; he will stay 
here for a short time and then return to the coast, 
where he spent the greater part of last year carrying 
on the affairs of his company. 


HY MENEAL. 


Harris-McIlwaine. 


Sr. Louis, Mo., Feb. 21.—Miss Gabriella McIlwaine and 
Loyd Brookings Harris, vice president of the Loyd G. Harris 
Manufacturing Company, hardwood lumber dealers, were 
married Monday evening, the ceremony taking place at the 
Grand Avenue Presbyterian church. The bride is not only a 
pretty and popular girl but one of the sweetest singers 
of the city. She was attended by Miss Charlotte McIlwaine 
as maid of honor and by Misses Alice Judge and Ida Stoff- 
regan. Mr. Harris was attended by Arthur Christopher as 
best man and Fritz Lehmann and Sears Lehmann as grooms- 
men. After the nuptials a reception was given at the home 
of Mr. and Mrs. Charles Gildehaus, uncle and aunt of the 
bride. The bride and groom left the same evening for the 
south, where they will make a tour of a month of the 
fashionable resorts and upon their return will be at their 
home at 2600 Arkansas avenue. 











ANNOUNCEMENT is made by the Southern Cypress 
Manufacturers’ Association of the location of inspectors 
east of Pittsburg, including New England states, New 
York, Pennsylvania, New Jersey, Delaware, Maryland, 
Virginia and West Virginia. This enables the organ- 
ization to investigate complaints on short notice 
throughout the entire territory in which cypress is sold. 


Northwestern Salesmen Meet. 





Hold a Well Attended and Enthusiastic Con- 
vention at Milwaukee. 





MILWAUKEE, WIs., Feb. 20.—The tenth annual mect- 
ing of the Northwestern Lumber & Sash & Door Travel- 
ing Salesmen was held in the elub room of the Pfister 
Hotel in Milwaukee this morning with a very large 
attendance and the keenest interest and most pro- 
nounced enthusiasm. The meeting was called to order 
at 10:00 a. m. by President W. K. Hubbard, of Wells, 
Mich. The first business was the admittance of new 
members, the following being elected: 

Charles Silbernagel, Madison; Rockwell Manufacturing Co. 

C. J. Shearer, Madison; Cream City Sash & Door Co. 

Edward T. Corwin, Milwaukee; George P. Noble. 

John Geiger, Oshkosh; Pine Lumber Co. 

R. E. Jones, Milwaukee; George P. Noble. 

: ~~ A. Seldon, Oshkosh; Buswell Lumber & Manufactur- 
ng Co. 

C. J. Sparr, Wausau; Curtis & Yale Co. 

Cc. W. Hill, Rockford, Ill.; Mason-Donaldson Lumber Co. 

L. A. Furlong, Milwaukee; McGillis & Gibbs Co. 

A. 8. Bliss, Marshfield; R. Connor Co. 

John R. Grey, Wells, Mich.; I. Stephenson Co. 

The following resignations, because of retirement 
from business or change of territory, were accepted: 

W. J.Campbell, Oshkosh. 

G. W. La Pointe, Wilson. 

Lewis H. Dodd, Chicago, IIl. 

H. L. Tibbitts, Milwaukee. 

W. T. Wright, Duluth, Minn. 

W. F. Rice, Peoria, Ill. 

The following were elected to honorary membership: 
H. L. Tibbitts, Milwaukee; E. F. Forhan, Denver, Colo. 

A resolution indorsing reciprocal demurrage was of- 
fered and was opposed by F. E. Worden, of Oshkosh, 
Wis., who said he believed that by reciprocal demurrage 
nothing would be accomplished and that ‘‘ foolish legis- 
lation merely crippled the railroads, which were doing 
all in their power to secure equipment. I believe,’’ he 
said, ‘‘that needless agitation hurts.’’ C. B. Boutelle, 
of Edgerton, Wis., said that the traveling men are 
neither shippers nor buyers and moved that the resolu- 
tion be filed. The motion prevailed. 

The traveling men indorsed Senate Bill 38S, intro- 
duced into the Wisconsin legislature by Senator Barker, 
to improve the sanitary conditions in hotels, and recom- 
mended that there be included in the bill an addi- 
tional provision for the inspection of kitchens in hotels 
and public boarding houses. 

The following officers were then elected: 

President—A. B. Carson, Milwaukee. 

First vice president—F. A. Frederickson, Madison. 

Second vice president—Bb. BH. Blaisdell, Racine. 

Secretary-treasurer—Robert Blackburn, Milwaukee. 

Director—W. T. McGuire, Milwaukee. 

Delegates to the National association—W. R. Mackenzie, 
chairman, Madison, Wis.; John E. Munger, Chicago; C. S. 
Corse, Chicago; Edward Deschamps, Milwaukee; Robert 
Blackburn, Milwaukee; A. B. Carson, Milwaukee. 

President Carson and Secretary-Treasurer Blackburn 
acknowledged the honor conferred on them. A com- 
mittee consisting of W. K. Hubbard, of Wells, Mich., 
W. R. MeKenzie, of Madison, Wis., and George W. 
Mason, of Madison, Wis., was appointed to convey to 
the Hotel Pfister the thanks of the association for the 
courtesies extended. 

The following members of the association were in 
attendance at the Wisconsin convention: 





Cc. H. Allen, Portage, Wis. Cc. R. Kittredge, Waukegan, 
W. E. Allen, Oshkosh, Wis. ll. 

Albert E. Ahrens, Decatur, ULF. J. 
H. A. Ahrens, Dixon, III. Mich. 
J. D. Attley, Chicago, Ill. Hi. H. Lane, Dodgeville, Wis. 
W. L. Bartholomew, Boscobel, ~— Landeck, Milwaukee, 


Lang, Hermansville, 


Wis. is. 
Robert Blackburn, Milwaukee, F. E. Locke, Oshkosh, Wis. 
Wis. H. B. McArthur, Beloit, Wis. 
E. E. Blaisdell, Racine, Wis. Irvin McCauley, Chicago, Ill. 
A. S. Bliss, Marshfield, Wis. A. McGowan, Madison, Wis. 
Cc. B. Boutelle, Dodgeville, we Mackenzie, Madison, 


Vis. is. 
T. <A. Bruette, eeieenedad T. McGuire, Milwaukee, 
7 = 


s. 1s. 
G. H. Bulgrim, Madison, Wis. George W. Mason, Madison, 
Frank C. Bissell, Fond du Wis. 
Lac, Wis. 
A. B. Carson, Milwaukee, Wis. 
Scott W. Chambers, Hudson, H. B. Metze, Oshkosh, Wis. 
Wis. John E. Munger, Chicago, IIl. 
S. F. Clinton, North Milwau- George Noble, Milwaukee, 
kee, Wis. Wis. 
Cc. C. Collins, Madison, Wis. George Pillsbury, Milwaukee, 
W. H. Collins, Madison, Wis. Wis. 
Edgar S. Comstock, Milwau- George J. Powell, Janesville, 
kee, Wis. Vis. 
Charles E. Conklin, Chicago, bak E. Preistley, Milwaukee, 
Til vis 


2 ae Mendsen, Evanston, 
Ill. 


k is. 
Edward T. Corwin, Milwau- A. C. Quixley, Beloit, Wis. 


kee, s. Farle Randall, Beloit, Wis. 
W. E. Cooper, Milwaukee, Charles F. Rea, Arbor Vite, 
Wis. Wis. 
c. S. Corse, Chicago, III. W. F. Rice, Peoria, Ill. 
Edward Deschamps, Milwau- William Ridd, Galena, III. 
kee, Wis. James R. Roper, Menominee, 
J. J. Eels, Milwaukee, Wis. Wis 


iE. A. Frederickson, Madison, A. H. Ruth, Chicago. 

Wis. Charles Silbernagel, Madison, 
Frank A. Fuller, Oshkosh, Wis. 
Wis C. J. Shearer, Madison, Wis. 


Frank H. Fuller, Oshkosh, FE. A. Seldon. Oshkosh. Wis. 
Wis. Cc. 1. Sparr, Wausau. Wis. 
L. <A. Furlong, Milwaukee, William <A. Schneider, Mil- 
H. H. Garbutt, Janesville, waukee, Wis. 
Wis. J. W. Smith. Madison. Wis. 
( 


John Geiger, Oshkosh. Wis. Frank N. Snell, Milwaukee, 
John R. Grey, Wells, Mich. Wis. 
J. E. Gerich, Milwaukee, Wis. George L. Stevens, Rockford, 
P. A. Gordon, Grand Rapids, Ill. 

Mich. HW. LL. Tibbits, Milwaukee, Wis. 
«. W. Hill, Rockford, Tl. W. J. Wagstaff, Oshkosh. Wis. 
R. F. Hodges, Milwaukee. Wis.W. G. Wheeler. Rockford. III. 
W. K. Hubbard, Wells, Mich. A. W. Willis. Milwaukee, Wis. 
¥. L. Johnson. Chicago, Ill. H. C. Wickwire. Rockford. II1. 


PF. Jones. Milwaukee. Wis. F. E. Worden. Oshkosh. Wis. 
SS Kellogg, Grand Rapids, — J. Young, Madison, 
s. s. 
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FINAL SESSION OF THE ILLINOIS LUMBER DEALERS -IN CHICAGO. 


Resolutions Are Adopted Indorsing Reciprocal Demurrage, Making Changes in the Constitution and Concerning Other Matters. 


THE CONCLUDING SESSION. 


Friday, February 15, the final day of the annual con- 
vention of the IJlinois Lumber Dealers’ Association 
at the Lexington hotel in Chicago, was characterized by 
snap and vigor. The retailers, in their desire to expedite 
business, crowded the two sessioins on the program into 
one, with the result that all the work was accomplished 
by 1 p. m. of that day. 

a Lien Law. 

4 The address of Elmer H. Adams on the lien law was 
read by Asa Adams, the author being unavoidably 
prevented from being present. Mr. Adams’ address 

aq and the various questions that were submitted to Mr. 

Adams and to which he had supplied answers will appear 
in a future issue of the AMERICAN LUMBERMAN. 


Committee Reports. 

The next business accomplished was the adoption of 
the reports of committees. The following resolutions 
were adopted: 

On Parcels Post. 

WHEREAS, The retail merchant in every class of business 
is essential to the prosperity and comfort of all communi- 
ties, and is entitled to the support of those among whom he 
invests his money, pays taxes and contributes to the general 
prosperity of his section; and 

WHEREAS, There is now pending in Congress a proposition 
to establish a parcel post system through which it will be 
possible for the wholesale trade and mail order houses of 
the larger cities to destroy the trade of the retail element 
in towns, cities and villages through the use of such parcel 
post system, adding to the expense of rural post routes and 
leading to the greater deficiency in postal revenues, as well 
as the destruction of the trade of those who are an essential 
to the prosperity of every community and as well causing 
inconvenience and loss to all classes of the non-consuming 
public, be it 

Resolved, That this association of retail lumber dealers 
emphatically disapproves and condemns the Inauguration of 
a post parcel system as opposite to the general welfare, 
belleving that whatever advantages may be claimed for it are 
vastly outweighed by the disastrous effects which would 
result from its workings in the elimination of local retailers 
from communities in which they form an essential factor 

9 and contribute as a necessity to the comfort of the people. 

Resolved, That we urge upon all members of this associa- 
tion the duty of at once communicating with their local 
representatives in the two houses of Congress in protest 
against the inauguration of a system which we believe can 
result only in disaster to the retail trade of the nation. 

Resolved, That the secretary be and is hereby instructed 
to forward a copy of these resolutions to each member of 
the United States Senate and House of Representatives, 
under seal of this association. 

Our Thanks. 

Resolved, That the especial thanks of this association be 
and are hereby tendered to Elmer H. Adams, esq., for the 
valuable service he has rendered to the association for 
several years, not only at our annual meetings but in counsel 
and advice to our secretary and to individual members as 
occasion presented, and we hereby affirm our highest appre- 
ciation of his abilities as a counselor and his courtesies as a 
gentleman. 

Resolved, That the thanks of this association be and are 
hereby extended to the proprietors and management of the 
Lexington hotel for the many facilities and courtesies ex- 
tended to this association. 

Resolved, That to each and all of the gentlemen who have 
so ably presented papers upon the different subjects our 
hearty thanks are unqualifiedly extended. 


On Forest Extension. 


Resolved, That this association approves and endorses the 
provisions of House Bill 10100, now pending in Congress, 
and urges its adoption as in the best interests of the move- 
ment for the protection and perpetuation of the forests of 
the nation, and that our secretary be and is hereby in- 
structed to forward a copy of this action to our representa- 
tives and senators at Washington with request that they 
forward the passage of the same by their vote and influence. 
Said bill reading as follows: 

“Be it enacted by the Senate and House of Representatives 
of the United States of America in Congress assembled, 

“That there shall be, and hereby is, annually appropriated 
out of any money in the treasury not otherwise appropriated 
arising from the sale of public lands, to be paid as herein- 
after provided, to each state and territory for instruction 
in forestry, in the colleges of agriculture and mechanic arts 
now established, in accordance with an act of Congress, 
approved July 2, 1862, the sum of $1,500 for the year end- 
ing June 13, 1906, and annually thereafter, to be used 
exclusively for instructions in forestry; and the sum of 
$2,000 for the year ending June 13, 1906, and annually 
thereafter, to be used exclusively for experiments in 
forestry.” 

On Constitution. 

Resolved, That the action of the board of directors on May 
17 in amending the constitution and bylaws in accordance 
with Article IX conferring such powers of amendment, and 


in the repeal of Article VI and amendment of Article IV as 
now reported to this convention, be and is hereby ratified 
und approved to stand as the action of this annual meeting, 


ibe same being as follows: : 


Resolved, That the second paragraph in Article IV 
of the articles of association (relating to honorary 
membership) be stricken out; and 

WHEREAS, We have abandoned and no longer recog- 
nize or practice the provisions of Article VI of the 
articles of association, and have discontinued and no 
longer receive or recognize honorary membership, or 
others than regular members; and 

WHEREAS, In the opinion of the board of directors it 
is necessary to amend the articles of association to 
conform to present conditions; therefore, be it 

Resolved, That the articles of association be and are 
hereby amended by repealing and striking out Section 
VI, and the whole thereof. 

Resolved, That Section one (1) of Article IV be 
further amended by striking out the words “consid- 
ered a retail dealer and be” so that Section. (1) as 
amended shall read: 

, “Any person, firm or corporation within the terri- 
tory of this association, regularly engaged in the retail 
1, lumber trade, carrying an assorted stock of lumber, 
sash, doors and other building material, reasonably 


. commensurate with the demands of his community, 
:. shall be eligible to membership in this association.” 
. On motion the resolution was adopted and the action 
L of the board of directors was ratified, the constitution 
to stand as recommended. 





Reciprocal Demurrage. 
The presentation of a resolution on reciprocal de- 
murrage precipitated some discussion. W. E, Terry, of 






Galesburg, opposed the resolution as offered, saying 
that he believed that the railroads were being jumped 
on too hard and that he did not believe in jumping 
on anyone when he is down. Frank Mosher, of De- 
Kalb, supported the resolution, he said, for that very 
reason; the railroads had been persistently jumping on 
the lumbermen when they were down. Mr. Terry 
moved to lay the resolution on the table, but the 
motion was lost and the resolution enthusiastically 
adopted. 

The following resolution on the lien law was also 
adopted: 

Resolved, That the operation of the mechanics’ lien law 
having stood the test of our years and having proved 
eminently satisfactory, we deprecate any attempt at amend- 
ment at this time and instruct our officers to cppose to the 
best of their ability any change which may be suggested 
should the same arise during the present session of the 
legislature. 

A resolution on mutual insurance was offered, its 
text being as follows: 

Your committee beg to recommend approval of the efforts 
of the former committee in the inauguration of a mutual 
insurance company in connection with the coal dealers’ 
association and urge upon our members the advisability of 
forwarding the project by at once placing a portion of 
their insurance with the new organization in order that 
= organization may be perfected at the earliest possible 

On motion this resolution was laid on the table. 

On motion, W. E. Terry, of Galesburg, was added 
to the committee in place of H. L. Tibbitts, resigned, 
and the committee instructed to canvas the member- 
ship with a view to the formation of an exclusively 
lumber dealers’ mutual insurance company, to report 
at the next annual meeting. 

The committee appointed for that purpose reported 
the following nominations: 

President, T. V. Jones, Decatur. 

Vice president, W. F. Stevens, La Salle. 

Directors three years, E. 8S. Cheaney, Petersburg; 
E. M. Stotlar, Marion. 

The report was adopted and the secretary was in- 
structed to cast the unanimous vote of the convention 
for these nominees. W. H. Hunter, of La Salle, re- 
tiring president, and T. J. Bermingham, of Galena, 
former president, were appointed a committee to 
escort the newly elected officers to the platform. Each 
of them was presented and made a speech of thanks 
and gratification for the honor conferred. 

W. O. Houghton, of Galva, expressed the dissatis- 
faction felt by many because the exhibits in connec- 
tion with the convention act as a counter attraction 
and hurt the attendance if in close proximity to the 
place of meeting. The matter was referred to the 
board of directors. 

T. J. Bermingham, of Galena, called the attention 
of the convention to an invitation from the ecivie au- 
thorities of Peoria asking that the convention of 1908 
be held in that city. After some debate the follow- 
ing resolution was adopted: 

Resolved, That, recognizing and appreciating the courtesy 
of the civic authorities of Peoria, we yet voice what we 
believe to be the general sentiment of our members, that 
Chicago is the most available location for our annual 
sessions. 

On motion Chicago then was named as the city in 
which the next convention should be held, and the 
association adjourned. 


Directors’ Meeting. 

A meeting of the directors of the Illinois Lumber 
Dealers’ Association was held Friday afternoon. It 
was decided to continue the present relations with 
the Lumber Secretaries’ Information Company. 

Secretary and Treasurer G. W. Hotchkiss, of Chi- 
cago, and Director E. 8S. Cheney, of Petersburg, were 
appointed delegates to attend the annual meeting of 
the Wisconsin Retail Lumber Dealers’ Association, at 
Milwaukee, February 19, 20 and 21. An invitation 
from the National Wholesale Lumber Dealers’ Asso- 
ciation that the Illinois association be represented 
at its annual meeting in Washington in March was 
accepted with thanks, and W. H. Hunter, of La Salle, 
and C. A. Glore, of Centralia, with G. W. Hotchkiss, 
of Chicago, as alternate, were appointed delegates. 

George W. Hotchkiss was unanimously reélected 
secretary of the association. 


The Attendance. 


A 

G. A. Allen, Hunter, Allen & Co., Chapin. 
H. R. Adams, Ingleside. 
W. J. Anderson, Alexander Lumber Co., Kankakee. 
L. H. Allen, Hunter, Allen & Co., Lacon. 
A. C. Allen, Hunter, Allen & Co., Marseilles. 
J. H. Armstrong. Marseilles. 
Mark Anthony, Streator. 

A. Adams, Scales Mound. 


F. H. Allen, Hunter. Allen & Co., Winchester. 
Ira D. Adams, W. D. Alexander & Co., Lexington. 
Ira D. Adams, Lexington. 


W. P. Barker, jr., W. P. Barker & Son, Batavia. 
George M. Bryant, DePue. 

A.. E. Burnside, Charles Harbaugh, Fox Lake. 

T. J. Bermingham, William Hoskins & Co., Galena. 
W. H. Baethke, Newton & Baethke, Glen Ellyn. 

F. D. Barker, J. C. Simpson Lumber Co., Galesburg. 
J. D. Barker, Alexander Co., Galesburg. 

H. T. Bruning, H. G. Bruning Lumber Co., [avana. 
L. M. Bayne, Ottawa. 

A. B. Bradish, Ottawa. 

H. A. Bernadin, W. Brooklyn. 

J. T. Baker, F. Baker & Son, Williamsville. 

Cc. E. Bigelow, Bigelow Lumber Co., Westfield. 

R. W. Boston, Jeter & Boston, Yorkville. 

W. J. Bermingl.am, Montgomery & Co., Kenosha, Wis. 
F. C. Baker, F. Baker & Son, Pawnee. 

H. C. Buchterkerchen, Staunton. 

Harry Buchterkerchen, Staunton. 

I. N. Bach, Fairburg. 


G. M. 
4. We 


H. H. Burnside, Northwestern Lumbermen’s Association, Oska 
loosa, Iowa. 
John Buss, Freeport. 
W. H. Bayne, Fred A. Smith Lbr. Co., Paxton. 
L. B. Buckley, Chicago Heights Lbr. Co., Chicago Heights. 
J. G. Byers, Alexander Lbr. Co., Chicago. 
G. Barclay, DeKalb, I11. 
I. N. R. Beatty, I. N. R. Beatty Co., Morris. 
Cc 
Leo W. Charlton, James Charlton & Son, Apple River. 
J. T. Crawford, Crawford Lumber Co., Gillespie. 
John Christy, Jerseyville. 
A. L. Crotzer, Crotzer-Green Lumber Co., Lena. 
C. E. Cope, F. H. Pierce Coal & Lumber Co., LeRoy. 
F. E. Covalt, Wilbur Lumber Co., Nunda. 
0. J. Conner, Ohio. 
E. 8S. Cheaney, Petersburg. 
F. W. Craft, M. J. Braiden, Rochelle. 
Louis Conn, 8. W. & J. W. Conn, Shelbyville. 
J. B. Castle, Castle & Mosher, Sandwich. 
yV. I. Clark, North Side Lumber Co., Sheridan. 
Robert Carlin, Taylorville. 
W. G. Cochran, Marion 
J. T. Crawford, Gillespie. 
P. P. Coe, O. H. Paddock Lumber Co., Pana. 
B. L. Christy, Christy & Co., Viola. 
E. L. Conklin, Conklin-Rewling Co., Pekin. 
Fred Crandall, East Alton. 
E. W. Case, Danville Lbr. Co., Danville, Il. 
J. E. Concklin, Hall & Eckert, Woodstock. 
Charles D. Camp, H. B. Schneff, Chadwick 
E. C. Crawford, Crawford & Son, Hillsboro. 
Thomas Collins, Baird & Collins, Peotone. 
D 
A. L. Dague, N. E. Holden, Danville. 
E. F. Davis, Oregon. 
F. H. Davis, Oregon. 
A. L. Davis & Son, Princeton. 
J. A. DuPlain, Smith-DuPlain Lumber Co., Rockford. 
H. L. Dorsig, Caho Lumber Co., Beuld. 
Arthur’ B. Duvon, Rock Island. 
J. B. Douglas, Berlin. 
E 
H. Engelbach, Arenzville Lumber Co., Arenzville. 
J. H. Elliott, Trent Bros., Danville 
J. W. Elden, Elburn Coal & Lumber Co., Elburn. 
Eakle Bros., rreston 
George F. Eckert, Hall & Eckert, Woodstock 
Herb. Eadinbott, H. B. Wright & Son, Mt. Carmel 
A. W. Eisenmayer, Granite City Lime & Cement Co., Granite 
City, Tll.. 
I, N. Evans, Milledgeville. 
G. H. Franzen, Elmburst. 
W. E. Fry, Freeport. 
W. D. Finn, Potter & Finn, LaFox. 
E. B. Fisk, G. N. Safford & Co., Rockford 
H. C. Finley, Dlinois Lbr., Grain & Coal Co Hoopeston. 
G 
C. A. Glore, Centralia. 
W. 8. Goodell, G. H. Goodell & Son, Chandlerville. 
W. J. Geiger, Baileyville 
J. B. Good, Decatur Lumber & Manufacturing Co., Decatur 
©. &. ss, J. W. Goss Co., Geneseo. , 
W. E. Graves, Seneca, 
C. W. Guilds, W. K. Guilds’ Sons, Wheaton. 
W. L. Gale, C. Frank Taylor, Warren. 
A B. Good, Decatur Lumber Co., Decatur 
. A. Gorsuch, Southwestern Lumbermen's ssociatio cansas 
City, Mo. rmen A ation, Kansas 
W. A. Grandy, Mason City. 
H. B. Gaines, Bristol, Wis. 
John Gillies, Northern Wisconsin Lbr. & Mfg. Co., Hayward. 
H 
F. L. Hill, Danville. 
B. F. Huff, Cerro Gordo. 
George R. Herbert, Cub: 
r. B. Hussey, Hussey Lumber Compton. 
T. J. Hitchcock, Arlington Heights 
C. R. Huston, Blandinsvill 
I. G. Hartt, Illinois Lumber & Construction Co Downers Grove 
G. B. Hart, P. A. Lord Lumber Co., Downers Grove 5 
F. W. Hammerschmidt, Elmburst 
W. B. Huenkemeier. Thompson & Huenkemeter Freeport, 
3. P. Hill, B. P. Hill Grain Co., Freeport 
J. H. Holmes. J. H. Holmes & Cx Gardner 
J. E. Hinchliffe, Galesburg 
Charles Harbaugh, Lake Villa. 
William Hammerschmidt, Lombard Brick & Tile Co., Lombard. 
W. H. Hunter, La Salle 
C. H. Hunter, Hunter. Stevens & Co., La Salle 
Charles Hanan, McComb 
J. E. Hollister, Pecatcnica. 
Charles W. Hall, Sandoval. 
A. H. Holcomb, Holcomb Bros., Sycamore 
S. A. Holcomb, Holcomb Bros., Sycamort 
Charles W. Hall, Sandoval. 
V. L. Hedman, Hedman & Anderson, Genese 
W. O. Houghton, FE. , foughton & Co., Galva 
H. Hunter, H. & E. F. Hunter, Henry 
W. G. Hollis, Northwestern Lumbermen's Association, Minne ap 
olis, Minn. 
Frank Harris, San Francisco, Cal. 
0. B. Hooten, Danville. 
W. 8S. Harwood, W. 8S. Harwood & Bro., Bloomington, I. 
C, Hacker. C. Hacker & Co., Joliet. 
H. H. Halliday, Cairo. 
E. S. Hannah, Hannah & Todd, Aurora 
R. C. Higgins, G. A. Schanck, Libertyville 
E. W. Houghton, jr.. Houghton Lbr. (« Galva. 
Cc. F. Howell, Howell & Piper, Milledgeville 
E. F. Hunter, H. & E. F. Hunter, Chillicothe 
F. L. Hill, Danville 
I. M. Harris, Harris & Backus, Harvard Lake. 
A. H. Hill, A. H. Hill Lbr. Co., Wenona 
M. H. Hussey, Hussey Lbr. Co., Waukegan. 
J 
Reynold Johnson, Bishop Hill 
T. V. Jones, Decatur Lumber & Manufacturing Co., Decatur. 
F. A. Johnston, Johnston Lumber Co., Kewanee. 
C. E. Jeter, Jeter & Boston, Plano 
L. J. Jeter, Jeter & Boston, Yorkville 
R. L. Jones, Fred A. Smith Lumber Co.. Watseka 
W. M. Johns, Southwestern Lumbermen'’s Association, Seda- 
lia, Mo. 
A. L. Jones, Barry. 
F. C. Jamke, F. C. Jamke Co., Marengo 
F. A, Johnston, Kewanee. 
Robert F. Bennett, W. G. Cochran & Co., Marlon 
K 
Fred R. Kent, FE. Kent & Co., Clinton 
R. L. Kent, Clinton. 
A. R. Keeler, E. W. Houghton Lumber Co., Altona. 
Cc. H. Ketridge, Fuller & Ketridge, Evanston. 


» Beckman, B. C. 





Baker, Springfield. 
Bryce, Edinburg. 
’. Bryce, Pana. 
. Bruett, Wilbur Lumber Co., Milwaukee, Wis. 
. Berry, Jones & Berry, Amboy. 
. Boyer, F. C. Jamke Co., Marengo. 


seckman & Co., Zearing. 











John Krause, Kankakee. 


Charle 


Fred Kellogg, 0. H. Paddock Lumber Co.. 


H. W 
A. B. 


F. D. 
J. B. 


s Knitzger, VDeoria. 
Assumption. 
Meradosa. 


Franklin Park. 


. Kunnitt, Hunter, 
Kirchoff, H. H. 


Allen & Co., 
& A. B. Kirchoff, 


L 
Sterling. 


Lawrence, Geneva. 
Lewis, Simpson & Co., 








a. 
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A. F. Lanhan, Lakewood. 

William Lam, 8S. E. Lam, Chebanse. 

Fred Lowe, Lowe Lumber Co., Gerard. 

v. ae Laymon, Cuba. 

W. G. Lesch, Henry Lesch & Co., Washburn, 
J. B. Lewis, J. C. Simpson & Co., Galesburg. 


M 


D. N. Magner, Dorman-Magner Co., Arthur. 

H. E. Miller, J. E. Hollister, Davis. 

F. L. MeGavic, MeGavic Lumber Co., Decatur. 

F. Mosher, Castle & Mosher, DeKalb. 

Cc. V. MeClure, McClure & Struckman, Elgin. 

Frank W. Miller, J. E. Hollister, Freeport. 

J. H. McCune, Ipava. 

P. G. Mahan, P. G. Mahan, Palmyra. 

J. ’, Mackemer, J. W. Mackemer & Co., Peoria. 

J. T. MeGrath, McGrath & Attley, Polo. 

t. G. Mackemer, J. W. Mackemer & Co., Peoria. 

t. I. Meyers, Sheldon. 

hk. F. Mathis, North Side Lumber Co., Sycamore. 

P. W. Maguire, Maguire & Co., Rockford. 

ae M. McFarland. Pogue Bros. Lumber Co., Waterman. 
W. MeCale, Lehigh Valley Coal Cec., Chicago. 








7 C. MeKibben, Putnam Lumber Coal & Mining Co., Hoopeston. 


Cc. L. Minier, Minier Bros., Nebo. 

S. H. Montgomery, Montgomery & Co., Kenosha. 
kh. G. Mackenner, Mackenner Co., Peoria. 

E. M. Mackenner, Hanna City. 

oO, J. Miller, C. J. Miller & Co., Rockbridge. 

S. A. Mitchell, Greenfield. 

. FE. Marvin, Marble Head Lumber Co., Chicago. 
E. J. Metealf, Normal. 

R. IF. Meyers, Sheldon, Ill. 

O. Meyers, S. Dake Lbr. Co., Illiopolis. 

J. L. MeDavid, J..L. MeDavid & Co., Hillsboro, 
George W. Miller, Byron. 











IL. R. Newton, Newton & Baethke, Glen Ellyn. 
c. L. Nye, J. C. Simpton & Co., Bushnell. 


oO 
Harry E. Otey, Robinson. 
J. F: O'Donnell, C. H. Paddock, Nokomis. 
Harry Osborne, E. R. Darlington & Co., Taylorville. 


Pp 

R. T. Paddock, 0. H. Paddock Lumber Co., Nokomis. 
N. H. Parsons, Parsons Lumber Co., Rockford. 
J. H. Prutzman, Shannon Lumber & Fuel Co., Shannon. 
H. C. Park, Frisco Lumber Co., Villa Grove. 
E. W. Peters, Jefferson County Lumber Co., Mt. Vernon. 
_ T. Paddock, Nokomis. 

L. Putzman, Shannon. 
é. Peterson, Peterson Lbr. Co., East Lynne. 
P. T. Peterson, Peterson Lbr. Co., East Lynne. 
Cc. W. Pettigrew, H. E. Curtis & Co., Tiskilwa. 
Cc. A. Pierce, F. H. Coal & Lumber Co., LeRoy. 


R 


J. M. Rothwell, jr., Mt. Pulaski. 

Charles Rieger, Oswego. 

A. W. Reitsch, Reitsech Bros., Rockford. 
George A. Roberts, Sheibyville. 

T. T. Rolph, Streator Lumber Co., Streator. 
Cc. D. Rourke, Hunter, Rourke & Co., Urbana. 
A. C. Rohe, Rohe & Co., Blue Island. 
George J. Rotham, Peoria. 

W. F. Rice, C. D. Benedict & Co., Peoria. 


Ss 


G. E. Scott, G. E. Seott & Co., Chebanse. 
H. B. Senneff, Hollister Lumber Co., Chadwick. 
W. M. Simmons, Berwick. 
L. C. Schermerhorn, DeKalb. 
John Stolze, Edwardsville. 
Wes oe Sanford, Sanford & Zartman, Preupert. 
E. C. Streeter, Streeter-Kallgren Lumber Co., Grant Park. 
We Me Simpson, W. M. Simpson Lumber Co., Galesburg 
E, M. Stotlar, Stotlar-Herrin Lumber Co., Herrin. 
G. H. Smith, O. H. Paddock Lumber Co., Henton. 
J. W. Smith, Hebron Lumber Co., Hebron. 
W. F. Stevens, Hunter, Stevens & Co., La Salle. 
Cc. L. Schwartz, M. Schwartz & Co., Naperville. 
M. Schwartz, M. Schwartz & Co., Naperville. 
F. N. Smith, Pontiac. 
Lee Skiles, Virginia. 
N. Hand, Stimson & Hand, Chicago. 
J. Frank Smith, Voorhees Lumber Co., Flora, Ind. 
W. W. Sawyer, Rock Wall Plaster Co., Rockford, 
William Sanders, Sanders Bros. Manufacturing Co., Ottawa. 
G. H. Smith, 0. H. Paddock Lumber Co., Henton. 
W. G. Staley, Modesto. 
IF. K. Stevens, Hunter, Stevens & Co., Oglesby. 
Fred Stolz, Alexander Lumber Co., Chicago. 
G. M. Shermel, Fremont. 
Charles Schuck, Schuck & Son, Springfield. 
E. Schumacher, Hunter, Allen & Co., Varna. 
E. R. Spencer, Magnolia. 
T. W. Sessions, Alexander Lumber Co., Carton. 
Aug. P. Sehmidt, J. C. Simpson & Co., Mendota, Il. 
Fred Shaw, H. B. Wright & Son, Mt. Carmel. 
F. C. Smith, F. C. Smith, Harvard, Ill. 
I 
F. L. Torrance, Abington. 
Elmer E. Todd, White & Todd, Aurora. 
G. H. Todd, White & Todd, Aurora. 
A. G. Trent, Trent Bros., Danville. 
Henry Tripp, Tripp Bros., Greenview. 
H. H. Troup, H. H. Troup & Co., Kankakee. 
H. W. Trask, Porter & Trask, Kewanee. 
J. O. Tomlinson, Morrisonville. 
Cc. P. Tomlinson, G. H. Paddon Lumber Co., Winslow. 
H. D. Traeger, H. D. Traeger, Joliet. 
E. W. Taylor, Rock Falls. 
E. 8S. Todd, Hanna & Todd, Aurora. 
Vv 
George Van Voorst, Union Hill. 


Charles Voorhees, Voorhees Lumber Co., Flora, Ind. 
J. D. Vincent, Hamilton & Vincent, Ottawa. 


PD. F. Velde, C. L. Velde & Co., Pekin. 
F. P. Van Hook, Bloomington. 
R. E. Vaughan, Staples Hildebrand, South Bend, Ind. 


WwW 
John B. Weeks. Alexander Lumber Co., Champaign. 
H. L. Winter, H. L. Winter Manufacturing Co., Alton. 
H. F. Wilke, Wilke & Wiecher, Beacher. 
F. B. Whittun, Herscher, 
I. W. Wingert, Wingert & Clevidence, Mt. Morris. 
C. E. Wetmore, Oneida. 
E. F. Wagenknecht. Peru. 
A. G. Warrick, Sheldon, 
H. L. Wood, Sheffield. 
J. E, Wilson, Utica. 
E. Weaver, C. H. Paddock, Coffeen. 
Elmer Regt Hunter, Allen & Co., Bluffs. 
A. L. White, Fairmount. 
Vv. H. Wentz, Stockton Lumber Co., Stockton, 
J. M. Wright, Danville Lbr. Co. 
Frank Welch, Hinderliter & Welch, Smithfield. 
H. B. Wright, H. B. Wright & Son, Mt. Carmel. 
A. J. Wood, Milledgeville. 
H. W. Wilbur, Wilbur Lbr. Co., Dixon. 
G. A. Wyatt, Kewanee. 
z 
Robert Zempel, Lewiston. 
D. D. Zimmerman, Manito Lumber Co., Manito. 
E. Zeigler, Warren. 


HPs 


Wholesalers. 
A 

J. D. Attley, J. M. Attley & Co., Chicago. 
G. L. Armstrong, Darlington Lbr. Co., Taylorville. 

G. Atkinson, William Buchanan, St. Louis, Mo. 
A. E. Ahrens, True & True, Decatur. 
J. B. Allen, W. T. Ferguson Lbr. Co., St. Louis, Mo. 
Henry A. Ahrens, True & True Co., Chicago. 
P. F. Ahrens, True & True, Chicago. 


P. J. Attley, J. M. Attley & Co., Chicago. 
J. C. Ahrens, True & True Co., Chicago. 


B 
M. S. Brown, Carr & Adams Co., Chicago. 
E. H. Burgess, Francis Beidler & Co., Chicago. 
Cc. E. Borgeson, Industrial Lbr. Co., Chicago. 
W. S. Barry, Natalberry Lbr. Co., Galesburg. 
H. E. Bachtenkircher, Dolese & Shepard, Chicago. 
Cc. P. Bower, 184 La Salle gy Chicago. 
Cc. D. Benedict, C. D. Benedict & Co., Chicago. 
Lee 8S. Broox, West Side Coal & Lbr. Co., Bloomington. 
S$. H. Beard, U. S. Gypsum Co., Detroit, Mich 
G. Barnard, Huttig Sash & Door Co., St. Louis, Mo. 
Po Breeding, Alf Bennett Lbr. Co., Chicago. 
if S. Bassett, E. L. Roberts & Co., Chicago. 
8S. E. Bavwick, Long-Bell Lbr. Co., Chica _ 
J. Blake, Robertsen Lbr. Co., Indianapol Ss. 
a. ie Bingham, v. &. G ypsum Co., Chicago. 
Cc. 8. Bell, Greer-W dhtenon Lbr. Co., Indianapolis, Ind. 


Charles T. Betchell, Cypress Selling Co., New Orleans, La. 


W. P. Barker, H. P. Barker & Son, Batavia. 
Cc. i. Barr, Greer-Wilkinson Lbr. Co., Cairo. 
c. S. Bell, Greer-Wilkinson Lbr. Co., Indianapolis, Ind. 
7. Ee Bennett, Cypress Selling Co., New Orleans. 
ag ag Bent, Edward Hines Lbr. Co., Chicago. 
B. Bleim, E. B. Bleim & Co., Chicag 0. 
ry e. Bensen, Lumbermen’s Mutual ine. Co., Chicago. 
G. W. Bright, Kirby Lbr. Co., Houston, Tex. 
A. H. Berridge, Curtis Bros. Co., Rockford. 
I. Blaisdell, Flanner-Steger Land & Lbr. Co., Chicago. 
Carroll L. Beck, Foster-Munger Co., Chicago. 
G. B. Bauder, Chicago. 
A. C. Brefeld, St. Louis, Mo. 
G. Buffeld, St. Louis, Mo. 
J. G. Bellamy, Sandoval. 
R. F. Brazley, Arcola 
A. W. Bryant, White Lake Lbr. Co., Chicago. 


Cc 


ae —, Collins Bros. Lbr. Co., Madison, Wis. 
S. W. Collins, American Lbr. Co., Chicago. 


A. B. Carson, Flambeau Lbr. Co., Lac du Flambeau, Wis. 


Rs 


H. S. Cheney, Eastern Granite Roofing Co., Chicago. 
James C. Cowen, Schultz Bros., Chicago. — 
E. D. Carey, Carey & Halliday Lbr. re Cairo. 


Clifton & Crull, Ferguson-McDaris Lbr. Co., Davenport, Ia. 


T. J. Carney, Manhattan Lbr. Co., South Chicago. 
W. D. Collins, U. S. Gypsum Co., Chicago 


k. A. Cunningham, Vertm. Roofing & Senoty Co., Chicago. 


ra J. Cross, C. L. Cross, Chicago. 
L. Cross, C. L. Cross, Chicago. 
Ps B. Cook, U. S. Gypsum Co., Chicago. 


WwW. e. Colburn, Cream City 8. & Floor Co., Milwaukee, Wis. 


D. J. Collins, J. S. Stearns Lbr. Co., Odanah, Wis. 

sruce Chenourth, U. 8. Gypsum Co., Chicago. 

F. W. Calton, Atlas Portland Cement Co., Chicago. 

= z Crow, Mearns-Slaton Lbr. Co., Chicago. 
Cummings, W. I. McKee Lbr. Co., Quincy. 


Williams E. Cannon, John Wheeler Construction Co., Geneva. 
Sa Chambers, Northwestern Lbr. Co., Eau Claire, Wis. 


B. I Cook, William Buchanan, St. Louis, Mo. 
J. i Campbell, Francis Beidler & Co., Chicago. 
R. C. Clark, Gilkey & Anson. Merrill, Wis. 
R. Cortis, Southern Pine Lbr. Co., Rock Island. 
H. H. Collins, Tacoma Mill Co., Tacoma, Wash. 
H. E. Cook, William Buchanan, Texarkana, Ark. 
Cc. S. Corse, Colonial Lbr. & Timber Co., St. Louis, Mo. 
N. J. Clears, Morgan Sash & Door Co., Chicago. 
Cc. M. Cross, W. G. Wheeler, Rockford, Ill. 
J. M. Coleman, Industrial Lbr. Co., Chicago. 
C. E. Conklin, Paxton & Lightbody, Chicago. 
Cc. W. Culven, Lewis Lbr. Co., Chicago. 
L. E. Crandall, Galesburg. 
Curtis Curl, Mansfield. 
D 
Cc. J. Dewe, J. W. McClellan & Co., Davenport, Iowa. 
R. J. Deneen, H. W. Johns-Marvill Co., Chicago. 
Henry D. Daukert, Morgan Sash & Door Co., Chicago. 
John Donahue, H. W. Johns-Manville & Co., Chicago. 
2 = Daniels, D. J. Daniels, Springfield, I1l. 

Dubbs, —— Harbor Co., Indiana Harbor, Ind. 
ra Yh. Daley, E. Roberts & Co., Chicago. 
Grant Dewey, eee & Shepard Co., Chicago. 
L. H. Dodd, True & True, Chicago. 

Lew Du Plane, Smith-Du Plane & Crumb Co 
A. E. Davis, Western Brick Co., Danville. 

Cc. E. Duperier, Cypress Selling Co., Chicago. 
R. B. Dickinson, Marquette Cement Co., Chicago. 
Edward Deschamps, Yawkey-Bissell Lbr. Co., Chicago. 


James R. Dugan, Acme Cement Plaster Co., St. Louis, Mo. 


E. H. Dalbey, Kaupp Lbr. Co., Shubuta, Miss. 
Henry A. DuKei, East St. Louis. 


E 
R. K. Eaton, William Buchanan, Peoria. 
J. P. Enright, Dolese & Shepard Co., Chicago. 
Ed E. Elliott, Southern Lbr. Co., Warren, Ark. 
W. H. Eccles, Marquette Portland Cement Co., Chicago. 
H. E. Eberhart, Eberhart Lbr. Co., Manhattan. 


G. Engelke, St. Louis Sash & Door Works, St. Louis, Mo. 


H. I. Bhrhardt, Quincy. 
J. G. Eggenberger, Savanna. 


F 

E. Fitzpatrick, Western Roofing Co., Chicago. 

A. Fabritz, U. S. Gypsum Co., Chicago. 

E. Foster, Foster Lbr. & Coal Co., Valparaiso, Ind. 
G. Faerber, Curtis Bros. & Co., Clinton, Iowa. 

J. Flack, Redwood Mfg. Co., Kansas City. Mo. 
A. D. Farr, R. I. Sash & Door W orks, Rock Island. 


ecnanee 


G ‘ 
B. M. Gibbs, Little Falls, Minn. 
L. E. a True & True, Chicago. 
ge D. Griffith, Krum, Griffith & Co., Chicago. 
L. Griffiths, H. F. Watson & Co., Chicago. 
& E. Grace, Alf Bennett Lbr. Co., weenee City, Mo. 
John A. Gauger, John A. Gauger Co., Chicago. 
J. H. Geister, C. H. Geister & Son, Elsworth. 
I’. R. Gibson, F. R. Gibson, Aurora. 
J. E. Gerick, McGillis & Gibbs Co., a. Wis. 
L. H. Griswold, L. H. Griswold Lbr. 
A. J. Geisbush, Lockwood & Strickiand ‘Co. Chicago. 
_ B. Gorin, Central Coal & Coke Co., Kansas City, Mo. 
R. Grimsby, Cypress Selling Co., Decatur. 
X. Gregertsen, Cypress Selling Co., Milwaukee, Wis. 
G. Gobel, United States Gypsum Co., Chicago. 
v. A. Griffith, Morgan Sash & Door Co., Chicago. 
Joseph Gilman, Peoria. 


C. M. Hauger, Frost-Trigg Lbr. Co., St. Louis, Mo. 
R. = Hooton, American Lbr. Co., Danville. 

J. Halpin, C. H. Worcester Co., Chicago. 

P. NM. Hucks, St. Genevieve Lbr. Co., St. Louis, Mo. 
F. W. Hazelton, Effingham, Ill. 

E. W. Hougaton. Houghton Lbr. Co., Chicago. 

H. L. Hart, White River Lbr. Co., Mason, Wis. 

B.. 2. Hicks, H. IF’. Watsen & Co., Chicago. 

_ R. Hagel, Brooks & Ross, Schofield, Wis. 

J. A. Hannapel, Morgan Sash & Door Co., Chicago. 
Thomas Hanford, W. 
H. H. Hopkins, jr.. H. H. Hopkins Co., Chicago. 
D. H. Howe, Marble Head Lime Co., Chicago 


H. K. Hubbard, Colonial Lbr. & Timber Co., St. Louis, Mo. 


L. P. Hurter, E. L. Roberts & Co., Chicago. 
oo Hunner, Aurora. 


> 
Cc. W. Hill, Magon-Donaldson Lbr. Co., Rhinelander. Wis. 


George Hruskee, St. Genevieve Lbr. Co., St. Louis, Mo. 


.» Rockford. 


. A. Fredrickson, Yawkey-Bissell Lbr Co., Madison, Wis. 


, Indianapolis, Ind. 


Ferguson Lbr. Co., St. Louis, Mo. 


George M. Henderson, Marquette Cement Mfg Co., Chicago. 
Joseph A. Holzbauer, Scroth & Ahrens, Chicago. 

C. H. Hale, Foster-Munger Co., Chicago. 

W. H. Hanss, East St. Louis. 

Albert Hucke, East St. Louis. 

Edwin F. Hortz, Sheffield. 

A. R. Hand, Canton. 

E. F. Hortz, Sheffield. 


F. J. Igon, Herman H. Hettler Lbr. Co., Chicago. 
Hammond Irwin, Walnut. 


W. H. Johnson, Carr & Adams Co., Peoria. 
IF. L. Johnson, jr., Chicago. 
Edwin D. Johnson, Edwin D. Johnson, Chicago. 
Cc. L. Johnson, Castilia, Ohio. 
Evan R. James, Grand Rapids Plaster Co., Evanston. 
hk. O. Jackson, Kirby Lbr. Co., Houston, Tex. 
E. L. Junod, Long-Bell Lbr. Co., St. Louis, Mo. 
John M. James, Grand Rapids Plaster Co., Evanston. 
R. J. Johnston, Independence Gypsum Co., Kansas City, Mo. 
S. P. Jinkins, Greer-Wilkinson Lbr. Co., Indianapolis. 
W. B. Jones, Lockwood & Strickland Co., Chicago. 
F. B. Jordan, East St. Louis. 
IF. D. Johnson, Galva. 
G. B. Jones, Lockwood & Strickland, Chicago. 
K 
W. A. Kyle, Peoria. 
H. J. Kauffeld, jr., St. Louis S. & D. Wks., St. Louis, Mo. 
R. Kleinpell, Morgan Sash & Door Co., Chicago. 
A. L. Kanagy, Western Cement Co., Louisville, Ky. 
G. F. Kerns Lbr. Co., Freeport, Ill. 
M. r. Klein, Paxton Lbr. Co., Hammond, Ind. 
E. I’. Keiss, Lothman Cypress Co., St. Louis, Mo. 
A. G. Krogness, Chicago. 
a ig Kittredge, Sancis & Cole Bros., Waukegan. 
Kellenberger, Radford Sash & Door Co., Chicago. 
Sohn A. Kleugg, East St. Louis. 
I’. M. Koch, St. Louis, Mo. 


L. 

-. Laner, American Clay Products Co., Chicago. 

: Lyall, W. C. Lyall, Clinton, Iowa. 
e O. Lewis, W. E. Terry Lbr. Co., Galesburg. 
J. T. Ling, J. C. Woodley Co., Chicago. 
G. E. Lavelle, U. 8. Gypsum Co., Chicago. 
H. J. Larkin, R. I. Sand & Gravel Co., Rock Island, II]. 
N. J. Ludington, E. B. Blinn & Co., Chicago. 
W. P. Lilebridge, St. Charles Lbr. Co., St. Charles. 
James H. Lang, Kirby Lbr. Co., Indianapolis, Ind. 
E. B. Leaming, Anson-Hixon Sash & Door Co., Merrill, Wis. 
Cc. E. Lamb, Farley & Loetscher Mfg. Co., Aurora. 
J. L. Lam, J. L. Lam & Co., Chicago. 


M 

M. E. Magruder, C. A. Smith Lbr. Co., Peoria. 
Henry H. Munson, W. J. Huff & Co., Decatur. 
Cc. S$. Mindson, Chicago. 
W. R. Mackenzie, Madison, Wis. 
W. A. McMahon, Chicago. 
Frank Metzger, Yellow Poplar Lbr. Co., Coal Grove, Ohio. 
R. W. Merrill, lowa Hard Plaster Co., Fort Dodge, Iowa. 
W. H. McCarthy, Vigo Clay Co., Chicago. 
F. A. Moreland, J. A. & W. Vird & Co., Chicago. 
D. K. McPherson, H. C. Purmort, Chicago. 
F. C. McCrayel, Robinson Lbr. Co., Indianapolis, Ind. 
W. I. McKee, W. I. McKee Lbr. Co., Quincy. 
E. J. Matson, Foster-Munger Co., Chicago. 
DD. = MacPherson, a. o. Purmort, Chicago. 
E. A. McKenzie, Frost-Trigg Lbr. Co., St. Louis, Mo. 
T,e0 P. Miller, William Buchanan, St. Louis, Mo. 

B. McVey, Eastman, Gardner & Co., Laurel, Miss. 
W. H. Mathhias, W. M Ritter Lbr. Co., Columbus, Ohio. 
Irvine McCauley, Chicago. 
A. D. Miller, McCauley-Saunders Lbr. Co., Chicago. 
George W. Mason, Mason Donaldson Lbr. Co., Rhinelander. 
J. E. Munger, Foster-Munger Co., Chicago. 
F. L. MeGaviec, MeGavie Lbr. Co., Decatur. 
H. B. McArthur, Collins Bros. Lbr. Co., Madison, Wis. 
H. B. Munger, Foster-Munger Co., Chicago. 
T. T. Manson, Manson Lbr. Co., Boston. 
B. Murray, Olney. 
A. J. Millhause, Galena. 


J. M. Northmore, C. & I. W. Ry., Chicago. 
A. Newton, Marblehead Lime Co., Chicago. 
T. E. Ni ane E. Roberts & Co., Chicago, 
Joe L. Nichols, Taber Lbr. Co., Keokuk, Iowa. 


John Oxenford, Indianapolis, Ind. 

J. A. Olson, E. L. Roberts & Co., Chicago. 

Ed O'Neill, Eastern Granite Roofing Co., Chicago. 
H. C. Orrick, Western Roofing & Supply Co., Chicago. 
H. D. Osgood, Chippewa Lbr. & Boom Co., Chicago. 


P 


M. F. Parker, Industrial Lbr. Co., Chicago. 

H. C. Page, Page & Simonson, Springfield, Ill. 

W. E. Priestley, W. E. Priestley, Milwaukee, Wis. 
W. L. Pressey, Brown & Bigelow, Chicago. 

Ed Probst, John A. Gauger & Co., Chicago. 

H. C. Purmort, H. C. Purmort, Chicago. 

F. T. Pearse, Morgan Sash & Door Co., Chicago. 

Cc. J. Penfield, Curtis Bros. & Co., Clinton, Iowa. 
H. Pollock, Acme Cement Plaster Co., Springfield. 
J. C. Pratt, G. C. Pratt Lbr. Co., Indianapolis, Ind. 


Q 


A. C. Quixley, Mason-Donaldson Lbr. Co., Chicago. 
C. C. Quince, U. 8S. Gypsum Co., Chicago. 
R 

C. O. Rogers, Adams-Carr Co., Indianapolis, Ind. 

A. H. Ruth, G. W. Jones, Appleton, Wis. 

C. A. Riechart, C. A. Riechart & Co., Bloomington. 

J. E. Rhodes, secretary Northern Pine Mfg. Assn., Minne- 
apolis, Minn. 

Cc. F. Rea, Yawkey-Bissell Lbr. Co., Arbor Vitae, Wis. 

G. W. Ricketts, G. W. Ricketts & Co., Chicago. 

T. E. Reagan, Robinson Lbr. Co., Indianapolis, Ind. 

W. E. Rhine, F. W. Bird & Son, Chicago. 

George Rasmussen, Neb. Bridge Supply & Lbr. Co., Omaha. 

Cc. E. Rittenhouse, Edward Hines Lbr. Co., Chicago. 

W. H. Rolff, W. H. Rolff Lbr. & Mill Co., Peoria. 

B. H. Rader, Universal Portland Cement Co., Chicago. 

Earle Randall, Southern Lbr. Co., Warren, Ark. 


Ss 


W. F. Switzer, American Lbr. Co., Chicago. 

J. M. Schultz, Schultz Bros., Chicago. 

H. Sanders, John A. Gauger Co., Chicago. 

George K. Smith, secretary Yellow Pine Mfrs.’ Assn., St. 
Louis, Mo. 

C. E. Smith, Crossett Lbr. Co., Bloomington. 

. L. Sweet, Lehigh Portland Cement Co., Cleveland, Ohio. 
Walter Smith, Iowa Hard Plaster Co., Fort Dodge, Iowa. 
Phil J. Salb, Morgan Sash & Door Co., Chicago. 

J. L. Strong, George E. Wood Lbr. Co., Chicago. 
H. C. Shepard, H. W. Manville Co., Chicago. 
Frank N. Snell, Mearns-Slaton Lbr. Co., Milwaukee, Wis. 
H. C. Shephard, W. H. Johns-Manville Co., Chicago. 
J. B. Schley, Morgan Sash & Door Co., Chicago. 
> B. Simonson, Page & Simonson, Springfield, Ill. 
A. Sindsen, McCauley-Saunders Lbr. Co., Chicago. 
Gaadia R. Stevens, R. Connor Co., Marshfield, Wis. 
W. H. Sumption, Robinson Lbr. Co., Indianapolis, Ind. 
F. 9 Southerland, Independence Gyp. Co., Kansas City, Mo. 
H. J. Schmoeger, U. S. Gypsum Co., Chicago. 
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H. Schofield, J. A. & W. Bird & Co., Chicago. 

William L. Sharp, E. L. Roberts & Co., Chicago, 

W. S. Simpson, H. 8S. Simpson & Co., Marion, Ind. 

M. L. Strickler, John A. Gauger & Co., Chicago. 

J. W. Smith, C. L. Cross, Chicago. 

Cc. T. Sheldon, Foster-Munger Co., Chicago. 

P. J. Salb, Morgan Sash & Door Co., Chicago. 

J. H. Schuman, Glover. 

J. F. Stein, Mt. Carmel. 

August A. Strvot, Quincy. 

W. H. Schissler, Mt. Vernon. 

J. N. Stoffel, East St. Louis. 

Robert D. Sullivan, Edward Hines Lbr. Co., Chicago. 

Frank J. Stoffel, East St. Louis. 

A. G. Strickland, Lockwood & Strickland Co., Chicago. 
. 7 

F. G. Test, E. L. Roberts, Chicago. 

A. H. Thompson, C. H. Worcester Co., Chicago. 


Burn A. Thrift, F. W. Bird & Son, Chicago. 
Alpheus Tucker, T. Wilce Co., Chicago. 

B. C. Thomas, Herman H. Hettler Lbr. Co., Chicago. 
G. P. Tomlinson, Centralia. 


Vv 


J. C. Van Doorn, Universal Portland C. Co., St. Louis, Mo. 
H. Virgil Richards, Schultz Bros., Chicago. 
J. W. VanVilzer, Mason City. 


Ww 


W. C. Williams, American Clay Products Co. Chicago. 

A. P. Westermeir, Eastern Granite Roofing Co., Chicago. 
C. Wickmire, Rockwell Mfg. Co., Milwaukee, Wis. 

F. E. Wickmire, Rockford, Il. 

W. J. Whyte, E. L. Roberts & Co., Chicago, 

J. C. Woodley, James C. Woodley & Co., Chicago. 
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J. B. Wilson, Throop-Martin Lbr. Co., Columbus, Ohio, 
8. M. Wright, Chicago Lbr. & Coal Co., St. Louis, Mo. 
tT. C. Whitmarsh, W. T. Ferguson Lbr. Co., St. Louis, Mo. 
Hienry Wiggs, Cypress Selling Co., New Orleans, La. 
H. P. Wiborg, Wiborg & Hannah Co., Lima, Ohio. 
Al Walleistein, Lumber Mills Co., Chicago. 
Ii. R. Wallbaum, Dolese & Shepard Co., Chicago. 
Charles H. Wind, Central Coal & Coke Co., Kansas City, Mo, 
H. W heeler, Lockwood & Strickland Co., Chicago. 
c - bape earn — States Gypsum Co., Chicago. 
> ebster, American Steel & Wire Co., Chicago. 
W. G. Wheeler, Rockford, Ill. a Se 
- J. Walker, Barett Mfg. Co., Chic > 
IF. W. Winner, Carmi. _ 
David Weiliff, Maroa. 
Robert Wilson, Peoria. 


Y 
W. P. Young, Carr, Ryder & Adams Co., Dubuque, 





TENTH ANNUAL MEETING OF AN IOWA DISTRICT ASSOCIATION. 


One Day of Mingled Business and Pleasure—Interesting Official Reports—Live Subjects Under Discussion—Generous Local Entertainment. 


The tenth annual meeting of the Southeastern Iowa 
Retail Lumbermen’s Association, which was held in ves 
Moines, Iowa, on Tuesday, February 12, may be consid- 
ered one of the most successful conventions ever held 
by this association. Des Moines is situated just beyond 
the northwest corner of the territory covered by the 
Southeastern Iowa association, and for that reason it 
was feared that the attendance might not be quite as 
large as if the meeting were held in a more central 
location. 

However, a large number of retail lumber dealers were 
in attendance, a great many from the territory north 
and west of Des Moines, so that the convention was as 
large as any that has been held except, perhaps, the one 
held in Davenport last year. 

The convention was called to order by the president, 
R. J. Reaney, of Columbus Junction, promptly at 2 
o’clock, in the commodious parlor of the Chamberlain 
hotel, and Mr. Hartman, of Hartman & Neubert, intro- 
duced the mayor of the city, Hon. George W. Mattern, who 
welcomed the association and visiting lumber dealers to 
the city of Des Moines and congratulated the members 
of the convention on the large and representative attend- 
ance. In behalf of the association, F. E. Ayers, of 
Iowa City, thanked the mayor for his generous welcome. 

President Reaney then gave the following address: 


President Reaney’s Address. 


Today we are gathered again in annual convention for 
the tenth time. and it is a matter of great pride and 
pleasure on my part as your president to congratulate 
you upon the opportunity you have of spending this 
tenth anniversary in the capital city of the state of 
Iowa. We have a great state blessed by rich soil and 
productive farms which have enabled their owners to 
build homes all over this fair state of ours which for 
elegance and comfort are not surpassed by those of 
any state in the Union. And the same pride that we 
all have in our fair Iowa we naturally have in its capital 
city, for just now Des Moines is doing things just as 
you lumbermen have been doing all these years; getting 
together in a straightforward, businesslike way, working 
for the best interest of all. 

Lumbering of Past and Present Contrasted. 

I want at this time to give a brief history of the evolu- 
tion of the lumber business as we have seen it in the 
past and as it is today, believing that it will be of inter- 
est to you all, and possibly will show others the differ- 
ence between lumbering a few years ago and today. 
When the Father of Waters carried great rafts of logs 
down to the mills scattered all along the river from St. 
Paul to St. Louis, and those mills in turn sawed them 
up and distributed them over as many lines of railroad 
as there were cities—and some of them having even 
three and four lines of railroad to distribute over—it was 
no trouble for the lumbermen in the great Mississippi 
valley to get lumber and get it quick. Another thing, it 
was all good old white pine, and that filled every want. 
But how is it today? The mills along the river are about 
all gone; in place of the yard stock being made up of 
white pine it consists of hemlock and norway from 
Wisconsin and Minnesota, fir, spruce and cedar from 
Washington and Oregon, and by far the larger percent 
in most yards consists of yellow pine from the south. 
When we could get all white pine from the river points 
it generally took from three to ten days, according to 
the distance, to get a car of lumber. Now how about 
it? From Wisconsin and Minnesota points it takes from 
thirty to sixty days, from the south, sixty to ninety 
days and from Washington and Oregon, from three to 
six months. In the days when we bought our lumber 
at river points the freight would average from $12 to 
$20 a car, according to the size. Now from the south 
it will average $150; from the coast, about $300. Add 
to this the rise in price at the mills and you have in a 
great many instances lumber costing double what it did 
to get it from the Mississippi. And in addition to all this 
you are of necessity compelled to keep some of all the 
different kinds, so that it not only keeps you guessing 
what kind to buy but when you will get it if you do 
buy it. 

Preservation of the Forests. 

There is another feature of the business that I want 
to speak of and that I think we ought to be more inter- 
ested in than we are. I hope there are none of us who 
are so selfish that we want to get all the good things 
we can get hold of while we are in this world and not 
make any provision for those we leave behind us. Our 
forefathers wisely planned for our good as far as gov- 
ernment goes, but they never dreamed that it would be 
necessary to preserve the forests of this country in order 
to prevent them from total annihilation. Even in the 
lives of many of you present you remember when our 
prairies were being settled that many would not venture 
out on them but stuck to the poorer land in the timber, 
saying that those praries would never be settled. But 
where are they now? Dotted all over with beautiful 
homies that you lumbermen furnished the lumber for 
from the virgin forests of the north. Where are the 
forests? They are gone, too, and in turn are being con- 
verted into farm land that was not thought worth while 
to settle on. Our prairie is selling for over $100 an acre; 
timber lands that were counted worthless a few years 
ago’ are worth nearly as much as the prairie; in some 
instances and where they are still covered with valu- 
able timber they are even higher. But what of the 
future? I am glad that our government has taken it 
up and that the lumber associations are helping it 
along—that is, the preserving our forests from useless 
waste and destruction. We ought to use our influence 
in having the government reforest as fast as it can those 
portions of our cutover lands that are best adapted to 


the growing of timber, and in this way preserve for 
future generations something that will enable them to 
say that their forefathers endeavored as best they could 
to provide for them. 

Mutual Insurance Urged. 

Gentlemen, there is another feature of our work that 
I want to call your attention to, and that is our mutual 
insurance. Those of you who have been carrying insur- 
ance with us know what benefits you have derived from 
it, and those who do not carry any I want to urge to do 
so, believing that it is for your best interests. Any in- 
formation you may want in regard to it will be cheer- 
fully furnished by the secretary. 

And now in conclusion, as far as your president is 
concerned you have made it a work of pleasure, and I 
want to thank you one and all for your hearty coépera- 
tion and for the confidence you have reposed in me. I 
realize in business as in all other things we can only 
exemplify the true brotherly spirit that the Master laid 
down for our guidance when he admonished us to love 
our neighbor as ourself, and I want to bespeak for my 
successor the same hearty support and kind indulgence 
that you have given me, knowing that in doing this our 
future will grow still brighter. 


Secretary Porter’s Report. 


C. M. Porter then read his report as secretary and 
treasurer, showing the affairs of the association in a 
good healthy condition. His paper was as follows: 

It was on May 4, 1897, that the association that today 
holds its tenth annual meeting first came into existence. 
It therefore may not be out of place to make this report 
somewhat retrospective, and give a brief review of the 
association, touching only a few of the events that have 
occurred during the first decade of the organization. 

The Southwestern Iowa Retail Lumbermen’s Associa- 
tion was born of a small country organization, but it 
has proved itself a strong, healthy child whose devel- 
opment has kept pace with the times, and each year of 
the past ten has seen a growth and widening of its 
influence. 

Growth of the Association. 

The first president was C. W. Major, then of Ottumwa, 
and the first secretary was Ralph H. Burnside, to whom 
a great deal of credit is due for the successful launch- 
ing and continuance of the organization. The territory 
which was first embraced was not large, nor was it very 
definitely described, the one definite boundary being the 
northern one, which was the main line of the Rock 
Island railroad between Davenport and Des Moines. 
Later a southern boundary was established, being the 
main line of the Chicago, Burlington & Quincy railroad. 

But there was plenty of room for growth, which came 
from year to year, the territory being extended to the 
southern boundary of Iowa, and then, when the South- 
ern lowa association was absorbed, to the western 
boundary line of Clark and Decatur counties; so that 
now twenty-five counties are covered and on the mem- 
bership lists are the names of 150 retail yards. 

At the first annual meeting nineteen retail dealers and 
two representatives of wholesale concerns were present. 
The report of the enrollment committee for the last 
annual meeting shows an attendance of 182, and of these 
a considerable number were representatives of manu- 
facturers and jobbing firms. It has been gratifying to 
note that these annual meetings have offered an oppor- 
tunity for social intercourse between the wholesaler or 
his representative and the retail dealer, as well as to 
foster a better personal acquaintance between the dealers 
in the various parts of tne territory. 

The First Annuals. 

The first annual meeting after organiation was held at 
3righton, which meeting was not very well attended, 
there being less than twenty present. But the follow- 
ing meeting, held in Muscatine in 1899, had an attend- 
ance of about 100, and from that date the attendance at 
the annual meetings and the growth of the organization 
have been constantly on the increase. The meetings 
were held at the river towns, alternating between the 
cities of Muscatine, Burlington and Davenport, except 
the one year when the meeting was held in Rock Island, 
1 


To the social part of these meetings the wholesalers 
in these towns contributed very largely, being so lavish 
in the entertainment furnished that the directors passed 
a resolution asking that such extensive entertainment be 
omitted. 

Aside from the entertainment, however, the association 
itself has endeavored to promote the social features, 
since as a matter of fact, the social and educational 
advantages are essential elements in trade organizations 
of this kind. While the members of such associations 
are accused of coming together to arrange for higher 
prices for their merchandise, such is not the case, and 
a regular attendant at our meetings can truthfully say 
that the price of lumber is not the great subject for con- 
sideration. 

It is to the credit of the lumber dealer that he is 
anxious to learn the methods of others; to learn how 
the dealer in the nearby town or perhaps the man in the 
more distant and larger city does things, thereby hop- 
ing to find some improvement in his own way. It is 
to his credit that he endeavors to ascertain the most 
economical and the ‘best way to handle business by 
which profit will accrue, and that he does not look upon 
the higher price as the only means of increasing his 

rofit. 
m Aim of the Organization. 

Since the organization of this association there have 
been a number of changes in its policies, some made 
because of the interpretation of the laws, since it has 
always aimed to be lawabiding, but largely because it 
was found to be the thing to do for the better accom- 
plishment of the aims and purposes of the organization. 
All through the years the dominant idea has been to 
promote the interest of its members by giving them the 
opportunity to learn from each other and from papers 
and discussions at the annual meetings better ways of 


conducting the retail lumber business, improved methods 
and means, the good and bad qualities of the new kinds 
of lumber that have come into use because of the pass- 
ing of northern pine—and in many other ways entirely 
distinct from any consideration of the selling price. 
Such is the province of this association, and that it has 
a place and meets a requirement is shown by the growth 
from year to year. 
A Year of Prosperity. 

During the year just passed there have been more 
new members received than during any similar period 
of its existence, forty-eight additional yards having been 
added during and since the last annual meeting. There 
have been some losses, owing to changing firms and 
where the present conditions of the lumber business 
made it expedient for some yards to drop out of exist- 
ence, but our present membership comes nearer cover- 
ing all the yerds in the district than ever before. There 
are now about ninety-five or 100 yards that do not belong 
to the organiation, many of which believe in the prin- 
ciples represented but put off from time to time making 
application for membership, while some are content to 
remain on the outside and take such benefits as may 
come to them because of the existence of such an 
organization. 

The general affairs of the association are in good con- 
dition and the year that has just passed has been an 
unusually prosperous one. I might say, in closing, that 
continued and faithful loyalty to the principles for 
which this organization stands cannot but accrue to the 
benefit of not only the dealer himself but the entire com- 
munity over which it has an influence. 


The Financial Statement. 


jalance on hand February 8, 1906.......... $351.96 
Received from 34 membership fees..........$102 
Received from 146 annual dues............. 438 
Pe DOI” chee d0s0s00 seas nndseiaanee 540.00 
- $891.96 
Paid out on approved warrants...........,...... 428.98 
Balance on hand February 12, 1907.......... $462.98 


Committees Appointed. 

The following committees were appointed by the presi- 
nt andsasked to report before the close of the session: 
Auditing Committee. 

W. P. Barber, Winterset. 
T. S. Archibald, Burlington. 
J. W. Kilpatrick, Ainsworth. 
Committee on Resolutions. 
F. E. Ayers, Iowa City. 
M. F. Broadwell, Hedrick. 
8S. S. Wright, Keota. 
Committee on Enrollment. 
Fred Smith, Richland. 
H. B. Leachman, New Virginia. 
Nominating Committee. 

H. A. Pauls, Washington. 

A. F. Holder, Cantril. 

H. H. Hutchinson, Osceola. 

Various Discussions. 

Following a brief intermission, E. H. Betts, of the 
Iowa & Nebraska Retail Coal Dealers’ Association, gave 
an interesting and instructive talk on the question of 
railroad weights and rates on coal shipments. 

The question of the mail order house and its relation 
to the retail lumber dealer was very ably handled in an 
address by Stanley D. Moore, of Waterloo, Iowa. Mr. 
Moore’s paper was given very close attention and a gen- 
eral discussion followed, in which a number took part. 

Prof. Hugh P. Baker, who occupies the chair of for- 
estry in the department of horticulture at the Iowa Agri- 
culture college, spoke on the subject of forestry and as 
related to the lumber industry and gave a great deal 
of interesting information regarding the action of the 
government in the preservation and cultivation of forest 
reserves, 

Ralph H. Burnside, of Oskaloosa, read some extracts 
from the report made by J. E. Rhodes, secretary of the 
Northern Pine Manufacturers’ Association, Mr. Burn- 
side emphasizing the facts that were shown regarding 
the increase in the values of farm land, farm products 
and other commodities as compared with the increase in 
the value of timber products, showing that lumber had 
not increased in value out of proportion to other things, 
notwithstanding the fact that the forests were being 
fast depleted and the cost of production very largely 
increased. 


a 
Qs 


The auditing committee, being called upon to report, 
stated that the books of the treasurer were correct. 
Resolutions. 


The committee on resolutions reported two resolutions, 
on which the convention was called upon to act and 
which it adopted, as follows: 

Resolved, That there be a committee appointed, composed 
of five members, to be known as the information committee, 
whose duty it shall be to disabuse the public mind of the 
idea that lumber is being sold at a price higher than the 
conditions warrant, and that it is no higher, proportion 
ately, than other commodities; that the high level of 
prices as compared with the low level is not the autocratic 

(Continued on Page 86. ) 
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The Tariff to Be 


Discussed. 

















The plea of James J. Hill for reciprocity with 
Canada and Senator Cullom’s recommendation of 
a special session of Congress for a revision of the 
present import duties along Republican lines are 
straws. 


Intelligent Discussion Must Be 


Based on Facts. 











The lumberman who would form a just opinion 
as to the place of lumber in the tariff system 
should not only know the provisions of SCHED- 
ULE D of the PRESENT LAW, but should know 
what previous tariffs were and their effect. 









Where Can the Facts Be Found ? 








The only complete, accurate and clear presenta- 
tion of the American lumber tariffs is to be found 
in 


Volume I of the “History of the 
Lumber Industry of America.” 


It gives the gist of all laws affecting forest 
products from the adoption of the Constitution 
until now. 










It gives all tariff rates. 
It gives accounts of all reciprocity treaties 
affecting lumber. 







It shows the effect on volume of importations 
and lumber prices of high duties and low, or of 
free trade. 









It shows the influences, whether domestic or 
foreign, which have actuated legislation. 


It thoroughly covers every phase of the sub- 
ject. 


In the “History of the Lumber 


‘Industry of America.” 








By J. E, DEFEBAUGH, 












the lumberman will find the facts on which to 
base his conclusions, and the arguments to back 
them, for the presentation is as fair and impartial 
as it is full. 

The History is published in four large volumes, 
bound in half Morocco, at $5 a volume. Address 
the publishers, 


315 Dearborn St., 
CHICAGO, ILL., U.S. A. 





TAPE LINES 


Steel and Linen 


5-foot steel, German silver case; selfwinding; light asa 
rule; postpaid, each, 82 cents. 

25-foot steel, hard leather case; size and weight of a 
watch; postpaid, each, $2.93. 

25-foot pure linen, water proofed and reinforced with 
leather first 4 inches; postpaid, each $1.17. 

50-foot same as above, $1.47. 

These are the well known “Lufkin” tapes and we 
guarantee them to be perfect in every particular. They * 
are bargains for the money. Address all orders,to 


American Lumberman, oeun st, Chicago. 














MONARCH STUMP PULLER 


Pulls stumps 7 feet diameter. Guaranted for 
twelve months and a strain of 450 horse power. 
Catalogue and discounts address, 


MONARCH GRUBBER CO, Lone Tree, lowa, 





of the gathering of statistics. 





WASHINGTON AND OREGON MANUFACTURERS IN CONVENTION. 





Papers Rich in Information and Suggestion Read by Men of Prominence in West Coast Lum- 
bering—Statistics of Annual Output—An Efficient Grading Bureau Established—Good 
Work by Committees—Officers for the New Year—The Banquet. 


PPAPPP OPEL 


PoRTLAND, ORE., Feb. 16.—The annual business mect- 
ing of the Oregon & Washington Lumber Manufac- 
turers’ Association was held in this city this after- 
noon with an attendance that represented every sec- 
tion within the jurisdiction of the association and in 
numerical strength perhaps the largest since its 
organization. In the evening a banquet and lovefeast 
was held in the rooms of the Commercial Club, where 
over 100 members partook of a sumptuous repast and 
listened to speeches from such notables as Gov. George 
E. Chamberlain, Mayor Harry Lane and a number of 
representatives of the lumbering industry. 

The business meeting, held in the rooms of the 
Chamber of Commerce, opened with the reading and 
adoption of the minutes of the last regular meeting, 
after which President Philip Buehner submitted his 
annual report, which follows: 


Report of President Buehner. 


The year just closed has been a remarkable one in many 
ways. At this time last year we met together and ex- 
pressed our views as to the future, and your president 
placed himself on record at that time, saying that lumber 
would be selling at an advance of at least $3 before the end 
of the year. He was mistaken in this statement, as lumber 
sold at an advance of at least $6, and is selling today at a 
base price of $16, against $10 at the same time last year. 
The price of foreign shipments at this time last year was 
$12.50, and today it is strong and firm at $17.50. This 
does not mean that the millmen made from $5 to $6 a 
thousand more profit than last year, but it simply means 
that the advance was necessary to meet the advances in 
logs, supplies, labor ete. ‘The price of logs has advanced 
from $9 last year to $13 this year, and cost of manufac- 
ture has increased, considering overscaling and labor, at 
least $1 a thousand. 

As long as the present prosperity in the country continues 
we can look for the price of lumber to go still higher, 
as lumber simply corresponds in value to other manufac- 
tured articles. The price of corn in Kansas City in 
December last was 40 cents, with a bumper crop, which was 
something unheard of before, and if this price is maintained 
this year we can look for advanced prices in lumber. 

Our market is continually extending and with the many 
improvements now proposed we need not fear that all our 
lumber cannot be readily placed at good figures. As you 
know, Congress has authorized the completion of our jetty 
at the mouth of the Columbia river, which improvement 
when completed will allow the largest vessels that float 
to come up the Columbia and Willamette rivers to Port- 
land; and on account of the fresh water it will make this 
port one of the most if not the most desirable on the Pacific 
coast. There is now a bill before the legislature, passed 
by the house, and which no doubt will be passed by the 
senate and approved by the governor, creating the Port of 
Columbia, which will greatly improve our facilities for 
towing in and out to sea all vessels entering the harbor. 

I simply mention these things to show how much of our 
lumber in the near future will be shipped by water and in 
this manner help all the interior rail mills by letting them 
supply the interior territory with lumber. If we look back 
three years previous to this and see the small amount of 
foreign business and coastwise business shipped out of the 
Columbia river and compare it with the amount done last 
year we must all admit that we have made tremendous 
strides in this direction; especially so since every mill, ex- 
cepting one located on the Columbia river, can ship by 
rail as well as by water. 

We have organized a rail inspection bureau under the 
efficient management of Mr. Hagen, who will probably re- 
port on this Jater. We have also organized, under the 
official leadership of Mr. Clark, assisted by Mr. Wiggins, a 
cargo inspection bureau covering all the mills tributary to 
the Columbia river. We have a right to expect much from 
both these organizations, as they are absolutely necessary 
in conducting our business. We must have uniform grading 
rules and uniform inspection, no matter what our selling 
prices may be, and I know of no way to accomplish this 
without organizations such as we have. 

I wonder whether I had better say anything about our 
car shortage, our new railroad commission and reciprocal 
demurrage. I will simply mention these questions and per- 
mit our railroad committee and fellow workers to report on 
these matters direct. 

I might venture a guess and say that inasmuch as the 
ear situation today is worse than it was a year ago, and on 
account of the large amount of accumulated freight on hand 
and the large quantity of high class freight to be moved, 
it seems to me that the lumber mills will get fewer cars 
this year than last unless there should be a failure of crops 
in this northwest country, which is not likely to happen. 
This car shortage made us very willing to accept almost 
any kind of a car and ship our finest and best lumber in 
it. When these times pass we do not want to forget how 
attractive and beautiful an old cattle car looked. 

I am not going to make @ prophecy this time, but would 
say, as I have often said before, let us not make the com- 
mon mistake of loading up with orders; but let us sail 
close to our order book and keep our weather eye open 
as to advances. 


Secretary Sheldon’s Report. 


The report of Secretary Edmond P. Sheldon, which 
covers in detail the work of the association during 
the last year, giving status of membership, cut of 
mills, ete. was next read: 


In presenting the second annual report of the secretary 
of this association I would call attention to the fact that 
the last year has been one of growth and organization 
rather than of remarkable accomplishment along the line 
The association has also 
taken — the important problems affecting the lumber trade 
within its territory and in every instance has accomplished 
what it set out to do. 


Cut, Actual and Estimated. 


The actual cut of the mills of the members of the asso- 
ciation during the year 1906 was 1,308,140,345 feet. The 
total cut of the mills added to our membership during the 
last year has been 247,682,609 feet. The estimated cut 
of the present membership for the year 1907 is 1,539,195,- 
000 feet. The tabulation of the cut of the membership 


mills during the year 1906, given by counties, is of interest 
and is as follows: ? 


OREGON. 
Feet. Feet. 

Baker 50,000,000 | Linn ......... 17,100,000 
ae 5,250,000 | Marion ........ 40,250,000 
Clackamas 3,600,000 | Morrow ....... 1,000,000 
Clatso eeeee- 87,581,402 | Multnomah .... 496,849,957 
Columbia «...- IO FEO C48 | Polk .....20.0. 45,700,000 
oe - 10,100,000 | Umatilla ...... 6,800,000 
i 23,613,943 | Wallowa ...... 800,000 
JACKSON .cccce 14,500,000 | Union ......... 6,625,000 
Klamath ..... 500,000 | Wasco ........ 152,150,000 
See 200,000 | Washington 10,570,000 
OT PS 142,950,000 | Wheeler ....... 1,500,000 
EARCOM ccccee 2,500,000 | Yamhill ..... 22,800,000 

eee ere re” Shee ea ONCkaw Nasa eee 1,253,690,345 

WASHINGTON. 
_ Feet. | Feet. 

Clark eee eeu 37,000,000 | Klickitat ..... ‘ 5,950,000 
COMME cccices 9,000,000 | Skamania ..... 2,500,000 

ME nana csceusaw EN eer RR eT ae a 1,308,140,345 


Work Accomplished by the Association. 


It is well to stop and review some of the work accom- 
plished during the last year through the medium of the 
association and to render some statistical information as to 
what has been done that we may have it on record in a 
concise form. 

During the year 1906 the association has kept its mem- 
bers fully informed as to everything affecting their business 
in any way. This had been done through a system of circu- 
lars and letters issued from the association office as such 
information has been secured there. 

The secretary has sent out letters, packages etc. as fol- 


lows: 
Oe ee ere ieee teks as 17,081 
ED viata diadhchinesasaeuorsce pe eaeee > 2,693 
IG ah ace xan surceaiaien cards eran whsioa wiles ed avant 3,670 
MN tac deainspuwasers Seb Gcwtinemaeeea ae 21,489 
| ee OE TTT eee, 


Transportation Work. 


The work of the association along the line of opposing 
the establishment of the increased minimum weights, as 
proposed by the transcontinental roads, was very effective 
and has saved thousands of dollars to the lumber interests 
of the Pacific coast. In fact if the proposed minimum had 
gone into effect the result would have been financial ruin 
for many coast mills or increased prices to the consumers. 


Reciprocal Demurrage. 


The work to relieve the car shortage has not yet borne 
fruit, but at the present writing relief seems to be in 
sight and the results of associated effort will soon be ap- 
parent. If the measure recently passed by the Oregon state 
legislature becomes a law the credit will be largely due to 
the effective work of the transportation committee of the 
Portland Chamber of Commerce and the railroad committee 
of this association, together with the enthusiastic backing 
< the members of the association, both financially and other- 
wise. 

Local Associations. 


Your secretary, with the aid of several enthusiastic mem- 
bers, has organized two local associations during the last 
year. The Marion County Lumber Manufacturers’ Associa- 
tion has a membership of about twenty. Meetings are held 
each month at Silverton. The Linn County Lumber Manu- 
facturers’ Association has a membership of fifteen mills 
and holds regular monthly meetings at Lebanon. All the 
members of the two associations are also members of the 
parent organization and are thoroughly imbued with the 
results of association effort. Tentative attempts were made 
to establish local associations in Washington county, Ore- 
gon, and Klickitat county, Washington, but the time was 
not ripe for such action. In all probability local organiza- 
tions will be perfected in both the above localities as well 
as in Lane county during the current year. 


Relief for San Francisco. 


As soon as the call was issued for relief for the sufferers 
from the San Francisco catastrophe the association adopted 
resolutions of sympathy and the secretary began to call for 
contributions of lumber and money to aid in the relief 
of the stricken people. The total amount of lumber se- 
cured by the secretary was 1,729,853 feet. The cash dona- 
tions received from the mills and their employees amounted 
to $2,347.55. The lumber was all shipped to Gen. Frederick 
Funston at San Francisco. The cash was turned over to 
the special committee in charge of all contributions sent 
from the city of Portland and was forwarded by it to the 
San Francisco authorities in charge of the relief work. A 
total of $26,853.96 was thus contributed in lumber and 
cash by members of this association. 


Government Tests of Fir Timbers. 

The association voted $300 during the last year to fur- 
nish material for the government tests of fir timbers being 
conducted at the State University at Eugene. This is a 
work that will add much to our knowledge of both the 
strength and grades of fir timbers. 

Cargo Organization. 


One of the most important things accomplish during 
the last year was the organization of the Cargo Inspection 
Bureau. On several occasions the secretary visited the dif- 
ferent cargo mills and advocated the establishing of such 
a bureau. After a number of preliminary meetings a strong, 
effective bureau was organized and incorporated under the 
name of the “Oregon & Washington Lumber Inspection 
Bureau.” The bureau has secured the services of A. B. 
Wastell, formerly chief lumber inspector for the Southern 
Pacific railroad, who has assumed the duties of manager. 
While not now a part of the work of this association the 
cargo inspection bureau is one of the results of associate 
effort of which we may.yell be proud. The work of O. M. 
Clark and D. L. Wigginsgin advocating the establishment 
of this bureau and outlig#ing the scope of the work to be 
done is to be commended. 


Bureau of Grades. 


The necessity of establishing a bureau of grades for rail 
and local trade was presented at the monthly meeting of 
the ‘association, April.21, by F. C. maege- The matter 
was referred to a committee composed of L. J. Wentworth, 
J. S. Bradley, Charles K. Spaulding, W. B. Mackay, W. B. 
Hume and George E. Johnson. At the time the association 
was incorporated under the name of “The Oregon & Wash- 
ington Lumber Manufacturers’ Association” the present 
bureau was established as a part of the association. In 
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September J. W. Fowler was onperet to make yo 
—_ examination of the grades of lumber at the different 
mills. His reports showed so conclusively the necessity 
for the immediate establishment of a bureau .that steps were 
taken at once to provide for inspection. for those who 
wished to avail themselves of it. anuary 1, 1907, A. M. 
Hagen began his work as chief inspector of the Bureau of 
Grades and his report of progress will speak for ‘this branch 
of the work. a. 
Membership. < 


At the last annual meeting of this association we had a 
membership of sixty-two. There has been ‘a total of 153 
members added since that time. Of these twenty have sold 
to parties who are not operating and consequently we have 
not retained their membership. There have been no ‘2 
nations. The present membership is 195, which places this. 
as the second rail lumber manufacturers’ association in the 
world in point of membership. 

The field for work is a fruitful one and the membership 
should be doubled the coming year if each member will give 
the secretary his enthusiastic and individual support in en- 
listing the interest of those who have not yet affiliated 
with us. 

Suggestions. 

In conclusion your secretary would suggest for the com- 
ing year: 

First—New and more commodious office quarters, where 
members can have an assembly room with better acoustic 
properties and where tables may be provided with the cur- 
rent lumber journals and for committee meetings; where 
abundant facilities may be had for telephoning, writing and 
conducting any business that any member may have to do. 

Second—Raising assessments to a straight 1 cent a thou- 
sand, including lath, and the elimination of special assess- 
ments for special work. 

Third—The establishment of a mutual insurance compan 
with the members of the association as stockholders thereot. 

Fourth—Affiliation with the National Lumber Manufac- 
turers’ Association, thus giving all members the use of the 
blue book, and the consequent establishment of a credit 
rating department, whereby each member may secure an 
immediate report as to the standing of any intending pur- 
chaser. 

While some of these suggestions may not be feasible now, 
the time is nearing when the necessity for all of them will 
be apparent, and if the association progresses as rapidly in 
the future as it has in the past all four of these suggestions 
may become realities during the current year. 

Condition of Treasury. 


The report of Treasurer F. C. Knapp showed a sub- 
stantial balance in the treasury after the strenuous 
work of the year. There were perhaps more calls 
made upon the association for various purposes during 
the last year than there will be during the coming 
year. 

’ : Railroad . Committee. i oh 

_A. ©. Dixon reported for the railroad committee of 
the association, detailing the work done in securing 
desired legislation at the state capital. The reciprocal 
demurrage. and railroad commission bill passed this 
week by both branches of the legislative assembly 
testifies to the effective work of this committee. 


Cargo Inspection: Committee: 


The organization of the Oregon & Washington Lum- 
ber Inspection Bureau was. pointed to as the result 
of the labors: of the cargo inspection committee, for 
which O. M. Clark reported... Mr. Clark announced the 
appointment of A: B. Wastell as chief inspector and 
manager of the bureau and stated that the bureau 
would be ready for business as soon as the necessary 
blanks and stationery could be gotten from the 
printer. 

Bureau of Grades. 


A. M. Hagen, chief inspector of the bureau of 
grades, made a report of the work of his department 
for the brief time he has been in office, which report 
is as follows: 


In yey | the first annual report as chief inspector 
of the bureau of grades I find myself handicapped in making 
a very complete report by the short time which this work 
has been carried on. At the next annual meeting it will be 
much easier to furnish statistics on the workings and bene- 
fits derived. 

Since the first of January I have visited thirty mills for 
the first time and three for the second time and am pleased 
to state that I found very material improvement in the 


, work done at these mills on my second visit. I found a 


wide difference in the application of the grading rules at the 
different mills, though no doubt Mr. Fowler’s preliminary 
work had brought about some considerable change for the 
better. From all indications I hope to be able to establish 
a practically uniform grade within the next year. 

I find that the new standard of matching 6-inch stock for 
flooring, ceiling and drop siding to 5 face has been 
adopted by some of the mills but not as generally as it 
should be if the association desires to establish and maintain 
this standard. I myself have never been in favor of a 
change from the 54-inch standard, as I believe this to be a 
question to be decided by the National association rather 
than by any local interests. However, it is probably too 
late to advocate the 5% standard because, as stated, a 
number of the mills have changed over to the new and it 
would cause endless confusion to change a second time, and 
therefore useless for me to state in detail any objection to 
the change as made. 

I notice a great difference of opinion among the millmen 
in regard to establishing a —< of No. 2 common and I 
believe this question should given the very serious con- 
sideration of every thinking millman until we can arrive at 
a — solution that will be beneficial to all interests con- 
cerned. 

I hope during the ensuing year to be able to submit to the 
association a number of improvements on our present grad- 
ing rules—not with a view of making any material changes 
but rather to give a more complete description of the grades 
and examples of a number of typical pieces of each grade. 

The matter of grading railroad material should also come 
in for a share and must be considered in the near future. 
The purchasing agent of one of the transcontinental lines 
in the course of a conversation with me expressed himseJf 
very much in favor of a movement which would ultimately 
result in uniform grades of railroad material being adopted 
by all railroads. 

The following is the list of the present members of the 
bureau of gate: 

Astoria Box Co., Astoria. 

M. 8S. Barker, Eugene. 

Benton County Lumber Co., Philomath. 

Bridal Veil Lumber Co., Bridal Veil. 

Leroy Browne, Silverton. 

Booth-Kelly Lumber Co., Eugene (four mills). 

Buxton Lumber Co. 

Calapooia Lumber Co., Crawfordsville. 

Clatskanie Lumber Co., Clatskanie. 

East Side Mill & Lumber Co., Portland. 

yngene Lumber Co., Eugene. 

Hyland Lumber Co., Mabel. 

Jefferson Mill Co., Jefferson. 
E. G. Jones,. Gobel. 


North Powder Lumber Co., North Powder (three mills). 
Peninsula Lumber Co., Portland. 

Portiand Lumber Co. 

St. Johns Lumber Co., St. Johns. 

Silverton Lumber Co., Silverton. 

C. K. Spaulding Logging Co. (two mills), Salem and New- 


rg. 

‘Tongue Point Lumber Co., Astoria. 

Trappist Fathers’ Mill & Lumber Co., Scio. 

Pittock & Leadbetter Lumber Co., Vancouver, Wash. 
West Oregon Lumber Co., Clatskanie. 

Wind River Lumber Co., Cascade Locks. 
Menominee Lumber Co., Menominee. 

Clark & Wilson Lumber Co., Linnton. 

Oregon & Washington Lumber Co., Portland. 

C. C. Wilson Lumber Co., Rainier. 

Dorrance Lumber Co., Springbrook. 

Lee Brown & Sons, Stayton. 

Clatsop Mill Co., Astoria. 

North Pacific Lumber Co., Portland. 

A. J. Porter, Silverton. 

C. J. Simeral, Maclay. 

D. L. Kelly Lumber Co., Warrenton. 

Falls City Lumber Co., Falls City. 

Thirty-seven firms, forty-three mills. 

Having the combined output of 538,000,000 feet for rail 
and local trade, this represents an income of $5,380 for the 
year. .* % 

It is only a matter of time until claims will arise, which 
will have to be adjusted between the members of the bureau 
and purchasers of lumber. In glancing over the work of 
the Northern Pine Bureau of Grades we note that the major 
portion of its business at the present time is the adjust- 
ment of these claims. The great distance which we have to 
ship our lumber will prove a serious handicap in adjusting 
claims and the only probable solution appears to be the 
stationing of resident inspectors in the principal markets 
of the country. 

The work of the bureau is of such a great monetary value 
to the lumber manufacturers of Oregon and Washington 
that the mills not now members of the bureau will no doubt 
all join when they begin to appreciate its benefits. This 
will necessitate the employment of assistant inspectors in 
order to give adequate service. I believe that the expression 
of one of the organizers of this bureau to the effect that 
this action will be the foundation of the greatest bureau of 
grades on earth will ultimately become realized. 

It is to be hoped that the mills will come forward on 
their own initiative and give their hearty and enthusiastic 
support to this movement and thereby save the expense 
incident to missionary work along these lines. 


Market Extension Committee. 


Chairman E. D. Kingsley, of the market extension 
committee, submitted a lengthy report of the im- 
portant work done by ‘his committee during the last 
year. The report in part was as follows: 


It is possible a later committee may devise methods of 
reaching the trade in a more effective manner. However, 
the committee is of the opinion that this is remarkably good 
work at a nominal cost and believe the association with its 
present membership should continue work along this or 
similar lines until every section of the United States in 
which we are interested shall have been covered. Today 
every progressive man believes in advertising and it ap- 
pears to us that this class of work certainly comes under 
this head. 

In this report we desire to call the attention of the asso- 
ciation to the relative prices of fir finish today with those 
of fir flooring as compared io September, 1905, that you may 
judge as to the possible vaiue of advertising this particular 
class of our products. In September, 1905, the f. 0. b. price 
of No. 2 V. G. 4-inch flooring was $22 a thousand and 5, 8 
and 10-inch No. 2 fir finish $19 a thousand, a spread in 
value of $3 a thousand feet between the two items. The 
f.0.b. November 1, 1906, lists quote No. 2 V. G. 4-inch 
flooring at $25 and No. 2, 5, 8 and 10-inch finish at $25 a 
thousand, Sows that in the brief period of fourteen 
months the level in value of fir finish was raised to that of 
No. 2 V. G. flooring. Conceding $1 of this raise in the value 
of finish to the work of advertising, the members of this 
association have been repaid many times for their expendi- 
tures to this department. 

Without precedent as a guide it was necessary to inaug- 
urate original methods of procedure and the policy adopted 
the first year met with the approval of the association and 
the ideas of the committee to such an extent that the same 
policy was largely followed in the development of the work 
the last year. It appealed to us that no more forcible 
method of exploiting the merits of our products could be 
found than by putting the trade throughout the various 
= of the country in touch with the character of fir 
finish. 

Working from this standpoint we adopted the method of 
sending samples of finish in sets, all of which you are fa- 
miliar with. ‘These sets were mailed to the architects and 
the yard trade in a discriminating manner through the 
section of the United States lying east of the Missouri 
river. In 1906 the first lot of these sets—2,500 in num- 
ber—were distributed. The results of the distribution of 
this first lot of samples were such as to justify the continu- 
ation of the work along the same line. In consequence dur- 
ing the summer of 1906 your committee. called upon the 
association for an assessment which would raise a fund to 
prepare and distribute 5,000 additional sets of samples. 
This fund was very promptly voted by the association and 
since that time we have been engaged in the arduous duties 
of preparing these samples for mailing. 

Profiting by previous experiences we were enabled to im- 
prove to a considerable extent upon the character of the 
work and we have here for your inspection today a number 
of sets of the samples showing the work now being done. 
While it was our object and aim to have this entirely dis- 
posed of at this time the tremendous amount of labor en- 
tailed in the preparation of these samples has rendered it 
impossible to accomplish this result. 


Domestic Fir Committee. 


Lloyd J. Wentworth, in behalf of the domestic fir 
committee, detailed the work done by this committee 
during the last year. The first matter to receive the 
attention of this committee was the revision of the 
grading rules. Next the organization of the bureau 
of grades was taken up, and the fact that this bureau 
is already in working harness speaks for this depart- 
ment of the committee’s work. Mr. Wentworth in 
closing his report predicted that the present satis- 
factory prices would be maintained during 1907. The 
outlook for the trade he considered exceptionally 
favorable. 


be 


Trade Topics. 


D. L. Wiggins, chairman of the committee on trade 
topics, outlined the plans of his committee for the 
future, and the auditing committee, consisting of W. 
C. Francis and Willard Case, made a favorable report 
upon the system of bookkeeping employed by the sec- 
retary and treasurer. But one suggestion for improve- 
ment was made and that was in reference to the num- 
bering of vouchers and claims for the more expedi- 
tious checking up of accounts. 

Under the head of miscellaneous business there was 
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Timber Loans 


WE 
LOAN MONEY 


ON 
PACIFIC COAST 
TIMBER. 


Clark L. Poole & Co. 


Successors to 


H.C. BARROLL & CO., Bankers, 
First National Bank Bidg.. CHICAGO. 


























CAPITAL $1,000,000.00 Surplus & Profits $350,000.00 


The Fort Dearborn 
National Bank 














134 Monroe Street, Corner Clark, 








Solicits Checking Accounts of Individuals and Firms. 
Courteous treatment to all. 


Issues Certificates of Deposit payable on Demand bear- 


ing interest at 2 per cent. 


Issues Certificates of Deposit payable at given dates 
with interest at 3 per cent. added. 

















AUDITS AND SYSTEMS 
OF ACCOUNTS 


Wilkinson, Reckitt, Williams & Co. 


CERTIFIED PUBLIC ACCOUNTANTS. 


Marquette Bldg. 62 Broadway, Mutual Life Bldg., 
CHICAGO. NEW YORK, PHILADELPHIA, 


IDEAL PATENT TRACK GLEANERS 


insure a smooth running Saw mill Carriage and are 
so easily adjusted and cheap that no millman can 
afford to be without them. To prove their merits 
we send them ontrial, Haven't had one return- 
ed yet. 

One firm used a pair onemonth and ordered fourteen 
more. Another firm says: “We've used your cleaners 
for past 2 years and find them entirely satisfactory.” 
Patented. For particulars and prices, ask 


D. R. EDWARDS, Fostoria, Tex. 























A Vest Pocket Ready Reckoner 


for lumbermen, sawmill men, contractors, purchas- 
ing agents, bookkeepers, in fact, any one having any- 
thing to do with lumber. Contains 72 pages, price 
25 cents each or 5 for $1, postpaid. 


AMERICAN LUMBERMAN, Chicago, Ill. 


TOLEDO 


FIRE & MARINE INSURANCE CO. 


Specialists in Lumber and Woodworking 
Risks. For lines and rates apply direct. 

















Home Office, SANDUSKY, OHIO. 
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What We Say 
About Good Stock 


is based on many years’ experience, but in buying 
of us you get our experience free. Before order- 
ing ask us about 


PINE, HEMLOCK 
AND BASSWOOD 


We do our own manufacturing and always have 
a good assortment on hand. Inquiries given 
prompt attention, 


Brooks €8 Ross Lumber Co. 


Chicago Office, , ’ 
406 N. Y. Life Bldg., Schofteld, Wis. 





White |Sidin 
; Finish 
Pine No.4 Boards 


We also make a specialty of 
SASH PACKING OR CRATING 


from No. 5 Boards. 


We solicit inquiries and orders from 
carload buyers in any of above lines. 


Empire Lumber Company, 


WINONA, MINN. 








Money Earns Money 





only when invested in a money-earning business, and I 
believe there is no good, safe and honest business earn- 
ing more money on the capital invested than the subscrip- 
tion-book business. 


BO YOU BUY BOOKS? 


This is a book-buying age. A house without a library 
is no longer a home, and most of the home libraries in 
this country are purchased as a result of direct solicita- 


tion, 
BUT FEW KNOW 


that during the last six years nearly 150,000 sets of 
‘*Modern Eloquence’’ have been sold for $7,500,000.00; 
that ‘‘ Stoddard’s: Lectures’’ have been placed in 250,000 
American homes for $12,000,000.00; that 300,000 sets of 
the ‘‘Century Dictionary’’ have been sold for $21,000,- 
000.00; that more than 560,000 sets of ‘‘ Britannica’’ 
have been sold in the United States alone for over 
$44,000,000.00; or that the sale of these books still con- 
tinues. But few know what the profits are on this busi- 
ness. How much of it did you receive? 


A MODERN PUBLICATION 


of the highest class, which in sales and profits is destined 
to exceed the above records, is now being made and sold. 
This is evident from the actual results now being ob- 
tained, although the sale was begun less than six months 
ago, and you can have full particulars by sending me 
your name and address on a postal card, costing 


ONLY ONE CENT 


Let me mail you a letter telling all about this record- 
breaking, modern American publication; how several 
hundred eminent American specialists are making it; 
why the American people find it not a luxury but a 
necessity and what a few dollars will do—not over a 
hundred—if now added to the present capital. 


MAKE YOUR MONEY EARN MONEY 


Write me today, as this is a present opportunity. Ad- 


dress ; 
W. B. GILBERT 


Cable Building 10th Floor, CHICAGO 





a general discussion on trade conditions and the up- 
ward trend of the market, and as there is some reason 
for a revision of the price list, upon motion of A. C. 
Dixon the matter was referred to the domestic fir 
committee with full power to act. 

Apparent inaccuracies in the scales of some of the 
railroad companies was brought up in a communica- 
tion from F. C. Knapp, of the Peninsula Lumber Com- 
pany, the same being discussed by L. J. Wentworth, 
President Buehner and others. 


Election of Directors. 


The election of a board of seven directors being 
called for, upon motion of D, L. Wiggins the entire 
old board, with the exception of E. B. Hazen, of the 
Tongue Point Lumber Company, who finds it impos- 
sible to attend, was reélected. E. D. Kingsley, of the 
West Oregon Lumber Company, of Clatskanie, was 
substituted for Mr. Hazen. 

The new board therefore consists of the following: 


Philip Buehner, Eastern & Western Lumber Co., Portland. 
J. S. Bradley, Bridal Veil Lumber Co., Bridal Veil. 

A. C, Dixon, Booth-Kelly Lumber Co., Eugene. 

C. W. Thompson, Wind River Lumber Co., Cascade Locks. 
I. D. Kingsley, West Oregon Lumber Co., Clatskanie. 
Lloyd J. Wentworth, Portland Lumber Co., Portland. 

Fred C. Knapp, Peninsula Lumber Co., Portland. 


Directors Elect Officers. 


Following the election of the new board of directors 
the following officers were eiected: 

President—Philip Buehner. 

First vice president—J. 8S. Bradley. 

Second vice president—E. D. Kingsley. 

Third vice president—C. W. Thompson. 

Fourth vice president—L. J. Wentworth. 

Fifth vice president—A,. C. Dixon. 

Secretary—E. C. Sheldon. 


New Members Elected. 
The following new members were elected: 


Base Line Lumber Co., Portland. 
Thompson Bros., Mountain Dale. 
George W. Cone & Co., Dallas. 


Those at the Meeting. 
Among those at the meeting were the following: 


Philip Buehner, Eastern & Western Lumber Co., Portland. 
L. J. Wentworth, Portland Lumber Co., Portland. 
k. D. Kingsley, West Oregon Lumber Co., Clatskanie. 
M. A. McKibben, McKibben Bros., Cottage Grove. 
W. H. Kenney, Leona Mills Lumber Co., Leona. 
George A. Steel, Winchester. 
«. W. Thompson, Wind River Lumber Co., Cascade Locks. 
Db. W. Wiggins, Pittock & Leadbetter Lumber Co., Van- 
couver, Wash. 
IX. S. Cornings, Pittock & Leadbetter Lumber Co., Van- 
couver, Wash. 
A. C. Dixon, Booth-Kelly Lumber Co., Eugene. 
Ilenry Buehner, Eastern & Western Lumber Co., Portland. 
«. G. Briggs, Bridal Veil Lumber Co., Bridal Veil. 
. S. Bradley, Bridal Veil Lumber Co., Bridal Veil. 
V. W. Edwards, Bridal Veil Lumber Co., Bridal Veil. 
. N. Bushong, Bridal Veil Lumber Co., Bridal Veil. 
. T. Peters, Bridal Veil Lumber Co., Bridal Veil. 
. T. Leiter, Bridal Veil Lumber Co., Bridal Veil. 
J. W. Palmer, Westport Lumber Co., Portland. 
lk. S. Collins, Ostrander Lumber & Railroad Co., Ostrander. 
W. C. Francis, St. Johns Lumber Co., St. Johns. 
George T. Gerlinger, Willamette Lumber Co., Dallas. 
k. J. F. Murston, California Lumber Co., Crawfordsville. 
I. Groener, Groener & Rowell, Hillsboro. 
J. A. Keating, C. K. Spaulding Logging Co., Newburg. 
Willard Case, Willard Case Lumber Co., Rainier. 
A. B. Wastell, manager Oregon & Washington Lumber In- 
spection Bureau, Portland. 
W. D. Plue, Columbia River Door & Lumber Co., Rainier. 
Lb. C. Miles, Spaulding Logging Co., Newburg. 
Max M. Shillock, AMERICAN LUMBERMAN, Portland. 
George M. Cornwall, The Timberman, Portland. 
Robert B. Allen, Pacific Lumber Trade Journal, Seattle, 
Wash. 
Frank B. Cole, West Coast Lumberman, Tacoma, Wash. 
W. B. Mackay, North Pacific Lumber Co., Portland. 
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The Banquet. 


The committee having in charge the arrangements 
for the banquet is deserving of great credit for the 
excellent preparations made. The scene of the festivi- 
ties was the spacious dining room of the Commercial 
Club. The tables were elaborately decorated for the 
oceasion, while a good orchestra discoursed choice 
music. 

W. B. Mackay, who was selected as toastmaster, 
after a brief introductory address proposed a toast to 
Oregon’s popular governor, George E. Chamberlain, 
which was drunk by all standing. Governor Chamber- 
lain, who is a magnetic speaker, after making a few 
facetious observations on his feelings upon finding 
himself the only man in the assembly in ful dress, 
directed his remarks toward the policy of the national 
administration in withdrawing the timber resources 
of the state from entry. He declared it was time to 
eall a halt. He said he believed in conserving the 
water supply of the state, but did not believe it just 
that the pathfinders who blazed their way into Oregon 
and discovered a new empire should be deprived of the 
benefits of their discovery. He believed in looking 
after the interests of the present and, if necessary, 
mortgage the future for the common good. In closing 
he called upon the lumbermen of the state most inter- 
ested in timber legislation to say to the national gov- 
ernment, ‘‘So far shall you go and no further.’’ The 
governor’s remarks were received with applause, indi- 
eating that he had struck a responsive chord in the 
hearts of his hearers. Governor Chamberlain also ex- 
tended a most cordial weleome to the lumbermen, 
whom he characterized as the true empire builders of 
the west. 

Next, Toastmaster Mackay called upon Mayor Harry 
Lane, whose health was also drunk before he was 
given an opportunity to speak. Mayor Lane in his 
usually happy vein, after excusing himself for the 
fact that he was accused of the gift of gab and had 
also been accused of being the oldest man in Oregon, 
threw a number of well deserved bouquets at the gov- 
ernor and then declared that with all the desirable 


qualities of the governor he had never seen the day 
when he could run a saw mill successfully. As for 
himself he said he was once eligible to membership in 
the association and that was when in his younger days 
he was the owner of two whip saws. Getting down to 
serious talk the mayor gave the lumbermen credit for 
being engaged in one of the most useful vocations in 
the world. He commended the policy of getting to- 
gether, as by rubbing together many valuable things 
are learned. The most valuable thing he ever learned, 
he said, he learned from an insane patient and by 
close association with him he became afflicted with the 
job he now holds. The theme of the mayor’s discourse 
was the value of the concentration of effort, unity of 
purpose ete. To the lumbermen’s association he re- 
ferred as an example. 

Victor H. Beckman, secretary of the Pacific Coast 
Lumber Manufacturers’ Association, of Seattle, was 
next called upon. Mr. Beckman, who is the past- 
master grand statistician of the Pacific coast when it 
comes to railroad and lumber matters, discussed at 
some length the transportation conditions existing at 
the present time and the efforts being made to better 
them. He reviewed in detail the movemert under way 
to secure national reciprocal demurrage legislation. In 
discussing the car shortage situation he said the state 
of Oregon did not begin to suffer in comparison with 
the state of Washington and he gave facts and figures 
to prove it. While the state of Washington, he said, 
would enact a reciprocal demurrage law, it was the 
purpose of the lumbermen of the Evergreen State be- 
fore they got through with the railroads to put the 
Northern Pacific railroad into the hands of a receiver 
for failure to discharge its obligations to the people 
from whom it obtained all its privileges and rights. 
A state railroad commission he declared to be the first 
step in the direction of securing the rights of the 
people. 

A. C. Dixon, of the Booth-Kelly Lumber Company, 
of Eugene, and a number of other members of the 
association followed Mr. Beckman and it was well on 
toward the Sabbath day before the festive lumbermen 
dispersed. 





Columbia River Shingle Men Meet. 


Review of Organization and Work 
of their Organization. 








PORTLAND, ORE., Feb. 11.—The annual meeting of the 
Columbia River Shingle Association was held at the 
Oregon Grill Saturday evening, February 9, at 8 
o’clock. An informal dinner and ‘‘Dutch treat’’ pre- 
ceded the order of business, at the close of which the 
president, Marshall Chambers, called the meeting to 
order and requested the reports of the secretary and 
treasurer, which were read, adopted and ordered 
placed on file. The features of Secretary E. H. Habig- 
horst’s report follow: 


The first meeting for the purpose of forming an associa- 
tion was held at Kruse’s restaurant December 8, 1905, when 
the matter was discussed and a meeting called at the Port- 
land hotel for December 23. At this time it was decided to 
form an organization, a name was adopted and a committee 
appointed to draft a constitution and bylaws to be sub- 
mitted at another meeting to be held at the same place 
December 28, 1905, at which time a constitution and by- 
laws were adopted. There has been held since that time 
twenty-one meetings, and a radical change has been made 
in the list of members. It was first contemplated and we 
did include the retail dealers as members of the association. 
This continued until the latter part of the year, when it was 
found that the retail dealers had apparently lost all inter- 
est. The manufacturers being most directly interested in 
the success of the organization, feeling that the results 
obtained warranted a continuation of the work, and be- 
lieving that as manufacturers only still better results could 
be obtained, it was decided to adopt a substitution for our 
constitution and bylaws, which was done at a meeting held 
December 8, 1906, making only manufacturers of prs Raney 
or their immediate representatives, eligible to membership. 
The association work has been carried on mainly in the 
office of the Oregon & Washington Lumber Manufacturers’ 
Association. 

Through the office force we have been enabled to keep in 
touch not only with the market but with the conditions as 
they exist on Puget sound, which is the great manufactur- 
ing center and which necessarily, to a great extent, has its 
effect upon the results obtained here by us. One of the 
principal benefits derived by members of the association has 
been the informal discussions had at meetings relative to the 
log question, class of timber used, manner of manufacture 
and the prices obtained in the market. These meetings have 
resulted in bringing about a feeling of fellowship and friend- 
ship among men in the same line of business that has been 
for their mutual interests. The results have been good and 
appreciation is shown by a great many that are not in our 
immediate districts but who appreciate the circulars sent 
them and enjoy our meetings when they can be with ug 
The number of active members at the present time is fifteen. 


The report of the treasurer showed the association 
to be on a satisfactory financial basis. The associa- 
tion has met all its obligations and with the collection 
of the dues now payable will have a substantial sum 
in the treasury. 

Those present at the meeting were: Marshall Cham- 
bers, J. H. Dunlop, A. J. Kroenert, William Fluhrer, 
C. D. Howell, S. Ban and J. M. Dennis, manufacturers, 
and E. H. Habighorst, secretary. 

Communications in reference to trade conditions 
were read from R. W. Douglas, of the Shingle Mills 
Bureau of Seattle and a number of association mem- 
bers who were unable to be present. C. D. Howell 
also read several letters to him embodying orders, for 
the purpose of showing how the car shortage has 
operated as a stimulus of prices where assurances can 
be given of prompt delivery. 

Following a general discussion relative to the price 
and supply of logs, general trade conditions and the 
future outlook for the shingle industry President 
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Chambers announced the election of officers for the 
ensuing year. A. J. Kroenert, who was first to re- 
spond to the invitation for nominations, moved that 
the old officers be continued for another year. Presi- 
dent Chambers balked at this motion, evidencing his 
innate modesty by declaring that he did not think it 
right for one man to remain in the office of president 
for more than one year at a time and requesting that 
some one else be nominated and elected in his stead. 
His objection was overruled, however, and the motion, 
upon being put by Mr. Kroenert, was unanimously 
earried, if the negative vote of President Chambers 
may be considered a blank. 

The officers for the ensuing year are therefore: 

President—Marshall Chambers. 


Vice president—C. D. Howell. 
Secretary and treasurer—E. H. Habighorst. 





Harriman Receives Attention. 


Willamette Valley Protective Association 
Adopts Resolutions. 








PORTLAND, ORE., Feb. 13.—Regardless of the fate that 
may overtake the reciprocal demurrage and railroad 
commission bill, now pending before the state legisla- 
ture, the millmen of the Willamette valley met at 
Cottage Grove this week for the purpose of effecting 
an organization that shall be both offensive and de- 
fensive as regards its relations to the Southern Pa- 
cific Railroad Company. Despite adverse weather 
conditions the meeting was largely attended, and 
while a permanent organization could not be effected 
a strong committee was appointed for the purpose of 
preparing a constitution and bylaws and shaping mat- 
ters to that end. The object of the organization will 
be an alliance offensive and defensive against the 
Harriman methods of railroading in the Willamette 
valley, and mutual protection. Resolutions were 
adopted indorsing the reciprocal demurrage and rail- 
road commission bill before the legislature, demand- 
ing a restoration of the $3.10 rate on rough green 
lumber to San Francisco from all valley points and 
calling for a curbing of the ‘‘terrible ambition of 
Mr. Harriman.’’ 

Lumber conditions prevailing in the Willamette 
valley are very serious and unless relief in the shape 
of cars and maintenance of the $3.10 rate is assured 
the future of the industry will be precarious. Already 
a large number of mills have been forced to suspend 
operations entirely, while most of the others have 
been obliged to curtail their cut. Several lumber com- 
panies have gone into bankruptcy. There is a large 
amount of cut lumber in the Willamette valley, and 
unless the Southern Pacific company furnishes cars 
to move this product of the mills before the advanced 
rate of $5 a ton goes into effect, now postponed until 
April 15, it will mean a heavy loss to the mills which 
have contracted on the $3.10 rate basis. Probably 
never was more real earnestness manifested at a sim- 
ilar meeting in Oregon than was shown at the meet- 
ing at Cottage Grove. 


Indorsing Remedial Legislation. 


The following resolutions, indorsing the reciprocal 
demurrage and railroad commission bill before the 
Oregon state legislature, were unanimously adopted: 


Resolved, That it is the sense of this mass meeting of the 
shippers and lumbermen of Central Oregon, representing 150 
mills, that we unanimously indorse house bill No. 2, known 
as the Chapin bill, now before the legislature of Oregon, 
for adoption, as agreed upon by the joint committee of the 
house and senate. Be it further 

Resolved, That it is the sense of this meeting that the 
Chapin Railroad Commission bill be treated as a purely 
business measure. 


Bouquet? for E. H. Harriman. 


The Southern Pacific Railroad Company and E. H. 
Harriman were thus scored in the shape of resolu- 
tions: 


WHEREAS, The Southern Pacific company has again 
sounded the death knell of the lumber industry of central 
Oregon by advancing the freight rates on lumber from the 
Willamette valley to California and bay points from $5.17 
a thousand feet to $8.33 a thousand feet, thus again as- 
serting the all-powerful and dominating influence of the 
Harriman system, from which the helpless shippers have no 
means of redress, and 

WHEREAS, The people and industries of Oregon have al- 
ready contributed enormous sums of money in excess of a 
fair and reasonable interest on the bonded indebtedness 
and watered stocks of the railroads in Oregon, which has 
made it possible during the past six months for Mr. Harri- 
man to acquire over $100,000,000 of stock in the Illinois 
Central railroad, the Baltimore & Ohio railroad, the New 
York Central railroad, the Atchison, the Chicago & North- 
Western, the Chicago, Milwaukee & St. Paul and the St. 
Joseph & Grand Island railroads, and 

WHEREAS, The larger portion of this vast sum was 
wrung from the people of Oregon to further gratify the over- 
weening ambition of Mr. Harriman, he now seeks to impose 
a still greater tax on the important industries tributary to 
his system ; therefore be it 

Resolved, That it is the sense of this meeting that a 
committee be appointed to wait on the Harriman traffic 
officials and demand that the $3.10 rate be maintained, 
the committee to report to the Commercial Club of Cottage 
Grove the result of its labors; and further be it 

Resolved, That the terrible ambition of Mr. Harriman 
and the methods by which he puts that ambition into opera- 
tion must be curbed. 


Questions for the Millmen. 


In order to ascertain the actual conditions in cen- 
tral Oregon, as regards to the status of the lumbering 
industry, the following questions, to be sent every 
millman, were adopted: 

What is your business? 

On what line of railroad are you located? 

What is the capacity of your mill? 

Where do you sell your — chiefly ? 


Have you had any trouble marketing your product this 
past season? 


Have you had any orders canceled? 
What is the ruling price of ties and what has the South- 
ern Pacific railroad offered you for ties, if any offer has 
been made? 

Has it agreed to furnish cars if you will sell it ties? 

Do you run full time and if not when did you shut down 
and for how long? 

Are you well supplied with orders? 

Can you get plenty of cars for eastern shipments? 

Do you believe in reciprocal demurrage and a railroad 
commission as outlined in the Chapin bill? 


To Organize Protective Body. 


The following committee was appointed to create 
a permanent organization for the protection of the 
lumbering industry in the Willamette valley: 

J. H. Chambers, C. H. Dixon, Booth-Kelly Lumber Com- 
pany. 

J. J. Keeney, Leona Mills Lumber Company. 

Fred Russell, Chambers Lumber Company, of Dorena. 
Henry Fischer, Brown Lumber Company. 

W. C. Watrous, Morris McKibben, McKibben Bros. Lum- 
ber Company. 

J. B. Hopkins, Eugene Lumber Company. 

George Taylor, Taylor Lumber Company. 

s — K. Spaulding, Spaulding Logging Company, 
alem. 

John H. Shaw, Curtis Lumber Company. 

M. E. Dunn, Wildwood Lumber Company. 

J. S. MceGladray, Mohawk Lumber Company. 


George Gerlinger, Willamette Lumber Company, Dallas, 
re. 


BABB BBAPDL ILL LL 
NAMED MANAGER OF INSPECTION BUREAU. 


PORTLAND, ORE., Feb. 16.—Within a short time the 
Oregon & Washington Lumber Inspection Bureau, re- 
cently incorporated for the purpose of looking after the 
inspection interests of the cargo mills of the Columbia 
and Willamette rivers, will be in full operation. A. B. 
Wastell, for twenty years in the employ of the Southern 
Pacific Railroad Company, has been appointed chief 
inspector and manager of the bureau and entered upon 
the discharge of his duties February 15. Mr. Wastell 
has already issued several circulars to members of the 
bureau and lumber surveyors, acquainting the former 
with the purpose and scope of the bureau and giving the 
latter general information as to the service that will 
be required. In order that he may frame up a program 
for future action the manager has requested from the 
members a forecast of the cargo business they expect to 
handle during the ensuing month, giving the number 
of vessels and approximate docking dates, with advices 
as to the number of surveyors that may be needed, 
probable length of time that may be required for load- 
ing, and destination of cargoes. In the circular issued 
to surveyors detailed instructions are given as to the 
purpose and scope of the bureau, qualifications and 
duties of surveyors, method of inspection, method of 
keeping records ete. It is the purpose of the manager 
to have the bureau serve both the seller and buyer 
with absolute fairness and justice. 

The selection of Mr. Wastell for the responsible posi- 
tion of manager of the bureau is received with general 
satisfaction by its members and it is believed that 
under Mr. Wastell’s direction the bureau will serve all 
interests faithfully and well. Mr. Wastell’s twenty 
years’ schooling in the service of the Southern Pacific 
Railroad Company has admirably fitted him for the 
duties of the office to which he has been called. He 
has seen service with the bridges and building depart- 
ment of the company, office force, planing mills and 
timber treating plant. He has been yard foreman and 
tallyman and chief lumber inspector, which latter posi- 
tion he resigned to accept the position he now holds. 





OREGON INSPECTION BUREAU MEETING. 


PORTLAND, ORE., Feb. 16.—The annual meeting of the 
Oregon & Washington Lumber Inspection Bureau was 
held in this city at 5 o’clock this afternoon, with a fair 
percentage of the members in attendance. The principal 
business of the mecting was the election of a board 
of directors and officers for the ensuing year, but little 
other business being attended to. Trade conditions were 
discussed for a time, but as most of those present were 
tired of meetings for the day, having already attended 
the annual meeting of the Oregon & Washington Lum- 
ber Manufacturers’ Association, the election of a new 
board of directors was taken up soon after the meeting 
was called to order. 

The election of directors resulted as follows: 

W. B. Mackay, North Pacific Lbr. Co., Portland. 

Philip Buehner, Eastern & Western Lbr. Co., Portland. 

Lloyd J. Wentworth, Portland Lbr. Co., Portland. 

O. M. Clark, Linnton Lbr. Co., Linnton. 

J. W. Palmer, Westport Lbr. Co., Portland. 

Willard Case, Willard Case Lbr. Co., Rainier. 

D. L. Wiggins, Pittock & Leadbetter Lbr. Co., Portland. 

The election of officers resulted as follows: 

President—O. M. Clark. 

Vice president—W. B. Mackay. 

Secretary—A. B. Wastell. 

Treasurer—W. C. Francis. 

The work of this bureau is in the hands of Mr. Was- 
tell and under his direction good results are expected. 

SDB 


CHICAGO LUMBERMAN CANDIDATE FOR BIG 
NI 


Irvine MeCauley, of the McCauley-Saunders Lumber 
Company, this city, who was largely responsible for the 
pronounced success of last week’s concatenation at the 
Lexington hotel, is being boomed for the Big Nine to 
be elected at the annual meeting to be held in Atlantic 
City, N. J., September 9. ‘‘Billy’’ Matthias, repre- 
sentative of W. M. Ritter Lumber Company, of Colum- 
bus, Ohio, and one of the most enthusiastic and ag- 
gressive Hoo-Hoo in the United States, is one of the 
men back of the McCauley agitation and C. W. Culver, 
local manager for the E. H. Lewis Lumber Company, of 
Seattle, Wash., and who has the reputation of being 
able to put more noise into the Hoo-Hoo yell than any 
other man in Illinois, is another. Mr. MeCauley’s work 


for the order has entitled him to recognition and local 











Ask for 
The New 
96-Page 
Green Fan 
Catalog. 





If you are interested in Heating and Ventilating 





Buildings, Drying Textiles or other material, 
Mechanical Draft for Boiler and Industrial furnaces, 
conveying light materials or general Air Moving 
Engineering. 
This Book lists complete lines of fans for all pur- 
poses. With dimensions, weights and prices. It also 
describes the Green Steam and Hot-Water Heater. 
It further contains useful engineering informa- 
tion and tables, in fact, the only correct table of fan 
outputs and horse powers yet published 
It describes many typical installations,some one of 
which may be like the one you are about to put in. | 
The Green Fuel Kconomizer Co.. has built high 
grade air moving and heating equipments for the 
best concerns in all parts of the United States, 
It will cost you nothing to get our prices and ideas | 
and we are often able to make suggestions that save | 


money for the customer. Write, stating your con 
ditions, and_ask for Catalog “AL”. also for our 
Economizer Catalog, if you do not have a copy. 


The Green Fuel Economizer Co. 
MATTEAWAN, N. Y. 


(Sole builders of the Green Fuel Economizer 
in this Country,) | 











Hoo-Hoo concede him the honor. 

















The Endorsement 
Of Every Lumberman 
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Who ever tried The McGarry Patent Safety Piling and Lowering Machine 


is a record which you cannot afford to ignore if you care aught about 


the economical handling of lumber With it you can pile anything 
from | inch to 10x10 inch, 50 to 0 M per day at a cost of 12 to l5c. per M, 
Better let me send you descriptive circulars and testimonials—free. 


Address, JOHN A. McGARRY, Pilsen Station, CHICAGO, ILL. 


Sole Patentee for the United States and Canada. 








GUARANTEED 


Not simply a high sounding but meaningless string 
ot words, neither an empty guarantee to give satis- 
faction, but a definite, absolute, binding guarantee 
that this paint will 


WEAR FIVE YEARS 


or paint for repainting is 
yours without charge. 

That is the kind of guarantee 
we put on Pitkin’s Barn 
Paint and it lives up to it too. 








GEO. W. PITKIN CO. 


Paint & Color Makers. @ 
CHICAGO, U.S. A. 


Originators of 


Established 1868 Barn Paint 








AN UNPARALLELED OFFER 


To every manufacturer using wood- 
working machinery of any description, 
who will tell us he saw this ad in the 
American Lumberman, we will send 
free of charge one of our 

Van Duzen Loose Pulley Oilers 
They do not waste or throw oil—can be 
used on almost every size and speed of 
pulley. Tried and tested 15 years. 7 
sizes all brass. Ask for price list 26 D, 

THE E. W. VAN DUZEN CO., Cincinnati, Ohic, 2 
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White Cedar 
Posts and Poles 


are what we have to 
offer now. Before 
placing your orders, 
write us for prices. 
They are right. 
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Our stocks are complete and 
we ship promptly. 


DULUTH LOG COMPANY, 


Wholesalers and Manufacturers. 


213-214 Palladio Building, DULUTH, MINN. 




















ALL WHITE PINE 


300000 ft. 4'' No. 3 Fencing, 8 to 18’ mixed. 
125000 * 4" fo2 6 to 16’ W. Pine. 
175000 ** M. W. No. 3 Boards, 6, 8 and 10’. 
40000 ‘* 3x12-16 White Pine 

300000 * 1% Shop Common, 

100000 ‘* 114 D Select and Better, 


C & B AND BETTER SIDING—CAR LOTS. 





Bovey-De Laittre Lumber Co. 
MINNEAPOLIS, MINN. 





rFOR QUICK SHIPMENTS 


we offer you the following items— 

all in good shipping condition: 
3 to 8 ft. Inch D and Better. ; 4 foot No. 1 Mixed Lath. 
4 to 8 ft. No. 1, 2, 3 Com. 4 foot No. 2 Mixed Lath. 
4” and 6” Bevel Siding. 4foot No. 3 Mixed Lath, 
No. 5 Boards. 32 inch Mixed Lath. 


Prices upon request. 


The Waters-Clark Lumber Co, 


WHOLESALE LUMBER. 


303-4 Exchange Building, DULUTH, MINN. 








White Cedar Posts anaPoles 


For Spring Shipment. 
LARGE STOCK, BEST QUALITY. 
FULL ASSORTMENT. PRICES RIGHT. 


Six large yards and several smaller ones. We knew the trade 
requirements. Order from us. Your inquiries solicited. & 


W. C. CHURCH LUMBER AND COAL CO. 


Producers and Wholesalers. General Office, DES MOINES, IA. 











The R. T. Jones Lumber Co. 


NORTH TONAWANDA, N. Y. 


Wholesale WHITE PINE LUMBER 


We are conveniently located to mate quick delivery to 
all Eastern points. Our stock is large and complete, Send 
us you inquiries and orders, 




















WHITE PINE 


LUMBER, SHINGLES and LATH. 


Our stock is large and complete. 
It will pay you to get our prices, 


BRADLEY, MILLER &CO. 


West Bay City, Mich. 

















Crookston Lumber Co. 


MILLS AT 
CROOKSTON, BEMIDJI, ST. HILAIRE, MINN. 


CHICAGO OFFICE, rorr Marquette Bldg., Phone, Central 8183. 
MILWAUKEE OFFICE, 602 Wells Building, Phone, Main 1910, 


GENERAL OFFICE, BEMIDJI, MINN. 














ASSOCIATION NEWS. 


PAP DDI DDO 
COMING CONVENTIONS. 

nees 25—Georgia-Florida Sawmill Association, Jack- 
sonville, Fla. 

February 27—Northeastern Iowa Lumbermen’s Associa- 
tion, Dubuque. 

February 27—New Jersey Lumbermen's Protective Associ- 
ation, Newark, N. J. 


March 7—Northwestern Iowa Retail Lumbermen’s Asso- 
ciation, Sioux City, Iowa. 

March 6, 7—National Wholesale Lumber Dealers’ Associa- 
tion, Washington, D. C. 

March 12—-Alabama Lumber Manufacturers’ Association, 
Montgomery, Ala. 

March 12-13—Retail Lumber Dealers’ Association of Mis- 
sissippi & Louisiana, Jackson, Miss. 

March 19—New Hampshire Lumbermen’s Association, 
Manchester, N. H. 

May 8—Southern Supply & Machinery Dealers’ Associa- 
tion, Cincinnati, Ohio. 


May 23, 24—National Hardwood Lumber Association, At- 
lantic City, N. J 


ALABAMA MANUFACTURERS’ ANNUAL. 


The annual meeting of the Alabama Lumber Manu- 
facturers’ Association will be held March 12 at Mont- 
gomery, Ala., with the Exchange hotel as headquar- 
ters. Secretary J. H. Eddy, of the association, with 
headquarters at Birmingham, announces that arrange- 
ments for the coming annual are practically completed. 
The subjects to be considered, aside from the routine 
work of an annual meeting, are such as to be of vital 
interest to the entire association, and it is expected 
that practically a full representation of the member- 
ship will be in attendance. 








ANNUAL OF MICHIGAN MANUFACTUREBS. 


The Michigan Manufacturers’ Association held its 
annual meeting at the Hotel Cadillac, Detroit, Febru- 
ary 15. J. D. Dort, of Flint, and others made ad- 
dresses on transportation matters and advocated the 
manufacturers’ bill pending in the legislature, pro- 
viding for a state railroad commission. The board of 
directors was reélected as follows: B. F. Hall, Beld- 
ing; D. L. Merrill, Battle Creek; E. L. Maddox and 
R. S. Barnhart, Grand Rapids; J. D. Dort, Flint; F. 
E. Parker, Saginaw; George E. Bardeen, Otsego; M. 
J. Murphy, Detroit, and C. E. Rigley, Owosso. E. M. 
Murphy, of the Pontiac Buggy Company, and L. B. 
Robertson, of the Page Wire Fence Company, Adrian, 
were added to the directorate. Officers were reélected, 
Brinton F. Hall, of the Belding-Hall Manufacturing 
Company, Belding, serving again as president. A ban- 
quet was held at the Detroit club in the evening, with 
an address by W. I. Buchanan on Latin-American 
trade development. 


SOUTHERN RETAILERS’ ANNUAL. 


The program for the eleventh annual convention of 
the Retail Lumber Dealers’ Association of Mississippi 
& Louisiana has been arranged in part; in fact, it 
seems to be perfected except for the matter of minor 
details. As previously announced, the annual will 
be held at Jackson, Miss., March 12 and 13. Among 
the speakers to address the convention will be Gov- 
ernor James K. Vardaman, of Mississippi; Edgar L. 
Brown, attorney for the association, who will speak 
upon the legal aspects of the organization’s constitu- 
tion; L. B. Sedgwick; J. J. White, of the White 
Lumber Company; Edgar Swartz, of New Orleans, 
La., who will handle prepared roofing. 

A banquet is being arranged for and addresses 
will be made by some of the most distinguished men 
of Mississippi. Lumbermen of that state and of 
Louisiana will be guests of the occasion and ladies will 
be especially welcomed. A Hoo-Hoo concatenation is 
being arranged, to terminate with the banquet of the 
association instead of the conventional ‘‘on the roof.’’ 
All this, with other features, promises to make the 
eleverth annual of the association the most interesting 
in its history. A fare of one and one-third rate on the 
certificate plan has been arranged for the convention. 








THE NATIONAL WHOLESALERS’ ANNUAL. 


Advices from the headquarters of the National 
Wholesale Lumber Dealers’ Association, 66 Broadway, 
New York, N. Y., indicate that preparatiens for the 
annual meeting, to be held in Washington, D. C., March 
6 and 7, are practically perfected beyond minor details 
which cannot well be completed before the delegates 
will begin to gather in the capital city for attendance 
upon the annual. 

The annual of the National Wholesale Lumber Deal- 
ers’ Association is always of exceptional interest and 
importance, not only to its own members but to the 
lumber trade generally, the convention of this year 
promises. to be exceptionally important because of 
notable and unusual features. In connection with it 
will be held a meeting, prospectively decisive of 
definite results, of the Car Stake Complaint Commit- 
tee. Contemporary with its sessions will be held, 
in the same city, the annual meeting of the Eastern 
States Retail Lumber Dealers’ Association, and it is 
not improbable that the latter organization will take 
part in the proceedings of the wholesalers’ association, 
as has been the case in former years. Aside from 
these features, the wholesalers’ association will con- 
sider matters of importance to the entire lumber trade, 
and the prospects are generally that the convention of 
this year will possibly be the most significant in the 
organization’s history. 

In previous years the banquet attending the annual 
of the National Wholesale Lumber Dealers’ Associ- 
ation has set the pace in richness and refinement of 


appointments, luxuriousness and in the character of 
topics and speakers, for all others. This year it will 
doubtless present the same character. It will be held 
in the banquet room of the New Willard hotel, which is 
one of the most magnificent rooms of its kind in the 
country. 

It is expected that the formal program for the an- 
nual convention of the association will be issued 
within the next few days, 





THE GEORGIA-FLORIDA SAW MILL ASSOCIA- 
TION. 


As previously announced, the next meeting of the 
Georgia-Florida Saw Mill Association will be held 
February 25, with headquarters at the Windsor hotel, 
Jacksonville, Fla. Secretary E. C. Harrell has issued 
the following call for the meeting: 

Besides the regular business to come up for your consid- 
eration and attention, which we can say is of great impor- 
tance, we will have with us representatives of those asso- 
ciations and exchanges which took part in the formation of 
the interstate rules of 1905, and not only will those rules 
be discussed but we will doubtless get an expression of pres- 
ent conditions of the market in the east; and 

It is the intention to entertain our visiting friends and 
therefore it is necessary for us to know at the earliest how 
many of our members will be represented. For your infor- 
mation will say that after the meeting special trolley cars 
will take you sight seeing, and on Tuesday we will go 
aboard the Clyde Line St. Johus river steamer City of Jack- 
sonville for a trip up the river to Sanford, returning to 
Jacksonville Wednesday night, remaining on the boat until 
Thursday morning, when we take a train for St. Augustine, 
luncheon to be served at the Hotel Ponce De Leon, after 
which - ean take the train home. Please advise by earli- 
est mail possible if you will attend the meeting and make 
one of the party following. 

A specific purpose of the coming meeting is a con- 
ference, with an entertainment, of representatives of 
the New York Lumber Trade Association, National 
Wholesale Lumber Dealers’ Association, Lumbermen’s 
Exchange of Philadelphia, Boston wholesale associa- 
tion and the Baltimore and New York Yellow Pine 
exchanges, all of whom will send representatives to 
the conference. It is expected that the sessions of 
the convention will last three days, and be largely 
in the nature of a joint conference with the delegates 
from the northern associations. The entertainment 
offered is of an exceptionally attractive character. 


Delegates From the Metropolis. 


New York, Feb. 18.—A number of local dealers are 
planning to leave this week for Jacksonville, Fla., to 
attend the convention to be given by the Georgia-Florida 
Saw Mill Association at Jacksonville, beginning Febru- 
ary 25. The New York Lumber Trade Association will 
be represented by Richard S. White, C. W. Wilson and 
J. D. Crary. The local Yellow Pine Exchange will be 
represented by Albert Hirsch, of the Hirsch Lumber 
Company; John C. Cooney, of Cooney, Eckstein & Co.; 
Jesse Eppinger, of Eppinger & Russell; F. J. Johnson, 
Bliss & Van Auken; Walter Adams, Cummer Lumber 
Company. It will be recalled that in September, 1905, 
what was then the Georgia Interstate Saw Mill Associa- 
tion met the New York Lumber Trade Association 
and Yellow Pine Exchange and arranged several trade 
matters to the advantage of all concerned. The meet- 
ing at Jacksonville which will be attended by the above 
named gentlemen and dealers from this market is a 
reciprocation of the meeting here in 1905. 





CANADIAN ASSOCIATION ANNUAL. 


WINNIPEG, MANITOBA, Feb. 16.—The annual meeting 
of the Western Canada Retail Lumber Dealers’ Asso- 
ciation has just been concluded here. One hundred 
members attended the sessions and the discussions were 
of an interesting character. The consensus of opinion 
expressed at the meetings was that the proposed in- 
vestigations of lumbering conditions would be welcomed 
and would be of assistance to the association. In his 
annual address President D. E. Sprague, of this city, 
made reference to that matter and said that it would 
probably clear up some of the objections which con- 
sumers had against the association. The address was in 
part as follows: 


President Sprague’s Address. 


As you are aware, popular prejudice is directed against 
all corporations, companies and associations, and many 
have been and are being investigated. The last to receive 
attention is the lumber business. I presume the manufac- 
turers will be able to justify their prices and satisfy the 
committee that they are conducting their business according 
to law. As far as the Western Canada Retail Lumbermen’s 
Association is concerned we can welcome the appointment 
of the investigating committee, for, as so ably put by my 
predecessor, J. L. Campbell, in his address at the annual 
meeting in 1905, in substance as follows: ‘There is no class 
of merchants of higher character or who do business upon 
a closer margin than the retail lumbermen.” This has been 
demonstrated upon more than one occasion. These investi- 
gations are a benefit to associations with a proper object 
and to companies properly and legally conducted. e 
remove misapprehensions and correct erroneous ideas regard- 
ing the objects of associations and the profits realized by 
companies and corporations. 


Withdrawal of Alberta. 


Reviewing in a general way what may be of interest 
to the members, I have to direct attention to the action 
taken jd the Alberta members in withdrawing from the 
association and forming an association of their own cover- 
ing the province of Alberta. An invitation to attend a 
meeting at Calgary was received by the secretary and he 
was requested to attend, which he did, accompanied by Mr. 
MeWilllams, one of your directors, who happened to be 
west at the time. The secretary’s report will inform you 
of what transpired at that meeting. Subsequently, on my 
way home from the coast I at the request of Mr. Clark 
attended a meeting of dealers at Edmonton, where I had 
the good fortune to meet Rev. Mr. Rogers and a repre- 
sentative gathering of dealers. Mr. Rogers and myself en- 
deavored to point out the advantages to be derived from a 
central association, so that the whole force and influence 
of an association with a large membership could be enlisted 
in correcting evils which might exist to the detriment of 
the retail lumber dealer. 

Those present seemed to be in sympathy with the views 
presented to them but did not appear to correctly under- 
stand the effect of what had been done at the annual meet- 
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ing in enlarging the directorate and appointing a traveling 
secretary so that the interests of the more distant members 
could be looked after, and in view of the fact that the 
Alberta association had already been organized and they 
had largely become members of it, felt like giving the local 
association a trial, I sincerely trust it has fulfilled their 
expectations and that it will be able to give them the assist- 
ance and protection they are almost sure to need sooner 
or later when the interests of the manufacturer and dealer 
are not so harmonious as at present. 


Saskatchewan Association. 


Later in the season an agitation was started in Sas- 
katchewan looking to the formation of an independent asso- 
ciation for that province. The secretary and myself visited 
Regina at the request of the resident director, Mr. Duncan, 
and attended the meeting. The response to the call for 
this meeting did not seem general, as the gathering was 
small and, outside of the resident director and a few of 
the older members, consisted of some of the newer members 
who had not possibly had the opportunity of familiarizing 
themselves with the objects of the association and did not 
in consequence fully appreciate its sphere of usefulness, and 
one or more nonmembers. A free discussion ensued regard- 
ing association matters generally, and I endeavored to point 
out the wisdom of maintaining one strong central organiza- 
tion rather than to split up into several smaller and con- 
sequently less influential ones. This view, which I strongly 
hold, seemed to appeal generally to the members present, 
although it was urged by some that owing to the distance 
from the head office their complaints could not receive the 
prompt attention which is generally essential in order to 
provide a suitable remedy. 

I have gone into some details regarding association mat- 
ters which do not usually find a place in a president’s 
annual address. My excuse is that I appreciate the abso- 
lute necessity of maintaining a strong organization, having 
a large membership and covering as much territory as pos- 
sible if we wish to retain the influence we now have on 
the trade and hope to be able to protect our members at a 
time when their interests are threatened or attacked. While 
I have nothing but good wishes for the Alberta associatios 
and wish it every success, I am of the opinion that when 
conditions change in the lumber business, and change they 
surely will, the Alberta association will find itself without 
influence and probably in a worse position. than if they 
had no association at all, the present one being controlled, 
as it probably will be, by interests inimical to those of the 
retail lumber dealer. 

Among those present at the session were: 


Alan M. Stewart, Winnipeg; H. W. Elassen, Hebert; 
D. W. Jones, Roland; W. D. B. Boyd, Roseish; W. C. 
Thorburn, Broadview; D. W. MeMillan, Winnipeg; ‘T. 
Millard, Holland; A. Ek. Downey, Swan Lake; J. A. Thomp- 
son, Winnipeg; J. A. McBride, Weyburn; M. J. Mallon, 
Weyburn; T. F. Selentheir, Watson, Sask.; A. Selentheir, 
Weyburn; W. J. Robertson, Cartwright; J. R. Hooper, 
Winnipeg; T. J. Arnett, Souris; J. C. Graham, Plum 
Coulee; H. Y. Galbraith, Winnipeg; J. E. Parratt, Salt- 
coats; D. E. Fraser, Kenton; J. A. Decasse, Somerset; 
James Badgley, Emerson; D. Fraser, Setellier; R. . 
Knight, Hargrave; Joseph Baird, St. Jean Baptiste; 
Ephraim Marion, St. Jean Baptiste; Joseph Mergens, Wey- 
burn; C. A. Gingras, Winnipeg; Charles Willoughby, Re- 
gina; T. E. Maxwell, Grand Coulee; W. A. Wilson, Regina; 
D. E. Sprague, Winnipeg; Alfred B. Estein, Melita; W. K. 
Cherry, Waskada; ‘TT. B. Patten, Regina; H. Wringate, 
Winnipeg; Hewarth Harvey, Qu’Appelle; J. J. Hewslip, 
Alameda; George Barr, Gladstone; J. H. Jones, Rose- 
bank; W. H. Foulds, Carnduff; C. McKinney, Sintaluta ; 
G. H. Wall, Winnipeg; Thomas Taylor, Regina; W. a 
Grubb, Moose Jaw; W. Hopkins, Buchanan; W. W. David- 
son, Moose Jaw; John 1. Stevenson, Tyndall; T. M. Morris, 
Belle Plaine; A. Tenneson, Sedley; Daniel Russ, Newdorf, 
Sask.; J. A. Robson, Treherne; W. T. Ramsay, Killar- 
ney; T. H. Patrick, Souris; H. Crowe, Winnipeg; W. L. 
Renaut, St. Pierre; W. C. Carruthers, Crellman; B. F. 
Hay, Winnipeg; Robert Gourlay, Winnipeg; F. R. Irwin, 
J. Holland, Starbuck; W. R. Chandler, Winnipeg; Frank R. 
Shortreed, Tantaulla. 





THE EMPIRE STATE. 
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THE METROPOLITAN DISTRICT. 

New York, Feb. 18.—The delay in filing new build- 
ing permits is responsible for the prevailing dull 
market—dull when compared with iast year but fair 
for ordinary years. The recent high money market is 
unquestionably the cause for builders and possible 
homeseekers holding back their plans, fearing some 
difficulty in negotiating their building loans on a 
satisfactory basis, which concern in several instances 
was seen to be well founded. Now that money is 
easier to obtain it is taking builders some time to 
get back at their plans and the delay is longer than 
anticipated. Many retailers were not altogether pre- 
pared for this situation and it finds them with larger 
stocks than necessary for current requirements and 
in more than one case is the cause for renewals on 
maturing obligations. This, however, is all very well 
understood by most of the wholesalers and shippers 
selling here and does not cause the slightest appre- 
hension, because where this assistance is asked for 
the dealer has back of him a good sized stock which 
was ordered at prices lower than those prevailing now 
and will eventually net a handsome profit. This is 
merely mentioned as a possible explanation of extra 
conservatism on the part of retailers now in ordering 
ahead. There is good reason for looking for an active 
summer and late spring trade, and with the improve- 
ments once started in new permits will undoubtedly 
be filed fast. enough, more than to offset the recent 
setback. 

Northern pine stocks are stronger each week and 
dealers in that line do not know what a slow market 
is; hardwoods are also very firm and many large 
houses selling here have called their salesmen to 
headquarters, preferring to hold on to their stocks and 
spend the time catching up on old contracts and com- 
ing out for new business with higher prices. Cypress 
and spruce hold their own satisfactorily; hemlock is 
steady at a $22 base, while most southern pine stocks 
show very little improvement, although some sizes and 
grades moved faster last week than previously. 

The Mercantile Lumber Company has been in- 
corporated under New York laws to conduct a whole- 
sale lumber business at 1 Madison avenue, with a 
capital of $10,000, by Charles Sobel, William Weiss 
and Bernard Weiss. Isaac Levy, of Seelav & Levy, 
hardwood dealers of Harlem, is to be the manager. 





S. E. Slaymaker & Co,, 309 Broadway, West Vir- 
ginia spruce dealers, report an improved market over 
January. They say that orders are coming in at a 
much better rate for all sizes and the price situation 
is stronger all through the list. The operation at 
Cass, W. Va., is active, and the prospects in the West 
Virginia spruce line are better than they have been 
for several weeks. 

The Pitch Pine Lumber Company has moved its 
offices from 13 William street to 12 Broadway. 

Frank B. Haviland, of the Haviland Lumber Com- 
pany, 50 Pine street, reports a better southern pine 
market than six or eight weeks ago. While the de- 
mand is not as good as it was last year, Mr. Haviland 
notes an improvement in demand and inquiries and 
says the prospects for spring trade are good. 

F. H. Loud, of the Buffalo Maple Flcoring Company, 
Buffalo, N. Y., was in town this week. Other visitors 
were William B. Roper, of the John L. Roper Lumber 
Company, Norfolk, Va.; C. R. Guy, Ellington & Guy, 
Richmond, Va.; W. D. Gill, W. D. Gill & Son, Balti- 
more, Md.; J. B. Blades, Foreman-Blades Lumber Com- 
pany, Elizabeth City, N. C., and F. E. Righter, 
Righter-Parry Lumber Company, Philadelphia, Pa. 

Charles E. Page, of Charles E. Page & Co., 1170 
Broadway, returned this week from a trip to the 
south, where he visited a number of mills in which 
his firm is interested. Mr. Page says that while here- 
tofore North Carolina pine has been plentiful, at the 
present time the stocks are gradually being depleted 
and that some sizes are now practically out of the 
market, especially 10-inch box, which one of the large 
consumers has been buying up wherever possible. Mr. 
Page says there are no large stocks in evidence any- 
where; it is somewhat difficult to place orders for 
certain grades, and that it will not be long before 
prices will advance. 

Schedules in bankruptey of Martin Weissman, 
manufacturer of furniture frames at 818 East Fifth 
street, show liabilities of $19,790 and nominal assets 
$3,460. 

L. P. Rider, 1 Madison avenue, has returned from 
a several weeks’ trip to Europe. 

Lloyd Crosby has been added to the selling force 
of Christy, Moir & Co., wholesale spruce dealers, of 
149 Broadway. 

E. J. Marsh, secretary of the Sea Coast Lumber 
Company, 1 Madison avenue, is now in the south look- 
ing over the cypress situation. The company reports 
a good run of trade and regards the outlook as much 
more encouraging than a month ago. Large stocks 
in the south in good shipping condition are not availa- 
ble, and the company has experienced a little difficulty 
in getting adequate steamer space and sufficient cars 
with which to move its shipments promptly. The 
local demand is increasing slowly but gradually and 
the outlook for trade during April and May is good. 

G. H. Shepard, wholesale lumber dealer, of 29 Broad- 
way, is now on a buying trip through the south. 





THE TWO TONAWANDAS. 


NortH ToNAWANDA, N. Y., Feb. 19.—The tonnage of 
lumber carrying vessels on the lakes will be decreased 
considerably if the negotiations of L. A. Ganahl and 
James Decker, of San Francisco, for the purchase of 
boats wintering at the Tonawandas and other ports 
along the inland seas are consummated. Ganahl and 
Decker are extensively interested in lumber along the 
Pacifie coast and they are desirious of buying a dozen 
boats or more, if satisfactory terms can be arranged, 
to engage in the transportation of lumber along the 
western coast of the United States. The Californians 
were in the Tonawandas last week and inspected the 
steamers Lucy Neff, owned by Charles Neff, of Mil- 
waukee, Wis.; Sawyer, owned by the Edward Hines 
Lumber Company, of Chicago; Zillah, owned by O. W. 
Blodgett, of Bay City, Mich., and the Curtis, owned 
by the Tonawanda Iron & Steel Company. It is ex- 
pected that negotiations for the boats which will be 
bought at this port will be closed this week. Only 
steamers are desired. They will be taken to the Pacific 
coast via the Welland canal, Lake Ontario, the St. 
Lawrence river, going around Cape Horn. 

The Erie Boatmen’s Union, which controls the lum- 
ber shipments from the Tonawandas over the Erie 
canal, held a banquet Saturday night. The banquet 
was in the nature of a surprise to the newly elected 
president and manager, Ira M. Rose, who had just 
returned from a business trip to New York. Mr. Rose 
was one of the speakers at the entertainment. He ex- 
pressed the belief that next season will be an excep- 
tionally busy one. A number of eastern dealers have 
large consignments of stock to come down the lakes for 
forwarding by canal this season and local forwarders 
have begun to shape their business so as to be ready 
for activities with the opening of the season. 

Capt. C. B. Lentz, of the C. B. Lentz Lumber Com- 
pany, has sold the naphtha launch Niagara, which proved 
the fastest boat in this locality last season, covering 
over twenty-five miles an hour. The captain is having 
a boat constructed which it is intended shall be the 
fastest boat of its kind in the world. The boat will 
be forty feet in length and will be equipped with two 
30 horse power engines, which the builders figure will 
propel the craft faster than .thirty miles an hour. 

John Williamson, who is constructing a planing mill 
and woodworking plant in Rochester, N. Y., is spend- 
ing a few days in the Tonawandas. Mr. Williamson 
expects to get the plant in operation by April 1. 

L. H. Swan, of L. H. Swan & Co., left Saturday for 
the south where he is negotiating for the purchase of a 
yellow pine plant. 

Stephen Lefaiver, of Lefaiver & Co., is seriously ill 
at his home in Buffalo, N. Y. 






We would like to Move 


= 
= 
the following items of Hemlock, = 
and if you are interested, ask = 
us for prices. = 
3 Cars, 24-6’ No. | Hemlock, = 
5 Cars, 2x4-8’ No. | Hemlock. = 
8 Cars, 2x6-8’ No. | Hemlock. = 
10 Cars, 2x6-10’ No, | Hemlock. = 
1 Car, 2x6-18’ No. 1 Hemlock, = 
3 Cars, 2x4-6’ No. 2 Hemlock, = 
2 Cars, 2x6-18’ No. 2 Hemlock. 
3 Cars, 2xt0-18’ No. 2 Hemlock... = 
10 Cars, 2x12-12’ No, 2 Hemilock: = 
(0 Cars, ‘2x12-14 No, 2 Hemlock: = 
1 Car, 2x12-18" No. 2-Hemlock. ; 
3 Cars, 2x12-20’ No, 2 Hemlock: « 
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We have a large stock of other sizes, both 
No. 1 and No. 2 Hemlock, and want your 
inguiries for anything you may Want in 
Hemlock. We also have a small stock of 
Pine which can be shipped in the same car 
with Hemlock. 
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Lumber& BoomCo, 
\ ChippewaFallsWis. 
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OUR SPECIALTIES 


Pattern Lumber, 
Box Material, 
Factory Stock and 
Beveled Siding, 


3 wisconsin Cork Pine 


Cut full width and thickriésf Mixed cars to retail trade. 
We carry a large stock aad-complete assortment. 


MANUFACTURERS AND WHOLESALERS. 











RUST-OWEN LUMBER CO., - Drummond, Wis. 











HINTS AS TO YARD MANAGEMENT 
will be found in the 390 page book “Realm of the Retailer.” Free 
descriptive circular. Address AMBRICAN LUMBERMAN, 
Nesrbora Street, Chicago, LL : 
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Avoid the Car Shortage ,Spema@ 


That will follow later on, by ordering now. 
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ANTHRACITE, SEMI-ANTHRACITE. SOFT. 
Pennsylvania, Jenny Lind, Paris, Illinois, 

Spadra, Arkansas, Coal Hill, Huntington, Iowa, | 
Russellville, idland Valley, Missouri, 
Arkansas. Poteau. Southern Kansas. 


Carterville Trenton Loaded in Box Cars for Western Ship- 
ment. Eastern Soft Coal and Coke. Colorado 
and Indian Territory. Smithing Coal. 


Special prices on Mine Run Screenings and Slack. Now is the 


time to make contracts. Carload shipments only. Wire, tele- 
phone or write. 


GRUIKSHANK &”'coat CO, “**wo.** 

















We have the following to offer: 


20 cars 2 in. No. 3 Hemlock. 
Above to be loaded rough. 
3 cars 2x4 and wider 4 and 6 ft. Nos. 1 and 2 
Hemlock. 
12 cars 2x12—10 to 16 ft. No. 1 Hemlock. 
2 cars 2x12—10 to 16 ft. No. 2 Hemlock. 
Above can be resawed if desired. 

4 cars 1 ” No. 1 Com. and Bet. Hard Maple. 
2 cars 114” No. 1 Com. and Bet. Hard Maple. 
5 cars 1!” No. 1 Com. and Bet. Hard Maple. 
14 cars ” Log Run Soft Elm. 

5 cars 1/7.” No. 1 Com. and Bet. Soft Elm. 
” No. 1 Common Birch. 

All above is bone dry and we can make imme- 
diate shipment. 


MASON-DONALDSON LVMBER CO. 
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4 Rhinelander, Wis. il 
We havea 


Dry Hemlock Dimensions & Boards 


Can ship in mixed cars with Lath, Basswood Siding 
and Ceiling, Hardwood Fiooring and 
Cedar Shingles. 1 


FOSTER-LATIMER LUMBER CO. 


MELLEN, WISCONSIN. 






















328,000 feet 2x4, 6 to 20 No. 1 Hemlock 

830,000 "* 2x6, 6 to 22? No. 1 Hemlock 

700,000 2x8, 6 to 24 No. 1 Hem ock 

440,000 *' 2x10, 8 to 22 No. 1 Hemlock 

320 000 “ 2xI2, 8 to 24 No 1 Hemlock 

200,000 '* 3x8, 1", 12, 12 to 18 No. 1 Hemlock 

364,000 4-4, 4-6, 6-6. 6-8, 8-8, 10 to 24 No.1 Hemlock 

795,000 ** 4 to 12 in. 10 ft. and longer, No. | Hemlock Boards 

800,000 '' 2-4 to 2-12. 10 to 20 No. 2 Hemlock; also Hemlock 
Lath and Basswood Siding. 





f FOR QUICK SHIPMENT :— > 





Barker & Stewart Lumber 7 | 


= WAUSAU, WIS. 





| 


Lath and Shingles. 


On Wisconsin Central Railway, near Glidden. 


THE NASH LUMBER COMPANY, 


SHANAGOLDEN, WISCONSIN. 








(7 
{ WHITE PINE and HEMLOCK | 


LUMBER IN MIXED CARS, also 
LATH, SHINGLES, POSTS. 


Sawyer-Goodman Company, 
V_ MARINETTE, WISCONSIN. ll 























WASHINGTON. 


PUGET SOUND NOTES. 


SEATTLE, WASH., Feb. 16.—All traffic managers within 
this district, while refusing to be quoted, express the 
belief that it will be fully April 1 before the lines will 
be able to accept lumber and shingle shipments. 
Should this prediction prove true it is feared many 
of the smaller mills in western Washington will face 
bankruptcy. ‘None of the railroads have cleaned up a 
single car of the delayed shipments since the embargo 
was established the latter part of January. All lines 
have since been blockaded with snow, washouts and 
landslides. It is estimated that it will be at least ten 
days before the loads now on the coast, estimated in 
the neighborhood of 10,000 cars, can be started east. 
It is further said that the movement will occupy at 
least thirty days and possibly more, and until all ship- 
ments now on sidetracks have been dispatched no cars 
will be delivered at the mills for loading. In other 
words, all lines have agreed among themselves to make 
a thorough clean-up of delayed business, as head offi- 
cers are tired of the discontent expressed, both east 
and west, at present conditions. 

As a result of the state of affairs now existing it 
might be said that practically no list is being main- 
tained on either lumber or shingles for rail shipments. 
Shingle orders are being offered here at any price de- 
manded, but none are being accepted except for ship- 
ment when possible and at the prevailing price at the 
date of loading. 

A few brokers are buying a limited number of 
shingles in the kiln where the owners must sell to 
save themselves. However, this practice is not gen- 
eral, the feeling being general that at any time the 
railroads may loosen up with cars and rush shipments 
through there will be a rapid decline in the list. No 
kiln purchases are being made at more than $2. In 
all quarters there is an impression prevailing that the 
list cannot fall below that figure for the entire season 
of 1907. 

Lumber orders are being received and nearly all are 
marked, ‘‘Ship when possible.’’ Where preference in 
shipping at earliest possible date is asked an advance 
in the January list, even on dimension stuff, is offered. 
This class of orders is being accepted and booked, but 
no other kind is. 

Timbers alone stick to the list and the volume of 
business offered is fair. 





Position of Manufacturers. 

As illustrating the situation in which some manu- 
facturers in the interior, who depend entirely on rail 
shipments, find themselves, the following is timely: 

About a week ago a shingle manufacturer from the 
interior spent several days here trying to dispose of 
his stock. He has piled at his mill 10,000,000 shingles, 
principally clears. This surplus was accumulated while 
he believed the car shortage would soon be over. In 
order to continue operating his mill he borrowed $19,- 
000 from his local bank. The notes are now past due 
and the bank wants its money. 

For two days, according to this manufacturer’s own 
statement, he visited the offices of wholesalers here 
offering to dispose of his entire stock at $2 as they 
lay. This would net him $20,000, or sufficient to clean 
up his indebtedness. No one could be found willing 
to invest this sum and the manufacturer returned home 
discouraged. 

More Mills Closed. 


The last week more of the shingle and smaller lum- 
ber mills of western Washington closed on account of 
the embargo on cars and none of them will reopen 
until shipments will be accepted. 

It is estimated, according to reports received at 
the Shingle Mills Bureau, that the shingle output of 
the state today is less than 10 percent of normal. The 
lumber output, according to association figures, has 
been further decreased within the same period about 
5 percent. 

Logging Camps Close. 

With the beginning of the cold weather loggers 
were forced to leave their camps, and with floods fol- 
lowing the mountain districts will be untenable for 
some time to come. The decrease in log output for 
the last week has been about 60 percent, but operators 
hope for the best and express the belief that they will 
be able to go to work again within a few days. 

As yet there has been no suffering for logs at the 
mills. Owing to the percentage of mills closed, those 
in operation have been enabled to get an extra supply. 
The number of logs in the water, however, is far be- 
low normal, and if present conditions prevail for any 
length of time there will be a log famine. The new 
log list is being strictly maintained. 


State Reciprocal Demurrage. 

War has broken out between the state railroad com- 
mission and the senate and house railroad committees 
over the proposed reciprocal demurrage bill. The lum- 
bermen members of the legislature and their friends 
want such a bill as wili prescribe hard and fast rules 
to govern the commission ‘on reciprocal demurrage, and 
the members of the present commission take the stand 
that it is impolitic to pass such a measure, but rather 
one that will allow the commission to prescribe rules 
such as it, in its judgment, thinks fit after a hearing 
on each individual case. The railroad commission’s 
plan is not satisfactory either to the lumbermen in the 
legislature or those engaged in the industry who have 
nothing to do with the law making. What the lum- 
bermen went is a bill that will be effective and not 


one that will place the industry in the hands of mem- 
bers of the commission who may be favorable to one 
side or the other at any time. 

As an argument the commission members point out 
that if the lumbermen succeed in passing their bill it 
will be attacked by the railroads in the supreme court, 
and in the event of the road’s contention on uncon- 
stitutionality being sustained the lumbermen will be 
without any remedy. 

No matter what the report of either house commit- 
tee is, what action the legislature will take on the 
question is problematic. In eastern Washington there 
is a sentiment that the bill proposed by the lumber- 
men is calculated to care for the interests of western 
Washington only in its lumber shipments; therefore, 
the members from the eastern part of the state are 
not inclined to favor fhe present measure. They de- 
clare that the bill should be much broader in construe- 
tion so as to include a remedy for railroad evils in 
other lines of commerce as well as lumher. 


Cut 200,000,000 Feet. 


Notwithstanding that the Hoquiam mills estimate 
the car shortage deprived them of about $5,000,000 
worth of business during last year the lumber cut 
for 1906 will run close to 200,000,000 feet and is-the 
greatest in the history of the industry in that part 
of Washington. The great increase is due to the 
San Francisco disaster. In the business thus created 
for this state in lumber the Hoquiam mills partici- 
pated to a very large extent. 

As the advance in logs was met by an advance in 
the price of lumber the season’s business has been 
profitable. 

The following is the cut of the mills for 1906, 
figured at an average price of $14 a thousand, which 
it is claimed is a fair average: 





Cargo ship- Total 

Cut, feet. ments, feet. wages. 
WN. W. Tn COi.c.0020+ 30,875,000 15,098,596 $216,000 
a eee 46,813,528 14,270,560 278,455 
B. BR. Wed Li. ...0.0:¢ 38,459,776 32,439,514 120,000 
Tee Ba Oe a sccen es 29,143,072 19,542,000 81,700 
m. &. @ B®. COvicsss 45,631,255 30,517,428 240,000 
TOUR: 40:00:60 199,922,631 111,868,098 $936,155 


Value of total cut, $2,798,902. 

The total output of shingles for the same section 
for last year is about 200,000,000, worth about $350,- 
000. 

Cannot Clean Up Loads. 

More than two weeks have passed since the trans- 
continental lines issued an embargo on loaded ears 
for shipment east and not a car of the accumulated 
lumber loads has been moved. Ever since the order 
was promulgated both the Great Northern and North- 
ern Pacific have been blockaded with snow and water 
and only on Thursday was a statement issued that 
the lines were open for passenger business. It is 
figured that by the middle of next week the movement 
of eastern shipments from the coast will begin and 
will continue as rapidly as they can be handled over 
the mountains until all have been cleaned up. If this 
is done within thirty days it will surprise local traffic 
officials and manufacturers alike. 

There is a complete stagnation of the lumber and 
shingle business in Washington. Few of either mills 
are running and there will be no increase in the out- 
put until shipments begin again. Those mills now 
operating are caring for local trade and there is not 
enough of this to consume the small present output. 


Dimension Orders Off. 

Since the advance in the lumber list there has been 
a continued falling off in lumber orders from east of 
Bismarck, N. D. According to coast lumbermen who 
have just returned from the east the yards east of 
Bismarck and a line drawn due south from there are 
stocking up with white and yellow pine on dimension. 
This report causes a belief that when the railroads 
resume the acceptance of shipments there will be a 
drop in the lumber list and in fact many of the local 
dealers declare it is their intention to cut the list in 
order to retain orders from territory which has always 
belonged to them. 

Walter B. Nettleton voiced the true’ condition with 
almost all local wholesalers and manufacturers * when 
he said this week he was taking life easy and forget- 
ting business. His firm, Schwager & Nettleton, re- 
ceived a car of lumber this week which has been 
loaded since the embargo, but how it came about is a 
mystery. 

J. E. Pinkham, of the J. E. Pinkham Lumber Com- 
pany, has returned from a six weeks’ trip throughout 
the east. In most of the yards east of Nebraska and 
in the eastern part of that state he found large stocks 
of yellow pine. 

The Puget Sound Mills & Timber Company is work- 
ing its Bellingham mill to full capacity. 


Among the Lumbermen. 

J. A. Coldthirst, of the Shingle Mills Bureau, who 
has been assisting the law department of the joint 
ear shortage committee, is confined to the hospital 
with pneumonia. 

O. M. Rosseau, of the Wisconsin Lumber Company, 
at Littell, who was hurt by a log cable, the injury de- 
veloping into blood poison, is now out of a local hos- 
pital, where he has been confined for three weeks. 

Louis Wuichert, eastern representative of the Cali- 
fornia Sugar & White Pine Agency, with headquarters 
at Chicago, has been on the coast for several days on 
a business trip. He spent several days in this city. 

E. V. Jones, formerly a well known Milwaukee lum- 
berman and more recently prominently connected with 
the lumber trade at Spokane, and known throughout 
the country as one of the best posted sash and door 
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men in the west, has become superintendent of the 
Littell Sash & Door factory. 

The Parker-Bell Lumber Company was forced to 
shut down its saw mill at Philechuck a few days this 
week on account of high water. It is now running 
again on local orders. 

C. I. Barnes, of Barnes & Mauk, with headquarters 
at Toledo, Ohio, is here looking after the interests of 
his firm. 

C. F. White, manager of the Grays Harbor Commer- 
cial Company, left recently for a three weeks’ absence 
in California. 

J. H. Bloedel, manager of the Larson Lumber Com- 
pany, Bellingham, accompanied by Mrs. Bloedel, is 
sojourning in southern California. 

E. N. Smith, who has been with the H. C. Boleom 
Lumber Company as buyer and outside man for a year 
or more, has taken the management of the Cascade 
Lumber & Shingle Company’s manufacturing opera- 
tions at Snohomish. Mr. Smith is a reliable lumber- 
man, who was formerly in the wholesale lumber busi- 
ness at Minneapolis prior to coming to Seattle several 
years ago. 

Col. Henry S. Stein, of Barnes & Mauk, says there 
is no price on shingles. All quotations have been 
withdrawn. He is buying some clears in the kiln. He 
believes it will be late in March or April 1 before 
shipments are accepted by the railroads. 

Jay S. Bennett, of the Jay S. Bennett Lumber Com- 
pany, is firm in his belief that shipments will be avail- 
able early in March. 

O. W. Brown, one of the large timber operators on 
the coast, left this week for a several weeks’ business 
and pleasure trip through the east. 

J. C. Carman, with offices in the Lumber Exchange 
building, reports receiving many inquiries for lumber 
with fancy prices attached. Owing to the car embargo, 
however, like all others, he is unable to accept busi- 
ness except with date of shipment open. 

R. E. Forbes, of the J. E. Pinkham Lumber Com- 
pany, reports booking a large amount of business this 
week for future shipment. He says eastern buyers 
are beginning to place their orders for summer and 
fall stock and are willing to place them for shipment 
early in the summer. 

J. E. Pinkham, of the J. E. Pinkham Lumber Com- 
pany, who has been east on a business trip for the 
last five weeks, is expected home tomorrow. 





WESTERN WASHINGTON NEWS. 


TacoMA, WASH., Feb. 14.—The Foster Lumber Com- 
pany is shortly to move its general offices from their 
present location on the fifth tloor of the Berlin build- 
ing, Eleventh street and Pacific avenue, to the sixth 
floor of the same block, where a handsome, commo- 
dious suite is being arranged expressly for this com- 
pany, and will be ready for occupancy in March. 
When settled in its new quarters the Foster Lumber 
Company wili have offices unexcelled in appointments 
by any lumber company in the northwest. The new 
rooms will include a general reception room and large 
room for the office force, including accountants, book- 
keepers ete. On the Pacific avenue front will be 
three large private rooms for the officials of the com- 
pany. The entire suite will be handsomely finished 
and equipped. 

G. F. Eastman, of the West Coast Shingle Company, 
returned this week from Spokane. He was five days 
on the road, meeting with sundry washouts and delays. 
Mr. Eastman visited a number of yards along the 
line of railroad in eastern Washington and found 
excellent prospects for business, stocks being very 
low, due to freight traffic congestion. He looks for a 
lively demand for red cedar shingles in eastern Wash- 
ington this spring. 

Paul H. Johns, of P. H. Johns & Co., was another 
belated traveler who got home yesterday from eastern 
Washington after a strenuous trip from Spokane, 
which included several days spent at Lind, Wash., 
water-logged. Passengers on the stalled trains were 
royally entertained by the people of Lind while there, 
entertainment varying all the way from dances to re- 
vival meetings. Several other belated passenger trains 
came into Tacoma yesterday following the one on 
which Mr. Johns arrived. 

T. E. Ripley, vice president of the Wheeler, Osgood 
Company, says that the sash and door demand is very 
strong, prices firm and the outlook good, with trans- 
portation facilities unimproved. He is looking for a 
satisfactory spring business this year and expects the 
market to maintain its present healthy condition. 

The Metcalf Shingle Company got four cars this 
week at its mill at Kelso for Portland territory, but 
has seven cars at the mill loaded which have been 
there two months next Monday waiting to be hauled 
away. As soon as the four cars shall be loaded the 
mill will have to shut down again if no more are re- 
ceived, storage room being filled. The company was 
quoting stars at $2.15 lately, but owing to the car 
embargo and inability to make shipments has in- 
structed its eastern representatives to take no more 
orders. It has about 100 orders on its books now 
awaiting cars, some of them dating as far back as 
September, which is no new thing for western Wash- 
ington shingle manufacturers. 


E. J. MeNeeley & Co. are doing nothing at their 


plant on the water front, both the saw mill and shin- 
gle mill being idle, with no certainty as to when they 
will be able to start running. Not only are ears un- 
obtainable but vessels are also hard to get for the 
coastwise trade, the company reports. Orders for both 
lumber and shingles are reported offering abundantly 


at choice prices, but nothing is to be gained by ac- 
cepting orders under present traffic conditions. 

The Foster Lumber Company has its mills at Adna, 
Bismarck, Kapowsin and the North Shore mill in Ta- 
coma all running and has been able to do some busi- 
ness right along, although no cars are available for 
eastern shipments. The Adna mill is cutting on North- 
ern Pacific orders and piling the lumber and has been 
running steadily right along. The Bismarck and Ka- 
powsin mills are cutting on local and semi-local busi- 
ness and the North Shore mill, being on the city water 
front, is able to do cargo business and is getting out 
cargoes right along, chiefly for the coastwise trade. 

The St. Paul & Tacoma Lumber Company is prepar- 
ing to move some of the buildings at its big plant out 
of the way of the Union Pacific railway, which sev- 
eral months ago bought a large tract of water front 
terminals from the company. The road is expected 
to begin construction work soon on the tidelands. Part 
of the lumber company’s big boarding house will have 
to be moved to the north and its general offices will 
have to be movod nearer the store to clear the rail- 
road’s right-of-way to its water front terminals. 

Sixteen box manufacturers operating plants in 
Washington, Oregon, Idaho and Montana met in Ta- 
coma a few days ago to discuss general trade con- 
ditions and the effect the present traffic tieup is hav- 
ing upon their business. A. E. Peterson, of Hoquiam, 
who was secretary of the gathering, states that meet- 
ings of this kind are held about once each year, some- 
times oftener, to discuss general trade conditions and 
prospects. He states that the box manufacturers have 
no regular organization with officers and that the con- 
ferences are informal in character. 

The Minera] Lake Lumber Company has moved its 
offices from the Berlin building to 402 Provident build- 
ing, where it will be located henceforth. 

R. L. Chapin, of the West Coast Shingle Company, 
states that the red cedar shingle business is at a 
complete standstill, with considerable doubt as to 
how soon rail shipping may be resumed. Said he: 

We are booking some orders for delivery just as soon as 
conditions will permit, but practically no shingles are be- 
ing moved other than to eastern Washington. Present indi- 


cations are that the car embargo will last the rest of this 
month and maybe longer. 


Ralph Shedd, who last year represented the Chi- 
cago Car Lumber Company in this section, severed 
his connection with the above company the first of 
the year and is now looking after the sales depart- 
ment of the Foster Lumber Company, of this city. 
Mr. Shedd is an enterprising young lumberman of 
considerable experience in the south and on the coast 
and will no doubt prove a valuable man to the Foster 
Lumber Company. 

C. C. Doud, of the Defiance Lumber Company, of 
this city, left the first of the week, accompanied by 
Mrs. Doud, for a sojourn in southern California. 

William C. Wheeler, president of the Wheeler, 
Osgood Company, accompanied by Mrs. Wheeler, re- 
turned home a few days ago from an extended trip 
of three and one-half months, taken for pleasure 
solely and covering the greater part of the United 
States. En route east they went over the Northern 
transcontinental lines, returning via the extreme south- 
ern lines and California. 

The Tacoma Mill Company resumed sawing at its 
plant Tuesday after a shut down of about two weeks 
for the annual overhauling. 

The Pacific Shingle Company has its mill in opera- 
tion despite the car embargo. It is making some ship- 
ments to eastern Washington. 

G. R. Eastman, of the West Coast Shingle Company, 
left this week for Spokane on a business trip to be 
gone several days. 

The Newbegin Lumber Company has several ves- 
sels on the way to load here for California points. W. 
B. Newbegin states that the California market is 
pretty weak just now, due to bad weather, making it 
almost impossible to unload vessels or use the lumber 
after it is got off the vessels. He thinks the market 
will come around all right, however. 

The A. C. Young Lumber Company’s saw mill and 
shingle mill at Kapowsin are idle. The shingle mill 
has been shut down for some time, and the saw mill 
only for the last few days since the recent heavy 
snow, which came soon after the car embargo. Mr. 
Young states that practically every plant along the 
line of the Tacoma Eastern railway is closed and that, 
in fact, nearly every inland saw mill and shingle mill 
is shut down for lack of cars. This company has 
loaded several cargoes lately, shipping by rail to tide- 
water, and has three more cargoes engaged. 

L. L. Doud, of the Defiance Lumber Company, states 
that the present traffic tieup is as complete as could 
possibly be imagined with no cars being furnished 
and nothing at all moving by rail. .The company is 
running its mill on cargo business, but reports the 
California market not as good as it has been. No 
further plans have been made by the company looking 
to the installation of a shingle mill at Pittsburg, 
Wash., where the Doud Bros.’ Lumber Company had its 
saw mill prior to disposing of its timber to the new 
Defiance company. Mr. Doud states that shingle mills 
are of no use under present conditions. 

The Union Lumber Company’s plant at Union Mills 
is running and has about 5,000,000 feet of lumber in 
the yards awaiting transportation. The company has 
been making every effort to keep running, despite 
the car shortage, in order to retain its mill crews, 
but its officers state that it is pretty near the end of 
its rope now and that if cars are not soon obtainable 
it will have to shut down until such time as it is 
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Cork Pine 


There is no other as 
soft as Shoppenagons. 


We are the exclusive manufac- 
turers and by maintaining con- 


stantly a well assorted stock are 
in position tc 4ll orders with little 
delay. 


Write today for prices. 


Salling, Hanson & Co. 


We use Telecode. 

















Johannesburg 
Manufacturing Co. 


WHOLESALE 


Maple, 
Beech. 
Elm, 


WRITE US FOR PRICES. 
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Johannesburg, Michigan. 


GRAYLING, MICH. 
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who find it difficult to anticipate their 
future wants and are thereby handi- 
capped on rush orders should note that 
we operate continuously and our mills 


Run the Year Round 


enabling us to get out special bills with 
little delay. We cut up to 44 feet in 
length. Also manufacture Hardwood 
Lumber and Lath. Mixed Cars 
when desired. 





BAY CITY, MICH. 


‘Buyers of HEMLOCK 


The Kneeland-Bigelow Co. 
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possible to make shipments. 
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We Can Ship 
Mixed Orders 


without unnecessary delay as we own and operate 
our own mills, and by carrying well assorted s.ocks 
can ship in addition to 


White Pine Lumber— 
Red Cedar Bevel Siding, 


Dimension Shingles, Worked 
Mouldings, Maple Flooring 
and K. D. Frames. 


Prices on Request, 


E.B. Foss&Company, 


MANUFACTURERS, 
Established 1877. 
Telecode Used. 


BAY CITY, MICH. 
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We have for immediate shipment good stock of e 
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You are the 
Man We’re After 


If you are at all particular about the kind of stock 
you handle, for we want to prove that it oays to 
deal direct with the manufacturer and especially 
with the Original and Largest Manufacturer of 


WEST VIRGINIA 


PRUC 


We make a specialty of Hemlock and Spruce 
Boards all grades, rough or dressed. Do not for- 
get to come to headquarters for West Virginia 
Spruce and West Virginia Hemlock. 


WM. WHITMER & SONS, Inc. 


517 and 518 Empire Bidg., PITTSBURG, PA. 
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W E have a large stock of 2-inch Spruce in West 
Virginia and must be moved atonce. Can't 
we have your order? 


SPRUCE 


Write us from anywhere for delivered prices. 


FOREST LUMBER COMPANY, 


SBURG, PA. 
L , 











DAILY CAPACITY 50,000 FEET. 


POPLAR, CHESTNUT, OAK. 


Oak Timbers a Speclalty. Cross Ties and Telegraph 
Poles, White and Yellow Pine and Oregon Fir. 


It will pay you to write us. 


CHEAT RIVER LUMBER CO., P™SBUR¢ 


Mills at POINT MARION, PA. 

















NORTH CAROLINA PINE. 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE,’ LATH and SHINGLES. 


Our Stocks aré complete and can give prompt service: 


Willson Bros. Lumber Co. 


PITTSBURG, PA. 


We have fine dry stocks at DULUTH and 


TOLEDO. Can ship quickly from either yard. 
Send us your orders. 


THE EMPIRE LVMBER COMPANY, 
DULUTH. . TOLEDO. PITTSBURG. 
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The Danaher Lumber Company is running on cargo 
and contract business and is loading considerable lum- 
ber. The barkentine Hesper has arrived at the com- 
pany’s mill and will take on 800,000 feet, afterwards 
going to Port Blakeley for her deckload. C. D. Dana- 
her, of this company, is out of the city for a day or 
two. 





JANUARY LUMBER SHIPMENTS AT TACOMA. 


Tacoma, WASH., Feb. 14.—The freight department of 
the Northern Pacific railway reports that during Janu- 
ary 3,146 cars of lumber and 79 ears of shingles were 
forwarded from points on the road in this state. This is 
1,647 cars less lumber and 358 cars less shingles than 
was forwarded the same month in 1906, and 903 cars 
more lumber and 446 less shingles than in 1905. Ship- 
ments of lumber forwarded by this road in January, 
1906, totaled 4,793 cars; in 1905, 2,243 cars and in 1904 
1,798 cars. Shingle shipments in 1906 were 1,337 cars; 
in January of the previous year 1,425 cars, and in Janu- 
ary, 1904, 1,024 cars. 

The January report of the collector of customs for 
the Puget sound district shows foreign lumber shipments 
for the month amounting to 13,939,000 feet, which is 
11,864,000 feet less than in December last. The ship- 
ments for January, 1906, totaled 17,548,000 feet; for 
January, 1905, they were 11,185,000 feet; for January, 
1904, 13,500,000 feet; for January, 1903, 13,572 2,000 
feet; for January, 1902, 11,891,000 feet and for January, 
1901, 12,950,000 feet. 

The January report of the Tacoma harbormaster shows 
17,543,782 feet of lumber shipped from this port last 
month, of which 14,694,494 feet went to coastwise points 
and 2,849,288 feet to foreign ports. For January, 1906, 
Tacoma coastwise shipments aggregated 5,088,290 feet, 
nearly 10,000,000 feet less than last month, while Janu- 
ary, 1906, foreign shipments were only 1,545,000 feet. 





AT THE HEAD OF GRAYS HARBOR. 


ABERDEEN, WASH., Feb. 13.—Cargo shipments of lum- 
ber from Grays harbor for the month of January, 1907, 
aggregated 31,241,125. feet, while shipments of lath 
aggregated 14,289,900 pieces, and of shingles 4,472,000 
pieces. Reduced to lumber measurement, lath and shin- 
gle shipments aggregated 2,828,850, or a grand total 
of lumber, lath and shingle shipments of 34,069,975. 
The month just about came up tod the average. Storms 
along the coast considerably delayed lumber vessels, 
thereby reducing the tonnage available at this port, else 
shipments would have exceeded 35,000,000 feet. For the 
first time in many months the Slade mill of this city did 
not hold first place in the matter of lumber shipments 
by water. The lead for January goes to the Hoquiam 
Lumber & Shingle Company. Ordinarily the Slade mills 
send away in excess of 35,000,000 feet per month, but 
in January, on account of the delay to tonnage occa- 
sioned by the severe weather, the exports totaled but 
2,824,626 feet. The Hoquiam concern sent away 3,959,734 
feet in cargoes. Of the sixty vessels which loaded on 
the harbor during January but two took lumber to for- 
eign ports. Shipments for the month were as follows: 
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The Leitsch Shingle Company is a new corporation 
that will be in the shingle manufacturing business in 
this city in about ninety days—another increase in the 
already large industries of lumber manufacturing’s 
branches. The establishment of this plant will act as a 
substitution for the Johnson shingle mill which was 
slated to have been built last summer, but. which failed 
to materialize. The Leitch mill, in fact, will be on the 
site of the proposed Johnson plant. A modern ten-block 
mill will be installed, giving a capacity of 175,000 shin- 
gles daily and employing many men. Water frontage of 
500 feet will afford ample dock facilities. Four persons 
comprise the new company, which is capitalized at 
$30,000. They are Claude Leitch, now with the Union 
Mill Company; M. P. Leitch and James Leitch, both of 
the Bryden & Leitch Lumber Company, and Minnie B. 
Leitch. Claude Leitch will be manager and M. P. 
Leitch superintendent. 

While proceeding to sea with a heavy cargo of. lumber 
from the Bryden & Leitch mill last week the schooner 
Endeavor ran on the jetty and was soon in a waterlogged 
condition. She was picked up by a tug and towed back 
to the mill, where the entire cargo was removed and the 
vessel placed on the ways for repairs. 

The British aj steamship Duneric is loading at 
the mill of the S. Slade Lumber Company, where it 


will take 1,600,000 feet of lumber for Mexico. The 
Duneric is the third of the same class to come here in 
the last two months, the others, which are owned by the 


same company but much larger, being the Blackheath 
and Isleworth. 

For the purpose of furthering a division of the county 
the state legislature has been the guest of Aberdeen 
and was royally treated here. The proposition is gen- 
erally indorsed by lumber manufacturers on the harbor. 


~~ 


ON BELLINGHAM BAY. 


BELLINGHAM, WASH., Feb. 15.—Fred J. Wood, man- 
ager of the E. K. Wood Lumber Company, arrived in 
the city Tuesday from San Francisco. While in Seattle 
he placed an order with the Moran Shipbuilding Com- 
pany for the building of a steel steamship to cost 
$100,000. The new vessel will have a lumber carrying 
capacity of 1,500,000 feet and will be used in carrying 
lumber between the company’s mill in Bellingham and 
the lumber yards in San Pedro and San Francisco, Cal. 

The schooner Billings is chartered to carry a cargo 
of lumber from the Bellingham Bay Lumber Company’s 
mill to San Francisco. 


THE INLAND EMPIRE. 


IN THE PINE COUNTRY. 


SPOKANE, WASH., Feb. 16.—Local trade shows marked 
indications of increased activity. While the congestion 
of freight caused by snow blockades in the Rockies is 
by no means a thing of the past, inquiry of the ship- 
pers discloses the fact that nearly all of them are now 
receiving a few cars, and it is generally believed that 
the worst is over and that conditions will gradually 
grow better. Nearly all of the manufacturers and 
wholesalers have plenty of orders booked to keep their 
shipping departments busy for some time, and those 
who have large, dry lumber sheds are filling them with 
milled stock in order to be prepared for prompt ship- 
ment as soon as cars can be obtained and delivery 
assured. While the weather has been moderate through- 
out the week the nights have been sufficiently cold to 
enable loggers to successfully ice roads where needed. 
Reports from the Coeur d’Alene district are to the 
effect that the amount of logs banked this winter will 
be between 40,000,000 and 50,000,000 feet short of the 
amount originally intended to be landed by the manu- 
facturers. 

A dispatch from Washington, D. C., is reported to 
have been received from Forester Pinchot intimating 
that he would be willing to eliminate from the with- 
drawal of government lands to be added to the Priest 
River Forest Reserve all parcels of land lying west of 
the Pend d’Oreille river. This is construed by the local 
officials to be in response to the protests of the Wash- 
ington delegation against the extension of the Priest 
River Forest Reserve, on the grounds of said extension 
being injurious to the settlers and in no wise necessary 
to the carrying out of the plans of the government. 

The John O’Brien Lumber mill, Somers, Mont., has 
been closed down on account of a labor strike. Both 
sides appear to be determined and it is not likely that 
the management will yield to the demands of the union 
under the present conditions. 

W. C. Ufford, manager of the Spokane Lumber Com- 
pany, who has recently returned from Boston with his 
family who have been spending the winter on the At- 
lantie coast, reports plenty of business in sight at the 
points along the route of his travels, but does not, 
after becoming acquainted more fully with traffic con- 
ditions, believe that anything like a normal movement 
of lumber can take place until late in the spring. 

A. W. Lammers, of the S. H. & L. Lumber Company, 
has returned from Minneapolis, where he went some 
time ago to meet Mrs. Lammers on her return trip from 
Michigan, where she had been visiting her old home 
and relatives. Mr. Lammers reports having been suc- 
cessful in the combination of business with pleasure 
during the trip. 

The McGoldrick Lumber Company expects to start its 
planing mill in operation next Monday after a shut- 
down of about three weeks for the purpose of over- 
hauling and making the necessary repairs. 

R. S. Proudfit, of the Proudfit Polleys Lumber Com- 
pany, Lincoln, Neb., is spending several days in this 
city and vicinity with the manufacturers and whole- 
salers of lumber. 














IN THE KOOTENAI COUNTRY. 


SANDPOINT, IpA., Feb. 15.—The Dover Lumber Com- 
pany is putting up its brick work on its power houses at 
its new plant five miles down the Pend d’Oreille river, 
and it is expected it will be inclosed within the next ten 
days. Work on the mill has been delayed by inability 
to.secure help and by the nonarrival of machinery, which 
is still tied up in the railroad blockade. It is hoped, 
however, that the plant will be ready to be started up 
April 1. All the woodwork is now practically com- 
pleted. The mill plant includes an Allis double cut, with 
a horizontal Mershon resaw, together with all modern 
devices for handling lumber. The power plant will be 
four 18x72 high pressure boilers, with a 24x48 Corliss 
engine. The construction of the planer will begin as 
soon as the timbers can be sawed by the mill. The 
plant, when completed, will employ eighty-five to ninety 
men. The company was capitalized by East Dover 
(Ohio) parties. 

Manager T. J. Humbird, of the Humbird Lumber 
Company, has. let a contract for the erection of a 7-room 
bungalow, to occupy the lot adjoining the company’s 
office on Third street.. Blue prints have been received 
for three modern cottages which will also be built this 
summer. The houses will. be for the occupancy of -em- 
ployees of the company. 

The Laclede Lumber Company has a tale of woe to 
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tell over the car shortage. The company has a good 
sized mill on the Great Northern twelve miles west of 
here. Early in the season the company loaded two cars 
and they have stood on the sidetrack ever since. The 
railroad company would not permit a train to haul them 
out nor has the company been able to secure any cars 
in addition to them. The Humbird company here still 
has to ship without cars from the Great Northern, but is 
receiving an occasional car from the Northern Pacific. 
The company has decided to ship over the Spokane & 
International to the Canadian Pacific and thus reach 
Minnesota and Dakota points, and is having a platform 
built along the Spokane & International right of way 
for storage purposes. 

The tieup has also hit the market of the Sandpoint 
Cedar Company’s new mill at Culver spur, and the com- 
pany has 1,000,000 feet of white pine boards in its yard 
awaiting an opportunity to ship out. 

The Hope Lumber Company has established a camp at 
Steamboat landing, at the head of Lake Pend d’Oreille, 
to take out a section of yellow pine the company holds 
in that locality. 





OREGON. — 


OREGON LUMBER NEWS. 


PORTLAND, ORE., Feb. 16.—James Crookham, of Idaho, 
has bought a large tract of timber in the vicinity of 
Imbler and Summerville in eastern Oregon, and is ar- 
ranging to build a mill of 50,000 feet daily capacity. 
The mill will be located at the town of Imbler and the 
output will be shipped over the Oregon Railroad & 
Navigation Company’s line. While the mill will be 
strictly modern and give employment to about seventy- 
five men, Mr. Crookham will return to primitive methods 
in his logging camp, declaring that he will employ oxen 
instead of donkey engines and cables. 

During the high water in the Willamette river last 
week, incident to heavy rains and a warm chinook wind, 
a boom of white fir and spruce logs belonging to the 
Willamette Pulp & Paper Company broke loose at Ore- 
gon City and the logs came tearing down stream through 
Portland on their way to the Columbia river and the 
sea. The boom contained about 3,000,000 feet of tim- 
ber and was valued at $30,000. But few of the logs 
were recovered. Had the boom not broken near the 
mouth of the Clackamas river serious damage might 
have resulted to Portland’s bridges and harbor. 

With the approach of the Alaska fishing season the 
salmon fleet impressed into the coastwise lumber carry- 
ing service last fall, when charters were scarce and 
rates high, is gradually withdrawing from the service. 
Several of the vessels have made their last lumber trips 
already and are undergoing repairs and overhauling 
preparatory to their departure for the north. Most of 
the others will follow suit as soon as they return from 
the trips they are now on. While the temporary decline 
in ‘‘freights’? may have hastened the withdrawal of 
these vessels from the lumber trade before the opening 
of the northern fishing season, all of them have made 
good money for their owners during a season in which 
they are ordinarily idle. There never before was such a 
demand for coast lumber carriers as during the last 
six months. 





Recent Cargo Shipments. 

Among the recent cargo departures from this port 
were: 

Steamer Nome City, 900,000 feet of lumber for San 
Francisco, and the barkentine Gardiner City, 590,000 feet 
of lumber for San Pedro. 

From Astoria—Ship Rufus EF. Wood, for San Francisco, 
with 1,524 piles, loaded at Stella: steam schooner J. B. 
Stetson, for San Pedro, with 830,000 feet of lumber, loaded 
at Tongue Point Lumber Company mill; schooner Prosper, 
for San Pedro, with 827,386 feet of lumber, loaded at St. 
Helens; schooner Ottillie Fjord, for San Francisco, with 
275,000 feet of lumber, loaded at Rainier; schooner San 
Buena Ventura, for San Francisco, with 220,000 feet of 
lumber, loaded at Hoffman's landing. 

The La Grande Commercial Club has offered the Wil- 
cox Lumber Company a bonus of $2,500 to locate its 
projected mill at La Grande. The Wileox Lumber Com- 
pany, which has large timber holdings on Ladd ereek, 
has been wavering between La Grande and Union in 
the matter of locating its plant, which will be equipped 
with a 9-foot band saw and have a daily capacity of 
about 60,000 feet. 

_ There are three saw mills in operation at Black Rock, 
in Polk county, and five logging companies furnishing 
these mills with logs. 

_A Pennsylvania company this week bought about 
2,000 aeres of yellow pine on Camp and Trout creeks, 
in Grant county. The consideration was about $14 an 
acre. 

A. M. Hagen, in charge of the bureau of grades of 
the Oregon & Washington Lumber Manufacturers’ As- 
sociation, has visited nearly all of the association mills 
in the Willamette valley since entering upon the duties 
of his office. He reports general satisfaction with the 
work of the bureau. 





RAPID INCREASE IN THE VALUE OF TIMBER 
LANDS. 

CENTRALIA, WasH., Jan. 4.—Two timber deals in 
this county within the last week go to show the rapid 
increase in the value of timber during the last two or 
three years. About two years ago a quarter section was 
bought by Millett & Harmon for $2,000. Last week 
they sold tne tract for $10,000 to the Continental Timber 
Company. The other instance is that of a section 
bought by Callison Bros. for $23,000. They have sold 
an option on this tract for $60,000. 


CALIFORNIA. 


PDI SII 


FROM THE GOLDEN GATE. 

San Francisco, Cau., Feb. 15.—February deliveries 
of lumber at this port bid fair to exceed those of Janu- 
ary unless the northern mills call a halt to avoid a 
glut in the market. Today’s arrivals by sea amounted 
to 4,000,000 feet and there are some car lots coming in 
from southern Oregon. If there is much dry weather, 
however, the city will consume a great deal more lumber 
than it did in January. The total valuation of building 
permits granted during January amounted to nearly 
$6,000,000, and the aggregate for the nine months since 
the fire to $40,000,000. 

Recent lumber charters were: 

Ship Barmbek, from Puget sound to a direct nitrate 
port, 52s 6d, by Reuton, Holmes & Co., prior to arrival. 
Bark Dunearn, from Eureka to Sydney, 37s 6d, by 
American Trading Company, prior to arrival. Schooner 
J. A. Campbell, from Puget sound to Guaymas (private 
terms), by E. K. Wood Lumber Company. Ship Regina 
Elena, from Puget sound to’ Delagoa bay, 53s 9d, char- 
tered in England. Steamer Beckenham, from Puget 
sound to Sydney, by Dempster & Son, prior to arrival. 
Ship General de Sorris, from Puget sound to a direct 
nitrate port, 48s 9d—if Junin, Caleta, Caloso or Auto- 
fagasta, 50s. Ship Euphrates, from Puget sound to 
Valparaiso f. 0., 52s 6d, rechartered by Bowring & Co. 
Ship Dunstaffnage, from Puget sound to Callao, 47s 6d, 
by Pope & Talbot. 

Late advices from McCloud, Cal., say that the Me- 
Cloud River Lumber Company contemplates cutting 
about 100,000,000 feet of pine lumber in its two mills. 
The repair work is about completed and the mills will 
be started up as soon as the weather will permit. 
If there is an early spring the mills may soon be turn- 
ing out lumber. Last year’s output was over 90,000,- 
000 feet, it is said, and the plant is now in better 
condition. 

Both the governor and the legislature of Califor- 
nia have been made acquainted with the needs of 
San Francisco’s water front. The committee, com- 
posed of Thomas Magee, W. J. Bartnett, R. H. 
Swayne, J. D. Phelan and F. W. Dohrmann, repre- 
senting the various shipping and commercial interests 
desirous of improving the harbor facilities, wishes to 
secure from the legislature authority for a bond issue 
of $2,000,000 with which to work at any point on 
the water front where improvements are needed. The 
lumber interests have some hope of thus improving 
conditions. 

The latest report as to the newly incorporated 
Northern California Lumber Company is as follows: 
H. M. Leach, manager of the La Moine Lumber & 
Trading Company, operating saw mills and a box 
‘factory at La Moine, Cal., has resigned and will be- 
come president of the Northern California Lumber 
Company, which is virtually the old Associated Lum- 
ber Company, with a larger capital stock. The latter 
concern was capitalized at $200,000, while the North- 
ern California Company has a $2,000,000 capitaliza- 
tion. The company has purchased 30,000 acres of tim- 
ber land in northern Shasta and southern Siskiyou 
counties. It is also stated that representatives of 
the same company are on the point of closing a deal 
for the purchase of a tract of land containing 500,- 
000,000 feet of timber. All of this land is located 
in southern Oregon and the northern part of Siskiyou 
county, California. The new company will at once 
install a saw mill at the mouth of Soda creek, on 
the Sacramento river. It is to have a capacity of 
50,000,000 feet a season. A smaller mill will also be 
installed at another location. 

Charles R. McCormick, of Charles R. McCormick 
& Co., has returned from a business trip to Portland 
and the Pacific northwest. 

C. R. Johnson, president of the Union Lumber 
Company and of the Mendocino Lumber Company, 
who recently returned from a southern California trip 
for his health, is now attending to business as usual. 

Charles Patton, of Seattle, representing the Atlas 
Lumber & Supply Company, is in the city on his 
company’s business. 

George Glibert, manager of the Kalb-Glibert Lum- 
ber Company, of Raymond, Wash., is in the city on 
business. 

E. N. Harmon, president of the El Dorado Lumber 
Company, is visiting the big mills at Pino Grande, 
which resumed operations some days ago, as soon as 
the heavy snow had passed. This plant, which is 
almost the only sugar pine mill in California to re- 
sume operations during the present winter, will run 
as nearly continuously as the weather will permit. 
Strenuous efforts will be made to increase the com- 
pany’s record for a big cut this year. The additional 
improved equipment installed within the last few 
months should enable a fine showing to be made. 

J. H. Bloedel, manager of the Larson Lumber Com- 
pany, of Bellingham, Wash., recently passed through 
this city on his return home from Los Angeles, where 
he spent a month. 

The redwood mills of the Eastern Redwood Com- 
pany and the Metropolitan Lumber Company are tem- 
porarily closed down for their annual overhauling. 

C. B. Shaver, general manager of the Fresno Irriga- 
tion Flume Company’s extensive lumber interests, 
has arrived in this city from Fresno. 

The latest lumber charters announced include: 

Bark Diamond Head. from Everett, Wash.. to San Pedro, 
by the Weyerhauser Timber Company: bark Susser, from 
Tacoma to Valparaiso, by Balfour, Guthrie & Co.: steamer 


Wimbledon, from Hastings Mills, Vancouver, B. C., to the 
United Kingdom. 
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those early spring house bills one 
of the best arguments you can 
present is that you have the stock 
on hand and can deliver it at once. 
If you can’t do this, better send 
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WEST VIRGINIA TE, 
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mills the coming year which we 
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(WHITE OAK TIMBERS | 


Special Bills Cut to Order 
on Short Notice. 


WHITE and YELLOW PINE 


We have a good supply of High Grade 
WHITE PINE which we are anxious 
to move. Write us for prices. 


J. M. Hastings Lumber Go. 


PITTSSURG. PA. | 
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Wm. H. Schuette Co. 
WHOLESALE LUMBER 


AND MILL WORK 


Manufacturers of NORTH CAROLINA AND WHITE 
PINE, Hemlock, Poplar and Hardwoods. 


1107-8-9 Machesney Bldg., PITTSBURG, PA. 
Makleyville, N.C. MILLS Belhaven, N.C. 
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Interior Finish 


Veneered Doors 


We manufacture our own 
hardwood lumber and can 
name low prices. 


PROMPT SHIPMENTS 
OUR SPECIALTY. 


Carnahan Mfg. Co. 
LOOGOOTEE, IND. 


Estimates Furnished. 








Save Your Money ° 


By Using the Published 
Semi-Annually 
RED BOOK => 
and July. 


It contains a carefully prepared list of the buyers 
of lumber in car lots, both among the dealers and 
manufacturers. 


The book indicates their financial standing and 
manner of meeting obligations. Covers the 
UNITED STATES and MANITOBA, 


The trade recognizes this book as the authority 
on the lines it covers. 


A well organized Co!‘ection Department is also 
operated and the same is open to you. 
Write for Terms. 


Lumbermen’s Credit Association 


ESTABLISHED 1878, 





1402 Great Northern Bldg., 18 Broadway, 
CHICAGO. NEW YORK CITY. 
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GRAVES, MANBERT, 
GEORGE & COMPANY. 


BUFFALO. « NEW YORK. 











MICHIGAN ROCK MAPLE 
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BUFFALO, N. Y. 
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WHITE PINE 


The R. Laidlaw Lumber Co. 


BUFFALO, NEW YORK. 








MINNESOTA. 


PBIPDDADAIA™ 


THE MINNESOTA LUMBER CENTER. 

MINNEAPOLIS, MINN., Feb. 20.—There is no note of 
encouragement in the news coming to west coast repre- 
sentatives from headquarters. Advices received this week 
say that the embargo on lumber shipments will continue 
for at least thirty days, and probably for two or even 
three months. One letter says that the Northern Pacific 
is moving its cars loaded in November toward the east, 
but that the cars loaded in December have hardly started 
yet. Under the conditions some of the sales representa- 
tives here are notifying customers that they should not 
depend on the stock they have bought from their mills 
on the coast, but if possible ‘ill their wants with north- 
ern pine or yellow pine. 

There is plenty of evidence that the transcontinental 
roads are still in bad shape, in spite of reports that their 
lines are now clear. Mail arrived here from Seattle on 
Monday that was postmarked February 5, making thir- 
teen days on the road for what usually comes on the 
fourth day after being mailed. The lines in Minnesota 
and the Dakotas are in much better shape now since the 
thawing weather, but evidently there is still much trouble 
on the western end. 

The remarkably warm weather of the last ten days has 
stirred up considerable buying activity in the country 
districts. There is everywhere reported a stronger de- 
mand than it is possible to get cars to fill. Lumbermen 
say that the thaw has not injured roads in the timber 
seriously as yet, but a continuance would make a lot of 
trouble for them. 

J. E. Oren, of the C. A. Smith Lumber Company, who 
has been treasurer and active in the management at the 
headquarters office, has gone to the west coast to look 
after Mr. Smith’s timber interests in that section and 
will locate there permanently. Another shift in the staff 
is announced in the selection of R. E. Irwin as manager 
of city sales. He has been traveling representative for 
the company in South Dakota territory. 

J. H. McArthur, who has been representing the H. L. 
Jenkins Lumber Company as eastern sales manager, has 
formed the firm of J. H. McArthur & Co. and has estab- 
lished it at 317 Lumber Exchange. The firm will con- 
tinue to handle the product of the H. L. Jenkins Lumber 
Company, but will also represent other west coast and 
Inland Empire mills, and will have yellow pine stocks to 
offer from some southern mills. 

Henry Webster, of Webster & Whipple, has gone on 
a vacation trip, accompanied by Mrs. Webster. They will 
visit some of the eastern cities, stopping for a time at 
French Lick Springs, Ind. 

Charles Van Pelt, eastern representative of the Ferry- 
Baker Lumber Company, of Everett, Wash., has gone 
for a short stay at French Lick Springs for relief from 
rheumatism. ; 

C. W. Stout, who has been with the City Sash & Door 
Company in charge of estimates, has gone with the Eddy 
Sash & Door Company of this city as sales manager. 
The sales of this concern have previously been super- 
vised by its president, A. W. Eddy, who will now have 
more time to look after the other departments of the 
business. 

J. G. Ballord, of the Wallace-Ballord Lumber Com- 
pany, has left with his family for a vacation tour to 
Florida and other southern points. 

W. I. Carpenter, of the W. I. Carpenter Lumber Com- 
pany, left last Friday for a business trip to Pacific coast 
points. 

John McCullough, of the John McCullough Lumber 
Company, has gone south for a short trip to escape some 
of the unpleasant features of the latter end of a north- 
ern winter. 

Ray W. Jones will leave tomorrow for Vancouver to 
take charge of the affairs of the British-American Tim- 
ber Company. The tract of timber to which it holds 
license is all at tidewater, north of Vancouver, and will 
be rafted there for manufacture. For the present it will 
confine its operations to logging, but may put a mill in 
later. 

A bill has been introduced in the house by Repre- 
sentative John G. Lennon, of Minneapolis, providing 
for an abandoned timber commission consisting of the 
state auditor, attorney general and surveyor general 
of logs and lumber. It makes sunken and abandoned 
logs the property of the state, to be sold to parties 
wishing to reclaim them. Owners who can prove that 
such logs bear their marks and belong to them are 
allowed to redeem them under certain conditions. 

The much-touted legislative investigation of the 
‘‘Jumber trust’’ has not started yet. 





ON THE ST. CROIX. 

STILLWATER, MINN., Feb. 10.—More than a week of 
mild weather has made logging roads soft and skidding 
wet work. Unless it turns cold again immediately the 
St. Croix operations will soon end, as far as hauling on 
ice and snow roads is concerned. In that region the cut 
will be about 100,000,000 feet or slightly more. 

Logging operations have been more expensive this 
winter than for many years on the St. Croix. Wages 
started in high in the fall and the men have been rest- 
less all winter, going about from place to place, be- 
cause men are scarce and can get work. Edwin St. John 
is running a score of small camps that afford employ- 
ment to about 400 men. He said a few days ago that 
he had hired 2,100 men during the winter. His ex- 
perience is the kind others have had, some a little better 
and some worse. It is said that gangs of men would go 
into a camp and possibly work part of a day, or perhaps 
just a few days, and then move on, Food has been 


high and better than usual and although wages were 
high yet there has been a much smaller percentage of 
steady workers this year than formerly. 

The St. Croix Log Lifting Company has a crew of 
men at work at its barges on the levee to be used next 
summer reclaiming logs from the St. Croix. One barge 
is well under way. One of the hoisting engines arrived 
last Saturday. 
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THE SAGINAW VALLEY. 


Bay City AND SaGINAw, MicH., Feb. 18.—Conditions 
in the valley are beginning to brighten as spring ap- 
proaches. Not much is heard now as to car shortage. 
Dealers and manufacturers are not getting by any means 
all the cars they could use but they are getting some 
cars and doing a very satisfactory business on the whole. 
In the white pine trade the situation is exceedingly 
strong as to prices and not so strong in the matter of 
stocks. Dealers are not saying much regarding prices, 
because the market has been so high the last two years 
that local dealers would much prefer to have held the 
market down to last year’s range, but with the manu- 
facturers putting $2 and $3 more on the stock in first 
hands it became necessary for dealers to meet the in- 
crease or go out of business. Hence local dealers are 
gradually marking up prices. It will be somewhat along 
in May before stocks can be brought here by boat and 
the active spring trade is going to cut heavily into 
stocks in dealers’ hands. The large firms have large 
stocks bought at Canadian and Lake Superior manu- 
facturing points to come forward, and they are bringing 
in considerable lumber by rail to patch out broken stocks. 

The manufacturing firm of Walworth & Neville, hav- 
ing a large plant for the manufacture of telephone and 
telegraph pole cross arms at Bay City, in the produc- 
tion of which millions of feet of timber are used every 
year, has filed articles increasing its capital stock from 
$30,000 to $1,000,000. The company has acquired large 
bodies of timber in the south and elsewhere and it buys 
large quantities of lumber in Lake Superior districts 
every year which comes by boat to Bay City. 

Frank Buell has gone to North Carolina, where he is 
concerned in a heavy timber transaction. He will be 
absent two weeks. 

The business of Wickes Bros., of Saginaw, has as- 
sumed proportions of great magnitude. The firm has a 
large warehouse at Jersey City, a branch at Pittsburg, 
an office in Chicago, and recently it established a branch 
office at Seattle, in charge of M. D. Haire, lately with 
the firm at Saginaw. They operate heavily on the 
Pacific coast, where an extensive business is being built 
up. The boiler works and machine plant at Saginaw 
have done a large business the last year. 

A crew of men getting out cedar near Onaway for 
Merritt Chandler last week cut one tree that made a 
pole eighty-five feet long. The average poles are not 
over forty-five feet long and this fellow is too large to 
list on the price list. A very heavy business is being 
done in cedar this winter. Prices are not only firm 
but the trade is active and it is expected by dealers this 
year through it will be exceptionally heavy. 

There is an active demand this season for railroad ties 
and large quantities are being cut. A number of rail- 
road corporations have placed orders for heavy invoices 
of ties. 

Henry E. Carr, of St. Louis, Mich., engaged in buying 
and selling timber, a few months ago purchased a tract 
of longleaf pine in Smith county, Mississippi, containing 
1,380 acres, paying $13 an acre. Last week he sold the 
same tract to Chicago people, the consideration being 
$28 an acre. 





UPPER PENINSULA NEWS. 


CALUMET, MicH., Feb. 20.—All the property of the 
Deer Lake Company, consisting of buildings, mines and 
several thousand acres of land carrying timber, has been 
sold to the Cleveland-Cliffs Iron Company, of Ishpeming. 
It is expected that the Cleveland-Cliffs company will do 
considerable logging upon the lands as soon as the neces- 
sary preparations can be completed. The entire hold- 
ings, consisting of mills, plant and equipment of the 
Simmons Lumber Company, with plant and headquarters 
on Duel lake, Schooleraft county, have been bought by 
the newly organized Earle Lumber Company. The rail- 
road connecting Simmons with the Minneapolis, St Paul 
& Sault Ste. Marie line, the mills, the timber limits, the 
village buildings and property are all taken over in en- 
tirety by the Earle company. Superintendent A. G. Mc- 
Clellan, whose management made the Simmons company 
successful, is retained in the same capacity by the new 
concern. The mill is running. Dr. W. G. Earle, who is 
at the head of the new concern, is president of the Wis- 
consin Land & Lumber Company, said to the the largest 
manufacturer of hardwood flooring and other dressed 
hardwood products in the country. 

D. N. MeLeod, of Rexton, Chippewa county, says he 
has timber enough at and near his mill to keep the plant 
running nearly all year. Rexton is assuming an impor- 
tant place among the lumber towns of that county. 

James Christensen, for some years lumbering in the 
vicinity of Hiawatha, Schooleraft county, has sold his 
entire interests to his sons, Carl, Fred and Henry Chris- 
tensen, for $15,000. There are 1,200 acres of timber 
land, besides much personal property, included in the 
deal. The sons will continue in the logging business, 
while Mr. Christensen will retire to private life. 

Nels S. Johnson, of Manistique, has bought a large 
portion of the pine contained on the two sections of land 
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owned by Christensen Bros., of Hiawatha. He will have 
the logs cut by contract at the Roblin mill. 

William Bonifas, of Gladstone, has sold his portable 
saw mill at Perrin’s bay to Joseph Savage, of Thomp- 
son, Schoolcraft county. Mr. Savage will put the plant 
in order and will operate the shingle and lath depart- 
ments all winter. He has contracted to saw all the 
timber banked this winter by Bonifas Bros. in Perrin’s 


bay. 

The mill of Pryor & Sons, at Houghton, has suspended 
operations and will not resume sawing until April 1. 

During the coming summer a shingle and tie mill will 
be erected and operated at the Buckeye lumber plant, 
Gladstone. Every year the company has sold a. large 
amount of cedar in the rough, for lack of facilities to 
work it up. Now this will be manufactured at Glad- 
stone. 

The work of repairing the Nester estate mill at 
Baraga and placing it in readiness for the approaching 
season’s cut is progressing. The company has a large 
supply of logs and will begin sawing as early as pos- 
sible. An excellent run is in prospect. 

J. A. Houde, formerly at the veneer plant of the Lake 
Superior Corporation, Sault Ste. Marie, Ont., and re- 
cently with the Chicago Veneer Marketing Company, has 
taken the general managership of the White veneer plant 
and trunk slat factory at Boyne City. 

Thomas H. Crinnian and associates, of Sault Ste. 
Marie, have closed a deal for the operation of the old 
Bradley-Watkins plant with Messrs. Clark and Murdock. 
The plant will be started earlier than usual and will stay 
in commission all season. It is expected to cut 200,000 
ties, 30,000,000 shingles and other products. Some new 
machinery is being installed. 

The Mercer DeLoitte Lumber Company, a Minnesota 
corporation, is preparing to erect a large saw mill at 
Bass lake, on the line of the Chicago & North-Western 
railroad, about five miles south of Trout Creek, Mar- 
quette county. It is said the company has secured a 
large tract of timber and that it will take several years 
to exhaust the supply of pine, hemlock and other woods. 
A large crew of men is at work in the camps and it is 
expected the mill will be ready for operation in the 


LOGGING NOTES. 
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IN THE UPPER PENINSULA. 

CALUMET, MicH., Feb. 20.—Logging conditions in the 
north country have improved the last few days. There 
have been fewer storms and the weather has not been 
so cold as formerly. Labor is fairly plentiful, though 
more men could be used at some of the camps. Horses 
are scarce and some jobbers are unable to procure good 
teams and are behind in their hauling. 

The Tyoga Lumber Company has about 3,500,000 feet 
of logs on the skids near the Laughing Whitefish river 
in Onota township, Delta county. The Superior Veneer 
& Cooperage Company, of Munising, has 3,000,000 feet 
on skids in the same township. 

Eddy & Belheumer, of Lake Linden, are operating two 
camps and expect to cut 4,000,000 feet this winter. All 
their logs will be sawed at the mill at Lake Linden. One 
camp is near Chassell and the other is at Misery bay. 
Most of the cut is hemlock. The logs are banked on the 
shore of Lake Superior and will be made into booms 
and towed to the firm’s mill on Torch lake in the spring. 

The Trout Creek Manufacturing Company, which has a 
plant at Trout Creek, Marquette county, and is operat- 
ing in the eastern part of Ontonagon county, recently 
installed a devise which effects a great saving. A haul- 
age system, operated by a cable 900 feet long, has been 
erected extending from the river bank to the top of a 
high hill. From one to four logs are hauled up at each 
trip. The present method of getting the logs to the top 
of the hill, which is too steep for horses, can be contin- 
ued all summer if necessary, but it is expected that oper- 
ations will be temporarily suspended in the spring. 

The inability of the Chicago & North-Western railway 
to supply cars to the timber jobbers and lumber com- 
panies operating between Negaunee and Escanaba is 
driving many of them out of business. When the season 
opened there were seventy-five to 100 jobbers at work in 
the woods in that section, but all except a few have 
pulled stakes, it is said. Some of them have been unable 
to ship a single carload of logs or timber and others 
have been fortunate to get a few cars. A timber dealer 
said: 

The season is the worst for the operators in the territory 
mentioned that has ever been experienced. There is less 
than one-fourth as many cars available as there were last 
winter, when some jobbers were driven out of business on 
account of not being able to ship their timber. I know of 
a number of jobbers who are hundreds of dollars behind. 
If something is not done the mines of this range will not 
be able to obtain their usual supply of timber from the 
jobbers along the Chicago & North-Western. There is a great 
quantity of timber cut in the district but there is no telling 
what the operators will get out of it. 

From camps operated by jobbers the Hamilton & Mer- 
Ttyman Company, of Menominee, will receive the follow- 
ing log crops: 

Chalk Hill, on Menominee river, 500,000 feet of cedar: 
one near Holmes’ farm on Sturgeon river, 500,000 feet pine 
and cedar: one at Stephenson, 150,000 feet of pine; one at 
Faithorn, 150,000 feet of hemlock and cedar; one at Amberg, 
100,000 feet of pine and hemlock; one at White Rapids, 
200.000 feet of cedar: one at McGerern's Spur, 500,000 feet 
of hemlock, pine and cedar: one at Marck, 100.000 feet of 
pine, and one at Nathan, 100,000 feet of hardwood. 

The Ashland Iron & Steel Company, with a furnace 
at Ashland, Wis., is increasing its production of charcoal 
necessary for use in the furnace stack, and during the 
year expects to consume fully 80,000 cords of hardwood 
for this purpose. Most of this wood will be cut in 
Gogebic county. 





On the north shore of Lake Superior, in Ontario, where 
a number of former Michigan men are interested, lum- 
bering is still as it always has been the leading industry 
of the Algoma district. This season, however, logging is 
proceeding on an unprecedented scale, despite that labor 
is none too plentiful. About 5,000 men are working in 
the numerous logging camps, and their wages and sup- 
plies will average at least $40 each a month. When to 
this is added the cost of hundreds of horses required in 
the woods and the expenses of driving and towing the 
logs to the various mills, it is reasonable to estimate an 
expenditure of fully $2,000,000 before sawing starts 
next spring. 

The output of the mills in the Georgian Bay district 
will probably establish a record. No less than fifteen 
large mills will be working to their full capacity, besides 
several smaller plants, all of which derive their chief 
supply of logs from Algoma. Some of the larger mills 
will run night and day. At McBeth’s bay, three miles 
west of Thessalon, where it is in touch with the Cana- 
dian Pacific railway, the Nester-Bishop syndicate of 
Chicago, Duluth and Detroit is reerecting a big mill that 
for years was one of the largest plants at Ashland, Wis., 
it having been dismantled and transferred by steamer to 
its new location last fall. The Nester-Bishop interests 
bought the Dyment mill and timber lands, tributary to 
Thessalon, for $650,000. The logging operations will be 
carried out on a very large scale. 

The Peninsula Box & Lumber Company, of Menom- 
inee, expects to log this winter in the neighborhood of 
8,000,000 feet of pine. The most of this will be cut in 
Marinette county, Wis., along the Peshtigo river. 

Joseph Soultner, of Moran, has been engaged by R. 
N. Bennett and J. G. McClintock, of St. Ignace, to 
locate his portable saw mill on the state road at a 
point where it is intersected by their logging road to the 
lake shore, and to saw 15,000 cedar ties. Messrs. Ben- 
nett and McClintock are to deliver the timber to the 
mill and to haul away the ties as fast as necessary to 
keep the grounds clear. They will bank on the upper 
shore of Horseshoe bay. Their camps are getting out 
an excellent grade of timber. 

Log trains are now in service on the Chicago, Mil- 
waukee & St. Paul, Chicago & North-Western and Wis- 
consin & Michigan railroads and they are taxed to 
their capacity. Shipments to the mills at Marinette and 
Menominee are very heavy. An immense amount of pulp 
timber is being moved from different points in the upper 
peninsula and the traffic in cordwood is as heavy as the 
car shortage permits. 





IN EASTERN MICHIGAN. 

Bay City, Micu., Feb. 20.—An interesting litigation 
has just been ended at Cheboygan. About two years 
ago John M. Nelson contracted with lumbermen who 
had lumbered on Cheboygan and Black rivers and 
tributary streams for sunken logs bearing the marks 
of these lumbermen, and began the work of raising 
them and converting them into lumber. Soon after 
the board of supervisors of Cheboygan county let a 
contract to W. H. Gainor and Henry Storms to remove 
all deadhead logs and other obstructions in Cheboygan, 
Indian, Black and upper Black rivers and Mullet lake. 
They were to have the logs raised for their fees. They 
at once brought suit by injunction to restrain Nelson 
from raising logs. He demurred to the bill and his 
contention has been sustained by the supreme court, 
which held that while the supervisors have the right to 
remove obstructions they cannot restrain others from 
doing so. 

Log hauling is being pushed with the utmost vigor, 
as the impression obtains that there will be an early 
breakup of sleighing. It is extremely difficult for opera- 
tors to get teams enough to meet the requirements. 

The Prescott-Miller Lumber Comapny has over 1,000,- 
000 feet of logs in the mill yard at Rose City. 

Vosper & Lawson are putting in a number of million 
feet of logs on Bois Blane island. 

McTiver & Hughes are getting in a stock of 10,000,000 
feet near Onaway. Last season they cut 12,000,000 feet 
of pine. 

The Lobdell-Bailey Manufacturing Company at Ona- 
way is operating a number of camps and will have a 
full stock of logs. 

The lumber firms at Alpena are putting in the usual 
stock of logs. Many million feet will be hauled to the 
mills by the Detroit & Mackinac railway. 





OPERATIONS ABOUT WAUSAU. 


Wausau, Wis., Feb. 19.—It is estimated that 
over $500,000 will be spent for sawlogs alone in this 
county this winter, not counting other wood used for 
fuel, bolts etc. There are about fifty saw mills in 
operation in the county. Taking into account the cost 
of logs and timber, the labor employed and cost of 
manufacturing the sum of money paid out in this 
county alone for timber products amounts to nearly 
$1,000,000. 

Herman Ramthum has finished his logging operations 
for the winter, having with a small crew and three 
teams in fifty-eight days banked at a mill in the town 
of Wausau 2,100,000 feet of logs. He says he is well 
satisfied with his winter’s work and that the logger 
who does not make money this winter certainly cannot 
ascribe his failure to the weather. The country roads 
have not in years been as good as at this season. There 
has not been one storm which has left any drifts to 
speak of and nature this year was kind in providing all 
these country roads with as good a coat of ice as is 
ordinarily found on the road at the big logging camps. 

The recent mild weather has put a crimp in log 
hauling on sleighs. Notwithstanding there is still a big 
demand for men and teams in the woods, and foremen 
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timber now ready for skidding. Judging from the pres- 
ent outlook the backbone of winter in this section has 
been broken and many contractors will fall far short 
of their original contracts through no fault of theirs, 
however, but which will be of incalculable loss to those 
particularly interested. 





NORTHERN MINNESOTA NOTES. 

DututTH, MINN., Feb. 18.—The lumbermen at this 
writing are encouraged by the weather conditions to a 
certain extent. If the temperature should turn cold they 
will be entirely satisfied and happy. The soft weather 
has settled the snow wonderfully and a large amount of 
it has disappeared entirely. But the melting conditions 
have obtained for ten days or more and the winter is 
slipping rapidly by. The loggers feel that if they are 
going to receive any benefit from the soft spell it will 
have to turn cold soon or it will be too late. 

One thing seems to be assured and it is plenty of 
water for the streams. The swamps are full of water 
and were at the beginning of winter. All of the melt- 
ing snow will be surplus water for the swamps and the 
rivers are sure to have a high stage early. As the 
ground is not frozen under the deep snow much of the 
snow water will seep into it readily, however, and that 
will not contribute to the streams. There is certain to be 
a heavy log shortage, but the manufacturers expect to 
get enough logs to keep their plants busy. 


WISCONSIN. 


IN AND AROUND WAUSAU. 


Wausau, Wis., Feb. 20.—Sumner Gill, of the 
Charles E. Gill Lumber Company, of this city, was one 
of the victims in a railroad collision recently on the 
Green Bay & Eland Junction railway line. His fore- 
head was severely gashed. 

J. A. Underwood, of the J. A. Underwood Veneer 
Company, of this city, returned home Saturday from a 
visit to Mobile, Ala., where he is interested in a large 
veneer company, also from a pleasure visit to New 
Orleans, La., and Havana, Cuba. 

Mr. and Mrs. W. D. Alexander, who have been visit- 
ing at the home of the former’s parents, Mr. and Mrs. 
Walter. Alexander, in this city, since the holidays, have 
returned to their home in Lexington, Ill., where W. D. 
Alexander has large lumber and other interests. 

The Fenwood Lumber Company, at Fenwood, which 
has lately been experiencing a strike at its mill in that 
village, has granted the request of the men who went 
out for a 10-hour day instead of eleven, and the mill 
is again in operation. 

Some of Wausau’s rich and well to do lumbermen 
and manufacturers have turned their attention'to auto- 
mobiling for recreation. Among those who have in- 
vested in touring cars are Alexander Stewart, Walter 
Alexander, C. J. Winton and W. H. Bissell, whose new 
ears will be here in the early spring from Chicago. 

Wausau firms were well represented at the meeting 
of the Wisconsin Retail Lumber Dealers’ Association 
and the annual meeting of the Northwestern Sash, Door 
& Lumber Salesmen Association convened in Milwaukee 
Tuesday and Wednesday. 

Robert Kickbusch, president of the Kickbusch Gro- 
cery Company, and J. H. Reiser, formerly with the 
Werheim Manufacturing Company, both of this city, 
have just organized anid started in business under the 
firm name of the Kickbuseh Lumber Company, and will 
do a general wholesale lumber and timber business. 
Mr. Kickbusch is not entirely unknown to the frater- 
nity, having formerly been associated with C. E. Gill in 
hardwood lumbering, and is one of Wausau’s successful 
and substantial money makers. Mr. Rieser, who is an 
experienced hand in manufacturing in general and in 
lumbering, will be the manager and will devote his 
whole time, attention and experience to the development 
of the business. Many friends hereabout tender the 
new firm the glad hand and wish it the best of success. 
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NEW ENGLAND TRADE NOTES. 

Boston, Mass., Feb. 16.—Owing to the many fires 
which have occurred in the lumber yards of Providence, 
R. I., during the last few months, an investigation has 
been started by the mayor of the city toward finding 
some method of giving the lumber dealers better protec- 
tion. A meeting was held at which: the police com- 
missioners, fire commissioners, the mayor of the city 
and several of the.prominent lumber dealers, including 
James S. Kenyon, of Burrows & Kenyon, William M. 
Harris, George B. Lansing, H. A. Grimwood, sr., H. A. 
Grimwood,. jr., Charles C. Gardiner and G. Waldo Par- 
rott, were present. 

The W. A. Fuller Company, of Clinton, has received a 
contract calling for about 2,000,000 feet of lumber. This 
contract calls for spruce, hemlock and pine. 

John Ordway, of the Atlantic Lumber Company, was 
in Boston this week. Mr. Ordway announced that he had 
been confined to his home with heart trouble and pneu- 
monia since early in September. 

Charles S. Wentworth, of C. S. Wentworth & Co., is 
planning a southern trip and will be in Washington to 
attend the convention to be held there on March 6. 

The building contracts awarded in New England dur- 
ing the last week amounted to $10,587,000, as compared 
with $6,015,000 during the same week of 1906. Since 
the first of January the contracts have amounted to 
$11,800,000, against $7,205,000 during the same period 


last year, showing a gain for this year of over $4,000,000. 

Morris Hall, of the Hall Lumber Company, has gone 
to the Pacific coast. 

E. N. Eames, vice president. of the Boston Lumber 
Company, has returned from a trip to Maine. 

Charles C. Batchelder, treasurer of the Boston Lum- 
ber Company, has returned from a trip to Jamaica, 
where he went for the purpose of making sociological 
and scientific investigations in Jamaica, in connection 
with the recent earthquake. 

George A. Beers, of Bristol, Conn., has returned from 
a two weeks’ trip to Orangeburg, 8. C. Mr. Beers is com- 
nected with the Blake Lumber Company. 


LAKE ERIE PORTS. 


FROM WESTERN NEW YORE. 


BuFFrato, N. Y., Feb. 19.—The white pine trade is now 
so well mapped out for the winter that it seems likely to 
reduce the yard stocks pretty evenly, so that there will 
be no very badly broken stocks in the spring, as is pretty 
sure to be the case with most hardwoods. Box manufac- 
turers say they do not know how they are to pay the 
new saw mill prices for pine and make any profits. 

C. W. Betts is in Florida on a general visit to east 
coast resorts. He makes people here feel pleasant by 
writing home about wearing straw hats when the mercury 
is down to zero in Buffalo. 

There is no very definite plan yet for outlining the 
separate wholesale and retail lumber trade of the city, 
though since the meeting between the two committees 
was held it is noted that the complaints of grievances 
are not so numerous as they were. Of course the retailers 
cannot well demand concessions unless they offer some, 
so the wholesalers find that the question is hardly as one 
sided as they thought it was. Still, nobody believes that 
a plan can be evolved that will hold very long. 

The big white pine cut of Graves, Bigwood & Co., off 
Georgian bay, is coming very satisfactorily as it looks 
now. That section is going to turn out a great amount 
of lumber for next year, though it will not come from 
the saw until late, as log driving is always slow. 








TRADE AT TOLEDO. 


ToLEDO, Oun10, Feb. 19.—Stagnation is the word that 
best. expresses the condition of the lumber market. 
There are several reasons assigned for the dullness of 
trade, but most of them are of a personal nature and 
do not touch the real trouble. That there is a. bright 
season coming there is no doubt, and there is not a 
lumber yard in the city that has any fears of not 
being able to’ dispose of all its stock as soon as the 
building seasons opens. 

Lumbermen are doing little more than sorting their 
orders and picking out the ones that seem to offer the 
best returns. Of nearly all the stocks now held in the 
city the greater part of them are already sold and 
awaiting delivery. Some yards are sold out entirely and 
are awaiting the arrival of new stock. 

In all the financial institutions of the city money is 
easy.. Any one with any collateral at all can get all 
the money that the security will carry. The builders 
take this as a favorable indication which points to a 
good season. 

All the yards are complaining of car shortage and 
say that it is impossible to sell stock on promise of 
delivery at any certain time. Local statistics show that 
ears are: traveling a great deal slower than a year ago. 
This is especially true of the southern shipments. A 
year ago cars loaded with Georgia yellow pine were 
delivered to the local trade from the mills after three 
weeks; now the time required for delivery is from 
four to five weeks. 

E. L. Guild, for a number of years manager of the 
Lauren-Hull Lumber Cempany, of Tiffin, has resigned 
his position and will return to Chicago, where he will 
again enter the lumber brokerage and commission busi- 
ness. F. L. Neiswender will assume the duties of Mr. 
Guild. 

The directors of the Defiance Box Company at a 
recent meeting elected the following officers: President, 
E. J. Webb; vice president, August Martin; secretary 
and treasurer, F. W. Young; manager, H. D. Bokop. 

The Handle Factory at Fayette is doing a rushing 
business. It is receiving large numbers of logs from 
the local field. One of its representatives said that the 
only drawback to the season’s business was the scarcity 
of timber and the great difference between the market 
price of raw material and the price demanded by those 
who had it to sell. 

Rowland Starr, of Barbour & Starr, is visiting his 
mills in Mississippi. Following his business trip he 
will go to Florida for a few weeks of pleasure. 

EK. J. Goulet, of Goulet & Co., is in New Orleans. 

There was a merging of lumber interests at Marion 
a few days ago that has stirred up a great deal of 
interest in the local market. The Prendergast Lumber 
& Coal Company sold its retail business to the Wollen- 
weber Lumber Company, a new corporation with a cap- 
ital of $100,000. An application for a corporate char- 
ter has been made and it is said that the organization 
of the new company will be effected by March first. 
The stock of the new company is already subscribed, 
informally, and the list of stockholders will largely be 
made up of those who were interested in the old Pren- 
dergast company. The Prendergast company and the 
Wollenweber company will be affiliated in a measure 
and will occupy the same offices. The one concern will 
look after the wholesale trade and the other will have 
charge of the retail end. Oswald Wollenweber is the 
head of the new company and is eminently fitted for 
the position, having been connected with the lumber 
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In the future the 


trade for the last eighteen years. 
Prendergast company will give its exclusive attention 
to its large interests in West Virginia and southern 


Ohio. 





THE KEYSTONE STATE. 


ODPL DADS 
QUAKER CITY NEWS. 


PHILADELPHIA, Pa., Feb. 20.—Buoyancy and spirited 
trading have marked the business in this city during 
the week. In all grades of lumber prices have held 
firm. Poplar is steadily advancing in price, largely 
because even the largest dealers are unable to fill 
orders and the best grades of poplar are seemingly 
unobtainable at any price. It is the general feeling 
that practically prohibitive prices will be demanded 
for poplar in the near future. All hardwoods are 
scarce and hard to get. 

Benjamin C. Currie, jr., of R. M. Smith & Co., de- 
parted Thursday for a trip to Parkersburg, W. Va., 
on business. 

J. J. and F. T. Rumbarger, of the Rumbarger Lum- 
ber Company, are among those who will go next week 
to Washington to attend the convention of the Na- 
tional Wholesale Lumber Dealers’ Association. It 
is expected that there will be a score or more going 
from this city. 

Among the visitors to this city’s trade during the 
week were the following: J. M. Frost, Ethfelts, Va.; 
G. W. Shank, of the Virginia Lumber Company, Staun- 
ton, Va.; B. B. Burns, of the Tug River Lumber Com- 
pany, Bristol, Tenn., and E. V. Babcock, of the Bab- 
cock Lumber Company, Pittsburg. 

Charles H. Thompson, of Lewis Thompson & Co., is 
at Pinehurst, N. C., on a pleasure trip and seeking 
rest and recreation in anticipation of a busy spring 
business. 

W. H. Lear is one of the prominent retailers who 
is away on a pleasure trip in Florida. 

Clement E. Lloyd, jr., local representative of the 
Boice Lumber Company; Joseph P. Dunwoody, of 
Joseph P. Dunwoody & Co., and Benjamin C. Currie, 
local representative of R. M. Smith & Co., comprising 
the committee appointed to arrange for the enter- 
tainment of the visitors to the National Hardwood 
Lumber Association in Atlantic City, made a visit 
to Atlantic City last week, during which arrange- 
ments were completed for a smoker to be held 
in connection with the convention. It is planned to 
entertain the delegates on an especially liberal plan. 
The smoker will be given in the Rudolph hotel grotto. 

W. L. Rice, of T. B. Rice & Sons Company, departs 
next week on an extended business trip through the 
west. 

A committee representing the various lumber inter- 
ests of the city went to Harrisburg last week and 
appeared before a committee of the state legislature 
to argue in favor of the passage of a law repealing 
the state mercantile tax law. The committee was 


accompanied by representatives of other trade bodies 


of the city who have joined in the movement inau- 
gurated by the Lumbermen’s Exchange for the repeal 
of a law generally regarded as obnoxious. W. C. Me- 
Bride represented the Lumbermen’s Exchange, F. 8. 
Underhill the Philadelphia Wholesale Lumber Dealers’ 
Association and Franklin Smeadley and Herbert P. 
Robinson represented the Retail Lumber Dealers’ 
Association of Philadelphia. The delegation is re- 
ported to have made a most favorable impression on 
the committee and it is generally believed that its 
efforts to have the repealer passed will be successful. 

The J. Randal] Williams Company proposes to es- 
tablish a lumber plant in Salisburg, N. C., in the near 
future. The yards have already been secured. 

J. W. Ford, with the Boice Lumber Company, recently 
married Miss Emma Campbell, 4433 Chestnut street, this 
city. 

Joseph P. Dunwoody, of Joseph P. Dunwoody & Co., 
has been elected treasurer of the Norva Lumber & 
Land Company, Wallacetown, Va. This company has 
only recently been organized and has acquired by pur- 
chase the plant of the Virginia Land & Lumber Com- 
pany. The new company expects to begin operations 
about March 1. 

W. M. McCormick has sold to the Henry C. Patter- 
son Company the lumber yard at Dauphin street and 
Glenwood avenue. 

Edward F. Henson, of Henson & Pearson, and 
Frank M. Gillingham & Son Company, were appointed 
last week to represent the Lumbermen’s Exchange at 
the meeting of the National Wholesale Lumber Deal- 
—- pee to be held in Washington, March 6 
and 7. 

George F. Craig, of George F. Craig & Co., returned 
last week from an extended trip to the mills of the 
firm in the south. 

The lumber yard at the west corner of Beach and 
Poplar streets was sold last week by Alexander M. 
Fox, jr., to George J. Roesch for $25,000. The lot 
measures 136x105 feet. 

Sheip & Vandergrift issued a foreign attachment 
last week against W. W. Norman, of Huntsville, Md., 
with bail fixed at $10,000 and summoning the Penn- 
sylvania Fire Insurance Company and the Connecticut 
Fire Insurance Company as garnishees. 
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Sold Under the Order of the Court. 

LiTTLe Rock, ARK., Feb. 9.— 
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EASTERN INSURANCE MEETING. 


Two Affiliated Insurance Companies Review 
Work of a Prosperous Year. 








NEw York, N. Y., Feb. 18.—At the third annual 
meeting of the stockholders and directors of the Lumber 
Insurance Company of New York at the office of the com; 
pany at 66 Broadway, February 6, the president, G. A. 
Mitchell, submitted a report which reviewed the progress 
made by the company during the preceding year and 
revealed the fact that a very satisfactory increase had 
been made in volume of business and general strength. 
The company is rapidly extending its activities to all 
sections of the country, having established branch offices 
in Seattle, Minneapolis, Boston and Ottawa, Ontario. 
During the year regular admission has been obtained by 
the company to the Dominion of Canada, involving a 
deposit of securities of the value of $100,000 with the 
Dominion government. The Lumber Insurance Com- 
pany of New York is not merely the only lumber insur- 
ance organization regularly authorized to do business in 
the Dominion but has the rather unusual distinction of 
being the only stock company doing a specializing busi- 
ness which has ever been licensed by the Dominion 
authorities. 

Changes in the board of directors included the retire- 
ment of a number of men who are well known as under- 
writers, and new directors were elected as follows: 

B. W. Arnold, Albany, N. Y., of Alger, Smith & Co., 
Duluth, Minn., Arnold & Co., of Albany, N. Y., and the 
 eage River Lumber Company, of Spanish River, Ont. ; 
Elias M. Johnson, New York, N. Y., president Isaac Johnson 
& Co.; Guy H. Moulthrop, Bay City, Mich., president 
Moulthrop Lumber Company, John Island and Little Current, 
Ont.; Dwight J. Turner, Toronto, Ont., president Turner 
Lumber Company, Toronto, Midland and South River, Ont. ; 
Clark L. Ring, Saginaw, Mich., of Merrill & Ring, Duluth, 
Minn., and Seattle, Wash.; Guy White, North Tonawanda, 
‘. ¥., of White, Frost & White, North Tonawanda, N. Y. 

A new name on the list of officers is that of Guy 
White, of North Tonawanda, of White, Frost & White, 
who takes the position of treasurer, succeeding Mr. W. 
H. Gratwick, who has been elected to the office of vice 
president. Mr. White is a brother of the founder and 
first president of the Lumber Insurance Company of 
New York, the late Pendennis White. 

The following is a complete list of officers and direc- 
tors elected at the meeting: 

President—G. A. Mitchell. 

Vice president—W. H. Gratwick. 

Treasurer—Guy White. 

Secretary—R. H. McKelvey. 

Directors—R. K. Albright, B. W. Arnold, S. M. Clement, 
W. H. Gratwick, William Hamlin, Elias M. Johnson, John 
D. Larkin, Ogden P. Letchworth, J. J. McKelvey, R. H. 
McKelvey, F. W. Mattacks, G. A: Mitchell, Guy H. Moul- 
throp, Henry J. Pierce, Clark L. Ring, Dwight J. Turner and 
Guy White. 

The stockholders who are understood to have retired 
from the company by sale to other stockholders are the 
following: 

Lewis Dill, Baltimore, Md.; W. C. Laidlaw, Toronto, 
Ont.; R. W. Higbie, New York City; C. H. Prescott, jr., 
Cleveland, Ohio; Frank C. Rice, Springfield, Mass.; Hugh 
McLean, Buffalo, N. Y.; W. W. Lockwood, Springfield, 
Mass.; Horace C. Mills, Buffalo, N. Y.; W. A. Holt, Oconto, 
Wis.; H. Shumway Lee, Buffalo, N. Y.; Horton Corwin, jr., 
Edenton, N. C.; H. F. Taylor, Buffalo, N. Y., and E. F. 
Perry, New York City. 

The regular annual meeting of the stockholders and 
directors of the Adirondack Fire Insurance Company 
was held at the office of the company, 66 Broadway, 
New York City, on February 6. The Adirondack Fire 
Insurance Company, which was organized during the 
year 1906 by the interests identified with the Lumber 
Insurance Company of New York, has made an un- 
usually satisfactory start in the field of lumber insur- 
ance as is amply shown by facts brought forth in the 
report of its president, Mr. G. A. Mitchell. Although 
the company has been in active operation only eight 
months, it has in that period accumulated a volume of 
business exceeding $6,400,000. The expense ratio has 
been kept at a low figure; and, through good fortune, 
the loss ratio has been low, with the result that the com- 
pany has not only established its reinsurance reserve 
but, after paying and charging off all losses reported, 
has succeeded in adding a small amount to the surplus. 
The original surplus paid in was $100,000 and on the 
1st of January, 1907, the net cash surplus stood at 
$108,844.56, the surplus to policy-holders being $308,- 
884.56. 

The Adirondack Fire Insurance Company has estab- 
lished branch offices in various sections of the country 
and is rapidly forging to the front. The officers and 
directors elected February 6 are: 


President—G. A. Mitchell. 

Vice president—W. H. Gratwick. 

Treasurer—Guy White. 

Secretary—R. H. McKelvey. 

Directors—R. K. Albright, S. M. Clement, William G. 
Frost, W. H. Gratwick, William Hamlin, Elias M. Johnson, 
John D. Larkin, Ogden P. Letchworth, J. J. McKelvey, R. H. 
McKelvey, F. W. Mattocks, G. A. Mitchell, Guy H. Moul- 
throp, Henry J. Pierce, Robert W. Pomeroy, Horace F. 
Taylor, Guy White. 
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LOGGING LECTURES AT YALE. 


An interesting series of lectures on logging by 
steam is being delivered at Yale Forest School, New 
Haven, by J. H. Dickinson, manager of the logging 
machinery department of the Lidgerwood Manufac- 
turing Company. The lectures are splendidly illus- 
trated by lantern slides made from photographs taken 
by Mr. Dickinson of the operations of lumber com- 
panies in every section of the country. 





PRINTED CLOTH SIGNS 


FOR RAILROAD CARS AND 
ADVERTISING PURPOSES 


Signs on Cloth, Paper or Sign Board in any Color 
Guaranteed Weather Proof. 


DESIGNS, SAMPLES AND PRICES ON REQUEST. 
HERSCHMAN & CARDY, 





Dept. F. 180-182 Monroe Street, CHICAGO. 

















BEST STEEL, SUPERIOR QUALITY | 
AND HIGH GRADE WORKMANSHIP 


OUR SAWS ARE USED BY THE LARGEST 
LUMBER MANUFACTURERS 


STANDARD PRICES 
45% DISCOUNT 
MAIL ORDERS SOLICITED 


};BARCUS BROS. 


























Fir Lumber 


AND ALL KINDS OF PACIFIC 





COAST FOREST PRODUCTS. 





CAR AND CARGO SHIPPERS. 





The Comstock Lumber Co. 


Lafayette Building, 
PORTLAND, ORE. 








OREGON FIR 


We are still getting cars in 
fair supply and are in posi- 
tion to accept orders for 


FIR TIMBERS, CAR SILLS 
AND DECKING, VERTICAL 
GRAIN FLOORING AND 
PIECE STUFF 


FOR EARLY SHIPMENT. 





G. W. Gates & Co. 


Senthen banihe Ry. PORTLAND, ORE. 








LOUIS NICOLAI, President. A. NEPPACH, Secretary, 


BASE LINE LUMBER COMPANY, 


MANUFACTURERS OF 


OREGON PINE LUMBER 


TIES AND TIMBERS. 


CORRESPONDENCE INVITED. 


PORTLAND, OREGON. 


Office, 227 Davis St. 

















AMERICAN LUMBERMAN TELECODE WeA5.55 Sor 


Send for information te AMERICAN LUMBERMAN, Chicago, IIL, 





AMERICAN LUMBERMAN. 


FEBRUARY 23, 1907. 








Yellow Pine Lumber 


We have large stocks and every manufacturing facil- 
ity for satisfactory execution of orders for kiln dried 


Flooring, Finish, Ceiling, Siding, 
Mouldings, Base and Casings. 


3inch Rift Flooring a specialty. Timbers dressed up 
to 24x30 inch, bored up to 20 feet for the trade. 


CORRESPONDENCE SOLICITED. 


Empire Lbr. & Mfg. Co., ““giso" 








A Vest Pocket Ready Reckoner 


for lumbermen, sawmill men, contractors, purchas- 
ing agents, bookkeepers, in fact, any one having any- 
thing to do with lumber. Contains 72 pages, price 
25 cents each or § for $1, postpaid. 


AMERICAN LUMBERMAN, Chicago, Ill. 











PACIFIC COAST. “ih 


um, 4.4 


AyYard Stock 


has long been a specialty with 

us and by studying closely the 

demands from dealers all over 

the continent, we have gained 

experience in filling such orders 

that today makes it an easy mat- 
ter for us to please. Our stock is all well 
sawed and dressed and the prices we make 
on mixed cars of 


Fir and Washington Pine 


will convince you that we want a share of 
your business. In addition to the above we 
have for quick shipment a special stock of 
flooring 1x4 and 1%4x4, ceiling and drop 
siding, porch flooring and decking, nice 
soft vellow pine finish, wind: mill tower 
stock and tank stock. Can’t we quote you? 


White River Lbr. Co. 


ENUMCLAW, WASH. 





If Service 
Is Any Object 


to you we want your orders. 
We havea modern, up-to-date 
equipment in every respect 
and can guarantee perfect mill- 
ing and prompt shipments in 


SASH & DOOR CUT STOCK, 
BOX SHOOKS, MOULDING, 
SIDING AND FINISH, ETC., 


all from the best Western 
White Pine. Tell us your 
needs and we will quote you 
delivered prices by return mail. 


Wm. Musser Lbr. & Mfg. Co. 


SPOKANE, WASH. 





~ 


| FACTORY ca: 
pruce and 
LUMBER $ Western Pine. 
Place orders now for spring and summer delivery. 


Western Pine & Fir Co. 











SPOKANE, WASH. 
\. y, 








HARDWOOD DEPARTMENT. 


WITH THE MEMPHIS TRADE. 

MEMPHIS, TENN., Feb. 18.—The car situation is more 
serious now, according te some of the lumber interests, 
than it has been at any other time this season. The 
railroads are besieged with demands for cars from 
lumber interests and the latter are getting little satis- 
faction, either in Memphis or at interior tributary 
points. One lumberman said this afternoon that the 
railroads had informed him that so much cotton is to 
move from the section adjoining one of his mills that 
they could not promise any relief any time soon. The 
cotton movement all over this section is more like an 
October than a February one, with the result that the 
railroads appear to be absolutely unable to cope with 
the situation. Lumbermen hoped and believed there 
would be material betterment in transportation facilities 
before this date and they are much chagrined that con- 
ditions are growing rather worse than better. 

James Applewhite, vice president and general man- 
ager of the Chickasaw Cooperage Company, says that 
he has 165 cars of rough cooperage material at interior 
milling points and that he is receiving at the rate of 
one and one-half cars a week when he should be receiv- 
ing about seven to eight cars a day. His finishing plant 
here is materially handicapped on tis account, he is 
unable to fill orders entered on his books and is in a 
position more extreme than he has ever occupied, all 
because the roads are unable to handle the business. 





Other woodworking plants are handicapped in the same . 


manner, though not always to the same extent. 

Weather conditions show some improvement, there 
having been very little rain during the last eight or 
ten days. Some of the mills in this city and section 
which have been closed down on account of recent exces- 
sive precipitation are preparing to resume operations 
Some logging is in progress but, owing to the enormous 
amount of water on the ground this will probably be a 
rather slow process for some time. Lumbermen hope 
for something better in the near future, but they say it 
will be some weeks, even with the most favorable 
weather, before production will return to anything even 
approximating normal for this time of the year. 

The local branch of the Lakes to the Gulf Deep 
Waterways’ Association, recently organized here, is tak- 
ing definite steps for the raising of $5,000 for the 
furtherance of the plans of the parent association. W. 
H. Russe is a member of the executive committee. At 
a meeting held a few days ago the committee wrote a 
circular letter to be sent to the various subcommittees, 
pointing out the purposes for which the money is to be 
raised and telling of the vast advantages that will accrue 
to Memphis from being made a seaport town. These 
subcommittees are now taking subscriptions and raising 
the fund. An appeal is being made to the Tennessee 
delegation in Congress to support the movement in every 
possible way and the business men of Memphis are like- 
wise being urged to do their part. 

The Paepcke-Leicht Lumber Company, of Chicago, has 
concluded negotiations for the establishment of a mam- 
moth veneer mill, box factory and saw mill at Helena, 
Ark. The entire plant will cover about two acres of 
ground and will give employment to about 300 persons. 
The buildings will be of the most modern construction 
and the machinery will be of the latest design. 

The Leola Lumber Company, of Jefferson county, 
Arkansas, whose plant is located at Leola, has filed 
articles of incorporation with the secretary of state. 
The capital stock is $50,000, of which $20,000 has been 
paid in. The company intends to engage in the purchase 
and sale of lumber. 

Some of the plants in North Memphis which were 
forced to suspend operations because of the high stage 
of Wolf river are still shut down, though most of them 
have resumed operations. The Mississippi is now fall- 
ing rapidly, being back down below the danger point. 
The levees have held and there is no fear of any trouble 
anywhere in the Memphis hardwood lumber territory. 





THE CUMBERLAND RIVER DISTRICT. 


NASHVILLE, TENN., Feb. 19.—The lumber market is 
stiff, prices are firm with a tendency to advance and 
orders are plentiful. Lumbermen of this city continue 
as busy as could be desired. There has not been the 
slightest cessation of orders from all points and every 
grade of lumber, from the lower and common kinds to 
the better and more desirable grades, continues in the 
most active demand for its respective uses. 

Puryear & Bason, chair manufacturers of Mebane, 
N. C., will probably establish a chair factory at New- 
port, Tenn. They have been in that town this week 
prospecting and looking for a suitable location for a 
$40,000 plant. Newport has fine timber advantages and 
the site is understood to be favorable for such an enter- 
prise as that proposed. 

O. G. Fitzgerald, who is operating a big hickory mill 


near Clifton has contracted for about 1,000,000 feet of. 


hickory from parties residing on Hardin creek and will 
move their plant to that point about March 1. 

Walker Bros. will establish a saw, planing and lath 
mill on the Southern railway between Athens and Rice- 
ville. A portion of the machinery is ready and the 
buildings are nearing completion. The plant is owned 
by H..E. and C. F. Walker and will be incorporated 
for $5,000. 

The Nashville, Chattanooga & St. Louis railway is 
preparing to survey for an extension from South Pitts- 
burg to Sweeten’s Cove, where the Battle Creek Coal 
Company has large holdings of timber and coal. lands. 
The projected road will be about twelve miles in length 


and will open a new and rich section of the state for the 
development of the timber and coal interests. 

While cleaning his revolver at Baxter, Tenn., Presi- 
dent Chalmers Vestal, of the Caney Fork Lumber & 
Tie Company, and one of the best known lumbermen in 
his section of the state, accidentally shot himself in the 
forehead and is not expected to live. Under the im- 
pression that he had removed ail the loads, it is said, 
Mr. Vestal was handling his weapon carelessly and it 
was discharged. Mr. Vestal is a brother of Robert 
Vestal, president of the Vestal Manufacturing Company 
at Knoxville, and a brother-in-law of G. E. French, 
president of the Atlantic Lumber Company, of Boston. 

A concatenation of the Hoo-Hoo was held at the 
Board of Trade rooms Saturday night upon a special 
call from Vicegerent Snark W. A. Binkley for the initia- 
tion of twenty-four new members. The men initiated 
were from every point of the compass and almost every 
town in the state was represented by one or more. The 
exercises were, of course, secret. Following the work 
the members held a pleasant banquet, which was pre- 
sided over by the Snark, more than 100 members being 
seated about the board. The excellent menu was fol- 
lowed by a number of eloquent toasts. The officers who 
conducted the initiation were: W. A. Binkley, Vice- 
gerent Snark; A. B. Ransom, Senior Hoo-Hoo; J. H. 
Baird, Junior Hoo-Hoo; L. R. Summitt, Scrivenoter ; 
W. J: Wallace, Arcanoper; S. W. Benbow, Gurdon; 
C. O. Summitt, Custocatian; J. W. Love, Bojum, and 
W. H. Gleaves, Jabberwock. 





IN THE SHADOW OF OLD LOOKOUT. 


CHATTANOOGA, TENN., Feb. 19.—The mills here are 
not receiving logs in the volume to which they are 
accustomed. Most of the saws in town are running 
and some logs have been received over the Tennessee 
and its tributaries, but the log crop will be the small- 
est this year in the history of the market. Those 
mills in Chattanooga supplied by rail have lately felt 
interruptions due to bad roads, for in most instances 
the logs have had to be hauled a long way to the 
traffic lines. The Chattanooga retail lumbermen are 
handling a good deal of pine and find an increasing 
demand for this and other building materials the last 
thirty days. Prices in the general hardwood trade are 
firm and sales are only limited to the amount of avail- 
able dry stock. 

The Loomis & Hart Manufacturing Company, one of 
the leading hardwood firms here, is using considerable 
lumber in its furniture factory and the management 
reports a ready sale for the remainder of its stock 
in oak, poplar and chestnut. 

Fred Arn, of the J. M. Card Lumbe: Company, has 
returned from a trip to Norfolk in connection with 
the company’s export trade. This ¢ neern is handling 
on its yard considerable pine, thvugh hardwood for 
both the export and domestic trace is its specialty. 

Snodgrass & Field will soon Lave their new saw mill 
running in Chattanooga and will resume cutting on 
poplar, in which they have considerable stock. 

The McLean Lumber Company, the Central Manu- 
facturing Company, and -the Loomis & Hart Manu- 
facturing Company have been getting in some good 
logs during the last ten days. 

Work is progressing on the erection of a basket and 
erate factory in the east end for P. J. Haley. The 
latest machinery is being installed and the factory 
is expected to begin operations with at least fifteen 
skilled workmen. Mr. Haley was formerly foreman 
of the Bridgeport Woodenware Company, of Bridge- 
port, Ala. There is a large demand for this character 
of woodenware in the Chattanooga district and this 
will be the second plant of the kind put into opera- 
tion here. 

Pittsburg, Pa., capitalists, who have recently pur- 
chased several thousand acres of land in this county 
and the adjacent county of Marion along Walden’s 
ridge, have organized the Grand View Coal & Timber 
Company, with $100,000 capital. They were in Chatta- 
nooga recently conferring with O. F. James and others, 
through whose influence the lands were bought. 

A. J. Gahagan, treasurer of the Loomis & Hart 
Manufacturing Company, has had put upon his shoul- 
ders in addition to his many other interests, the duties 
of sales manager of the several Chattanooga furni- 
ture factories, that are organized here as the Chatta- 
nooga Furniture Association. His selection by his 
associates will insure prompt attention to all combined 
orders coming to the Chattanooga factories. 

If there is a pessimist anywhere in the country who 
needs to see a progressive city, all he has to do is to 
eome to Chattanooga. Spending a day or two in this 
thrifty young city will convince anyone that it is 
one of the liveliest towns in all the country. It would 
do anyone good to see the push and energy that is 
everywhere visible. Chattanooga newspapers have 
been claiming that there would be 100,000 people here 
in 1910. The late city directory, based upon the multi- 
ple of 2.4, now shows over 82,000 people in Chatta- 
nooga and suburbs. It is said that the city has in- 
ereased in povulation over 8,000 in the last twelve 
months. If this ratio continues the population in 1910 
will exceed 110,000. Chattanooga’s strong point is 
her manufactories. Over 300 different articles are 
made here, 2 variety reached by no other city in all 
the south. 

C. W. Hiles, representing the hardwood firm of J. 
S. H. Clark & Co., of Newark, N. J., visited east Ten- 
nessee trade circles during the last few days. 

R. E. Wood, president, »nd G. L. Wood, general 
manager of the R. E. Wood Lumber Company, of Bal- 
timore, who own extensive mill properties in east Ten- 
nessee, North Carolina and West Virginia, have been 
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spending several days looking after their operations in 
Carter county, this state. 

The S. R. Sells Company, at Johnson City, Tenn., is 
moving to its new quarters in that east Tennessee 


town. The latest machinery has been installed. The 
main building is 75x168. The dry kiln is 25x75 feet. 
The old plant was known as the Johnson City Coal & 
Lumber Company. The new plant is chartered with a 
capital of $50,000. The directors are S. R. Sells, C. 
T. Hayward, Thad Cox and John Rhea. 

The large woodworking plant, at Johnson City, of 
William E. Uptegrove, of New York, went into opera- 
tion last Thursday. Hardwood veneers and interior 
finish work will be made. R. P. Mitchell, of Birming- 
1am, installed a 500-horsepower engine in the new 
plant. Mr. Uptegrove is interested in two other John- 
son City plants, the American Cigar Box Company 
and the Standard Oak Veneer Company, which are 
under the management of J. B. Thomas and C. B. 
Allen, respectively. These factories employ about 500 
men. 

The Southern railway is panting along its line many 
thousand acres of trees for cross ties. The Louisville 
& Nashville railroad has recently bought 30,000 
acres in Alabama on which to raise trees for cross 
ties. W. P. Hood, superintendent of the Knoxville & 
Augusta railroad, last spring had planted 20,000 ca- 
talpa trees as an experiment for ties. When they 
were planted they were hardly larger than a lead pen- 
cil and in one year they have grown seven feet high. 
They were planted five feet apart. In two years half 
will be eut for fence posts and the others will be 
left for better growth. It is expected that in seven 
vears they will be of sufficient size for railroad ties. 

J. A. Martin, of Johnson City, Tenn., has bought 
5,000 acres of hardwood timber in Haywood and Swain 
counties, North Carolina. The timber is mostly pop- 
lar, oak and chestnut. Mr. Martin has been in the 
lumber business at Johnson City for twenty-three 
years. 

The Oliver Manufacturing Company, of Knoxville, 
Tenn., has entered upon incorporated form, a charter 
having just been granted. It is capitalized at $1,000,- 
000. W. J. Oliver, of Panama canal fame; Alex Mce- 
Millin, J. T. Gaut and other Knoxville parties are the 
incorporators. The company has been in existence 
for some time, but its purposes are enlarged. Besides 
manufacturing, farming and mining implements it will 
make railroad cars and supplies. 





QUEEN CITY TRADE FEATURES. 


CINCINNATI, OHIO, Feb. 19.—Hardwood lumber is 
showing activity, and as the year grows older the 
activity increases. The last week has witnessed a good 
volume of trade through the mails, but the awful 
handicap of car shortage has curtailed the volume of 
transactions. One of our most active lumbermen, and 
one who makes a close study of conditions, says Cincin- 
nati at present is in a worse condition so far as the 
ear shortage is concerned than any railroad center in 
the west. Some of the firms in the bottoms have not 
been able to get a car put on their sidings for weeks, 
when demanded for shipments from this point, and 
the only chance of procuring cars was when they re- 
ceived loaded cars at their yards to hold and reload 
them, working early and late in order to accommodate 
customers. 

A trip on the Ohio river reveals the fact that the 
recent high waters have left hundreds of log rafts 
high and dry on the banks of the river, which will 
entail much labor and expense on the part of the owners 
to again get the logs afloat and on the way to the 
saw mills. 

The Freiberg Lumber Company, at Findlay and Mc- 
Lean avenues, has its mill running on mahogany, the 
company having succeeded in getting many carloads of 
mahogany logs through to their yards since the flood. 
An expert gave the opinion that this shipment contained 
the finest collection of mahogany logs from Mexico 
ever received in this city, some of the logs being forty 
inches in diameter and of very close grain. As the 
Freiberg company makes a specialty of mahogany lum- 
ber for furniture and kindred manufactures, it keeps 
a heavy stock in stick in its yards of all shapes and 
dimensions, 

A number of local lumbermen will attend the great 
Kentucky tobacco fair at Maysville on Saturday, Feb- 
Tuary 23, accompanying the excursion arranged by 
President W. A. Bennett, of the Champer of Commerce, 
over the Chesapeake and Ohio railroad, which has for 
its object the cultivation of business and friendly re- 
lations with the business men of Maysville and vicinity, 
many of whom are already regular buyers in the Cin- 
cinnati markets. 

B. A. Kipp, whose lumber yard on West Sixth street 
is probably one of the best known in this section, is 
always spoken of among the trade as ‘‘Honest Ben 
Kipp,’’ a reputation which he has earned by years 
of square dealing, is one of the few men who can sell 
lumber to local manufacturers and deliver it at the 
mauufactories without reinspection by the buyer. His 
drivers deliver lumber and unload it, get the ticket 
signed, and the receiver will put it right into the dry 
kiln and never think of looking it over, so confident 
are they of getting just what they buy. 

The subject of uniform inspection and grading is one 
which is engrossing the attention of lumbermen of this 
vicinity, and will be taken up and discussed by the 
Lumbermen’s Club of Cincinnati. The matter will be 
discussed from all angles and an effort made to so 
arrange the rules that all can readily agree on the 
interpretations put on the various classes and grades 
of lumber. The subject is one which will open up a 


wide field for discussion, but it is certain that good 
results will be accomplished by a careful study of this 
vexed problem. 

The ‘*‘Red Book’’ of the furniture industry of the 
United States, published at Cincinnati, with branch 
offices in all the principal cities of the country, has 
changed hands. M. Cozad, for many years its head, 
has retired and his interests bought by the younger 
members with E. M. Schwein and Attorney W. B. Mente 
in control. These gentlemen have been connected with 
the ‘‘Red Book’’ for years, and will add many im- 
provements to the rating and commercial business of 
the concern, employing only the best talent, without 
regard to cost, and guaranteeing its patrons correct 
information. 

Contrary to expectations, the amount of lumber dam- 
aged by being submerged in the recent floods is com- 
paratively small. It was thought that all the lumber 
piles submerged would be heavily coated with mud, 
especially in the piles of lumber in stick, thus requir- 
ing much labor in cleaning and making marketable, but 
this was not the case, as most of the lumber was only 
water soaked and is drying out nicely. 

Building lumber is showing a great deal of activity 
and dealers look forward to a very heavy season as 
soon as building operations are in full swing. 
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AT A GREAT HARDWOOD CENTER. 


Sr. Louis, Mo., Feb. 21.—Consumers of hardwood 
lumber began to get busy the last week on account of 
the pleasant weather and began to buy. Dealers 
would be better pleased, however, if they could get 
lumber more promptly and in larger quantities. The 
ear shortage, high water and other setbacks are han- 
dicapping them greatly, and they are more anxious 
to get lumber than to sell it. Stocks are not in as 
good condition as is usually the case at this time 
of the year. 

Receipts of lumber by rail during the first eighteen 
days of February, 1907, were 6,990 cars, against 7,264 
ears during tie first eighteen days of February of 
last year. Shipments by rail during the first eighteen 
days of February this year were 4,177 cars, against 
3,992 cars during the same period last year. There 
were no receipts or shipments by river during the 
first eighteen days in February this year or last. This 
shows a decrease in rail receipts of 274 cars during 
the first eighteen days of February this year, in com- 
parison with the same period last year, but an in- 
crease in shipments by rail during the first eighteen 
days of February this year of 185 cars in comparison 
with the first eighteen days of February, 1906. 

E. H. Luehrmann, vice president of the Charles F. 
Luehrmann Hardwood Lumber Company, says the 
concern is not complaining for lack of business, for 
it is doing all it can take care of. A great many 
orders are coming in. The company began Monday to 
operate the roads from its mills and started up several 
of its larger plants. Owing to high water it had to 
shut down nearly all its mills and suspend operating 
its roads. Mr. Luehrmann spent last week at the 
mills. 

George H. Cottrill, secretary of the American Hard- 
wood Lumber Company, reports that weather condi- 
tions continue bad at its mills. Because of the exist- 
ing conditions it will be some time before the concern 
can catch up on back orders. H. A. Singer, the New 
York manager of the company, arrived at headquar- 
ters here last Thursday. He came direct to St. Louis 
and his visit is to see how much lumber he will be 
able to get. He reports a satisfactory amount of 
business being done from the New York office. He 
returned to New York Wednesday night. 

L. M. Borgess, of Steele & Hibbard, says business 
is in good condition, taking into consideration the 
existing conditions. They are pleased with the busi- 
ness they are doing and have no complaints to make. 

Mr. O’Leary, who recently went to Memphis, Tenn., 
to open a branch office in that city for the American 
Hardwood Lumber Company, writes that he is well 
situated and that he has fairly begun doing business. 

Theodore Plummer, president of the Plummer Lum- 
ber Company, reports the demand for ash and poplar 
far in excess of the supply. Cypress is also in big 
demand. 





KENTUCKY HARDWOOD NOTES. 


LOUISVILLE, Ky., Feb. 18.—There is still a dearth of 
shingles in this market and both wholesalers and yard- 
men look longingly, some toward the west coast and some 
toward the cypress swamps, wondering how long it will 
be until better transportation will relieve the situation. 
The local yard trade has brightened up considerably of 
late because of favorable weather; retailers are busier 
than they were and the wholesalers report trade fair to 
middling. 

The mills along the river are now recovered some- 
what from the effects of the flood and have most of the 
sediment cleaned off. It was simply a month out with 
them, for that is about what the actual delay amounts to, 
and now they are busy trying to make up for lost time. 
Over on the New Albany side the high water scared the 
Wood Mosaic Flooring Company a little, but fortunately 
did not reach it enough to do serious damage. At the 
handle plant of the I. F. Froce Handle Company and the 
veneer plant of Roberts & Conner, in the lower end of 
New Albany, the flood laid on with a pretty heavy hand. 
Some stock was washed away and lots of it was set afloat, 
tangled up and covered with sediment. The main weight 
of the trouble, however, has been in the loss of time 
and the work required to clean up and put things in 
good shape again. 

A. P, Turner & Co., manufacturers and dealers in 
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hardwoods, who have heretofore been located out in 
South Louisville, have now moved into town. They have 
taken an office in the Commercial building, corner of 
Fourth and Main streets. 





FROM THE FURNITURE CITY. 


GRAND Rapips, Micu,. Feb. 18.—The Harrison Wagon 
Company closed down its automobile factory last week, 
temporarily, pending a readjustment of the manage- 
ment. 

Louis and Herman Lebus, large furniture manufac- 
turers of London, England, are in the city visiting the 
local factories, seeking new ideas and methods. 

Customs reports of shipments from Cheboygan for 
the last year include 46,313,900 feet lumber, 79,900 
ties, 125,000 poles, 226,600 posts and 640 cords of pulp 
wood. 

The Rich Lumber Company, capital $20,000, has been 
organized at Manistee. 

Directors of the Alaska Refrigerator Company, of 
Muskegon, are considering the construction of a ware- 
house and of a large addition to the plant, as well as 
the building of several new cottages for employees. 

E. N. Salling and wife, of Manistee, left last week 
on an extended trip through the south and west. 

The Boyne City Board of Trade completed its organ- 
ization February 13, by electing a board of twenty-one 
directors, also officers. The vice presidents elected in- 
clude W. H. Matthews, of the Boyne City Chemical Com- 
pany; W. S. Shaw, of the Boyne City Tanning Com- 
pany, and W. L. Martin, of the White Lumber Company. 
Boyne now has a population of 5,000 and a bill has 
been sent to the legislature for incorporation as a city. 

Grand Rapids has lost in its west side dock line con- 
tention in the courts. The leading defendants were 
the Grand Rapids Veneer Works, the Haney School 
Furniture Company and the Fox Typewriter Company. 
This result further complicates the flood protection 
measures proposed by the city. 

Stephen Perkins, of Sunfield, has contracted to cut 
4,000 acres of pine located in southeastern Texas. The 
timber will last about five years. 

A board of trade has been organized at Greenville, 
with F. E. Ranney, of the Ranney Refrigerator Com- 
pany, as. president. 

W. W. Butterfield, of Norfield, Miss., has bought a 
fifth interest in the Racine Boat Company, of Muskegon, 
and will remove to that city, assuming the duties of 
secretary. Mr. Butterfield was secretary of the Norfield 
Lumber Company, of Norfield, Miss., which owns and 
operates a mill and thirty miles of railroad, and he 
still retains his interests in that large concern. He 
succeeds the late J. Harvey McCracken at Muskegon. 

Frank L. Esslin, sawyer at the Thayer Lumber Com- 
pany’s mill, Muskegon, has bought 400 acres of timber 
land in Baraga county, upper peninsula, and has an 
option on 6,400 acres, or ten sections, additional. Jacob 
Mortinson, of Chicago, and E. C. Collins, of Madison, 
Wis., are expected to be the moneyed men behind the 
deal, if it goes through, and Mr. Esslin will take active 
charge of the cutting operations. 

The Manistee Navigation Company is building two 
more scows for use this year in recovering ‘‘ deadhead’’ 
logs from the Manistee and tributaries. The company 
expects to float about 50,000,000 feet of logs raised last 
season to Manistee this year. 





WESTERN NEW YORK TRADE. 


BuFFALo, N. Y., Feb. 19.—The Empire Lumber Com- 
pany, in accordance with the plan of separation from the 
interests of F. W. Vetter, will in a few days locate in 
the White building, down town, leaving the Seneca street 
office and yard to Mr. Vetter. H. S. Janes, who goes on 
with the company, was burned out on February 12, the 
family having to flee at about 4 a. m. 

J. B. Wall and O. E. Yeager are still at Mt. Clemens, 
and the members of the trade who are eager to go south 
after lumber are expecting to get away soon, as some 
improvement in conditions is now reported. 

I. N. Stewart & Bro. are still among those who have a 
pretty good stock of chestnut in yard, which shows their 
grasp of business about as well as anything can. 

J. N. Seatcherd is still looking after office work, while 
Manager Hopkins is in Cuba. Mr. Scatcherd’s right 
hand is much improved and will come out all right, 
though at one time there was scarcely any life in the 
muscles and nerves. 





CARRIAGE MATERIAL. 

CLIFTON, TENN., Jan. 6.—J. G. Russ has closed a deal 
with G. L. Mauesee & Co., of Caruthersville, Mo., for 
the purchase of a large tract of hickory timber on 
about 8,000 acres of land situated on both sides of the 
Tennessee river near Clifton, for a valuable considera- 
tion. The company will establish a plant at Clifton and 
one at Bob, six miles below and on the opposite side 
of the river. These plants will be put in operation at 
once. They will begin the cutting of the timber, which 
will be manufactured into carriage material of all kinds. 
The two mills will employ about 100 men. 

i ed 
THE ‘‘NEVERLEAK’’ ROOF. 

The Buchanan-Foster Company, with offices in the 
West End Trust building, Philadelphia, Pa., manu- 
facturer of Congo roofing, is making an offer which 
should appeal to all asers of patent roofing mate- 
rials. The company will, upon request, send a sample 
of its product free, giving the yard man an opportu- 
nity to see how well it is made and what good and 
durable materials enter into its construction. Congo 
roofing, otherwise known as the ‘‘Neverleak’’ roof, 
is becoming better known daily and its popularity is 
increasing as its good qualities are brought more 
prominently to the notice of consumers. 


SOUTH ATLANTIC COAST. 


IN SOUTHEASTERN FLORIDA. 


JACKSONVILLE, Fia., Feb. 16.—The new 4-masted 
schooner recently built here has about finished loading 
with a cargo of 500,000 feet of lumber for Kingston, 
Jamaica. The schooner Nannie C. Bohlin cleared early 
this week for the same port with 85,420 feet of boards, 
deals and planks, valued at $2,080. It is probable that 
several other ships may clear with lumber and thus re- 
habilitate that city which has recently been destroyed by 
earthquake and fire. 

The schooner Lizzie M. Parsons finished loading last 
Wednesday and left for a North Atlantic port with 
467,000 feet of lumber. The steamship Iroquois left for 
New York on Thursday with 500,000 feet of lumber. 

The British schooner Laura C. cleared last Friday for 
Bridgeport, British West Indies, with 134,900 feet of 
boards, deals and planks, and 88,880 feet of joists and 
seantlings, valued at $4,918.16. 

The following vessels have arrived in port for lumber 
cargoes: Danish steamship Svend, from Huelva, Spain. 
Schooner Warren Adams. 

The following charters are reported: Schooner Ed- 
ward T. Stotesbury; schooner Melrose, to carry lumber 
to Mayacuez at $6.50 a thousand feet; schooner William 
T. Donnell, to Surinam, private terms; schooner Mar- 
jorie J. Summer, for Amherst, N. 8., at $7.50 a thousand 
feet. 

The pine lumber market continues quiet. There is 
considerable demand for all kinds of cypress, especially 
for shingles and the supply in sight is inadequate to 
meet it. 

The meeting of the three prominent lumber associa- 
tions of the south to meet representatives from other 
associations in the lumber centers of the north which 
takes place here next week is looked forward to with 
considerable interest by lumbermen. Among the more 
important questions that will come up will be the in- 
spection of lumber. At present there is considerable 
friction between buyers and sellers as to what is an 
adequate inspection. Manufacturers claim that the local 
inspection should answer; the buyers, especially from the 
north, insist on another inspection at the northern end. 








SOUTHEASTERN COASTWISE TRADE. 


SAVANNAH, GA., Feb. 19.—The market in the last week 
proved absolutely featureless. No meetings of the lum- 
ber committee of the Board of Trade were held, and 
things generally are dull at the moment in this market. 
The inquiry is limited. In the shortleaf pine market 
during the last few days it is said that there has been 
‘‘something doing.’’ In fact an excellent demand for 
shortleaf lumber prevails according to the ‘‘talent’’ and 
a number of rather substantial contracts were closed 
recently. A rather remarkable feature in this market, 
however, is the entire absence of inquiries from car 
manufacturers of the east and west, who practically sus- 
tained the market during the general apathetic condi- 
tion following the blow administered by building in- 
spectors at the north and east when the article was 
‘‘ruled out’’ in the latter part of last year. At that 
time the material was in rather good demand, that is the 
larger dimension stuff, and a number of contracts were 
closed by firms doing business here. Now, however, 
when the demand is brightening elsewhere the manufac- 
turers have withdrawn, and the trade is groping for an 
explanation. 

In the coastwise sail tonnage market there is a moder- 
ate inquiry for lumber and tie cargoes. Rates generally 
show an easier tendency. 

The exports from Savannah since the last report were: 

Steamship Jtasca, Baltimore—198,432 feet. 

Steamship Allegheny, Philadelphia—107,563 feet. 

Steamship Kansas City, New York—244,653 feet. 

Steamship Nacoochee, Boston—77,777 feet. 

Steamship Chatham, Baltimore—175,482 feet. 

Steamship Macon, New York—437,323 feet. 

Steamship Merrimack, Philadelphia—48,846 feet. 

Steamship Lezington, Baltimore—16,226 feet. 

Steamship Augusta, Boston—60,415 feet. 

Steamship Atlanta, New York—308,606 feet. 





FROM THE CLD DOMINION. 


NorFoLk, VA., Feb. 18.—The weather during the last 
week has been ideal for logging operations and things 
in this end of the trade are apparently working 
smoothly. At the mills the stocks are of medium quan- 
tity, while the demand is commensurate with the output? 
In the large northern markets North Carolina pine 
seems to be moving actively and the prices remain firm, 
with a possible stiffening on edge box, redheart and 
culls. The report comes from Baltimore that the North 
Carolina pine stock there is somewhat superfluous 
though not congested, and to quell any fears that might 
arise from this report it is stated that the water around 
Baltimore is frozen to such an extent as to greatly 
impede the movement of vessels, and as practically all 
of the North Carolina pine which goes to Baltimore 
goes by water that market is not likely to be over- 
stocked. 

Lumbermen are preparing for the coming annual of 
the North Carolina Pine Association on March 21. The 
entertainment committee appointed at the directors’ 
meeting of the association, held recently, has gotten 
together and though nothing has been given out re- 
garding its plans it is very probable indeed that the 
committee is preparing great things for the entertain- 
ment of the other members while in this city. 

The schooner Bessie Whiting, bound from Charleston, 
8. C.,"for New York, carrying 390,000 feet of lumber, 
while off Cape Henry yesterday was in collision with 
the Norwegian steamer Taurus coming in from Phila- 
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delphia. The schooner and steamer were going in op- 
posite directions and met head-on, very serious damage 
to both resulting. The steamer after the collision towed 
the schooner to dock here, where both will be repaired. 
The captain of the Whiting has filed a libel in the dis- 
trict Federal court for $5,000 damages and the captain 
of the Taurus will file a cross libel. 

The John L. Roper Lumber Company is putting a 
complete electrical equipment in its Newbern plant, 
which is being reconstructed, and all of the machinery 
will be operated by electric motors. The Roper com- 
pany is also constructing sixty miles of railway in the 
vicinity of Oriental, N. C., where it is constructing 
another large plant. Another short line will be con- 
structed from Farmville to Snow Hill—eleven miles— 
which will connect with the Hines Bros. Lumber Com- 
pany’s road from Kingston, N. C. 

The report of the collector of customs of this port 
for January shows that the following forest products 
were exported last month: 


1,346,000 feet sawed timber.................. $68,427.00 
Ds oa eb ANSE G OARS wee cea h eS a Renee ema ase 25,784.00 
ee ree ee ee eee 800.00 

$95,011.00 


The only vessels which have sailed for foreign ports 
so far this month with lumber are the British schooner 
Ravola and the British steamer Cynthia. The Ravola 
goes to Nova Scotia with 82,000 pieces of creosoted 
lumber, and the Cynthia to Rotterdam with 568,000 
feet of sawed timber and 1,830 logs. 

The Kingston & Carolina railroad has made application 
to the legislature of North Carolina for a charter. The 
railway is a logging line and extends thirty-five miles— 
from singston to Wilmington, N. C. The company is 
now constructing a steel bridge across the Neuse river 
which will connect it with the North & Southern railway. 


THE SOUTHWEST. 
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THE MIDDLE MISSISSIPPI RIVER DISTRICT. 


Sr. Louis, Mo., Feb. 21.—The southern pine situation 
has been considerably better during the pleasant weather 
of the last few days. Prices have strengthened and 
buying has been increased on many items. The car 
situation is the only drawback to heavy buying; that 
condition does not seem to be much better, although at 
times more cars are obtainable for shipping purposes. 
As a whole, however, the car problem does not seem to 
have improved very much. If shipments cannot be got- 
ten out from the mills more freely spring trade will be 
seriously handicapped. 

Tom Moore, president of The Moore Company, says 
inquiries are plentiful but the concern is not booking 
many orders as deliveries are too uncertain. There has 
been a little improvement in the car service recently. 
Mr. Moore left the middle of the week for Mississippi, 
Alabama and Louisiana to try and get out shipments 
from the mills. He will be absent about two weeks. 

8S. H. Fullerton, president of the Chicago Land & 
Lumber Company, returned from Leesburg, La., on 
Tuesday. He went there to look after the property 
recently bought from the Gulf Lumber Company at that 
point. He has been away for a week. 

R. C. Campbell, secretary and treasurer of the Alf 
Bennett Lumber Company, has returned from Kansas 
City, where he has been looking after the office at that 
city, during the absence of R. C. Grace, the manager 
there, in New York and the east. Alf Bennett, presi- 
dent of the company, reports that there has been con- 
siderable new business during the last week and lots 
of orders are being offered, but only a fair amount 
are being booked. 

L. Fouts, president of the Dayton Lumber Company, 
at Dayton, La., was in St. Louis last Friday and Satur- 
day. Mr. Fouts says the concern has completed its two 
new sheds, having a capacity of 2,500,000 - feet. 

C. M. MeDaris, vice president and general manager 
of the Ferguson-McDaris Lumber Company, returned 
from a southern trip Sunday. He went south a couple 
of weeks ago to recuperate from a severe attack of grip 
that threatened pneumonia. He was in San Antonio, 
Tex., most of the time, and then went to Shreveport, 
La., where he spent a week at the company’s branch 
office at that point. 

The W. T. Ferguson Lumber Company, now in the 
Lincoln Trust building, has closed with the management 
of the new Wright building, at Eighth and Pine streets, 
now nearly completed, for a suit of nine rooms, for 
offices. The rooms take up the entire Eighth street side 
of the seventeentua floor. The concern probably will be 
able to occupy the new offices about April 1. Mr. and 
Mrs. Ferguson are now at Hot Springs, Ark., and will 
be there for a month. 

The Freeman-Smith Lumber Company reports business 
satisfactory. J. A. Freeman, president of the company, 
returned from its mill at Millville, La., on Wednesday. 
He went there to see about shipments. 

Ed H. Harrell, of the Ed H. Harrell Lumber Com- 
pany, of Houston, Tex., was in St. Louis on business 
the latter part of last week. 

A. J. Niemeyer, president of the A. J. Niemeyer Lum- 
ber Company, went down to Little Rock, Ark., Tuesday 
to look after his interests there. He says that until the 
car service gets better they are not booking many orders. 
It is a waiting proposition with them. 

_ The Garetson-Greason Lumber Company is now located 
in its new offices on the twelfth floor of the new Times 
building, corner of Broadway and Chestnut streets. 

Owing to changes among the officers and stockholders 
of the Ozark Cooperage & Lumber Company, which 
probably will mean a greater investment in the cooper- 
age end of the company’s business as against the lum- 








ber end, Roland F. Krebs, who has been managing the 
lumber department for the last year, has resigned and 
will embark in the lumber business for himself. 





THE MISSOURI-KANSAS DISTRICT. 


Kansas City, Mo., Feb. 19.—The dealers in this ter- 
ritory are now faéing a very serious proposition, and 
how to meet it is causing much thought and worry. This 
is the matter of a supply of shingles for the spring 
trade. Admitting that retail stocks of shingles are 
normal, which is very doubtful, owing to slow ship- 
ments for months, the present supply in the hands of 
the dealers will soon be cleaned up in the event of an 
early and brisk spring business. There are practically 
no shingles of any kind to be had in the near future, 
except the lower grades of cypress. It would be hard 
to overestimate the gravity of the situation and outlined 
briefly it is as follows: 

The supply of red cedar shingles has been short 
through the entire winter, owing to lack of cars, and it 
has been hard to meet the moderate winter demand. 
Many dealers have not tried to buy shingles, as the 
price has been high throughout and the natural sup- 
position was that the supply would improve by the time 
they were needed for the spring demand. Beginning 
early in February both the Northern Pacific and Great 
Northern roads issued orders that no cars of lumber or 
lumber products would be received for shipment east 
of the Rocky mountains until they could clean up their 
tracks and move the hundreds of cars that lined the side- 
tracks and blocked terminals. The shingle men here 
say their mills report that it will likely be a month or 
six weeks before shipments will be resumed, and in the 
meantime all mills are closed. 

There are a limited number of cars in transit but these 
are spoken for, and the jobbers here are neither taking 
orders nor making quotations. Assuming that shipments 
will be resumed in thirty days it will be nearly April 1 
before any considerable number of cars can be loaded 
and May 1 before these shingles can reach destination. 
In the meantime there will be many dealers who will 
run out of shingles. 

The cypress manufacturers cannot supply this terri- 
tory, as they are now two months or more behind on 
orders for the better grades, and have no supply of 
anything except clippers. There are no redwood shin- 
gles being offered in this territory. The few cars of red 
cedars sold of late have gone at high prices, $3.50 
having been paid for a car of stars on 60-cent.rate 
within the last week. Dealers who have good stocks of 
shingles and who are posted on the situation are guard- 
ing them and are expecting to sell same at a good profit. 

Retail trade conditions are normal. Good weather 
during the last week increased the demand at many 
points, and in the southern part of the territory the 
dealers look for a steady improvement from this time on. 
Kansas City wholesalers report a strong inquiry for 
everything in the way of lumber, lath and shingles, and 
the millmen are not looking for any new business. The 
car situation is as it has been for the last month and 
prices are holding firm all along the line. 

R. A. Long and others interested in the Long-Bell 
Lumber Company have incorporated the Alfalfa Lum- 
ber Company, under the laws of Missouri, with a paid 
up capital of $100,000. This company will operate 
retail yards in Texas and New Mexico, and at present 
has a line of ten yards, which will be increased. A. A. 
Hammer will look after the business of the company, 
with headquarters at Amarillo, Tex. 

T. I. Bennett, who has been representing the Cypress 
Selling Company in central Illinois, with Decatur as 
headquarters, has removed to this city and will look after 
the interests of the company here and at other Missouri 
river towns. Mr. Bennett takes the place of True 
Unecapher, who has taken a responsible position in the 
main office of the company at New Orleans. 





IN THE EAST TEXAS LUMBER CENTER. 


Houston, TEx., Feb. 17.—The last week has noted 
very little improvement in the car situation and the 
manufacturers are feeling blue over the stand the 
roads are apparently taking. The Santa Fe company 
states that it will soon have enough cars to fill imme- 
diate requisitions, but a trip in the mill section shows 
that it has thousands of cars around everywhere wait- 
ing for equipment. At San Augustine ties are stacked 
in every direction and there is at least 1,000,000 feet 
of lumber in addition waiting for cars. 

Orders from the northwest have been coming in pretty 
freely tne last week and prices are good. Flooring is 
strong, drop siding weak. Number 1 dimension is 
bringing a premium over the latest market report. 

Active work has begun on the organization of S. F. 
Carter’s new bank, which will be known as the Lum- 
bermen’s Bank & Trust Company. Many subscriptions 
to the stock are coming in and Mr. Carter feels very 
much encouraged. It is stated that he has already had 
plans prepared for the erection of a fifteen-story office 
building to be erected on the block of ground recently 
bought by him. 

Local lumbermen are making great preparations to- 
ward the entertainment of the members and friends of 
the Texas Association of Lumbermen. The ladies will 
be taken care of in an elegant manner and the Bayou 
City will see that her reputation is kept up in every 
way. This meeting is to be held early in April. 

Osear G. Dupre has been appointed agent for the 
Cypress Selling Company with headquarters here and 
his territory southwestern Texas. 

R. A. Norton, of Kansas City, Mo., passed through 
here from a trip to his new mill at Pineland. This mill 
will start this week. 
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Do You 
Need Lumber? 


WE HAVE IT. ANYTHING YOU WANT. 
Fir, Spruce and Cedar 
Lumber and Lath 
Red Cedar Shingles 


We are Manufacturers and Wholesalers 
Car and Cargo Shippers. 


Western Pacific Lumber Co. 


Telecode—Western Union Code. 
General Offices, 


as , 
629-30-31-32-33 Pioneer Block, Seattle, W ash. 


























What You Pay For 
RED CEDAR SHINGLES 


is not the thing to judge the quality 
on for many inferior brands sell foras 
much as the better brands. When you 
want a brand that has stood the test 
for years try our 


Black Cross Brand of extras and clears. 





We make 1,500,000 every 10 hours and can ship 
over any transcontinentalline. To facilitate Eastern 
shipments, however, we constantly keep cars stored 
at our LaCrosse storage sheds and Minnesota transfer, 
hence can fill orders without delay. When you want 
quick action wire your orders at our expense. 


Address all correspondence to 


C.H. NICHOLS LUMBER CO. 


409 Lumber Exchange, SEATTLE, WASH. 


CAR LOT Wy Q i TH 
SHIPMENTS J’ dQ Ayd \ 


The coming substitute for White Pine 
and Norway Pine Lath. Write for prices. 











R..J, Mpenz, LUMBER, Co. 
WASHINGTON FIR. SPRUCE™ RED CEDAR LUMBER, 
WASHINGTON RED CEDAR SHINGLES. 
326-327 LUMBER, EXCHANGE, 
SEATTLE, WASHANGTOM. 


Your Inquiries Solicited. Telecode Used. 

















Please note that our Mills are in the Heart 
of the Washington Forest Belt—That we ship 
promptly Lumber of excellent grade and 
quality—That we always carry a long line of 
Transit Red Cedar Shingles—That we would 
greatly appreciate the favor of an inquiry 
from you. 


Alaska Lumber Company, 


Alaska Bldg., SEATTLE, WASH. 
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UPRIGHT | 
CLEARS. 


BARNES & MAUK, 


SEATTLE. 
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Books for Lumbermen. 


We handle a line of books valuable to lumbermen. 
Send for free descriptive booklet. 





The receivers of the Kirby Lumber Company have 
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FIR 
TIMBERS 
AND 
JOISTS 


OUR MILL HAS A CAPACITY 
OF 75,000 FEET PER DAY. 


Large 
And 
Long. 








We want your inquiries and your 
They will 


most careful attention. 


orders. receive our 


WRITE US TODAY. 


John A. Hughes Lumber Co. 


Burke Building, 
SEATTLE, WASH. 


Mill at Hobart, Wash. 
We use Telecode. 














Manufacturers of the Peerless 


‘Sauk Valley Soft Fir” 


Mills at Darrington, Wash. 








It’s a Question where 
to Buy 


We do not claim more than all the rest— 
Only as good as the best—Try us. 


FIR LATH, FIR, SPRUCE 
AND CEDAR LUMBER, 


® Cedar Shingles in straight cars 
or mixed with Cedar Lumber 





Bonds- Foster Lumber Co. 
= Lumber Exchange, SEATTLE, WASH. a 
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Fir and Cedar Lumber 


WE WILL NOT 
ACCEPT ORDERS 
WE CAN NOT 
SHIP PROMPTLY. 


THEREFORE WRITE US 


A. P. Henderson Lumber Zo. 


LUMBER EXCHANGE 


Seattle, Wash. 


Cedar Shingles 





We use Telecode. 











AMERICAN LUMBERMAN TELECODE M.A58 tons 


‘ , MESSAGES SHORT 
Send for information to AMERICAN LUMBERMAN, Chicago, III. 








filed their report for the month of January. This shows 
a balance on hand of $199,564.34. 

The receiver of the Houston Oil Company of Texas 
filed his report for January as follows: Trust fund 
balance, $28,717.99; current expense fund, $65.25. 


THE CENTRAL SOUTH. 


CRESCENT CITY NEWS. 

NEw ORLEANS, LA., Feb. 19.—Yellow piners continue 
to be hampered by car shortage, although it may be 
accepted as true that there has been some improve- 
ment in the car service here and there. The general 
betterment all along the line earnestly hoped for per- 
sistently refuses to put in an appearance and for this 
reason manufacturers are still reluctant to book orders 
that specify early delivery. Demand is strong and 
prices continue on the up grade, where there is any ap- 
preciable change. Varying quotations on some of the 
weaker items are reported, the different mills probably 
fixing their prices to suit stock conditions on their 
yards. None of them, however, are quoting ‘‘less than 
cost’’ prices. Reports reach here that forest fires in 
the Mobile district have rendered practically worthless 
thousands of dollars’ worth of the ‘‘down’’ timber in 
that sesion. While this catastrophe, if reports prove 
correct, will be hard on the owners of the burned tim- 
ber the export market will doubtless benefit thereby, 
as it will to greater or less degree nullify the argu- 
ment of overseas buyers about the felled timber flood- 
ing the market. Exports appear to be looking up all 
around. Prices, of course, were never affected by the 
dullness, and it is said that owners are holding sawn 
for 28 cents once more. Greater activity is also noted 
in South American schedules. 

Cypress sales continue heavy, the yard demand from 
the west and northwest having proven exceptionally 
strong for the week. Stocks are still badly broken and 
the mills are carrying little if any surplus on any of 
the grades. The shingle demand has reduced the big 
accumulation of clippers to the vanishing point, while 
the other grades continue as scarce as at last report. 
Thick tank stock and common will apparently rule 
scarce throughout the year, and there is at present no 
surplus of inch and a half and 2-inch tank or of se- 
lects. Complaints about car service in the cypress belt 
are most numerous along the Texas & Pacific, while the 
service along the Illinois Central and Southern Pacific 
is classed as only fair. 

Hardwood men are up against weather conditions 
that hamper their operations seriously; while the 
flood along the Mississippi and its tributaries is also 
curtailing production in the territory affected. These 
causes, with some labor troubles, have operated to pre- 
vent any great accumalition of stock at mill yards, 
although the movement to market has been greatly 
restricted by car shortage. Prices are excellent and the 
demand is strong enough to absorb without a check all 
the hardwood that can be marketed. 

The yellow pine exhibit which has been on display 
here since the annual of the Yellow Pine Manufactur- 
ers’ Association in January was shipped last Friday to 
Birmingham, where it will be exhibited for some weeks. 
Those in charge say that more than a thousand visitors 
were registered during the stay of the exhibit in this 
city. All of the local architects and many people who 
are contemplating home building—the most valuable 
kind of visitors—inspected the exhibit here and it is 
believed that a stronger demand for yellow pine finish 
will result. A vast amount of building is in progress 
and prospect in New Orleans and it would have been 
hard to find a more propitious season for a display of 
finishing woods than that chosen by the managers of 
the yellow pine exhibit. 

The battle royal over the timber on the Mississippi 
sixteenth section lands began last week, the first gun 
being fired at Laurel, Miss., when notice was served 
upon the board of supervisors of Jones county, Missis- 
sippi, by the attorneys for Xenophon & Wheeler, who 
hold leases upou sixteenth sections in that county, ad- 
vising them that application had been made to Judge 
Niles of the federal court for an injunction to restrain 
the board from cutting or removing the timber on the 
sections held by them. Since the recent opinion of 
the attorney general of Mississippi, holding that the 
supervisors had a right to dispose of the timber separ- 
ately from the leases held on the land, several super- 
visoral bodies have advertised the timber for sale. It 
will be remembered that, prior to the decision of the 
Mississippi supreme court that the lessees could not 
remove the timber from these lands, the federal court 
held that they could do so. The case was set for 
hearing before Judge Niles at Biloxi today. The prop- 
erty rights involved are of course immense, as the suit 
is in the nature of a test and the precedent to be 
established will be most important. 

On the question of correcting assessments, raised by 
the application of Merrill & Co., lumbermen at Lake, 
Miss., Attorney General Williams has ruled that the 
board of supervisors has the power to go behind the 
assessor’s roll even after it is completed and turned 
in, for the correction of manifest errors. It appears 
that the bookkeeper of the company, in making out the 
assessment return, inadvertently fixed it at $270,000 
when it should have been $27,000. The return was 
given to the assessor at that figure and was engrossed 
thus on his rolls, making an immense difference in the 
amount of taxation, to which the company naturally 
objected. The attorney general rules that the super- 
visors can correct such an error at any time. 

Carl Wedderin, at one time identified with the Or- 
leans Manufacturing Company as its secretary, died at 








‘ . 
his home in this city last Friday, aged 63 years. Mr. 
Wedderin was rated an expert bookkeeper and auditor 
and was the author of a number of articles and the 
deviser of several methods of keeping lumber accounts. 
He enjoyed a wide acquaintance among the older lum- 
bermen of New Orleans. 

The citizens of Opelousas, La., have raised $3,000 
as a bonus to secure the establishment of a saw mill at 
that town by P. A. Rutledge & Co., of Indiana. The 
money is to be expended in securing a site for the 
plant, which it is stipulated must be located within half 
a mile of the town. 

The Crowell-Spencer Lumber Company, of Alexan- 
dria, last week closed a deal at Opelousas for the pur- 
chase of 2,000 acres of pine timber land from Dr. W. E. 
Hawkins. The consideration was $56,000. 

Dispatches from Jackson, Miss., state that a deal is 
under way by which the property of the National 
Lumber Company, whose plant in that city was de- 
stroyed by fire some weeks ago, will pass into the 
hands of a company now being organized, which pur- 
poses to erect a $150,000 plant. The National Lumber 
Company’s plant was valued at about $125,000. It is 
reported that B, Montgomery and D. J. Batchelder, 
jr., the principal owners of the old concern, will enter 
the new company. 

New enterprises are reported as follows: 


Dantzler Naval Stores Company, chartered at New Or- 
leans; capital stock, $50,000; officers and directors, W. B. 
Gillican, president; L. N. Dantzler, jr., vice president; J. 
Lewis Dantzler, secretary-treasurer. 

The Kennedy Heading Factory, of Memphis, is reported to 
have purchased timber rights on an extensive land tract near 
Yazoo City, Miss., paying therefor $18,000, and will erect a 
saw mill for its development. : 

Stockholders of the McInnis Lumber Company, of Hatties- 
burg, Miss., are reported to be financing a $30,000 lumber 
company to be domiciled at Hickory, Miss. 

The Lena Saw Mill Company, Limited, has been chartered 
at Shreveport, La., with $60,000 capital. Officers: J. A. 
Selby, president; W. G. Wadley, vice president ; ie 
McCloud, secretary-treasurer; D. F. McCullough, general 
manager. 

The Grange Lumber Company has been organized at 
Grange, Miss., with capital stock of $10,000, by J. W. 
Rush, W. Hemeter and others. 

The Red River Hardwood Company has been chartered at 
Alexandria, La., with $50,000 capital. Officers: John Pen- 
nington, president; A. H. Frank, secretary-treasurer. 

Exports during the week: 

Steamship Rollesby, Copenhagen—789 pieces cypress lum- 
ber, 1,325 pieces gum lumber. 

Steamship Bertha, Port Barrios—90 pieces pine timber. 
34 pieces piling, 600 pieces cross ties, 6,935 bundles crate 
material, 88 pieces white oak lumber, 2,893 pieces pine 
lumber. 

Steamship Massapequa, Porto Rico 
2,460 bundles shooks, 
mahogany. 

Steamship Dictator, Liverpool—1,330 bundles staves, 723 
pieces oak lumber, 726 pieces gum lumber. 

Steamship Proteus, New York—335,000 feet lumber. 

Steamship Colonial, Liverpool—1,440 pieces ash lumber, 
2,934 pieces, 17 sacks, 6 bundles hardwood lumber, 521 
pieces cottonwood lumber, 742 pieces oak lumber, 1,780 
pieces gum lumber, 870 bundles walnut lumber. 

Steamship Dictator, Ceiba—300 creosoted poles, 1,500 
pieces pine lumber. 

Steamship Wennington Hall, Barcelona and Triest—30,000 
oak staves, 1,167 pieces pine lumber, 1,761 pieces gum 
lumber. 

Steamship Malin Head, Dublin—2,185 pieces and bundles 
oak boards, 3,933 pieces and bundles pine boards. 

Steamship Cambyses, Bremen and Dunkirk—2,321 oak 
staves, 119 pieces pine lumber. 

Steamship City of Mexico, Vera Cruz and Tampico—636 
pieces, 125 bundles gum lumber, 771 pieces oak lumber, 
10,993 pieces pine lumber, 2,421 bundles pine lumber, 2,250 
pieces lumber, 1,665 cross ties, 40 pieces piling, 1,170 
bundles staves, 1,416 pieces poplar lumber. 

Steamship Etonian, Liverpool—8,000 staves, 2,000 pieces 
lumber. 

Steamship Howth Head, Belfast—1,175 pieces ash boards. 

Steamship Limon, Bocas del ‘Toro—1,289 pieces yellow 
pine lumber. 

Steamship Imperial, Rotterdam—16,148 pieces pine lumber, 
196 logs, 1,551 pieces cottonwood lumber, 5,297 pieces oak 
lumber, 139 cases cedar pencil slats, 46,237 oak staves. 

~ Michigan, Bremen—20,000 staves, 2,000 pieces 
lumber, 1,422 pieces handles. 

Steamship Martha, Glasgow—2,804 oak staves, 2,993 

7 bundles gum lumber, 85 sacks 


78,567 feet lumber, 
180 bundles shingles, 31 pieces 





pieces pine lumber, 277 
shuttleblocks. 

Steamship Manchester Merchant, Hamburg—49,718 small 
staves, 798 bundles staves, 71 cases spokes, 4,036 pieces pine 
lumber, 1,038 pieces oak lumber, 178 bundles oak lumber, 
4,332 pieces cottonwood lumber, 1,962 pieces gum lumber, 
141 persimmon logs, 32 walnut logs, 70 oak logs. 

Steamship Chalmette, New York—250,000 feet lumber. 

oy Louisianian, London—10,000 staves, 31,976 
pieces oak lumber, 2,133 bundles handles, 16,704 pieces pine 
lumber, 9,873 pieces boat oars. 





NEW ORLEANS EXPORT TRADE FOR JANUARY. 


NEw ORLEANS, La., Feb. 19.—Following are the total 
lumber, timber and kindred exports from New Orleans 
January, 1907: 


Boards, deals and plank (feet)—Belgium, 832,000; Brit- 
ish Honduras, 149,000; Costa Rica, 25,000; Denmark, 
370,000; France, 1,067,000; Germany, 1,172,000; Guate- 
mala, 54,000; Honduras, 29,000; Italy, 164,000; Mexico, 
914,000 ; Netherlands, 940,000; Nicaragua, 44,000; Norway, 
90,000 ; Panama, 439,000; Spain, 122,000; United Kingdom, 
5,922,000. Total, 12,333,000 feet. 

Box shooks, in value—Cuba, $7,138; Mexico, $2,509. 
Total, $9,647. 

Heading, in value—Italy, $6,000. 

Staves, pieces—Belgium, 4,800; Denmark, 3,753; France, 
516,130; Germany, 91,210; Italy, 39,359; Mexico, 17,270; 
Netherlands, 175,930; Portugal, 268,500; Spain, 379,860; 
United Kingdom, 276,157. Total, 1,772,969 pieces. 

Sawn_timber—France, 106,000 feet; Italy, 213,000 feet. 
Total, 319,000 feet. 

Timber, logs etc., in value—Belgium, $1,095; Costa Rica, 
$6,378 ; Denmark, $320; France, $2,004; Germany, $8,312; 
Guatemala, $12,371; Honduras, $29; Mexico, $18,105; 
Netherlands, $11,240; Norway, $1,300; Panama, $11,623; 
United Kingdom, $30,997. Total, $104,134. 

Manufactures of timber and lumber, in value—British 
Honduras, $1,075; Costa Rica, $431; Cuba, $7,100; France, 
$4,017; Germany, $1,090; Guatemala, $2,170; Honduras, 


$1,080; Italy, $972; Mexico, $6,965; Netherlands, $6,300; 
Nicaragua, $1,077; Panama, $5,670; United Kingdom, 
$14,058. Total, $52,005. 


Lumber receipts (coastwise shipments) at the basins 
for the week past totaled 890,000 feet. 
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MATTERS AT MOBILE. 


MoBILE, ALA., Feb. 16.—The hardwood markets at this 
port are nominal for all grades and kinds of hardwoods. 
The prices of hardwoods do not fluctuate like those of 
yellow pine, and as one of the most prominent hardwood 
men characterized the market yesterday, ‘‘it is just 
one steady, even grind.’’ 

There was a report current some time ago that the 
hardwood mill of the Star Crescent Lumber Company, 
on the east side of the river, would be put. in shape and 
soon begin sawing again. This mill was practically 
swept out of existence by the September hurricane, to- 
gether with 1,000,000 feet of lumber on the yards. There 
is very little hope of this mill starting up again. There 
are only two hardwood mills in this city sawing now, 
none of those destroyed by the September, hurricane hav- 
ing been rebuilt. 

The prices of all kinds of hardwood logs are declining, 
and manufacturers have stopped the making of hewn 
hardwood timber on that account. 

The mill of Markley, Miller & Co., which is devoted 
almost exclusively to the sawing of mahogany, has re- 
cently been sawing veneering from oak flitches. This 
concern is now putting in a modern veneering machine, 
which will soon be in operation, when it will do a con- 
siderable amount of cutting of veneering from mahog- 
any, oak, poplar and other hardwoods. 

The condition of the cypress market is better than 
ever before, according to L. G. Cameron, who conducts 
the only strictly cypress mill in this vicinity. There is 
a fine demand for all grades of cypress lumber and 
cypress shingles; in fact the prices of shingles are bet- 
ter than ever before known, ranging from $2 to $4 a 
thousand, according to quality. Cypress lumber is worth 
from $20 to $45 a thousand according to size and quality. 
The Cameron mill will clear two cargoes Monday, aggre- 
gating 1,000,000 feet. These cargoes will go coastwise. 

Cuban business is good and above the average. There 
has been no recent change in prices and the outward 
movement is large. There are not many inquiries on the 
market at this time in the way of new business. 


Exports From Mobile. 


The following are the exports from Mobile for the 
week ending February 14, 1907: 

Havana—British steamship Malinche, 34,539 superficial 
feet lumber, $760; American schooner James C. Clifford, 
304,294 superficial feet lumber, $4,868; American schooner 
John Francis, 225,965 superficial feet lumber, $4,067.37 ; 
American schooner Henry Clemson, jr., 420,662 superficial 
feet rough lumber, $8,492.99; British schooner Lillian 
Blauvelt, 189,434 superficial feet lumber, $4,131.76. rs 

Cienfuegos—American schooner HE. Starr Jones, 625,981 
superficial feet lumber, $11,196.17. ey 

Havre—British steamship Calliope, 187,404 superficial 
feet sawn timber, $4,217; 5,660 cubic feet hewn, $1,528. 

Rotterdam—British steamship Calliope, 1,584,000 super- 
ficial feet lumber, $39,600; 3,722 cubic feet poplar logs, 
$1,290: 2,048 cubic feet hickory logs, $819; 5,500 cubic 
feet ash logs, $2,200; 260 cases cedar slats, $5,200; 1,641 
bundles oak staves, $425. 

Buenos Ayres—Bermuda steamship Tutia, 1,366,780 super- 
ficial feet lumber, $30,069 ; Norwegian bark Maran, 1,054,108 
superficial feet lumber, $21,082. im 

Colastine, A. R.—Norwegian bark Zippara, 622,457 super- 
ficial feet, $13,071. 

Belize, B. H.—52,000 superficial feet lumber, $1,398. 

Ponce, P. R.—American schooner Stillman F. Kelly, 
600,632 superficial feet’ lumber, $12,613; American bark- 
entine Herbert Fuller, 529,027 superficial feet lumber, 
$10,460.78. 

New York—American steamship Sabine, 200,000 super- 
ficial feet lumber; 250 cases cedar pencil slats. 

Exports From Pascagoula, Miss. 


The following were the exports from Pascagoula, Miss., 
for the week ending February 14: 

Ilavana—American schooner Mary B. 
superficial feet lumber, $6,875. 


eee? 


ON THE ALABAMA STATE LINE. 

FLORALA, ALA., Feb. 16.—The pine situation in regard 
to yellow pine is improving, especially in the line of 
dressed stock. Everything on the left hand side of the 
list has advanced in this section about 50 cents a thou- 
sand in the last week or ten days. Car siding, lining 
and roofing especially are in active demand. For di- 
mension material the export market is not as active as 
it was about thirty days ago, although there is no re- 
luction in price. Car sills appear to be a little easier 
ind are probably off 50 cents. 

The car situation improved somewhat during January, 
but trouble has again arisen. The railroads in this sec- 
tion of the country do not appear to be able to handle 
the volume of business offered. 

W. D. Johnston, president of the Florala Saw Mill 
Company, accompanied by his wife, has been here on a 
trip for the last week. Mr. Johnston is looking after 
his interests in this section. From here he will go to 
Havana on a pleasure trip, returning to Pittsburg about 
March 1. He expects an advance in the price of yellow 
pine all along the line, partly owing to the opening up 
of business in the north after the winter season and 
partly due to the fact that the price in white pine in 
nearly all grades has advanced from $1 to $3 a thousand 
recently. 


Judge, 353,000 





ON MISSISSIPPI SOUND. 


GULFPoRT, Miss., Feb. 16.—The story that has been 
current relative to the building by the Hines company 
of a mammoth modern mill is unauthentic. It was given 
out by a Gulfport man who is very anxious for the mill 
to be located here and who is a member of the company, 
but Mr. Griffith, the attorney, says the site has not been 
selected. The letting of the contract for the building of 
the pier will not be given out for some time. The right 
of way or the deed to the right has been filed by 
Capt. Joseph T. Jones. This right of way is through the 
corporate limits of Gulfport and Captain Jones’ prop- 
erty outside the limits in this county. 

The sixteenth section trouble has come up again. An 





application for another restraining order on occupants 
of a sixteenth section, under the terms of the act, has 
been made before the Hon. H. C. Niles in the United 
States circuit court. The case comes from Jones county 
and is an effort to restrain the defendant from cutting 
timber from the land held under a ninety-nine year 
lease. The case will come up at Biloxi next week. 

The clearances for the Imst week from this district 
have been: 


Steamship Arranmoor, Amsterdam, 2,104,000 feet sawn 
timber, valued $45,000; by the Thayer Export Company. 

Schooner Alice Crabtree, Ponce, Purto Rico, 315,000 feet 
lumber, valued $6,450; by the James & Abbott Company. 

Steamship Waverley, Montevideo, 1,697,000 feet lumber, 
valued $38,178; by the Standard Export Lumber Com- 
pany. 

Bark Saerumner, Buenos Ayres, 824,000 feet lumber, 
valued $16,888; by the H. Weston Lumber Company. 

Steamship Uskmoor, Rotterdam, 1,961,000 feet lumber, 
valued $52,920; by W. A. Powell & Co. 

Steamship Vincenzo Bonanno, Genoa, 290,000 feet lumber, 
valued $7,830; by W. A. Powell & Co. 

_ Bark Edward Percy, Rosario, 628,000 feet lumber, valued 
$14,442; by the L. N. Dantzler Lumber Company. 

Steamship Saltwell, Genoa, 843,000 feet sawn timber, 
valued $17,500; by the Mississippi Transportation Company. 

Bark Fjord, Buenos Ayres, 710,000 feet lumber, valued 
$17,385; by the L. N. Dantzler Lumber Company. 

Schooner Henrietta J. Powell, Vera Cruz, 236,000 feet 
lumber, 5,000 feet sawn timber, total valuation $5,066; 
by the L. N. Dantzler Lumber Company. 

Schooner Mary B. Judge, Havana, 353,000 feet lumber, 
valued $6,875; by George H. Huggins. 

Bark Pasteur, Havana, 294,996 feet lumber, valued $4,- 
129; by George Tarilton & Co. 

Bark Valkyrie, Buenos Ayres, 743,342 feet lumber, valued 
$18,211; by the L. N. Dantzler Lumber Company. 

Vessels in port: 

Steamships Borgestad, Hermes, Wermland, Austriana, 
Astreea, Urania, Gamma, Dora. 

Ships Marpesia, Harvest Queen, Nina. 

Barks Charles E. Lefurgey, Valkyrie, Atlantic, Taranaki, 
Fortuna, Pasteur, Norma, Eira, Agostino, Terrizano, Pre- 
— Monrovia, Stephen G. Hart, Rosa, France Cherie, 
Aldo. 

Schooners Ronald, Georgiana Roop, Carrie Strong, Olga, 
Ritalene, C. W. Mills, John M. Treat, Doris M. Pickup, 
Benefit, Mary J. Russell, Alice Lord, Helen E. Kenney. 





AT MISSISSIPPI’S CAPITAL. 


JACKSON, Miss., Feb. 19.—An indication of the 
financial magnitude of Mississippi’s larger lumber man- 
ufacturing concerns is shown by the fact that the 
Camp & Hinton Company, of Lumberton, a pioneer in 
the lumber industry, has just completed a loan for 
$1,000,000, this sum to be used in improving the com- 
pany’s plant and getting into a state of preparedness 
to fill the contract recently awarded it by the Panama 
Canal Commission to furnish an immense quantity of 
lumber for that enterprise. The lumber for this con- 
tract will be exported through the harbor of Gulfport 
and arrangements are now being made to charter the 
necessary vessels. 

During fhe last few days there has been a decided 





hardeningg of lumber prices throughout the southern 
part of ig state. Mill men report that stocks are low 
despite the shortage and the active demand for all 


grades of lumber. 

Meetings of the Southern Mississippi Yellow Pine 
Manufacturers’ Association, at Hattiesburg, March 14, 
and the semi-annual association of the Retail Lumber 
Dealers’ Association of Mississippi and Louisiana, in 
Jackson March 13 and 14, are regarded here with much 
interest, as it is expected that price conditions will be 
thoroughly handled during both conventions. 





FROM THE GEORGIA CAPITAL. 

ATLANTA, GA., Feb. 19.—The convention of the Geor- 
gia Immigration Society opened in Macon Tuesday 
morning, February 19, and will continue in session for 
two days. In addition to the delegates representing 
the various industries of the state thirty Georgia mayors, 
accompanied by councilmen and chiefs of police are in 
attendance. The move to bring a desirable class of 
immigrants to Georgia is a popular and important one, 
and no set of business men are more vitally interested 
in the project than the saw mill men. A large number 
of the millmen are taking part in the deliberations of 
the society. The saw mill men have great hopes of 
supplanting the negro laborer with reliable foreign 
help. 

Great preparations are in progress for the meeting, 
on February 25, of the Georgia-Florida Saw Mill Asso- 
ciation, to be held at Jacksonville, Fla. At this meet- 
ing representative lumbermen from the large cities of 
the north and east will be entertained and many mat- 
ters of importance will be discussed. 

The demand for lumber from the east is very strong, 
a great many orders being offered. Mills report much 
trouble and delay in their shipments owing to the 
searcity of cars. The railroads declare that they are 
utterly helpless to afford the needed relief but insist 
that they are doing everything they can. 

While Jacksonville and Savannah have been congested 
with heavy freight movements and there has been con- 
siderable delay in handling lumber at these ports, 
Brunswick has had a free movement until the recent 
strike of the dock laborers. This strike has resulted in 
making it almost impossible to handle lumber there, 
and the railroads have placed an embargo upon ship- 
ments. Mills, therefore, cannot get cars for shipment 
to Brunswick. Many of the mills that are cutting 
orders for Brunswick shipment have their skids full of 
lumber and are unable to ship it. Unless the strike 
is ended within a week some of the largest mills in the 
state will be forced to close down. Advices from 
Brunswick, however, are to the effect that the trouble 
is about over. New labor has taken the places of the 
strikers and it is claimed the outlook is much improved. 

Western demand and inquiry are the heaviest ever 
known in this section. The weather has been favorable 
to sawmilling and the mills have been running full time. 
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FIR For 
actory Use 


is so far ahead of other woods 
there’s no comparison. Fit 
for all kinds of work—without 
apologies. We're here to prove 
it. What do you say? 


E.. H. Lewis Lumber Co. 


General Office, 
SEATTLE, WASH. 


CHICAGO OFFICE, 
1502 Fisher Building. 


NEW YORK OFFICE 
907 No. 18 Broadway. 





H. C. FR (NCE, Oskaloosa, Ia. 


Specia, ‘epresentative. 
? 








Are Try Upright 
Red Cedar 


You Shingles in 
Ready? Staisht cars. 


ix4 inch Vertical Grain Fir Flooring 
56x4 inch Fir Beaded Ceiling. 

1x6 inch Fir Drop Siding. 

¥%x6 inch Cork Fir Bevel Siding. 

2x4 inch and 6 inch Red Cedar Siding. 


QUICK SHIPMENTS. GRADES GUARANTEED. 


Fir Yard Stock a Specialty. 


Atlas Lbr. @ Shingle Co. 


SEATTLE, WASH. 


Eastern Representatives: J.D. Hayford, Fargo, N. D.; 
J. A. Uhler, Burlington. Ia.; R. T, Means, McPherson, Kan. 


Fir and Cedar Lumber 


DAY LUMBER CO., 
Seattle, Wash. 

















Fir, Spruce and Cedar products. 
Cedar Shingles. 


Write for Prices. 


GEO. E. VINCENT & CO., 


Lumber Exchange, SEATTLE, WASH. 
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Fir and Cedar Lumber 
RED CEDAR SHINGLES. 


Send us your inquiries. 


PARKER-BELL LUMBER CO., 


SEATTLE, WASH. 


Mills at 
Pilchuck and Milldale, Wash. 





S2 


AMERICAN LUMBERMAN. 


FEBRUARY 23, 1907. 





but if you have an eye for increased 
business we don't believe you can 
afford to ignore us entirely, for it's 


an undeniable fact that our 


Goldsboro 
N. C. IPime 


has been the means of bringing ad- 
ditional customers to many a dealer. 
It is perfectly milled, correctly graded 
Want 


and satishes where others fail. 


to try it? 


Telecode used. 


Johnson Wimsatt, 
Washington, D. C. 








iln Dried, Rough or eat 


Daily Capacity 175,000 Feet. 
FRANKLIN, VA. 
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N.C. Pine 


IN CAR OR CARGO SHIPMENTS. 


OUR EQUIPMENT enables us to carry a 
good stock of kiln dried, rough and dressed 
lumber, and we have shipping facilities that 
guarantee prompt service. 


Fosburgh Lumber Co. 


MANUFACTURERS, 


NORFOLK, VA. 
Eastern Sales Office 
18 Broadway, NEW YORK. Exchange Bldg.. BOSTON. 
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INCORPORATIONS. 





Alabama. 


Bibb county—The Suttle-Weaver Land & Lumber Com- 
pany, authorized capital $25,000; J. C. Suttle, A. J. Weaver 
and W. H. Weaver. : 

Huntsville—The J. C. Jun 


Company, authorized capital 
$50,000; J. C., L. 


A. and C. A. Jung. 
Arizona. 
Prescott—The Mogollon Lumber & Timber Company, au- 
thorized capital $100,000; T. G. Norris and J. M. Ross. 
Arkansas. 


Hamburg—The Dunaway Lumber Company, authorized 
capital $20,000; J. W. Dunaway, W. I. Dunaway and V. A. 
O’ Brannon. 

California. 

Benton—The Mono Lake Railway & Lumber Company, au- 
thorized capital $400,000; G. E. Weaver, E. T. Zook, M 
Bernard and others. 

Connecticut. 

Greenwich—The Greenwich Sash & Door Company, author- 
= capital $10,000; H. Fenn, L. Gallagher and D. W. 
Miles. 


Delaware. 
Wilmington—The Richard Shaw Company, authorized capi- 
tal $25,000. 
Georgia. 


Quitman—The Quitman Lumber Company, authorized cap- 


ital $30,000. ; 
Illinois. 


Camp Grove—The Camp Grove Lumber Company, author- 
ized capital $10,000; R. C. Saunders, J. P. Hickey and H. 
H. McBride. 

Pekin—The Pekin Wagon Company, authorized capital 
$250,000. 

Indiana. 


LaPorte—The Imperial Hoop & Lumber Company, author- 
— capital $10,000; J. K. Wise, C. Wise, J. Ormsby and 
others. 

New Albany—The Louisville Wire Bound Box Company, 
authorized capital $100,000; R. S. Witherspoon, W. H. 
Wemyss and A. G. Robinson. 


Louisiana. 


Gibsland—The Dalton-Wakeman Lumber Company, author- 
ized capital $60,000. 

New Orleans—New Orleans Box Manufacturing Company, 
ae capital $25,000; W. F. King, W. C. Hayward and 
others. 

Shreveport—The Lena Saw Mill Company, authorized capi- 
- $60,000; J. A. Selby, W. G. Wadley, C. C. McCloud and 
others. 

Massachusetts. 


Boston—The Lewis A. Brown Company, authorized capital 
$10,000; L. A. Brown, C. P. Brown and W. B. Delay. 
The L. S. Johnson Company, authorized capital $40,000; 
A. P. Johnson and E. L. Johnson. 

Malden—The Sweezey Lumber Company, authorized capi- 
tal $24,000; A. B., J. A., A. C. and W. A. Sweezey. 


Michigan. 
Detroit—The Consumers’ Lumber Company, authorized 
— $5,000; W. S. McVittie, W. R. Sells and W. B. Tay- 
or. 





Mississippi. 
Grange—The Grange Lumber Company, authorized capital 
$25,000; J. W. Rush, W. Hemeter and J. R. Buckwalter. 
Mount Olive—The Railroad Tie ey Company, author- 
ized capital $25,000; F. P. Morrill, Telle, G. Metcalfe 


and others. 
Nebraska. 

Juniata—The McIntosh Lumber Company, authorized capi- 
he $30,000; P. McIntosh, O. Oliver and G. W. Bechtel- 

eimer. 

Omaha—tThe Boyer-Van Kuren Lumber Company, author- 
ized capital $50,000. The Omaha Lumber & Supply Com- 
pany, authorized capital $100,000. 


New Hampshire. 





Conway—The Conway Company, authorized capital 
$1,000,000, with $50,000 paid in. 

New Jersey. 
Hanover—The Houl-Hiller Lumber Company, author- 


ized capital $5,000. 
New Mexico. 


Tucumcari—The Quay County Lumber Company, author- 
ized capital $25,000; S. P. Weaver, T. L. Weaver and LE. W. 


Looney. 
New York. 
New York—The Reliable Woodworking Company, author- 
ized capital $42,000; C. Mathews, R. C. Potho "and W. 





Stuchbury. The West Rupert Lumber Company, author- 
— capital $30,000; M. M. Keshin, I. Blitstein and M. 
,atsy. 

Ransomville—The Ransomville Basket Company, author- 
ized capital $4,000. 

Waterloo—The Waterloo Sash & Door Company, author- 


ized capital $3,000 
North Carolina. 


Frankfort—The Frankfort Lumber, Fee@ & Supply Com- 
pany authorized capital $5,000; C. K. Waits, F. B. Moore, 
H. Harman and others. 
V Winston Salem The Winston Vehicle Company, author- 
ized capital $125,000. 
Ohio. 


Oo American Cabinet Company, authorized 
capital $5 
Findlay—The os 4 Lumber & Supply Company, author- 
ized capital $10,000 A. Findlay, S. Cole, J. S. Thomp- 
son and others. 

Marion—The Wollenweber Lumber Company, authorized 
capital $100,000; O. Wollenweber and others. 

Urbanna—The H. M. Hubbell Lumber Company, author- 
ized capital $25,000; H. M. Hubbell, J. K. Sowers, B. A. 
Leach and others. 

West Libert ty—The Ohio Basket Compmny, authorized _cap- 
ital $10,000 ; A. Weidman, W. F. Williamson, 8S. C. Black 


and others. 
Oklahoma Territory. 


Canute—The Canute Lumber Company, authorized capital 
——* T. Wall, F. F. Smallwood, F. J. and L. H. Scheid- 
mante 

Shawnee—The McKee Lumber Somneee. authorized capi- 
tal $50,000; H. McKee and J. Arthur 


Pennsylvania. 


Fairchance—The ee Lumber - any, author- 
tg hy 40,000 ; E. H. Holsteine, M- A. McCormick and 
Philadelphis—The George W. Kugler Company, authorized 


capital $225 
Tennessee, 


Newport—The Continental Chair Company, authorized 
capital’ $40,000. a 


Texas. 


Houston—The Donie Lumber Comer: authorized capital 
$5,000; J. C. Hill, F. L. Berry and Peyton. 
Virginia. 
Green Bay—The Shelburne Lumber Company, authorized 
capital $100,000; C. J. Shelburn and F. Stevens. 
Petersburg—The North Cape ee Gomenes, 
authorized capital $10,000; J. A. Rowe and C. Titu 


Washington. 


Aberdeen—The Leitch Shingle Company, authorized capital 
$30,000; M., M. P., J. and C. Leitch. 

Acme—The G. W. Miller Shingle Company, we 
— $40,000; G. W. Miller, D. C. Miller and C. 
Miller. 

Chehalis—The Eagle Mill Company, authorized capital 
$9,000; G. S. Mayes, J. E. Williams and G. M. Williams. 

Everett—The New Western Shingle Company, authorized 
capital $15,000; J. H. Collins, J. Nelson, J. Long and others. 

Seattle—The Bates Bros. Lumber Company, authorized 
capital $6,000. The Puget Sound Wood Products _— 
pany, authorized capital $1,000,000; B. W. Bell, R. 
Calkins and R. S. Green. 

Spokane—The Falls City Lumber Company, authorized 
capital $10,000; W. A. McBurney, H. A. Richards and S. 
Richards. 

Vancouver—The Harvey Mill Company, authorized capital 
—_ ,000; J. Harvey, A. J. Harvey, J. A. Link and A. L. 
Miller. 

Whidby Island—The Maxwelton Mill Company, authorized 
—_— $5,000; F. W. Brigham, N. H. Brigham and D. 

ackie. 





_— 


BBUSINESS CHANGES. 








Arkansas. 


Burdette—The Burdette Cooperage A a has increased 
its capital stock from $20,000 to $40, 

Happy—tThe Plains Lumber & mero “Company has in- 
creased its capital stock from $25,000 to $35,000. 

Little Rock—The Bradford Manufacturing Company is 
out of business. The Dickinson Mill Company is out of 
the lumber business. The Little Rock Basket Company is 
out of business. 

Newport—Houston & Curtis are out of business. 

Pine Bluff—The Pine Bluff Lumber & Veneer Company is 
out of business. 

Yarbro—W. J. Pate has removed to Gosnell. 


California. 


Bieber—The Big Valley Lumber Company is out of the 
lumber business. 

Boca—The Merrill Valley Lumber Company has been suc- 
ceeded at this point by Gracey & Burkhart, of Clio. 

Los Angeles—The Hollywood Planing Mill Company has 
been succeeded by Franklin P. Spencer. 

San Francisco—The Frasier Lumber Company, of San- 
hedrin, has discontinued its office here. 


Connecticut. 


New Haven—A. J. Harmouth, of Pine Orchard, has opened 
an office here and will handle southern pine. 


Georgia. 


Atlanta—A receiver has been appointed for the Seaboard 
Lumber Company. 
Idaho. 


Albion—Perrins & Phippin are out of the lumber business. 
Perrius & Russell ere out of the lumber business. 

Athol—Koush & Norris have been succeeded by the Norris 
Company. 

Harrison—The Eureka Shingle Company is out of the 
saw mill business. 

Irwin—Robert Oakden has been succeeded by J. A. Neil- 
son. 

Lookout—The Star Mill Company has been succeeded by 
D. J. Wilson. 

Valley—The Idaho Pine Lumber Company has been suc- 
ceeded by the Brooks DeLong Lumber Company. 

Illinois. 

Johnson City—The Johnson City Lumber Company has 
increased its capital stock from $10,000 to $15,000. 

a Lock Port—A receiver has been appointed for Norton 

Co. 

Ridge Farm—Monroe Ewing has sold his interest in the 
Ridge Farm Lumber Company to his partner, W. A. Jones. 

Chicago—The Vehicle Woodstock Company has removed 
from the Marquette building to 1813 Fisher building. 

Shipman—Jobn H. Kelsey bas been succeeded by the 
Shipman Lumber Company. 

Van Petten—Van letten, Woods & Hess have been suc- 
ceeded by Van Vetten & Hess. 

Indiana. 

Roachdaie—The Roachdale Novelty & Veneer Company has 
sold out to Martin Cutsinger, of Edinburg, for the considera- 
tion of $18,000. 

Veedersburg—Charles E. Osborn has sold out. 


Indian Territory. 


Welch—F. D. Pelsue has sold out to O. E. Woods, of 
Oswego, Kan. 











Iowa. 


Roland—S. J. Michaelson is out of the lumber business. 

Waterloo—Stanley D. Moore and Louis A. Moore have 
reorganized tne Blackhawk Lumber Company under the 
style of Moore & Movore, Incorporated. 

Wintbrop—The Standard Lumber Company has sold its 
interest in the Wintbrop Lumber Company to Central Lum- 
ber & Coal Company, of Dubuque. 


Kansas. 


Admire—L. T. Hussey has been succeeded by the Hussey 
Lumber Company. 

Frankfort—Munson & Watson have been succeeded by the 
Central Lumber Company. 

Wakefield—The Wuaketield Lumber Company has been suc- 
ceeded at this point by the Alexander Lumber Company. 


Kentucky. 


Frankfort—The Capital Lumber & Manufacturing Com- 
pany has increased its capital stock from $30,000 to $50,000. 
Louisiana. 

Arcadia—Pace & Gaudy are out of the lumber business. 
The Tulip Lumber Company is out of the lumber 
business. 

Everett—The William F. Diehl Lumber Company has 
applied for a receiver. 

Hodge—O. E. Hodge and others have purchased the plant 
of the Huie-Hodge Lumber Company, the conslinention 
being about $500,000. 

Shreveport—J. A. Wilson has been succeeded by the 
Wilson-James Lumber Company. 

Simsboro—W. A. Burt is out of the lumber business. 
The Duty Lumber —. is out of the lumber business. 








Sebago Lake—The Sebago Lake Box & Lumber Company 

is out of the lumber business. 
Michigan. 

Alpena—H. Besser & Co. are out of the lumber business. 

Covert—S. D. Kinney is out of the saw mill business. 

ae a age Bros. are out of the saw mill business. 

Deerfield—L. G. Hemenway is out of the saw mill 
business. 
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Denton—Clarke & Smith are out of the lumber business. 

Detroit—The American Go-Cart Company is out of busi- 
ness. Brownlee & Co. has changed style to the Brownlee- 
Kelly Company. The Mancha Show Case Company is 
out of business. Stillwell & Co. are out of business. 
The Wolverine Lumber & Box Company is out of business. 

Michagamme—IF’. W. Read & Co. are going out of business. 

Owosso—The Estey Manufacturing Company is out of the 
saw mill business. 

Pentwater—Sands & Maxwell Lumber Company no longer 
operates a shingie mill. 

Rodney—E. F. Ketchum is out of the lumber business. 

St. Johns—The St. Johns Manufacturing Company has 
been organized with J. B. Danley as president. 


Minnesota. 


Blooming Prairie—Soren Peterson has sold his interest 
in the A. Solberg Lumber Company. 

Minneapolis—J. H. Henderson has been succeeded by the 
Henderson-Mooris Lumber Company. The Vernon Lumber 
Company has merged with the Hawkins Lumber & Land 
Company. 

St. Hilaire—The Crookston Lumber Company is closing 
out at this point. 

















Mississippi. 
Hazlehurst—The Colonial Lumber Company has_ been 
organized with Joseph Pureer as manager. 


Missouri. 
Concordia—George Duensing has been succeeded by 
Ballew & Whitman. 
Montana. 


Kalispell—The Kalispell Lumber Company has sold its 
saw mill interests in Canada to George Rogers, of Lith- 


bridge, Alberta. 
Nebraska. 


Aurora—P. M. Green has been succeeded by A. W..Hick- 
man. 

Lewiston—The Lewiston Lumber Company has sold out 
to C. V. Whiffen & Co. 

Long Pine—The Long Pine Lumber & Coal Company has 
been absorbed by the Krotter & Hall Lumber Company 
instead of J. E. Kirkwood as previously reported. 

Omaha—J. W. Vogel has sold out to the Wooden Package 
Manufacturing Company. 

Wakefield—H. P. Shumway & Co. have been succeeded by 
A. J. Coleson, of Concord. 

New York. 


Buffalo—Holland, Graves, Manbert & George have changed 
style to Graves, Manbert, George & Co 


New York—The Pitch Pine Lumber Company has removed 
from 11 Williams street to 10-12 Broadway. 


North Carolina. 


Wards Mill—Basnight-Davis Lumber Company has 
changed its style to the Davis-Sinnickson-Smith Lumber 
Company. 

Winston-Salem—White & Bayne have, been succeeded by 
the Winston Vehicle Company. 

Ohio. 

Eaton—Day & Galloway have been succeeded by Hiestand 

& Co, 


Oklahoma Territory. 
Texola—M. L. Moore sold out to G. R. Ballew. 
Oregon. 


Baker City—P. P. Munn is out of the saw mill business. 
Divide—P. G. Miller has been succeeded by P. HE. Lin- 


rom. 
Gold Hill—Childers & McClendon have been succeeded by 
Frank Childer. 

Hay Creek—Charles Derham is out of the saw mill 
business. 

Houlton—J. A. Dupont & Son are out of the saw mill 
business. 

Keno—Thomas McCormick is out of the lumber business. 

Williams—Chapman & Loveless are out of the lumber 
business. 


str 


Pennsylvania. 


Carmichaels—Reimer & Randolph have been succeeded by 
A. D. F. Randolph. 

Philadelphia—E. T. Henson, of Chicago, will enter the 
lumber business. 

Pittsburg—William H. Schuette Company has changed 
style to William Schuette & Co. 


South Dakota. 
Manchester—A. E. Hollister has sold out to the Atlas 
Elevator Company. 
Tennessee. 


Memphis—Baker, Lewis & Co. have been succeeded by the 
Annesdale Lumber & Manufacturing Company. 


Texas. 


Beaumont—The Wisconsin Timber & Lumber Company, of 
Chicago, has been granted a permit to do business in this 
state. 

Coperas Grove—E. R. Goodson has sold out at this point 
to the Little Lumber Company. 

Fort Worth—The Texas Lumber Yards Company has 
increased its capital stock from $125,000 to $200,000. 

Houston—The Carter Lumber Company has increased its 
capital stock from $50,000 to $100,000. 

Lufkin—The Angelina County Lumber Company has 
increased its capital stock from $75,000 to $150,000. 
— T. Eaton has been succeeded by Randolph & 

ester. 

Temple—N. C. Erskine has been succeeded by Markham & 
Erskine. 

Vermont. 


Bradford—The National Woodworking Company has sold 
its plant to the International Toothpick Company, of 
Boston, Mass. Baers 

Virginia. 

Norfolk—The Jarrett Lumber & ere Fe Company has 

been succeeded by the Henderson-Jarrett Lumber Company. 


Washington. 


Bellingham—Manley & Son have been succeeded by the 
Manley Lumber & Shingle Company. 

Poulsbo—The Pacific. Lumber & Shingle Company has 
sold its saw mill to the Arrow Lumber & Shingle Company 
for the consideration of about $20,000. 

St. John—H. C. Fisher has sold out to the Potlatch 
Lumber Company. 

Seattle—The E. F. Heisser Lumber Company has been 
succeeded by the A. P. Henderson Lumber Company. 

Spokane—The Mann Lumber Company, of West Vir- 
ginia, has been admitted to do business in this state. A. L. 
Finwelling is state agent. 


West Virginia. 


Richwood—The Fork Mountain Lumber Company is out 

of the lumber business. z : 
Wisconsin. 

De Pere—John V. D. Wymelenberg has sold his lumber 
yard to the Central Lumber Company. 

La Crosse—The Colman Lumber ong has sold its 
a and its accessories to Wickes Bros., of Saginaw, 

ch. 

Oshkosh—The Cameron-Foster Lumber Company has filed 
a notice of its dissolution. 

Spring Valley—The mee oa State Lumber Company has 
sold out to the Tanberg-Sieberns Company. 








Wausau—The Wisconsin Box Company has increased its 
capital stock to $210,000 instead of $30,000, as previously 
reported. 

New Brunswick. 

St. John—The O'Neill Lumber Company has been bought 
by the Bay Shore Lumber Company, F. C. Whiteman and 
David 8S. Cowles. 


NEW MILLS AND EQUIPMENT. 








California. 


Berkeley—The Standard Lumber Company is building a 
planing mill 50 by 100 feet in size. The Sterling Lumber 
Company is erecting a planing mill at a cost of $5,000 
which will be fitted out with machinery at a cost of 
$10,000. It will be a two-story structure, the first floor 
being entirely of concrete. 


Illinois. 


Chicago—The L. R. Harsha Manufacturing Company will 
build a plant at Kinzie and Smart streets at a cost of $52,- 
000. There will be two buildings, one a three story and 
the other a four story building. 


Kentucky. 
Jewel—J. W. Walker is building a saw mill. 
Louisiana. 


New Orleans—S. T. Alcus & Co. have rebuilt their mill 
which was burned several months ago. The plant cost 
$100,000 and will give employment to about 200 men. The 
capacity will be four carloads of boxes a day. 

: Mississippi. 

Grenada—It is reported that the Memphis Rim & Bow 
Company has bought 1,700 acres of land and will erect a 
$20,000 plant. 

Lumberton—The dry kilns and planing mill of the Hinton 
Bros. Lumber Company, which were recently destroyed, 
have been rebuilt with all the modern improvements.—— 
A. T. Sibley and R. W. Batson, of Chicago, Ill., are looking 
for a location to build a large mill. 


Ohio. 


_Cleveland—An addition, 54 by 37 feet and 64 by 80 feet, 
will be added to the box factory of the J. N. Hahn Company. 


Oregon, 


Bandon—The Cody Lumber Company is building a band 
mill of 80,000 feet daily capacity which will be completed 
about May 1. 

Union—The Park Lumber Company is building a saw mill 
with a daily capacity of 25,000 feet and will start opera- 
tions about March 1. A planing mill and box factory will 
be added later. 

Warren—The Benignus Lumber Company is building a 
saw mill with a daily capacity of 20,000 feet. 


Tennessee, 


sristol—J. A. Wilkinson is building a band mill which 
will be ready for operation in a few weeks. The mill will 
have a daily capacity of five cars of lumber. 

Carnegie—The Sells Lumber & Manufacturing Company, 
which was recently incorporated for $50,000, will build a 
saw and planing mill. 





Texas. 


Beaumont—C. R. Cummings has bought a site on which 
he will erect a hardwood mill; the machinery for same will 
be moved from Sabine Pass, where he has had a mill in 
operation. * 

Palestine—The International & Great Northern Railroad 
has plans under headway for the erection of a $100,000 
creosote plant for the purpose of creosoting ties and othes 
railway timbers. 

Rusk—R. A. Norton, C. A. Norton and W. H. Norton have 
completed their saw mill, which has a daily capacity of 
100,000 feet. 

Virginia. 

Hewlett—Charles B. Cooke, of Richmond, is preparing 
plans for the erection of a saw and planing mill. 

Ivor—The Shaw Land & Timber Company, of Norfolk, 
has begun the construction of a saw mill which will cost 
in the neighborhood of $100,000. 


Washington. 


Elbe—The Elbe Lumber & Shingle Company is building a 
saw and shingle mill which will be ready for operation in 
about sixty days. The capacity of the mill will be 50,000 
feet of lumber and a large output of shingles. 

McMillan—William McDonald is erecting a saw mill on 
the Northern Pacific railway which will have a daily ca- 
pacity of 20,000 feet. 

Old Town—The Tacoma Mill Company has overhauled its 
mill and made improvements at a cost of $10,000. 

Spokane—The Buckeye Lumber Company has begun the 
erection of a saw mill which will cost about $10,000. 

_. Tacoma—The Salsich Lumber Company will build a saw, 
lath and planing mill. The capacity of the saw mill will 
be 150,000 feet daily. 

Winlock—J. A. Veness is building a saw mill with a daily 
capacity of 50,000 feet which will soon be in operation. 
The Winlock Lumber Company has its saw mill almost com- 
pleted. The capacity of the mill will be 80,000 feet daily. 


Wisconsin. 


Oshkosh—The Buckstaff-Edwards Company will install, 
in connection with its furniture factory, a saw mill and 
power house which will cost about $10,000. 


BBA BAPBDD LILLIE 


CASUALTIES. 








Indiana. 

Evansville—The saw mill and lumber yards of John A. 

Reitz & Co. were destroyed by fire February 14, with a loss 
of $50,000, and insurance amounting to $25,000. 

Massachusetts. 

Sharon—The saw mill and box factory of Ralph O. Brown 

was destroyed by fire February 14, entailing a loss of 

between $50,000 and $60,000. Amount of insurance un- 


known. 
Michigan. 


Mt. Pleasant—Fire destroyed the heading mill of J. T. 
Hornung & Co., causing a loss of $7,000, insurance of 
$2,500. The company has enough stock on hand to last 


about nine months. : 
Mississippi. 
Laurel—A fire at the plant of the James McGowin 
Lumber Company destroyed the saw mill but the lumber 
yards were saved. The loss is $40,000, with no insurance. 
Pennsylvania. 
Philadelphia—A fire, February 7, in the dry kiln at the 
plant of James Taylor caused a loss of $2,000. 
Virginia. 
Claremont—The dry kiln of the Claremont Lumber & 
Box Company was destroyed by fire last week entailing 
a loss of $1,500; covered by insurance. 
Wisconsin. 
Eau Claire—The plant of the Eau Claire Box & Lumber 
Company was burned February 15, causing a loss of $50,000 ; 
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Luraber that 
will bear 
Inspection 








Is the sort we manufacture and 
if you will send your orders 
direct to us you will be insured 
the genuine unadulterated article. 
Convince yourself—Try our 
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C. Pine. 


We have a daily output of 500,000 
feet, modern mills and excellent 
shipping facilities at Norfolk, Va,, 
New Berne and Belhaven, N. C., 


and can ship by rail or vessel. 


We insure correct manufacture, 
strict grades and accurate count. 


John L. Roper Lbr. Co. 
Norfolk, Va. 


BRANCH OFFICES: pang 
2 Gira Idg., Philadelphia, P. ante cerese 
“io “ROLUMCO* NORFOLK 
191 Middle St,, Portland. Me. A. B.C. Code 


Prudential Building, Buffalo, N. = and 
$8 Broad St., Boston, Mass. American Lumberman Telecode. 








insurance of $19,000. 





Geo. F. SLOAN & Bro. 


“BALTIMORE, MD. 


N. C. Pine 


Baltimore Worked Flooring, 
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SPECIAL inducement in price to move 
quick following N. C. Pine Flooring : 


| 2 Cars No. 2 13-16x 3 & 3% in. Face. 
5 Cars No. 3 13-16 x 3, 3% & 4 in. Face. 
5 Cars, No, 4 - "7 


5 Cars 1x 6 & 8 in. Roofers. 


Ellington & Guy, "so" 






































C. J. Carter Lumber Company, 


MANUFACTURER 


YELLOW PINE 


SHORT LEAF FINISH. STEAM DRIED RIGHT, 
SOFT AND BRIGHT. 


Kansas City, Missouri. 











TENNESSEE RED CEDAR 
POSTS, POLES AND PILING 


Round, Split, Sawed, Hewed. 
PROMPT SHIPMENTS AND GOOD STOCK. 


Nebraska Bridge Supply & Lumber Co. 


OMAHA, NEBRASKA. 
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OUR CHICAGO STOCK 


enables us to fill orders for 


TIMBERS 


promptly. 
FIR, YELLOW PINE and OAK 


in nearly all sizes and lengths, 
Let us know your wants, and 
we will be glad to quote you. 


The Marsh & Bingham Co. 


1105 Old Colony Building, 


Milland Yard, 37th and Iron Sts., CHICAGO. 


We can furnish 








Our Up-To-Date Method 


of selling direct to the dealer eliminates 
much of the delay and dissatisfaction 
experienced with other concerns. Send 
us your next order for 


Yellow Pine Lumber 


and we'll show you what our methods 
mean. By constantly carrying a good 
stock, we can insure prompt service. 


Camp & Hinton Company 


LUMBERTON, MISSISSIPPI. 








Lathrop Lumber Company 


BIRMINGHAM, ALA. 


WHOLESALE 


YELLOW PINE LUMBER 


Our Specialties are Flooring, Ceiling, Finish, Timbers, 
either rough or dressed, 


LATHROP-HATTEN LUMBER COMPANY, 








OUR MOTTO: ‘PROMPT SHIPMENTS” 
WHEN YOU WANT 


Yellow Pine 


FINISH, FLOORING, CEILING, 
DROP SIDING, SHIPLAP or CAR 
MATERIAL place your orders with 


Geo. E. Wood Lbr. Co. 


Mills at 
Caryville, Florida. 


American Trust Bldg., 
Clark and Monroe Sts., CHICAGO, 


POPLAR 


ALL THICKNESSES, INSPEC- 
TION AT MILL IF DESIRED. 


CHICAGO CAR LUMBER CO., 


504 Pullman Building, CHICAGO. 








= 


E WANT 
0 BUY 
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YELLOW PINE 


Long Leaf Timber and Lumber, Georgia Pine 
Car Sills, Decking, Bridge and Building Lum- 
ber, Kiln-Dried D. & M. Flooring, Ceiling, etc, 


SOUTHERN PINE CO. OF GEORGIA, 


N. Y. Correspondents 
The Haviland Lumber Co., 52 Pine St. SAVANNAH, GA. 

















DOORS AND MILLWORK. 


LAPP LI I IG 


There is a fairly active trade reported in and about 
the various manufacturing centers and in the sections 
where the weather has moderated a good increase is 
noted in the demand from the country dealers. Build- 
ing announcements seem to be a little slow in coming 
out this spring and this has tied up some orders which 
otherwise would have been placed. The difficulty in 
freight movement has had its effect on sash and door 
trade although, of course, not to the extent it has in 
lumber. A strong effort is being made to hold up and 
if possible advance prices and as a general proposition 
this is meeting with fair success. The increased cost 
of sash and door stock and of glass has brought the 
cost of production to such a point that at the present 
selling price there is a very small margin of profit 
to the manufacturer. If the present car shortage con- 
tinues there is no hope that lumber prices will be any 
lower this spring, but on the contrary values prob- 
ably will advance and as glass has already advanced, 
the manufacturers are face to face with a probable 
increase in the cost of their materials, which will 
have the natural effect of forcing them to ask more 
money for their products. 


* * * 


Wednesday of this week the manufacturers an- 
nounced an advance on window glass of an average of 
21% percent. The market for glass has been strong 
for the last sixty days and the recent increase in 
values is considered to be fully justified by the ratio 
of consumption to supply. It is probable that the 
reported closing of some of the big manufacturing 
plants at an early date had a bearing upon the change 
in prices. 

+. * * 

Business is a little quiet in the Chicago market this 
week. The country orders are not coming in very 
briskly, although a number of inquiries were received 
by the local manufacturers and jobbers, which indi- 
cate that a number of buyers are in the market. Local 
business is fairly good. Manufacturers here believe 
there will be a decided shortage in the spring on both 
doors and sash, this following as a natural consequence 
of the scarcity of lumber suitable for this class of 
stock. If such is the case prices are bound to ad- 
vance and this probability is having a tendency 
toward stiffening prices. If the weather continues 
warm it is believed that the country trade will show 
a decided improvement within the next thirty days. 


A satisfactory condition prevails at the sash and 
millwork plants of St. Louis, Mo. The local demand 
is fair. Country business has hardly opened up yet. 
Trade from the southwest is good and is getting better 
all the time. This has kept the mills quite busy. The 
general situation is good and prospects are very bright. 


* * * 


The Kansas City sash and door people report a 
slight improvement in market conditions. The new 
discount issued a few days ago shows an advance, and 
an effort will be made to adhere to the regular dis- 
counts. The demand from the country is still slow, 
but the outlook is thought to be good, and an active 
spring trade is expected. Locally the prospects are 
very promising for an active demand for millwork, and 
the mills are preparing for a busy spring season. 


* * * 


The door mills of Buffalo, N. Y., are active and it 
is reported that those in the local trade are getting in- 
quiries from towns in the interior of the state, which 
do not seem to be getting as much work done as 
formerly. It is the time of year for low prices and 
the mills would not complain if they were making a 
fair profit the rest of the year, but competition is 
too strong to make sure of good prices. 


* * * 


The sash and door trade of New York city and 
vicinity is improving, but very slowly.- Competition 
is stronger than it was last year at this time and two 
or three large western jobbers represented here appear 
to be more anxious for business. The delay in getting 
out new building permits is holding up considerable 
business but it is confidently believed that when the 
improvement once commences it will keep going at a 
rate sufficient to make up for deficiencies now. While 
all are hustling around for business, prices are com- 
paratively strong. Dealers who handle mixed car 
trade say that line is holding up very well, particu- 
larly in northern New Jersey, and all local plants are 
doing a fair share of the new business, although some 
have not altogether recovered from the setback caused 
by the recent high money market. 
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A WESTERN RETAILERS’ PRESIDENT. 


(Concluded from the Front Page.) 
was given the management of the Cheyenne business of 
the company and remained in charge of the yard at 
that point until 1904. At that time he secured a small 
working interest in the company and later went to Salt 
Lake City to become secretary of the company and 
assistant manager. Shortly afterwards his father, at- 


tracted by the advantages farther west, decided to 
locate in Spokane, Wash., through which circumstance 
George E. Merrill becam 


e manager of the Salt Lake 


business and became heavily interested financially in 
the company. 

Morrison, Merrill & Co., of which the subject of this 
sketch is at the head, are engaged in the wholesale 
lumber and building supply business with headquarters 
at Salt Lake City, Utah, having traveling salesmen 
through Utah, Idaho, Wyoming and Nevada. They en- 
joy probably the largest retail and jobbing business 
in that section. They operate a paint and glass busi- 
ness in connection with their store at 28 Main street, 
Salt Lake City. 

George E. Merrill married in June, 1904, Lillian 
Garland Chapman, daughter of Albert Chapman, of 
Cheyenne, Wyo., and a graduate of Leland Stanford 
University, an old schoolmate of Mr. Merrill. 

The care and thought as well as attention given to 
trade matters by Mr. Merrill not only for the good of 
his own personal interests but for the welfare of others 
in the retail lumber business are well worthy of emula- 
tion. He is a public spiritefi, progressive and uptodate 
lumberman possessed of those qualities that bespeak 
success. He loves his friends and his home and almost 
begrudges the time taken from them for his business, 
yet is ever willing to work and labor for the welfare of 
others, as has been shown by the attention he gave to 
the work of the association during the last year, and 
in many other ways Mr. Merrill has proven that he 
has the interests of the lumber industry of the inter- 
montane territory at heart. He always takes a working 
part in the movement for the betterment of conditions 
both at home and in the territory in general and may 
be rightfully classed as an excellent example of the 
highest type of young American business man of today. 
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LOCAL AND PERSONAL. 


rrr 


W. A. Gilchrist, of Memphis, Tenn., was a visitor 
to Chicago this week. 

E. W. Pratt, of the Pratt-Worthington Company, Crof- 
ton, Ky., was in Chicago several days this week visiting 
his friends in the trade. 

C. L. Willey, the big veneer manufacturer of this 
city, has gone to Memphis, Tenn., on a business trip 
which will require his presence there for probably two 
weeks. 

L. E. Cook, manager of the Evansville Sash & Door 
Company, Evansville, Ind., was in the city a few days 
last week attending to business and renewing old 
acquaintances. 

W. P. Hubbard has joined the traveling force of 
John A. Gauger & Co., in the central territory, as a 
result of an arrangement made at the recent meeting 
of the Indianapolis retailers. 

Among the traveling men most active at the recent 
meeting of the Michigan retailers at Detroit was Gail 
H. Marine, of Cleveland, Ohio, representing the Long- 
sell Lumber Company, of Kansas City, Mo. 

Earle Randall, of Beloit, Wis., and E. E. Elliott, of 
St. Louis, Mo., kept open house for the Southern Lum- 
ber Company, of Warren, Ark., at the recent Illinois 
convention, and made good with the retailers as dis- 
tributers of convention cheer. 

Ed Munger, for a number of years manager of the 
Canton, Ill, yard of the Alexander Lumber Company 
and recently of Oberlin, Ohio, has taken charge of the 
Windsor (Wis.) yard of the Yawkey-Crowley Lumber 
Company. F. M. Crowley is manager of the company’s 
four yards with headquarters at Madison, Wis. 

The Vehicle Woodstock Company, which is_ well 
known in the trade as a large manufacturer of oak and 
hickory bent rims and bent hounds, has moved its 
headquarters from the Marquette building to suite 813, 
lisher building, where in future all mail should be ad- 
dressed and where the company will be glad to see its 
friends at any and all times. 

Advices received by cable at the office of the Kd- 
ward Hines Lumber Company show that the head of 
that concern was. in Alexandria Wednesday of this 
week and had planned to be in Athens Friday and in 
Constantinople Saturday. It is evident that Mr. Hines 
is putting the same energy into his European travel 
that he displays in business when he is at home. 

John B. Ransom, president of the Hardwood Manu- 
facturers’ Association of the United States and of 
John B. Ransom & Co., of Nashville, Tenn., has gone 
with his family for a visit in Florida. He expects 
to return home about the first of March. Mr. Ransom 
reports good progress along association lines and in 
respect to his own private commercial interests. 

Arden Ancell has resigned his position as manager 
of the Thomas lumber yard, at Marceline, Mo., and 
after March 1 will be traveling in southern Iowa and 
northern Missouri for the Taber Lumber Company, 
of Keokuk, Iowa. Mr. Ancell has the qualifications 
of a good salesman, and is pretty certain to become 
a factor in his territory. 

Charles T. Batchelder, treasurer of the Boston Lum- 
ber Company, with offices at 79 Milk street, Boston, 
Mass., has just returned from a trip to Jamaica, 
whither he went on the first steamer which left Bos- 
ton after the Jamaica earthquake. Mr. Batchelder 
is very much interested in the methods he found in 
use for conducting the lumber business under the con- 
ditions immediately following the quake. 

Max Sondheimer, of the E. Sondheimer Company, 
Memphis, Tenn., well known manufacturer of hard- 
woods, with yards at Cairo, Iil., Memphis, and Annis- 
ton, Mo., was in Chicago last week. Mr. Sondheimer 
said that transportation facilities were very bad 
through the south and that the weather also had 
been unpropitious but that the territory was full of 
buyers and prices were high and firm, with a great 
eal of business offering. 


Louis Miller, the well known wholesale lumberman 
with offices in the Stock Exchange building, recently 
returned from a trip through Wisconsin. Mr. Miller 
said that he found the dealers in the territory visited 
expecting a big spring trade. They had fairly good 
stocks but were very short on some items and on 
these were prepared to buy if they could be assured 
of reasonably prompt delivery. He found operations 
practically at a standstill on account of the heavy 
snow but this is now gone to a great extent and he 
thought that business would soon be well under way. 


W. W. Bell, of Bradford, Pa., called on the LuMBER- 
MAN Tuesday while on a business trip to Chicago. Mr. 
Bell is interested, among other things, in the Mundy 
Lumber Company, of Three Valley, B. C. This is a point 
fifteen miles west of Revelstoke on the main line of the 
Canadian Pacific, where it has a band mill backed up by 
120 square miles of timber limits. Mr. Bell says that 
these lands run exceptionally heavy to a large, clear 
old growth of cedar. The company has recently com- 
pleted a logging railroad and is waiting for its equip- 
ment before beginning operations. Mr. Bell is well 
known in Mississippi from his connection with the con- 
struction of the Gulf & Ship Island railroad and its 
terminal facilities. 

A recent addition to the ranks of the wholesale lum- 
ber trade was created by the incorporation of the Union 
Lumber Company, with headquarters in the Lemcke 
building, Indianapolis, Ind., and the Casey National 





Bank buiiding, of Casey, Ill. The personnel of the new 
concern is made up of Charles F. Johnson, of Casey; 
Perry Hatt, of Nashville, Tenn., and G. C. Pratt, of 
Indianapolis, Ind. All of these gentlemen are lumber- 
men and thoroughly competent to make a success of 
their new undertaking. Mr. Johnson operates six retail 
yards in and around Casey and besides is president of 
the Casey National bank. Mr. Hatt was formerly con- 
nected with J. B. Ransom & Co., of Nashville, and will 
retain the selling agency for that concern as a part of 
the business of the Union Lumber Company. Mr. Pratt 
is a well known lumberman of Indianapolis, where he 
has been in business for several years. The company 
will handle yellow pine and hardwoods. 

The Ghicago lumber industry is notable, among other 
things, for containing a number of golf enthusiasts 
and expert wielders of the driver and its first cousins 
the mashie, niblick, lofter and the putter. In the good 
old summer time these ardent followers of the hit 
and run game are seen in the early morr and the 
dewy eve accumulating tan and foot blisters in the 
parks and country clubs, but so far this year there 
has been a little too much snow on the ground for 
active work on local courses and golfers have been 
forced to go south for their sport. One of the most 
popular golfing grounds is Belleair, Fla. Alexander 
C. Soper, of the Soper Lumber Company, returned to 
Chicago last Wednesday after a very enjoyable two 
weeks’ stay at this ideal winter resort. The same day 
Charles J. True, president of True & True, makers 
of the ‘‘good doors,’’ threw his golf bag over his 
shoulder and headed for the same 
grounds. He was preceded by Perley Lowe, of Perley 
Lowe & Co., one of Chicago’s champion lumbermen 
golfers, and it is said that several others from the 
ranks of the lumber industry will be swinging a stick 
over the Belleair course within a week. 


~— 


WILL SELL WESTERN WOODS. 





The many friends of Charles 8. Smith, until recently 
assistant sales manager of the Sawyer-Goodman Com- 
pany, of Marinette, Wis., will be glad to know that 
he has become a full fledged sales manager, assuming 
Mr. Smith will handle the 
selling end of the business of W. I. McKee Lumber 


that dignity February 15. 


Company, whose general offices are at Quincy, IIL, 


through which it distributes Pacific coast products. 
Mr. Smith is a native of Chicago and gained his first 





CHARLES 8. SMITH, OF QUINCY, ILL. 


lumber experience in the lumber purchasing depart- 
ment of the Chicago, Milwaukee & St. Paul Railroad 
He was with the railroad for three years, 
leaving it to take a position with the Herman H. Het- 
tler Lumber Company, of this city, as city salesman. 
From the Hettler company he went to the Sawyer- 
Goodman Company in the capacity of assistant sales 
He remained in that position for about two 
years, spending most of his time traveling in Wiscon- 
sin, Michigan, Illinois, Indiana, Ohio and generally 
Mr. Smith is a gentle- 
man who makes friends easily and his experience in 
Chicago and on the road has given him a host of them, 
who will prove a valuable asset in the work he has 


Company. 


manager. 


through the eastern territory. 


just taken up. 





A MANUFACTURER OF CEDAR. 


One of the most active factors in the post and pole 
trade and lumber trade generally is the W. C. Church 
Lumber & Coal Company, of Des Moines, Iowa. The 
company controls 10,000 acres of cedar lands, the tim- 
ber on which it manufactures and sells direct to the 
It also operates as a wholesaler and handles, 
in addition to its posts, poles and piling, white cedar 
lumber, oak and beech, and maple flooring etc. The 
company is one of the very few which has a large 
stock of posts and poles available for shipment this 


trade. 


spring. 


The W. C. Church Lumber & Coal Company has 
been in the business for over five years, but prior to 
January 1, 1906, it was known as the Church-Deal 
At that date the company was dissolved 
to be reorganized and reincorporated under the pres- 
W. C. Church is president and manager; 
F. L. Townsend, vice president; W. K. Jones, secre- 


Company. 
ent style. 


tary, and J.-D. Wisnand, treasurer. 


happy golfing 


J.C. Turner Lumber Co. 





35,000,000 | 
IN STOCK ! 








Cypress, 


California 
Redwood, 


Washington 
Fir and Cedar, 


Cypress, Redwood and 
Cedar Shingles, 


MAIN OFFICE: New York City, 1123,Broadway. 
YARDS: IRVINGTON = ON = THE = HUDSON. 





Sea Coast Lumber rh | 


No. ! MADISON AVE., NEW YORK 


wants to contract for the output of cypress 
mills and will advance as fast as put in pile. 


Also make quick shipments by steamer, 
rail or sail, of almost any sized order of 


GULF 








C. L. CROSS, | 
Louisiana Red Cypress 


Selling Agent, Cypress Selling Co., New Orleans, La. 


FLOORING, CEILING, SIDING AND FINISHING, CAR SIDING, 
CAR ROOFING AND MOULDING; TANK STOCK AND FAC- 
TORY PLANK A SPECIALTY. ALSO LATH AND SHINGLES. 


Long Distance Telephone, PH arrigon, 810. 
910 Monadnock Building, Chicago, Ill. 




















C. D. BENEDICT & CO. 


PEORIA, ILL. 


Nothing but YELLOW PINE 


OF ALL KINDS. 


Chicago Office, 
1240 Old Colony Bldg. 


Southern Office, 
Hattiesburg, Miss. 
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P. B, LITTLE, 


President. 


E. S. LITTLE, 
Sec’y and Treas. 


Little Lumber Co. 


100 Soulard St., ST. LOUIS, MO. 


Producers of 
RED OAK, COTTONWOOD, 


RED GUM, ASH, HICKORY 
AND ELM LUMBER. 


Carload shipments direct from our own 
new band saw mill at Blytheville, Ark. 


We carry there about four million (4,000,000) 
feet seasoned lumber at all times, for quick ship- 
nient. Good grades only. 


We desire the orders of the factories consuming 
hardwoods to those of hardwood -dealers and 
jobbers, and will give preference and prompt at- 
tention to their trade. 


Correspondence solicited. 


Delivered prices always given. 
Soft Yellow Cottonwood, Extra Fine Red 


Oak, (plain or quartered) and Red Gum 
for consuming trade, our specialties. 


i Address all lefters and telegrams to our general 
Office, Little Lumber Co., 100 Soulard Street, 
St. Louis, Mo. 


‘Satin Walnut | 


BUY IT DIRECT OF THE MANUFAC. 
TURER AND BE INSURED SATISFACTION. 


Foreign Correspondence Solicited, 
Chas. F. Luehrmann 
Hardwood Lumber Co. 


Cable Address, **LUEHRMANN’” 
\._ Coden; Tolecode, Wester Union, ABC 4th Edition, D1 LOUIS, MO. 
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a KENTUCKY HARDWOODS “Sag 














If You Buy Lumber 


Write us. 
We are Wholesale Dealers in: 


Poplar, Oak, Ash, 
Chestnut, Cypress, 
Gum, Cottonwood, 
Basswood, Etc..... 


Rough and Dressed, 
Straight and Mixed Cars. 


Fifteen Million Feet—Dry Stock. 


Kentucky Lumber Co. 


Cincinnati, Ohio. 3 














The only 
Argument 
We offer you 


on the question of prompt service is based 
on the fact that we always have a good 
stock on hand. For instance, right now 


we have a stock of 12,000,000 feet of well 
assorted and selected 


POPLAR 


Bevel Siding, Drop Siding, Ceiling. Casing,Shelving, 
rner Boards, Base, Door and Window Jambs, 
le and Beer Staves and Heading. 


Prices are yours for the asking. 


SWANN-DAY LUMBER CO., 


CLAY CITY, KENTUCKY. 








VISIT OF A YELLOW PINE MAGNATE. 


R. A. Long, president of the Long-Bell Lumber Com- 
pany, Kansas City, Mo., has been in Chicago this week 
on his way east. Mr. Long reports a substantial con- 
dition of affairs in the lumber trade excepting as to 
car shortage, which has interfered with the usual move- 
ments at this time of year. He is optimistic, however, 
and believes that conditions will improve with the ad- 
vance of the season. He is not satisfied that the im- 
provement will come soon enough to give early relief, 
however, and therefore is in harmony with the views 
of the AMERICAN LUMBERMAN in advising that buyers 
do not delay unnecessarily in placing their orders, with 
the expectation of an early large increase in transpor- 
tation facilities. 

Mr. Long has recently erected one of the finest office 
buildings in the world at Kansas City, known as the 
R. A. Long building. It is rapidly nearing completion 
and will be ready for occupancy, it is expected, about 
April 1. Nearly one-half of the space has been engaged 
by lumber firms at Kansas City, which will make this 
building practically headquarters for lumbermen. The 
workmanship and material employed in the construction 
of the building are of the highest possible class, and 
when it has been finished Mr. Long will be able to show 
to his friends a great office building not only in point 
of capacity but one most nearly approaching an abso- 
lutely fireproof building, and supplied with every con- 
venience, comfort and luxury to make it an ideal com- 
mercial home. 

SEBAPABAAAALIII 


RIPE EXPERIENCE IN A NEW ROLE. 


‘*Jack’’ Hughes has been in the lumber business 
so long that there is hardly a dealer west of Chicago but 
knows him personally. Therefore the announcement 
that the John A. Hughes Lumber Company has been 
launched at Seattle, Wash., is of particular interest to 
the lumber trade throughout the country and will bring 
to many recollections of a personal acquaintance with 
Mr. Hughes, the moving spirit in this new concern. Mr. 
Hughes recently severed his connection with the firm of 
Lewis & Hughes, of Seattle, with which he had been 
associated for the last three years, and has now opened 
offices for the John A. Hughes Lumber Company at 





JOHN A. HUGHES, OF SEATTLE, WASH. 
Head of Newly Launched Lumber Organization. 


238 Burke building, Seattle, where he will remain until 
the quarters engaged in the new 12-story Empire build- 
ing have been completed. This will be one of the finest 
office buildings in Seattle, a city of many fine buildings, 
and will be the home of a number of lumber companies. 

The John A. Hughes Lumber Company will do a 
general wholesale lumber business, handling all kinds 
of Pacific coast lumber and shingles, and in addition 
will handle the output of the Hobart Lumber Company, 
whose mills are located at Hobart, Wash., near Seattle, 
on the Columbia & Puget Sound railroad, which, when 
the Chicago, Milwaukee & St. Paul railway have been 
completed into Seattle, will be the main line of that 
road, it having been leased for ninety-nine years. Mr. 
Hughes has a personal interest in the mill proposition 
and besides handling the output of this plant has other 
mill connections which will enable him to do a large 
wholesale business. 

The Hobart Lumber Company is made up of H. 8. 
Lockhart, president and treasurer; F. C. Davidson, vice 
president, and J. Lockhart, secretary. New machinery 
has been ordered for this plant and it will be installed 
during the present month, after which it will be run 
night and day with an output of 90,000 feet every twen- 
ty-four hours. Among the machinery ordered are an 
Allis-Chalmers carriage and a 400-horsepower engine. 
Until the new machinery has been installed the mill will 
conitinue to run as at present, turning out about 50,000 
feet a day. The location of this plant is very favorable, 
as it has terminal rates over all of the transcontinental 
railroads entering Seattle, thus placing it in an excep- 
tionally good position to ship to any section of the 
country. 

‘*Jack’’ Hughes, as he is well and favorably known 
among his many friends both in and out of the trade, 
has been in the lumber busines ever since he was a lad 
at his native town, Keokuk, Iowa, from. which place 
edme several prominent in the lumber industry, in- 
cluding C. F. White, manager of the Grays Harbor Com- 


mercial Company, and Frank B. Cole, the professional 
toastmaster and alleged poet of the Puget sound country. 
However, Mr. Hughes has always claimed it should not 
be held up against him that he is a native of the same 
town in which Mr. Cole used to live. Mr. Hughes spent 
nine years on the road selling lumber for the Knapp, 
Stout & Co. Company out of St. Louis and Menomonie, 
Wis. In 1891 Mr. Hughes went to Minneapolis with the 
old firm of Carpenter & Flournoy, which was after- 
wards changed to the W. I. Carpenter Lumber Com- 
pany, and there sixteen years ago he first began to han- 
dle west coast lumber products. He always had a 
‘‘hankering’’ for the Pacific coast and made many 
buying trips west before going to Seattle in the fall 
of 1903 to locate. 

Mr. Hughes has always had an excellent reputation 
with the lumber buying trade of the country and his 
thorough knowledge of marketing and his practical ex- 
perience in both manufacturing and wholesaling have 
enabled him to build up a reputation as one of the best 
salesmen of lumber in the country. With this knowledge 
and experience behind the John A Hughes Lumber Com- 
pany, which now makes its initial bow to the trade, the 
AMERICAN LUMBERMAN predicts for this new concern 
the full measure of success which it deserves. 

For many years Mr. Hughes was a familiar attendant 
upon the retail association meetings in the middle west, 
particularly at Minneapolis, Chicago and Kansas City, 
and has many friends among the retail dealers ijn those 
sections who will be glad to learn that he has now en- 
gaged in the lumber business entirely on his own ac- 
count and is in a position to cater to their every need 
in the way of western lumber and shingles, making a 
specialty of long and large fir timbers from the Hobart 
mill but handling everything in lumber manufactured 
on the west coast demanded by the eastern trade. 





IOWA RETAILERS’ IN CONVENTION. 


(Continued from Page 61.) 
action of a lumber trust but that the present values of lum- 
ber are justified by the demand, the diminishing supply and 
the high freight rate. 


WHEREAS, The growing “inability of the railroad compa- 
nies to furnish adequate means of transportation and 
promptly to move to destination commodities entrusted to 
them for transportation is a menace to the prosperity of 
the country and causes serious loss to individuals; now, 
therefore, be it 

Resolved, That we commend to our representatives in 
Congress the principle of reciprocal demurrage, believing that 
it is essentially fair and that under its reasonable opera- 
tions transportation companies and the public generally 
would be equally protected and all greatly benefited, and 
especially call their attention to the urgent necessity of 
enacting at this session legislation granting to the Inter- 
state Commerce Commission increased and more general 
power in order better to regulate in a fair and flexible way 
the movement of interstate freight and the proper handling 
by the railroads and their customers of freight car equip- 
ment. 

The committee on nominations reported the following 
names for election to the respective offices, the report 
being adopted and the secretary authorizd to cast the 
ballot of the members present for the officers nominated: 

President—C. D. Streeter, Keokuk. 

Vice president—Leigh H. Wallace, Washington. 

Secretary-treasurer—C. M. Porter, Oskaloosa. 

Directors for three years—R. H. Burnside, Oskaloosa ; 
E. E. Collins, Muscatine; I. L. Funk, Centerville. 

Director for one year—A. Waechter, Pella. 

There being no further business the convention ad- 
journed to accept the invitation from Hartman & Neu- 
bert, of Des Moines, to attend a banquet in the Elks 
hall and an entertainment which was to follow. 

Shortly after seven o’clock the visiting lumbermen, to 
the number of 160, gathered in the rotunda of the Cham- 
berlain hotel and proceeded in a body to the Elks hall, 
a few blocks distant, where they partook of a bounteous 
and most excellent banquet, as guests of the firm of 
Hartman & Neubert. 

The beautiful dining hall was tastefully decorated 
with flowers and palms, and there amid music and good 
cheer the early part of the evening was spent. Shortly 
before nine o’clock Iowa’s governor, Hon. A. B. Cum- 
mins, was introduced, and gave a very happy talk which 
was received with enthusiastic applause. 

Mr. Hartman then invited his guests to repair to the 
hall above where the evening’s entertainment was com- 
pleted by the enjoyment of a special vaudeville enter- 
tainment of pleasing character. 

The visitors felt, on leaving, that Hartman & Neubert 
were royal entertainers and that the entire meeting had 
been profitable as well as filled with social pleasure. 











IN THE CRADLE OF HISTORY. 


In Egypt, the ancient, where lie entombed innu- 
merable monuments to man’s partial victory over 
time, the natural preference is for constructive mate- 
rials of long life. Such being the case the Egyptians 
are very partial to concrete as a building material. 
An evidence of this was a recent order received by 
the Century Cement Company, of Rochester, N. Y., for 
six of its Hercules cement block machines, to be 
shipped to one contractor in Cairo. This same con- 
tractor had been operating four of these machines 
the last two years. It was understood that the ma- 
chines just ordered are to be used in making con- 
erete blocks for a large public building of great archi- 
tectural beauty. 





The new maple flooring plant at Dighton, Mich., re- 
cently installed by Jones & Green, of Big Rapids, that 
state, has been supplied with a two compartment moist 
air kiln by the American Blower Company, of Detroit, 
Mich. Another one of these kilns has been installed 
by the Robbins Table Company, of Owosso, Mich., 
for drying oak lumber. 
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THE MARKETS. 


For Editorial Review of Current Market Conditions 
See Page 30. 





The unsettled weather undoubtedly has been a factor 
in holding up the country trade and buying by the 
yards has been comparatively small so far this year. 
The general report is that stocks in the hands of the 
country retailers are below normal for this time of 
year and as the farmers had a very prosperous season 
in 1906 it is only fair to assume that they will do con- 
siderable improvement work in the country and that 
the plentitude of money will be reflected by consider- 
able building in the towns also. Under these conditions 
yard men will have to buy a large amount of stock 
some time during the spring months, 

There is apparently no change as regards the car 
supply and car movement. The west is practically cut 
off from freight communication with this part of the 
country and shipments from the north and south are 
made only with great difficulty. In some quarters of 
the southern territory it is said that the car movement 
is easier and some of the manufacturers have been get- 
ting as high as 60 percent of their orders for cars filled 
but in others not more than ten cars were supplied 
where 100 were ordered. This tieup is having the 
effect of shortening stocks in the yards here, very ma- 
terially on some items. For instance red cedar shingles 
are practically unobtainable although the price offered 
is higher than was ever reached before. Poplar and ash 
are also very scarce and in fact stocks of all hard- 
woods are small. There is less white pine than usual at 
this time of year and while there is a considerable 
quantity of yellow pine it is going out faster than addi- 
tional supplies are being received. It is impossible to 
say just how long it will be before the car shortage is 
over but reliable authorities on the Pacific coast think 
that the official embargo on that section will last from 
thirty to sixty days, after which it will be some time 
before the congestion incident to its removal is re- 
lieved. In the south the trouble undoubtedly will be 
over long before it will be in the west but at the same 
time there is no hope of immediate relief and when 
relief does some it will be so gradual that it will take 
quite a while for it to result in unrestricted shipments 
from all quarters, 

Chicago Lumber Receipts and Shipments. 
* 1a by George F. Stone, secretary of the Board of 
ade. 

” RECEIPTS—WEEK ENDED FEBRUARY 16. 











Lumber. Shingles. 

CO ee ee 30,908,000 1,382,000 
SG aed kvd Soe ora kebee eee was 29,088,000 13,019,000 
Ey eee ese rere rarer a Farrer Te 
DD ohh nbs See ssecnase aoaueeune 11,637,000 

TOTAL RECEIPTS JANUARY 1 TO FEBRUARY 16. 

Lumber. Shingles. 

PORE 66 xcGi teense Gerseeene ecu 227,149,000 25,971,000 
TOS Naa wasanpeneokaes wae Meus 210,029,000 62,619,000 
ee eee ee a eee Ce eee re 
ee rr me eee eee 36,648,000 

SHIPMENTS—WEEK ENDED FEBRUARY 16. 

Lumber. Shingles. 

SOGE: isheeeueeboeeuadeabekscaes 15,445,000 2,700,000 
SOE 6565446 ca doe ete a es eae 19,506,000 10,996,000 
PE thi cd endsan ba wds 4,061,000 8,296,000 


TOTAL SHIPMENTS JANUARY 1 TO FEBRUARY 16. 





Lumber. Shingles. 

SOUR StkDtenay ike Weanne ada wb owe 125,336,000 31,293,000 
ROU Sheds den steea ob S54 40 RSS 127,505,000 58,239,000 
ee ee aT ee 2,169,000 26,946,000 


Permits issued by the Chicago building department 
during the week ended February 20 were: 


_ CLass— as No. Value. 

MOE WE bm aihieewu tox arb alee eeaaw 12 $ 7,300 
$1,000 and under $5,000............... 70 188,400 
5,000 and under 10,000............... 36 234,000 
10,000 and under 25,000............... 8 118,000 
-»,000 and under 50,000............... 6 210,000 
#0,000 and under 100,000............... 1 67,000 
I’. C. Brooks, 10 story office building..... 1 300,000 
Snip; EE ee ae be baers SA kansas Gnesi 134 $1,124,700 
DOtAIS GROUPEE. o scicciawawsiesaeases 60 731,300 
totals corresponding week 1906......... 113 811,400 
totals January 1 to February 20,1907....642 5,700,400 
fotals corresponding period 1906........ 639 5,239,525 





Northern Pine, 





Chicago. The principal demand comes from the 
railroads and factories. The former are buying very 
freely and everything that can be used in this class 
of work is in active demand at firm prices. Country 
trade is quiet at present, but with a continuance of 
warm weather it is expected that there will be a de- 
cided improvement very shortly. It is probable that 
many buyers are putting off sending in their orders 
in the hope that the rail congestion and car short- 
age will be relieved and that with increased ‘ship- 
ments there will be a falling off in prices. Those 
informed in regard to the situation at mill points, 
however, believe that if it were possible to ship free- 
ly tomorrow there would be very little change in the 
Situation here as regards prices for the reason that 
most of the stock at the mills has been sold. 





Minneapolis, Minn. All the mills report a strong 
buying movement, which is bigger from the country 
yards this week than at any time during the winter. 
It is evident that the regular spring buying demand 
18 on from the country districts, and the mills are 


all loading up with orders on top of a stack that re- 
main undelivered. The northern roads will not touch 
lumber, and going south and east the lines do not 
furnish half enough cars to keep up with the regular 
daily grist of orders. Many retail dealers are getting 
impatient already, but the outlook for prompt ship- 
ments is even worse now than it has been at any time 
since last fall. The large jobbers and consumers are 
in the market, and are bidding up prices on desirable 
stocks, so that a fair and accurate quotation on the 
market is out of the question. There are all kinds of 
prices, with the trend running higher all the time. 

Receipts and shipments of lumber at Minneapolis 
for the week ended February 16 were as follows: 








Receipts. Shipments. 

EE o.n.5 00's 0006056000044 0445 508 1,072,000 1,120,000 
SE “a:5.0'3.0.5'05-6.0-00 0 50050-54080 519 Holiday Holiday 
WOO h.0.5 0 0.65 00000052068 40000 832,000 1,264,000 
[rr err ye ee 368,000 976,000 
Ea a neuck cat Cab has ae eaeee 512,000 576,000 
PNT in v0 0'n 0.0:0:660.0:5 5008000400" 432,000 656,000 
Serer ee Terry ee ree 3,216,000 4,592,000 
BE WII 0 0 06.6.6 500004600000 008 1,840,000 3,824,000 
EROTORSS 2c ccc ccccecdercecsecese 1,376,000 768,000 
Same week last year.........e.ee0- 4,032,000 8,416,000 


New York. While the volume of orders is not very 
large, prices hold up to their usual level. In cheaper 
grade stock the demand is very brisk and stocks are 
hard to get, particularly where quick shipments are 
essential. 





Buffalo, N. Y. Demand is not large, but the yards 
manage to keep fairly busy. There is no fear of a 
slump, the light demand being on account of the time 
of year. Some buying of new stock is reported. 





Baltimore, Md. The demand continues restricted to 
the lowest practicable limits, on account of the high 
price commanded, but holders of stocks are not dis- 
posed to hold out concessions. The growing scarcity 
of white pine makes it nearly as expensive as any of 
the highest-priced lumber on the list, and removes it 
entirely from the speculative market. 





Cleveland, Ohio. Orders are coming in at a satis- 
factory rate, but there is still considerable uneasiness 
in the market. Dealers are generally readjusting 
prices to meet those of the manufacturers, and a gen- 
eral increase is anticipated in the white pine market. 
Most dealers report stocks of fair proportions on hand. 





Spruce. 





New York. In some sizes there is a fair activity, 
but, generally speaking, trade shows very little im- 
provement, and is decidedly spotty. 

Boston, Mass. The market has not shown any activ- 
ity this week and prices as a whole are no firmer. For 
9-inch frames the best mills are asking as high as 
$23, but might accept $22.50. It is known that good 
sales have been made at $22. Random shows no im- 
provement this week. Sales of 2x6 have been made as 
low as $17, although the bulk of the business trans- 
acted this week has been at better prices than this. 
Demand for spruce boards is quiet. 








Cleveland, Ohio. A fairly good supply is being re- 
ceived, and is being substituted for other woods, 


White Cedar. 


Chicago. White cedar posts are quite active, al- 
though the demand probably will be greater a little 
later in the season. Stocks are small at the mills, 
especially on some sizes, such as fives and sevens, and 
dealers are beginning to realize that if they are going 
to buy at all they would better get their orders in 
at once. List prices are the rule and in some cases 
better than list is being obtained. Poles are also 
being called for and the season promises to be a 
good one. 














Minneapolis, Minn. The early buying movement 
is general, and a feature now developing is some large 
orders for poles to be delivered from the new stock 
as soon as it is in shipping condition. The largest 
users of poles are in touch with the situation, and 
realize that the supply will be far short of last year, 
so that prices are bound to be forced upward by the 
laws of trade, without allowing for the big increase 
in the cost of production this winter. The retail 
yards are still buying poles at a lively rate, although 
next to nothing is being shipped at present. 


~ 


Hardwoods. 








Chicago. The market is strong and the only cloud 
upon the commercial horizon of the hardwood men is 
their inability to get shipments as fast as the lumber 
ean be sold. Some of the yards here which by their 
foresight had entered the year with good stocks, now 
find themselves running short, while the demand is 
fully as strong as it was in January. 

Oak retains its position as the leader in amount of 
stock sold. Both red and white, plain and quartered, 


HARDWOODS. 








| Poplar Bevel Siding 
a Specialty 


Inquiries from consuming trade 
will receive prompt attention. 
Manufacturers of Quartered 
White Oak, Plain Oak, Ash, 
Chestnut and Walnut. 


Vestal Lumber & Mfg.Co. 


Incorporated 


Band Mill and Planing Mill 
at Vestal, Knoxville, Tenn. 


Knoxville, Tenn. 














Poplar, Oak, Gum, Cypress 


ROUGH OR DRESSED. 


Quick Shipments. 














WRITE FOR PRICES. 


THE WIBORG & HANNA CO. 


CINCINNATI, OHIO. 








7 Hardwood Lumber ry 
DENNIS BROS., 


Manufacturers ot 


All kinds of Michigan Hardwoods | 


and 
NATIONAL Maple & Birch Flooring. 


If you have not received our prices on Birch flooring, write 
a. atonce. They willinterest you. All thicknesses and anes 











GRAND RAPIDS, 
MICH. 








} Importers and Manufacturers 


MAHOGANY AND 
SPANISH CEDAR. 
MAHOGANY and CEDAR VENEERS. 
Ones, Ui, Yocom Chelsea, Mass. 


( Riemeier Lumber Cat 


CINCINNATI, OHIO. 


| Wanted Oak, Poplar oxaves 
D. G. COURTNEY, oo 


MANUFACTURER OF 
Poplar and Oak Lumber, R. R. Ties 
Bill Stuff, Tight Cooperage Stock. 























A COMPLETE STOCK OF 


wisconsin HARDWOOD LUMBER 


FENWOOD LUMBER CO., 
WAUSAU, WIS. 





are in active request, with prices firm and somewhat 
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“aS HARDWOODS. 











Ahead of the Procession 


as usual. 


*“Dwight Special” 


THIN 


Hardwood Flooring. 


Send for Samples. Fall into line and buy 
the Best Form of thin Flooring on the market. 
30 years experience. Best Mill Equipment. Kiln- 
drying Facilities Unequaled. 


Dwight Lumber Company, 


Sole Manufacturers, DETROIT, MICH. 
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If you want 
Quick Service 
drop us a line for 
we make a 
specialty of 


WISCONSIN 


Basswood, Birch, Oak and Elm 


Also Southern plain and Quartered Red and White 
Oak. Our milling is perfect and prices are right. 


UPHAM & AGLER, 


Telephone, American Trust Bidg., 
Central 6720, Clark and Monroe Sts., Chicago. 


NN a y . LALLA PLD LMIPAPAPPA PIS PIIIYIII IN 
OAK.... 


BEECH " OOR 6 


Kiln Dried, Bored, a 


End Matched, Hollow 
Backed and Polished. 


HARDWOOD LUMBER 
and BEVEL SIDING. = 


NEW GLASGOW PLANING MILL CO., 


GLASGOW, KENTUCKY. 


PAP AP AAA AAS SAAS AS AAAAN 











Rasiwoed Lasser 


NORTHERN and SOUTHERN. 


Write us for prices on red and white oak, gum, basswood, 
We still have for sale a few items of 1905 
stock, such as 1”, 2” and 24” maple, 1” curly birch, and 2” and 


birch, elm, maple. 


234" plain and red birch—all choice stock and bone dry. 
Let us have your inquiries. 


G. W. Jones Lumber Co. 


CHICAGO OFFICE, 1717 Railway Exchange. 


APPLETON, WIS. 




















HEATH- WITBECK Co. 
HARDWOOD LUMBER 


COMPLETE STOCKS 
Northern and Southern Varieties 
Yards: 


Thebes, Ill. ‘Chicago, III. 
Telephone, Central 5916. 














General Offices: 
Willoughby Building,® 
6 Madison St , CHICAGO 

















Menominee, Mich. 


entirely on 


Sanford & 
Treadway 


Our Planing Mill is running 


BASSWOOD 


Mixed Cars Mouldings, 
Siding and Finishing Boards. 





higher than two weeks ago. It is not only the facts 
that oak stock is scarce here and that it is hard to 
get in shipments that are holding prices up, but it is 
becoming generally known that the mill cut for 1906 
was below that of 1905, while the demand is, if any- 
thing, on the increase. 

Ash is one of the secarcest woods in this market. 
An inquiry was received this week which, it is said, 
was sent to most of the large hardwood men here, all 
of whom had to turn it down for lack of stock, al- 
though probably it could be filled piece meal by dif- 
ferent concerns each taking a part of it. Ash is worth 
as much as the consumer will pay for it. It is all a 
question of whether it is obtainable and how badly 
the buyer wants it. 

There is a very good market here for basswood. The 
high prices asked for low grade poplar have helped 
the basswood men considerably, as the box makers 
have bought a great deal of basswood box boards 
where they might have bought poplar had the latter 
been cheaper. This also applies to cottonwood. The 
latter remains firm with very little change in prices. 
Just at present the factory trade is not very active, 
but as this class of stock is in small supply the slack- 
ness is having no effect on values. 

Demand for beech appears to be increasing, with a 
corresponding stiffening in prices. 

There is a good call for rock elm and soft elm is 
also in better position than for some time. 

A fair trade is reported in maple. 

St. Louis, Mo. There has been an increased demand, 
all but oak, which has not been moving very well for 
some time. Gum, cottonwood and ash are in strong 
demand and are the most sought after of all hard- 
woods. 





Memphis, Tenn. Demand continues excellent, with 
the undertone very firm. Stocks show a further de- 
creasing tendency, though they are not running down 
as fast as they would if there were cars enough here 
to move all the lumber sold and ready for delivery. 
Buyers realize, however, that they face a serious short- 
age and their purchases are about as large as the lim- 
ited amount of unsold lumber here will allow. The 
demand extends to practically every item of the hard- 
wood list, though cottonwood is one of the most active 
features, the demand for it being nearly insatiable. 
All the gum and ash for sale is taken readily at full 
values, while there is a very full call for plain oak, 
as well as quarter sawn white oak in all grades. Pop- 
lar is moving about as freely as the limited amount 
available will allow and quarter sawn red oak is in 
moderate request. Holders of cypress have no trouble 
in disposing of their stock, though some cypress manu- 
facturers in the valley say they are having much 
trouble in getting cars. Prices are of record propor- 
tions all along the line for all grades. 

Minneapolis, Minn. The demand for factory stock 
is getting better. Wholesalers are conserving their 
remaining dry hardwood, and it is holding firm in 
price. With the exception of common birch there is 
a low supply of old stocks, and attention is turning 
more and more to the new cut. Some winter-sawed 
lumber is half dry and will be shipped soon. The 
large consumers are looking out for good propositions 
to close contracts for the coming season’s supply. It 
is reported that ash and northern oak, also rock elm, 
are already being contracted to a large extent. 


~ 





New York. All stocks are in good demand and deal- 
ers say it is simply a question of getting material 
promptly. The leaders are ash, which is about out 
of the market as far as good assortments are con- 
cerned, birch, chestnut and some sizes of maple. The 
latter has developed quickly within the last few 
weeks. 

Buffalo, N. Y. There is much uneasiness in the 
future of all hardwood supply with oak running down 
much faster than most other woods. Quartered oak is 
very scarce and so little of it is coming in that the 
yards here will be at very low ebb soon. At present 
more ash is in sight than formerly. Maple is strong. 





Boston, Mass. Demand is fair, but offerings of de- 
sirable grades are extremely small. Prices have ad- 
vanced of late. Plain oak in l-inch is quoted at $55 
to $57, and sales have been made at the outside figure. 
The demand is very good. Quartered oak is in good 
call, being quoted at $82 to $85. Brown ash is very 
firm and offerings are scarce. Elm is in fair demand. 
Offerings of chestnut are very small. 


—_—errr~n 


Baltimore, Md. All the hardwoods are in excellent 
shape in so far as the demand and the range of prices 
are concerned. The mills are unable to supply lumber 
in required quantities, and the tendency with respect 
to the quotations is upward rather than downward. 
There is much competition at mills for the output of 
manufacturers, and a continuance of high values is 
to be expected. Other woods are not far behind, while 
the export business, taken as a whole, is rather quiet. 





Cincinnati, Ohio. The recent flood and the lack of 
rolling stock on the railroads have had a decided effect 
in reducing the stocks of lumber in the yards here. 
Demand by local manufacturers has been good all 


winter and, as the stocks were not very large at the 
close of last fall, the constant drain has about cleaned 


up the yards of all the desirable stuff. Especially is 
this true of oak, plain white and red, as well as 
quarter sawed, with poplar, chestnut, also basswood, 
which is now being largely used by case goods manu- 
facturers for interior work. Plain oak, white and red, 
has been advanced in price and there is a difference of 
$6 a thousand between consumers and the lumbermen. 
The prices quoted being $48 to $50 a thousand for 
plain white firsts and seconds, common and culls in the 
same ratio. Chestnut is also in good demand, all avail- 
able meeting a ready sale. The use of chestnut, espe- 
cially firsts and seconds, by builders for interior 
finishes in large office buildings, in lieu of the higher- 
priced oak, is causing a scarcity and consequently a 
tightening of prices. 

Cleveland, Ohio. The market shows strength in all 
items. Plain white and red oak are in considerable 
demand with stocks of good proportions on hand. 
Birch and maple, particularly in pattern stocks, are 
lively. Mauy inquiries are being made for ash, but 
the supply on hand is not large. 





flemlock. 





Chicago. There was a noticeable improvement in 
the hemlock trade this week over that done in the 
preceding six days and prices are getting a little 
stronger. The rule now is 75 cents off the January 
list. Occasionally a dollar off is conceded, but such 
sales are becoming more and more rare. The yards 
are beginning to buy quite freely, the Iowa trade 
being especially active. whe principal call now is 
for boards. 





New York. Orders are somewhat slower than usual 
for February, although one feature of the situation 
is the fact that with but few exceptions, prompt ship- 
ments are requested, indicating that yards are none 
too well supplied. The base price is firm and while 
earlier in the season it was thought a slight advance 
was not altogether improbable, it is generally believed 
now that there will be no change from the present 
base of $22. Small country dealers are supplying 
most of the new business now and when the large 
spring trade develops more fully there will be a 
change for the better. 


—_—eeeeeeen 


Buffalo, N. Y. The hemlock trade is very active and 
will insure higher prices before long, though the pro- 
ducers do not usually announce what they are going 
to do long beforehand. Dealers are buying all the 
hemlock they can find in the west. Prices are high 
there, so they are not able to make the profit out of 
it that they used to. Some of them have old pur- 
chases still on hand and are making large profits on 
them. The active hemlock trade is an assurance of 
large building operations in future. 





Boston, Mass. But little improvement can be re- 
ported for boards. Buyers do not appear willing to 
pay full asking prices. Few will bid over $21, al- 
though a little business has been reported at about 
$21.50. 





Cleveland, Ohio. Trade is of fair proportions with 
indications for considerable improvement. Prices re- 
main firm in both dimension and boards, and stocks 
ure of good proportions. 


Pacific Coast Woods. 


Chicago. Recent advices received by local dealers 
indicate that the embargo on the northwestern roads 
probably will not be lifted before the first or possibly 
the middle of April and if this should prove to be 
the case consumers of long fir timbers will be hard 
put to it to get supplies. Fair service is being given 
by the Union Pacific, but the cargo trade and the 
prices offered by California buyers are almost pro- 
hibitive in their influence on eastern shipments from 
Oregon. A few transit cars are reported, but there 
are not enough of these to cut any decided figure in 
the market. It is rumored that many of the interior 
Washington mills are in very bad shape and the ma- 
jority of them have closed down. Even were the 
embargo removed tomorrow it would not be possible 
to get any considerable amount of lumber moving at 
once, as everyone would be in the market for cars 
at the same time, so that the dealers here are confident 
that prices now ruling will be strictly maintained, 
with something more than a possibility of an advance, 
especially on timbers. The market is strong for all 
kinds of common lumber, especially in the longer 
lengths, and if shipments could be made _ business 
would be exceedingly brisk. 











San Francisco, Cal. A week of dry weather has 
greatly stimulated the building situation and this will 
have a tendency to stiffen up the lumber market, as 
the local yards can now make deliveries of lumber 
ordered and will need to buy more to replenish their 
reduced stocks. Many of the vessels which had been 
lying in the harbor awaiting berths at which to dis- 
charge lumber have been accommodated, but prices 
were cut in order to get rid of the cargoes and avoid 
payment of demurrage. The result was a weakening 
of the market following the softening of freights. On 
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special orders lumber prices have not been cut more 
than $2 and some dealers will not admit that much. 
Instead of selling at $25 base, or’ $1 above the do- 
mestic cargo list on fir, $23 is being taken by some 
of the wholesalers now at this port. Although it is 
predicted by some of the shipping men that coasting 
freights will drop from $8.50 to $6, or possibly $5 be- 
fore summer, which would have a tendency to bring 
lumber prices down by an equal amount, many lumber- 
men say prices will be well maintained. They point 
to the certainty of immense consumption of lumber 
in this eity and the probability of improvement in 
astern rail shipments as well as in the foreign trade. 
Random cargoes are still being sold at considerably 
jower prices than special orders, but with the close of 
the season of heavy rains building work in southern 
California and all over the coast will revive, so that 
there will not be much surplus. The demand for rough 
redwood lumber is in excess of the supply. The manu- 
facturers must get rid of their upper grades, which are 
in considerably greater proportion in redwood lumber, 
although builders would prefer to use the cheaper 
grades. Redwood prices are well maintained and the 
prospects are for a large output this year and good 
eastern shipments. Prices are well maintained on 
white and sugar pine. Some of the mills are shipping 
last year’s pine east, although they are not cutting 
additional lumber and the heavy snows have curtailed 
shipments. The opening of the mountain saw mills 
for the season of 1907 will probably he late, owing 
to the unusually severe winter. 

Portland, Ore. But for a little weakening in the 
California demand, incident to recent heavy shipments 
and the inability of buyers to keep the docks clear, 
there is nothing new to report in the market condi- 
tions as regards Oregon woods. By reason of the 
congestion at the California docks coastwise charters 
are not quite as firm »s a month ago, but the old 
quotations, $9.50 to San Francisco and $10.50 to San 
Pedro, are still the rule. There is no ahatement in 
the foreign demand, while eastern orders are only 
limited by the transportation conditions. Fancy prices 
are offered for prompt rail deliveries. 





Tacoma, Wash. The embargo on rail shipments con- 
tinues effective and no cars for points destined east 
are being supplied the mills. Neither is there yet any in- 
dication of when the embargo will be lifted. Febru- 
ary 14 the Northern Pacific announced that perish- 
ables and fuel were being moved again, being the first 
freight the road has been able to haul for three weeks. 
Demand and prices offered for fir remain firm and no 
weakness is apparent so far as the rail market is 
concerned. The California demand for fir has not yet 
regained its strength. Vessel rates are weaker and 
charterers are not offering more than $8 for the voy- 
age to San Francisco, although it is difficult to get 
shipowners to realize that the decline has started in. 
The owners believe the demand for lumber will regain 
its strength and force freights back again. Charter 
rates for sailing vessels for offshore business from 
Puget sound and British Columbia ports are as follows: 

Sydney, 33s 9d to 35s; Melbourne or Adelaide, 35s to 37s 
6d; Port Pirie, 35s to 37s 6d; Fremantle, 45s to 47s 6d; 
Japan ports (steamers), 36s 3d: China ports (steamers), 
56s 3d; direct nitrate port, 48s 9d; Valparaiso for orders. 
62s 6d, or 2s 6d less for direct port; South African ports, 


55s to 60s; United Kingdom or continent, 57s 6d to 60s: 
Guaymas, $11.50; Manila, $18. 


——_—eoeowre 


Seattle, Wash. Lumber orders for all classes of 
stuff, with the exception of yard stock and uppers, 
are plentiful with the date of shipment open. Most 
of this material is for the fall and late summer trade. 
There is no improvement in coastwise business. Cargo 
trade is brisk. 





Kansas City, Mo. There is nothing doing in the 
way of booking orders for fir, spruce and cedar, nor 
will there be until the embargo is raised and the mills 
able to get cars for eastern shipment. Redwood is 
selling freely, and is being shipped with a fair amount 
of promptness. A limited amount of business is being 
taken by the California white and sugar pine mills and 
such business is being handled satisfactorily. 





Buffalo, N. Y. Dealers in Washington fir and spruce 
and California redwood and sugar pine are increasing 
their trade as fast as the car situation will permit. 
Sometimes they are fairly discouraged over the situa- 
tion, as cars cannot be depended on and are often lost 
for months. A good yard stock is a great point in 
the trade here now. 





Poplar. 


_ Chicago. The only change in the conditions affect- 
ing this market is that poplar is even stronger than 
it has been. As a matter of fact poplar of all grades 
is very hard to get and buyers are willing to pay al- 
most any price within reason that is asked. This 
week several inquiries were sent in for stock which 
could not be found in Chieago, although buyers were 
willing to pay big prices. It is believed that poplar 
will not be any cheaper than it is now even with the 
resumption of active freight movement for the reason 
that the demand is large and the supply of good lum- 
ber at the mills is small. 


St. Louis, Mo. Poplar is very scarce and is one 
of the most sought after of the hardwoods in. the 





market. The only wood more in demand is ash. 
Stocks are exceedingly small and those who have any 
have only broken stocks. The result is that prices 
have advanced and the prospect is that they will 
go still higher. 





Baltimore, Md. Demand continues almost unabated 
and, as the mills have encountered many interruptions 
during the last month, stocks in local hands are by 
no means large. In fact, some of the grades are hard 
to get and the whole list is very firm at most attrac- 
tive figures. Box makers and other consumers are 
urgent in their calls for lumber, but the floods and 
the car shortage are doing a great deal to render de- 
livery uncertain, which condition is giving the mar- 
ket an upward tendency. 





Cleveland, Ohio. Poplar is scarce, and in good 
demand. Prices remain as firm as heretofore and the 
indications are that the stocks on hand are none too 
plentiful. 





Southern Pine. 





Chicago. Trade continues to be quite active, espe- 
cially in common lumber and timbers. Undoubtedly 
the embargo on west coast products has had a bearing 
upon the yellow pine situation as regards demand, as 
yellow pine is being used to fill orders which would 
be filled with fir were it possible to get the latter. In 
spite of the car shortage it is probable that there 
has not been as much accumulation at the mills as is 
generally believed. At some of them there is an 
actual shortage of unsold stock on a good many items. 
There is considerable yellow pine in Chicago, but the 
difficulty experienced in getting in shipments is mak- 
ing holders of stock here quite firm in their ideas of 
values. Common lumber is in best demand, but there 
is said to be some improvement in the market for 
finish. 

St. Louis, Mo. The very favorable weather of the 
last few days has had a stimulating effect on prices 
and buying from the consuming trade, and everything 
points to early and heavy spring buying, with stocks, 
especially on the right hand side of the list, very much 
short of what they should be at this season and under 
the existing condition. Piece stuff and yard stock 
dimension seems almost out of the question, and many 
of the discerning operators at the mill end are looking 
forward to higher prices, more pressing demand and 
shorter stocks along this line unless the spring trade 
should be seriously affected by belated winter. Items 
on the left hand side, also, are showing considerable 
strength, and are expected to continue strong for some 
time to come. 


Kansas City, Mo. Shipments show some improve- 
ment in spots, but the car supply is still very short and 
the mills are making poor headway in cleaning up their 
orders. Dimension is still scarce and continues the 
firmest item on the list, although the trend of prices is 
upward and everything is higher than at the beginning 
of the month. The inquiry is heavy. 








New Orleans, La. Where there has been change in 
market conditions it has been for the better in this 
territory, although there have been no significant alter- 
ations either way. Demand continues steady and the 
mills report little difficulty in securing all the orders 
that they care to book under present car service condi- 
tions. Some variation in quotations appears to be 
present on the weaker side of the list, but the prices 
in general are on a higher and steadier level than was 
the case during January. Exports are in somewhat 
healthier condition, the foreign buyers apparently be- 
ginning to realize that their expectation of a demoral- 
lized market will not be realized. The demand is not 
yet normally strong, save for primes and sawn for 
immediate delivery. Both these latter items have 
held their own well during the recent sluggishness, 
primes particularly being always in demand at excel- 
lent figures. Car service is badly spotted and on a 
gereral average unsatisfactory, although individual 
mills vecasionally report improvement. 





Buffalo, N. ¥. Demand is pretty good and will in- 
erease steadily, though it is badly handicapped by car 
shortage and there is no knowing when that will im- 
prove. The supply of stock is good and prices are low 
enough to compete with white pine to some extent. 





Boston, Mass. There is no activity in demand, but 
prices are well held. Mills have good orders and have 
large lots of lumber ready to ship on orders, but can- 
not get cars. A fair supply of mill timbers is reported 
here, but the demand is not large. 





Cleveland, Ohio. Dealers have been liberal in 
placing orders both in dimension and finished stocks. 
The demand continues to improve gradually and prices 
remair firm. 


North Carolina Pine. 


New York. Wholesalers believe the situation has 
improved since the first of the month and several are 
asking higher prices. The advances, however, are 




















The Glad 
Hand as 
an Asset 








In holding trade comes next 
to good stock and the two 
worked together are irresist- 
ible. If you can furnish the 
“hand” well guarantee to 
supply the “good stock” par- 
ticularly if you want 


Band Sawed Oak, 
Gum. Cypress, Ete. 





We own and operate four 
mills, which fact, we believe, 
should be sufficient to warrant | 
the statement that our stock 
is always well assorted, well 
balanced and in good shipping 
condition. 


Lamb- Fish Lumber Co. 


MEMPHIS, TENNESSEE. 























only slight and the price situation as a whole is none 
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WE MANUFACTURE 


Ash, Hickory, Bay Poplar, 
Cottonwood, Red Gum, 
Red and White Oak. 


Our Mills are on Apalachicola River. Rail or Water 
Transportation. Let us have your inquiries, 


THE WEST FLORIDA HARDWOOD CO. 


MARYSVILLE, FLORIDA. 


























Ohio Veneer Company, 


Manufacturers of all kinds of 


MAHOGANY THIN LUMBER AND VENEERS. 


Specialties: 
SLICED CUT AND SAWED QUARTERED 
OAK VENEERS. 


Office and Mills: 
2620 to 2636 Colerain Ave. Cincinnati, Ohio. 








‘Cypress Lumber Co. | 


WANTS TO BUY, AND HAVE FOR SALE: 
PLAIN AND QUARTERED WHITE AND RED OAK, 
YELLOW POPLAR, WALNUT, ETC. 


eo tos Dace Ave. CINCINNATI, OHIO. 
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too firm. Flooring is still plentiful enough to keep 
prices from going any higher. 
eee 
Baltimore, Md. The range of values is quite accept- 
able, and prices are not nearly as unsettled as might 
be supposed from the extent of the stocks held here. 





Cypress. 





New Orleans, La. The majority of the orders re- 
ceived here during the week have been for mixed cars, 
showing that the country yards are now actively in 
the market. Most of these cars were shipped into 
central and western territory. The mills also have 
heavy orders for tank, clears, select and shop and 
prices on all grades are firm. There is very active 
demand for shingles and the mills are still shipping 
green stock as fast as they can turn it out. There 
are no dry shingles except clippers at any of the 
mills and these are moving very rapidly on account 
of the scarcity of other grades. Most of the lath sold 
are in mixed cars, but a few straight cars are going 
out and the total volume of sales is very satisfactory. 
If the present demand continues, which there is every 
reason to expect, it would not be surprising if another 
advance in prices were made before the close of the 
spring season. Car service is somewhat better with 
the exception of that on the Texas & Pacific. The 
eargo trade in sugar and cotton is very active and 
this makes it difficult to get steamer room for lumber 
for coastwise shipments to the east. 
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Chicago. The cypress trade, like everything else, is 
suffering from partial stagnation owing to inability 
of the manufacturers to ship with anything like 
promptness. Demand is fairly good and prices are 
well up, but local dealers are turning down orders be- 
cause of their inability to ship within the time limit 
required. 

There is fairly good call for tank stock and for com- 
mon lumber of all kinds. 





St. Louis, Mo. There is an excellent demand for all 
grades and thicknesses of cypress and market condi- 
tions are satisfactory. Stocks are in pretty good 
shape. Increased arrivals have replenished some of 
the stocks, particularly those that have been most 
needed. 





Kansas City, Mo. The demand-from all parts of the 
country has been heavy since the first of the year, 
and Kansas City territory is supplying its share of 
the business. The new list is being strictly followed, 
as far as can be learned, and the cypress manufac- 
turers are in an independent position, having an 
abundance of orders on file. It is claimed that at the 
beginning of the year the Louisiana mills had dis- 
posed of 30 percent of their output for 1907, and since 
that time there has been a heavy volume of business. 
Mill stocks have never been in worse shape at this time 
of year. There is no common in shipping condition, 
and shop lumber is very scarce. There is no large 
stock of selects at the mills and the assortment is 
broken. Clears are in good supply and a dealer can 
get anything in the way of clear lumber promptly. 
Lath and pickets are scarce, and there are no shingles 
to be had except in the lower grades. Cars are still 
short and shipments slow. 
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New York. Prices are satisfactory and the demand 
is improving at the same slow rate of last week. 
Small millwork men are ordering more freely than 
last month and prices are steadier than then. Stocks 
at mill points are reported in unsatisfactory shape 
and as deliveries are so far behind, due to the in- 
ability of shippers to get proper shipping facilities 
promptly, the new stocks arriving permit of no sur- 
pluses. : 


Buffalo, N. Y. The cypress trade is good, though 
never so very large, as the consumer still prefers to 
pay a good premium over it for white pine. There 
is said to be a large supply of it and by ordering a 
long time ahead it is possible to get cars enough to 
move it, though that makes it necessary to carry a 
stock here and stand an extra handling. 
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Baltimore, Md. Manufacturers continue to express 
the fullest confidence in the situation. Stocks are 
moving in fairly large quantities, though this wood, 
like a number of others, has been characterized by 
a quiet tone of late in consequence of the weather. 
Stocks in local hands are not of troublesome propor- 
tions and the range of values is quite satisfactory. 





Cleveland, Ohio. There is considerable activity in 
the market, the demand growing in an encouraging 
way. Orders are being received in a way which indi- 
eates that the market has none too large stocks in 
several items. 


Shingles and Lath. 


Chicago. While quotations remain the same almost 
any price could be obtained for red cedar shingles if 
they could be had, but there are practically none in 
the market. White cedar values have advanced a lit- 





tle and extras are now quoted at $3.60, standards at 
$2.50 and the lowest grade at $1.25. Cypress are in 
good demand, with prices firm. They are scarce and 
hard to get. Lath are firm at $4.50 to $4.75, with 
stocks small. 





Minneapolis, Minn. There are no red cedar shingles 
coming, and famine conditions are developing fast in 
this market. The little driblets that remain on hand 
are sought after at fancy prices, but the holders gen- 
erally have use for them, and there is little relief 
to be had. Dealers as a rule frankly tell would-be 
purchasers that there are no shingles made that are 
unsold, and that there is no prospect of delivery within 
two or three months in the case of new orders. 





San Francisco, Cal. Redwood shingles are in fair 
demand in the local markets, although the wet weather 
has reduced the requirements, as compared with ninety 
days ago. Since the advance of 10 cents a thousand 
on green stuff, as high as $2.50 a thousand has been 
paid at ship’s tackle, San Francisco, and the present 
price is about $2.45. The eastern demand for dry 
stuff is strong, but the wet weather of the last two 
months has prevented much air drying of shingles at 
the Pacific Redwood Shingle Company’s yards at 
Stockton, where the cars are loaded for the east. As 
soon as good drying weather permits the company will 
try to catch up with its orders. Red cedar shingles, 
from the state of Washington, *A*, are quoted at 
$2.95 ex-ship in this market. Fir lath are again in 
pretty fair supply at $3.75 on the wharf, San Fran- 
cisco. 





Tacoma, Wash. Red cedar shingles remain where 
they have been for many weeks—mostly in the mill 
yards. Few mills are running and little new rail 
business is being placed, owing to the car embargo 
and uncertainty as to its duration. Some orders are 
being taken for future delivery. There is plenty of 
demand waiting to be filled and the tendency of the 
market is distinetly upward. 





Seattle, Wash. The shingle output of the state is 
practically nothing. Nearly all of the mills are closed. 
Those running are operating on account of mixed 
orders. There is no list. No orders are being ac- 
cepted, except with the shipping date and price blank. 





New Orleans, La. Cypress shingle stocks are decid- 
edly low. The accumulation of clippers, which has 
been on hand for months, has dwindled almost to 
nothing under the heavy call. Other grades are being 
shipped out green in order to satisfy the demands of 
impatient customers. Prices are steady at the ad- 
vance quoted a fortnight ago. Lath continue in good 
demand, with most of the m‘lls giving their preference 
to mixed car orders. Manufacturers handling straight 
ears by preference are keeping their order books filled, 
and an order for fourteen cars, Minneapolis delivery, 
was recently turned down because none of the manu- 
facturers cared to handle a lath shipment of that size 
with stocks in the present condition. 





Buffalo, N. Y. It looks as though the supply of 
shingles in yard here will last until spring, but there 
is likely to be a very late opening of spring trade with 
the Pacific coast, so there will be hardly any shingles 
at Duluth when the lakes will open. Prices are high 
and will go still higher unless the new shipments should 
get here promptly. Meanwhile St. Lawrence valley 
white cedar shingles are coming in some and will soon 
be in full competition with Pacific coast shingles, as it 
looks now. 





Boston, Mass. Shingles have gained in strength 
during the last week, but trading is not active. The 
best cedar extras are quoted at $3.60 to $3.70. A few 
are holding at top prices. Some show no anxiety to 
sell at present, as they look for a much stronger mar- 
ket in a few weeks. Lath are not very strong this 
week. Offerings are much larger. The market for 114- 
inch lath ranges from $3.50 to $3.75, but little or no 
business can be reported at the outside figure. Some 
sales have been made at $3.25. For 15-inch prices 
range from $3.75 to $4. 





Cleveland, Ohio. All kinds of lath are moving 
briskly, and the supply of this market is getting down 
to small proportions. Red cedar shingles are still 
quite active, and prices are stiffening on account of the 
few transit cars offered. White cedar shingles have 
felt the effects of scarcity in red cedar, and have 
jumped about 50 cents a thousand. : 





Cooperage. 





Chicago. The week has: shown considerable ease- 
ment in the stave situation. Prices are said to have 
declined from $50 to $45 a thousand, with deliveries 
made much more freely. Barrels, six iron hoop, are 
worth about $1.65. Beer barrels are worth $5.25, 
which is $1.75 more than they were bringing at this 
time last year. Beer staves, which then were worth 
$110 to $115, are now bringing $150. White ash butter 
tub staves, which last year sold for $11 to $12, are 
now worth $15 to $16. Outside of staves the market 
is about as it has been the last several weeks. Re- 
ceipts of hogs continue light, although somewhat bet- 
ter than they were around the first of the month. 








Advertisements will be inserted in this department 
at the following rates: 


For one week, ° . - 25 cents a line. 
For two weeks, « ° - 465 cents a line. 
For three weeks, - ~ - 60 cents a line. 
For four weeks, - - - - 765 cents a line. 


Nine words of ordinary length make one line. 

Heading counts as two lines. 

No display except the headings can be admitted. 

Remittances to accompany the order. No extra charge 
for copies of paper containing advertisement. Copy must 
be in this office not later than Wednesday morning in 
order to secure insertion in regular department. All adver- 


tisements received later will be placed under heading Too 
Late to Classify. ” 


| Too fate To Classify | 


WANTED—PARTNER 
To go into manufacturing a new patent hardwood sawdust 
drier, for saw mill fuel. Can be used for drying other 
product. Address ‘A. 43,” care AMERICAN LUMBERMAN. 


TIMBER LANDS BOUGHT AND SOLD. 
We deal direct with buyer and owner. Send us your wants. 
Ss. J & O. J. GONYA CO., Rumford Falls, Me. 


HARDWOOD LUMBER SALESMAN 
Well acquainted with southern and export trade, good 
inspector and buyer, wants position. 
Address “C. 42,” care AMERICAN LUMBERMAN. 

















WE HAVE NICE LOT STANDING HICKORY 
Timber for sale. Address 
WM. PHILLIPS SONS, Charles Town, Jefferson Co., W. Va. 


WANTED-—SALESMEN. 
Several thoroughly experienced yellow pine salesmen. State 
references, experience and salary wanted. 
Address “C. 41,” care AMERICAN LUMBERMAN. 





FOR SALE-—SAW MILL. 

A new mill, only run one season, modern and up to date; 

35,000 daily capacity and plenty of timber for ten years. 

Reason for selling, sickness and inability to give personal 
attention. Address “BOX 562,” Boise, Idaho. 


WANTED-—POSITION : 

With wholesale lumber company, in Chicago or outside, by 

young man of experience; familiar with general office work, 

also retail yard and shipping. No objection to going north 
or south. Excellent references. 

Address 





“C. 39,” care AMERICAN LUMBERMAN. 





WANTED-POSITION 
By young all around business man, with retail yard and 
general office experience. Good education and character. 
Willing to leave city. A1 references. 

Address “C. 40,” care AMERICAN LUMBERMAN. 


SITUATION WANTED AS SALES MANAGER 
By man who knows how to do things and has had a hand in 
doing them. Large, successful business experience. Under- 
stands advertising. Approximate salary and other particu- 
lars will help negotiations. Address 

“ENERGETIC,” care AMERICAN LUMBERMAN. 


LONG MESSAGES MADE SHORT 
By using the American Lumberman Telecode. Contains over 
400 pages and 61,427 code words. Every user of the Tele- 
graph needs it. Write for descriptive circular and sample 
pages. Price $5 per copy postpaid. 
AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 


WANTED—A GOOD CIRCULAR SAW FILER. 
One who can keep a 60” circular saw in good condition, also 
file for box factory. ‘Timber is all pine. Address 

CARBON TIMBER COMPANY, Fort Steele, Wyo. 














| HAVE FOR SALE ON ESAWMILL & ONE 
Planing mill with 15,000,000 feet pine timber; one hardwood 
mill, and 10,000 acres timber. 
C. R. McREA, Camden, Ark. 


IF YOU WANT A GOOD SMALL PROPOSITION 
Mill and timber, oak, poplar, hickory etc., 450 acres, $8,500, 
on railroad, write to BOX 95, Alderson, W. Va. 


MANAGER OF RETAIL YARD OR 
Planing mill could accept position with good concern March 
lst; five years’ experience; married; twenty-eight; best of 
reference as to character and ability from present employer 
and others. Satisfactory reasons for changing. 
Address G. J. CHANDLER, Nicholasville, Ky. 


WANTED-—ASSISTANT MANAGER 
For a hemlock and hardwood mill in northern Michigan 
manufacturing about 12 millions yearly; must be a man 0; 
good experience and competent to handle men. Address, 
stating experience and salary expected, 
“C, 43,” care AMERICAN LUMBERMAN. 


WANT TO BUY FOR PROMPT SHIPMENTS 

Rochester, N. Y., 10 cars 4/4 sap gum, 1s and 2s. 

New Orleans, La., 5 cars 4/4 sap gum, 1s and 2s. 

New Orleans, La., 2 cars 6/4 white oak, 1s and 2s. 

Detroit, Mich., 10 cars 5/4 No. 1 common gum saps. 

Utica, N. Y., 5 cars 6/4 birch, 1s and 2s, wide run. 

Utica, N. Y., 5 cars 8/4 birch, 1s and 2s, wide run. 

Utica, N. Y., 20 cars 3x8”x12’ yellow pine poles. 

Albany, N. Y., 5 cars 4/4 elm L. R. av. 10” wide. 

Buffalo, N. Y., 20 cars 6/4 elm L. R. av. 10” wide. 

poe, N. Y., 5 cars 8/4, 10/4, 12/4, No. 1 com. white 

ash. 

Buffalo, N. Y., 1 car 8/4 basswood common and better. 

TAYLOR & MASON, 811 White Bidg., Buffalo, N. Y. 


ENGINE AT A BARGAIN 
1—16x26 double parted slide valve Fort Wayne in good 
condition. FOSTER-LATIMER LUMBER CO., Mellen, Wis. 


FOR SALE—WAGONS. 
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FOSTER-LATIMER LUMBER CO., Mellen, Wis. 
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